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PITTSBURG AND A PITTSBURGER. 


Situated at the head of the Ohio river and flanked on 
either side by the Allegheny and Monongahela rivers, 
Pittsburg occupies a position in the great industrial 
area which has made its name synonymous with vast 
wealth, prosperity and business activity throughout the 
world. It has been justly observed that Pittsburg is 
the center—the capital—of the greatest industrial em- 
pire on the globe. The so-called Pittsburg district com- 
prises an area of about seventy-five miles in all diree- 





tions from the Allegheny county court 
house, and includes a population of more 
than two and a half million people liv- 
ing in Pennsylvania, Ohio and West Vir- 
ginia, but all so closely allied in com- 
mon industrial pursuits as to be a part 
of the Smoky City district. 
embraces the populous and active towns 
of Allegheny, McKeesport, Braddock, 
Homestead, Beaver, Beaver Falls, New- 
castle, Sharon, Youngstown, Wheeling, 
Yarentum and Ford City, besides scores 
of others of less size, all of which con- 
tribute to Pittsburg’s industrial and 
commercial supremacy. 

Within this territory there are up- 
wards of 3,300 different kinds of manu- 
factories, employing 250,000 men and 
operated by more than $2,000,000,000 
capitalization. The Pittsburg district 
originates approximately double the 
quantity of freight traffic of any other 
similar area on earth. It is pre-eminent 
in the production of steel and iron, plate 
glass, tumblers, tin plate, pickled prod- 
ucts, petroleum, steel cars, air brakes, 
electrical machinery, window glass, table 
ware, steel and wrought iron pipe, coal 
and coke, corks, natural gas, fire brick 
and clay. Such is manufacturing Pitts- 
burg, which produces to a larger extent 
than any other district the great variety 
and vast quantities of goods noted above, 
and produces them largely from prod- 
ucts that lie buried underneath the 
ground, 

What of lumber? It would be natural 
to conceive that a great industrial area 
like this, notwithstanding that it uses 
little lumber in the actual construction 
of its goods, would be a large consumer 
of forest products in its factories, ware- 
houses, homes and for box and crating 
purposes. This indeed would not be sur- 
prising, but when it can confidently be 
asserted that the Pittsburg district con- 
sumes practically twice as much lumber 
per capita as any other like area in the 
United States the fact almost staggers 
belief that such a demand could exist in 
what is largely a coal and iron district. 

Moreover, other surprises await the student of lumber 
affairs concerning this marvellous industrial hive—this 
Pittsburg district. It is a district that produces 
scarcely any lumber, and yet it is the wholesale com- 
mercial center for the handling of so vast a quantity of 
lumber as to be exceeded by few lumber centers in the 
country, The Pittsburg wholesale and manufacturing 
contingent constitute but a little more than a score of 
dealers, yet, in the year just closed this coterie of ener- 
getie and enterprising lumbermen marketed approxi- 
mately 1,200,000,000 feet of lumber. It is a record not 
surpassed by more than three lumber trade centers in 
the United States. While the Pittsburg wholesale lum- 
ber trade largely confines its distribution to the Pitts- 
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burg district, these figures in no wise represent the con- 
suming demand of the district, as scores of foreign 
lumber houses either maintain offices in Pittsburg or 
through their traveling representatives regularly canvass 
the trade. 

This great wholesale lumber business of Pittsburg has 
been a matter of evolution. It was started practically 
by the commission lumber salesmen more than twenty 
years ago. Gradually and in a limited way the commis- 
sion man became a buyer of lumber, which he resold in 
the Pittsburg district. From single car purchases of 
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PITTSBURG, PA., 
Of Varied and Vast Lumbering Interests East and South. 


this class of car trade wholesalers eventually bought 
lumber in blocks of the wholesale trade along the chain 
of lakes and from the large manufacturing concerns of 
Michigan, Wisconsin and Minnesota. Afterwards, yel- 
low pine and cypress becoming a factor in the trade, 
the Pittsburg wholesalers branched out and bought large 
blocks of these woods. All during this time they have 
been larger and larger buyers of hemlock from Penn- 
sylvania, West Virginia and Michigan. The trade in 
this section has grown to be a very catholic one and 
today comprises white pine, long and shortleaf yellow 
pine, North Carolina pine, hemlock, cypress, poplar, and 
the full range of hardwoods, including mahogany and 
other fine foreign cabinet woods. 


One of the oldest and foremost of Pittsburg’s whole- 
sale lumber houses is that of E. V. Babcock & Co. It is 
a concern that by dint of industry, honorable dealing 
and great enterprise has built up a trade approximating 
130,000,000 feet a year. This concern was established 
by E. V. Babcock and his brother, F. R. Babcock, on 
January 1, 1891, and since that time has had a continu- 
ously prosperous history. The active head of this con- 
cern and the one of which this meagre sketch will treat 
is Fred Raymond Babcock. 

Mr. Babcock was born at Fulton, Oswego county, N. 
Y., on April 16, 1868, of good, old fash- 
ioned Yankee parentage. He was brought 
up on a farm, and at the age of 22 made 
his first venture into commercial pur- 
suits by becoming a general utility man 
for B. B. & R. Knight, the great cotton 
manufacturing institution of Providence, 
R. I. In 1889 he joined his brother, E. 
V. Babcock, at Pittsburg, and with him 
sold lumber in the Pittsburg district, be- 
ing employed by Ross, Bradley & Co., 
of Bay City, Mich. His employment as a 
salesman by this house was only a ten- 
tative one, inasmuch as a large portion 
of the time he spent with it he was em- 
ployed in the Bay City yards as a sorter 
and tallyman at $1.25 a day. 

As before stated, the firm of E. V. Bab- 
cock & Co. was organized at Pittsburg at 
the opening of the year 1891. Fromitsin- 
ception the business was a success, 1,300 
carloads of lumber being sold the first 
year. F. R, Babcock was the chief sales- 
man of the concern, but eventually has 
become its executive head. 

In 1897 Mr. Babcock in connection 
with his brothers organized the Babcock 
Lumber Company, an independent con- 
cern, and made a purchase of 7,000 acres 
of hemlock timber land near Ashtola, Pa. 
This acreage of timber property has 
gradually been increased to 34,000 acres. 
The original Somerset county mill, an 
Allis double cutting rig, has been supple- 
mented by purchasing the single band 
saw mill plant of John Curry & Son at 
Arrow, Pa., and the mill of the Cambria 
Lumber Company at Foustwell, Pa. Dur- 
ing the past year the company has pro- 
duced approximately 200,000 feet of lum- 
ber daily, largely hemlock. 

In 1891 the Babcock interests organ- 
ized a third concern, known as the Bab- 
cock Bros. Lumber Company, and bought 
30,000 acres of virgin, longleaf timber 
‘near Bainbridge, Ga., on the Georgia, 
Florida & Alabama railway. In 1892 
a double cutting telescopic band and gang 
mill was erected within this timber at 
Babcock, Ga., and supplemental to the 
mill a planing mill and dry kilns were 
erected. ‘This operation is devoted largely to the pro- 
duction of flooring, of which rift is an important 
factor. . 

Mr. Babcock is secretary and treasurer of the Bab- 
cock Lumber Company and president of the Babcock 
Bros. Lumber Company. 

Mr. Babcock was married in 1895 to Miss Frances St. 
Ledger Jacobs, of Charleston, W. Va. Miss Jacobs was 
a musician not unknown to fame, as she was West Vir- 
ginia’s prima donna at the Chicago World’s Fair in 
1893, where she sang at Festival Hall before an audience 
of more than 15,000 persons. Two charming children 
bless the union. 
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A LESSON IN UNSTABLE PRICES. 


We give elsewhere the full report of the committee on 
values of the Southern Lumber Manufacturers’ Associa- 
tion, presented at. the New Orleans meeting last week. 
In our last issue we gave merely a telegraphic summary 
showing the result of the price action. 

‘This report is suggestive in a broader way than as 
regards yellow pine. It is somewhat argumentative in 
form. It refers to reports of stocks on hand not only 
in yellow pine but white pine and hemlock, arguing from 
the decrease in the last two or three years that there 
1s no necesisty for weak prices in any wood but rather 
that an advance in quotations is indicated by the con- 
ditions. Following along this line of argument we 
would present the following little table as to three lead- 


ing woods at the close of 1900, 1901 and 1902, respec- 
tively, 





Stocks. Enp or 1900. Enpori1901. Enpor 1902. 
Northern pine ..2,839,705,000 2,388,256,000 2,112,719,000 
Hemlock ware elem 622,312,000 574,406,000 441,634,000 

DUNG 5.6 ss vice cle oie 828,785,000 984,355,000 

SORE ace aigl Seittsiers ss 3,791,447,000 3,538,708,000 


The northern pine referred to above means the white 
and norway pine of Michigan, Wisconsin and Minne- 
sota; the hemlock is that of Michigan and Wisconsin, 
while the yellow pine is the stock of about 325 southern 
mills. The figures for yellow pine at the end of 1900 are 
not available at this writing. Taking the northern 
Woods alone and we have a decrease from the end of 
1900 to the end of 1901 of 499,465,000 feet, or 14.4 per- 
cent, From the end of 1901 to the end of 1902 the de- 
frease was 408,299,000 feet, or 13.4 percent. On the 
other hand, adding to these figures the stocks of yellow 
pine we have a total stock at the end of 1901 of 3,791,- 
447,000 feet, and at the end of 1902 of 3,538,708,000, a 
decrease of 252,739,000 or about 6 2-3 percent. 

€ situation as to the northern woods is even worse 


than would appear from these figures, for in addition to 
the depletion of stocks there was an actual though not 
heavy decrease in the lumber product. In the face of 
this heavy decrease was a materially enlarged consump- 
tive requirement, so that it was absolutely necessary 
for the deficiency to be met from some other source, and 
the chief source must be yellow pine. There has been 
an enormous increase in the product of yellow pine in 
the last year but it is evident from the figures given 
for 1901 and 1902 that this increase was not sufficient 
to make amends for the decrease in the northern prod- 
uct. 

The growth of the southern stock is apparently out of 
line with general market conditions. It is explained by 
the committee on values that it is due to the very heavy 
decrease in stocks in the hands of retail dealers; but 
why should the retailers have carried so much less yel- 
low pine than a year previous? It is explained in part 
by the peculiar trade conditions of the west during 1902 
—the comparatively light requirement in some sections 
owing to weather eonditions and the difficulty of secur- 
ing stocks. 

But to the onlooker the condition is not fully ex- 
plained in this way. We are inclined to believe that 
one important reason for the lighter holdings of the re- 
tailers is the uncertainty as to yellow pine values, While 
on the whole the right hand side of the list was well 
maintained, the left hand side, which includes most of 
the good lumber and the dressed stock, was liberally 
scaled by the producers and wholesalers. Prices were 
cut anywhere from 50 cents to $10. In fact, the situa- 
tion was anomalous and outrageous, and even in the 
right hand side of the list prices were not absolutely 
uniform. Under such conditions buyers are not to be 
blamed for pursuing a hand to mouth policy. They 
never knew whether any price they might be quoted was 
the lowest or not. If they should buy today they might 
be able to charge themselves with a loss owing to the 
lower prices: they might receive tomorrow. 

While every argument based upon statistics is and 
has been in favor of steady and perhaps higher prices, 
the yellow pine producers by their lack of consistency 
have encouraged a condition which has left them with 
larger stocks at the end of 1902 than at the end of the 
previous year. 

What is the remedy for such a condition? 


Nothing 
but agitation and information. 





HARDWOOD CONVENTION VALUES. 


If it were possible for any one to doubt the strength 
of the hardwood lumber market he should have been 
at Cincinnati this week on the occasion of the first 
annual meeting of the Hardwood Lumber Manufacturers’ 
Association of the United States. 

The meeting itself was well attended, something over 
100 representative manufacturers from about a dozen 
states being present, but it was not the size of the 
gathering, satisfactory as that was, which was the chief 
interest, but rather the enthusiasm displayed. 

If there was ever a lot of men who evidently thought 
that, for the time being at least, they. were masters of 
the situation in their line of business, it was this gath- 
ering of hardwood producers. They were of all grades 
in the business, from some of the heaviest manufac- 
turers in the country to comparatively small operators, 
but all had one story to tell as to the trade that they 
had experienced during the last year, the present de- 
mands being made upon them by dealers and consumers 
and the shortage of stocks, which guarantees stability 
of conditions for months to come. 

The most conservative among them and those some- 
what inclined to pessimism rather than the reverse would 
not admit that there was any chance for a change for 
six months to come, while all agreed that there was 
little opportunity for a decline in values during 1902. 
This feeling was not only expressed in regard to some 
woods but in regard to the whole range of hardwood 
products, from the minor woods like sycamore or 
chestnut up to oak and poplar. 

We give in another column the result of the price 
action of the meeting. 

The association specifically disavowed any purpose of 
adopting or promulgating an iron clad list, but it 
recommends to its members that the prices thus adopted 
in convention as the result of the deliberations there be 
made the minimum prices. 

The committee work on prices was divided among five 
sub-committees selected from among those most famil- 
iar with the different woods or groups of woods. If one 
were to compare the list thus prepared with the previous 
list some of the advances would seem radical, but when 





we compare them with the prices that have recently 
been paid for hardwood lumber their appearance would 
change. 

In some of the woods there was actually no advance 
at all above current prices. In some the advance was 
w substantial one, though not nearly as large as some 
people wished. Poplar, for instance, was put on a 
basis of $45 for inch first and seeonds at Cincinnati. 
That means about $47.50 or $47.75 in Chicago. But 
heavy sales have been made in Chicago within a few 
weeks at as high as $45, and, it is said, a considerable 
number for smaller amounts at even higher prices, so 
that it is urged that the advance above the actual sell- 
ing market of last month is not over 5 percent. 

The oak list was radically changed, and if there is 
to be any special criticism of the prices it will be on 
some of the items in that list. Still there was justifica- 
tion in experience and in the situation as to stocks for 
every price made. In quartered oak especially it seems 
to be a fact that almost any price asked can be olfained 
for the limited amount of stock available. Another 
year may see a change in the situation and probably 
will, for such prices as are every day asked and ob- 
tained will stimulate production and eventually restore 
something like a balance between supply and demand. 
If the association will put prices down when necessary 
as well as advance them when it has opportunity its 
wisdom and power will be exemplified and justified. 

It might be said in this connection that there are a 
good many who believe that oak is to be permanently 
much higher than it was a short time ago. It is claimed 
that it is finding a much wider field of use and being 
put to purposes which were formerly served by mahog- 
any and other woods. Certainly it is now the king of 
American hardwoods, and its merits, particularly in 
quartered form, for the finer uses are more appreciated 
than a few years ago. 

There was some disposition at first to hold the price 
action of the meeting as executive matter for the time 
being, but other counsels prevailed and finally by unan- 
imous vote the meeting put itself on record as willing 
publicly to stand by its action on values. The argu- 
ment was that it is desirable that the public be as 
fully informed as possible as to the views of the hard- 
wood manufacturers about prices. While it will make 
it more difficult for some of the members to buy the 
outside stocks which they are accustomed to handle, 
because it will tend to line up prices on the higher level, 
that loss will be more than compensated for by the 
withdrawal of a certain amount of competition which 
heretofore has introduced an element of uncertainty 
into prices. Probably the large operators will get no 
more for their lumber than they have been getting re- 
cently, but a great many of the smaller mill men will 
profit by a situation thus outlined to them. 





NORTHERN HEMLOCK. 


A short time ago we suggested that it was about time’ 
for the Northwestern hemlock association to have an- 
other meeting. The association has been inactive for 
some time and conditions have materially changed since 
its last meeting. Its old price list has become antiquat- 
ed and out of date and the trade should be brought to- 
gether to consider the present situation. It seems that 
the officials of the association had the same thing in 
mind, for now it is announced, as is seen in our asso- 
ciation department, that a meeting for election of offi- 
cers and transaction in general business will be held 
at the Pfister Hotel, Milwaukee, Wis., on Tuesday, Feb- 
ruary 10. 

While the hemlock product of Wisconsin and the 
upper peninsula of Michigan has not greatly increased, 
there has been a decided improvement in the market 
situation, especially as reflected in the size of stocks on 
hand. The statistics as to the hemlock business pub- 
lished in our issue of January 17 showed that the 
output west of the Chicago district during 1902 was 
455,015,000 feet against 414,985,000 in 1901, and in 
the Chicago district itself, which embraces the upper 
peninsula of Michigan and both sides of Lake Michigan, 
was 450,236,000 feet in 1902. The total product for 
the two districts last year was 905,251,000 feet against 
857,492,000 in 1901. 

Notwithstanding this heavy increase in cut the ‘stock 
decreased from 390,273,000 at the end of 1901 to 314,- 
186,000 at the end of 1902. This decrease, however, 
was heaviest in the Chicago district, and in that dis- 
trict the chief decreases were on the Green Bay shore 
and in the upper peninsula, both of which sub-districts 
are within the territory of the association. Thus the 
stock on hand at the end of last year was less than 35 
percent of the product of the year, a condition which 
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speaks more clearly than words of the hemlock situation 
within the territory of the Northwestern association. 
While hemlock values have been strong, there has 
been a lack of desirable uniformity in quoted prices. 
Consequently the hemlock men generally should get 
together at Milwaukee at the time specified and recog- 
nize the actual condition of values-by issuing a price 
list in accordance therewith, so that buyers may know 
what to depend upon. Radical action has not been 
popular in the northwest during the past year and we 
do not apprehend that any attempt will be made to 
boost hemlock prices in any artificial way. If the sit- 
uation is recognized and prices made to conform there- 
with, so that a substantially uniform market can be 
established, it will be of decided value both to the 
hemlock men themselves and to their customers. 


FLUCTUATIONS OF ANNUAL WHITE 
PINE CUT. 


While the annual statistics presented by the AMERICAN 
[,UMBERMAN cover a very wide range it is only the white 
and norway pine statistics of Michigan, Wisconsin and 
Minnesota which cover a long series of years. Those 
statistics were first compiled in 1873 and they have ap- 
peared annually ever since. Reports on stock on hand 
at the end of the sawing season have been compiled since 
i884. This is still the most important lumbering d1s- 
trict of its area in the United States and promises to 
be for a number of years. Nevertheless the total prod- 
uct. of white pine 1s exceeded by that of yellow pine. In 
fact the yellow pine product must have been in 1902 
nearly double that of white pine. 

Figures of the magnitude of these in which lumber 
products are expressed are difficult to grasp when pre- 
sented simply in cold type in tabular form. Consequently 
we present herewith a diagram showing the fluctuations 
in the product from year to year. The top heavy line 
is thw total northern pine lumber product of Michigan, 
Wisconsin and Minnesota and of the mills which cut 
timber coming mainly from those states. It will be 
noted that after 1878 there was a steady and heavy in- 
crease in the product until 1884. Then there was a 
slight falling off. Then another steady increase until 
1588. The top notch of production was reached in 1892, 
although 1891 ciosely approached it. Since 1892, with 
some small fluctuations, there has been a heavy decrease, 
though for the last two years the line of product has 
occupied an almost horizontal position. 

In the lower part of the diagram are given the lines 
showing the course of manufacture in the three great 
districts into which the territory is divided. The cen- 
tral one of the three territorially is the Chicago dis- 
trict, so called, embracing the mills on both shores of 
Lake Michigan, those in the upper peninsula of Michi- 
gan, except some railroad mills, and those at Cheboygan. 
The district east of the Chicago district and that west 
of the Chicago district are self explanatory. From 1873 
to 1881 these districts were close together in their pro- 
duction, but in the early ’80s the western district began 
to rise above the others and from that time to this has 
produced by far the larger amount of the product. Not 
only so, but the gap between them has been steadily 
widening, until in 1902 its product was more than four 
times that of the other two combined, whereas at one 
time, in 1877 and 1878, it was slightly less than that of 
either of the others. 

In order to present the exact figures suggested by the 
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1) Total product. (2) 


Product west of Chicago District. 


diagram we give the following table showing the total 
cut and the cut by districts: 

West of Last of 
Chicago Dist. Chicago Dist. Chicago Dist. 
1902. .5,294,395,000 4,328,930,000 800,942,000 164,523,000 
1901. .5,336,448,000 4,184,596,000 839,929,000 311,923,000 
1900. .5,419,333,000 3,981,136,000 1,056,810,000 381,387,000 
1899. .6,056,508,000 4,400,802,000 1,150,721,000 504,985,000 
1598. .6,155,300,000 3,757,841,000 1,493,596,000 866,865,000 
1897. .6,233,454,000 3,767,460,000 1,490,409,000 975,585,000 
1896. .5,725,763,000 3,239,096,000 1,513,232,000 973,435,000 
1885. .7,050,669,000 4,158,833,000 1,716,640,000 1,075,197,000 
1894. .6,821,516,000 3,824,004,000 1,754,054,000 1,243,459,000 
1898. .7,326,264,000 3,812,112,000 2,029,312,000 1,484,840.000 
1£92. .8,594,223,000 4,380,315,000 2,336,186,000 1,877,772,000 
1891. .7,879,948,000 3,874,521,000 2,176,960,000 1,828,467,000 
1890. .8,597,623,000 4,068,252,000 2,405,847,000 2,123,524,000 
1889. .8,183,048,000 3,471,584,000 2,481,357,000 2,230,107,000 
1588. .8,254,291,000 3,624,030,000 2,376,577,000 2,253,684,000 
1£87. .7,757,917,000 3,307,700,000 2,339,873,000 2,110,343,000 
1886. .7,425,368,000 3,115,128,000 2,196,844,000 2,113,396,000 
1885.. 
1884.. 236,270,000 2,250,116,000 
1283.. 
1882. .7,552,150,000 2,931,924,000 2,188,372,000 2,431,854,000 
1881. .6,768,857,000 2,455,316,000 2,110,837,000 2,202,703,000 
1880. .5,651,295,000 2,072,257,000 1,801,351,000 1,777,687,000 
1879. .4,806,943,000 1,573,198,000 1,531,540,000 1,702,205,000 
1878. .3,629,473,000 1,023,974,000 1,251,081,000 1,354,418,000 
1877. .8,595,333,000 1,063,298,000 1,138,165,000 1,398,870,000 
1876. .3,879,046,000 1,448,874,000 1,118,529,000 1,311,643,000 

.3,968,553,000 1,360,331,000 1,120,962,000 1,487,260,000 

1874. .3,751,806,000 1,309,442,000 1,044,291,000 1,397,573,000 
1878. .3,993,780,000 1,353,000,000 1,226,819,000 1,413,961,000 

It was in 1884 that the LumMBERMAN first collected 
statistics as to stock on hand at the mills at the end of 
the year, the grand total being shown in the following 
table: 
1002 oc cdc acs seplaaeesoee 
MES sisaeseicoie 2,388,256,000 


Yoar. Total 


TODZ. 00-909 010 3,119,320,245 
1891 ... -3,338,700,221 
1,160,331,050 

1,038,751,000 

- 823,386,200 

2,986,912,445 

3,068,092,608 

TBBS qos cievvces 3,237,809,116 
1884 3,516,957,416 


1BOD. . 2 occ cc cept eaten, 00 
DEUS ..o:cc e's es 3,494,739,000 
915,558,006 
,053,9387,438 
4,180,360,700 
1£94..........3,944,842,304 
3,646,469,071 
These stocks are shown by the heavy lines in the lower 
part of the diagram crossing the others. It shows re- 
markable fluctuations and, since 1895 with the exception 
of one year, a steady decrease. ‘The year of largest 
stocks was a year of poor trade following the tremen- 
dous cut of 1892, which was not decreased in succeeding 
years in proportion to the falling off of trade, though the 
decline in output. was rapid. Consequently stocks piled 
up. Since that time there has been an evident readjust- 
ment of stock and production, though within the last 
three years stock has declined more rapidly than the cut. 
This is due to the fact that the demand has been in ex- 
cess of the output, and to supply it it has been neces- 
sary to draw down stocks to a point which now limits 
the possible shipments to a quantity which is decidedly 
less than two or three years ago. 


A QUEER BIT OF REASONING. 


A dispatch from St. Paul, Minn., under date of Janu- 
ary 27, says that on that day the state senate of Min- 
nesota adopted a joint resolution “declaring that, as 
lumber was a natural product and a duty on it was 
not in accord with the principle of protection, the sena- 
tors and congressmen from Minnesota be requested to 
favor the entire removal of such tariff on lumber.” 

Whether the duty on lumber is a wise thing or not 
the argument outlined above is an astounding one. If 
lumber is a natural product so is cotton cloth, a wood- 
working machine or almost any other manufactured 
article that can be thought of. 

Timber is in this country a natural product because 


(3) Product Chicago District. 


(4) Product east of Chicago District. 


es 


we have not yet, except on a very small scale, got to 
raising timber as a cultivated crop. But the log has an 
amount of labor put into it almost or quite equal to 
the value of the standing timber and then the log is put 
through the saw mill, manufactured, and its product 
remanufactured into numberless forms. 

Timber which is worth $5 or $6 a thousand—pos- 
sibly no more than $3, possibly as high as $10—results 
in a product worth $15 to $20, or more or less, according 
to grade and the work put upon it. 

According to the census of 1900 the average value of 
stumpage in Minnesota was $3.40, the average value of 
saw logs was $8.09 and the average value of the sawed 
lumber product was $12.23. Values of all three have 
largely increased since the census was taken, but the 
increase has been about in proportion. Thus out of the 
value of the lumber $3.40 represents the value of the 
natural product, while $8.83 represents added value by 
the application of labor. 

It ought to be possible for the legislature of Minne- 
sota to find a better or at least a more plausible argu- 
ment for the abolition of the lumber tariff. 


PRIME CAUSES FOR FAILURES. 


A study of the causes of business failures is indulged 
in by Bradstreet’s with results that should be instructive 
to those who take the time to read the three or four 
pages of text and tables. These causes are divided into 
two general classes, those the fault of those failing and 
those not the fault of those failing. Bradstreet’s esti- 
mates that in 1902 76 percent of all the failures came 
under the first class, 

Under the first general division the chief causes of 
failure are given as incompetence, inexperience (without 
other incompetence), lack of capital, unwise granting of 
credits, speculation (outside of regular business), neg- 
lect, of business (due to doubtful habits), personal ex- 
travagance and fraudulent disposition of property. Un- 
der the second general classification come specific condi- 
tions (disaster ete.), failure of others (apparently sol- 
vent) and especial or undue competition. 

It is estimated that lack of capital was responsible for 
30.6 percent of the failures; incompetence, 20.4 percent. 
Among causes beyond the control of the trader, specific 
conditions which cover anything out of the ordinary like 
financial stress, crop failures, fires etc, accounted for 
17.7 percent. How would the lumber trade show up un- 
der this classification? 

It strikes us that these causes for failure are in many 
cases impossible to separate. For example, because of 
his inexperience a man goes into the lumber business on 
a scale not justified by his capital. If he fail the direct 
cause thereof would be lack of capital but the primary 
cause would be his inexperience. Lack of capital we be- 
lieve to be responsible for more failures in the lumber 
business than any one of the other causes mentioned, ex- 
cept under the extremely general heads of incompetence 
and inexperience. Lumbermen, because of the general sol- 
vency of the business, lose little by unwise granting of 
credits. Speculation accounts for very few failures, 
while neglect of business and personal extravagance 
have very little weight in the lumber trade. 

There is this point to be noted in connection with lack 
of capital, that it is a cause for failure among the larg- 
est as well as among the smallest concerns. It is seen 
in the undue expansion of either a large or small busi- 
ness. It is particularly potent in a period immediately 
following an era of great business prosperity and even 


1901 11902 


(5) Stocks on hand. 


PINE LUMBER PRODUCT AND STOCK ON HAND, MICHIGAN, WISCONSIN AND MINNESOTA, 1873-1902, 
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to during such a prosperous era, because men often over- feet as the product of a 10-foot log 16 inches in diam- nition of the change is excusable, especially as it is 
un estimate their ability to turn themselves. eter. said, according to our correspondent, to mark the at 
to For example, a company with $500,000 capital may The Doyle rule is the one most commonly in use, and least partial retirement of Mr. Akeley from the lumber 
ut buy a million dollars’ worth of timber on which pay- it is the general opinion that the mill production will business. He doubtless still has extensive lumber and 
ct ments are to be made at regular intervals, say every overrun the log scale by at least 25 per cent. Some _ timber interests—in fact, he is said to be a prominent 
three or six months. [t is perhaps the calculation that scales give more and some give less to the log than stockholder in the company which succeeds the H. C. 
S- a manufacturing plant can be put in operation and re- Doyle, but probably that is at least up to the average. Akeley Lumber Company—but apparently he has de- 
its turns begin to come in in six to twelve months. It is On that basis a log of the dimensions specified would cided that his many years of active business life entitle 
ng also estimated that the manufacturing plant will cost contain 9% cubic feet instead of 8, as given in Pro- him to some rest, which he could best secure by merging 
about a certain figure and that then a certain amount fessor Fernow’s table. Furthermore, the actual con- the company of which he has been the head with an- 
of will be required for working capital. Almost invariably tents of the log is, instead of 14 cubic feet, 13.96, ac- other, also possessed of ample capital and under the 
of the time required for making a timber property produc- cording to Graves’ Woodsman’s Hand Book. Conse- management of lumbermen of experience and ability. 
ed tive and the cost of doing it are underestimated. Where quently the loss from actual cubic measure to lumber — 3 
ve it is thought that six months will suffice a year is re- produced is 32.84 per cent as against the 43 per cent In compiling its statistics of northern lumber pro- 
he quired: Where it is thought that a year will be ample given by Mr. Fernow. duction the LuMBERMAN divided them between pine, 
he two years are necessary. If $50,000 is figured on for a However, that in itself is not a serious matter except hemlock and hardwoods. It seems that in reprinting 
he railroad and saw mill and other equipment, $100,000 is as it casts a little doubt on the accuracy of the profes- part of this matter the Herald of Menominee, Mich.. 
by gore likely to be needed, and so a $100,000 estimate will  sor’s figures. gave only the pine cut, and then, finding that one of 
swell to $200,000. ‘The result is that, what with delays This question of overrun in manufacture is an import- the mills was not thereby fully represented, attempted 
ne- and the much greater cost of everything then estimated, ant one from the standpoint of such a study as Pro- to throw the blame on to the LuMBERMAN. It says: 
nI- a concern even though wealthy may be in hot water fessor Fernow has made, and it is one that is largely ‘The total cut of the Menominee Bay Shore Company 
almost before it knows it. ignored by all except mill men. The object of all these was printed as 8,972,000 feet, when it should have 
That sort of miscalculation is too common in the lum- inquiries seems to be to determine, in the interest of been between 26,000,000 and 27,000,000 feet, this firm’s 
ber trade, and it is not amiss to throw cut a word of forest conservation, something as to the relationship cut of pine alone amounting to the figures given by 
caution. If there is any one thing that is menacing the between standing timber and the annual product from the trade journal. * * * There is not such an ap- 
absolute integrity of the lumber industry, especially in the forests, or the portion of the timber that is annually _ preciable decrease in the output as the erroneous state- 
the newer sections like the south and Pacific coast, it is cut away. To make a fair presentation it 1s necessary ment in the AMERICAN LUMBERMAN would indicate.” 
sed this overexpansion, this undertaking enterprises which to have common units of measurement. It won’t do to The LUMBERMAN gave the cut of the Menominee Bay 
Ave in the outcome are far beyond the legitimate power of | measure production by one kind of cubic foot and stand- Shore Company as 8,972,000 feet of pine, 11,361,000 feet 
our the capital backing them. We are not prophesying trou- ing timber by another. Professor Fernow has done of hemlock and 6,888,000 feet of hardwoods, and a total 
nto ple, for we believe that the lumber industry is more much valuable work and we can forgive him for some of 27,221,000 feet, which was in detail the report as 
ind thoroughly solvent than any other, but it is well to bear inadequacies in his methods, provided he can scare the to lumber output made to the LUMBERMAN by the com- 
sti- in mind the fact that in entering upon any new timber people into doing things necessary for forest preserva- pany itself. In addition we published a statement of 
ime enterprise about double the highest estimated cost tion; and yet as a scientific man he should study the — the shingle and lath product and stock on hand of each 
should be figured on and about double the length of time sawmill side of the problem a little more closely than he item. Perhaps it was not surprising that the Me- 
; of for making an investment productive. These extra costs appears to have done. nominee newspaper should have made this mistake 
out and times also affect the estimate as to profits. They in republishing, but it should not attempt to throw 
3 of mean a greater cost per thousand of the product and the blame for its carelessness upon the AMERICAN 
neg- consequently a reduction of the margin between cost and SHORT LENGTHS. LUMBERMAN. 
ex- market price. : , —_—— 
Un- As white pine stumpage approaches its end there are Like all expositions, the St. Louis Fair develops a 
ndi- a good many changes in the industry operating in it. lot of freak propositions for exhibits. The last that 
sol- ANNUAL WOOD CONSUMPTION OF THE They become necessary or desirable because the big has come to on pore -w that has any relation to the 
‘ COUNTRY mills of the present time need large quantities of lumber trade is a request from a Washington lumber- 
. for . stumpage and can seldom obtain it by outside pur- man for an appropriation by the state legislature for an 
ent. Irnaca, N. ¥., Jan, 22.—Editor American Lumpermax, h@ses. Consequently there are combinations of com- exhibit to consist of a big spruce log nine feet in diam- 
cific Chitago, Til. Dear ar: a attention. is eee to your panies, or mergers, rather, and many changes in the eter and thirty feet long hollowed out to make a bear 
ik ote in the issue of Januar 7 asking for > sis o ars 5 > » deser » whi ine fie for or acm s ae . Ram ¢ . _ = 
= sracement that “the total "wood pon “7 oy <a a cng. ae Bragg oa ee field for other m7 at one om = = a pantie —— Othe —- 
States may be placed at 25,000,000,000 cubic feet, of which - sections are to make kitchens and dining rooms. Ss 
un- 7,000,000,000 is 0g = materiel. * ‘“ It {appears that you et is a brilliant scheme. 
35,000,000,000 feet 8. M. as reported by the census and the _ Lhe House of Hoo-Hoo, which is to be the lumber- j sag 08 ; 
hany cubie contents of logs which are supposed to furnish this men’s club at the St. Louis exposition, is gathering Down at Weston, W. Va., in the fringe of the poplar 
e of lumber product, It appears that you expect 7,000,000,000 in memberships every day, sometimes in big lots. It country, is an old fashioned brick hotel known as the 
Ss on ene & rae _— nee ce keen aa 3 ~ _ seems to be assured that the project will be successful Bailey house. It is a mighty good hotel, too—a sort 
irect mill. 7 “y : * Percent in the and that it will have the substantial support of the of Mecca for traveling lumbermen and the general com- 
nary The following calculation reproduced from my book, “Eco- industry. Every man visiting the exposition will find mercial public. The hotel was built more than forty 
e be | iters Selove the tosgn'to be’ tn thip cacuuation thesia that his membership ticket will save him more than years ago and the original proprietor was s great. love 
Scribner log rule has been used, as it 1s supposed to be the its cost, for it is proposed to render service of al]  an@ advoc ate of chicken. In the light of subsequent 
1, ex- most favorable of the more generally accepted ones. ‘The sorts, including the restaurant, at cost instead of events it would seem that he was as fond of chicken 
tence second column gives the actual cubic contents of a 10-foot making a profit. as the historical darkey who said that he liked chicken 
CS OB 3 ee so well that rather thin go without it he would even 
ig of Ceeeetet _into - feet ; the comparison of these two The yellow pine manufacturers last week were ex buy it. This inan made it a rule of his house to have 
"eS columns gives the amou of waste allowe 2 zr . my FLATT eae * : eee. ON chicke i r ever ay, 2 the chick i ‘ 
— pong weated . P cone! gp > aaa aliowed by the log tremely conservative in their action on prices. Phe prc hammstgt Ay ee ee perry me 
: Diam. of log 10 Contents in cubic feet Waste it bs a nscrgaynnl <P ech epnocl ena er aes ae was robated it was discovered il at he had bequeathed 
; feet long, inches. round log. mall product. percent. ing $1. But the hardwood people had a different - 8 P e e i. as disc “ ~ that he hac equi 
lack 8 oe 13 63 proposition. Prices had advanced beyond any list, and lis hotel to his son, with the injunction that it was 
larg 12 79 4 50 consequently some of the raises were heavy. to be handed down from generation to generation in 
seen a i. 8 43 the family, and the only condition attached to the 
busi- 24 313 D1 +4 In some parts of the country the portable mill is the document was that the hotel was to supply a chicken 
jately 30 49 35 28 most efficient, practicable, economic and profitable means preg tty be hace a Ror fie 2 Dera peo 
vd ‘ 3 * re - : i ‘ ynly ree »s he § 
even 50 136.2 110 $s of manufacturing lumber. Such is notably the case in etabsk ion 06th ke peor in this asia wie ian 


Even a 50-inch log loses a larger percent than you sus 
pected. 

To apply this information to the whole mill cut one would 
have to have some knowledge of the size of the average log. 


the southern Appalachians. 





Lumber manufacturers, and especially those affiliated 
with associations, are looking forward to the meeting 


chicken 365 times in the year here is the place to 
hoard. 








a Wht 7 a > > - . 

_ a same 5, i aes likely to be above 16 inches for the of the National Lumber Manufacturers’ Association to MODERN FABLES LXIX 

l sth assumed. é on there is, of course, a con- : ee pele ; _ 
= siderable amount of defect scaled out, so that when’a final ¢ held in Washington next April. It promises to be a : 

comparison is made of the cubic feet of wood grown and great gathering of representative lumbermen. Though : 
— ioe bomber ohh ~— forest br a reappears in it is a delegate body it will probably draw a considerable On Going It Alone. 

er pile e proportion of loss wi ne found even 3 sini oT Gey a a aK Eee The ps . 

— greater than assumed in my comparison, which uses the attendance outside of the delegates themselves. Phe Once upon Another Time there was a Retail Lumber 
aie pp RA = y- log to 6 feet of lumber, My figure question being asked is, how are some important pro Dealer who said a Lumber Association was N. G.; that 
— £,000,000,0 eet is, however, not representing the log ducing sections to be represented? The only answer is s+ ws j a Fe 3 WwW t rethe "e 
— contents of the saw mill product alone, which I estimate  4pat She > must cuamidie cate organization is needed at was simply a a of torn who got together = 
— to require at least 6,000,000,000 cubic feet, but is to include é y BU Organize—t ganizs > # Year and described the Model Manner in which they 
a ee set of unenumerated material, hewn timber, ®@nd warranted, on other grounds. ran their Yards when they knew all the Time that they 
— 0 es, wood pulp, telegraph poles ete. which are left —_— idn’t r "Ee é rav a-talla j oy di e Yards 
— ont in. the census enumeration. ‘The probability is that at The next great hardwood meetine will be that of the a Y tog ~y cf ir Se : vans heron. er ~ . “ee 
dl tad 20 percent is to be added to the mill product for i. AU Bite be > \ ‘ : would go out 0 busine SS In Sixty ays. AS None oO 
lil these items, as estimated in more detail on page 428 of the National Hardwood Lumber Association, to be held in the Lumber Asociations had ever adopted any Kesolu- 
as - Saterial is wore, age the ees for log and bolt size Indianapolis next May, but there will be many minoi tions on this Dealer individually the Association Opin- 
— é 8 4 a aarer § Of Fj id 4 . ‘ , P _ : 4 ," . » 

Cantal is probably nearer 8,000,000,000 than 7,000,000,000 meetings before that. ion of this Dealer is known only in a General Way. 
ai ane balance of the 25,000,000,000 feet is fuelwood and ; . eee : Mr. Goitalone went on to remark that he was All the 
. “Further tails regarding tl i il ; The retail convention season is about half over. Most Association he wanted himself; that there couldn’t any 

e next auihars of tab Peete’ Geactnts, sneer 7 of the big meetings have been held, but others will Chap from Sioux City or Pittsburg or some other Place 
"4 invite your attention. Respectfully yours, occupy space in the AMERICAN LUMBERMAN until into — {ell him how to run his business. No, siree. He wasn't 
p y 3 age | : ‘sor 

| B. FE. Fernow. March. eding to journey any 300 Miles for a little conviviality— 








I— made would have to be greatly increased if the actual —_—— and it didn’t hurt the Dealer any. While the Associa- 
cubie foot were to be the standard. A somewhat notable piece of news is contained in our — tion was In Session some Kind Hearted Member raised ! 
/ Professor Fernow, however, overlooks one fact in the Minneapolis correspondence this week in the announce a Purse for the Man who didn’t believe in Associations. j 
I construction of the table which he furnishes, and that ment of the closing out. or rather transfer, of the He delivered an Eloquent Address, this Man did, in 
¥ 1s that neither. the Scribner log table nor any other business of the H. C. Akeley Lumber Company, of that which he said that while Mr. Goitalone had not been a 
i 8ives the exact amount of lumber that can be cut out of city. We seldom admit to this column reference to Member of the Association he had once been in the Busi- 
. the log or is in practice produced from it. Apparently individual concerns or to individuals, but both Mr. ness. The Purse wasn’t exactly for Mr. Goitalone. It 







We are glad to have the above explanation from Pro- 
fessor Fernow. Since he refers to actual total cubical 
contents of logs his figures are understandable. 

It is the common practice, however, in the timber 
business to use estimates based, not on the actual cubic 
foot, but on some arbitrary foot or on the board measure 
contents as expressed in various tables such as Scribner 
and Doyle. We fancy, therefore, that any estimate of 
the standing timber of the United States that has been 


® produced the third column of his table by dividing 


West Virginia is emphatically a poplar producer. Its 
output of that wood last year exceeded all the other 
hardwoods combined and constituted nearly a third of 
its entire lumber output, including hemlock and pine. 


A philosopher in humble life gives us the following 


aphorism: “It is a great thing to do a little thing 
well.” 


Akeley and the company~ which bears his name have 


he could get that at the Club. He said some Other 
Things. , 

A Whole Lot could be written about this Man—or 
two or three Lots and an Alley—but it would be like 
passing the Hat at a meeting of Coal Barons—what’s 
the Use? In the Same Fortunate Burg with Mr. Goit 
alone was another Dealer who had a better Opinion of 
Trade Associations. One Winter he induced his Asso- 
ciation to meet in his Town. It advertised the Town 


was for his Widow. 


the board measure contents of the log as expressed in been so prominent in the lumber affairs of the white Moral—It is well to Learn how to appreciate the 
the Scribner rule by 12. That, however, would give 8} pine north for many years, Mr. Akeley earlier in Grand Value of the Trade Association before it is Too Late to 


cubic feet instead of an even 8, for that rule gives 99 


Haven, Mich., and later in Minneapolis, that a recog- 


do you any Good, 
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ASSOCIATION NEWS. 


COMING ASSOCIATION MEETINGS. 


February 3-4. Michigan Retail Lumber 
ciation. Russell house, Detroit, Mich 

February 6—lowa Retail Lumbermen’s Association, Harper 
house, Rock Island, Ill 





Dealers’ Asso 


February 6 Southeastern Iowa Retail Lumbermen’s 
Association Davenport, Iowa ; 

February 9 Lumber Trade Club of Boston. Boston, 
Mass 

February 10 Georgia Saw Mill Association. ‘Tifton, 
Ga MPa 

February 11-12. Illinois Lumber Dealers’ Association. 


Hlotel Victoria, Chicago, 


February 12. Lumber Dealers Association of Con- 
necticut. Allyn house, Hartford, Conn. ; 
February 12. Philadelphia Retail Lumber Dealers 


Lumbermen’s Exchange, Philadelphia, Pa. 

February 16. Mississippi Valley Lumbermens’ Associa- 
tion. Minneapolis, Minn. 

February 17-18-19. Wisconsin Retail Lumber Dealers’ 
Association. Milwaukee, Wis. 

February 18. Northwestern Lumber & Sash & Door Trav- 
Salesmen’s Association. Hotel Pfister, Milwaukee, 


Association, 


Massachusetts Retail Lumber Dealers’ 


Worcester, Mass. 


February 18 
Association. 


March 4-5. National Wholesale Lumber Dealers’ As- 
sociation. Washington, D. C 

March —. Eastern States Retail Lumber Dealers’ As- 
sociation Washington, D. C. 

March 5 North Carolina Pine Association. Norfolk, 
Va 

March 11. Rhode Island Retail Lumber Dealers’ Asso 
ciation Providence, I 


Southern Supply & Machinery Dealers’ 
New Orleans, La. 


Exchange of Philadelphia. 


April 8-09-10 
Association, St. Charles hotel, 
April 9 Lumbermen’s 
Philadelphia, Pa. k : 
April 20-21. National Lumber Manufacturers’ Associa- 

tion Washington, D. C. ; 
May 21. National Hardwood Lumber Association. In- 
dianapolis, Ind. 


ANNUAL OF THE MICHIGAN RETAILERS. 


Secretary Arthur L. Holmes, of the Michigan Retail 
Lumber Dealers’ Association, has issued the Official Bul 
letin of the organization for January, which contains 
among other matter the following self explanatory refer 
ences: 

The fifteenth annual convention of the Michigan Retail 
Lumber Dealers’ Association will be held at Detroit, Mich., 
on Tuesday and Wednesday, February 3 and 4, in the audi- 
torium of the Russell house, which hotel has been chosen as 
headquarters by the board of directors. 

DIRECTORS’ MEETING, : 

On Monday, the 2nd ult., the board will meet to consider 
such business as will properly come before them and to 
close up the year’s business of their directorate. 

Convention Program. 

Tuesday, February 3, 10 a, m., convention will be called 
o order. ; 

’ Welcoming of the members as the guests of the city of 
Detroit by his honor, William C, Maybury, mayor. ' 

Response on behalf of the association, by W. F. Judd, our 
president. ; : 

Annual address of the president to the association. 

Report of the secretary-treasurer on the work of the past 
year. 

‘ Appointment of the regular committees. ' f 

Executive session in the afternoon of the 3rd, to which 
no one but active members in good standing will be admitted. 
Admission will be by ticket only, which the secretary will 
issue to those qualified to receive them from the secretary's 

ce in the hotel. . 
sy of vital importance will be up for consideration 
at this session, so it is hoped you will not fail to be on 
hand, and under no circumstances overlook your admission 
card to the executive session. : ; 

Tuesday evening, at the usual hour, Vicegerent Snark 
A. J. Carson will hold a concatenation for the initiation of 
a large class who ase been waiting for a chance to entet 
he realms of Hoo-Hoo. 

‘Deriag ‘this convention information will be distributed by 
those having in charge the interests of the House of Hoo- 
Hoo at the coming St. Louis exposition, hence all of the 
members of Hoo-Hoo should avail themselves of this oppor- 
tunity to reclaim their old affiliations, and above all do not 
fail to attend this concatenation, as we promise a big class 
and a good team to work the degrees. A real Hoo-Hoo time. 

Wednesday morning, 10 a. m.—Reports of the several com- 
mittees. 

Paper on “Forestry.” 

Address on ‘Good Roads.” 

Car service regulation discussion. 
RECESS. 

Afternoon sesion, 2 p. m.—Election of officers 

Miscellaneous business. 

This will be as interesting and important as any part of 
our sessions. 





Banquet, 
Evening—Annual banquet. Banquet tickets will be issued 
to those paying their annual dues. For each extra ticket, 


$1.25. ; 
The Excursion. : 

The itinerary of the excursion to follow the convention 
is given as follows: 

Leave Detroit union station, Thursday morning, 2 o'clock, 
PrP. M. R. R. 

Reach Bay City at 7 a. m., for breakfast. 

Leave Bay City at 7:50 a. m., M. C. R. R. ’ 

Reach Waters at 12:45 p. m., as guests of Henry Stephens 
& Co. 
7 Leave Waters at 8 p. m.. 

Reach Grayling at 8:45 p. m., as guests of Salling, Han- 
son & Co. ais 

Leave Grayling at 1:40 a. m., Friday. ; 

Reach Saginaw at 6:10 a. m., guests of Mershon, Schu- 
ette, Parker & Co.. for lunch at their club house, at 12 noon. 

And guests of the Saginaw Valley Wholesale Lumber Deal- 
ers’ Association for the evening. / 

Leave Saginaw 8 a. m. Saturday, via P. M. R. R. 

Reach Detroit 11:15 a. m. Saturday. 


Of the excursion the Bulletin says in part: 


The excursion committee, who did themselves so proud 
last year, are ready this year to do as well, and you are 
hereby instructed to bring your baggage for another big time 
in the north woods among the pines as the guests of the 
Stephens Lumber Company. 

On the return trip we arrive at Saginaw Friday morn- 
ing early, where during the day we will be the guests 
of the wholesale trade of that city, Bay City etc., and will 
have a funch at the Mershon club as the guests of the 
firm of Mershon, Schuette, Parker & Co., and after this day's 
entertainment a banquet given by the wholesalers of the 


Saginaw Valley. 


Saacrnaw, Micu., Jan. 27.—The Saginaw Valley Lum- 
ber Dealers’ Assoociation has invited the Michigan 


Retail Lumber Dealers’ Association, which will hold 
its annual meeting in Detroit next week and is to 
visit the Stephens Lumber Company’s operations at 
Waters, to stop at Saginaw on the way back on Fri- 
day, February 6, and promises to make it pleasant for 
the visitors; no doubts will be entertained as to its 
being “done up brown.” It is magoeg that an effort 
will be made to induce Mr. Mershon to serve up one of 
his famous “woods stews” on the occasion, but be that 
as it may the guests will be well taken care of and 
they will be glad they came. 





THE SOUTHEASTERN IOWA ANNUAL. 


As previously announced, the annual meeting of the 
Southeastern Iowa Retail Lumbermen’s Association will 
be held at Rock Island, Ill., February 6, the place of 
meeting having been changed from Davenport, the site 
previously ehosen. The first business session will con- 
vene at the Harper house, Rock Island, at 9:30 a. m. 
next Friday morning. 

As is their annual observance, the wholesale lumber 
and sash and door manufacturers of Davenport, Mus- 
catine and Rock Island will be the hosts of the retailers 
at the coming annual. Their hospitable intent is evi- 
denced by a tastefully gotten up invitation, copy of 
which has been mailed to the LUMBERMAN, reading as 
follows: 


THE WHOLESALE LUMBER AND SASH AND DOOR MANUFACTUR- 
ERS 

of the Tri-Cities request your presence at a banquet to be 
given at 2 p. m., February 6, at the Harper house, Kock 
Island, Ill., in honor of the 

SOUTHEASTERN IOWA LUMBERMEN’S ASSOCIATION, 
Entertainment following. You are also invited to attend 
the Illinois theater the same evening to see “The Prince of 
Pilsen.” 

Patrons: 

Rock ISLAND SASH & Door Works. 

WEYERHAEUSER & DENKMANN COMPANY. 

Rock ISLAND LUMBER & MANUFACTURING COMPANY, 

SOUTHERN PINE LUMBER COMPANY. 

DIMOCK, GOULD & Co. 

MUELLER LUMBER COMPANY. 

THE U. N. Roperts CoMPANy. 

l’ORDYCE LUMBER COMPANY. 

H. O. Serrrerr LUMBER COMPANY. 

LINDSAY & PHELPS COMPANY. 

MAJOR-CRULL LUMBER COMPANY. 





A TRAVELER’S EXECUTIVE OFFICER. 

Ransom Griffin, who was elected president of the 
Central Association of Traveling Lumber & Sash & 
Door Salesmen at its annual meeting in Indianapolis 
last week, is one of the best-known salesmen in the 
country. He first saw the light of day in Choctaw 
county, Mississippi, in 1866, and twenty years later be- 
gan selling yellow pine. For the past ten years he 
has represented the Central Coal & Coke Company, of 
Kansas City, Mo., the state of Indiana constituting 
his territory during the greater part of that period. 
Like most of the other salesmen who travel in In- 





PRESIDENT RANSOM GRIFFEN, 
of the Central Association of Traveling Salesmen. 


diana, Griffin bears a nickname, being known all over 
the state and everywhere among his friends as “Bull.” 

Although he lays no claims to oratorical ability he 
yet made a neat and felicitous speech upon his induc- 
tion into office, and it is safe to say that the Central 
association will make no retrograde movement with 
Griffin at its head. His extensive acquaintance and 
his long experience on the road, combined with the 
interest which he will manifest in the affairs of the 
association, should insure a healthy increase in mem- 
bership and a general activity among the rank and 
file. 

PAA 


THE MISSISSIPPI VALLEY ANNUAL. 


MINNEAPOLIS, MINN., Jan. 27.—The programs are 
out for the twelfth annual meeting of the Mississippi 
Valley Lumbermen’s Association. It will be held at 
the West hotel, Minneapolis, Tuesday, February 17, 
at 2 p.m. President 8. T. McKnight will preside and 
J. E. Rhodes, who will retire as secretary February 1, 
will clean up the year’s work with a secretary’s report. 

The order of business as announced in the call is 
as follows: 


Call to order at 2 p. m. 
Minutes of Semi-Annual Meeting held August 6, 1902. 
Address of President 8. T. McKnight. 
Report of Treasurer H. C. Akeley. 
Report of Secretary J. E. Rhodes, 
Report of Auditor I. R. Goodridge. 
Report of Bureau of Grades by Chairman J. D. Bronson. 
Report of Chief Inspector H. S. Childs. 
mete upon Market Conditiogs with Statistics of Stocks 
ete, 





Recommendations by the Board of Directors. 
Communications. 

Election of Officers and Committees. 

Special Business. : 

Report and Recommendations of Price List Committee. 





THE UNION ASSOCIATION EXCURSIONISTS, 


From time immemorial “those that go down to the 
sea in ships” have been prayed for by the apprehensive 
stay-at-homes, usually of the gentler sex. Presumably 
those who started on the trip to Cuba which followed 
the annual convention of the Union Association of 
Lumber Dealers at Pittsburg, Pa., last week, under the 
charitable assumption that they average up well with 
another similar number of people, doubtless are the 
objects of such prayerful solicitude. There is one con- 
siderate soul in the party of excursionists who may 
have had this in mind, for the LUMBERMAN was the re- 
cipient from him—Frank M. Smith, secretary of the 
association—on Wednesday of this week, dated that 
day, of a cable message from Havana which read as 
follows: 

Arrived safe, All well. . Delightful voyage. 

The LUMBERMAN voices the wish and the belief of the 
great army of the association’s friends that the same 
advices may be received as applicable to the stay and 
the return of the excursionists. 





RESOLUTIONS OF THE UNION ASSOCIATION, 


In the comprehensive report of the proceedings of the 
Union Association of Lumber Dealers published in the 
LLUMBERMAN of January 24 the account of the legisla- 
tion of the last day was necessarily curtailed owing to 
limitations of time, though the telegraphed report coy- 
ered the salient features of the last session. One feat- 
ure of noteworthy interest, however, acted upon in the 
last moments of the convention, which was omitted 
from the report of last week, was the passage of resolu- 
tions of a somewhat comprehensive character. The 
resolutions were as follow: 

Resolved, That we tender the hospitality committee ,a 
vote of thanks for the splendid entertainment given us. 

ereas, We have for the past four years had our an- 
nual meetings on the outer borders of the territory of the 
association, therefore be it 

Resolved, That we request the officers of the association 
to hold the convention of 1904 at a more central point 
within its territory. 

While we humbly submit to the Dispenser of All Good, 
yet the association has suffered a great loss within the past 
twelve months by the deaths of the following members: 

Joseph Slanser, La Rue, Ohio. 

C. V. McCluskey, Ulrichville, Ohio. 

W. Gordon, Oak Harbor, Ohio. 
= og Allbaugh, Masillon, Ohio. 


Resolved, That their names be enrolled within the min- 
utes of the association and that the families of our departed 
members be each furnished with a copy of these resolutions 
and a letter of condolence from the secretary. 

Resolved, That the thanks of the association are due 
to Senator B. F. Wirt and Representative Clyde Painter for 
— personal efforts in securing the passage of the Ohio 

en law. 

Resolved, That while we recognize the right of the 
wholesale dealers to fix the terms upon which they will sell 
their ods, yet we consider the terms recently promul- 
geted by the National association as not being satisfactory 
to the buyer, 

Resolved, That we congratulate the officers of the asso- 
a. on the grand success of the Pittsburg convention 
0 H 

That a vote of thanks be tendered to all those who s0 
ably responded to the practical and interesting topics as- 
signed them by ‘the officers of the association ; 

That we shall long remember with pleasure the kind 
treatment received at the hands of the wholesale and retail 
lumber dealers of Pittsburg during our stay with them. 

Resolved, That this association, learning the accident to 
our old and esteemed member, Mr. Joseph Weaver, of Can- 
ton, Ohio, we heartily express our regrets and extend to 
him our sympathy, with the hope of his ultimate recovery. 

Resolved, That our thanks are due the Carnegie Steel 
Works for permitting the members of the association to visit 
the works. 

A special vote of thanks was tendered to Secretary W. 
G. Hollis, of the Northwestern association, for his pres- 
ence and assistance. 


PREPARING FOR THE WISCONSIN RETAILERS. 


MILWAUKEE, WiIs., Jan. 28.—Nels Holman, presi- 
dent of the Wisconsin Retail Lumber Dealers’ Associa- 
tion, was in Milwaukee last week making plans for 
the annual convention of the association, to be held 
February 17, 18 and 19. He appointed Frank N. Snell 
“master of ceremonies” for the week and part of his 
arduous duties will be to arrange for and preside at 4 
smoker, which is to be given by the association to the 
manufacturers and traveling men of Wisconsin in the 
main dining room of the Hotel Pfister, Wednesday 
evening, February 18. The Wisconsin retailers have on 
many occasions been the guests of Milwaukee mant- 
facturers and now intend to return the compliment by 
extending to them a smoker, and from the arrange 
ments already under way it will be one of the pleasant- 
est affairs in the history of Wisconsin lumber conven- 
tions. It goes without saying that Mr. Snell will have 
surprises on hand for that evening. He is a tried hand 
in that line and has always “delivered the goods. 
When he says “there will be something doing every 
minute” he means it. Special invitations are extended 
to ladies to be present at the smoker of the convention, 
and assurances have already been received that a num 
ber of the visiting lumbermen will be accompanied by 
their wives and daughters. 3 

The Northwestern Lumber & Sash & Door Traveling 
Salesmen’s Association will hold its annual meeting 
the 18th. As usual, this association will provide very 
tasty badges for the Wisconsin Retail Lumber Dealers 
Association. At this meeting the traveling men will 
elect. delegates to the proposed national association 
which is to meet at Chicago the latter part of Feby 
ruary. 

On the first day of the convention there is to be # 
Hoo-Hoo concatenation, and Vicegerent Williams has 
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already received applications from a number of candi- 
dates who will be initiated into the order that evening. 


MASSACHUSETTS WHOLESALERS _IN 
CONFERENCE. 


Boston, MAss, Jan. 26.—The regular monthly meet- 
‘ing of the Massachusetts Wholesale Lumber Association 
was held at the Parker house on January 21, with thirty- 
one present. Mr. Furber was elected secretary pro tem 
in the absence of Mr. Kimball. H. B. Clark read a re- 
port from the committee on the joint dinner with the re- 
tailers, and at his suggestion it was voted to hold the 
meeting at Young’s on February 5 and to appropriate 
$50 to pay for the entertainment. The committee on 
admission reported favorably on the application of the 
Smith-Isburg Lumber Company and the Stebbins Lum- 
ber Company for full membership, and on that of B. F. 
Tyler & Sons for associate membership, and they were 
accordingly unanimously elected. It was also voted to 
make no alteration in the survey rules for cypress, and 
that a committee be appointed by the chair to draw up 
rules for the inspection of hardwood flooring. The car 
shortage in New England has become so annoying that 
the delegates of the association in the Massachusetts 
State Board of Trade and in the Associated Board of 
Trade were instructed to request those organizations to 
use their influence with the railroads to increase their 
equipment. It was also decided to discuss at the next 
meeting the advisability of taking action leading to a 
federation of all the lumber associations in New Eng- 
land to look after matters of general interest. 

Several of those who had accepted invitations to speak 
did not return in time from their business trips to the 
mills, but the evening was nevertheless fully occupied. 
W. E. Litchfield reviewed the history of the hardwood 
trade, while Mr. Bacon covered the poplar field and W. 
R. Chester gave facts ‘and figures about spruce. John 
M. Woods covered the general situation in a speech re- 
plete with good stories. F. B. Caulkins also stated the 
results of his inquiries among the retail yards about the 
prospects for spring. The meeting was intended as an 
exchange of views, and some of those present feel that 
valuable results will ensue leading to a steadiness in the 
market. 


MEETING OF HOOSIER STATE HARDWOOD 
MEN. 

INDIANAPOLIS, IND., Jan. 28.—The hardwood dealers 

are much pleased over the success of the annual meet- 
ing last week. At the afternoon meeting there were 
forty-two of the sixty-six members present and at the 
banquet in the evening forty-four were present. It 
was the fourth annual meeting and the most successful 
yet held. 
“ While the Indiana Hardwood Lumbermen’s Associa- 
tion had some matters of weiglit to consider at this 
meeting the members seemed to take most interest in 
springing a candidate for president of the National as- 
sociation, which will meet, for the first time in In- 
diana, in this city in May. The candidate is B. F. 
Swain, of D’Heur & Swain, Seymour, Ind. He is a 
young man, a great hustler, widely known throughout 
the country’s hardwood trade and very popular with his 
associates, who are enthusiastic about his candidacy. 
It is said that he is the first candidate for the place 
to be named officially. There are at ‘least two others 
from other states who, is it is said, will receive offi- 
cial indorsement when their state associations meet. 
They are recognized as strong men, but Indiana hard- 
wood lumbermen believe Swain is “it.” The Indiana 
delegation will be unanimously for him and the associa- 
tion officers are already in receipt of congratulations 
upon the choice and pledges of support for their can 
didate from other states. While not 40 years old yet, 
Mr. Swain has been in the hardwood lumber business 
over twenty years. 

The convention showed concurrence in several sug- 
gestions made by ex-President Samuel Burkholder in 
his annual address. It passed the following resolution 
on the railroad situation: 

Resolved, That it is the sense of the Indiana Hardwood 
Lumbermen’s Association in annual session assembled that 
the railroads of the country are treating the shippers in 
an arbitrary and unfair manner, and we recommend to 
congress that the powers of the Interstate Commerce Com- 


mission be increased or such laws be enacted as shall 
bring the railroads under better control. 


The association also passed resolutions upholding the 
legislation now being considered for the establishment 
ot forest reservations and petitioning the legislators as 
representing the people to support the measures as the 
only method for providing a future supply of timber. 
The association took action in regard to the 8-hour law 
now before congress and decided to send a_ petition 
against it. The executive board was authorized to take 
all the matters in hand and carry out the wishes of the 
association in regard to them. 

The matter of entertaining the National association 
Was considered of importance and a committee of ten 
Was selected to attend to it, with W. W. Knight, of the 
long-Knight Lumber Company, Indianapolis, as chair- 
man. A fund of nearly $1,000 was subscribed as a 
starter to this end. The chairman is going to do some 
Personal investigation first and will call the committee 
for its first meeting probably early in March. 

_, Six new members were admitted during the year and 
it is claimed that the association is now the largest 
and strongest in the country, and President Burkholder 
‘gid in his address that none has had more to do with 
changes that have been wrought in the hardwood trade 
that have been for its benefit. 

officers elected were: President, J. V. Stimson, 
Huntingburg; vice president, J. C. Wood, Muncie; sec- 
retary, J. M. Pritchard, Indianapolis; treasurer, C. H. 
Barmaby, Greencastle ; directors—Henry Maley, Edin- 








burg; B. F. Swain, Seymour; George H. Palmer, Sheri- 
dan; James Buckley, Brookville. Samuel Burkholder, 
who has held the presidency since the beginning of the 
association, could have retained it, but was firm in his 
desire to give place to another. 

The next thing in order is to give the delegates to the 
National association a reception worthy of the greatest 
hardwood state in the Union. 





WASHINGTON SHINGLE MAKERS IN SESSION. 
SEATTLE, WASH., Jan. 23.—The Washington Red 
Cedar Shingle Manufacturers’ Association held its an- 
nual meeting in this city Wednesday last, at which time 
the proposed legislation of the lumber manufacturers’ 
association was taken up and favorably discussed. The 
reading of reports, election of officers and discussion of 
various matters of importance took up the time of the 
meeting. The old officers were re-elected as follows: 
President, C. F. White, of Cosmopolis; vice president, 
F. R. Vantuye, of Sterling; secretary, Victor H. Beck- 
man, of Seattle; treasurer, C. E. Patton, of Seattle. 

There were present at the meeting representatives 
of forty-five mills, embracing every county in the west- 
ern portion of the state. 

The first matter of importance taken up was the lum- 
bermen’s proposed legislation. The association indorsed 
the bill for lessening the dangers from forest fires; the 
bill for the weighing of railroad shipments at some 
point on the coast and the bill to prevent the diserimi- 
nation in the distribution of cars. 

All these bills, it was agreed, covered grounds that 
have long been a source of annoyance and loss to lum- 
ber and shingle manufacturers alike and therefore the 
recommendation to the association was that every en- 
deavor be used to have the bills passed. 

It was decided that a committee should be appoinied 
by the president of the association for the purpose of 
going over and revising the present association rules 
for the grading of shingles. This matter has been thor- 
oughly discussed before and the sentiment of the meet- 
ing was that the revision should take place at the 
earliest possible time. 

Another committee will also be appointed by the 
president, upon the recommendation of the association, 
to look into the best method for selling the products 
of the coast mills to the trade direct instead of through 
commission brokers as at the present time. The selling 
of shingles to the trade direct has long been advocated 
by many of the mills of the state. 

These committees will be appointed at once and will 
without delay begin their work and report at the next 
regular meeting of the association. 

The report of the secretary showed the association 
to be in a healthy condition. During the year there 
has been much good accomplished, and at the present 
time the membership includes over 250 mills in this 


FOREIGN TRADE NEWS. 


—_eeerer 


LATE LONDON ADVICES. 
(From our own correspondent. ) 
Lonpdon ENGLAND, Jan. 16.—The import of wood into 
the United Kingdom during 1902 was as follows: 








HEWN. 

From Loads, Value. 
EY Soc cinta hres ecevetmae ee oA 507,241 $ 4,449,885 
Tondon and Norway ........... 5,474,395 
CINUMIR ik 6 icdiice wore ah Re apesouere 2,875,945 
Risa MAMA ee 4,610,530 
British Hast Tndies .....cc.ces. 56 2,513,485 
| IRS pr Peers, cae 78,917 2,302,710 
QUBEY COUMERICE .4.w ide ed creces 966,179 4,951,680 

2,810,995 $27,178,630 

SAWN 

RE + acove tameasens Caleuaen 2,050,286 $ 25,282,140 
MRD 5. wb ernie am a's Gplaveeie a Save wad 1,679,935 19,408,485 
BN ara atave bat he Waa ieawane aoe a 504,110 6,592,595 
MEET GHUNINUEET® <. ia'u o-wcuy hewn ees 593,478 9,502,470 
ESS ge eae oe 1,639,668 21,926,305 
CHEE COUMEIION © 6 dnc vaccceksc xis 209,249 3,151,870 
6,676,726 $ 85,863,865 

Staves of all-hinds ....... 0000.05 120,019 3,343,075 
WENROGEES. CLOT ok ccscecccaes 61,896 2.662,190 
Other furniture woods (tons).... 227,450 6,897,345 
ORME “acdcia de dee ee igre ce web 9,897,086 $125,945, 105 


The import of 1902 must be considered a moderate one. 
It is slightly in excess of 1901 but well under that of 
the abnormal year 1900. On the other hand the cost 
shows a tendency to increase. Russia again holds the 
premier position, while another noticeable feature is 
the shortage from the United States as compared with 
1900, although the present figures are practically the 
same as those of a year ago. 

The Dock Stocks. 


The following figures show the stock of wood logs 
on the London docks on January 1 of this year and 1902: 





Baltic Geale .... wescccses 1,973,776 1,796,962 
Baltic battens .......... 4,206,409 4,326,143 
Rough boards .......... 5,258,677 4,256,531 
gE Re iris 8,663,874 9,011,609 
Pine deals and battens... 1,247,234 1,484,483 
Spruce deals and battens. 1,413,876 1,942,711 
Pitch pine deals ........ 68,012 163,010 

22,831,858 22,981,449 


The Pitch Pine Position. 

Last year was a memorable one. on account of the 
combination among shippers at gulf ports in order to 
regulate prices for their goods. This combine has been 
attended with a good deal of success and the result was 
that prices for sawn timber tended gradually upward 
during the year. At the same time the position has 
never been a safe one. As a dissolution of the combi- 
nation may at any time alter the position of affairs 


radically, which shippers realized, they have hesitated 
about making large contracts ahead, so market cargoes 
have as a rule not been disposed of until close at hand. 
Trade undoubtedly was much hampered thereby and the 
import of sawn timber reached only 58,000 logs, as com- 
pared with 96,000 logs in 1901, the figure being 14,000 
logs under the average of the previous seven years. De- 
mand was good and the stock on hand at the end of 
the year was not large. The position continues to be 
favorable from a seller’s point of view, although the 
general feeling is that sellers will have to reduce their 
prices somewhat to facilitate sales of small average 
sawn lumber, say 224 to 25 and possibly 273-inch cube. 
Few sales have recently been made owing to the holi- 
days, but the ruling prices may be taken as about 57s 
a load for 35-foot average cube. 

The import of deals and boards into London during 
1902 was only about half what it was a few years ago, 
but the business done was rather more satisfactory than 
usual. The present stock is, however, ample for all 
requirements. Freights, which have been slow for some 
months, now show an upward tendency and 2s 6d to 5s 
advance a ton is being paid for handy steamers, the 
figure for which is 82s 6d to 85s 7d. 

Canadian Loads. 

The important decrease in the arrivals of pine and 
spruce deals was one of the chief features of the trade 
of 1902, attributed chiefly to the larger demand from 
the States. This was shown at all the ports, including 
London, into which Canadian goods are imported in 
large quantities. In the metropolis, which probably 
comes next to Liverpool as regards imports, only 1,430,- 
000 pine deals were received in 1902, or about a third 
less than the average of the previous six years, although 
the stock on hand of 1,200,000 pieces is sufficient for 
the present demand. Needless to say, this shortage in 
the supply has kept prices up to a high level, demand 
being chiefly for goods of the lower qualities. The total 
import (from the St. Lawrence and New Brunswick) 
was 4,200,000 pieces, as compared with 5,000,000 pieces 
during. 1901, and prices throughout the year showed an 
upward inclination. 

American Walnut. 

There were further signs throughout the year of a 
continuance of a decline in the trade for American wal- 
nut logs. Arrivals were low and were exceeded by the 
consumption and present stocks amount to only about 
250 logs. Notwithstanding this the outlook for shippers 
is not good except for prime logs, which retail at 4s 6d 
to 5s 6d a cubie (caliper) foot. During the year ship- 
ments of lumber—planks and boards—were large, but 
as the result of the good demand stocks have been 
worked off. Prices remained steady throughout the 
year but now show an upward tendency, first quality 
inch boards being quoted at 43d to 5d e. i. f. a superficial 
foot, according to quality and grading, with medium 
from 34d to 34d and culls at 2d to 24d. At the moment 
there is a capital demand for first quality thick planks, 
for which good prices are obtainable. 

Oak. 

The oak log trade is fast dying out and it looks as 
if it will be extinguished altogether in the course of 
the next few years. Prices may be taken at 1s 6d a 
cubie foot. A good trade has been done in quartered 
lumber, although it has been difficult at times to get 
buyers to respond to the increased prices ruling on the 
other side of the Atlantic. At the end of the year 
stocks had run down to such a level that operators on 
this side have begun to find that they must pay more 
for the oak and prospects for first shipments are good. 
First quality boards 1x6-inch and up bring 34d to 39d a 
superficial foot, while for 1x4-inch and up the figures 
range from 2}d to 24d. A large business was done in 
plain lumber during the year and the large imports went 
into consumption well. At the present time consignments 
of inch boards would do well; prices are about Is 11d 
to 2s a eubie foot. 

Poplar. 

Holders of whitewood stock have done well with their 
goods, as in the face of a short supply and a good de- 
mand prices advanced steadily throughout the year, al- 
though it is doubtful whether now they are proportion- 
ately equal to those which obtain in the States. The in- 
creased prices have of course checked trade to some ex- 
tent. Buyers are now beginning to see that the increase 
in values must be recognized. There is considerable de- 
mand for first quality lumber 4 to } inch, but thicker 
stuff is slow of sale. Prices for 1x10-inch and up range 
from 23d to 23d, according to specifications and grading. 

Saps are in good request at 2d to 24d c. i. f., while com- 
mon is in fair demand at not less than 14d, the superfi- 
cial foot c. i. f. and culls bring 1$d ec. i. f. and 14d ex 
quay. The log trade is an unimportant factor in the 
market nowadays, although in the latter part of the year 
it showed signs of improvement. 

Gum. 

The market is well supplied with this wood and further 
imports are not recommended except on contract. First 
quality boards 1x6-inch and up bring 1}d to 2d a foot 
according to quality, while second quality is quoted at 
lid to 14d a foot ec. i. f. There is a good outlook for 
deals for paving purposes. 

Redwood. 

This was but a small stock for buyers throughout the 
year, as there were no arrivals in London until the end 
of the year, when one cargo came to hand. There has, 
however, been a good demand, as the furniture trade is 
beginning to’realize the good qualities of this useful wood 
and is paying prices much in excess of those ruling in re- 
cent years, viz., 2s 3d to 2s 6d a cubic foot ex quay. Busi- 
ness in redwood would be further stimulated if it were 
possible to obtain carloads instead of cargoes. 
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HARDWOOD MANUFACTURERS’ FIRST ANNUAL. 


Six Months’ Work and Its Results—Members and the Trade Inestimably Benefited—Grades Unified—Bills 
All Paid—Larger Work Planned for Future—QOld Officers Re-elected— Canvass of 
Hardwood Situation Results in Price List Advances. 


It is not often that an association can show during 
the first six months of its existence such a record of 
successful growth, of excellent finance and of solid work 
accomplished in the interests of its membership and of 
the general line of trade embraced in the scope of its 
organization as was shown by the reports presented and 
incidentally by the representative attendance called out 
and the general interest evinced at the first annual 
meeting of the National Hardwood Manufacturers’ As- 
sociation of the United States, which was organized on 
June 3, 1902, at Louisville, Ky., and which held its 
first annual meeting on Tuesday and Wednesday of this 
week at the Grand Hotel, Cincinnati, Ohio. The fol- 
lowing is a detailed report of the proceedings: 

TUESDAY MORNING SESSION. 

The morning session was abandoned on account of 
lateness of the trains bringing many of the delegates, 
but there were nearly 100 present at the afternoon 
session, when President W. M. Ritter called the meet- 
ing to order at 2:55 and delivered his opening address, 
as follows: 

The President’s Address. 


It is with pleasure that I weleome you to the first annual 
meeting of the Hardwood Manufacturers’ Association of the 
United States, 

On June 3, 1902, this association was organized, and since 
that time it has met with more success and with better re- 
sults than were anticipated or hoped for it by its most ar- 
dent supporters. 

The conditions that brought about the organization of this 
association are well understood by most of its mem- 
bers. * * * 

Let me briefly call your attention to what the association 
has been doing: A set of grading rules covering hartdwoods, 
poplar, cottonwood and gum has been prepared and distrib- 
uted by the association, and a very large part of these kinds 
of lumber manufactured today is being satisfactorily shipped 
according to these rules. <A great deal of time was spent in 
preparation of our rules, to the end that they would be ab- 
soluteiy fair and just to the consumer as well as the manu- 
facturer, and be sufficiently definite to make it possible 
for purchasers of lumber to be able to tell what they were 
entitled to. In order that these rules may be clearly under- 
stood among the shippers the association has in its employ 
a force of well qualified inspectors, who are sent from place 
to place for the purpose of educating the various shippers 
and acquainting them with a proper construction of the 
rules. 

The association has also endeavored, in so far as it has 
been prepared to do so, to place before the manufacturers 
the best methods of manufacturing lumber used at the 
present time, and has taken the liberty to call the attention 
of manufacturers to wasteful methods that are sometimes 
found to be in daily practice in otherwise well ordered and 
organized plants. To this end it is one of the principal 
purposes of this association to get the manufacturers to- 
gether from time to time, and to secure from them an in- 
terchange of views on all branches and departments of the 
business, and in this it has been successful. 

The efforts of the association in developing statistics 
about stocks of Iumber on hand, showing items that are in 
surplus, other items in short supply, and promulgating such 
information among its members, have been most successful 
and beneficial in not only relieving those holding long stocks 
but suggesting desirable stock to be manufactured. 

The valuation committee, consisting of members from 
different sections, with statistics of production, stocks and 
orders on hand, and taking into consideration the economic 
eondition of the country, prepare a list of values for the 
different kinds and grades of hardwood lumber which in 
their opinion is obtainable therefor, and which they recom- 
mend to the members of this association as a basis for doing 
business. 

It is not the purpose of the association to control prices 
or restrict product. We believe that associations organized 
for such purposes in the end defeat their own objects. It is, 
however, our purpose, and it will be our constant endeavor, 
to keep our members fully informed concerning the condi- 
tion of the lumber trade, the relative demand and supply 
for manufactured lumber, as well as the conditions and out- 
leok of the industrial world generally along these lines. We 
will from time to time, as we have in the past, issue a price 
list which will be prepared by this valuation committee and 
will be based on what the conditions of trade justify in the 
matter of price. This, of course, will be determined from 
the best information obtainable, and the adoption thereof 
will be recommended to its members. 

This association is in no sense of the word a compulsory 
organization. It can only request its members to follow the 
suggestions made, and there is no method of penalizing 
them in case they refuse. In other words, the success of the 
work of the association depends on the care and common 
sense exercised by its management, as evidenced by the 
suggestions that come from it to the members. Conse- 
quently it is not an easy task that the management of this 
association has before it, if it expects to achieve success, and 
I desire to suggest now, most earnestly, that the greatest 
of care and consideration should be exercised by this body 
at this meeting in the selection of officers and executive 
committee for the ensuing year. I think that no qualifica- 
tions except absolute fitness should be considered, as no one 
should be chosen who is not prepared to give a very con- 
siderable amount of his time to the work. The association's 
work is at the present time in an important stage of devel- 
opment, and it will require most careful and earnest work 
on the part of the management to secure the best results and 
ultimate and permanent success. It is scarcely necessary for 
me to say that these remarks are made in an entirely im- 
personal manner and without a feeling of criticism or com- 
mendation toward the members having: the management of 
the affairs of the association in hand at the present time. 
What I have said is born of zeal and an unselfish desire to 
see the association, in whose work I have the utmost faith 
and confidence, meet with success. It is proper for me, 
however, in this connection, to say that our secretary has 
done very creditable work. He has been zealous for the 
interest of the association, energetic and untiring in his 
endeavors to promote its highest and best welfare and make 
the association of value to its members. 

_, While the success of this association depends largely on 
its officers and executive committee, I want to say most im- 
pressively that in my opinion it is no-less important that 
each and every member give his hearty and loyal support to 
the work. There is no association that I know of in which 
this is more important, and while I desire to thank the 
members most cordially, on behalf of the management, for 
their snpport during the past, I would be very much gratified 
indeed anything I could say in this connection would 
insure for the new management during the coming year 








more complete and hearty support from all of the members 
of the association. In the words of another, “All are 
needed by each and each is necessary to all.” 

Before closing these remarks I desire very briefly to offer 
some suggestions concerning the work that I feel the asso- 
ciation should take up during the coming year. 


Suggestions for the Future. 


Virst, we should reach out more broadly into hardwood 
territories, in order +0 increase our membership and make it 
more general and more representative of the different parts 
of the country. 

Second, the association should make exhaustive researches 
as to the various kinds and sizes of lumber most desirable 
for export to foreign markets and place this information 
carefully and in detail before its members. .The broader our 
market is the safer our business will be at all times and 
under all conditions. 

Third, the association should publish and distribute among 
its members an Official, classified freight tariff book and 
price current. This should show, in compact form, rates 
and weights of all lumber covered by our grading rules, show- 
ing the rates from originating points and Gaiverel prices 
at distributing points, and of course changes should be made 
from time to time as the changes in tariffs demand. 

Fourth, the association should issue a new price list on 
I’ebruary 1, and I think the price list should be issued regu- 
larly, once every six months, or as occasion may require. 
I would recommend that in issuing the February 1 price 
list no change from the present list of prices for poplar 
lumber be made, There should be a revision as to some of the 
other woods, I thoroughly believe in conservatism in prices, 
and that even if present necessities seem to wafrant higher 
prices there is grave danger in advancing prices for building 
supplies to such a point that capital will hesitate to enter 
into enterprises of construction that consume our and kin- 
dred products. 

Vifth, I would recommend the association doing what it 
can to persuade its members to sell their product on terms 
of thirty days net instead of those which are in vogue at 
present. I believe I am safe in saying that for 90 percent 
of the supplies and expenses of our business we are com- 
pelled to pay cash, and it is only fair and reasonable that 
our product should be sold on the same terms. 

In conclusion, I want to congratulate you on the splendid 
general business conditions of the country at the present 
time. The remarkable record made in our business in 1901 
has been surpassed in 1902. Domestic trade has increased 
to unprecedented proportions and manufacturing activity 
has been unsurpassed. ‘Transportation facilities have been 
taxed beyond their capacity despite extensive additions to 
mileage, rolling stock and terminal facilities. 

With the hope that these favorable conditions may con- 
tinue and that, whether they do or not, the present interest 
in the success of our association may always be continued, 
I thank you for your kind and considerate attention. 


The Secretary’s Report. 

Following this Secretary Lewis Doster read his re- 
port of the work of the association since its organiza- 
tion, June 3, 1902, at Louisville, Ky. This report fol- 
lows in full: 


Placing before you a first annual report to this associa 
tion it is my desire to cover in detail the work accomplished 
and the results effected since its organization at Louisville, 
Ky., June 8, 1902. 

Membership. 

At that time we represented a membership numbering 46 
manufacturers, located in 11 states, which has steadily in 
creased to the number of 143 members, representing the 
manufacturing interests in 16 states; all of whom are in 
good standing and are operating their plants, producing upon 
the market hardwoods, poplar, cottonwood and gum lumber. 
As this past year has been a busy one for the manufactur- 
ers, and in order to enable them to attend meetings, suitable 
times and places were arranged in districts, and such meet- 
ings were held at Charleston, W. Va.; Clarksburg, W. Va.:; 
Knoxville, Tenn.; Poplar Bluff, Mo.; Memphis, Tenn. ; Ashe- 
ville, N. C.; Indianapolis, Ind., and Chicago, IIl., where 
the system of association work was thoroughly demonstrated. 
It also had the effeet of establishing sections or districts, 
— to gain the increase in our membership, as stated be- 
ore. 

Production. 


On June 3 we represented a yearly output of about 
300,000,000 feet, which has increased to date approximately 
as follows, by states: 


Feet. eet. 
Arkansas 30,000,000 Virginia ..... ‘ 5,000,000 
Illinois ........ 85,000,000 West Virginia.. 95,000,000 
Indiana ........ 140,000,000 Wisconsin ...)... 36,000,000 
Kentucky ...... 188,000,000 South Carolina... 10,000,000 
Mississippi 30,000,000 North Carolina. 75,000,000 
Missouri ...... 52,000,000 _ 
eer 190,000,000 . Total ....... 1,018,000,000 
Tennessee ... 180,000,000 ‘ 


Iowa not shipping. 

Michigan not shipping. 

Pennsylvania not shipping. 

I might also state that we have lately added to our mem- 
bership manufacturers who are now building plants, and es- 
timated outputs from these sources will increase the above 
total to 1,100,000,000 feet. 


° Grading Rules. +. 


Association standard grading rules for hardwood, poplar 
and cottonwood lumber were adopted and published under 
date of June 3, 1902, which also includes a_ supplement 
edition for gum lumber proposed at Poplar Bluff, Mo., Octo- 
ber 28, 1902, and ratified at Memphis, Tenn., November 1. 

Immediately upon the receipt of grading rules from the 
printer's office 3,000 copies were mailed out to the consum- 
ing and manufacturing trade interested in hardwood lumber, 
with the suggestion that additional copies could be had 
upon application to the secretary’s office. The issue of this 
first edition resulted in a distribution of over 80,000 copies 
of our standard rules to the consuming and manufacturing 
industries of the United States, Canada and Europe. 


Price Lists. 

A price list and list of standard weights were published 
under date of June 9, 1902, for poplar only, and based 
f. o. b. Ohio river points taking a rate of freight of 21% 
cents to New York city, suggested by the valuation com- 
mittee, which met at Louisville, Ky., June 3, 1902. 

On August 6, 1902, the valuation committee met in Cin; 
cinnati, Ohio, for the purpose of publishing a price list and 
list of standard weights on all hardwoods. To obtain the 
facts the entire membership was canvassed and the results 
were submitted to this committee for their information. 
This list was published under date of August 6, effective 
August 11, 1902, based f. 0. b. Ohio river points which take 
a rate of freight of 19 cents to New York city, and a 10-cent 
rate to ange 3 Ill. 

The next list was published under date of September 15, 





effective October 1, 1902. Slight changes were made in cer. 
tain items, which were separated to conform with the 
classification of grades. in accordance with our grading 
rules. These changes were suggested at a sectional meeting 
held in Chicago, Ill., September 15, 1902. An affirmative 
mail vote by the valuation committee resulted in publishing 
the same. ‘This list is now used, together with the prices on 
cottonwood and gum proposed at Poplar Bluff, Mo., Octo- 
ber 28, and ratified at Memphis, Tenn., Nevember 1, 1902, 
and prices on thin quartered oak stock proposed at Indian- 
apolis, Ind., November 25, 1902. The prices on cottonwood, 
gum and thin quartered oak were published after submitting 
the same to the valuation committee for their confirmation, 


Department of Commercial Reports. 


This department was put into effect November 15, 1902, 
and is for the use of members only. An inquiry received 
at the main office asking for information, based upon actual 
dealings of parties buying lumber, is submitted to all mem. 
bers on blank forms prepared for the purpose, and these 
forms are filled out by the members and returned to the 
secretary’s office with answers which would be of interest to 
the trade. These answers are reproduced in compiled form 
and transmitted to the members in strict confidence. The 
reports when submitted to the members are valuable for 
filling purposes as commercial records, and a sample copy of 
the style in which we submit this copy to the members can 
be seen at the desk upon application. 


Monthly Stock Sheet. 


Each month blank forms are submitted to all members who 
wish to offer surplus stock for sale or who are short cer. 
tain stocks, and immediately upon the returns being received 
members are placed in communication with each other re- 
garding their wants. A complete compilation of all returns 
is also mailed to all members, showing the stock for sale 
and stock wanted, This has the double effect of showing 
any overproduction of any certain grade or thickness and 





W. M. RITTER, COLUMBUS, 0. 
Re-elected President. 


the grades and thicknesses which are in the greatest de- 
mand. 


Bureau of Grades. 


The bureau of grades is the most important feature ef our 
association work, and is used to develop and to unify the 
grading in accordance with the official rules adopted by our 
association. We have now four inspectors who are employed 
by the association, visiting the mills of the members for the 
purpose of demonstrating the rules. The inspectors who are 
employed are men who are practical and who have had ex- 
perience in their lines; they have been carefully trained to 
the rules and acquainted with all conditions. 

The visits of these inspectors to the mills of members are 
made only under the supervision of the management of the 
mill and to whom their report is submitted. At no time do 
the inspectors instruct the men employed by the management 
of the mills unless they are requested to do so. Our general 
rule for inspectors is to visit the mill and inspect shipments 
in amounts ranging from 5,000 feet to carload lots, and @ 
report of such inspections will show whether the member Is 
shipping in accordance with the rules. These reports are 
arranged to show if any amount above grade or any amount 
below grade is being shipped, or both, and with space for 
remarks, showing why the difference occurs. If differences 
do occur between our inspectors’ reports and the reports of 
members shipping this matter is taken up by correspondence 
through the secretary’s office, and suggestions are offered 
regarding the differences. ; 

We endeavor to arrange the districts so that an inspector 
ee his visits to each mill about every month or six 
weeks. 

In connection with this bureau of uniform grades we have 
a reinspection bureau, for the purpose of adjusting Gifer, 
ences of opinion at point of destination for lumber shippe 
according to our standard rules. 

We have made numerous reinspections for members which 
have given satisfaction to both the purchaser and the 
shipper. Our rule for this work is to semd an inspector t? 
point of dispute, reinspect all lumber as ordered, and to sub- 
mit the reports to the secretary’s office. The reports are 
submitted to the member shipping and he adjusts his differ- 
ences accordingly, as our report is eonsidered as final. P 

Statistical reports show stock on hand January 1, 190" 
This compilation is the result of reports received from, 18! 
manufacturers, 52 of whom so reporting are members of the 
association, which report shows a total of 206,122,718 feet. 


As the statistical department of this association needs the 
help of each and every member to gain the results which } 
are endeavoring to obtain, great interest should be taken y, 
the members to answer all inquiries as submitted from the 
secretary's office. Numerous reports were received from differ- 
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ent sources, showing very small stocks on hand. Other ad- 
vices were received stating that inventories were not ready 
but would be sent in later, This list which we are trying 
to publish, based on the conditions of stocks on hand Jan- 
uary 1, will take in all woods covered by our official grading 
rules, together with planing mill stock. 

The offices of the association are located in Columbus, 
Ohio, on the fifth floor of the Schultz building. This office 
building is in a prominent part of the business section of 
the city, convenient to both railroad stations. Its offices 
are fitted up with conveniences to enable the association to 
develop its work to al! interested on a speedy and economical 
plan, having typewriting machines, a mimeograph machine 
and long distance telephone connection, ‘The expenses of 
developing the association work, which will be reported by 
the treasurer, will show that all expenses incurred during 
the existence of this association have been paid in full up 
to date; such as printing, stationery, postage, salaries for 
inspectors who are employed on the bureau of grades, travel- 
ing expenses, and all minor expenses connected with the as- 
sociation work. We have received in cash from the sale 
of grading rules and rubber stamps $178.54, and since the 
auditor’s report showing the books closed January 1 we have 
paid sundry items amounting to $537.57, and today the as- 
sociation stands upon a record of not owing any accounts 
except running expenses for the month of January. 

Finances. 

The hearty applause which had greeted the presi- 
dent’s address was also accorded the splendid showing 
of the secretary’s report, and the report of the treas- 
urer and. accompanying report of auditor were then 
yead, showing total receipts from assessments of $6,538.17, 
and from initiation fees $1,300, with expenses of $7,466.22, 
leaving a small balance in the treasury and all bills 
paid except current running expenses for January. The 
two most important items of expense were for salaries, 
$1,487.83, and grading department, $933.46. The 
showing was altogether a most excellent one and _ re- 
flected much credit upon the financial management of 
the association. 

The Valuation Committee’s Report. 

The reports of standing committees were then called 
for, the only one coming under this order being the 
report of the valuation committee, which was handed 
in by Chairman J. H. Baskette and read by the secre- 
tary: 

Your valuation committee, to whom was also referred the 
matter of delivered prices, beg leave to submit the following 
report : . 

As far as we are able to ascertain, prices on various hard- 
woods have been maintained fairly well—the exceptions be 
ing that higher prices have been asked and obtained for a 
great many of the different woods than the official prices 
promulgated by the association. 

We respectfully recommend that a different valuation com- 
mittee be appointed to consider each wood; that is to say, 
that a valuation committee be appointed to consider ex 
clusively the prices of poplar; then another valuation com 
mittee to be appointed to consider cottonwood and gum; a 
third to consider oak, ash and hickory and, if necessary, a 
fourth or even more to consider other hardwoods. ’ 

We would also suggest that these committees be required 
to meet at regular intervals, say every two or three months, 
whether it is considered necessary to change the prices or 
not. These committees should meet anyhow and discuss 
the situation, The chairmen of these committees should 
constitute the valuation committee of the association, and 
when each committee has its meeting and makes its recom- 
mendations as to prices the result of such meetings to be 
referred to the general valuation committee, consisting of 
these chairmen, for final action. 

We recommend that a committee be appointed to be known 
as the classification committee, separate and distinct from 
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the valuation committee, to whom should be referred the 
Matter of delivered prices. This committee should have 
authority from this convention to go ahead on the delivered 
Price matter and classify at once the states of Ohio, Indiana 
and Illinois; they should compile a book covering these 
three States, which book shall designate such list as is to 
@ used for a delivered list at each different consuming 
Point in the three states named. ‘This will entail some ex- 
Dense, but the committee feel sure that the money will be 
pell Spent. ‘The classification committee should be author- 
zed to employ such assistance as is necessary to do this 
work, and have it done as quickly as possible. 
Respectfully submitted, 
J. H, BASKeTre, Chairman, 
C. M. CRAWFORD, 
F. F. FEE, 
: A. G. WETMORE. 
Upon motion this report was adopted and its recom- 
mendations made a part of the order of business of 
the meeting. 


The Committee on Organization. 
William Threlkeld then moved the appointment of 
‘ committee on organization to take into consideration 
€ order of business.to be followed in the sessions. 
thet carried and Mr. Threlkeld was appointed as 
‘lrman of the committee, together with F. F. Fee, J. 


H. Baskette and T. T. Adams. -The committee retired 
— in a few minutes returned with the following re- 
port: 


pe ; CINCINNATI, OHIO, January 27, 1903. 
To the President and Members of the Hardwood Manu- 
facturers’ Association of United States. - Your Commit- 
tee on Organization would respectfully report as follows: 
We suggest the appointment by the president of the fol- 
lowing committees: 


Committee on Resolutions.................. Three 
Committee on Terms of Sale.............. Seven 
Committee on Nominations ............... Five 
Committee on Constitution and By-Laws....Three 
Committee on Grading ........ccccccccenes Seven 
COGMMICIO®? GO VWRIIGE . oc ccctecacccvcceueese Five 


We suggest the appointment of sub-committees on values 
as follows: 


RE Ns eed nciedus a6 oN vend ba ewe Oe, Seven 
a i, ee arn ip ini Fe Five 
Oak, hickory and ash...... One from each state 
Pa a err ee ae Five 
Other hardwoods............ One from each state 


The members of these sub-committees to be chosen from 
states and firms making a specialty of the kind of woods 
to be valued, and the chairmen of the five sub-committees 
to. constitute the full committee on values. 

And we suggest that these committees have their re- 
pares ready at the opening of meeting Wednesday, January 

tespectfully submitted, 
WM. THRELKELD, Chairman. 
J. H. BASKETTE, 
T. T. ADAMS, 
FRANK F, Fer, 
; Committee. 
Grading Rules and Hardwood Values. 

During the absence of the committee on organization 
G. Lieberman called up the matter of a wider distribu- 
tion of the grading rules and moved that a suitable ap: 
propriation be made from the funds of the association 
to cover their free distribution within the discretion 
of the officers. This motion carried. 

Following the report of the committee oy organiza - 
tion, which was adopted upon motion of R. H. Van- 
sant, the various interested state delegations were 
invited to select. each a member of the committee on 
values of oak, hickory and ash and a member for the 
committee on values of other hardwoods not already 
provided for. Others were called into consultation 
with the ‘president in the selection of the other com- 
mittees, and the result was then announced by the 
chair in the following: 

List of Committees. 


Resolutions. 
William Threlkeld, Henry Maley Lumber Co., 
Ind. 
Frank IF. Fee, Newark, 0. 
J. HW. Baskette, Prewitt-Spurr Mfg. Co., 
Terms of Sale. 
. C. Fischer, Yellow Poplar Lumber Co., 
Henry Maley, Edinburg, Ind. 
t. H. Vansant, Vansant, Kitchen & Co., Ashland, Ky. 
Floyd Day, Swann-Day Lumber Co., Jackson, Ky. 
S. Lieberman, Lieberman, Loveman & O’Brien, Nashville, 
Tenn. 
\ 


Evansville, 
Nashville, Tenn. 


Coal Grove, O. 


A. J. Gahagan, Loomis .& Hart Mfg. Co., Chattanooga, 
Tenn. 

G. W. Luehrmann, CC. F. 
Co., St. Louis, Mo. 


Luehrmann Hardwood Lumber 


Nominations. 

J. H. Baskette, Prewitt-Spurr Mfg. Co., 
Frank I. Fee, Newark, O. 

T. T. Adams. Greenville, Tenn. 

Cc. T. Benedict. Benedict-Love Co., 
Henry Maley, Edinburg, Ind. 

Constitution and By-Laws. 

A.'G. Wetmore, Paepcke-Leicht Lumber Co., Chicago, III. 
, Jacob Trost, Covington Saw Mill & Mfg. Co., Covington, 


Nashville, Tenn. 


Calhoun, 8S. C. 


Ky. 
Hamilton Love, Love, Boyd & Co., Nashville, Tenn. 
Committee on Values. 
This committee was composed of the five chairmen 
of the following subcommittees: 
POPLAR. 
A. J. Gahagan, Loomis & Hart Mfg. Co., Chattanooga, 
M. F. Greene, Davidson-Benedict Co., Nashville, Tenn. 
R. T. McKeen, Kentucky Lumber Co., Burnside, Ky. 
Cc. M. Crawford, Yellow Poplar Co., Coal Grove, Ohio. 
I. S. Hamlin, W. M. Ritter Lumber Co., Columbus, Ohio. 
R. H. Vansant, Vansant, Kitchen & Co., Ashland, Ky. 
CHERRY AND WALNUT. 
S. Lieberman, Lieberman, Loveman & O’Brien, Nashville, 
Tenn. 
H. M. Kramer, C. & W. Kramer, Richmond, Ind. 
Henry Maley, Edinburg, Ind, - 
J. B. Ransom, J. B. Ransom & Co., Nashville, Tenn. 
W. I. Barr, Greenfield, O. 
COTTONWOOD AND GUM. 
A. G. Wetmore, Paepcke-Leicht Lumber Co., Chicago, Ill. 
I’. Kk. Gary, Baker Lumber Co., Memphis, Tenn. 
Rh. M. Carrier, C. M. Carrier & Son, Sardis, Miss. 
M. I. Leaming, Cape Girardeau, Mo. 
Howard Rule, Himelberger-Harrison Lumber Co., More 
house, Mo. 
OAK, ASH AND HICKORY. 
Ohio, Frank F. Fee, Chairman, Newark. 
Indiana, Henry Maley, Edinburg. f ; 
Tennessee, IF’. M. Hamilton, Indiana Lbr. Co., Nashville. 
West Virginia, Ff. S. Hamlin, W. M. Ritter Lumber Co., 
Columbus, O. ; : ; 
Mississippi, R. M. Carrier, C. M. Carrier & Son, Sardis. 
Michigan, M. FI’. George, Rice & George, Morenci. 
North Carolina, W. N. Cooper, Asheville. 
Arkansas, G. W. Luehrmann, C. I. Luehrmann Hardwood 
Lumber Co., St. Louis, Mo. 
Missouri, J. H. Himelberger,, Himelberger-Harrison Lum- 
ber Co., Morehouse. ' 
Kentucky, G. A. Roy, Roy Lumber Co., Nicholasville. 
Illinois, W. B. Burke, Chicago Mill & Lumber Co., Cairo. 
Virginia, A. Johnson, Pennington Lumber Co., Penning 
ton Gap. z 
South Carolina, C. T. Benedict, Benedict-Love Company, 
Calhoun, e 
Wisconsin, PB. J. Foster, N. C. Foster Lbr. Co., 
OTHER HARDWOODS. 
North Carolina, H. M. Dickson, Chairman, Dickson Lum 
ber Co., Asheville. : 3 
Missouri, W. W. Dings, Garetson-Greason Lumber Co., St. 
Louis. : 
Tennessee, J. B. Ransom. J. B. Ransom & Co., Nashville. 
Arkansas, A, Deutsch, Indiana & Arkansas Lumber & Man- 
ufacturing Co., Marianna. P 
Kentucky, W. H. Dawkins, W. H. 
a oe Maley, Edinburg 
Indiana, Henry Maley, Edinburg. : , ¢ 
Mississippi. M. Carrier, C. M. Carrier & Son, Sardis. 
South Carolina, C. T. Benedict, Benedict-Love Co., Calhoun. 
Illinois, W. B. Burke, Chicago Mill & Lbr. Co., Cairo. 


Fairchild. 


Dawkins Lumber Co., 


Ohio, J. W. Willis, J. W. Willis Lumber Co., Washing- 
ton Court House. 


Virginia, A. Johnson, Pennington Lumber Co., 
ton Gap. 


West Virginia, W. J. Newenham, Long Pole Lumber Co.. 
Dotson. 


This work occupied the time of the convention till 
—_— : o’clock, after which it adjourned to 9:30 on 
ednesday morning, after ex ing ge K i 
by motion an opportunity gomyens re poten 
session the objects of the recently formed National 

Lumber Manufacturers’ Association. 


Penning- 


AAA 

“ CONCATENATION. 

Tuesday evening the followers of the Black Cat as- 
sembled in room 15 of the hotel and a class of 16 kittens 
saw the light with the usual feline celebration of the 
initiatory ceremonics. The largest kitten of them all 
was easily Clint Crane, while other distinguished world 
names were here also abandoned for the Hoo- Hoo num- 
bers of the new series, offered with the letter “A” t 
distinguish them from the old. i 


The Officers. 
Snark—Hamilton Love. 
i mee lsee A. N. Spencer 
Junior Hoo-Hoo-—Charles W. T ; 
Bojum— S. S. Mather. — oon 
Scrivenoter L. W. Rodina, 
Custocatian—James A. Hamilton. 
Jabberwock—John Magness, 
Arcanoper Harold Robinson. 
Gurdon—J. IH. Doppes. 


The Initiates. 
Howard Cook Rule. 
Henry C. Jacoby. 
Thomas Erasmus Powe. 
Gerard Luther Parker. 
John Frederick Gerlicher. 
William Herbert Woodbury. 
Harvey Morris Dickson. ~ 
William Newton Cooper. 
Clinton Hoo-Hoo Crane. 
William Woods Dings. 
Frank Funny Fee. 
William Isrel Barr. 
Charles Lloyd Ritter. 
Robert Morehead Carrier. 
Gregory Spofford Stewart. 
Fred Sherman Hamlin. 

The Attendance. 






408, 8779, 8950, 9939, 8784, 2368, 5998, 7304, 7282 
1880, 7640, 2542, 6142, 7448, 7643, 5444, 9154, 642, 8547. 
S776, 4714, 69 7. 2845, 3659, 35A, 2768, 4481, 3638, 


‘. x 
7641, 3662) 205, 6864, 8368. 
Cronan (Indianapolis, ind., Concatenation). 

J. J. Linehan (Pittsburg Concatenation). 

While this concatenation was in the vicegerency of A. 
N. Spencer of Southern Ohio he was greatly assisted by 
the brotherly efforts of Hamilton Love, vicegerent for 
central Tennessee, in securing the class and in the 
preparations for the evening. The session “on the 
root” was held in the gentlemen’s cafe, and was a 
very enjoyable affair. Among the notables present were 
Supreme Scrivenoter James H. Baird and Brother 
George F. Watson ofthe House of Hoo-Hoo. 





WEDNESDAY MORNING’S SESSION. 

It was 11 o’clock before the committees had sufficient- 
ly completed their work to permit the convening of the 
business session. 

At the opening of the session R. H. Vansant stated 
that he had been requested by the sub-committee on 
values of poplar lumber to request that the main meet- 
ing go into executive session at the time that the reports 
of the committees upon values were being received and 
considered. He made a motion to this effect, which 
was seconded and carried. 

The following report was then offered and adopted: 


Report cf Committee on Terms of Sale. 


We, the Committee on Terms of Sale, recommend that 
the terms be sixty days from date of invoice or 2 percent 
off for cash in ten days. 

We further recommend that F. C. Fischer be appointed 
by this association to confer with the National Lumber 
Manufacturers’ Association at its meeting in Washington, 
with reference to terms and refer back to this association. 

Henry Maley, R. H. Vansant, Floyd Day, S. Leiberman, 
A. J. Gahagan, G. W. Luehrmann, Committee. 

L. R. Longsworth—I believe that the eastern men are 
satisfied with 1% percent off. I thing 12 percent annual 
interest is a pretty good rate. I suggest that the discount 
be made 1% percent. The dealers are getting ready to 
take 30 days. 

Mr. Vansant explained that the committee did not 
think it advisable to change the present custom too 
much; but that the Washington meeting of the Nation- 
al Association of Lumber Manufacturers was expected 
to take action upon behalf of all the lumber manufac- 
turers of the country, which action would be referred 
baek to the Hardwood Manufacturers’ Association of the 
United States and would probably be adopted by it. 

The following report was then offered and considered 
seriatim: 


Report of Committee on Constitution and By-Laws. 


Your Committee on Constitution and By-laws beg to 
submit the following recommendations : 

(1) We recommend that the fourth paragraph of article 
2 be stricken out. This paragraph now reads as follows: 

“When an assessment is made, it shall be con- 
sidered due and binding on all who are members 
at the time such assessment is levied; provided. 
that nothing in this section shall be construed 
to exempt new members from the semi-annual as- 
sessment made for and in force at the time of 
the meeting at which said member joined.” 

(2) We also recommend that article 5 be changed to 
read as follows: 

“Members shall pay an initiatory fee of $10.00 
and dues of two cents for each 1,000 feet of lum- 
ber sold, with a minimum of $3.00 per month, re- 
ports of sales for each month to be made by the 
10th of the succeeding month, accompanied by a 
check for the amount due.” 

(3) We also recommend that in the second peregraph 
of article 12, the word “shall” be eliminated and in place 
thereof the word “may” shall be substituted. This para- 
graph will then read as follows: 

“A semi-annual meeting for the transaction of 
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general business may be held in July of each year,” 
ete, 

(4) We also recommend that article 14 be changed to 
read as follows: 

“Immediately after his election at each annual 
meeting the president shall appoint an auditor who 
may or may not be directly connected with any 
firm or corporation a member of this association, 
who shall have general supervision of the books 
and accounts of the association as kept by_ the 
secretary and treasurer. It shall be the duty of the 
auditor to prepare from the accounts of the asso- 
ciation a statement of the financial condition of 
the association and present same to the president 
at each annual and semi-annual meeting, who shall 
cause the same to be submitted to the members. 

As article 14 now reads, the association is obliged to 
employ an auditor despite the fact that article 10° pro- 
vides ample safety for the disbursement of all funds. 

Respectfully submitted, 
. G. Wetmore, 
HAMILTON LOVE, 
JacoB TROST, 
Committee. 

Those in possession of printed copies of the Constitution 
and by-laws of the association will understand from 
reference to them the import of the above recommenda- 
tions. The first recommendation eliminates a reference 
to the semi-annual meeting of the association, which 
will not necessarily hold one hereafter. The second 
does not change the dues payable by members except 
in the fixing of a minimum amount of $3 in any one 
The adoption of this section was moved by 8. 
Lieberman. W. I. Barr objected,sto it, stating that it 
would shut out some small manufacturers. He thought 
they were doing their part when they paid their pro rata 
assessment with the larger manufacturers, 


month. 


Money Value of the Association. 


Hamilton Love—The commercial reports of the associa 





HAMILTON LOVE, NASHVILLE, TENN., 
Snark at Concatenation. 


tion alone are easily worth $3 a month to anyone. We 
ought to take that into consideration. 

G. A. Roy also spoke against the motion, emphasizing 
the need of keeping the small manufacturers in the 
ranks. 

lL. R. Longsworth—I think that 75 percent of hardwood 
lumber is produced by mills that manufacture less than 
1,000,000 feet yearly. To start in on a basis of $3 a 
month may drive some of these men out of the association. 
I think that on a basis of his product each manufacturer 
pays his fair share and pays in proportion to his benefits. 

Cc. Crane—He who manufactures least lumber is the man 
who has least access to commercial reports; and when this 
association goes to work to get up these commercial re- 
ports, even if a man handles only a half million feet of 
lumber, and it keeps him out of the hands of one of these 
sharks on even a single carload he has got his money back 
for several years. If these men are not willing to pay $36 
a year for these reports and the education to be derived 
through this association they are not desirable members. 
They would have to pay $50 a year for Bradstreet or Dun 
reports, which give no information regarding the character 
of the business and where any scoundrel can get a good 
rate if he only has the money. That is what this associa- 
tion is trying to do for its members, and if a man can’t 
see his way clear to pay $36 a year for an association of 
this kind we make a big mistake if we do not take it u 
with him right at the start and show him that it is worth 
his money. [Applause.] 

H . Dickson—I come from North Carolina, and the 
manufacturing in western North Carolina is done largely 
by small mills. We have been subscribing to Bradstreet 
and Dun for twenty years, and I must say that as far as 
the lumber business is concerned the association reports 
are worth more than two Bradstreets and two Duns. ‘They 
are better worth $10 a month than $3 a month, and I am 
heartily in favor of this section of the committee’s report. 

bb. Leaming—The small mill man is the one to de- 
rive the most benefit from the association, because he most 
needs education along the lines of inspection; and he gets 
this benefit whether he is shipping lumber or not. 

Hamilton Love—I would like to ask whether the yellow 
pine association has a minimum charge. 

George K. Smith—-Yes, we have a minimum charge of 
$10 .a month. 

William Threlkeld—This association must collect enough 
money to pay its exnenses, and those of the inspectors that 
are sent to the small mills; and that small mill man 
should remember that it costs at least $36 a year to have 
those inspectors visit him four or five or six times to look 
after his own interests. Thus he will find that this asso- 
ciation ig not for the purpose of bleeding him of his 
money, but is organized to do business for him at cost. 
It costs every bit of $36 to have the inspectors make their 
visits to him and instruct his men, and settle his kicks. 

D. M. Rose requested that the secretary state what 
in his opinion would be the effect of the proposed section 
in securing new members and restraining old ones, add- 
ing: 

Secretary Doster was down to Knoxville and held a 
meeting and came pretty near making a clean sweep there 
in getting everybody !n. 

Secretary Doster—For your information I will say that 
the monthly dues sent to the secretary are turned over 
to the treasurer in lump amounts, and no other officer but 
the secretary and auditor knows the amount received from 
any one member. We have members who have been pay- 
ing in amounts ranging from 10 cents to 96 cents a month. 
These members have been visited two and three times 
within the past six months for the purpose of informing 
their employes upon grading etc., and some of them have 
sent them letters stating that the visits of the inspector 
have brought up their grades and are making them money. 

Now at these sectional meetings I have had manufac- 
turers ask me, “Suppose we are not shipping anything, 


and so paying nothing to the association, does the asso- 
ciation keep on doing this work for us for nothing?’ and 
it seems to be the general opinion that there ought still 
to be some support of the association from members even 
when not actyally shipping. The inspectors continue to 
visit the mills just the same, and the correspondence ex- 
pense of the office goes on at all times. We invite all 
the small mill men to attend these sectional meetings, and 
he is instructed in the methods of association work the 
same as the large producer. 

G. A. Roy moved that the minimum be made $36 a 
year instead of $3 a month. This was seconded by L. 
R. Longsworth. 


Frank F. Fee—-We have gone into the expense of in- 
spection, but there is another point. I don’t think there 
is any question but that this association has benefiited us 
at least $36 on every car we ship. [Applause.] 

Jacob Trost—This association has been worth to_ its 
members during the six months that it has been running, 
hundreds of thousands of dollars, and a fee of $3 a month 
is ridiculously small, it appears to me. It ought to be 
$5 at least. 

After further discussion the amendment was lost, and 
the section as reported by the committee was adopted. 

The third section of the report changed the consti- 
tution so as to make a semi-annual meeting in July 
optional with the board of directors, instead of obliga- 
tory. It carried. 

The 4th section changed that portion of the constitu- 
tion which required that the auditor shall sign all 
vouchers. This required the permanent employment 
of an auditor. The amendment so arranges matters 
that an auditor may now be employed at the end of the 
year to make an examination of the accounts and certify 
to their correctness, a more economical and apparently 
equally efficient plan. It was carried, and the report 
of the committee was afterward adopted as a whole. 

Executive Session. 

The convention then went into executive session to 
receive and consider the reports of the committees on 
values, according to the motion of R. H. Vansant adopt- 
ed at the opening of the morning session. Although 
the press representatives were permitted to remain 
they of course did not take notes at the executive ses- 
sion. At its close, however, a motion prevailed to 
throw its proceedings open for publication, but this 
action was taken too late to enable the AMERICAN LuM- 
BERMAN to make the full report of the discussions on 
several matters of general interest which it otherwise 
would. 

The executive session lasted until 1 o’clock and then 
adjourned for dinner, resuming at 2:30. During this 
session the reports of the various committees on values 
were offered and adopted with slight changes on some 
items, the lists as finally adopted being as follows, 
effective February 1: 

Report of Committee on Walnut and Cherry. 


Your Committee on Walnut and Cherry beg to report 
the following prices should rule for this product : 





Walnut. 

18 and 2s. No. 1 Com. No. 2 Com. 
ee mere rrr: fo $47.50 $382.00 
1% and 1%-inch ........ 105.00 ».00 37.00 
he TERNS SRS ene 110.00 55.00 37.00 
a6 Bnd Simch . . 56sec 125.00 67.00 45.00 
ML arecibicd-s wo ae eae 135.00 72.50 48.00 

Cherry. 

: Js and 2s. No, 1 Com. No, 2 Com. 
US rrr je ti $40.00 $20.00 
ROA cee 2". rere 100.00 45.00 25.00 
IRM — sistnws ae aitlee sre 115.00 52.00 25.00 
EOE y israis-aises 8 ae Oe Rens 125.00 57.00 25.00 
WE Civ s Wales's coe vows 135.00 62.50 25.00 


S. Lieberman, John B. Ransom, H. M. Kramer, Wm. I. 
Barr, Henry Maley, Committee. 
Report on Oak and Ash. 
To - Hardwood Manufacturers’ Association of the United 
States: 

We, your Committee on values of oak, hickory and ash, 
beg leave to submit prices on these woods as follows, to 
take effect February 10, 1903. 

Prices f. 0. b. Ohio River points taking 19 ct. rate to 
New York, or 10 cents to Chicago. 

Plain White Oak. 








2 1s and 28. No. 1Com. No. 2 Com. 

Ll Lie Ven ear eee einer ir $37.00 $26.00 $15.00 

RAIN. wisin-wamis Sx bee e 39.00 27.00 16.00 

EESZ TO GAA ae ee 40.00 28.00 17.00 

PEPAMMNUD 5 56 ce core kos. 6 iad OW 78 OA 41.00 29.00 18.00 

PRURCL, is does wo 400 0) 00 Wa 47.50 35.00 21.00 

ERNE We Nise eps ae awe ee 50.00 36.00 23.00 

ON civia'n ise ees eae eee 52.50 37.50 26.00 
Plain Red Oak. 

1s and 2s. No. 1Com. No. 2 Com. 

Se ee meer ery $37.50 $26.00 $15.00 

A See pa een 39.00 27.00 16.00 

28.00 17.00 

é 29.00 18.00 

4 32.00 21.00 

3. 33.00 23.00 

RAG! 6s As vase sane 44.00 34.00 26.00 


Quartered Red Oak. 
1s and 2s, No. 1Com. No. 2 Com. 
50 


A OANOIN S Sh aos Sb r0 p alee Se $50.00 $32.5 $20.00 
errr rere 52.00 35.00 21.00 
Da. 6%. 646 sscasTes wee’ 53.00 35.00 21.00 
OS SRA 55.00 37.00 22.00 
SO RROER 2 aig 5''6. ne wie a ee a 60.00 40.00 cokes 
re Pere re 60.00 40.00 145%6 
WE. weed hse se heeehae 60.00 40.00 rere 


0 
No. 1 strips 24-inch up, $37.50. 
Quartered White Oak. 
1s and 2s. No. 1Com, No.2 Com. 





SR RUNCUD 5.4.05 ig: ease 01500. 6:9'9.0-0 $23.00 
SES Soiree ree mre 42.50 28.00 
MD scx piceinieiwn Cae aw aloes 50.00 33.00 
OT Aer rr ae 57.50 37.00 ee 
BEE ho acnains ee ee Sa eee 64.00 42.00 $28.00 
NS err re rrr 66.00 45.00 29.00 
are ee en re 67.50 46.00 30.00 
OS ES eee eee 68.50 47.50 31.00 
— 5 esask. aie aie abe eh atte 70.00 50.00 Bennet 
BOE. Sab ats ON Ree 72.50 50.00 
UNION <x" o gsi neta ie erearateate ais 75.00 50.00 
No. 1 strip 2%-inch up, $42.50. 
Ash. 
1s and 28. No. 1Com. No. 2 Com. 
MII os 5 crib a entee eae $38.00 $24.00 $13.00 
SS ater re 40.00 6.00 15.00 
ME As Sakiaewie deeitone ee 40.00 26.00 15.00 
BO aes ie SVs ua 42.00 28.50 16.00 
ENE. cs cin wa)hs ves Mee 45.00 31.00 17.50 
ee ree ee 45.00 31.00 17.50 
eS ee ie ee ee 49.50 17.50 


: ; 31.00 
Frank F. Fee. F. M. Hamilton, W. N. Cooper, G. W. 
Luehrmann, G. A. Roy, M. F. George, Henry Maley, R. M. 
Carrier, Committee. 





This committee also reported a price-list on hickory, 
but after discussion it was decided that grades varied 
so much that upon motion this price-list was dropped. 
Prices were however later reported by the committee 
upon miscellaneous hardwood values, and were adopted 
as appear later. 

Report of Price List Committee on Cottonwood and 
Red Gum. 

The price list committee on cottonwood and red gum 

report as follows: 


We recommend the publishing of the following prices to 
take effect February 1, 1903: 


Prices for Red Gum Lumber. 
F.o. b. Cairo. Memphis, 


3-8-inch firsts and seconds...........eeee0- $17.00 $17.00 
1-2-inch firsts and seCONGS.......ccccccve 18.50 18.50 
5-8-inch firsts and seconds.......... rere 21.00 
3-4-inch firsts and seconds...........6.-.- 23.50 23.50 
4-4-inch firsts and seconds............... 27.00 27.00 
4-4-inch box boards, 8-inch to 12-inch...... 19.00 17.00 
4-4-inch box boards, 13-inch to 17-inch..... 24.00 22.00 
PEE NRE Gas: ctew..6\'s's. bares Reece oe amet 19.00 17.00 
ST FOG COMMON | io 0 00.6 60 8 CONE oer 08 Ono 17.00 15.00 
4-2-inch No, 1: COMMON... ..ccccccvnssceses 14.50 13.50 
Se TG, 2 COMIN s 6:4:0:0-2 seas wee arna sis 11.00 10.00 
SA Teas. 2 COMIOD a so. 6.50.0: 6-0-0)ec0'sa ¥a9.6 8 7 6.50 


‘ .5O 
For 14-inch add $1 and for 14-inch add $2 per M for 
firsts and seconds. 

For 14-inch and 14-inch add $1 per M for selects, red 
common and No, 1 common. 

lor 2-inch add $4 per M over 1-inch for firsts and seconds. 

lor 2-inch add $2 per M over 11-inch for selects, red 
common and No. 1 common, 

Add 50c per M for all bundling to these prices. 

lor prices delivered f. 0. b. St. Louis add $1.50 per M. to 
Cairo prices; Chicago, $3; Louisville, Ky., $3; New Or- 
leans, $3 on 1-inch basis. 


Prices for Cottonwood Lumber. 


4-44 RCH Brat GNA MOCONIG. 6:66. ..cc cis sicd 6sccs oe ewes eeROOO 
4-4-inch box boards, 2-inch to 12-inch.............. 29.00 
4-4-inech box boards, 13-inch to 17-inch............. 33.00 
Se, 0: OOOO 65 666 eo 0.05.0 6468 ee he ew eee 22.00 
eee IE SIN 666, 5v.5. 26.056" bess b iocev'e Oe bene pba 6 04 16.00 
ee 1 NON 6:6 00-6. 4 5-01 00:85 5-4 60% Als oA ree bale 10.00 
CD. PIR eo Gib isos 2b ee ee e084 es be 6 hee eee. 28.00 
Revel siding, %-inch x 6-inch, No. 1...............$17.00 
SO, Se I Bsc tre te seca cet enenseree 33.00 
RN, ihe. OD OE IDS 520050 0 oc ccs oles Ohne dees 36.00 
ee Ss Is og 6a eke bees eek ar eesne wes 36.00 
ON, Ct, ONE Ws 6.6 6 oot os VIN ORs eo meed ee 38.00 
ee ON Rss ds ok ech beks Ve Renee 40.00 
ee ee ee 42.00 
ON, TE. 2 OR Bie s 66 ence Ke weeawés ewe 44.00 
Firsts and seconds, cottonwood—in dimension. 
7-inch, 8-inech, 9-ineh, -10-inech, 1l-inch............. $25.00 
URN CRD: PRTIEN | UNNI 05 4.6) 6b 61'0: 8, 66:0 G0, AON Bw EL Nw 8 in a pivvece gs aL 
eM. eC RONNIE ois hss. cin oie kip wb 0.0678 bo 4 tee ce $0.00 
Pu ER ee ere i ne re ee ee 32.00 


IFor 14-inch add $2 ahd for 1%+inch add $3 per M over 
price of 1-inch. 
For 2-inch and thicker add $4 per M over price of 1-inch. 
These prices are based f. 0. b. points which take a 10¢ 
rate to Chicago. Respectfully submitted, 
(Signed) A. G. WETMORE. 
R. M. Carrier. 
Howarp Rute. 
M. B. LeMIne. 
While the above prices on red gum box boards are 
those given in the type-written list furnished the 
press by Secretary Doster they are apparently the re- 
sult of some error in copying. If so the correct quo- 
tations will be given next week. 


Report of Committee on Poplar. 


The committee on value of poplar beg to submit and ree- 
ommend for publication the following prices: 


POS “DORTIN,, “Bites 5 dite aoc is ha eo aude Wate We Wiotas + 6 ceo $37.00 
Ok “DOMEGM: Dre ts crete oe eared dnlesseas e eee 45.00 
Bevel Siding. 

No. 1. Selects. No. 1com. No. 2 com. 
a a $25.00 $22.00 $17.50 $12.00 
oe 24.00 21.00 16.50 11.00 
TeS4-4INCR ..c sce voe 24.00 19.00 15.50 10.00 
Patent er Drop Siding. 
No. 1. Selects. No.1 com. No. 2 com. 
GOR. s kcciate sininceienetes $39.00 $33.00 $26.00 $18.00 
DOE: assiere-0 cree oe 32.00 24.00 17.00 
MEROIE: gy isnaiee d wae 81.00 24.00 16.00 


38.00 
Net face 34-44-54 for thickness %. 
7 to 17-Inch Lumber. 
Ists & gue OO Saps. Ist com, 2d com. 8d com, 
28. 


ME. Lvaisioiareis $36.00 00 $28.00 $24.00 $18.00 $13.00 
% -inch 41.00 31.00 31.00 27.00 20.00 14.00 
1-inch 45.00 35.00 35.00 80.00 22.00 16.50 
14-inch’ .. 47.00 37.00 37.00 82.00 24.00 18.50 
1%-inch 47.00 37.00 387.00 32.00 24.00 18.50 
2-inch . 48.00 38.00 § 38.00 33.00 25.00 19.50 
2%-inch 53.00 438.00 --+- *88.00 30.00 21.00 
3-ineh 53.00 43.00 88.00 30.00 = 21.00 
4-inch 55.00 45.00 rei 40.00 32.00 = 28.00 
Squares. 

Ist and 2d, Common. 
ee eer re Pa ec re be ee 0" e's $45.00 $37.00 
Le eee RT eee 49.00 41.00 
Se) iets pe ales ese beware alley bees -. 49.00 41.00 
BEE Fa 34 WEE ee Oa EE eee a oentnts Be & 53.00 45.00 
ROME) sions aed ous ore Ste 6:8 Wa. Ne eee OO Pele erate nee 55.00 47.00 
ME be sXe dis eens eo oe VA EEE 2 eG ad ie eo 57.00 49,00 
RPE, 2a ec 6.8 Sers a wy Wrateente ate Ce ea ia 60.00 52.00 
BREE. 5. <cwheroa-c heres cacti vb anremie eles 65.00 57.00 

Wide Lumber. 
Panel. No. 1. No, 2. 
5-8 18-inch 23-inch........... $50.00 $44.00 $36.00 
5-8 24-inch, 27-inch........... 55.00 49.00 41.00 
5-8: 28-inch and up........eeee. 65.00 55.00 45.00 
4-4 18-inch, 23-inch........... 60.00 52.00 47.00 
4-4 24-inch, 27-inch .........5. 65.00 60,00 52.00 
4-4 28-inch and up............ 75.00 65.00 57.00 
PBN: ip cetera we pnia Skee st 41.00 29 18.00 
Ceiling. 

No. 1. No. 1Com. No. 2 Com. 
Dee AO si o.0 dks s, «euors $19.00 $15.00 $12.00 
MeO RUMEN 6 hase 6-054 ove 23.00 19.00 15.00 
RS Ek En ee eee 27.00 23.00 19.08 
% x 138-16-3-4-5-6 ...... 338.00 26.00 21.( 

Add $5.00 for yellow face. 
Partition. ; 

No. 1. No. 1Com. No. 2 Com. 
Se , Sere ree $30.00 $26.00 $22.0 
Be X4-5-6 0. cee wesscvees 33.00 28.00 ye 
¥% and 38-16-4-5-6 .......... 35.00 80.00 26. 


Dimension Strips. 
S28. 13-16 x agack Seant. 
0 ° 


No. Select. No. 1 Com. No. 2 Com, 
eS ee $41.00 $32.00 $28.00 $37.00 
ae Sa 44, 38.00 31.00 35°00 
( GOW 10.50.04 46.00 40.00 33.00 . 
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$37.00 
45.00 


2 com, 
$12.00 
11.00 
10.00 


. 2 com. 
$18.00 
17.00 
16.00 


$d com, 
$13.00 
14.00 
16.50 
18.50 
18.50 
19.50 
91.00 
91.00 
93.00 


Yommon. 

$37.00 
41.00 
41.00 
45.00 
47.00 
49,00 
52.00 
57.00 


No, 2. 


$26.00 
00 
45,00 
47.00 
2. 
57.00 
18.00 


2 Com. 
* $12.00 
$15.00 
19.00 
91.00 








2 Com. 
*'¢22.00 
"94,00 
96.00 
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11 and12.... 49.00 43.00 34.00 
S2S. add $1.00 to above. 
Moldings. 
Under 1-inch, 70 percent off. 
1 to 3 inches, 66 percent off. 
3 and over, 60 percent off. 
effective February 1, 1903. 
Respectfully submitted, 
A. J. GAHAGAN, Chairman. 
F. S. HAMLIN, 
R. H. VANSANT, 
CLAUDE MALrY. 


Other Hardwoods. 


To the Hardwood Manufacturers’ Association of the United 
States. 


26.00 


January 29, 1903. 
Your Price List| Committee appointed to recommend a 
price list on the following woods, would respectfully sub 
mit the following: 
That basswood prices remain as per the present list. 


Elm. 
oe: a OE eee er eee eee ee eee $17.50 
Sark MR, WO VU ab ccctinscnnvec aoe dene eeen ces 20.00 
Butternut. 
ist and 2nds, 1-inch ($2 ~ M for thicker)........ $50.00 
No. 1 Common ($2 per M for thicker)........... - 30.00 
No. 2 Common ($2 per M for thicker)............-. 17.00 
Plain Sycamore. 
ist and 2nds, l-inch ......... cent es ees sesscceces $22.50 
No. 1 Common ($2 more for thicker).............. 17.00 
WO, 2B COMMON 6 cccccinsccticcccccccvacnanvoesceme 12.50 
Quartered Sycamore. 
tet and 2nde, 2-IMCH. 26 wcccscvccccvcesccseces $40.00 
No. 1 Common (thicker $2 more).........eeceeees 27.50 
Wo, 2 COMMON 2. cecccccccesecccseccosecvccesecs 17.50 
Chestnut. 
iat ae Gn, DMO 6 okies cinta cents errr $42.50 
1, D5 BWA SINCD 20. ccrvecviccvcesvnswesssscses 44.50 
NO, 1 COMMON, D-IND. 60 ccc ccc geccscccwecesves 27.00 
1%, 1% amd Qinch ...... cece rece cnccrececcvece 29.00 
No, 2 Common, I-inch ......-.cccssccvecccccnce . 17.00 
1%, 1% and 2inch ...... ccc ee cece cece rece eeeees 16.00 
Hickory. 
Ist and 2nds. Core Ob 
l-inch, Jet and 2nds ....wcccccccvees $47.00 25.00 
1%, 1% and 2-inch .......eeeee erence 52.00 27.50 
9%; 3-inch } 30.00 
IM ead cardenal as 30.00 





Sound wormy, $3 per M over. 
idl Respectfully submitted, 
Harry M. DICKSON, 
W. W. DINGs, 
W. E. DAWKINS, 


JouHn B. RANSOM, 
R. M. CARRIER, 
Committee. 


These list were adopted upon the basis of Ohio river 
points taking a 19-cent freight rate to New York, and 
10 cents to Chicago, being the same basis as the previous 
list. 

With Leave to Publish. 

Following the adoption of these recommended price- 
lists a ‘Tennessee member oifered a resolution that 
they be made effective February 10, and that they be 
not given to the press for publication before that time. 
This resolution was however opposed by William Threl- 
keld, who said that no action more favorable to the 
wholesale dealers and commission men could possibly 
be taken, and that it should be the purpose of the asso- 
ciation to give the small mill man outside of the asso- 
ciation the widest possible information as to the true 
value of his product. Clinton Crane also said that the 
prices would unquestionably be out anyway long before 
February 10, and unless given to the press it would look 
as though the convention was afraid of its own action. 
Others opposed the resolution, and no one being found 
to second it it was withdrawn. M. E. Leaming then 
moved that the proceedings of the executive session 
be given the press at once for publication in the earliest 
issue, and that the recommended prices be made effec- 
tive February 1. 

R. H. VanSant, who had been absent from the room 
during the previous discussion, offered a substitute 
motion that they be not given out for publication, but 
withdrew it upon being informed that that question 
had already been settled and that the sentiment of the 
meeting was strongly against him. Mr. Leaming’s mo- 
tion prevailed, and upon motion the meeting at once 
went out of executive session and invited back into the 
room all those who had been excluded from the execu- 
tive session, which turned out at the close not to have 
been an executive session at all. 

M. A. Hayward moved that a committee be appointed 
to confer with planing mill men and get them to concur 
in the association’s recommended prices on dressed lum- 
ber, Adopted. 

Cypress Included. 

R. M. Carrier, of Mississippi, called attention to the 
fact that many men of his locality handled cypress as 
well as the hardwoods included in the present associa- 
tion grades, and that they would like to be permitted to 
pay dues upon the cypress as well as upon their other 
output and receive upon this wood also the protection 
of the association and the benefit of the work of its 
inspectors. He asked therefore the adoption of the grad- 
ing rules of the Southern Cypress Association, and his 
motion to this effect was adopted. 

Messrs. Carrier and Leaming then brought up the 
matter of sectional work in their localities in order 
to secure a large proportion of the manufacturers in 
the association membership. Secretary Doster informed 
them that plans to this effect were included in the 
secretarial program, and also indicated how the mem- 
bers themselves in any locality could assist in getting 
Up sectional meetings and local associations. 

William Threlkeld then offered the following resolu- 


tion, and requested George E. Watson to speak to it. 
ra ey representing the House of Hoo-Hoo, was 
i 


to the floor and explained the advantages of 
the lumbermen’s club building at the St. Louis fair to 

known as the House of Hoo-Hoo, though any lumber- 
man taay become a member of the club and enjoy its 
Privileges even though not a member of the Conca- 
tenated Order. The resolution was afterwards unani- 


mously adopted, and a number of those present took 
a later opportunity to file their applications for mem- 
bership in the House of Hoo-Hoo. 

The Resolution. 

Whereas, It is wise and proper that an association of 

business men take such action and adopt such precau- 
tions as will be of benefit to the members of said asso- 
ciation, and, 
__ Whereas, The House of Hoo-Hoo has connected with 
it business features which will be of great value in teach- 
ing the people the advantages of hardwood lumber in 
building operations, and social features which make it 
a Club worthy of earnest consideration, be it 

Resolved, That this Association does hereby heartily 
endorse the House of Hoo-Hoo as a worthy project, be- 
lieving it to be in the hands of a Board of Governors 
of the highest standing and integrity, and that it recom- 
mends to its members that they take immediate ad- 
vantage of the opportunity offered to become a part of 
this enterprise and thus aid themselves personally and 
in business. 

George K. Smith was then allotted the time which 
had been voted to him at the previous day’s session. 
He received hearty applause when he took the floor, and 
was introduced as the godfather of the Hardwood Lum- 
ber Manufacturers’ Association. 

Secretary Smith’s Address. * 


Mr. Smith: I had not expected any remarks of that 
kind, and am not prepared to respond to them. I am 
here on behalf of the National Manufacturers’ Associa- 
tion, upon which subject I will make a few remarks. 

The National Lumber Manufacturers’ Association was 
formed at St. Louis, Mo., Dec. 10, 1902, and is composed 
of: 

Georgia Saw Mill Association ..... 164 members 
North Carolina Pine Association .. 31 ta 


Southern Lumber Manufacturers’ 
Association ene eeb+ehenéns 600¢0n0 191 . 
Mississippi Valley Lumbermen’'s 
MUEURRUDY pnecewevededcutbavececee 73 Fe 
Pacific Coast Lumber Manufactur- 
CFM AUGCCMEION 6c beccécccccccees 75 Ki 





Hardwood 
tion of U. 8. ee 43 sis 

The combined annual output of the members of these 
various associations is over 10,000,000,000 feet. 

The purposes are set forth in preamble of constitution 
as follows: 

First. To promote uniformity in the methods of manu- 
facture and sale of lumber. 

Second. To unify as far as possible conflicting inter- 
ests and to eliminate those elements of friction that have 
so long served as a barrier to the elevation of the trade 
to that high plane of dignity and usefulness to which its 
importance entitles it. 

Third. To gather and disseminate reliable statistics 
showing the annual production and consumption of the 
various kinds of lumber manufactured in this country, 





Manufacturer 
s 


co-operating with and aiding other associations along 
this line. 
Fourth. To gather, compile and distribute informa- 


tion as to general trade conditions in lumber and kindred 
interests throughout the country. 

Fifth. To take up for discussion and action any and 
all questions of mutual interest that are national in their 
character and application, leaving to the territorial as- 
sociations for final adjudication those matters and ques- 
tions peculiar to their respective localities. 

Sixth. To strengthen the bonds of fellowship and in- 
culcate more friendly relations among those engaged in 
the same calling and occupation, whose interests are 
common and lie almost along parallel lines, and for the 
uplifting of our industry to which many of the manu- 
facturers are giving the best efforts of their lives. 

The plan of representation is set forth in Article 2 of 
Constitution: Any association of lumber manufacturers 
in the United States 75 percent of whose membership 
shall be actual manufacturers, and whose production 
shall also represent 75 percent in hands of actual manu- 
facturers, shall be eligible to membership in this asso- 
ciation, upon a basis of representation of two delegates 
as a minimum for each association, and one delegate 
additional for each 250,000,000 feet production, or a frac- 
tion thereof. 

According to the figures submitted by Secretary Dos- 
ter in his report the annual output represented in your 
association is 1,100,000,000 feet, and would entitle you 
to seven delegates at the meeting in Washington, D. C., 
April 20 to 21, 19038. 

The method of raising revenue is shown in Article 4. 

The board of governors may levy against associations 
eonfederated and duly elected members an annual as- 
sessment not to exceed 50 cents a million feet, using as 
a basis the production of the year prior to the one in 
which the assessment is made. 

I quote from a letter written by President E. C. Fos- 
burgh of Norfolk, Va., written recently to the president 
of the Southern Lumber Manufacturers’ Association: 


All doubts as to the necessity for such an or- 
ganization were, I think, fully set at rest at the 
Convention in St. Louis, December 10, when the 
remarkable fact was disclosed that out of the 
large number of delegates present, representa- 
tive men from all sections of our country, not 
one single voice was raised in opposition to the 
necessity for, and the formation of, one great 
National Association through which could be 
worked out many reforms and results of far 
reaching importance, which our territorial asso- 
ciations are now utterly unable to cope with. 

The National Lumber Manufacturers’ Associa- 
tion will devote its strongest and best efforts to- 
wards protecting and bettering the existing con- 
ditions as they are found from time to time in 
the different sections of the country. To success- 
fully carry out its objects we must have the 
hearty and unwavering support of the various 
territorial associations, and I feel sure that from 
no section will come more loyal or enthusiastic 
workers than from the Southern Lumber Manu- 
facturers’ Association. 


The following resolution was adopted at New Orleans 
at the annual meeting of the Southern Lumber Manufac- 
turers’ Association January 21, 1903: 

We, your committee, appointed to report upon 
the advisability of confirming as an association 
the action of your directory in fostering the move- 
ment which resulted in the organization of the 


National Lumber Manufacturers’ Association, 
most heartily endorse all the steps you have 
taken. 


We believe that the organization which has 
been formed—a national association of lumber 
manufacturers’ and at the same time a federation 
of lumber manufacturers’ associations—will solve 
national problems which are equitable and emi- 
nently necessary to our prosperity, and which it 
would be folly for any single association to at- 
tempt; 

That to foster this national body is only the 
working out for the whole country that commun- 
ity of commercial action which we have worked 
so hard to bring about for ourselves; 

That nothing less than a national movement 
can ever cope with the vital questions of suffi- 
cient car supply to market our products; the cus- 








toms and usages in the extension of credit; the 
question of uniform grades and gages; the soon 
to be question of the revision of tariff on lumber 
and lumber manufacturing plants; the establish- 
ment of laws in all states to compel the common 
carriers to furnish complete equipment for cars 
offered for the transportation of lumber, as they 
have always done for the livestock, coal, grain 
and rock products trades; and for the reforma- 
tion of any other usage or usages which work an 
injustice to our business. 

Believing these things, we recommend that the 
Southern Lumber Manufacturers’ Association con- 
firm such action as its directory has already 
taken in regard to this national body, and that it 
today appoint the fourteen delegates to the meet- 
ing of that organization to be held in Washing- 
ton, D. C., April 20 and 21, 1903, that number 
being the representation to which we are en- 
titled. 

In order that every member of your association may 
have an opportunity of becoming thoroughly familiar 
with the objects, a pamphlet containing the full pro- 
ceedings of the meeting at St. Louis will be mailed to 
you within a few days. 

I trust that you will feel disposed to give this or- 
ganization the support asked for, and will arrange for 
the appointment of the delegates to which your output 
entitles you; and thanking you for this oportunity of pre- 
senting the proposed work to you. 


C. Crane moved that the sentiments expressed in the 
resolution of the Southern Lumber Manufacturers’ As- 
sociation be adopted as those of this association. This 
was done, and upon motion of A. J. Gahagan the presi- 
dent was authorized to appoint seven delegates to repre- 
sent the Hardwood Lumb Manufacturers’ Association 
of the United States at the meeting of the National 
Lumber Manufacturers’ Association to be held at Wash- 
ington, D. C., on April 20 and 21, 1903. 


Report of Committee on Nominations. 


The report of the Committee on Nominations was 
then called for and was presented as follows: 


JANUARY 28, 1903. 

The committee on nominations begs leave to submit the 
following report : 

This association is still young. It has accomplished dur- 
ing the short time it has been in existence more good re- 
sults for the manufacturers of hardwood lumber than the 
members expected at the time it was launched. 

It has brought order out of chaos, and has put the 
manufacturers where he has absolute control of his product. 

Its inspection rules are recognized ; its commercial reports 
are most valuable; its reinspection feature is most sat- 
isfactory, and the general information obtained each month 
from the secretary's oflice is of great assistance to every 
member. All of this has been accomplished by the present 
management. 

There are yet other benefits to be secured, and we are 
of the opinion that the middle of the stream is not a 
good place to swap horses. 

Therefore, we recommend the 


officers for re- 
election, viz: 


present 


PROGR cilatacuneecaeveneweeatd’ W. M. Ritter 
WO PO CGacentecadéacguveadseeses Cc. Crane 
WOON ves dcddeccvéedetauedawene F. C. Fisher 


and the retention by the board of directors of our present 
very efficient secretary, Lewis Doster. 

We also present the following list of vice presidents and 
directors. If the list is not satisfactory to the different 
states, we ask that they correct them. We present the list 
in this form merely to save the time of the association: 


Vice Presidents. 
Tennessee, J. B. Ransom. Arkansas, §8. S. 
Kentucky, Floyd Day. Boynton. 
West Virginia, H. B. Curtain. South Carolina, C. T. Benedict. 
Ohio, C. D. Eridman. Maryland, R. BE. Wood. 
Indiana, C. H. Barnaby. Mississippi, R. M. Carrier. 
Illinois, C, A. Ward. North Carolina, H. M. Dickson. 
Wisconsin, Eugene Shaw. Virginia, A. Johnson. 
Missouri, Howard Rule. 


Fair, C. D. 





HENRY MALEY, BDINBURG, IND. 


Directors. 

Tennessee, S. Luberman, D. M. Rose. 
Kentucky, Robert Asher, W. H. Dawkins. 
West Virginia, W. Douglass. 
Ohio, W. H. Wiborg, F. F. Fee. 
Indiana, Henry Maley, Albert Swain. 
Illinois, J. H. Friant. > 
Wisconsin, E. J. Foster. 
Missouri, J. H. Garetson. 
Arkansas, J. M. Richey. 
North Carolina, G. N. Hutton, W. H. 

Respectfully submitted, 


Woodbury. 


J. H. BASKErrTe. 

FRANK F, Fes. 

T. T. ADAMS. 

Cc. T. Benegpicr, 

HENRY MALPY. 
Committee. 


A. H. Gahagan moved that the report be ado and 
the secretary be instructed to cast the ballot of the as- 
sociation for all the nominees named in the report. 
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J. H. Baskette took the chair temporarily and put the 
motion, which was unanimously carried, and the re- 
elected president was called upon for a speech, 


Speech of Acceptance. 


Gentlemen—I wish to thank you for the honor that 
you have again conferred upon me by placing me at the 
head of this association for the ensuing year. I will en- 


deavor to fill the position in the best possible way; at the 
same time I feel that it is only fair to the members of 
the association to state that the time I am compelled to 
give my business prevents me from giving the association 
the amount of time that I think it should have. But 
your personal assistance and the determination I have to 
make this association one of the greatest organizations of 
its kind in the United Stateg are sutlicient to impel me 
to accept the honor you have conferred upon me., and for 


which | thank you. 

There are a few points that I believe we should have 
a fuller understanding about, in order that more perfect 
work be accomplished during this year. I will first eall 


the attention of the association to the reports of the sec- 


retary and treasurer, which were read yesterday. You 
will recall that these reports showed that the collections 
received from the members for dues and assessments were 
sufficiently ample to cover all disbursements and leave a 
small balance in the treasury. I wish to say, however, 
that if we had been in receipt of more ample funds we 
would still have had only a small balance in the treas 


ury; because there are still a lot of points that might 
have been taken up and which this association must sooner 
or later take up, and that just as fast as its financial con- 
dition will warrant. 

One of these is the preparation of a delivered price and 
rate book, which would be a great help to all the manufac- 
turers. This would enable the sales department to work 
on a@ more careful and economical basis, and to avoid most 
of the small mistakes which no doubt occur in the busi- 
ness of each one of you. 

Another thing which I believe should be given atten- 
tion; that is the selection and employment of suitable 
men to make investigations of the available timber supply 
of the various woods so as to be able to advise this asso- 
ciation correctly regarding the probable and possible oo. 
duction that we may have each year. With that kind of 
information it seems to me that we would at such meet- 
ings as this be better able to decide on values in the dif- 
ferent woods in such a way that the future will not show 
any mistakes in our judgment—as I hope there will be 
found to be none this year. 

I would also be in favor of employing competent and 
skilled men at good salaries to visit the various manufac- 
turers—and when I say visit I mean tostay with them as 
long as may be necessary—and go thoroughly into the 
practical details of their business—their methods of log- 
ging, of manufacturing lumber, their office systems and 
anything about their plant that could be improved or that 
could suggest an improvement to other manufacturers. By 
such an interchange of practical knowledge with each 
other we could all be benefited. 

I would also recommend that as soon 
have additional lumber inspectors, which would make it 
possible for the individual inspector in visiting a mill 
point to stay a longer time and inspect a larger quantity 
of each grade of lumber, instead of somewhere near 5,000 
feet, which is the present policy. The small mill man is es- 
pecially interested in this, because his grades need especial 
atten;’on and at present the inspector cannot stay long 
enough in any one place to go into the matter as thoroughly 
as it should be done, especially where a considerable dis- 
crepancy in grades exists. 

These are all thins that we can do when we 
more funds. They are still all in the future. 

There is another suggestion which it will not cost any 
money to carry out. I would like to knowrhrdl rdldl 
money to carry out. I would like to become more fully 
acquainted with every man in this organization. If we 
do not have opportunity to meet each other it can be 
done by correspondence; and I will ask that each and 
every member, whenever he find time, write me a _ letter, 
making any suggestions that occur to him or punching me 
up if I am not doing sufficient work for the association 
1 have a lot of other things to do, and sometimes I neglect 
some of them: but if we all go away from here with this 
kind of a feeling toward each other I am sure that the 
association will continue to improve. 

Now another thing: I would like 
ber of this association try to do a little personal work 
for it in endeavoring to get in a new member or two. You 
may not realize it, but I and the other officers have had 
a good deal of work to do in connection with this associa- 
tion. Do a little of the work yourself. Come to the next 
meeting of the association prepared to say, “I have gained 
two new members for the association during the past year.” 
There is no reason for gl saying that you cannot do it. 
There is another way that you can materially lighten the 
work of the secretary, and that is in responding promptly 
to all communications and inquiries sent you. 

In conclusion I want to thank the members most heart- 
ily for their kind and considerate attention at this meet- 


ing and for the honor extended to me in my re-election. 

Following the president’s remarks several spoke in 
high praise of Secretary Doster’s able and faithful work 
during the past six months, and a resolution instruct- 
ing the directors to recognize his work “with something 
stronger than thanks,” as the mover, Jacob Trost, 
expressed it, lacked unanimous adoption only because 
ruled out of order. After the passing of the customary 
resolutions of thanks to other officers, to the hotel and 
others, the session adjourned sine die with the singing 
of “Auld Lang Syne,” with Jacob Trost as percentor. 
It was an enthusiastic ending to a meeting marked 
throughout with a few lifferences of opinion in regard 
to minor matters, but upon the whole by great. harmony 
of sentiment and action and universal good feeling. 


as possible we 


have 


to have every mem- 


Convention Notes. 

J. H. Baskette was one of the faithful workers of the 
convention. His company, the Prewitt-Spurr Manufac- 
turing Company, of Nashville, Tenn., has had a good 
lumber trade the past season in addition to its large 
trade in red cedar cooperage, of which it is the only 
manufacturer in the country. 


The meeting lacked the genial presence of John W. 
Love, who was detained at home in Nashville by slight 
illness, but his brother, Hamilton Love, was prominent 
both in the business sessions and as snark at the Hoo- 
Hoo concatenation. 

There is a movement to add another to the list of 
offices at the next annual meeting and to elect Jacob 
Trost, of Covington, Ky., as convention chorister. 

A. G. Wetmore, manager of the hardwood department 
of the Paepcke-Leicht Lumber Company of Chicago, was 
prominent in the convention and a hard working mem- 
ber of the committees. By the way, that title “man- 
ager” indicates a deserved promotion. 

Frank F. Fee, of Newark, Ohio, was a faithful at- 
tendant at the session. Since hardwoods are coming 
to rank with precious commodities Mr. Fee carries in 





his pocket a small bottle of what he avers to be quar 
tered oak sawdust. After the new price list upon 
quartered oak had been announced Mr. Fee was observed 
to take this bottle from his pocket and look at it 
thoughtfully. 


“We are making a mistake,” said H. B. Curtin, of 
Sutton, W. Va., “in putting up prices at this time; 
the time to put up prices is when we have got some- 
thing to sell, and we can then put them down as low 
as we please when we haven’t. We used to run a store 
up at Sutton, and one day a farmer came in for a barrel 
of salt. We asked him $1.50. ‘Why,’ he said, ‘I asked 
the price at Jones’ store and they said it was $1.35.’ 
‘Why didn’t you buy your salt there?’ ‘Because Jones 
happened to be out of it.’ ‘That man Jones is trying to 
cheat you. When we’re out of salt we always sell it 
at $1.25 a barrel.’ ” 


W. H. Dawkins, of the W. H. Dawkins Lumber Com- 
pany, Ashland, Ky., came up to the meeting and brought 
his application for membership. Before he got away 
again they had elected him as a director. Mr. Dawkins 
charges the AMERICAN LUMBERMAN will having pretty 
nearly closed him out of business, his advertisement in 
the paper during the past six months having cleaned 
him out of a large stock of lumber with no salesmen 
on the road. Favorable tides will give him an excellent 
stock of logs for the coming sawing season. 


Edwin K. Mahan, of Mahan & Patton, Catlettsburg, 
Ky., stated that the new mill at Pratt, W. V., is nearly 
ready to begin operations. The Mahan planing mill 
at Catlettsburg was recently sold to Mead & Speer, of 
Pittsburg, who will use it to dress a considerable stock 
of poplar sawed for them last season at the Mahan saw 
mill adjoining. 


Clinton Crane was so. filled up and so bubbling over 
with association enthusiasm that it was sometimes hard 
for others to get or keep the floor. Mr. Crane is now a 
full-fledged member of Hoo-Hoo and was given the word 
“Hoo-Hoo’ as his middle name. Mr. Crane has as vice 
president of the association and as a member of its 
executive board given a great deal of work to the wel- 
fare of the association during the past year and has 
been one of the most faithful adherents to the price 
list in the marketing of his immense lumber output. 

R. M. Carrier came all the way from Mississippi to 
plead for the manufacturers of that section the oppor- 
tunity of paying increased dues to the association. 
They wanted cypress included in the association grades 
upon which dues are assessed. They got what they 
wanted, and the established rules of the Southern 
Cypress Association were added to the grades of the 


Hardwood Manufacturers’ Association of the United 
States. 
F, M. and C. E. Platter were present, representing 


the North Vernon (Ind.) Pump & Lumber Company, a 
concern which does a nice business in both of these 
somewhat distantly related lines. Indiana had, upon the 
whole, a representative delegation, and occupied seats 
in the “amen” corner. 

One of the later members of the association is Moon 
& Moon, of Wappapello, Mo., who were represented by 
the senior member of the firm, 8S. R. Moon, the other 
being his son. Their mill has been in operation about 
six months, but Mr. Moon said that it had already 
practically paid for itself. It is a circular mill of 
fair capacity working in one of the finest timber sec- 
tions of southeastern Missouri, the woods being chie 
oak and gum, with some fine poplar and other timber. 

T. T. Adams, of Greenville, Tenn., was one of the few 
in attendance who brought their wives along with them. 

G. M. Asher, of T. J. Asher & Son, Wasioto, Ky., was 
one of the interested members in attendance at the 
sessions. 

H. S. Hayden, manager of the hardwood department 
of Francis Beidler & Co., Chicago, handles a large 
amount of poplar in that department and was around 
renewing old acquaintances and making new ones among 
the manufacturers, 

Floyd Day, of the Swann-Day Lumber Company, Jack- 
son and Clay City, Ky., was among those who contribu- 
ted to the lively interest of the discussions and the 
solid work of the committees. The committees thrashed 
out vexed questions so thoroughly that there was little 
left for the main sessions to do but approve their re- 
ports. 

W. J. Cude, of Kimmins, Tenn., has considerable 
stocks of poplar at a number of small mountain mills, 
awaiting favorable transportation conditions. 

Harry P. Wiborg, of Wiborg, Hanna & Co., Cincin- 
nati, was among the local celebrities who vied with each 
other in extending informal greetings and hospitalities 
to the visiting lumbermen. 


Col. P. J. Egan, of the J. A. Fay & Egan Company, 
also registered. He came determined to give the visitors 
a big banquet and went way sorrowful because they 
were such a busy lot that there was no time for the 
lavish hospitalities which he knows how to dispense so 
gracefully. 

Fred 8. Fischer was indisposed and was in the busi- 
ness sessions for but a short time, but did what he 
could to further the work of the convention from his 
room. 

The only time Secretary Doster became rattled during 
the convention was at the close, when those present in- 
sisted upon saying so many nice things regarding his 
untiring and efficient work, He recovered enough to 
lay much of the blame for it upon Secretary George K. 
Smith’s advice and assistance in secretarial work, which 
was new to himself, but in which he has proven a re- 


markably proficient pupil of whom Mr. Smith may well 
be proud, 


I. S. Hamlin, of the W. M. Ritter Lumber Company, 
contributed his knowledge of poplar conditions to the 
work of the committee and on Tuesday evening crossed 
the enchanted border of Hoo-Hoo land and inhaled the 
perfumes of the gardens. 
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Adams, T. T., T. T. Adams, Greenville, Tenn. 
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Asher, J. M., Nicola, Stone & Meyers Co., Cleveland, 
Ohio. 
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Robbins, Ky. 
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sronson, Leonard AMERICAN LUMBERMAN, Chicago, II. 
Brown, Ben. 8S., Henry Disston & Sons Saw Co., Cin- 
cinnati, Ohio. 

Clark, C. M., Swann-Day Lumber Co., Lexington, Ky. 
— W. A., The Robert H. Jenks Lumber Co., Cleveland, 
Ohio, 

Cone, Albert B., 
Cooper, W. N., 
N. ¢ 
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W. N. Cooper Lbr. Company, Asheville, 


Cornelius, William R., Nashville, Tenn. 
Cotter, R. B., Metal Bound Package Co., Mound City, Il. 
Crane, C., C. Crane & Co., Cincinnati, Ohio. 
Crawford, C. M., Yellow Poplar Lumber Co., Coal Groye, 
Ohio. 
Cude, W. J., W. J. Cude, Kimmins, Tenn. 
Daniels, J. M., Columbus, Ind. 
Davis, C. W., Muloda Veneer Mfg. Co., Edinburg, Ind. 
Dawkins, W. H., W. H. Dawkins Lumber Co., Ashland, Ky. 
Day, Floyd, Swann-Day Lumber Co., Jackson, Ky. 
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Louis, Mo, 
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Egan, F. F., J. A. Fay & Egan Co., Cincinnati, Ohio. 
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Enos, E, A., Connersville, Ind. 
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Theodore, Tenn, 
Greene, M. F., Davidson-Benedict Co., Nashville, Tenn. 
Haed, J. H., jr., Swann-Day Lumber Co., Jackson, Ky. 
Hamilton, F. M., Indiana Lumber Co., Nashville, Tenn. 
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The Loomis & Hart Mfg. Co., Chatta- 


——, James A., Indiana Lumber Co., Nashville 
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PP ama F. S., W. M. Ritter Lumber Co., Columbus 
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Threlkeld, Wililam, Henry Maley Lumber Co., Evansville, 


J., Licking River Lumber Co., Farmers, Ky. 
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SOUTHERN ILLINOIS RETAIL LUMBER DEALERS MEET. 


Large Attendance at the Conventlon Held at the Egyptian Capital—Splendid Entertainment of Retail 
Dealers and Other Guests—Association Now a Model Local Organization—Interesting Talks— 
Steamboat Excursion—A Big Hoo-Hoo Concatenation—And a Jolly Good Time. 


Cairo, Inn., Jan. 27.—The sixth annual convention 
ef the Southern Illinois Retail Lumber Dealers’ Asso- 
ciation began in this city today. Many of those in at- 
tendance reached the city as early as Monday, the 26th, 
and the remainder were on hand promptly Tuesday 
morning. The meeting was a notable one, not only on 
account of the representative attendance of members 
of the organization and the legislation accomplished, 
put also when judged by the list of outside visitors, 
many of whom came to listen to the deliberations of 
the association and to partake in the entertainment 
features provided for their delectation. 

Tuesday morning was spent by those who reached 
the city the previous evening as well as those who came 
in on the early morning trains in renewing old ac- 
quaintances and forming new ones. It was a hand 
shaking crowd and a crowd that believed in and prac- 
tieed the principles of the order, the emblem of which 
most of the visitors wore on the lapels of their coats 
in the form of an extremely black cat. Those who 
were not so fortunate contented themselves as_ best 
they could or spent the morning in making out appli- 
cations for membership in the Concatenated Order of 
Hoo-Hoo, which is a work of sufficient magnitude and 
possibility to occupy the man with an average intellect 
the best part of the day. 

One feature of the attendance was the heavy sprink- 
ling of traveling men, representing every class of ma- 
terial that is used in constructing a building. These 
visitors were made heartily weleome and invited to 
spread out. their wares for examination, so to speak. 
Some of the retailers were very desirous of securing 
certain items of stock, and in the main they were able 
to have their wants attended to in good shape. The 
purpose of the convention, however, might be fittingly 
summed up in one sentence: “Get acquainted with your 
fellow dealer, find out how he thinks and acts and 
what a nice fellow he is and it will be better for you 
both.” The like sentiment applied to the representa- 
tives of the various houses. 

TUESDAY AFTERNOON’S SESSION. 

The first session was held on Tuesday afternoon at 2 
o'clock, the meeting being called to order by C. A. 
Glore, of Centralia, in the absence of President Grear, 
of Anna, Ill. 

Welcome to Cairo. 

On behalf of the mayor of Cairo, W. B. Butler wel- 
comed the lumbermen to the city and gave the keys 
thereof into their hands as long as they desired to 
stay. : 

Mr. Butler explained the absence of Mayor Wright, 
stating that he had been suddenly called to Indian- 
apolis to attend a meeting of the coal operators in that 
city, and that they had the wrong man in Wright’s 
place. He paid a neat tribute to the lumber industry, 
stating that it was one of the greatest importance, 
having to do with the founding of each home and with- 
out which the industrial progress of the country would 
stop. 

After his opening words of felicitation he delved 
into the history of the city, tracing its rise from the 
ruins of the civil war to its present standing among 
the cities of the Union. Its schools, churches, streets 
and the advantages of its waterways were set forth 
fully. Its healthfulness was another matter that re- 
ceived his attention and the statistics of the census bu- 
reau were brought forward to substantiate his claims. 
The town as a business, railroad and shipping center 
was presented to the visitors, to be theirs for the 
length of their stay. 

Mr. Butler’s warm words of welcome and commenda- 
tion were received with applause. 

Response to the Welcome. 


When quiet once more reigned the chair called on 
W. FE. Beal, of Vienna, IIl., to respond for the asso- 
ciation. 

Mr. Beal’s response was short and very much to the 
point. He expressed the great sense of obligation felt 
by the association for the hearty welcome to the city 
and briefly compared the city to its godmother, Cairo 
of Egyptian fame, the pride of the Egyptians, and, 
as of old, so today Cairo is the pride of the Egyptians 
of southern Illinois. He paid a tribute to the location 
and the healthfulness of the city, stating at the close 
that in order to start a graveyard it would be neces- 
sary to import the material from afar. 


The Secretary-Treasurer’s Report. 


The president not having sent in a written report, 
the next in the order of business was the report of the 
secretary and treasurer for the past year. This was 
called for, and W. A. Karr, of Fairfield, Ill., read his 
report for the year, which was as follows: 

The past has been a very prosperous year for our asso- 
ciation. We have made a very substantial gain in member- 
ship, and interest in the work of the association has, we 
believe, been greatly increased. If the dealers would take 
the same interest in association work that is shown by the 
wholesalers we would soon have every retail dealer in the 
Southern part of Illinois a member. 

During the past year we have added twenty-six active 
members and forty-four honorary members to our list, an 
I —" that interest in our organization is steadily grow- 








We have been asked many times if we adjust grievances. 
We do not, as you all know. I think the best method that 
can be adopted in settling difficulties with either a whole- 
saler or with a fellow member is to seek to convince him 
by moral suasion that he is wrong. I think more can be 
accomplished on this than on a monetary basis. Education 
along the lines of correct trading, not only as between the 
wholesaler and the retailer but as between yourselves, is 
the main object to be accomplished by our association, and 
I think this work is steadily progressing. And I believe 
this can be done as well as if not better than if we settle 
on_& monetary basis. 

Mr. Karr then read a letter from the Long-Bell 
Lumber Company, of Kansas City, in line with the 
first part of his report, but as it called for action out- 
side of the province of the association and outside of 
the work the association is doing it was merely given 
as an instance of the inquiries received for the re- 
dress of grievances. Continuing he said: 

As we do not adjust claims it will not be necessary to 
bring this matter up for discussion, either before this meet- 
ing or before the board of directors. We could not settle 
claims without amending our constitution. 

I would suggest that the constitution 
amended, making all dues payable on January 1 of each 
year. In conclusion I desire to acknowledge the courtesy 
and kindness from the lumbermen with whom I have come 
in contact and for the interest you have all taken in our 
organization, They have created an interest that could 


and by-laws be 














CHARLES A. GLORB, OF CENTRALIA, ILL., 
President Southern Illinois ~— Lumber Dealers’ Associa- 
tion. 


not be raised in any other manner or without their assist- 
ance. I trust you will excuse my many errors and short- 
comings. 

After reading his report as secretary Mr. Karr stated 
that had he known that the president would be absent 
he would have prepared an address for the association, 
going into the particulars of the work of the associa- 
tion more fully. 

Finances. 


The report of the treasurer whs then in order, and 
Mr. Karr reported as follows: 

I have received during the year as secretary as follows: _ 
Amount on hand last year. .......ccceecescceeces $139.55 
Membership fees and dues...........-.22eeeeeeeee 169.00 

Our expenses for the year were as follows: 


Printing and stationery... ......ceeceeeeeeseces .$ 95.06 
Postage ACCOUNT ... cece eee r eee cler ec errereeerees 26.90 
Secretary’s traveling expenses............+eeeeeee 56.90 


23.00 
15.80 


Directors’ meetings 
General expense AcCOUNt.... 1... ee eee eee eee we eeee 


Total expenses ......... seinnids madeetaeemie tae $218.60 

The total receipts for the year were $308.55, leaving a 
balance in the hands of the treasurer of $85.95 

After the reading of the reports the pleasure of the 
house was asked and a motion made and seconded 
that the reports be accepted was carried. 

An assistant secretary was then appointed to help 
keep the records of the meeting. 


An Authority on Association Work. 


George W. Hotchkiss, secretary of the Illinois Lum- 
ber Dealers’ Association, was then introduced to the 
meeting to talk on “Association Work.” 

Mr. Hotchkiss expressed in fitting terms the pleasure it 
afforded him to be present at the meeting, and proceeded 
to give a brief though concise and interesting history of 
the lumber industry, He began with a resume of the early 
stages of growth and development, taking his hearers back 
with him to the day when the lumber markets of the United 
States were almost entirely at river or water towns and vil- 
lages. Tracing it forward as it grew in his experience of 
the trade—extending from 1847 until the present—-he 
slowly unwinded its steady growth from a business of minor 
importance until today when it stands fourth in the list of 
business in point of volume and first in point of necessity 
of the industrial activities of the Union, aside from _ those 
of food. He said that the first lumber to reach Chicago 
was hauled by ox teams from the Allegheny mountains. 
The improvement had been along all lines. He gave as 
an instance the wonderful development in saw mill ma- 
chinery. When he began the lumber business the kind of 
sawing machinery in use would permit a man to set his 
mill going, go home, eat dinner, smoke a pipe and get back 
to his mill in time to set it for a second cut, and compared 


this with the rapid band and circular saws of today. 

Early white pine operations next received his attention. 
At the time he began operations white pine ranging from 
65 to 70 percent of a quality equal to what is now known 
as first and second clear could be purchased at $14 to $15 
a thousand. 

The gradual growth of the lumber business led up to the 
selling by manufacturers to consumers in the same locali- 
ties that the wholesale merchants had retail customers. 
For a long time there was apparently no relief for the 
retailer. He bought his stock from a wholesale merchant 
and then met the same firm in competition for the business 
of his territory. It was at this stage, after the retail 
lumber yard had been recognized as a necessity at every 
town and village, that the idea was conceived to form an 
association of retail lumber dealers. The policy of the as- 
sociation was then one of coercion. Up to within the last 
few years this policy has been in force. Of late years, 
however, the stringent enforcement of anti-trust laws and 
measures looking toward the exclusion of anything ap- 
proaching a combination of interests of those engaged in 
any one industry had led those now at the head of these 
organizations so to modify the rules as to abandon all 
coercive measures and that the association now depended 
entirely upon the right of the question for the guidance of 
its members as well as the protection of the retailer 
against the wholesaler and his fellow retailer. 

Mr. Hotchkiss then explained in detail the purpose which 
the Secretaries’ association, or what is now known as the 
Lumber Secretaries’ Information Bureau, had in view, and 
invited the co-operation of the members of the Southern 
Illinois Lumber Dealers’ Association in the work. 

Various details of association work that he had personally 
experienced during his connection with it were explained 
and personal instances of local affiliation were given, each 
showing the advantage to be derived from consistently 
guided actions under the principles of association rules. . 

The Secretaries’ association, he said, which represented 

practically all of the associations of retail lumber dealers 
in the country, from Maine to Wyoming and from Chicago 
to the gulf, was working in harmony with the Nationa! 
Lumber Manufacturers‘ Association as well as the Hard- 
wood Manufacturers’ Association of the United States, and 
the grievance of any one member of any association was the 
grievance of all. 

In closing he extended a cordial invitation to the mem- 
bers of the Southern Illinois association to attend the meet 

ing of the state association in Chicago. 


The proceedings were here interrupted by H. S. Can- 
dee to announce the entertainment features for the 
evening, which consisted of a theater party at the opera 
house, followed by a smoker at the Elks Club. 


From the Parent Association’s President. 


Samuel MeFeeley, president of the Illinois Lumber 
Dealers’ Association, was then called upon for an ad- 
dress. In complying he said: 

I was not down for an address, so I might as well relieve 
yeur anxiety at once and tell you you won’t get any. I am 
merely here as a lumberman who is interested. I have 
handled lumber all my life in some form, from Canada to 
the gulf, and from the shores of Nova Scotia to the western 
ccast, so that I have a right to be among the lumbermen 
and I came to this place for the pleasure of meeting the 
lumbermen. I stand before you to express that pleasure. 
I had supposed I was going to meet a few of the retail 
dealers of southern Illinois, but I understand that there are 
here representatives of lumber manufacturers and of its 
allied industries. I am sorry I have not been able to meet 
more of the retailers, because I want you to come with us. 

Mr. Hotchkiss has been telling you of the benefits that 
will arise by the formation of the Secretaries’ Bureau of 
Information. I believe that the old life of the association 
is past and that the new life has begun along new lines. 

I hope you southern men will see that your interests 
are our interests and that our interests are yours and that 
you will tumble over each other after the meeting is over 
to hand your name to the secretary of the state associa- 
tion for membership. 


Election of Officers. 

W. E. Beal, in a slightly unparliamentary manner, 
placed in nomination C. A. Glore, of Centralia, and, put- 
ting the question to the house himself, brought forth a 
unanimous vote for his eandidate. 

In responding to the speech called for, Mr. Glore 
referred briefly to the fact that oratory was not his 
strong point. Continuing he said: 

It is indeed an honor to be elected president of thi 
association and I feel and appreciate it. have wale 
connected with this association for about four years, 
rhe first time I ever met with you, indeed the first time 
I ever had anything to do with the association, was in 
Murphysboro, four years ago. I got away with the sec- 
retary’s job at that meeting, held that. for a year and 
have been with you right along. Gentlemen, I do indeed 
— you for this expression of your trust and confi- 
aence. 

W. A. Karr, former secretary of the association, was 
nominated for the office of vice president, and the nom- 
inations closed. His election was made unanimous. 

After some discussion it was decided that the election 
of secretary for the ensuing year be postponed until 
Wednesday morning’s session. A temporary committee 
—J. W. Tate, of Centralia; George Huthmacher, Mur- 
physboro; J. D. White—was appointed to find suitable 
material for a candidate for this office. 

The election of two directors was the next order of 
business taken up and P. T. Langan, of Cairo, and J. B. 
White, of Merisse, were chosen to succeed themselves 
as directors. 

Lien Law. 


E. W. Peters, of the Haywood Lumber Company, 
Mount Vernon, IIl., brought up the question of the state 
lien law and urged that the lumbermen use their influ- 
ence in securing the enactment of a law that would pro- 
tect the material men as fully as possible. Under pres- 
ent conditions, he stated, there was practically no 
Facer for those who furnished material to a con- 
ractor. 


George W. Hotchkiss referred to the motion made by 
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Mr. Peters. He gave a short account of the endeavors 
in this direction made by the committee from the Ili- 
nois Lumber Dealers’ Association which had made a 
draft of a suitable law and endeavored to secure its pas- 
sage. The bill as now written insures adequate protec- 
tion to material men, labor, the contractor and the 
owner in so far as one interest does not conflict with 
another, and the committee was doing all in its power 
to prosper the movement and secure the passage of the 
bill. He urged that each lumberman present bring the 
matter to the attention of his state senator and repre- 
sentative and endeavor to secure its enactment. 

There being no other business, a recess was declared 
until 9 a. m. Wednesday morning. 


TUESDAY NIGHT’S ENTERTAINMENT. 

The local committee on arrangements consisted of P. 
T. Langan, C. 8S. Carey, W. E. Smith, H. S. Candee. 
The reception committee was composed of the following 
well known business men and ‘citizens: 

M. C. Wright. D. M. Kelly. 

J. H. Galligan. W. H. Sutherland. 
George W. Dodge. P. T. Langan. 

Cc. G. Miller. R. Sondheimer. 
Reed Green. 1. S. Candee. 

W. B. Burke. Chas. Feuchter, jr. 
W. E. Smith. J. S$. Aisthorpe. 

H. H. Halliday. E. D. Carey. 

Cc. 8S. Carey. F. H. Atwood. 

H. E. Halliday. H. 8S. Antrim. 


The committees outlined above made their work the 
most marked feature of the convention. The entertain- 
ment provided for the visitors Tuesday night was a 
great success. 

The entire parquet of the Cairo opera house had been 
reserved for the lumbermen and their guests and when 
the curtain went up the center of the pit was packed 
with those who wore the Black Cat and who occasion- 
ally informed the house that claws were being sharpened 
and teeth put in order preparatory to the big concatena- 
tion to follow the succeeding night. The play was the 
melodrama “The Secret Dispatch,” and was interpreted 
entertainingly. 

Tuesday Evening’s Smoker. 

As soon as the play was over the lumbermen were con- 
ducted to the Elks’ club rooms, where a tempting lunch 
hal been prepared for the enjoyment of the visiiors. A 
huge punch bowl adorned one of the tables in the grill 
room and delicious sandwiches were heaped in platters 
on a table in the center of the room. The smoker was 
an entirely informal affair and was greatly enjoyed by 
all. The rooms of the Elks’ club were placed at the 
disposal of the visitors during their stay in the city and 
they were bidden to make the club their headquarters. 

Reed Green, of the reception committee, welcomed the 
lumbermen on behalf of the Elks’ club. Mr. Green is, a 
fluent talker and his address was warmly applauded. 
In the course of his remarks he referred to his only 
connection with the lumber industry, which was the 
purchase of a saw mill. After paying for his mill he 
found he owned only one-half of it. The mill was put 
to work and he then found that he had no interest in 
the lumber cut. In order to settle the matter without 
recourse to a law suit, he said, he had given a man a 
consideration to assume his share of the ownership. 
Looking at the evidence of prosperity around him, how- 
ever, he had concluded that the lumber business must 
necessarily be greatly changed for the better, and he 
was tempted to again embark. 

After Mr. Green’s speech Mr. Freeman, of St. Louis, 
and Mr. Karr, former secretary of the association, and 
a number of others made brief talks and “Charlie” 
Rourke told some good stories in his own inimitable 
manner. 

The evening passed all too quickly and it was with 
regret that the guests at length prepared to leave for 
their various hotels. 


WEDNESDAY MORNING’S SESSION. 


The first matter taken up in the session Wednesday 
morning was unfinished business. The committee ap- 
pointed on Tuesday to select a candidate for secretary 
was asked to report, but through its chairman, W. E. 
Beal, asked for more time in which to consider the 
matter. 


a) 


Constitutional Changes. 

The report of the committee on constitution and by- 
laws was the next business considered, and Chairman 
Karr, on behalf of the committee, read the revised 
declaration of purpose adopted by the Northwestern 
Lumbermen’s Association at Minneapolis during the 
early part of the month, which the committee recom- 
mended be adopted by the Southern Illinois Lumber 
Dealers’ Association. The report of the committee was 
ratified. ° 

The committee on constitution and by-laws further 
recommended that the question of revision of the by- 
laws of the association be referred to the board of di- 
rectors, which recommendation was accepted. 

W. A. Karr, as chairman of the committee, recom- 
mended that a meeting of the board of directors be 
held at an early date to consider the matter and that 
in the event the revised by-laws were adopted copies 
be printed and distributed among the retail dealers, 
both members and outsiders, of the southern part of 
Illinois. The motion was adopted but no exact date 
was set for the meeting. ; 

Annual Dues and Salary. 


J. B. B. Broadway was recognized and spoke for 
some time upon the financial side of the association’s 
affairs. He recommended that the dues be increased 
from $1 to $2 a year, and that the secretary be paid a 
stipulated salary for his services. 

The question of increasing the dues was discussed 
by the association and it was finally decided that the 


raise suggested would be for the benefit of all concerned, 
and a motion was made and carried that the increase 
should go into effect, for the current year. 

Mr. Karr stated that when he relieved the former 
secretary, at the beginning of the past fiscal year, his 
report showed a balance of $84.60; that his report just 
submitted showed there was in the treasury at the time 
the report was made up $85.90; that since the report 
was made he had collected $30 in annual dues, and that 
there was still $8 or $10 to be collected from some of 
the associate members, which would show a surplus of 
$50 to $60 above the amount on hand last year. 

A motion was made to take the names of the travel- 
ing men from the honorary list and place them on a 
footing of equality as active members and that they 
be given a voice in the proceedings of the association. 
After considerable discussion as to the advisability of 
this step the motion was lost. 

The question of compensation for the secretary was 
again brought up, and upon the suggestion of W. E. 
Peters the matter was referred to the board of directors 
with full power to act as they thought advisable. 


An Exponent of Gum. 

K. D. Carey was then called upon to address the 
meeting, and responded with an excellent paper on that 
despised wood gum. He gave the results of actual ex- 
ploitation of the woed for many years, and held the 
attention of his audience throughout his talk. The 
qualities of the wood were fully explained, and the va- 
rious uses of the tree were given from the results of 
actual experience with it. He spoke in part as follows: 

What are some of the problems confronting us as retail- 
ers? Is it a scarcity of good material that we can sell to 
the trade at a reasonable price? Possibly some of us are 
located in a community that is willing and able to pay a 
good price for the more valuable woods. If so, they are 
fortunate, but I hear some of you say that it is not so 
much the matter of price but our inability to secure the 
grade and quantity of the old staple woods such as poplar, 
cypress and white pine, to supply the demand, and hence 
we are at a loss to know what to substitute for these old 
standbys. 

In conversation with a retail dealer on this subject he 
related his experience recently had with a Chicago firm to 
whom he had submitted a bill of inside finish for an esti- 
mate on mahogany, walnut and cherry. He also requested 
them to give figures on the same bill on cypress, poplar and 
white pine. The firm replied with figures on all woods at 





L. L. BARTH, OF CHICAGO, 
of the Edward Hines Lumber Company. 


the same price. I merely give this to serve as an illus- 
tration that we must find something to as nearly represent 
these standard woods as possible that we can sell to the 
trade at a reasonable figure. 

Now the manufacturers of agricultural implements, wag- 
ons, buggies, box manufacturers, furnitufe and cabinet 
makers have been confronted with these same problems, and 
have been looking away in advance of the lumber dealers 
for this requirement, and by tests and actual use have 
decided that they have found two substitutes that fill this 
want. These woods are yellow cottonwood and red or 
sweet gum. 

The cottonwood approaches as near to poplar as it is 
possible and its points in common are many. First, it is 
of the same botanical family, the leaf and bark of the tree 
are almost identical, the fiber and ttxture of the wood are 
very similar, it takes paint equally as well, works easily 
and will stand rougher usage. As I have stated, our man- 
ufacturing friends have been quick to take advantage of 
this wood for their uses and fully 75 percent of the lum- 
ber used for wagons, buggies and boxes is of cottonwood. 
* * * The wood is wanted in so many other lines that 
the heavy manufacturers have bought up and practically 
control the entire stumpage and the prices for the wood 
are fast approaching those of poplar. 

Red or sweet gum possesses exceptionally rare qualities 
for use as building material, and has long since passed the 
experimental stage, but it must be handled intelligently by 
the saw and planing mill man to get the best results. I 
am acquainted with this wood and have manufactured it 
from the log through into building material, and as a 
retailer have had my experience with the farmer, and have 
succeeded in selling to the building trade, the consumer as 
well, this wood made into finishing, siding, ceiling, flooring 
and moldings as far back as fifteen years ago, and have 
been connected with its manufacture and sale practically 
ever since. 

This wood to give the best results should be logged in 
the late fall and winter months, when the sap is down. 
When cut into lumber it will not stain or warp like lumber 
cut from logs at other seasons of the year, The lumber to 
be used for building material should not be kiln dried 
when used where it is exposed to the weather, but should 
be air dried at least nine months, and twelve to eighteen 
months dry will give better results. 

Another feature of this wood is that it is very tender 
and objections were offered to its splitting tendencies in 
nailing, but this was during the cut nail regime, and the 
advent of the wire nail solved this problem. This wood is 





the only wood that can compete successfully with yellow 
pine in price and still give the purchaser better value when 
compared as to its lasting qualities. 

In siding and O. S., finish it works equally as well, it 
takes paint nicely, and nails have been removed from gum 
boards that have been on buildings for five years and 
have always been found bright and free from rust. For 
inside finishing it is susceptible of a very high polish and 
the heart makes a beautiful finish. When gum is _ sub- 
jected to the ordinary process of planing it presents such 
2 smooth polish that it was given the name of satinwood 
by exporters. For flooring it stands in a class by itself, 
as there is no other wood that will compare with it at 
less than two to three times the price. It is practically 
a hardwood; the grain is close and dense and will not 
wear up and splinter like plain sawed yellow pine, ash or 
oak, and this fact alone has caused it to be utilized for 
store and factory flooring. It also makes one of the best 
floors knows for flouring mills and elevators, as the gum 
in the wood makes it smooth and even slick where the 
constant rubbing of sacks takes place, and therefore some 
of the largest elevators recently built have in their specifi- 
eations gum flooring. 

If all these things are true, why is it that this wood 
has not been brought more prominently to the front? Pos- 
sibly a little story will answer this query. 

Once upon a time there was a man living in a country 
village (for convenience we will call him Jones), and 
while Jones was a man of prepossessing appearance, a 
fairly good talker, still he did not seem to have any object 
in life, and when a citizen was asked about this man he 
would invariably say, “Oh, that is Tom Jones; nice fellow: 
never does anything; always in evidence though, and 
while we don’t know of what especial use he is still we 
would be lost without him.’ A certain business firm in 
one of the large cities had some business of importance to 
be Iboked after in the community that required tact and 
rare qualities in a man properly to fill the position, so after 
the man had met Jones he decided that possibly the citi- 
zens had been mistaken in their estimate of Jones, or may- 
be they were prejudiced; anyway he decided to try Jones, 
and to his astonishment Jones proved to possess the very 
qualities required to fill the position, and after the work 
was performed Jones was taken to the city, where he 
made quite a reputation and it was ever the pride of the 
village citizens thereafter to teli what a wonderful man 
Tom Jones was. 

Why was this? Why, Jones had never been tried and 
never been given the opportunity to show what he was 
worth. Isn’t this the case with a great many of us with 
regard to the uses and trial of gum lumber? 

The same remarks made as to the future of cottonwood 
will soon apply to gum; its value is fast attracting the 
attention of the manufacturers in all lines and the stump- 
age is being bought up and controlled. 


An Authority Prophetic. 


Following this paper, L. L. Barth, of the Edward 
Hines Lumber Company, Chicago, spoke on the future 
of that city as a lumber market. Mr. Barth’s sub- 
ject was handled in good style. His talk created con- 
siderable comment, and the logical conclusions deducted 
were listened to with attention. In regard to the future 
of the lumber trade Mr. Barth spoke as follows: 


When your president wrote and asked me if I would read 
a paper at your convention, and to choose a subject, I 
thought, coming from Chicago, that “Chicago as a Future 
Isamber Market’? would be a proper subject for discussion 
before this meeting. I, myself, traveled in southern Illinois 
a great many years before there was any such thing known, 
practically, as shipping direct from the northern forests or 
the southern yellow pine district. As the price of northern 
products began to get bigher, on account of the condition 
of the country, naturally the people sought for something 
cheaper to take their place, and they found yellow pine 
from the south in some cases would answer the purpose, 
and the development and opening of the railroads and the 
direct shipments from the Wisconsin and Mississippi valleys 
temporarily changed the tide from the Chicago district. As 
the lumber is now being fast depleted in a great many of the 
northern districts, and also in-the south, there is but one 
remedy for retail dealers, and that is to be able to buy their 
stock at a central market. You may send a mixed Dill of 
timbers and general stock to the north and northwest, and 
the reply will come back, ‘‘We regret we are unable to fill 
this bill, as there are so many items we are entirely out of,” 
with no possibility of filling in stock they are short of from 
their neighbors. Consequently, the only relief would be a 
central distributing point where lumber can be loaded in 
mixed and assorted cars. Where is there a place that is so 
suitable or so well adapted for that purpose as Chicago? 

We have in Chicago—which no other city in the world 
has—the water advantages, where we can receive cargoes 
from every lake port and assort them at our yards for dis- 
tribution, Then, every road in the northwest leads to 
Chicago. The difference in the rate from the south to 
Chicago and the interior points is very small. Therefore, 
could you not very well afford to pay a little more for 
your lumber when you know you can be accommodated with 
mixed cars, and have them shipped in a hurry, of just what 
you want? And where else would you find such a place 
excepting Chicago ? 

had ,occasion only last Saturday to talk with a large 
manufacturer through the long distance telephone, and | 
asked him the question, “How is trade?’ ‘Why,’ he says, 
“we are getting a great many orders, but we send_ back 
about nine out of every ten, as we are unable to fill them.’ 
So that with this condition confronting us, in place of 
Chicago being dead as a distributing market, you will find 
that it is a very live market from this time on. 

We now have in Chicago yellow pine timber yards, some- 
thing that were never known there before. ‘Take ourselves, 
for instance. We carry yellow pine, Oregon fir and every 
kind of wood, especially in timbers. If you want an assort- 
ed car of timbers, boards, fencing, dimension lumber, flooring, 
siding, shingles and lath, then Chicago is the central mar- 
ket again. It is the only place where you can buy a mixed 
ear of that kind of stock, and have it all made in one ship- 
ment. It is true that this does not apply so largely to 
southern Illinois as it does to the northern part of the state, 
to Indiana, Ohio, Iowa and northern states, because We 
realize that you, being on the northern boundary of the 
southern district, quite naturally have adapted yourselves to 
their conditions. 

During this year, our company, on account of the stock 
carried, has shipped lumber to such places as have been large 
markets of themselves heretofore, like Muskegon, Menoml 
nee, Marinette, Green Bay and many other former manufac- 
turing markets. We recently filled a very large bill of tim 
bers that went to Lake Superior ports. Why? Simply be- 
cause they have practically cut out all the timber they 
have, and they are glad to find a central market, such be 
Chicago is, to distribute and fill their mixed orders, 40 
for that reason I say Chicago will always continue to be 8 
distributing market, because as timber gets cut out in Mich 
gan—which is fast being done—where would they get thelt 
timber from? Where would they get their supplies if there 
were no such place as Chicago to supply it from? We have 
that confidence in Chicago that we fully believe that = 
now on, instead of being looked upon as a dying market, 
we will be looked upon as the most central distributing 
market and the best distributing market in the Unitet 
States. The company that I have the honor to represel 
in the year 1902 shipped directly through its Chicago yeee 
225,000,000 feet of lumber. That does not look much | 
Chicago being a “has been,” but it looks like Chicas? 

8 ‘ , 


This country ts large and its requirements are large. We 
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may be mistaken, but we feel today every confidence in the 
future of Chicago as a distributing market. We would not 
exchange our position with any other place in the United 
States, and we will welcome back some of our friends who 
have strayed away from our market. I think before you 
meet again a year from now you will feel convinced of the 
truth of the statement that I have made that Chicago is the 
distributing lumber inarket. Why, just think of it! There 
is nothing in the way of lumber that you cannot find in 
Chicago. You can ask for almost anything, and, if the tree 
produces it, you will find it in Chicago. It is not necessary 
to write and ask if you have it; you can simply order it, 
feeling sure you will get it. 

It has afforded me a great deal of pleasure to be at this 
meeting here today. I have tried for several years to attend 
these meetings, but circumstances and conditions were such 
that I could not get here. I had arrangements elsewhere 
that prevented me, but I had made up my mind, that, having 
traveled as Many years as I did in southern Illinois, I was 
going to come down here and meet some of my old friends. 
While there are a great many new faces, I still see a 
great many that I called upon in years gone by. I have 
made almost every town, in my time, in southern Illinois, 
and I have a great many pleasant recollections of the friends 
| made during that time. 

Your association here, a local association, has done won- 
derful work. It has brought men together and made friends 
of them, where they were enemies before. In my early days 
in southern Illinois, the first question, almost, that would 
be asked of me when I went into a town with two lumber 
yards, was, “Are you going to sell the other fellow?’ 
There was that feeling existing that they would not walk 
on the same side of the street with each other. Where 
there was only one lumber yard in a town, and the towns 
were very close together—four, five or six miles, as they 
were situated on some railroads—that feeling existed be- 
tween the two towns. There was a feeling of jealousy or 
envy that a local association, such as yours, does away 
with. ‘There is a friendship and brotherly feeling that 
should exist. Why, I have known bills of lumber to be sold, 
many of them, for the cash discount, rather than let the 
other fellow sell it, particularly if it were in the other man’s 
town. These are some of the evils that an association such 
as yours regulates and remedies, so that it gives me a great 
deal of pleasure, and the company I represent feels honored 
in being permitted to be a member of the association. We 
are only too glad to lend all the support, both morally and 
financially, that it is in our power to give you. You can 
always rely upon our company being your friend and we 
wateh carefully to protect your interests. 

There is another matter that I wish to speak of that.is 
not exactly in the line of the subject given me, but I feel 
this is an opportune time to speak of it. There should also 
be, in addition to the feeling of friendship between retailers, 
a feeling of friendship and confidence between the retailer 
and the wholesaler. In conducting a retail business and a 
wholesale business there is this vast difference: In the 
retail business the proprietor is in a position, as a rule, to 
see everything that goes on, while in the wholesale business 
he can only direct, as a rule, others to carry out instructions 
we give them. We cannot see everything that goes in a car; 
so that I want to impress this one point upon you, that there 
is no wholesale lumber company in existence today that de- 
sires to ship to a customer anything but what he bought. 
If, through some error of the shipping department there is 
a slight difference between what you receive and what you 
expected to receive, put yourself in the other fellow’s place 
and say, ‘“‘How would I like to be treated under similar cir- 
cumstances?’ Now, you are fully aware, that there are 
no two pieces of lumber alike. There are no two bunches 
of shingles that are alike. There are no two bundles of lath 
that are alike. Many times a wholesaler is honest in the 
representations he makes. I do not think there is any sales- 
man traveling for anybody that will make a uniform mis- 
representation, It is a pretty serious situation, gentlemen, 
and one that should be considered very carefully before a 
conclusion is come to, to write or telegraph a firm that you 
are doing business with, whom you know to be absolutely 
responsible, to say to them, ‘‘Your car is here subject to 
your order ; I will not receive it at any price.” Now, gentle- 
men, that puts the matter in a pretty serious position. 
Kirst, as I have stated before, there is nobody who will 
willfully misrepresent the stuff, or ship something different 
from what the order calls for. If a mistake has occurred, 
there is nobody but who would be willing and glad of an 
opportunity to satisfactorily adjust the mistake; therefore, 

say, hesitate, examine carefully before you come to a 
hasty conelusion. If you have no confidence in a wholesale 
firm that they will treat you anything but what is right, 
do not buy anything of them. Better confine your purchases 
to people whom you have confidence in. ‘There should be 
the utmost of confidence existing between both parties. 

Now, gentlemen, the remarks I have made ‘here are not 
intended as anything personal to any one. They are just a 
few thoughts that came into my mind that I feel are worthy 
of the consideration of us all, No one is infallible. Mis- 
takes will happen, and where it is felt it was not intentional 
—and I cannot believe any of them are intentional—then I 
feel that is the time when the confidence should be displayed 
in your wholesale friend, that he would honestly and satis- 
factorily adjust any little differences that might come up. 

I want to assure you that I appreciate very much the 
honor and the pleasure I have had in attending this meet- 
ing, and in shaking hands with my old friends, and forming 
the acquaintance of some of our customers whom I have 
never before had the pleasure of meeting. ‘The Illinois state 
association meets in Chicago next month, and I sincerely 
trust that as many of you as can find it convenient wili 
honor us with your presence. I thank you very much for 
the kind attention you have given me. 


letters from Mr. Gatewood and O. W. Miess, ex- 
pressing their regret at not being able to attend the 
meeting, and sending greetings to the association, were 
read. 

This concluded the formal business of the morning 
session and the meeting was then opened for an in- 
formal discussion of “How Do You Get Along with 
Neighbors?” <A good instance of the beneficial results 
arising from association work was given from the dis- 
cussion which followed. There were no complaints of 
any kind. Most of those who testified gave their 
neighbor an excellent character, and dubbed him “a fine 
fellow.” 

The House of Hoo-Hoo. 

C. D. Rourke, of E. L. Roberts & Co., gave a short 
talk on the House of Hoo-Hoo, to be erected at the St. 
Louis world’s fair, and then read a letter stating the 
Purposes of the House. He gave the matter a strong 
Personal indorsement and suggested that the association 
4$ an association indorse the building of this club. 

J. A. Freeman in a short talk refuted the idea that 
the House would be little more than a club for the St. 
Louis lumbermen, stating that those who lived in St. 
Louis had homes and could look out for their own com- 
fort, and that it was the outside visitor who needed a 
Place to which he could retire when tired of tramping 
‘round the grounds. 

. he committee on resolution then framed the follow- 
mg indorsement of the House of Hoo-Hoo: 

Whereas, The lumbermen of the United States and some 


rf the foreign countries have decided to construct and main- 
‘ln a club house at the world’s fair to be held at St. 





Louis in 1904, said club to be known as the House of 
Hoo-Hoo; and 

Whereas, It is thought that this association should take 
action on all matters which will conduce to the comfort, 
convience and happiness of its members; and 

Whereas, It is believed that this club is planned and is 
under the direction of lumbermen of greatest prominence 
and integrity; therefore, is it 

Resolved, That this association does heartily indorse the 
project as worthy of it and that it recommend to its mem- 
bers that they take advantage of the opportunity afforded 
to become members thereof. 

The resolution was undinmously adopted. 


The New Secretary. 

The committee appointed to select a candidate or can- 
didates for secretary for the ensuing year recommended 
the nomination and election of Charles Wolf Hall, of 
Sandoval, Ill. 

The recommendation of the committee was indorsed. 

The meeting then dispersed to convene at the call of 
the president at 2 p. m. 

WEDNESDAY AFTERNOON’S SESSION. 

After disposing of some unimportant detail business, 
J. A. Freeman, of St. Louis, was asked to address the 
meeting on the subject of “Yellow Pine.” 

Mr. Freeman began his address with a few personal 
remarks pertinent to the occasion, and then told of his 
first connection with the lumber business, stating tliat 
his first experience had been with the shingle industry, 
in which his mother acted as chief operator. Later he 
was introduced to the hoop-pole or logging business, in 
this wise: ‘The old man used to go out, cut down a 
tree and use it on me.” Getting down to his subject, he 
spoke as follows: 

The subject that has heen assigned to me—I suppose 
because I happen to be in the yellow pine trade—is one 
for which there is no apology needed. Yellow pine is 
not a wood that it is necessary for me to exploit; neither 
have I to stand before you and plead for continued favor 
of a decaying market, once the proud mistress of the 
country but rapidly and naturally falling into its place 
as a mere distributer; nor do I have to speak to you of 
a newly discovered wood. Yellow pine has got to that 
position where it needs no eulogy and very little intro- 
duction. 

and I 


There never was doubt if there ever will be 





J. A. FREEMAN, OF ST. LOUIS, MO., 
of the Freeman-Smith Lumber Company. 


found a building material that will be received with the 
same popularity as the white pine of the north. The 
next thing to it as to quality and usefulness is yellow 
pine, 

The growing demand of a great country like ours and 
the despoliation of our forests are going to necessitate 
the introduction of other building material. This will 
necessitate the introduction of something other than 
wood as a popular building material. We are hunting 
now for a material to take its place. Concrete cement 
seems to be one of the coming building materials. There 
is one thing about this matter: So long as conditions 
remain as they are we are likely to use that wood which 
most nearly satisfies the demand of the consumer an 
can be obtained in the largest quantities. There is only 
one kind of wood that grows in the world—I think I am 
safe in making this statement—in large contiguous 
bodies; there is only one kind of wood that grows in 
large forests, and that is the evergreen woods—pine 
principally. While there have been a few large fields 
of spruce the wood that grows in great forests where a 
man can go for logs without hunting after single trees 
is the pine family. For this reason it was the most 
natural thing in the world that when white pine became 
a little harder to get and higher priced yellow pine 
should step into its place to a large extent. 

At first those of us who were engaged in the manu- 
facture of white pine treated the new comer with con- 
siderable sarcasm and hostility. We said that it would 
no doubt answer the purpose for kitchen flooring fairly 
well and that there were possibly one or two other uses 
to which it could be put, but that as a competitor of 
white pine it was absurd. We preached that at best it 
could be nothing but a substitute wood. Many of us 
who have been through the struggle know what it means 
to introduce a substitute wood. It is a hard thing to go 
to any man and sell him an article when his preference 
is for some other article, and not until the facts drove 
the general consuming public to the broad use of it did 
it become anything else than a tax. It has only been 
a few years ago that it was introduced into the terri- 
tory in which you operate, and doubtless many of you 
present today can recall the difficulty you encountered 
in endeavoring to establish a trade in yellow pine. After 
we had in a measure secured a foothold here we went 
over into Indiana and Ohio, where a substitute for white 
pine and poplar was needed. They said. ‘‘We like your 
wood, but cannot use it because it does not hold paint; 
therefore we cannot use it.’’ 

I remember a few years ago being commissioned a 
delegate to attend a meeting at Indianapolis to try to 
persuade these people that good yellow pine, properly 
selected, would hold paint. The manufacturer had per- 
haps as much to learn in exploiting this wood as the 
buyer, and it was only after he had learned to select the 
proper kinds of his product for certain uses that we 
could successfully claim that it would answer all pur- 
0ses., 

; The time has come now, however, when it is the only 
common building wood. When I speak of a common 
building wood I mean that which enters into the con- 
struction of the cheaper grades of houses. as well as 


construction of all kinds of buildings and other pur- 
poses of utility. The value of yellow pine as a material 
of construction has become almost universally recognized, 
until we are today shipping it for all purposes right into 
the home of the white pine. We are shipping it for 
timber—common 6x8 and 8x8 to Chicago, Saginaw, to 
and through Detroit and into Canada, and actually mak- 
ing shipments of common yellow pine into districts like 
Ashland, Wis., once one of the greatest white pine 
manufacturing centers in the north. Duluth is using a 
considerable quantity of yellow pine for all purposes. 

It does not necessarily follow that I must claim that 
for all purposes yellow pine is equal to white pine. I 
honestly believe that white pine was more durable; in 
fact, we manufacturers used to pat ourselves on the 
back many times and were glad that yellow pine’s chief 
characteristic was not longevity, that it did not last very 
long, and that we could get a chance to sell the same 
man another bill in the course of a few years. 


Mr. Freeman then referred to the matter of treating 
lumber by some chemical process that would add to its 
usefulness, stating that many of the railroad companies 
using yellow pie ties and bridge timbers were treating 
the wood with creosote. He then took up the question 
of its uses today, saying: 


It is a singular fact that the time has come even this 
early in the history of the country in yellow pine that 
the very grades that used to dwell with us, and that 
we did not know what in the world to do with, are to- 
day the most sought after items on our list. These are the 
No. 2 grades of dimension and boards. Several years ago 
I remember a question being asked a manufacturer as 
to how many No. 2 boards he had. The answer was that 
he was not certain, but according to his best judgment 
about seventeen acres. Now it would bother the most 
of you to find seventeen acres of No. 2 boards in any 
yellow pine producing state. It seems to be one of the 
choicest products we have to sell. 

The conditions that now obtain in yellow pine are so 
vastly different from what they were when I was first 
introduced to it that it seems that a generation has 
passed away. The character of the mills, the manner of 
doing business, the system of logging and all that sort 
of thing have changed so wondrously that it seems al- 
most a_ revolution. F 4 

Mr. Freeman then paid his attention to the manner 
in which the mills were located as compared with the 
northern lumber factories. the latter being in groups 
and known as sections, and the former scattered broad- 
cast over the south. In regard to the proper uses of 
the different kinds of wood, he said: 


The longleaf man wants to sell all of his product for 
all uses and the shortleaf man, so far as he is able to do, 
is trying to do the same thing. He is not satisfied with 
catering to the demand to which his wood is naturally 
best adapted but he wants also to supply the demand 
for heavy construction timbers, and the fact that he can 
cut up the logs into something that will bring him more 
mouecy does not deter him from seeking orders for tim- 
bers. We of the shortleaf district not only know but are 
made to believe now that we have about the only article 
for maxing interior finish that is left in the country at a 
reasonable price, and yet I confess to you that we know 
it so little that we are almost throwing it away. Since 
coming here to this city I have seen a pile of white pine 
finish that cost over $50 a thousand delivered in this city, 
and I expect I would be glad to duplicate the order for 
one-third that price with an article that to all practical 
purposes would be just as good. So long as we are hand- 
ling a wood that has as large a proportion of uppers to 
it as yellow vine we cannot expect to get as fancy prices 
as our friends ir the north are receiving for their finish, 
but one redeeming feature is that they have not enough 
of it to hurt any one very much and we have. 

We do think that molded casing, such as is on those 
windows, will hold paint just as well as white pine and 
should at least bring one-half as much as if it was made 
of white pine, but it hardly does it. Now we are charg- 
ing this to our own account. You people who handle 
lumber and have tried to sell it for full list felt a con- 
siderable shock when the yellow pine men began to send 
prices up a little. The truth of the matter is we wanted 
a price for our commodity that was a little above the 
price you pay for cordwood. If you will study condi- 
tions you will find that even today yellow pine is not 
bringing a high price at all and it is absolutely within 
the knowledge and foresight of those here today to real- 
ize that we will hold the ground we have gained and 
possibly secure better prices. 

The speaker compared the mills of the north with 
those of the south, and drew a comparison betweén 
the manufacturing point and the selling point with 
respect to mutual aid and help, stating that distrust 
vanished when men became acquainted, and that his 
favorite theory was that nine-tenths of the trouble of 
this world grew out of the fact that men were not well 
enough acquainted with each other. Reference was 
made to the association of manufacturers, which he 
did not claim to be perfect, but which had accomplished 
much good. Going further into association work, he 
spoke of the arrangement between the manufacturers 
and retail dealers of sundry associations whereby all 
differences as to grade were adjusted by an official 
inspector. In reference to the quality of lumber secured 
by the retailer he said: 

I lay it down as a general proposition that you retailers 
will perhaps subscribe to that in the long run you pay 
just about as much to one man as you do to another for 
the lumber you buy, taking into account the question 
of quality, so that if it were possible to have the product 
of every plant from which you can possibly buy manu- 
acture grades exactly equal in quality to the product 
of every other plant you would hardly snap your finger 
for the difference between two firms from which to buy. 
In other words, when you buy a very cheap article of 
lumber or anything else you generally get it. It is true 
in the clothing business, in the jewelry line and it is 
also true in the lumber business. 


Mr. Freeman made brief mention of the stability of 
white pine, in comparison to which yellow pine prices 
played the part of a jumping jack, the difference being, 
he said, in the matter of grades. Prices held his atten- 
tion for some time, and then he turned to association 
work as between the manufacturer and retail dealer. 
As to the judgment of a retailer with respect to 
grades, he stated that he had been in the business thirty 
years and yet would not give a snap of his finger for 
his grading, and that he did not believe that a retail 
dealer could go into a wholesale yard and grade lumber 
according to classification, the ability properly to grade 
lumber being a separate study in itself. Regarding the 
life of the lumber industry he said: 

I‘was very much interested this morning in the claim 
of the gentleman for gum. have always been a little 
cranky on the subject of the adaptability of gum. * * * 
You have the gum right here around you and in a way 
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it is being badly handled, as all of our southern forests 
have been. I have no doubt that gum stumpage is one 
of the best and safest investments, just as it would un- 
doubtedly pay a man as well to hold his pine stumpage 
quite as well as to manufacture it into lumber. I do 
not know but that even tupelo gum will in time become 
valuable. ; 

How long will our forests last? How long will yellow 
pine be the great factor in commerce that it is today? 
I do not know. ‘There is more white pine still being cut 
than some of us believed existed twenty years ago. There 
is probably more yellow pine to be cut than most of us 
think. But yellow pine at this time has been exploited, 
and I stand here to make this prediction, that within 
fifteen years from now yellow pine will be a more valu- 
able possession than white pine is today. Fifteen years 
from today there will not be in Arkansas to exceed three 
or four concerns holding pine timber, in Louisiana there 
will probably be a few more, probably a few more in 
Mississippi, Texas will be pretty well cut out in fifteen 
years, and the remaining timber will be in the hands of 
three to five operators, so that it is a plain case that it 
will not be many years until the common building mate- 
rial is going to be worth more money. I do not borrow 
trouble, but I have not the slightest doubt of this, and I 
think that conditions will so shape themselves that we 
will not suffer.. k ; 

Anything I have said today regarding yellow pine I 
have tried to say just as far from a standpoint of per- 
sonal interest as it is possible. I have no fear of suffer- 
ing on account of the exhaustion of the lumber suppi: 
but I do believe as lumbermen we should study at all 
times the problems connected with the uses of the wood. 
One of the things that we of the south ought to be learn- 
ing now is the care of our woods. Down at our plants 
we are putting out fifty to 100 cars a day. I do not know 
how much is being wasted. We are burning up every 
year—how much lumber? We keep a burner going full 
blast the year around. Out in the woods we are leaving 
heaps of tangled brush that make one think a hurricane 
has gone through after the trees are cut. Now there 
ought to be some use for this material. The railroads 
are now hunting everywhere for material for ties. They 
have bought millions of longleaf pine ties—it was only a 
short time ago that the Rock Island purchased 11,000,090 
ties of a Texas concern. 

We are, all of us, cutting lumber as fast as we can. 
and making no provision for the preservation of the 
woods that we have. If this keeps on common building 
material is going to be worth more than our best qual- 
ity brings today. ‘The future only can tell what is in 
store, but I want you to think of these questions which 
I have presented. 

Resolutions. 

The committee on resolutions—W. FE. Beal, of Vienna, 
and A. J. Klutho, of Breese—submitted the following 
report: 

We, your committee on resolutions, beg leave to sub- 
mit the following report: 2 

Resolved, That this association extend sincere thanks 
to the honorable mayor and the citizens of Cairo for the 
cordial welcome through their representative, William 
N. Butler. : 

We desire to extend our heartfelt thanks to the busi- 
ness men of Cairo who have contributed so generously 
toward our entertainment. 

We wish to express with gratitude the pleasure we 
have experienced in meeting here the traveling men, and 
to thank them for their share in our entertainment while 
here. 

We desire to thank the members of the Elks’ Club for 
their kindness in throwing open the doors of their rooms 
for our entertainment. ' - 

We wish to express our sense of obligation for the at- 
tendance at this meeting of the president and secretary 
of the state association and to thank them for their 
words of inspiration. 

We desire to extend to the AMERICAN LUMBERMAN 
our thanks for sending an efficient representative here 
to report the proceedings of this association. 

The report. of the committee was adopted. 

In Behalf of the Traveling Man. 

C. D. Rourke was called upon to speak in behalf of 
the traveling men. He responded in a characteristic vein, 
stating that he had endeavored to get the traveling men 
together in order to formulate a resolution of thanks 
for the entertainment they had enjoyed, but that as 
soon as two or three were in a group some retailer 
would come along and break it up. Continuing, he 
said: 

I have no apology to make for the men I represent. We 
traveling men do not apologize to one single retailer in 
this hall. We are just as good as any of you. We do 
not claim to be any better. The orders you gave us dur- 
ing the past year we have no disposition to thank you 
for. You owe us just as much as we owe you; it is an 
account that squares itself. 

You have gotten used to us during the past and accept 
us aS a necessary evil or the contrary. You expect us 
now, and help us on our way with a cheering smile and 
an occasional order. 

After telling a story about one of their number which 
in some way reflected on his ability as a salesman, inas- 
much as he was received into Paradise, where all true 
salesmen are supposed to be barred, he continued: “I 
have to thank the retailers for writing us to meet with 
them, and we also with to thank you for mention in 
the resolutions.” 

The question of the next meeting place was then 
taken up, and after a contest between Centralia and 
Carbondals it was decided in favor of the latter city. 

The meeting then adjourned, sine die. 

THE STEAMBOAT EXCURSION. 

The excursion on the steamer Dick Fowler was slightly 
delayed on account of the morning fog, which retarded 
the early voyage of the steamer, so it was not until 5 
o’clock that the visitors embarked for the trip up and 
down the river. The scene was a very pleasing one, the 
boat moving swiftly through the water in the growing 
dusk. The trip was shortened somewhat owing to the 
lateness of the hour. The boat was first headed down 
stream until the junction of the Ohio and Mississippi 
rivers was reached, and then turned and steamed up to 
a point above the railroad bridge, where it turned and 
steamed back to the wharf. 

This was the closing event on the programme of the 
entertainment committee. After the return of the Dick 
Fowler, which is one of the fastest boats on the Ohio 
river, the assembled visitors were turned over to the 
Hoo-Hoo brethren, who proceeded to furnish entertain- 
ment for the remainder of the night and far into the 
next morning. 





THE CONCATENATION. 


Candidates for the order of Playful Kitten were, with 
few casualties, herded into one corner of the Halliday 
hotel lobby, and ancient Toms with fierce claws were 
set to guard them until the auspicious moment arrived 
to begin the march to the hall. 

At 9:09 the march to the torture chamber began. 
With hands on shoulder, hats over eyes and faces drawn 
with anguish over the coming tribulation, mental and 
physical, twenty-two meek-eyed kittens began the lock- 
step march. ‘This itself was a test of endurance, for 
the most direct route was not chosen, by several guesses. 
The line was rigidly maintained, and woe be it to the 
thoughtless member who broke or caused disorder to its 
symmetrical formation. The sharp-clawed Toms still 
maintained their eagle-eyed supervision of proceedings, 
but notwithstanding the endeavors of the candidates 
the way was strewn with evidences of the utility of the 
claws of the old cats. The lock-step march ended after 
a tramp of several miles, more or less, the candidates 
being unanimous in the expression that it was more, 
considerably so. 

They filed up stairs to the hall to await in trembling 
expectancy their fate. It is well that a veil of secrecy 
is drawn over the next four hours of their lives. 

All survived the ordeal, some more than others, but 
in each case the eyes were opened—wide open. 

The officers presiding at this concatenation were: 


Snark, I. IT. Langan; Senior Hoo-Hoo, C. S. Carey, 
Junior Hoo-Hoo, C. D. Rourke; Bojum, C. 8S. Miller; 
Scrivenoter, G. W. Swartz; Jabberwock, A. G. Abell; 


Greble; 
Atwood. 


Custocation, William George W. 
Dodge; Gurdon, F. H. 
The initiates were: 
John Francis Schneider, Frost-Trigg Lumber Company, 

St. Louis, Mo. 

Edward Eugene Willis, William G. Frye Manufacturing 
Company, St. Louis, Mo. 

John Simon Sturm, Little River Lumber Company, 
Pascola, Mo. 

Henry Alonzo Eager, Harold R. Stone Lumber Com- 
pany, Chicago. 

Lee Monroe Byrnet, James W. Byrnet Belting & Hose 
Co., St. Louis, Mo. 

John Edward Harkin, Heath, Whitbeck & Co., Chicago. 

W. T. Christine, American Lumberman, Chicago. 

John C. Agnes, Putman-Stone Company, Bales. 

Jake Lanfman, Gates Lumber Company, Wilmar, Ark. 

Ilyman Grey Hilgheim, Pearl River Lumber Company, 
Brookhaven, Miss. 

Joseph Pebelt Knoebel, Hafner Manufacturing Co., St. 
Louis, Mo. 

Paul Bain Ray, Eastman, Gardiner & Co., Laurel, Miss. 

Horace Herbert Halliday, Cairo Lumber Co., Cairo. 

Charles Wolf Hall, H. R. Hall, Sandoval. 

Robert Tate, Robert Tate, Ridgway. 

Millard Lipscomb, Campbell Hill Lumber Co., 
bell Hill. 

Myron Daniel Smith, Smith & Duecker, Nashville. 

Charles Edgar Sloan, A. M. Woodward Co., Odin. 

Fred Statler, Statler Herrin Lumber Company, Marion. 

Charles Thomas Wade, C. T. Wade, Farina. 

John Nicholas Kelly, Kelly & Wisely, Toledo. 

William Alexander Karr, Fairfield Lumber Company, 
Fairfield. 

After the eyes of the kittens had been opened suf- 
ficiently wide a “session on the roof” was given, which 
was enjoyed much more than the previous exercises. 
Mr. Atwood, Mr. Rourke and Mr. Hubbard were called 
upon to furnish amusement for the crowd. The old 
cats evidently had enjoyed the entire proceedings of 
the evening. 

The feast for the soul was preceded by a feast for 
the inner man, to which the kittens in particular did 
great justice, evidently liking the character of the latter 
part of the entertainment much better than the first, 
in which they were very actively connected. 


The Attendance. 


George W. Hotchkiss, secretary Illinois Lumber Dealers’ 
Association, Chicago. 

S. McFeely, president Illinois Lumber Dealers’ Associa- 
tion, Chicago. 

George Huthmacher, Jackson County Lumber Company, 
Murphysboro. : 

Aug, J. Klutho, Breese. 

H. A. Westerfilhans, H. Kach & Co., Germantown. 

Henry Terry, William Terry & Son, Garville. 

J. M. Aikman, Gallagher & Co., Marion. 

IF. B. Wright, jr., Mount Carmel. 

J. D. Waters, Barrett Manufacturing Co., St. Louis, Mo. 

John Cooper, Southern Product Co., Indianapolis, Ind. 

Myron W. Smith, Smith & Duecker, Nashville, Tenn. 

J. H. Kramer, Summers & Kramer, Dickey. 

W. BE. Beal, Vienna. 

Robert Tate, Ridgway. 

G. BE. Yunker, Carlyle. 

Oliver Pierce, Norris City. 

if. G. Hilgheim, Pearl River Lumber Company, Brook- 
haven, Miss. 

EK. L. Bledsoe, Huttig Sash & Door Co., St. Louis, Mo. 

EK. M. Kelly, Kelly Bros. Lumber Company, Cairo. 

J. W. Strohm, Wickliffe Lumber Company, Wickliffe, Ky. 

Charles A. Glore, Centralia. 

L. L. Barth, Edward Hines Lumber Company, Chicago. 

J. B. B. Broadway, Cobden. 

W. B. Simonson, True & True Company, Company. 

G. W. Bright, Chicago Lumber & Coal Co., St. Louis. Mo. 

J. L. Klenneyer, Allen & Wadley Lumber Co., St. Louis, Mo. 

August G. Reis, T. N. & H. Reis, Belleville. 

0. E. Baldwin, Southern Pine Lumber Co., St. Louis, Mo. 

J. F. White, Lyons & White, Marosse. 

D. N. Wylie, Tremont-Smith Lumber Co., St. Louis, Mo. 

A. Newly, Tremont-Smith Lumber Co., Milleville, Ark. 

J. A, Freeman, Tremont-Smith Lumber Co., St. Louis, Mo. 

Charles H. Wyley, Frost-Trigg Lumber Co., St. Louis, Mo. 

J. F. Sechnieder, Frost-Trigg Lumber Co., St. Louis, Mo. 

KF. W. Budde, Van Cleave Lumber Co., St. Louis, Mo. 

D. T. Cassell, Van Cleave Lumber Co., St. Louis, Mo. 

Cc. K. Catheart, Salina Cement Co., Lawrence, Kan. 

Charles W. Hall, H. R. Hall, Sandoval. 

A. Newby, Weelville, Ark. 

M. Lipscomb, Campbell. 

J. N. Tate, Centralia. 

H,. Torkhill, Cairo. 

J. B. Samuel, Centerville. 

R, F. Heiss, Lothman Cypress Company, Centralia. 

J. N. Kelly, Toledo. 

John §8. Knebel, Hafner-Lothman Mfg. Co., St. Louis, Mo. 

Fred Statler, Statler-Heim Lumber Company, Marion. 
B. Rittenhouse, Edward Hines Lumber Co., Chicago. 
. W. Peters, Haywood Lumber Company, Mount Vernon. 
H. Ranffeld, jr., St. Louis Sash & Door Works, St. Louis, 
IF. G. Hanley, Decatur. 
P. L. Funson, T. H. Garrett Lumber Co., St, Louis, Mo. 
J. G. Knebel, Wm. Buchannon, St. Louis, Mo. 
Theodore Hanford, Chicago. 


Arcanoper, 


Camp- 
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B. Eckhard, Monarch Lumber Company, St. Louis, 
. J. Nutt, Turner. 

E. Willis, Wm. G. Frye Manufacturing Co., St, 
Louis, Mo. 

Charles T. Haight, Sherman-Willard Company, Chicago, 

C. D. Bourke, L. Roberts & Company, Chicago. 

C. T. Wade, Farnica, 

R. Jonas, Centralia. 

P. B. Ray, Eastman-Gardiner Co., Laurel, Miss. 

Jake Lanfman, Gates Lumber Company, Wilmer, Ark. 

J. R. Walls, American Lumber & Export Company, 
Jacksonville, Fla. 

L. M. Bostwick, Crossett Lumber Company and Fcr- 
dyce Lumber Company. 

J. Miller, Carbondale. 

Notes. 

“Any black cats around yet?” asked an early arrival 
Tuesday morning, as he leaned across the bar, in a 
confidential manner. “Nope; all went to bed an hour 
ago,” responded the barkeep wearily. 

‘They smoke a good brand of cigars in Cairo, at least 
they did during the days of the convention. A visitor 
who did not start a fire in his mouth early in the 
morning and keep it going all day was accounted an 
unsociable fellow. 

A special feature of the convention was the large 
number of traveling men who contributed much toward 
the “good time” every one in attendance undoubtedly 
enjoyed. i 

C. D. Rourke, of E. L. Roberts & Co., Chicago, put 
in two hard days’ work soliciting candidates for Hoo- 
Hoo. Mr. Rourke is one of the most useful of men at 
a gathering of this nature, not only to his firm but to 
the enjoyment of the meeting. 

“It does not matter what kind of lumber you put in 
your house, or how it is covered or what is used to 
cover it, so long as you have the proper kind of 
foundation,” was contributed by D. E. Egan, president 
of the Ayer-McCarel Clay Company, who was in at- 
tendance at the meeting. Mr. Regan is putting an 
article on the market known as Brazil hollow blocks, 
which are used in building foundations. 

W. P. Hubbard, of the Anson-Hixon Sash & Door 
Company, dropped down to the Cairo meeting from 
Indianapolis. “Perey,” as he is familiarly known to 
his friends, kept up his end of the board and also did 
his share toward securing candidates for Hoo-Hoo, 
landing his second member of the AMERICAN LuMBER- 
MAN’S staff and helping him through. He is just as 
successful when he goes after orders. 

The representative of the Southern Product Company, 
John Cooper, distributed pencils encased in the ordinary 
cedar covering. He stated that but for the high price 
of pine his firm would have had them made of that 
wood. 

Between the acts at the opera-house J. L. Kleneyer, 
of the Allen-Wadley Lumber Company, amused him- 
self and the galleries by pasting House of Hoo-Hoo tags 
on every bald head within reach. Mr. Klenyer’s visit 
to the Cairo meting was fruitful of something better 
than fun, however, as his order book will demonstrate. 

H. G. Hilzheim, of the Pearl River Lumber Company, 
took the order of Playful Kitten in company with a 
number of others. The apprehension under which he 
labored for two or three days might have caused dif- 
ficulty—it was sufficiently pronounced to justify such a 
conclusion—but the facts regarding the matter were not 
ascertained. 

“Spring trade is in a better condition than I have 
known it to be for years,” remarked John R. Walls, of 
the American Lumber & Export Company. “There is 
every indication that we will have a banner year, unless 
something entirely unforeseen at this time shall come 
up.” Mr. Walls is an old school graduate in the lumber 
business, having worked in almost every capacity around 
a mill prior to his experience on the road. 

“Gum is one of the coming woods of the south,” said 
KE. D. Carey. “I have been manufacturing and selling 
it for years, and there is every prospect that it will not 
be many years now until its value will be more widely 
recognized, both as an.exterior and interior wood.” 

A consensus of opinion of the retail dealers present 
is that the year will be a very prosperous one. Much 
will depend upon the question of crops, but the outlook 
at present is considered excellent. Stocks are being 
strengthened and fortified in preparation for the coming 
demand, and everything tends to support the firm belief 
among the retail dealers that there will be a continua- 
tion of the good times in effect last year. 

PP BB PIPPI I ISIE 


TWO NORTH CAROLINA ORGANIZATIONS. 


The Angola Lumber Company, of Wilmington, N. C., 
was reorganized on January 21, increasing its capital 
stock to $100,000, fully paid in, in Norfolk, Va., and the 
following officers were elected: 

John Harker, of Wiley, Harker & Co., New York, president. 

Maurice W. Wiley, of Charles T. Stran Company, Balti- 
more, Md., vice president. 

Charles T. Stran, of Charles T. Stran Company, Balti: 
more, Md., secretary. 

S. M. Lloyd, of Norfolk, Va., treasurer. 

W. T. Sears, of Wilmington, N. C., general manager. 

The above, with Caldwell Hardy, president of the 
Norfolk National bank, and E. M. Wiley, of Wiley, 
Harker & Co., New York, constituting the board of di 
rectors. ; 

The Carolina Timber Company was organized at 
Moyock, Currituck county, N. C., head office to be 
at Wilmington, N. C., on January 22, with capital of 
$100,000, fully paid in. This company has acquired 
large and valuable timber rights in North Carolina, 
and will deal exclusively in round logs. Its officers 
are: 

John Harker, of Wiley, Harker & Co., New York, presl- 


ent. 

DM. Wiley, of Wiley, Harker & Co., New York, vice 
president. 

Caldwell Hardy, president Norfolk National bank, Norfolk, 
Va., treasurer. 

John T. Reid, of Norfolk, Va., secretary. 
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NEW JERSEY RETAILERS IN STRENUOUS CONFERENCE. 





Annual [eeting of the Protective Association—The National Wholesale Association Specifically Arraigned— 
Ultimata Laid Lown in Plain Terms—Two Vigorous and Comprehensive Reports—The Legis- 
lature Countenanced by Other Associations—A Banquet with Novel Features. 


New York, Jan, 28.—The eighteenth annual meeting 
of the New Jersey Lumbermen’s Protective Association 
was held at the board of trade rooms in Newark, N. J., 
on Tuesday, January 27. There was a larger attendance 
than usual present and the meeting was of interest from 
the start. 

In a few well chosen words President A. B. Ayers, of 
Newark, opened the meeting at 2:30 p.m. He referred 
to the fact that matters of interest would come up for 
decision by the members and then called on Secretary 
James M. Reilly for the calling of the roll. 

Following the reading of the minutes of the last 
annual meeting and their adoption, Treasurer William 
A. Jones, of Newark, read his report. It showed that 
there was a cash balance on hand of $270.95, with all 
debts paid. The report of the auditing committee was 
to the effect that the accounts had been found correct. 


Election of Officers. 

William A. Jones, acting as chairman of the nomi- 
nating committee, submitted the following ticket: 

President—-A. B. Ayers, Newark. 

Vice president—Daniel Edwards, Long Branch. 

Treasurer—William A. Jones, Newark. 

Directors for three years—H. B. Meeks, of Weehawken; 
I. E. Hutton, Ridgewood; W. Somers, Atlantic City. 

It was regularly moved and seconded that one bailet 
be cast for the entire ticket by Secretary Reilly, and 
this was done, the entire ticket being elected. 

President Ayers thanked the members for the honor 
conferred upon him. He stated that he had thoroughly 
enjoyed the work of meeting and conferring with them 
and the directors and hoped that the years to come 
would be of even still greater success for them all than 
the former one had been. 

Directors’ Report. 


Secretary James M. Reilly then read the report of 
the directors, which, after recounting the purposes of 
the association, was in part as follows: 

We find the wholesaler who is seeking to establish a 
business competing with the retailer for the trade of the 
consumer, a proposition that any fair minded man will 
admit is wrong. They find a class of men who have accu- 
mulated a capital in the contracting and building trades 
endeavoring to drive out of business their smaller brethren 
by carrying small stocks of lumber, principally odds and 
ends left over*from some job, and with such a nucleus on 
hand attempted to set themselves up as retailers, and 
claim recognition as such in order that they may secure 
certain advantages over their competitors in the building 
trade. Both conditions are wrong and if allowed would 
unquestionably inflict injury and financial loss upon the 
wholesaler who believes in protecting his customers, and 
also upon the customers of the retailer who expect the 
latter to furnish material at a price which will enable 
them successfully to compete for work, 

This is the work our association is expected to accom- 
plish. 

We are organized for the purpose of equalizing condi- 
tions under which one and all will have equal chances to 
do business: we are organized to resist encroachments upon 
the legitimate trade of the retailer by restraining whole- 
salers and commission men from seeking the trade of the 
consumers, and to protect the legitimate carpenter-con- 
tractors from a competition which would deprive fully 99 
percent of them from securing profitable work. 

As an association we have successfully resisted both en- 
croachments during the past eighteen years. During all 
this period it has taken the united strength of this organi- 
vation to hold in check a class of wholesalers who have 
demanded the right to sell in carload lots to consumers. 

The various retail dealers’ associations expected through 
the promised co-operation of the National Wholesale Lum- 
ber Dealers’ Association to find their efforts in this direc- 
tion so strengthened as to insure the greatest measure of 
benefit, but unfortunately a misconstruction of the terms 
of the Boston agreement by the trades relation committee 
of that body has made our work more difficult and has 
occasioned a wide breach between their association and 
several of the retail associations. It has raised an issue 
which, in the opinion of your board, demands ‘our imme- 
diate attention. 

Recent occurrences have convinced your board that the 
time has come to meet this issue; further delay will add 
to the trouble which those “who know what they are try- 
ing to do” are forcing upon us. 

A clause in the Boston agreement which provides for a 
classification where a difference of opinion existed over the 
standing of a certain class of consumers has been made 
se of by certain members of the trades relation committee 
of the National association to force our association to 
Submit to the chance of an arbitration. 

This issue commenced when your board positively de- 
clined to consider arbitration proposals concerning certain 
large users of lumber in Paterson, who, according to the 
Spirit and intent of the Boston agreement and the princi- 
ciples of our constitution, could not be made the subject 
of difference or arbitration. Our continued refusal and 
aggressive determination against coersive measures have 
resulted in awakening the several state associations to a 
full realization of the dangers to the retail trade in the 
seeming innocent advocacy and plausible arguments ad- 
vanced by that body on this question. 

We will leave it to our committee having the matter of 
ade relations in charge to enter into a detailed state- 
ment of existing conditions growing out of ‘this contro- 
Mac and endeavor to briefly present our opinion and 
views on the subject for your edification. 
a the Pittsburg meeting of the National wholesale as- 
onion a resolution was presented to the joint meeting 
of the retail and wholesale delegates which provided: 
Resolved, That whenever delay in establishing 
classifications is caused by failure of any retail 
associations to act in the manner provided for by 

the joint agreements, the secretary of ‘the Na- 

tioral Wholesale Lumber Dealers’ Association shall 

after thirty days shall have expired from the 
date of his’ original request for classification— 
notify the retail associations so delaying that ‘they 

(the retail associations) have a further limit of 

ten days only. 

Upon the expiration of the said ten days the 

Secretary of the National Wholesale Lumber Deal. 


tr 





ers’ Association may notify their members wishing 
classification that they may sell to the firm or 
party under consideration, until such classifica- 
tion is established by joint conference, provided 
the classification of the National Wholesale Lum- 
ber Dealers’ Association is that they are legiti- 
mate trade, but this shall not in any way be con- 
strued to apply to delays which may be caused 
by the National Wholesale Lumber Dealers’ Asso- 
ciation. 


All the associations present, eleven in all, voted “Yea.” 

This agreement was drawn with evident intent to compel 
New Jersey to arbitrate or relinquish its right to a trade 
which it has consistently claimed belonged to members of 
our association. 

It was acquiesced in by all the various associations rep- 
resented, none of whom evidently could foresee its meaning. 
Our association was not represented at the Pittsburg meet- 
ing and when asked later to subscribe and ratify this reso- 
lution we declined to do so, as we could not see wherein 
we had any warrant to turn over the administration of 
the affairs of our association to their committee. Our fail- 
ure to subscribe to this amendment, it has since been de- 
clared, has nullified the preceding agreements made at 
Boston. 

We do not object to this construction of our action, but 
we do object to being wilfully misrepresented before the 
lumber trade, 

Subsequent to our refusal to accept the amendment just 
read a letter was issued in which the right to classify the 
trade in New Jersey was reserved by the National associa- 
tion, and judging from our correspondence it would appear 
that they have furnished to some of their members infor- 
mation which has misled them into soliciting trade from 
consumers. Complaints have been entered against some 
members of their association for quoting prices and selling 
these consumers. The outcome of these cases would be 
humiliating to the different parties, if published, each one 
realizing it when their attention was called to the false 
position in which they were placed and have repudiated the 
source of their information and have acknowledged the 
claims made by our association to such trade. 

Our refusal to submit the Paterson concerns to arbitra- 
tion and failure to accept the Pittsburg plan of settlement 
have been used to create a feeling against the New Jersey 
association among the state and local associations of retail 
dealers, but we are gratified to say to you that this very 
agitation has worked not only to our advantage but to the 
benefit of ali eastern retail dealers. 

We have found a common footing and a unity of opinion in 
the very question at issue between the National association and 
New Jersey, and every retail association of lumbermen in 
the eastern middle states has subscribed to a_ resolution 
setting forth in plain terms that the standing of a con- 
sumer can never be made a matter of arbitration. 

On this resolution the retail trade has taken a stand 
and further parleying over this issue must cease. Hither 
the members of ‘tthe National association are with us or 
cpposed to us, the question is up to them to decide, and 
it is for every man engaged in the lumber trade to wait 
and watch their action. bd 

lor the benefit of the few who have so persistently 
pressed this matter of consumer classification, as well as 
for others who have quietly acquiesced in the matter, let 
us ask, do they think for a moment that if they succeeded 
in their arbitration scheme and thereby secured the val- 
uable trade of the successful consumers whose wants and 
capital would permit them to buy in carload lots, that the 
retailer would gracefully retire from the field? With the 
loss of this trade no other resource would be left to the 
retail dealer but to combine and go over their heads. 

In these days of combination we see nothing to prevent a 
number of dealers from forming a combination for the pur- 
chase of supplies, nor do we apprehend that they would 
experience any difficulty or trouble in securing all their 
stocks without the aid of the wholesaler. Perhaps it is 
to force such a retaliatory movement that the trades com- 
mittee of the Natignal have insisted upon creating this con- 
troversy between their association and the various retail 
associations; if so, they are in a fair way of having their 
desire in this respect granted. * * * 

Iiow have we fared in other directions, what have they 
done ‘toward a helpful mutual co-operation as provided in 
the Boston agreement? It was urged at Baltimore in 1900 
that the wholesalers could help the trade by using their 
influence to prevent shipments to consumers on orders re- 
ceived from scalpers reported by the several eastern asso- 
ciations, and it was requested that copies of our official 
reports containing the names of such scalpers be sent out 
by their secretary with such a request. We wish it was 
possible to say that even this small request had been com- 
plied with. Again, we asked that they join with us in a 
request to the several railroad companies that the official 
secretary of our several associations be furnished with in- 
formation to trace irregular shipments. ‘This request they 
promised to give consideration. A letter from one of their 
members received by our secretary in reply to a complaint 
will enable you to put a proper valuation on their promise. 


Replying to yours of the 18th inst. ete., ete., 
the information as to the car numbers, shipping 
ointe and shipper’s name, in yours of the 15th 
nst., is a@ violation of the agreement made by 
several of the railroads with our National Whole- 
sale Lumber Dealers’ Association; and we have 
turned this matter over to them for investigation. 

Yours respectfully, 

We respectfully call the attention of the members of 
their association to the above and prefer to leave with 
them the privilege of expressing an opinion regarding the 
honorable or honest motives of the men who made such a 
combination. 

When our supposed friends will lend themselves to such 
measures we mav rightly surmise that sentiment dees not 
hold them in check but it is the wholesome fear of financial 
—_ which restrains many of them from violating our 
rules. 

Briefly, what the retail trade asks of the wholesalers is: 

1. That the trade of the consumer shall be retained 
by the retailer without interference from them either by 
quotation, solicitation, or sales. 

2. That the wholesaler co-operate with us to prevent 
ex-salesmen and agents from making occasional sales tea 
consumers by refusing to fill or accept orders calling for 
delivery to such congumers. 3 

3. That the wholesaler unite as an interested party with 
the retailer in a joint request to the several railroad com- 
panies asking that the names of shippers of certain cars 
be furnished to the secretaries of the various lumber asso- 
ciations when requested, in order to help correct an abuse 
in the trade which they both desire to have done. 

As intelligent men, claiming good ordinary practical 
judgment, we fail to see in either of the above requests 
anything unfair, unfriendly or wnbusinesslike; that so 








much controversy and disparity can grow out of their set- 
tlement is little less thap farcical to us. 
_ The time for action is now. We do not wish to offer ad- 
vice to a quarter which desires none of us, but for the 
good of the lumber trade we wish to say that what has 
happened at Boston, Baltimore, Pittsburg and Chicago has 
not conferred benefit to the trade. * * * If this co- 
operation is not forthcoming without waiting until March 
and than deferred until another winter passes by, let the 
astern States Lumber Dealers’ Association come together, 
and when they do we suggest the following for their re- 
spectful consideration : 
That it is the sense of this meeting that in 

the event of the National Wholesale Lumber Deal- 

ers’ Association refusing to comply with the re- 

quest adopted by the Eastern States Retail Deal- 

ers’ Association the retail dealers of the various 

states be urged not to receive, order or buy lum- 

_ber from any member of the National association. 

Your board offers this as a solution of the annoying and 
vexatious controversy forced on the lumber trade and, 
whether or no, we recommend that action be taken here 
today to formally sever all connection with the National] 
Wholesale Lumber Dealers’ Association existing under the 
agreement made at Boston and subsequent thereto. We 
make this recommendation advisedly after a careful sum- 
ming up of all the possibilities. 

It can be confidently asserted that the interests of the 
retail dealer can be safely guarded hereafter against loss 
or injury through the combined action now more certainly 
assured through the organization and incorporation of the 
Eastern States association, which association has been or- 
ganized to unite the several retail associations in a body 
in order to secure a unity of action in matters affecting 
trade affairs. Through it we may hope to see these dif- 
ferences adjusted eauitably, the reforms we have worked 
for perfected and abuses corrected, 

This concentration of power’ will solve the issues that 
have just been outlined to you, with or without the assist- 
ance of the trades committee of the National association, 
we believe. 

The power that has forced the scalper from the field can 
be trusted to succeed with such minor issues. It will 
take a little time perhaps. but if we may judge from the 
success of the first effort ‘Success will wait on future 
ones. - s 

It is for all retailers to stand together and to exercise 
their individual right: when a wholesaler sells to our 
customers tell him that he cannot sell to us; when a rail- 
road refuses to guard our interest turn it down and trans- 
act your business with one that will. 

Regarding the official action of your board, we are 
pleased to report that our meetings have been very har- 
monious, and that our disposition of complaints has been 
so far as we are able to learn entirely satisfactory. 

The Red Book published in Chicago has been the cause 
of several sales during the past year, and our request 
for correction has not been complied with. This matter 
will be called to the attention of the several associations 
and an effort made to correct it. Such a book cannot be 
accepted by the trade as reliable if it persists in quoting 
consumers as dealers. Two wholesalers found themselves 
in trouble with us through the errors mentioned, 

We regret to say that some few cases of irregular ship- 
ments were reported which we could not ferret out, but we 
hope those members whose trade suffered will not feel that 
the association has neglected their interests, but we hope 
they will continue their watchfulness until some arrange- 
ment can be made with the various railroad companies which 
will enable the secretary to secure the information wanted 
in such cases. 

By way of conclusion we desire to say that the most 
promising sign for the future of our association is evident 
today in the attendance at this meeting, and in submitting 
this report we ask vou for a full discussion and expression 
of views on the subject matters presented. 

President Ayers asked for a free discussion of the 
report. The members seemed, however, disinclined to 
talk on the subject. 

S. R. Farrington, of Perth Amboy, moved that the 
report be adopted, and that it also be printed in 
pamphlet form to be distributed free to the whole- 
salers dealt with by the members of the association. 

Mr. Jones suggested that the printing was hardly 
necessary, as the AMERICAN LUMBERMAN and other lum- 
ber journals were represented at the meeting and full 
reports would be sure to be published in those papers. 

Another suggestion was made that the ground could 
be better covered by sending copies of the trade journals 
to the wholesalers. 

Secretary Reilly claimed that this would be hardly 
advisable. The pamphlet idea would be much better. 
All names in the report should be eliminated, and then, 
if each member of the association would furnish him 
(Secretary Reilly) with a list of wholesalers with whom 
they did business, he would see that they received a 
copy of the report, together with an explanatory letter 
from the directors. 

A brief discussion followed, but the general opinion 
seemed to be in favor of the secretary’s idea, and on it 
being put in motion form it was unanimously adopted. 

A recess of fifteen minutes was then taken to permit 
of members paying their dues. 

After recess President Ayers reported the election of 
new members—J. H. Fink, Weehawken; W: O. Persons, 
Montelair, and Thomas Brothers, Riverton. All three 
were indorsed by different members, and they were 
duly elected, 

The Trade Relation Committee Report. 

Secretary Reilly then read the report of the trade 
relations Committee, substantially as follows: 


As related to you at our last annual meeting, several 
joint sessions of the retail associations were held in New 
York city, and out of these several meetings, We are pleased 
to say, a strong organization has been effected. 

Prior to the Chicago convention representatives from the 
New York Lumber Trade Association, the lennsylvania, 
Connecticut, Philadelphia, Rhode Island, Massachusetts 
and New Jersey associations met and arranged a program 
on behalf of the retail lumber trade interests. The first 
resolution contained in this program called attention to 
the issuing of bulletins containing the names of large con- 
sumers which the various retail associations corsidered 
detrimental to the interests of their members, and urged 
that the further issuance of the same be suspended. The 
second resolution provided that a request be made of the 
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National association to assist the retail trade by issuing a 
list to their members of all parties whose names were on 
the official reports of our several associations for having 
sold consumers, and to make a special request that orders 
from these parties be refused. 

It was also resolved as the unanimous sentiment of the 
meeting that the Boston agreement was never intended to 
question the standing in the trade of carpenters and build- 
ers, and that the said agreement was made with the dis- 
tinct understanding that under no circumstances and no 
conditions was the trade of the carpenter and builder ever 
to be the subject of conference or arbitration as between 
the wholesaler and retailer, and that the trade of all such 
builders without regard to their consuming capacity be- 
longed to the yard dealer. 

It was also voted that we renew the request made to 
the National association at the Baltimore meeting for a 
joint demand upon the several railroad companies to sup- 
ply information regarding irregular shipments. 

We regret to report that the requests submitted by the 
retail delegates to the trades relation committee in Chicago 
received their scant courtesy. 

The only concession secured was regarding the issuing 
of the yes and no blanks containing names of consumers, 
and also a promise to have their bureau of information 
instruct its secretary not to make further inquiry re- 
garding the standing of such concerns. 

To evade the classification question and defer action 
the plea was set up that some of the representatives of the 
retail associations had come without power. This was 
vigorously denied by all present, but, notwithstanding, the 
resolutions presented were laid over without action. * * * 

When the Boston agreement was effected it was distinctly 
understood that the rules of the New Jersey association 
would have to govern in regard to trade classification, and 
under our rules your delegates declared that the status of 
a carpenter and builder could never be made the subject 
of arbitration, but we agreed to the appointment of con- 
ference committees for the purpose of determining the right 
of certain trade to secure necessary supplies at wholesale. 

It was agreed that changing conditions would perhaps 
necessitate individual classification, and certain users of 
lumber who manufactured articles in competition with 
manufacturers located in other sections would properly be 
subjects for such conferences. 

This arrangement for conference over the standing of 
such concerns has been construed by the trades committee 
of the National association as to include every individual 
user of lumber, and they have forced upon New Jersey 
an issue which we look upon as not only unfriendly but 
dangerous to the trade interests of every yard dealer. It 
has assumed the appearance of an organized effort on the 
part of certain dealers in that association. 

We would not like to be misunderstood by the wholesale 
trade in general as implying that the entire membership 
of the National association are cognizant of or parties to 
puch action. We know that the retail dealers have many 
old and warm friends in its membership, many of whom 
were induced to take up' membership at the request of 
various retail dealers who desired to carry out the pledge 
made when the Boston agreement was adopted. 

It may be timely for your committee to give some valid 
reason for our association refusing to go into arbitration 
question of any consumer, 

In the first place, your directors decline to in any way 
become party to an action which would limit or restrict 
purchases in the open market; they decline to open negotia- 
tions which would restrict the manufacturer, wholesaler 
or commission man from soliciting or selling to any trade 
which they consider profitable to cater to; they decline to 
engage in any action which violates the principle of right 
and justice, recognizing that every man has a right to 
purchase of whom he will and to sell where he may; at 
the same time, for the protection of ourselves, we have 
organized this association, we have adopted a code of rules 
for our protection, and it is for those who seek to do busi- 
ness with us to accept the same or at least conform there- 
with. 

This controversy with the National association may un- 
doubtedly have arisen through a misconception or a mis- 
understanding of the methods under which our association 
is managed. 

We have no right to say that any man cannot buy his 
lumber in the open market, nor have we any legal right to 
say that a wholesaler shall not sell to consumers, but we 
have a right to demand of those from whom we purchase 
our supplies that they shall not become active competitors 

+ * 


with us for the trade of the consumer. * 
The New Jersey association declined to send delegates 
to the Pittsburg meeting because of the friction existing 


over this question of classification, and when called upon 
to approve of the foregoing amendment we recognized in it 
a blow aimed directly at our association and, understand- 
ing its full significance, we refused to accept or comply 
with its provisions. 

On May 25, 1901, a circular was issued to the wholesale 
trade in which the following reference was made to New 
Jersey : 


As the New Jersey Lumbermen’s Protective As- 
sociation was not officially represented at the 
Pittsburg meeting, a copy of the resolution was 
subsequently sent them with the request that they 
make known to us their action in regard to its 
acceptance. Their reply was that they would not 
become party to this agreement; consequently we 
are not able to continue with them in the work of 
establishing classifications and in other work per- 
taining to trade relations. 

The position which the National association has 
always maintained, and which it desires to con- 
tinue, is to at all times turn trade to proper 
channels. If there is any doubt as to who is legiti- 
mate trade for the wholesaler in the state of New 
Jersey the secretary of this association will, when 
requested, if possible express the opinion of the 
National wholesale association. 

We urge all members to be consistent and care- 
ful in making the decisions as to what is legiti- 
mate trade for the wholesaler and to avoid doing 
any business in the state of New Jersey that is 
not in accord with the principles of the National 
Wholesale Lumber Dealers’ Association. 

E. F. Perry, Secretary. 


It was never considered that our refusal to accept the 
amendment would in any way make void our previous agree- 
ments made at Boston, and we were not aware of such a 
construction having been placed upon our action until after 
the Chicago convention. If this action severed the rela- 
tionship between the two associations how are we to ac- 
count for the following letter under date of January 9, 


1902: 
James M. Reilly. 


Secretary: President Lippin- 
ecott has instructed 


me to issue an invitation to 
your association to be represented at our annual 
meeting, to be held March 5 and 6, 1902, by not 
to exceed three delegates to be appointed by your 
association. It is requested that these delegates be 
empowered to discuss and act with authority when- 
ever it is necessary on such matters as may come 
before this meeting in which the various associa- 
tions are interested. 

There are various matters which may come up 
for discussion and if you have any special subjects 
that you feel ought to be brought out at this meet- 
ing. we should be pleased to be advised of same, 
so that preperations may be made in so far as it 
is possible. &. F. Perry, Secretary. 


The report submitted further documentary evidence 
along the same line, and continued: 

Just why the National association was prepared to mis- 
represent the condition of affairs between our two associa- 
tions is unaccountable to your committee. In the first 
place, our refusal to become parties to the Pittsburg 
amendment in no wise affected the agreements made at 
Boston. In the second place, we have consistently en- 
deavored to promote harmonious relations without leaving 
our association open to attack from a legal standpoint 
and without doing an injustice to their membership, to our 
customers or to ourselves. 

Your committee are of the opinion that notwithstanding 
the antagonism of their trades committee the Eastern 
States Retail Dealers’ Association are in a position to ac- 
complish the results which we have been laboring for so 
many years. We believe that ‘the real issue to be met is 
covered in the declaration of principles contained in the 
following preamble and resolutions adopted by that asso- 
ciation, and which has been made the basis for its future 
work, These resolutions are as follows: 


Whereas, Retail associations were organized for 
the purpose of retaining for the retail dealer such 
trade as rightfully belongs to him; and 

Whereas, The trade of the carpenter and builder 
is trade which does exclusively belong to the re- 
tail dealers. 

Resolved, That all concerns decided by the re- 
spective retail associations to be carpenters and 
builders, whether they own and operate yards or 
not, shall never be considered legitimate custom- 
ers for the wholesaler to sell; and be it further 

Resolved, That our position in this matter is: 
If the question of the arbitration of a carpenter 
and builder be the basis of affiliation with the 
National Wholesale Lumber Dealers’ Association 
then that we sever our reciprocal relations with 
that body. 


The above resolutions were submitted to their trades 
committee by the Eastern States association for action, and 
after an afternoon's discussion they declined to act and 
referred the matter for further consideration to their board 
of trustees, and that body instructed their secretary to 
forward the following explanation to the parties inter- 
ested, omitting, of course, the New Jersey association : 


Dear Sir: Referring to your communication of 
September 17 which was presented to this associa- 
tion, I beg leave to say that the matter was con- 
sidered by the board of trustees at their meeting 
yesterday, and it was voted to refer the entire 
matter to the regular annual meeting of this as- 
sociation which is to be held in Washington, D. C., 
March 4 and 5, 1908. 

KE. F. Perry, Secretary. 

This question has been under discussion for the past 
three years, and if we may judge from the foregoing unless 
we move in this matter ourselves it is liable to be the 
cause of strife and financial loss for as many years more, 
as it is plainly evident that the gentlemen in control of 
affairs in the National association have no desire to assist 
the retail dealers in securing a settlement in fact; they 
are exerting every influence and power they possess to 
override the wishes of the retail dealers, as instanced in 
a recent decision growing out of the Pittsburg amendment 
in a matter at issue between the New York Lumber ‘Trade 
Association and a large consumer of lumber. * * 

We wish to sav a few words to our friends among the 
wholesalers regarding the position of affairs between their 
association and the retailers of the middle eastern states. 

We ‘think that the time has come for them to exert 
themselves if they wish to help avert a situation which 
must result in financial loss to them and we hope they 
will call a halt on the policy that has prevailed during the 
past four years. ; 

We say this advisedly, because the resolution under which 
the trades relation committee was appointed was never 
intended to be the occasion of discord, contention and 
rivalry. That resolution adopted at the Cleveland meeting 
states that ‘the duties of such committee shall be to con- 
sider the question of trades relation for the purpose of 
correcting the evil they may find to exist.’ 

It does not justify the policy of evasion or the persist- 
ent effort to force a competition with the retail dealer for 
the only trade left with them. 

It does not justify their refusal to take up and devise 
a plan to check the scalper in his unfair competition for 
the trade of the consumer. 

It does not justify the combination made with the several 
railroad companies to refuse information to the retail as- 
sociations regarding irregular sales made to consumers by 
illegitimate dealers, This last action of theirs we consider 
unworthy of such men and it behooves the membership of 
the National association to repudiate those of its mem- 
bership who, in the good name of their association, resorted 
to such measures. 

The only construction your committee can put upon this 
action is that certain men in control of affairs are opposed 
to doing a legitimate business on legitimate lines and that 
these men under cover desire to aid the scalper rather than 
to protect the dealer whose patronage supported them. 

We strongly advise this association to put itself on 
record ‘today and to oppose with all its strength and with 
every means within its power these encroachments of their 
trade rights. * * * 

We respectfully submit this as our report. 

For the trades relation committee. 

JAMES M, REILLY, Secretary. 

President Ayers again invited a free discussion of the 
report, but again the members seemed loath to talk on 
the subject. 

J. W. Searing, one of the members of the trades 
relation committee, claimed that while the report 
seemed full of vinegar the facts were based on the 
fundamental principles of their association. He knew 
of nothing that he thought needed explanation. The 
committee had exerted every influence at Chicago, but 
it found conventions were not adapted to full and free 
argument. It was a cut and dried affair, and they 
had failed. He did not believe the National association 
could take their foundations from under them. If they 
did so, the New Jersey association would defend itself, 
and that was all it was doing. 

Mr. Jones stated that he did not believe the trades 
relation committee report should be printed and go 
out with the directors’ report. He would not advise 
its miscellaneous publication, even though every word 
was true. It might be found to have too much vinegar 
in its composition, as Mr. Gearing had said. 

A member—As I understand it, all the eastern associa- 
tions indorse the resolution in that report? 

Secretary Reilly—That’s the idea. That is the will of 
nine associations. < 

Member—Then we must be prepared to break away 
from our present affiliations, if need if the whole- 


salers refuse to accede to our propositions. I am in 
favor of that, and trust the resolution will pass. 


Elliott B. Bronson, of New Haven, Conn., was then 











called upon to make a few remarks as president of the 
Lumber Dealers’ Association of Connecticut. 

He ciaimed that Connecticut in bringing her greetings 
to New Jersey also brought to it its hearty co-operation 
in carrying out the principles of the eastern states 
associations. Nothing in the report that had been read 
was misleading. 

Mr. Bronson stated that the formation of the 
tional Manufacturers’ Association was a straw which 
showed how the wind blew. He wondered if it did not 
really mean the breaking away of the manufacturers 
from the merely commission men. 

He told the members that the Connecticut associa- 
tion was fully roused on the subject, and he advised 
them as individuals to uphold the hands of their 
officers. As individuals they had a perfect right to buy 
where and of whom they liked, and to refrain from 
buying where they didn’t like. It was full time to act. 

Secretary Reilly stated that the New York Lumber 
Trade Association was greatly exercised over the de- 
cision of the executive committee of the National asso- 
ciation that the New York consumer in question over 
whom all the trouble in their case was cayised, that it 
was eligible as a customer for the wholesaler. It had 
decided to make one more effort. to get the wholesalers 
to see things in their true light. If they failed thev 
had fully made up their minds to sever all relations 
with the National association, and their members would 
consistently refuse to deal with any members of the 
National Wholesale Lumber Dealers’ Association. 


Na- 


Mr. Ennis—Inasmuch as the annual meeting of the 
National wholesalers is near at hand, would it not be a 
good idea for this association to state as an expression 
of its opinion that if the National association refuses to 
comply we sever all relations with them also? 

Secretary Reilly—That is covered by the resolution in 
the report, which states that very thing. 


Considerable discussion followed, and the resolution 
was again read. Motion was made for its adoption, 
and it was carried unanimously. : 

The committee on special agreement was called up, 
but evolved neither argument nor news. 

General discussion then followed, on the question of 
tracing shipments on the railroads. Traflie agents ab- 
solutely refused to give information, and this secrecy 
was claimed to be by an arrangement with the National 
Wholesale Lumber Dealers’ Association. 


Mr. Jones moved an amendment to Article 4 of the 
constitution, as regards changing the date of the annual 
meeting of the association from the third Tuesday in 
January to the first Tuesday in February. 

An amendment suggested making it the second Tues 
day in February, and this was adopted. 

Mr. Jones asked that the secretary be authorized 
to print 1,000 copies of the by-laws. This 
‘arried without argument. 

A motion to adjourn was then made 


was also 


and carried. 
DIRECTORS’ MEETING. 


A meeting of the board of directors of the associa- 
tion was held at 10 a. m. preceding the regular meet- 
ing. The following new members were elected: 

John J. Van Order, Caldwell, N. J.; Statesir 


Co., Freehold; Gilbert Combs & Co., Freehold; 
Morris, Paterson; Thomas Bros., Riverton. 


The vital matter of trade relations was then gone 
into. There were a number of complaints, which were 
fully discussed. After disposing of a number of trade 
affairs, a delegation consisting of W. A. Jones, EK. P. 
Backus and Secretary Reilly was appointed to attend 
on invitation the meeting of the Lumber Dealers’ Asso- 
ciation of Connecticut. It was also decided that Presi- 
dent Ayers and Secretary Reilly should accept the invi- 
tation of the New York Lumber Trade Association te be 
present at its banquet at the Waldorf-Astoria on the fol- 
lowing evening. 

The report of the board was then read and adopted, 
and an adjournment had. 


Lumber 
Bruen & 





THE BANQUET. 


Fully 130 of the members and guests of the New 
Jersey Lumbermen’s Protective Association attended 
the eighteenth annual dinner of the association, which 
was held at L. Achtel-Stetter’s, No. 842 Broad street, 
Newark. Dinner was served promptly at 6 p. m., and 
the following menu was thoroughly discussed: 


Menu. 
Oyster Cocktail. 
Celery. Olives. Pickles. 


Mockturtle a l’Anglaise. 
Baked Bluefish a la Windsor. 


Pate of Prime Sweetbreads a la Reine. 
American Peas. 


Vermont Spring Turkey, stuffed. 
Cranberry Sauce. 


Gastronome Potatoes. 


Lettuce, Celery. ~~ Apple with Mayonaise. 


Ice Cream. 
Jake. 
Fruit. 
Cafe. 


In the absence of President A. B. Ayers, wlio had 
left for home after the business meeting because of 
temporary indisposition, Vice President. Daniel Hdwards 
presided. After the coffee and cigars Mr. Edwards ar 
nounced that in lieu of the usual speeches they would 
present for their entertainment a number of musica 
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and dramatic specialists, presenting a program of un- 
usual interest. 

Mr. Edwards then introduced William Redman, of 
Primrose & Dockstader’s Minstrels, in songs. Banjo 
solos,, magical tricks, monologues, songs and vocal and 
jnstrumental music then filled up the intervening time 
until almost midnight, the only serious note interspersed 
being a resolution of sympathy to N. E. Buchanan, of 
Buchanan & Smock, from whom a letter of regret at 
not being able to be present was read, and who was re- 
ported to be lying seriously ill at his home at Asbury 
Park, N. J. 


Present at Meeting and Banquet. 


A. B. Ayers, A. B. Ayers, Newark. 
Wm. A. Jones, Swain & Jones, Newark. 
k. B. Bronson, Connecticut. 
I. H. Serring, Dover. 
James M. Reilly, Newark. 
Warren Somers, Somers Lumber Co., Atlantic City. 


L. G. Salmon, Atlantic City Lumber Co.. Atiantic City. 
Hopping & Ely, Atlantic Highlands. 

M. F. Ellis, Conkling Lumber Co., Baskinz Ridge. 

A. F. Woodward, A. W. Booth & Bro., Bergen Point. 
Henry Salmon & Son, Boonton. 
L. D. Cook & Co., Bound Brook. 

L. C. Ogden, Geo, Ogden & Son, Cape May. 


Reeves & Terriberry, Clinton. 
John J. Demarest, Demarest & Wray, Closter. 
Robert Rindell, Cranford. 
Laurence & Hardin, Deckertown. 
Decker & Simons, Deckertown. 
Dover Lumber Co., Dover. 
S$. S. Thompson, J. & 8S. S. Thompson, Elizabeth. 
Mulford Coal & Lumber Co., Elizabeth. 
Ik. L, & A. Heidritter, El:zabethport. 
J. E. Tuttle, Tuttle Bros., Englewood. 
Iilis Tiger, Gladstone. 
kk. H. Barnes Co., Hackensack. 
Jos. M. Perrine, Perrine & Brickelow, Jamesburg. 
Pp. Cc. Struble, Baldwin Lumber Co., Jersey City. 
James Gibson, Dodge & Bliss Co., Jersey City. 
J. O, Hesse, Collins & Lavery Co., Jersey City. 
Woodstock Co., Jersey City. 


J. P. Vanderbeck and S. H. Baldwin, J. C. Farr, Vander- 
beck & Son, Jersey City. 
Kenvil Lumber Co., Kenvil. 
The A, J. Loomis Co., Lakewood. 
Ilenry Conover and ‘bkhelbert Edwards, L. & D. Edwards & 


Co., Long Branch. 
Lacour and Albert S. 
Long Branch. 
T. M. Brewster, Brewster & Son, Little Ferry. 
Jos. M. Smith & Co., Madison. 
George EK. Stewart, C. W. Ennis & Co., Morristown. 
Dalrymple, Hastings & Co., Morristown. 
Backus and T. C. Provost, jr., J. T. Reford, E. P, 
Backus Lumber Co., Newark. 
Bailey & Alling, Newark. 
Frederick Buhl, Broehm & Buhl, Newark. 
T. Austin Baldwin and I. A. Adams, Clark & Co., Newark. 
Wm. D. Ripley and A. P. Cooper, D. Ripley & Sons Lum- 
ber Co., Newark, 
H. H. Mundy, Newark. 
Glasby, The John F. Glasby Lumber Co. 
Murphy-Hardy Lumber Co., Newark. 
James Crowell, Newark, 
I. Rolfe and J. H. Rolfe, Rolfe & Son. New Brunswick, 
4 A. Howell & Co., New Brunswick. 
Hart & Iliff, Newton. 
Hopkins & Williams, Newton. 
. Myers, North Paterson. 
George S$. hayes, A. M. Matthews & Co., Orange. 
Geo. W. Jones, Geo. Spottiswoode & Co., and George Spottis- 
woode, Orange. 
John O'Rourke, Orange. 
Anderson Lumber Co., Passaic. 
S. M. Birch Lumber Co., Passaic. 
Dillistin, Beveridge Lumber Co., 
Paterson. 
A, Hubbard Lumber Co., Paterson. 
Charles BE. Jackson, C. E. Jackson & Co., 
Westmelt Lumber Co., Paterson. 
Riverside Lumber Co., Paterson. 
Florence Bros., Paterson. 
Richard Bensen, Paterson. 
8S. R. Farrington Co., Perth Amboy. 
H. A. Todd, Boice, Runyon & Co., Plainfield. 
Ira C. Ayers, Rahway. 
Nickerson & Hopper Lumber Co., 
Isaac FE, Hutton, Ridgewood. 
A. Z. Bogert, River Edge. 
’ J. P. Cooper & Co., Rutherford. 
W. R. Fisher and J. A. Sexton, South Amboy. 
H. B. Halsey, H. B. Natsey & Co., South Orange. 
N. W. Clayton, Clayton & Pierson, South River. 


B. E. Tillotson, Chandler & Maps, 


E. P. 


pe ie » Newark. 


Bu. P. and F. R, Stevens, 


Paterson. 


Ridgewood. 


Sargeant Bros., Somerville. 
A. M. Stephens, Stephens Bros., and M. P. Stephens, Sum- 
mit. 
R. W. Kennedy Lumber Co., Trenton. 


Wilson & Stokes Lumber Co., Trenton. 
Arthur > anne, Osborne & Marseillis, Upper 
clair, 
Slayback Bros., Verona. 
H. V. Meeks and C. G. Meeks, The Gardner & Meeks Co., 
Weehawken. 
‘ W. D. Gulick, Washington. 
W. E. Tuttle. Tuttle Bros., Westfield. 


Mont- 


Essex Lumber .Co., Newark. 
W. J. Donnell. Perth Amboy. 
John J. Van Order, Caldwell. 


W. H. Bruen, Bruen & Morris, Madison. 

W. Herbert Vanderveer, Statsir Lumber Co.. Freehold. 
Anthony Deedmyer, G. Combs & Sons, Freehold. 
Daniel Van Winkle, Paterson. 

J. H. Fink & Co., Union Hill. 

W. O. Persons, Montclair. 

Cottrell, Thomas Bros., Riverton. 

Wm. 8S. Van Clief, Port Richmond, 8. I. 

James Crowell, Newark. 


J. G. 


mers J. W. Hall, Newark. 
7 C, Buck, Kenwit Lumber & Store Co., Kenwit. 
. N. McLean, Philadelphia. 


G. D. Smith, White, Rider & Frost. Buffalo. 
H. J. Dawson, Pouton Lumber Co., Bouton. 
3" J. McFeely, A. B. Ayers, Newark. 
S. R. Farrington, B. W. Farrington and G. W. 
“ of the Farrington Co., South Amboy. 
'. C. Wanamaker, Suffern, N. Y. 
Chas. G. Vardon, F. R. Stevens. 18 Broadway, New York. 
A. Eaton, Stevens, Eaton & Co., 18 Broadway, New York. 
A, . Eaton, Stevens, Haton & Co., 18 Broadway, New York. 
Ray Nichols, W.S. Van Cleve, Staten Island, New York. 
Theo. F. Pailey, Newark. 
Wm. B. Abbey. Newark. 
i Clifford A, Bockoven, Newark. 
~ A, Krusen, Strong & Mecklev, Philadelphia. 
Wm. W. Smalley Bound Brook. 
Hf. I. Laufer. Rahway. 
. D. Crowell, Rahway. 
Richard Benson, Paterson. 
Peter J. White, Paterson. 
81 Ieonard White, Paterson. 
r I. Lawrence, Lawrence & Harden. Sussex. 
o A. Updegraff. Mershon. Schuette, Parker & Co., Saginaw. 
- M. Morison. Geo. F. Sloan & Bro., Baltimore. 
3. F. Pierson. Newark. 
Horace S. Osborn, Newark. 
R. S. Coryell, New York. 


Yepson, 





Edmund B. Parke, Jersey City. 
Thos. F. Welsh, Morristown. 
Cc. P. Chew, Morristown. 
Hubert L. Thowless, Newark. 
W. R. Raybuck, E. B. Foss & Co., Bay City, Mich. 
S. G. Slaymaker, 309 Broadway, New York City. 
1. Myers, Paterson. 
IF’. W. Naylor, Shepard & Morse Lumber Co., Boston. 
Gouveneur G. Smith, 18 Broadway, New York City. 
Charles A. Smith, New York city. 
Thos. Young, New York city. 
George Walker, New York city. 
Charles Milne, New York city. 
Cc. H. Hershey, Stone & Hershey, Newark. 
Walter Adams, Cummer Lumber Co., New York. 
Kk. A, Bush, Lackawanna Lumber Co., Scranton, Pa. 


R. W. Hartpence and James Taaffe, J. F. Glasby Lumber 
Co., Newark. 
Cc. R. Swain, Newark. 
Cc. BE, Alleock, Wiley, Harker & Co., New York city. 
George A. Smock and H. W. Smock, Buchannon & Smock, 


Asbury Fark. 
H. B. Eltonhead, Eltonhead & Frich, Brooklyn. 
Cc. W. Jeroloman, Belleville, N. J. 
A. Vanderbeck, Vanderbeck & Sons, Jersey City. 
John W. Slayback, Verona. 





The Record. 


Arizona. 





Mayer—tThe TreadweJl Commercial Company has pur- 
chased the lumber business of L. P. Nellis. 
Arkansas. 
Blackton—The Blackton Lumber & Shingle Company has 


been succeeded by Ewan & Weidman. 
California. 
San Diego—It is reported that 
Mill is out of business. 
San Francisco—J. H. Roberts, W. S. Lewis, R. H. Lewis, 
I. J. Harney and G. B. Bates have incorporated the Rob- 
erts Lumber Company, with capital stock $1,000,000. 


Colorado. 


ort Collins—-Articles of incorporation have been filed by 
the D. G, Brooks Lumber Company, giving capital stock as 
$6,000. The incorporators are H. A. Black, D. G. Brooks 
and G. F. Black. 

Hagerman—Articles of incorporation have 
the Hagerman Lumber & Hardware Company, giving capi- 
tal stock as $10,000. The directors are Charles A. Tanner- 
hill, John Shaw and A. R. Teele. 

Longmont—The P. C. Donovan Lumber Company has been 
incorporated with capital stock $40,000, to operate in 
Boulder, Weld and Larimer counties. The directors are 
ID. C. Donovan, J. A. Donovan and T. T, Donovan. 


Connecticut. 
‘Samuel Taylor is reported to be out of busi- 


ihe San Diego Planing 


been filed by 


Hartford 
ness. 

Seymour—The E. C. Sharpe Building & Lumber Company 
has changed style to the Seymour Lumber & Hardware 
Company. The officers are Ek. H. Hotchkiss, Torrington, 
president; W. A. Roraback, of this place, treasurer. 


Georgia. 


Columbus+—The Cooper Lumber 
ated with capital stock $20,000. 
Hinesville—W. P. Brewer has 


Company has been incor- 


purchased the saw mill 


of C. G. Johnson at Trinity. 
Vidal'a—Poe & Meadows have been succeeded by J. W. 
Poe. 


Idaho. 
Keuterville—Terhear & Kreiger 
solved partnership. 


are reported to have dis 


Illinois. 


Bardolph—H. N. Jackson has been succeeded by Jackson 
& Douglas. 
Cairo—The Sands & Spencer Lumber Company has been 


incorporated with capital stock $50,000. The incorporators 


are Charles A. Sands, Daniel C. Spencer and Charles BP. 
Johnson. : f 
Chicago—The Crescent Yellow Pine Lumber & Manufac- 


turing Company has been incorporated with capital stock 
$20,000. Joseph Burlingame is reported to be out of 
the commission lumber business and with D, W. O'Connor 
has formed the firm of D. O'Connor & Co. J. R. 


Embree, president of the South Side Lumber Company, is 
dead. Atkins & Bassett have recently commenced a 
wholesale sash, door, blind and lumber’ business.——-A 
charter has been granted to the Templeton Lumber Com- 
pany with capital stock $10,000.——-Marvin Hughitt, jr., 
Frank C. Potter and Charles Lutz have incorporated the 


Kentucky River Poplar Lumber Company with capital stock 
$60,000. 

De Pue—The Wolter Lumber Company has recently com- 
menced business. 

Ottawa—The Shepard & Morse Lumber Company has pur- 
chased the Mason saw mill at Bayswater. 

Reynolds—C..R. Ainsworth & Co. are reported to be sell- 
ing out. 

Sheridan—L. Knight has sold his interest in 
business at this place to his partner, Robert J. Rowe. 

Waukegan—The Hussey Lumber Company will open a 
yard at this place. 


lumber 


Andiana. 


Anderson—It is reported that the Anderson Pole & Shaft 
Company is selling out. 

Aurora—L. G. Hurlbert has been succeeded by the Hurl 
bert & Mattox. 

Brook—The Newton Lumber Company has recently begun 
business. 

Crawfordsville 
out of business. 


Cuotant & Johnson are reported to be 


Ft. Wayne—The Elliston Stave & Hoop Company has 
been incorporated with capital stock $10,000. The incor 
porators are John W. Vail, W. H. Niblick, IL. T. Penny 
packer, W. G, Pennypacker, jr., and A. T. Vail. 

Indianapolis—A. M. Jackson has commenced a_ whole- 
sale lumber business. 

Jamestown—The Jamestown Lumber Company has been 


succeeded by J. W. Pinnell & Co. 
Matthews—G. E. Voorhees is reported to have sold out 
to the Klus & Grauliff Lumber Company 


New Albany—George Feilbach has sold out to Thorn & 
Shine. : 

Princeton—T. J. Mason & Bro. are reported to be closing 
out. 


Redkey—Articles of incorporation have been filed by the 
O'Neill & Curtis Company, giving capital stock as $10,000. 
he incorporators are James O'Neill and John S. Curtis, 
of Redkey, and Frank M. Thomas, Muncie. 


Indian Territory. 
Atoka—The Scratch Lumber Company has been succeeded 
by the Lankford Lumber Company. - 
. e 


Holdenville—A. M. Blake has 
Grimes Lumber Company, 


withdrawn from 
lowa. 

Berkley—The J. R. Swearingen Lumber Company has 

heen paameled by the Fehleisen-Rosacker Lumber Company. 

Des Moines—Warren Dickinson, EB. W. Smith and W. B. 


Crosby have incorporated the Northern Lumber Manufac- 
turing Company, with capital stock $20,000——C. H. 
Getchell, president of the Getchell & Martin Lumber & 
Manufacturing Company, is dead. 
nnellton—cC. B. Stevens is dead. 

Dubuque—The Farley & Loetscher Manufacturing Com- 
pany has increased its capital stock to $400,000. 

Eldora—F. W. Esgen has sold his lumber yard to H. Fol- 
lett, W. B. Strother and others. 

Elma—D. H. Tidgewell & Co. have been succeeded by 
€ Ww. Chapman, 

Estherville—A. D. Root has purchased the interest of 
O. D. Barnum in the firm of Root, Wilcox & Co. 

Hamburg-—R. C. H. Lindsay & Co., have been succeeded by 
the Hamburg Lumber Company. 

Madrid—L. E. Humrich has sold one-half interest in his 
saw mill business to G. C. Hammans and J. W. Lucas. 
_ Mt. Vernon—<A. J. Berryman has purchased an interest 
in the firm of D. L. Boyd & Son. 

New London—J. W. Carden will engage in the lumber 
business. 

Nodaway—R. A. Jarman has purchased a half Interest 
in the firm of S. T. Jarman & Son. The business will be 
continued under the old name. 
. Cnene- J. T. Dalby has been succeeded by J. T. Dalby 
«x - . 
. ep aemeataaaes —Samuel F. Miller will remove to Mount Ver- 

on, 

Wall Lake—It is reported that the Central Lumber Com- 
pany has bought the lumber yard ‘>f A. W. Mohr. 


Kansas. 


Augusta—The Butts Bros. Lumber Company will remove 
headquarters to Wichita. 

Hanover—J. T. Tarbox is reported to be closing out. 
‘ Spee William Paul has been succeeded by W. C. 
aul. 

Lyndon—The Lewis Lumber Company has succeeded the 
Rand Lumber Company. 

_White Cloud—C. H. Wakefield has been succeeded by the 
White Cloud Lumber Company, 

Wichita—Articles of incorporation have been filed by the 
Devideos & Case Lumber Company, giving capital stock as 
$200,000. 





Kentucky. 

Cattlettsburg—Mahan & Patton have sold their planing 
mill, to Meed & Speer of Pittsburg, Pa. 

Frankfort—The Morrow Lumber Company, to operate in 
ayo On county, has been incorporated with capital stock 
$15,000. 

Mayfield—Canaday, Gilliam & Key have been succeeded by 
the Mayfield Planing Mills. 

Paducah—The Sherrill-Russell Lumber Company has been 
incorporated with capital stock $75,000, 


Louisiana. 

Abbeville—Articles of incerporation have been filed by 
the Putnam Lumber Company, giving capital stock as 
$50,000. 

Lake Charles—L. Fouts, W. S. Ferguson and J. 8S. Ed- 


wards have incorporated the Juanita Lumber Company, with 
capital stock $50,000. 

Ruston—Articles of incorporation have been filed by the 
Local Lumber Company, giving capital stock as $10,000,_—— 
The Ruston Lumber & Planing Mill Company has been in- 
cqrporated with capital stock $25,000. 


Maine. 
Portland—The South Coast Lumber Company has been 
granted a charter with capital stock $250,000. The in- 


corporators are Il, M. Bradlee, Charles F. 
liam F. Towle, all of Boston. 


Massachusetts, 


Boston—William S. Mitchell has filed a petition in bank- 
ruptcy, with liabilities $127,040.60 and assets $89,331.15. 

Greenfield—Burnham & Todd have dissolved partnership. 
Mr. Todd and son will continue the business under the old 
name. 

Salem—William W. 
ruptey, giving his 
$2,874.84. 


May, and Wil- 


Hardy has filed a- petition in bank- 
liabilities as $6,702.08 and assets 


Michigan. 


Bay City—-Eddy Bros. & Co., Limited, have incorporated 
with capital stock $1,000,000, to close out the business of 
Eddy Bros. & Co. The officers are Selwyn Eddy, chairman ; 
«. KF. Eddy, secretary, and (. A. Eddy, treasurer. 

Benton Harbor—The McDonald Lumber Company 
been incorporated with capital stock $30,000. 

Cadillac—Johnson & Anderson are reported to be closing 


has 


out. 

Detroit—<Articles of incorporation have been filed by 
the W. .H. Doyle & Son Cedar Company, giving capital 
stock as $25,000. The incorporators are W. H. Doyle, W. F. 


Doyle and Robert N. Hyde. 

Ford River—Isaac Stephenson, of Marinette, Wis.; J. W. 
Wells; Menominee; H. J. Upham and the Wells estate at 
Milwaukee, have bought out the entire holdings of the Ford 
River Lumber Company. The business will be carried on 
under the old name. 

Grand Rapids—The Grand Rapids Cabinet Company has 
been incorporated with capital stock $50,000. The officers 
are Daniel McCoy, president; R. W. Butterfield, vice presi- 
dent; F, Stuart Foote, secretary and treasurer.———The 
Lakewood Lumber Company has been incorporated with 
capital stock $100,000, 

Lapeer—The Robert King Lumber Company has succeeded 
Robert King. 

Levering (near) 
Parkers Siding has 
Company. 

Marquette—It is reported that George L. Burtis and 
W. B. Ransom have acquired a controlling interest in the 
Big Bay Lumber Company and that it will be reorganized 
with a capital stock of $500,000. 

Menominee—The Girard Lumber Company has been suc- 
ceeded in this city, by the J. W. Wells Lumber Company. 

Zeeland—J. Grebel has sold his interest in the Vander- 
meer-Trimmer Lumber Company to L. Schipper. 


Minnesota. 


Clinton—The Clarkfield Lumber Company has sold its 
business at this place to the Dawson Lumber Company. 

Dodge Center—It is reported that John Gill is selling out. 

Duluth—John Millen, John McAlpine and John W. Bay- 
ley have incorporated the McAlpine Lumber Company, with 
capital stock $100,000. 

Hutchinson—Paul Chernausek has sold his lumber yard 
to the Isham Lumber Company. 4 

Kasson—F. K. Willis has sold out to Schultz Bros., of 
Williams, lowa. 

Le Sueur Center—The Lampert Lumber Company will 
open a yard at this place. 

Minneapolis—W. H. H. Day, of the Day Lumber Com- 
pany, is dead.—_-—The Smith & Rogers Lumber Company has 
changed style to the Rogers Lumber Company, C. A. Smith 
retiring. —Samuel C, Jackson and L, C. Nolan have 
formed the firm of L. C. Nolan & Co. 

Sauk Center—Lee & Gingery will engage 
business. 

Solway—lIt is reported that the Kelso Lumber Company 
is out of business. 

Windsor—Hudson & Satterwhite have been succeeded by 
the Hudson-Anderson Lumber Company. 


Mississippi. 
Batesville—Articles of incorporation have been filed by 
Cc. M. Carrier & Co., giving capital stock as $60,000. 


The Barker Cedar Company's plant at 
been sold to the Lakewood Lumber 


in the lumber 
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Saratoga—The Saratoga Lumber Company has increased 


its capital stock to $25,000. 


Missouri. 

Kansas City—R. A. Long, Samuel HI. Wilson and Wil 
liam H. Hazen have incorporated the Vacitic Coast Lumber 
& Supply Company with capital stock $50,000. Articles 
of incorporation have been filed by the W. J. Clark Lum- 
ber Company, giving capital stock as $9,000, The incor- 
porators are E,. M. Clark, W. J. Clark, A, R. Bates and 
others 

Lamar-——Stephen M, Winslow is dead. 

New Madrid—aArticles of incorporation have been filed 
by the Mishler Lumber Company, giving capital stock’ as 
$60,000, The inecorporators are William C, Mishler, W. J. 
Artley, Clark and William D. Knott. 

Poplar Bluff—The J. V. Porter Lumber 
ported to be selling out. 

St. Louis—The Southern States Lumber Company has 
recently commenced a wholesale business.—-—The Keheis- 
Rolfes Lumber Company and the Eau Claire-St. Louis Lum- 
ber Company have consolidated under the name of the Kau 
Claire Lumber Company. ‘The company is capitalized at 


Company is re- 


$800,000, with the following temporary officers: C. Marbes, 
president; John A. Reheis, vice president; Henry C. Rolfes, 
secretary, 
Nebraska. 
teatrice-—W. VP. Norcross has sold his interest in the 


lumber firm of gee Bros., to H. Martin. 

Biue Hill and Kkdg S. J. Whitten has sold out to the 
Chicago Lumber empent. of Omaha. 

Friend—-Whitten & Newcomb have been succeeded by the 
Chicago Lumber Company, of Omaha. 

Fulierton—Fuller & Son have suld their lumber yard to 
Walrath & Sherwood. 

Grafton—The P. D. Smith Company has sold out to the 
Crawford Lumber Company, of Fairmont. 

Nebraska City—George W. Homeyer will engage in the 
retail lumber business in this city. 

Nelson—A. J. Minor & Sons have sold their lumber and 
coal business to the Hanna Lumber Company. 

Shelby—The Shelby Lumber Company has been incor 
porated, 

New Hampshire. 

tath—-The Moose River Lumber Company has succeeded 
Johnson & Stebbins. 

Campton—-@calinson Bros. have dissolved partnership. 


New Jersey. 


Hackensack— E. FE, Westervelt, of Westervelt Bros., is 
dead. 
Jersey City—Articles of incorporation have been filed by 


the International Wood fireproofing Company, giving capi- 


ta! stock as $500,000. The incorporators are T. W. Crow- 
ley, W. 8S. Coursey and Leo Hauser. 
Salem—Clarence Sinnickson, Arthur B. Smith, bk. Smith 


and Samuel Leroy have incorporated the Sinnickson-Smith 
Lumber Company with capital stock $50,000. 


' New York. 

Brooklyn—aArticles of incorporation have been filed by 
the Bayside Sash & Door Company, giving capital stock as 
$5,000. The G. H, Gerald Son & Co. has been incorpo- 
rated with capital stock $10,000, The directors are George 
H. and Ernest Gerald and Jacob Bayer. 

Buffalo—It is reported that A, J. De Laplante has sold 
his interest in the R. Laidlaw Lumber Company. 

Butler Center—-Willis Merrell has bought the saw mill 
business of J. H. Vorter. 

New York City—Arthur T. O. 
from the firm of Southard & Co. 
merly with the Dunbar Box & Lumber 
centiy engaged in the retail lumber’ business. . 
Marston, ©. N. Marston and James McAvoy have _ incor- 
porated the Marston Lumber Company with capital stock 
$10,000, 

White Plaines—Cowen & Co. are reported to be selling 
out to Schwartz Bros. 


North Carolina. 

Moyock—-The Carolina Timber Company has been Iincor- 
porated with capital stock $100,000. The officers are John 
Harker, of Wiley, Harker & Co., New York, president; I. M. 
Wiley, of Wiley, Harker & Co., New York, vice president ; 
Caldwell Hardy, Norfolk, Va., treasurer; John ‘T, Reid, 
Norfolk, Va., secretary, 

Wilmington—Articles of incorporation have been filed by 
the Angola Lumber Company, giving capital stock as $100,- 
000. The officers are John Harker, of Wiley, Harker & 
Co., New York, president; M. W. Wiley, Charles T. Stran 
Company, Baltimore, vice president; Charles T. Stran, 
Charles T. Stran Company, Baltimore, secretary. 


North Dakota. 
Berlin—The Herman Goehl Lumber 
menced a retail business. 
Bowbells—S. & M. P. Messinger will engage in the lumber 
business at this point, 
Ohio, 


Akron—The Lyman-Allen Lumber Company has changed 
style to the Lyman Lumber Company. 

Brookville—B. M. Forbes & Co. have recently begun a 
retail lumber business. 

Cleveland—-A. R. Singletary has been succeeded by A. R. 
Singletary & Sons. 

Columbus—W. A. Smith has withdrawn from the Smith & 
Sowers Company.——-It is reported that W. T. Harvey & 
Co. will establish a sash, door and blind factory here, 

Defiance—The H. B. Tenzer Lumber Company has in- 
creased its capital stock from $20,000 to $50,000. 

Toledo—lIt is reported that C. H. Packer and J. Tracey 
will organize the Buckeye Lumber Company in this city. 

Youngstown—B. C. Tibbetts, Joseph Vogelberger, Phillip 
Schmidt, A. R. Adams and George Heim have incorporated 
the B. C. Tibbetts Lumber Company with capital stock 
$20,000. 


Southard has withdrawn 

John T. Cronin, for- 

Company, has re- 
i 


Company has com- 


Oregon. 


Clatskanie—Byron Layton has sold his interest in the 
— Oregon Lumber Company to his partner, KE. D, Kings- 
ey. 

Galescreek 
kins & Co, 

~Seteteae 
mil 

Portinnd —The Rue & Clyde Logging Company has been 
incorporated with capital stock $200,000. The incorpo- 
rators»are A, C. Mowrey, F. Weist and Thomas N. Strong. 

Seaside—cC. C. Clark has sold his logging interests to 
the Necanicum Spruce Lumber Company. 


William M. Lyda has been succeeded by Hos- 


A. M. Slocum has leased his saw and planing 


Pennsylvania. 
Hamburg—S. H. Lenhart & Son have dissolved partner- 
ship. The business will be carried on by Irwin S. Lenhart. 
Pittsburg—The Meed & Speer Company has been incor- 
porated with capital stock $50,000. The officers are J. J. 
Meed, president; A. A. Speer, vice president and treasurer, 
and I. U. Balsley, secretary.——William L. Enos has with- 
drawn from.the firm Henry Eros & Co. 
South Carolina. 
Charleston—Articles of incorporation have been filed by 
the United Timber-Company, giving capital stock as $100.- 


000. The incorporators are Bright Williamson, Darling- 
ton; N. G. Gibson, Winona, 


South Dakota. 
Corona—The B. R. Lewis Lumber Company has sold its 
yard at this p!ace to B. Wilberg and C A. Oppegard. 


Madison—-A. G. Nevins has sold his lumber yard to the 
Mississippi Lumber & Coal Company, of Minneapolis. 

Milbank—-I]. W. Buck will engage in the retail lumber 
business. 


Texas. 

Center Point-—-C. W. Howland & Co, have been succeeded 
by Rh. S. Walker. 

Corsicana-—C. A, Sammons has sold out to the Whitselle 
Brick & Lumber Company. 

Hall—-V. €. Barnes has purchased the interest of G. T. 
Root in the firm of Root, Jones & Co. 

Houston—-The Texas Export Lumber Company has_ in- 
creased its capital stock from $25,000 to $50,000, 

Ifouston Heights—It is reported that the Houston Lum- 
ber & Manufacturing Company has applied for a receiver. 

Jasper——-The Kirby Lumber Company has ued a yard 
at this place 

Longview——-The Longview Crate & Woodenware Manufac- 
turing Company has increased its capital stock from $10,- 
000 to $20,000. 

Mahl—The Texas Lumber 
business. 

San Augustine -The Kirby Lumber 
a yard here, 


Company has recently begun 
Company has opened 


Vermont. 
Groton The Groton Lumber Company 
Fremont Hl. Wright. 
Victory—The Moose River Lumber Company has recently 
begun business. 


has sold out to 


Virginia. 

Petersburg The Virginia Lumber & Box Company has 
succeeded the Virginia Lumber Manufacturing Company. 

Staunton—The Valley Lumber & Tie Company has been 
organized in this city. 

Washington. 

Chehalis—The Hf. A. Holmes Fir Gutter Manufacturing 
Company has recently commenced business._-——-The Syver- 
son Lumber Company has sold out to If. Pitcher and S. W. 
Porter. 
to Hl. Pitcher and S. W. Porter. 

Ifoquiam—-Articles of incorporation have been filed by 
the Panel & Folding Box Company, giving capital stock 
as $50,000. 

Rockford—H. C. Hoig & Co. have recently begun a planing 
mill and box business. 

Seattle—The Davis & Comstock Company is reported to 
be closing out its yards at Ross station and University 
Station..-——-The Menz-Hill Lumber Company, which has re- 
cently been organized at Minneapolis, Minn., will open an 
office here in the Lumber Iixchange building, with Ik. Suther- 
land in charge. The Ohio Shingle & Lumber Company 
has been incorporated with capital stock $12,000, 

Spokane-—The Washington Mill Company has _ incorpor- 
a‘ol its eastern department under the name of the Wash- 
iagcon Pine Company, with capital stock $60,000. The in- 


corporators are J. CC. Tarline, J. W. Cook, G. M. Barline 
and others. The Athol Lumber Company has been incor- 
porated with capital stock $20,000. The incorporators are 


c. KE. Kingman, H. Rasher and R. L. Hackett. 

Tacoma—The Arkley Lumber Company will remove from 
the Berlin building to 511 Luzon building. 

Whatcom—-W. M. Lyons has engaged in the manufacture 
of office fixtures, sash, doors and blinds._--—-D. D. Egan 
and «. S.° Roray have ineorporated the Kulshan Lumber 
Company with capital stock $5,000, 

West Virginia. 

Blacksville—The Thomas Coal & Lumber Company has 
been incorporated with capital stock $60.000. The incor- 
porators are L. I. Thomas, J. Thomas of Blacksville, and 
Ii. L. Thomas, Dr, George McNeely, Mannington; J. F. Me 
Neely, Leetsdale, Pa. 

Welch——James A. Hunchy, W. J. McClaren, EF. L. Long. 
A. HT. Dangerfield and W. S. Dangerfield have incorporated 
the Hemphill Lumber Company with capital stock $10,000. 

Wisconsin. 
Amery—-Maxson, Heald & Co. have dissolved partnership. 
The Amery Lumber Company has been reorganized with 


Ir) ©. Maxson, Minneapolis, president: J. . Glover, New 
Richmond, vice-president ; George Heald, Amery, secretary 


and treasurer 

D'amond Bluff—J. A. 
business. 

Jetfris—-The Jeffris Company is reported to be selling 
its tumber and mill property to the Worden Lumber Com- 
pany, of Grand Rapids, Mich. 

Madison—-The Medford Building & Supply Company has 
filed articles of incorporation giving capital stock as $10,000, 
The incorporators are John W. Gies, of Brillion and Kd- 
ward Gies and August Zahm, of Stevens Point. 

Mayville—-H. J. Thielke will engage in the lumber busi- 
ness. 

Owen—W. HL. 
Madsen. 

Reedsburg—W. IL. 
in a lumber yard here. 

Stitzer—David Eastman & Sons have sold their lumber 
yard at this place to Lee Eastman, of Lancaster. 

Wautoma—W. J. Durham has been succeeded by the W. J. 
Durham Lumber Company, 

Watertown—A. I. Needham has bought out the Water- 
town Lumber Company, 


British North America. 


Halifax, N. S—'The Grand River Pulp & Lumber Company 
has been organized. 


Kemp will engage in the saw mill 


Smith has sold his lumber yard to C. 


Church and PD, O. Stine are putting 
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Arkansas. 
Perryville—-George Hl. Wood is building a saw mill with 
a daily capacity of 20,000 feet. 


Connecticut. 
Ifartford—The Stanley Rule & Level Company is erecting 
a saw mill. i 
Florida. 


Florala—The Jackson Lumber Company is building a saw 
mill near this place with a daily capacity of 400,000 feet. 
Illinois. 

Canton—-A planing mill will be built at this place by 
Silas Timis. 

Maine. 

Kast Hampden—Lowell & Engel are making additions 
pee mill which will add 50,000 feet daily to the present 
outpu 
: Kliot-—-Horace Bartlett & Son are building a saw mill 
iere, 

Minnesota. 

Midland—Estey & Leigh will build a saw and planing 
mill at this place. 

Montana. 


Marion—A saw mill will be erected at this place by J. A. 
Cram and Charles Worster. 


New York. 
a Em. S. Lally is building a saw mill near this 
point. 
Ohio, 


Reg Township—A saw mill will be erected here by 
M. Sheppard, 
Oregon. 


Florence—A saw mill with a daily capacity of 50,000 
feet is being erected here by O. W. Hurd. 











Huntley (Driftwood P. O.)—-Willson Bros., 
will erect a saw mill. 

Mohawk—It is reported that the Briggs Lumber Com- 
pany will build a saw mill. 
Rainier—The Olsen-Nordby Lumber Company is building 
saw mill with a daily capacity of 75,000 feet. 


Washington. 

Chehalis—-Meseal & McNaughton are building a saw mill,’ 

Tacoma—It is reported that Wheeler, Osgood & Co. will 
erect a saw mill with a daily capacity of 60,000 feet. 

Vancouver—The Columbia River Lumber Company is in- 
creasing the daily capacity of its mill to 100,000 feet. 

Whatcom—tThe Eastside Panel & Folding Box Company 
will double the capacity of its mill. 


Wisconsin. 


Appleton——-The Appleton Chair Company will rebuild its 
plant which was recently destroyed by fire. 


of Pittsburg, 


Pe) 
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THE WEEKLY REGISTER. 
Among those interested in the lumber industry visit- 
ing in Chicago during the week ending with Wednesday 
were the following: 





J. H.: Barker, Michigan 4. I. Ahrens, Madison, Wis. 

City, Ind. . W. Croty, Tomah, Wis. 
W. H. Bennett, Toledo, O. E. P. Stone, Saginaw. Mich. 
A. H. Gates, St. Louis, Mo. J. H. Baird, Nashville, Tenn. 


Saginaw, Mich 
Detroit, Mich. 
Minneapolis, 


La Crosse, Wis. A. T. Bliss, 
Sterling, lil. J. F. Nester, 
Wausau, E. W. Backus, 
Minn. 
Muscatine, J. E. Eldred, jr., 
Wi 


H. Gund, 
J. H. Ahrens, 
Walter Alexander, 
Wis. 
>. - MM. Milwaukee. 
Iowa. Ss. 
W. 8S. Eddy, Saginaw, Mich. H. E. McEachron, 
T. H. Shevlin. Minneapolis, Vis. 
Minn. A. TF. 
Arthur Hill, Saginaw. Mich. Mo. 
Cc. J. Winton, Wausau, Wis. W. A. 
D. J. Arpin, Grand Rapids, Wis 
Wis. C. I. Millard, St. 


Musser, 
Wausau. 
Woerheide, St. Louis. 
Brown, Marinette, 


Louis, Mo. 


V. - Bell, Kansas City. L. Lamb, Clinton, 'owa. 
F. P. Nester, Duiuth, Minn. 
eugene Shaw, Eau Clair, J. FL Danaher, __—Detreil, 
wi Mich. , 
Ww. Tn. Gilbert, Ashland, W. J. Davis, Marinette. 
Wis. Wis. 
F. P. Abbott. Goshen, Ind. P. J. Seippel, Dubuque. 
George M. Curtis, Clinton, Towa. 
Towa. D. J. Murray, Wausal, 
J. A. Cook, Marinette, Wis. Wis. 
Fred Carney, Bennett, Detroit. 


Marinette, Ira B. 
Mich 


Wis. ch. : 
F. P. Hixon, La Crosse, H. - Rose, Paducah. Ky. 
Wis. P. B. Yates, Beloit, Wis. 
A. E._ Silverthorne, St. Seward Forhan, Danville, 


Louis, Mo. 
* R. Musser, 


‘Towa. 
Waltz, 


W. ee 
Md. 
D. Dallam, Kansas City, J. i. Dewing, 


Muscatine, uM Fy Bialy, Bay City, Mich 
J. 'T. Carr, Dubuque, Iowa. 
Baltimore, Ora Darnell, Kansas City, 


Kalamazoo. 


0. Mich. ies 
V._ 5. Woolley, Buffalo, N. W. =. Heineman, Wausal: 
; Ss. , 

Cc. Pettibone, Polo, Tl. -D. M. Rose, Knoxviile. 
A. H. Whitmarsh, Texar- Tenn. 0 
kana, Tex. Jacob Slimmer, Wausalr 


N. E. Holden, Decatur, III. Wis. 
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A GREAT RECORD FOR NEBRASKA RETAILERS. 


Their Thirteenth Annual Session Convenes at Lincoln with a Record-Breaking Attendance - Gain of 35 Per- 
cent in Membership and Much More in Interest and Enthusiasm in Association Work—Adoption 
of New Constitution and By-Laws—Demurrage Legislation Favorably Recommended— 
A Prosperous Year Reviewed—Elmer S. Clarke Chosen as President. 


Were there any mystic fatalism attached to the num- 
ber “13” at Lincoln, Neb., last week, it not only failed 
to show itself as a hoodoo, but was transformed into a 
rabbit’s foot; for there never was held a more successful 
session of the Nebraska Lumber Dealers’ Association 
than its thirteenth annual, which was called to order 
at 10:45 a. m. at Walsh Hall, Lincoln, on Thursday, 
January 22. Much more than the usual amount of dis- 
comfort attendant upon large gatherings was visible at 
this meeting, chiefly because of the fact that the hotel 
accommodations of Lincoln are decidedly inadequate for 
affairs of this kind. The state legislature, which holds 
its meeting every two years, is in session this winter and 
adding to this the annual meetings of the Shorthorn 
Breeders’ Association, the Irrigation Congress and seven 
or eight other bodies, the members of which were all 
dumped into Lincoln by the railroad companies at the 
same time, the inconvenience and discomfort caused to 
the strangers were great. Scores of delegates to the 
various conventions and visitors were compelled to ac- 
cept. shake-downs in the hotel corridors or parlors or any 
other place about the hotel that they could find to sleep 
in. 

It had been the intention of the officers of the Nebraska 
Lumber Dealers’ Association to hold its thirteenth annual 
session at Omaha this year in order to avoid these very 
crowds of legislators and lobbyists who are invariably 
in attendance upon the biennial sessions; but the railroad 
companies would not give a rate to Omaha and conse- 
quently Lincoln was selected willy nilly. In view of 
their unpleasant experiences this year, 1t is likely that 
the management of the association will see that it does 
not occur again. 

When President Holmquist rapped for order the hall 
was well filled, probably 250 members and visitors being 
present. Interest in the association work has been much 
increased during the past two years by reason of the 
litigation in which the Nebraska association has become 
involved and in which it recently won an important vic- 
tory. The association had contended for the cardinal 
principles of its belief and made a square, stand up fight 
and won out. It is probable that the position which it 
took attracted to 1t a great many members who other- 
wise might not have affiliated themselves. At any rate 
the association has been much more prosperous since it 
became a positive and aggressive rather than a do-noth- 
ing organization. 

Secretary Bird Critchfield announced that the minutes 
of the last regular annual meeting had been printed and 
distributed to the members several months ago and were 
in their hands, and while he was ready to read them 
if the members thought necessary, he did not see any 
particular object to be accomplished in doing so. A 
member therefore moved that the reading of the minutes 
be dispensed with, which was carried. 

President Holmquist’s Address. 

President Holmquist’s annual address was the next 
thing on the program and was as follows: 

Gentlemen of the Nebraska Lumber Dealers’ Association 
and friends of the association: I approach a duty at this 
time which inspires contending emotions in me, swelling 
me with mirthfulness when I view myself as the orator 
holding your astonished gaze and quickening your alert in- 
tellects with my sound logic, replete with rounded sen- 
tences and refined rhetoric. I say when I view myself 
thus, for the fact of standing before you on so momentous 
an oceasion as the annual meeting of this association, has 
reached down into that proverbial ‘‘foolish corner’ of my 
brain, not so much a pious after all as a patent fact. Tor 
a brief moment I was the “silver-tongued,” the ‘great ex- 
pounder’ and the various other ‘“tongued’” and “greats” 
that have swayed audiences and directed events. Yes, for 
only a brief moment by force of circumstances did such an 
emotion possess me and my tread was once more upon earth. 
I had realized that to the earth belongs the earthly. 

But it was good to flourish thus, for the contract impressed 
me afresh with the substantial character of the men and 
matters which have so greatly honored me by permitting me 
to continue nominally at their head for the past year in the 
somewhat arduous but very honorable position of president 
of this association. Still it is a position having little of 
humor and the thought suggests nothing of mirthfulness. 

Taking up the duties of this position one year ago, as 
the successor of our most efficient brother, Mr. Myers, to 
whom we are deeply indebted, I entered upon my work with 
much misgiving but with a determination to give to the 
association the best service of which Il was capable and I 
trust the errors of my administration will meet with that 
charity which has ever covered the great multitude of world- 
ly delinquencies and that you will for the period when my 
acts are under consideration forget that our association 


casted for the two years immediately preceding my incum- 
cy. 

I could not content myself with the commonplace con- 
gratulations upon the very prosperous condition of your as- 
Sociation both commercially and materially. I must bid 
you rejoice and be exceeding glad that the manifold benefits 
and advantages which, through your wise forethought and 
organizing activity have been provided and brought together 
n this association, have become manifest to so large a 
number of the substantial business minds of the state that 
our membership is now fully 35 percent greater than when 
_ last met in annual convention, But let me caution you, 
est in the ecstasy of your gratification you forget that your 
Work is not finished in this regard, that you should divide 
yourselves into parties of appropriate numbers, rush in upon 
b e hundred or more dealers in our state now outside of the 
penefits of our association, bind them with the fetters of 
par and have them before this convention next year re- 
ponding “Here” to the roll call of members. 
um have to acknowledge most valued assistance from our 
fora efficient and energetic secretary, who seems never to 
in Bet the interests of the association. Usually a change of 
cumbents works some halting in official] action because of 








the unfamiliarity with details, but I have to congratulate 
the association upon the fact that Brother Critchfield seems 
to have entered upon his duties with a comprehensive under- 
standing thereof and to have relaxed nothing of this grasp 
since first taking hold. 

By prompt attention to the matters presenting them- 
selves and a general good attendance upon meetings, the 
beard of directors has so successfully manipulated the af- 
fairs of the association that serious contention has not 
arisen and all matters of difference, all claims and all com- 
plaints have been adjusted to the seeming satisfaction of all 
concerned and the association is now at peace with all the 
world—-excepting a few poachers. But as to them there 
has been and is maintained an effective warfare. This ele 
ment is still troublesome, but is becoming rapidly sub- 
servient and several jobbers who were hostile a few months 
since are now enrolled with us and rendering valuable aid in 
the conquest of others. 

That great specter, Anderson vs. Cleland et al., has now 
embodied itself in a decision of the supreme court of this 
state, and that decision seems to me to be a very clear 
enunciation of our privileges and rights and may be made 
valuable to us as material for the bettering and perfecting 
of our association. It would appear from that decision 
that we have mistaken our remedy for some of the evils 
under which we have suffered, and placed ourselves outside of 
the law of the state, not as am association’ but individually, 
because of our membership in the association or rather be- 
cause of some of our work done collectively. 

I do not regard our actions therein as culpable, for we 
are law respecting and intend. to be law abiding and did not 
purpose contravening the laws of our state when we invoked 
that first law of nature, “self preservation.” Standing as 
we d'd in imminent danger of total financial annihilation, we 
adopted peaceable measures for our preservation and car- 
ried them out without severity of threatened injury to any 
one. But it seems that it is deemed improper for us to take 
steps to inform those who offended against us that we shall 
resent that offense to the extent of totally ignoring them un- 
less reparation is made and they refrain in future from like 
indignities. 

Desiring to place ourselves right in the eyes of the law, 
as we have ever been right from the moral standpoint, impor- 
tant measures will be presented at this meeting for your 
consideration and because of my firm conviction of their 
importance, I trust I may be pardoned for requesting this 
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most patient and attentive organization to be especially 
attentive to that particular business, and be in no haste to 
be through with even the seemingly less important features 
until every measure has been thoroughly, fully and impas 
sionately discussed and examined. 

While I am unable to assure you that the supreme court 
decision has brought complete satisfaction, I do assure you 
that much comfort may be extracted therefrom. It not only 
frees us from that vexatious suit without cost to us or any 
of our members, excepting expenses which have been in- 
curred in following it through the various courts, but it 
places the association beyond the reach of process from any 
ot the courts. I quote you from the opinion: ‘A voluntary 
association, unincorporated, which is not organized to carry 
or some trade or business, or to hold property in this state, 
and does not in fact carry on trade or business or hold 
property therein, cannot sue or be sued as such.” 

This completely defines us and is fairly concise, but it 
admits of further consideration without doing violence to its 
meaning and plainly tells us that we are less than nobody 
We are simply nothing. ‘The final judgment of the court 
is that “the judgment of the district court is reversed, and 
the cause dismissed as to the defendant, the Nebraska Lum- 
ber Dealers’ Association, and remanded for a new trial as to 
defendants Cleland and Carroll.” 

You might infer from this that these two gentlemen were 
still in the toils, but such is not the fact, for the opinion 
holds that the satisfaction of the judgment obtained by 
cur lamented friend, Anderson, against Iddings, Birge and 
ield was a complete defence in this case and the matter 
is therefore practically at an end. - 

There is a wise provision upon our statute books which 
furnishes us a fair degree of protection against dishonest 
contractors and others whose greed for gain hampers the 
play of conscience on settlement day, and there has been 
some apprehension lest that statute be repealed. It is a fair 
statute and works no harm to any person, and only those 
who might unduly profit by its absence can demand its 
repeal. 

t am happy to say to the association that I do not now 
anticipate such a consummation, but to the individual mem- 
bers permit me to say that a word of caution to your 
representative might be advisable lest he permit himself 
to be unconsciously led into its virtual destruction under the 


pretext that a statutory amendment was being proposed 
and enacted. The men who are being protected by that 
measure are demanding no greater protection, and the hon- 
est man who pays his debts is not complaining. Foreign 
lean companies and the individual who lives by the sweat of 
his neighbor's brow are the only possible beneficiaries by a 
repeal of the mechanics’ lien law. 

Gentlemen of the convention, we are today the honored 
guests of the city of Lincoln, the capital city of our proud 
and prosperous state, and it is but meet that I should say 
to this justly proud people, on behalf of the association 
that I now serve, that we are a prouder class than when we 
came here, for we have tasted of their hospitality, drunk of 
their generous attention, absorbed of their nobility and 
erected our bearing to conform to that high standard of con- 
duct, so that the manhood within us quickens for better 
things and our memories of this occasion will prompt us 
to become more expressive of the gratitude we feel than any 
formal words which I could pronounce. 

Retiring from the very honorable position of president 
of this association, I do myself the great pleasure to extend 
to the membership, and quite especially to the officers with 
whom I have associated most harmoniously during the past 
year, my deepest gratitude for the very courteous treatment 
which I have received and for the promptness with which 
they have responded to demands made upon them; and to 
my successor I commend you all, collectively and individually, 
as conscienticus, sympathetic and responsive and a reliance 
upon which he can base every faith. 


When he had finished speaking the members applauded 
their president heartily, as much for the sentiments ex- 
pressed as for the well chosen language in which they 
were framed. 

Secretary Critchfield’s Report. 

The annual report of the secretary was next in order 

and was as follows: 


Gentlemen: It is with no small degree of embarrassment 
that we attempt to make this, the thirteenth annual report 
of the work connected with the office of secretary of the 
Nebraska Lumber Dealers’ Association. Not only is this due 
to the fact that your former secretary, Mr. Cleland. filled 
the office for so many years with such credit and success, but 
we feel our inability to advance anything that would be 
of such interest to this convention of intelligent lumbermen 
as to demand your attention and patience in listening to 
what we may be able to say. 

It needs no argument to convince this audience that as a 
public speaker we are a failure; therefore, we shall offer no 
apology for our presence, nor shall we receive you by at- 
tempting to make a speech, but will merely outline and call 
attention to a few subjects, which in our opinion, will be 
matters of interest in a general discussion by the members 
present at this session. 

Upon assuming the office of secretary last July, we ad- 
dressed a letter to the trade, outlining, to some extent our 
plan of work to be pursued; and in this letter we called 
special attention to the importance of a strong association 
as to its numerical strength, both as to regular and hon- 
orary members, and of the importance of that mutual feel- 
ing that should exist between the retailers and the whole- 
salers who are in sympathy with the principles of our asso- 
ciation. We are glad to report that much progress along 
this line has been made, and that many wholesalers, jobbers 
and manufacturers have joined with us. Not only have many 
honorary members been received, but we are glad to report 
that all have endeavored to stick close to good business 
principles, and have thus relieved our board of directors 
of the painful duty of asking them to withdraw or show 
good cause for their encroachment upon the rules of our 
association. 

Early in the beginning of our term of office, under the 
construction of the board of directors, we began an active 
campaign in the interest of the association by visiting many 
of the dealers throughout the state. Much of this time 
has been spent in the territory south of the Platte, and 
considerable attention was given to localities where local 
differences existed between dealers who were competitors. 
Without exception these differences existed where the deal- 
ers were not members of the association. Misunderstand- 
ings in the lumber business are often caused by reason of 
the absence of an understanding, hence, the importance of 
euch dealer being a member of the association. With the 
assistance of men of good judgment, which quality is in- 
variably found in each dealer we meet, many of these petty 
differences that have existed between competitors have been 
adjusted, in consequence of which the business of entire 
counties has been placed upon a profitable basis. Nor have 
our efforts along this line been in vain on behalf of the 
association, for many members have been added to our 
list, by reason of work done in this direction. Had time 
permitted, we would have done some personal work in 
every county in the state, and made note of the existing 
conditions of trade in the several localities, as we have 
dene in those visited. 

We have attended many local meetings which were called 
in the interest of the dealers of certain localities, consist- 
ing of one or more counties in different parts of the state, 
and it needs no argument to convince those dealers who 
have attended such meetings that they have been profitable 
in bringing about the mutual feeling that should exist 
between competitors, and strengthened that courtesy which 
should be shown each other in the division of trade. To 
our mind this is one of the important features of associa- 
tion work—to acquaint each dealer with his neighbor, and 
his neighbor's rights, and with the principle that a business 
courtesy shown to a dealer will be reciprocated in the same 
way. 

With your indulgence, we shall now proceed to call at- 
tention to a few subjects which should come up before the 
convention in a general way, and which we hope will be re- 
ferred to later in the session in order to allow those present 
to elaborate more fully in their discussion. 


Membership. 


Our membership has been increased over 35 percent dur- 
ing the last six months, there having been added 72 regu- 
lar retail members and 25 honorary members in this brief 
time. Many of these have been solicited in person, while 
some have sent in their application for membership, accom- 
panied by letters of good wishes for the success of the 
association. For all of these words of encouragement and 
courtesies shown, we want to thank the members who have 
thus shown their interest in the work we have had in 
charge, for we assure you that they are appreciated. No 
doubt there are many dealers present today whe are not 
members of the association, and we recommend that a time 
be set apart during this convention at which such persons 
may be induced to become members, and thus strengthen 
our organization for the work of the future. Some dealers 
may say that they can get along without the association. 
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This may be true when you are crouching under the wing 
of another dealer who is a member in the same town or 
vicinity, but you are not doing your share towards keeping 
up the expense of an association that is an absolute neces- 
sity in protecting your rights as a lumber dealer. You 
have invested your time and money in the business and 
have a right to a reasonable profit, on your investment. As 
dealers, who are hedged in on all sides by organizations, 
we are compelled to purchase our stock of manufacturers 
who are governed by associations; must submit to associa- 
tion grades; must have it transported over railroads which 
are bound by associations; must depend upon associated 
iabor for its handling, unloading etc.; upon contractors’ or- 
ganizations for its use in buildings; on teamsters’ unions 
tor its delivery ete., and we are thus compelled by force 
of circumstances to be a spoke in the general wheel of 
trade, and cannot do without this organized effort to pro- 
tect our interests. 
Constitution and By-Laws. 

In our December Bulletin attention was called to_ the 
advisability of adopting a new constitution and by-laws 
which should be free from objectionable features, as indi 
cated in the ruling of our supreme court. With this point 
in view we held a meeting of our executive board to con- 
sider a document of this kind which had been prepared and 
afterward submitted to our attorney who passed upon its 
legality. The copy was adopted at our meeting of the board 
of directors held December 8, 1902, as a temporary constitu- 
tion and by-laws of the association to be ratified or amended 
by this convention. To carry this into effect a committee 
en constitution and by-laws was appointed to this conven- 
tion which will be down at the proper time, and we heartily 
recommend its ratification and adoption, and the repealing 
of the former constitution and by-laws of the association. 

Secretaries’ Bureau of Information. 

We attended two meetings of the secretaries of the sev- 
eral associations of the United States, one held at Chicago 
and one at St. Louis, and we are glad to report that pro- 
gress is being made toward a united effort on the part of 
the several associations, to bring about that condition of 
affairs which will very materially advance the interests of 
the lumber trade throughout the country. A _ Secretaries’ 
Bureau of Information has been organized with George W. 
Hotchkiss, of Chicago, as its secretary, which when accepted 
by this association as the proper source through which 
we shall disseminate information in regard to the enemies 
of our interests, will, in our judgment, prove to be one of 
the prime factors in bringing about the required results 
in the protection of our legitimate business. 

A full explanation of the intents and purposes, and man- 
ner of procedure of this new organization, and its relation 
to our state organization is promised us by its secretary, 
during the executive session, at which time we hope and 
earnestly request that every member of our association will 
be present. Mr. Hotchkiss has promised to attend this 
meeting upon our special request and to miss hearing his 
talk will be to miss the cream of this session. In this ¢gon- 
nection also, we would heartily recommend that the plan 
of work as outlined and adopted by the Secretaries’ Bureau 
of Information be sanctioned and ratified by this conven- 
tion, and that the required assistance, both morally and 
materially, be tendered this new organization. 


Annual. Dues. 


The question as to the amount of annual dues of the 
association has been discussed at some length by our board 
of directors, and upon their request he has made some per- 
sonal investigation in regard to the matter, and of the 
probable expense of the association for the next year. 
While some other associations have recommended that their 
dues be raised to $10 for both honorary and regular mem- 
bers, and still others are looking toward a raise in the 
amount of dues required to pay the running expenses of an 
association of this kind, we are of the opinion that if a 
small amount be fixed for the honorary members to pay an- 
nually, our dues can be reduced for the regular members 
and the amount will be sufficient to carry on the work 
properly. This, however, will depend upon the increase of 
our membership during the coming year, in proportion to 
the amount of personal work demanded of your secretary to 
be done, for it is the expense of traveling that runs up 
into money. Many line yard managers have promised that 
they will increase their membership in proportion to the 
reduction made in the dues, which will make a good show- 
ing in the increase of membership. Also, we have interviewed 
many wholesalers and jobbers who are honorary members 
in regard to the dues, and without exception they have ex- 
pressed their willingness to pay annual dues, and thus 
assist in keeping up the expense of the association. 

Therefore, we would recommend that the new constitu- 
tion and by-laws be so amended as to make the annual 
dues of the regular members $7 and that of the honorary 
members $5 

Stocks and Conditions of Trade. 

It is gratifying to be able to report a good condition of 
the trade throughout the state. As all know, the crops 
were pretty good in general throughout. Money has been 
plenty and stocks were well kept up during the entire 
season. A general good feeling seemed to exist as to the 
amount of business done. The state of Nebraska, void of a 
saw mill, yet with over 800 well stocked lumber yards, 
representing over $10,000,000, with its extensive wholesale 
yards carrying large stocks, and its many jobbers and com- 
mision merchants who represent manufacturers of the great 
north, west and south, forms a prominent part of the great 
commonwealth in the consumption of lumber and other 
building material, Dealers, in general, are looking forward 
to a good business for the next year, and we advise all 
who are not members to join the association at once and 
place themselves in position to ask for such mutual assist- 
ance and protection as the organization may be able to give. 


Reciprocity Feature. 

More and more is the spirit of reciprocity being prac- 
ticed among the dealers of the state. The fact that nearly 
every section of the state has, at one time or the other, 
been imposed upon by the over anxious wholesaler or jobber 
who pays little or no attention to the principles of good 
business, and who is not in sympathy with our association, 
or even the tenets of good business courtesy, have caused 
each dealer to make the inquiry as to who are his friends, 
and who are the true friends of trade. We are often asked 
by a retailer and receive many letters of inquiry as to 
where and from whom we would advise them to purchase 
certain kinds of material and without further comment we 
have referred them to our list of honorary members, as 
firms that have placed themselves in a position to right- 
fully demand our trade. There are some dealers yet, how- 
ever, who pay little or no attention to the attitude a whole- 
saler or jobber occupies in regard to our association. This 
is not the right spirit of a mutual organization of this 
kind. While it may be true that some dealers are not re- 
ceiving unfair treatment from a wholesaler who is adverse 
to our association, or who chooses to stay on the outside, 
your neighbor dealers who do not trade with such a firm. 
may be receiving unfair treatment from them and need 
your assistance in bringing them into line. Your turn may 
come next at the hands of some other dealer, and it is 
then you will need help. Thus we should endeavor to 
stand together as one solid compact in demanding fair 
treatment of every dealer from every other dealer, and keep 
constantly in view the true principles of reciprocity as set 
forth in the constitution and by-laws of the association. 


Future Work. 


_As the plan of future work, we believe that a continna- 
tion of personal work by your secretary should be carried 
into execution as far as the funds of the association will 
permit, until every yard in the state has been visited, with 
a view of keeping in touch with the conditions of trade. 


This will not only be beneficial to the dealers where per- 
sonal work of this kind is done, but it will strengthen the 
organization by the addition of new members. 

It will also assist in breaking down petty differences be- 
tween competitors which exist in some localities to such 
an extent that the trade is demoralized. It often takes 
some outside influence to bring about an understanding of 
good feeling betweef business men, which has for many 
years been a bar to a good profitable investment. 

Demurrage. 

The question of demurrage charges demanded by _ our 
railroad companies for cars that are not unloaded and re- 
leased within forty eight hours, has been very forcibly 
brought to our attention by different members as being a 
matter of great importance. ‘The rule, while considered 
by some large receivers and shippers as a good one, may be 
working some extreme hardship to others who may not be 
so fortunately situated. Some dealers may not be in posi- 
tion to have the influence with the railroad that others 
have. The strong should help the weak, and if this de- 
murrage rule is not for the best interests of the trade in 
general, it certainly demands our attention. Request has 
been made by the Union association of Ohio that all asso- 
ciations join in a suit in the United States supreme court 
in order to establish a rule of justice in regard to the de- 
murrage question. Our board of directors to whom the said 
request was made, at their October meeting could not see 
their way clear in accepting the demand made in regard 
to this, and ordered the same laid over until the annual 
meeting for action by the convention. ‘Therefore, on behalf 
of the board, we respectively request that the sentiment of 
this convention be given on this subject at the proper time, 
and if it the wish of this meeting to enter into a litigation 
ef this kind, or for the carrying into effect of any other 
remedy, the board of directors will be at your service. 
Confiscation of Cars of Coal by Railroad Companies. 

Another important question has been referred to us by 
several of the dealers of the state—the confiscation of coal 
by certain railroad companies. ‘This has been a very serious 
matter in some instances. Some towns were without coal 
for weeks at a time on account of the railroads taking 
every car they had in transit and appropriating the coal to 
their own use. We believe this principle is wrong and 
should not be tolerated to the extent it has been carried on 
by some of the roads during the past year. We shall not 
take the opportunity to discuss this question at this time, 
but will leave the subject for general discussion by those 
present at another time. 


Mechanics’ Lien Law. 

Various attempts have been made by contractors’ and 
other organizations to induce our law makers to amend 
our lien laws in such a way as to be detrimental to the lum- 
ber and other material dealers of the state. We believe 
our lien laws as they now stand on our statute books are 
just and afford only such protection to our dealers who are 
furnishing material for the erection of homes and other 
improvements as is justly due them and that the real 
intent and the purposes of the laws as they now appear, 
are not properly understood by those who are seeking to 
have them amended. In view of having these existing con- 
ditions fully explained and discussed at this meeting we 
have asked Mr. Weir, of this city, to prepare a short paper 
on this subject in order to get it properly before the con- 
vention. ‘This will be listened to at our tomorrow morn- 
ing’s sessioh, and many parties who were in favor of re- 
pealing the law as it now stands have been invited to 
attend this meeting, in order that they may properly under- 
stand our attitude in regard to this matter. We hope that 
every dealer will be present, as this is of vital importance, 
and should interest every lumberman of the state. 

Excursion. 

The association, and more especially those of its mem- 
bers who were fortunate in being able to accompany the 
excursion to the south country which took place imme- 
diately after the adjournment of our last annual session, 
owe a vote of thanks to the committee, H. H. Judd, F. 
Coltpetzer and J. C. Cleland, who had it in charge, and 
who were instrumental in planning and carrying out the 
enterprise; and especial praise is due R. F. Godfrey, of 
Omaha, passenger and ticket agent of the Missouri Pacific 
Railroad Company, who accompanied the train as _ special 
agent of the company and who was untiring in his efforts to 
please the excursionists. 

Many dealers expressed their desire to see another trip 
arranged for this year, but after due consideration the 
board of directors decided that it would not be practical 
at this time. However, we suggest that a committee be 
appointed at this meeting to arrange for an excursion com- 
posed of lumbermen to visit the St. Louis exposition during 
the year 1904. Let us all visit the House of Hoo-Hoo, 
which is being erected especially for the lumber fraternity. 
This, however, will be referred to later in the session by a 
representative of this enterprise. 

Finances. 

The following is the financial report of your secretary so 
far as it pertains to this office, and also a financial con- 
dition of the association as showrf by the records. We have 
included the report of our former secretary, J. C. Cleland, 
from February 12, 1902, up to and including July 14, 1902, 








which we accepted as being correct when assuming the 
office, July 15, 1902: 
Amount received: for GUC8 oc... occccvcsvecccscive $3,262.00 
Amount received for fees as honorary members... 115.00 
Amount received for advertising space........... 115.00 
RI OED ig nk nie hc iero ekg se BOs bw Id ROle $3,492.00 
Ee A OMT a o5/0i0% esnips se-4s ékaiv esas one $3,321.90 
Pe. i: BANGS OF SSCKCCOLT oko ose cesse cecows 20.10 
Returned to subscribers to bond fund............ 150.00 
RE + erpwse so PEP Fe Ee ee ee $3,492.00 
ABBOCIATION. 22 <0 s6 oe, 98 
Amount on hand in treasurer’s last report....... $ 901.76 
Amount collected during the year............. .. 3,492.00 
Total on hand and collected..... acaba eeeare - $4,393.76 
Orders drawn from 1 to 54 inclusive............ 3,627.92 
Returned to subscribers to bond fund..... viete weieee 150.00 
COGR 10 DROUIN OF BOCTOEARY ok. o-6c cerns bicces:ee cows 20.10 
$3,798.02 
Ralance in hands of treasurer...............00¢ 595.74 
Balance in hands of secretary ..... oe e re ee 20.10 
OURS MEROUROOR: 055s 6c Sswssnibesatatsnwae See $ 615.84 


Upon motion the report of the secretary was adopted 
as read. 
Treasurer’s Report. 
William Fried, of Fremont, treasurer of the associa- 
tion, read his report as follows: 


Amount on hand last report........... Duivwce sistem $ 901.76 
POCOIVER LOMA PECTOUATY.. «oo oicc.c:cc.s cee e.0% pisteleotene 3,321.90 
PEUME sin taxs inde ca aie ecaiare te aig SW Aly BNRtELS a IRATE $4,223.66 
PANE AD MM OE OEEE A; 55's ace! aces: sla iesals, oles. 214 0.0.0 See 
Balance on hand ........... SP a saicoceee DODee 


Mr. Iddings moved that the report of the treasurer be 
referred to the auditing committee. Carried. 
Committees. 


President Holmquist announced the appointment of the 
following committees: 





eee 


Resolutions—A. Barnett, McCook; A. F. Sturm, Ne. 
hawka; A. Powell, St. Edwards. 

Auditing Committee—C. L. Chaffee, Omaha; A. H, 
Weir, Lincoln; O. O. Snyder, O’Neill. 

E. 8. Clarke of Gretna brought up the subject of hay. 
ing an excursion to the St. Louis exposition next year 
and stated that it might not be advisable for the asgo- 
ciation as a body to undertake an excursion of the kind 
usually projected, for the reason that in all likelihood 
rates thereto would not be any lower than those offered 
to the general public. Further consideration of this 
question was, however, postponed until a later date. 

President Holmquist remarked that the sum cf $2,300 
of the amount subscribed by the members of the associa- 
tion for prosecution of the litigation in which the assoei- 
ation was recently engaged, was in the bank and would 
be refunded to subscribers, an announcement which was 
received with evident satisfaetion. Some of the mem- 
bers thought that it might be well to reduce the dues, It 
was stated that this question had been attended to in 
the new constitution and by-laws. 

Secretary Critchfield called for new memberships and 
William Fried, of the Nye-Schneider Company, 
Fremont, stated that he wished to enter twenty retail 
yards to membership in the association. Mr. Blenkiron, 
of Randolph, listed three yards; C. A. Galloway, of Hol- 
dredge, two yards, and William Krotter, of Stuart, Neb, 
one yard in addition to the memberships which they al- 
ready had. On motion the convention adjourned until 2 
o'clock p. m, 

THURSDAY AFTERNOON’S SESSION. 

The attendance was considerably larger at the after- 
noon session than in the morning and many were unable 
to find seats. The first on the program was a paper by 
Elmer E. Hall, of the Syracuse Lumber Company, Syra- 
cuse, Neb., his subject being “Our Competitor and What 
Shall We Do With Him?” His paper was as fotlows: 

Mr. Hall’s Paper. 


Mr. President and Gentlemen of the Convention: In of- 
fering a few thoughts upon the subject of “Our Compet- 
itor,” I shall not expect to add to the sum total of human 
knowledge, but if I sueceed in presenting old ideas in a 
sufficiently new and attractive garb to merit your atten- 
tion, and fix them upon your mind, I shall be abundantly 
satisfied. 

Perhaps no one phase of the lumber business has occupied 
so much of our attention, or been such a source of cease- 
less anxiety as this. We all recognize the truth of the 
old maxim that “competition is the life of trade,’ but we 
also recognize the fact that under certain conditions it may 
be the death of the trader. That legitimate, healthy com- 
petition is a stimulus to trade no one will deny, but com- 
petition carried to the extreme of a fratricidal war not 
only nullifies its value as a business tonic, but leaves in its 
wake a long train of unhealthy conditions which make con- 
valescence a slow and precarious process, 

Competition in trade bears the same relation to the busi- 
ness life that physical exercise does to the well-being of the 
individual. Excess in either leads to a complete controver- 
sion of the object sought, necessitating a long and tedious 
treatment to bring about a cure and restore the system to its 
normal condition, while an entire lack of either leads to 
business and physical stagnation. 

Competition may be divided into two general classes, the 
first composed of legitimate retail dealers, who come into 
daily contact with their customers, pay their taxes with 
them, and spend their money with them; who hope and 
expect to sell the same people year in and year out, and 
whose first and constant aim is to please and satisfy them, 
and at the same time secure a margin sufficient to pay a 
reasonable interest on the capital invested. and a fair com- 
pensation for the time and ability devoted to the business. 
The second is composed of a class of lumber pirates, neither 
wholesalers, jobbers nor retailers, but attempting to cover 
the field of all, who meet few of their customers personally, 
never expect to sell the same party twice, care little 
whether they are pleased or not, who pay no taxes in the 
ccmmunity, take every dollar involved in their transactions 
out of circulation so far as the territory invaded is con- 
cerned, and are willing to sell on a very small margin of 
profit, for they consider their piratical trade as so much 
clear gain. 

I shall devote the most of my time to the consideration 
of the first class, considering it as vastly the most import- 
ant of the two, for while the second may cause us much 
trouble at times, the first is a controlling factor in every 
sale made from our yard. Our competitor! What is there 
in that inanimate word which rouses all our combativeness, 
and makes us for the time being lost to all sense of reason 
and justice? What is it that brings forth every vestige 
of our antagonism, and drives us even to the suicidal policy 
of an open lumber war? Fear is often the dominating fac- 
tor, and fear naturally leads to dislike, and dislike to many 
supplementary evils. We do not thoroughly understand the 
basic principles underlying and governing all legitimate 
rivalry in trade, and by not understanding them we magnify 
and enlarge upon their unknown terrors until we lose sight 
of the true perspective. Legitimate and healthy competition 
is grounded in a feeling of mutual confidence among dealers 
in the same line of business. 

Fear should not be an element in the successful business 
man’s affairs, and if at times you feel that your position 
is not secure, remember that General Grant once said that his 
plans in the field were largely based upon the supposition, 
brought home to him in his first campaign, that the enemy 
was probably as badly frightened as himself. Much of 
this fear of our competitor arises from an underrating of 
our own abilities, or an overrating of the business qualifi- 
cations and capacity of our rival in trade. The chances are 
ten to one that he is not a “captain of industry.” The 
immortal Lincoln once said: “I believe that God loves the 
common people, for He has made so many of them,” and 
the probabilities are largely in favor of your rival in busl- 
ness belonging, like yourself, to the elect. Not all of us 
can be “captains of industry.’’ for which we ought, per 
haps, to be duly thankful. Mediocrity has its compensations, 
for most of us have better appetites than J. Pierpont Mor- 
gan or Andrew Carnegie, and (some of us) have more hair 
between our cranium and the blue dome of heaven than has 
Mr. Rockefeller. To such of you as are dissatisfied with 
yeur condition let me offer this suggestion for your com: 
fort; the lightest naturally comes to the top. On second 
thought this seems to be rather doubtful consolation, but 
it is the best I can offer on the spur of the moment. 

But how do away with this dark devil of fear and jeal- 
ousy? The answer is simple—get acquainted with your ae 
petitor. Extend the right hand of fellowship, and my Wo 
for it, nine times out of ten you will find him willing t0 
meet you more than half way if necessary. Never lose 
sight of the fact that if you expect to find a good fellow 
at the other end of the line, you must take a good fellow 
with you. As my old grandfather would say “you 
ean catch more flies with syrup than you can with vinegar 
and the world will return scowl for scowl every time. in 
frank and honorable with your competitor at all times, 
it is vastly more important to you to be on good terms 
him than it is to be on friendly terms with your best cu t 
tomer; for while the good wili of the customer means @ 
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most but a few hundred dollars a year, the good will of 
your competitor may mean thousands. Sit down, calmly 
yeason the matter over with yourself, decide how you would 
like to be treated, then treat your neighbor accordingly. 
here are no conditions under which the Golden Rule will 
pay such dividends, mental and financial. The trouble is 
that so many men accept David Harum’s twentieth century 
version, and ‘‘do unto others as (they imagine) others would 
do unto them,” and strive to “do it fust.” 

Your competitor is a human being like yourself, his aims 
and aspirations are identical with your own, and no doubt 
he would rather get along in peace and harmony than to 
be eternally upon the defensive. How much better we enjoy 
ourselves when we are in harmony with our surroundings! 
Look at the situation from a non-partisan standpoint; lay 
aside all prejudice and you will have to confess that your 
pusiness rival has many good traits. He must have many 
things to recommend him, or he could not make a_ success 
of his business, for to be even a moderately successful busi- 
ness Man requires, in these days of sharp competition, more 
than ordinary ability. Reasoning impartially, you will prob- 
ably come to the conclusion .that if your competitor were 
engaged in any line of business not conflicting with your 
own, you would think him a very desirable acquaintance. 
Be at all times honorable in your dealings with him. If 
you have a grievance, go to him and frankly state it, and 
if he be a fair representative of his class you will have 
no occasion to complain of the treatment you will receive 
at his hands. The retail lumber trade is composed of a 
class of liberal, broad-minded men. Indeed, I think they 
escape the narrowing influence of the three-cent bargain 
ccunter with its attendant contraction of soul and spirit, 
and in their dealings with their neighbors they are not often 
found wanting in that ‘‘charity which covereth a multitude 
of sins’ if properly approached. 

Attend the association meetings always, if possible, thus 
meeting and mirgling together, getting better acquainted 
with each other, exchanging ideas, and cultivating the social 
side of your nature, so often neglected in the rush of every 
day business. Then go home resolved that you, at least. 
will strive to bring about those cordial relations that should 
exist between men whose interests run so nearly parallel 
with each other. Do not be too quick to believe the report 
of the cutting of prices by your neighbor, a scheme so often 
resorted to by the unscrupulous purchaser. Not all the liars 
are in the lumber business. In my own experience I have 
known customers to insist that they could buy the same 
article from my competitor at a very mueh less price, and 
yet in an hour drive into the yard and pay me all I had 
asked. If there are two or more dealers in your town 
you must expect to divide the trade tributary to you. If 
you carry a larger stock than your neighbor's, you are en 
titled to, and other things being equal, will receive a larger 
share of the trade. Bear in mind that no one man can do 
all the business, and when you see a load of lumber going 
out of your neighbor’s yard, do not at once jump to the 
conclusion that he must be cutting the price. When I first 
entered the lumber business it used to give me a fit of 
the “blues” if I did not sell every bill I figured on. I 
prayed that I might sell them all. Suppose my competitor 
had felt and prayed the same way, and both our prayers 
had been granted! You can readily see that there would 
have been altogether too many duplicates, and some of us 
would have been waiting for our money yet. 

Another thing to bear in mind is that a percentage of 
your trade comes to you, not because the buyer is particu 
larly friendly to you, but because he is unfriendly to your 
competitor, ‘This class of trade will leave you upon the 
slightest provocation, is always uncertain and apt to lead 
you into trouble; for they expect you to sanction all the 
abuse they bestow upon your neighbor. Never let them. 
nor any one, induce you to become a charter member of 
“The Society for the Abuse of the Other Fellow.” Don't 
get out your little hammer when speaking of a_ business 
rival, for you only advertise to the world that you are be 
ing “pinched.” Attend strictly to your own affairs, and if 
perchance your competitor has weak places the public will 
find them without your pointing them out. Another class 
of customers will come to you for prices who would not 
buy of you under any circumstances, and whose sole object 
in getting your figures is to beat down your competitor. 
When you know this condition to exist do not take the 
opportunity to force your neighbor to sacrifice his legiti 
mate profit. 

Never confide to a purchaser who has already bought his 
bill of your neighbor without giving you a chance to figure 
on it, that you could have sold it to him much cheaper. 
He has bought, it will do you no good, and only cause him 
to feel dissatisfied. He will not thank you for the informa- 
tion, for no one welcomes the bearer of evil tidings. If you 
are in the habit of borrowing from each other, always 
accommodate if possible, but let it be distinctly understood 
between you that all goods so borrowed shall be charged 
at the regular retail prices, unless otherwise specially ar- 
ranged, and to be returned within thirty days, or paid for as 
charged. It is no more than fair that your neightor should 
have a profit on his goods if ‘he is a better stock-keeper 
than yourself, and if, at the end of the year, you find that 
you have been under the necessity of depending to a larger 
extent upon his generosity than he has upon yours, you 
ought te be willing to pay him a margin upon the balance 
cue him. Many of you, to secure a coveted Dill, are grant- 
ing an undue extension of time as an inducement. This 
is bad business policy. When you have sold a bill at a 
price which should mean a strictly cash transaction, insist 
pon @ reasonable date of settlement. Let the customer 
understand that no matter how good his credit may be, his 
account is not worth one penny to you in your business 
until it is paid. 

Don’t be jealous, for jealousy in business, as in the more 
‘entimental affairs of life, destroys the ability to look at 
things in their true relation, warps the judgment, and leads 
‘o innumerable heartaches. Beware of entrance to a busi- 
hess quarrel, but being forced into it accept Polonius’ advice 
to his son, and “bear it, that the opposer may beware of 
thee. Occasionally there is a dealer whom no amount of 
diplomacy can keep upon the reservation, and when you 
find yourself in competition with such an one the best 
thing you can do is to leave him in possession of the field, 
though it may wound your pride sorely to do so. Your 
fighting blood’ is up, and you are anxious to “show” the 
other fellow. But weigh the consequences first. Would 
you cut off your good right hand if you could be assured 
tee, Your hated rival would do the same? You would 
tae at the suggestion, and yet how many men are there 
vital free are wasting their hard earned capital. their 
lite orce, and the best and most capable years of their 
the and for what? Only that a fellow dealer shall do 
wht Man, so far as I am aware, is the only animal 
inher preys upon its own species. This trait seems to be 
let ay in the race, but in the name of common sense 
spect ant include our own individuality in the menu. Re- 
not be e rights of dealers in the surrounding towns. Do 
fer an too anxious to sell a bill right under their noses, 
sret it Sure as fate the time will come when you will re- 
ter dag Some day they will have an opportunity to figure 
on Pager your customers, and you will see all your profits 
have ‘h gwd deal, and other good dollars which you might 
tail Selghbe nt away. Briefly, in dealing with your re- 
io oan ors, be honorable, be absolutely truthful, be just, 
e Derfe pus—and be kind. Don’t criticise. You may not 
not ome Don t attempt to do all the business; you will 
a Ma ceed. Don’t “knock,” for your competitor may have 
t Y pole of his own. Don’t be “offish” when the oppor- 
to be companionable. Notwithstanding the 
cross th . we are at home my competitor and I may 
tles Pomel a to avoid meeting each other, the probabill- 
registered at at the conventions you will find us together, 
rand of in the same room at the hotel, drinking the same 
table. Mineral water, and using the same napkin at the 


Competition from the second class is harder to meet, be- 


cause usually more unscrupulous, but I think it may often 
be ameliorated by approaching the customer in a proper 
spirit, and explaining to him why it might be to his ad- 
vantage to purchase of his home dealer. Have what the 
editor of the Ladies’ Home Journal would call a “heart-to- 
heart” talk with him. Point out the fact to him that he 
must pay for the lumber with practically no examination to 
see that the grades, count etec., are correct. He must ac- 
cept and keep all of it, whether he needs it or not: that he 
must buy any extras he may need at the regular retail price ; 
that as you expect, and are anxious to sell him not only 
this bill, but many others, you could net afford to have 
him go away other than satisfied, while the pirates never 
expect to sell him again, and hence do not care whether 
he is pleased or not. 

_ Sell him by all means if you can, for one ear shipped 
into a town by one of these pirates, though it may be un- 
satisfactory in every way to the purchaser, creates a feel- 
ing among your customers not easily overcome. And you 
may rest assured that the man who bought the car, though 
cursing the shipper in his heart, will never confess to his 
neighbors that he was bitten, for his self-conceit will forbid 
his acknowledging that he was “done.” 

The association has done much and good work in smooth- 
ing over the rough places ; in the one case bringing the 
dealers together, getting them acquainted, and creating a 
spirit of mutual respect for each other's right to life, 
liberty and the pursuit of happiness; and in the other bring- 
ing a powerful influence to bear against the pirate. Per- 
haps the latter evil can never be entirely eradicated, but 
it may at least be made endurable. 

Mr. Hotchkiss on “Associations.” 

George W. Hotchkiss, of Chicago, secretary of the 
Lumber Secretaries’ Bureau of Information, was down 
on tne program for an address on “Associations.” — In 
his exceedingly interesting extemporaneous remarks Mr. 
Hotchkiss referred to the benefits of mutual insurance 
for retailers, the projected house of Hoo-Hoo at the St. 
Louis exposition, gave some statistics of the lumber situ- 
ation, referred to the work of the Bureau of Informa- 
tion, eulogized the beauties of associated etfort and con- 
cluded with an exposition of the new method of dealing 
with hostile wholesalers which has been adopted by the 
different occasions. Mr. Hotchkiss’ 
were as follows: 

And now, Mr. President and gentlemen. it gives me 
pleasure to present the compliments of the Illinois associa 
tion, not alone of the Illinois but all the twenty state 
associations who have appointed me_ their secretary. 
Association work, 1 need not say to you, has grown in 
the past few years, until it h: got to be almost fully 
understood among the wholesalers of the country that 
they must work in cordial co-operation with the re- 
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tailers to whom they expect to supply the stock. The 
principle that where the retailer invests his capital, pays 
taxes and the general wear and tear of necessity and 
has the care and the loss, he should be permitted to 
enjoy his territory untrammeled by the competition of 
the man of whom he buys his stock, is becoming more 
acknowledged each year. * * Conditions are 
changing and the association work is changing in con- 
nection with it. 

The great menace to the lumber dealer of the middle 
and northern states today is the indisposition of a cer- 
tain class of dealers in the south and west to observe 
these principles. Our contest is to be hereafter with 
the south and with the west to a great extent. of 
course for a few years there will be northern competi- 
tion, but the northern manufacturers are mostly honor- 
ary members of our association, so we may say that 
practically the northern manufacturers have already 
been converted to our views and we have to turn to 
the south and west. There are a few of the southern 
and a few of the western who do not acknowledge asso- 
ciation principles yet. The new arrangements under 
which we are about to work are well calculated to con- 
vince that class of men that it is for their interest to 
observe the rights and interests of the retail lumbermen. 

I need not relate to you your experience, but I want 
to congratulate you upon that, for it has led to an en 
tire remodeling of our work throughout the United States. 
When we found this out we had a session of the secre- 
taries of all the associations and decided that if there 
was any possibility of the work being carried on in 
anything but strictly legal and moral laws, it was time 
to change, and so we have adopted the Bureau of In- 
formation, and upon that I desire to speak for a few 
moments. 

As I have already intimated, the Bureau of Informa- 
tion consists of the members of all the associations of 
the countrv. A certain portion of your yearly payment 
is set apart for its membership and to pay expenses 
of the bureau. I have the honor of having been elected 
secretary and the course of conduct which we propose 
to follow is to issue a publication every little while 
which we consider you entitled to receive if you are a 
member and have paid a fee into the association. The 
primary issue of it will contain the name of every mem- 
ber in the twenty states. It will contain information 
as to just who is disposed to tread upon your toes and 
who will antagonize association work. There is one 
point in this matter that I want to impress upon you. 


There may be some doubt as to just who is entitled 
to receive this information. It. is expected that every 
infr ingement upon your territory will be reported to me 
and the circumstances understood by our committee, 
and every effort will be made to do entire justice; if 
you should receive the publication you might be pretty 
sure that it was not to your interest to patronize cer- 
tain men, but there is no penalty or anything that the 
law can take hold of, but at the same time there might 
be a question of sending this to someone who has not 
paid for it; and to obviate all that we have decided to 
ask the members of every association to sign these cards 
which are being presented to every association. We 
are distributing these among the members and asking 
them now and here to put their names down. 

Now, gentlemen, I am going to call on your president 
to ask a few gentlemen to distribute these cards and 
see how many will sign that request, which will entitle 
me to send you that information when it comes to me. 
rhe point is this: Every member of this association, by 
virtue of his membership in this association, has be- 
come a subscriber and is entitled to that information 
if he requests me to send it, and the reason why we 
desire you to sign is in case of anything arising and any- 
one undertaking to bring a lawsuit, I am in a position to 
say that I have sent it only to those who have paid to 
receive it, and the law says that is a privileged com- 
munication. We shall request the secretary to issue this 
in a small letter form and send to everybody not here 
today who is a member of this association. These 
papers will be distributed among seventeen conventions 
before March 1, so we expect to have about 8,000 mem- 
bers who have requested me to inform them of every 
wholesaler who does not observe association principles. Your 
membership creates you a subscriber without any extra 
charg. You become a member by virtue of your mem- 
bership in the Nebraska association. * bg 

One of the benefits of association work is that it brings 
us together to talk of our methods of work and it leads 
to new ideas and the result is greater profit and more 
business. It is estimated that the lumber consumed amounts 
to about 500 feet per capita population. In a popula- 
tion of 76,000,000 we are using about 38,000,000,000 feet 
of lumber, and I think that ratio too low, as being first 
established in 1870, when I took all data that could be ob 
tained for an estimate, but with the increased consump- 
tion of lumber I am inclined to think that there should 
be at least ten feet, if not twenty feet, added. * * * 

Those engaged in this industry are men of more than 
ordinary intelligence. I doubt if the state of Nebraska 
could produce in any industry a more intelligent audi- 
ence than I am_ talking to. The united membership of 
the associations I represent is not inferior to any similar 
body. Now, in this matter of changing our policy, we 

. . . J 

have been running upon a policy of penalty. Did you ever 
know a man that told you to stop dealing, that you were 
not antagonized against? Did you ever know a man to 
be asked to pay a penalty who did it willingly? 
In IHinois it has not been considered improper until the 
formation of labor unions. Today the coal association 
is in jail for doing the same thing that we have been 
doing. There are some forty indictments against the 
coal dealers of Chicago and vicinity. It has stirred up 
that feeling which we have recognized is likely to spring 
out of our previous methods until we thought it was 
best to take the legal opinion of one of the best cor- 
poration lawyers of whom we could hear, and he spent 
a great deal of time in searching the laws of the differ- 
ent states. He has set down the law for us of which 
you are aware and we have organized our Bureau of 
Information upon these legal grounds, which he says 
will stand the test of any supreme court. Therefore, 
gentlemen, we come before you under our remodeled 
system of work. We will treat the wholesaler as a 
friend and ask him to treat us as a friend. If he wishes 
to be antagonistic, it is your right to know it. If you are 
in the association for a 10 percent penalty you had 
better get out. If you belong for the immediate money 
you expect to draw you need not stay. Under the policy 
which we expect to adopt I have not made a demand 
upon a single man for a penalty. * * * T had a case 
of that kind a short time ago. wherein I said to one of 
the wholesalers, “You have shipped so and so and the 
parties think you ought to pay a 10 percent commission, 
but they leave it to you.’’ The gentleman signed his 
check for the dealers and the dealers immediately sent 
the check back and said, “It is not your money we want, 
but your protection.’” And you are all entitled to a 
knowledge as to who are your foes and who are your 
friends. You will be working with about 8,000 mem- 
bers of other associations and we will all be working 
in harmony Your secretary will send information to 
me, which we shall handle with all the wisdom and in- 
fluence we possess. We do not bind you down to any 
agreement that you will not trade with any one, but 
leave it to your judgment whether you should trade 
with the man that has stabbed you in the back, for if 
he will stab me in the back he will stab you, and it is 
well that other men might know it. 

Mr. Whitten inquired of Mr. Hotchkiss whether mem- 
bers of the Nebraska association could take out insurance 
in the Retail Lumbermen’s Insurance Association and 
was informed that they could. One of the members 
stated that he was earrying $6,000 insurance on his 
yard and his total assessments during six months had 
been $11.20. , : : 

President. Holmquist explained fully the plam of the 
insurance organizations and advised the members to par- 
ticipate in its benefits. : ; 

i. G. West, of Gothenburg, stated that his competitor 
at, that point was insured in the retail association and 
he talked with him every day and thought that if it 
was such a good thing his competitor would have told 
him about it, but ne had never told him anything con- 
cerning it, a statement that aroused no little hilarity. 

The Demurrage Question. 

One of the subjects that were announced for the after- 
noon discussion was the demurrage question, on which 
the lumbermen of Nebraska had thus far secured no 
relief. President Holmquist stated that it would prob- 
ably cost about $1 a member to carry the demurrage 
question through the supreme court. ; 

Mr. Hotchkiss set forth the position of the Illinois 
association relative to the demurrage question and 
cited an instance where a member of the Illinois asso 
ciation secured a verdict against the railroad company 
amounting to the full value of the car, when the rail 
road company had refused to deliver the car to the deal- 
er unless the demurrage was settled for. 

G. W. Baldwin, of Crete, wanted to know what was 
the point of issue between the Ohio association and the 
railroads on the demurrage question. Mr. Hotchkiss re- 
plied that the Ohio rules on demurrage were faulty and 
that legislation to correct the evil was proposed in both 
South Dakota and Ohio. ’ i 

One of the members stated that in his opinion the 
present demurrage charges were not unjust, especially 
as cars were so scarce and would probably continue so 
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for several years; that on the whole he did not favor 
any action such as was proposed. 

Mr. Little made a motion that the question of endors- 
ing the position of the Ohio association with reference to 
demurrage be referred to the committee on resolutions. 

Mr. Ayres thought that the present rules were unjust. 
If a dealer had a car of finish on the track and the 
weather were rainy sometimes he could not unload it 
for several days. He thought that all dealers realized 
the necessity, however, of unloading the cars promptly, 
but they should organize to fight the question and secure 
their rights. 

Mr. Little’s motion being seconded, the matter was 
unanimously referred to the committee on resolutions. 

Mr. Krotter asked for information as to the means to 
be adopted by the Ohio association to remedy the matter, 

Mr. Hotchkiss stated that if a car were unloaded in 
less than twenty-four hours after its receipt the Ohio 
dealers considered they should have a credit which 
should apply on the next car received, ' 

Mr. Barnett gave an instance where he received two 
cars of western pine. After their arrival it rained three 
days. There was a demurrage bill, which he paid. He 
tried. however, to get this rebated, but was told by the 
superintendent of the railroad that the ears in which the 
lumber was shipped were foreign cars, and that his com- 
pany had to account for the demurrage to the foreign 
railread for the time of delay, consequently he was 
unable to give any rebate. This statement appeared, 
however, to be generally discredited by the members, 
who had evidently heard of very similar statements 
being made under the same circumstances, 

Mr. Clark stated that as far as the local agent was 
concerned the latter had no djscretion in the matter. 
He was compelled by the company to collect a demur- 
rage regardless of the circumstances. _ Several othe: 
members also gave their experience on paying demurrage. 

Mr. Baldwin, of Crete, thought that the demurrage 
rules were a good thing generally for the Jumber and 
coal men, but were sometimes enforced unjustly by the 
car service association. He moved that the president 
appoint a committee of five on the demurrage question 
and this committee be required to report to the con 
vention before its adjournment. Carried. 

Mr. Chaffee, chairman of the auditing committee, re 
ported that the accounts of the secretary and treasurer 
had been examined and found correct. On motion the 
report of the auditing committee was accepted and the 


committee discharged. 

The chair appointed the following as a committee to 
draw up resolutions regarding demurrage: A. Barnett, 
chairman; 8. D. Ayres, A. K. Lammers, EK, G. West, A. 
R. Kime. ; ; : 

Mr Fried, chairman of the committee on constitution 
and by-laws, reported the new preamble, constitution and 
by-laws prepared by his committee, which are the same 
as those adopted by other associations. — rhe new consti 
tution and by-laws, which were exceedingly interesting, 
were read in detail and the motion to adopt was carried 
unanimously. Another motion to repeal the old consti 
tuion and by-laws which had been in force, was likewise 
earried without opposition. ; 

There being nothing further to occupy the attention of 
the convention at this time, adjournment was had to the 
executive session at night. 

The Executive Session. 

The executive session, which was held at 8 o'clock in 
the evening, attracted as much attention as, if not more 
than, any other feature of the meeting, the hall being 
crowded. Details of the meeting were not given out, 
but it was understood that two Omaha dealers had a 
controversy and that considerable feeling was generated 


in its discussion. When the matter came to a vote, 


about the work that is being done by the Bureau of Infor- 
mation 

Resolved, That the address of A. H. Weir on the “Lien 
Law” is of great interest to the members of this association 
and that our members will greatly profit by giving their at- 
tention to his suggestions. 

Resolved, That as the Union Association of Lumber Dealers 
has taken upon itself to carry the much mooted question of 
demurrage to the United States supreme court for final ad- 
judication ; and 

WHEREAS, It appears that they are actuated by a desire 


_ question of coal weights. 


to not only benefit their own organization but every other 
Jumber organization in this our common country ; and 

WHEREAS, Such adjudication would in our opinion har- 
monize our dealings with the various transportation com- 
panies and be of mutual good to all; therefore be it : 

Resolved, ‘That we, the Nebraska Lumber Dealers’ Associa- 
tion, in convention assembled, do heartily endorse such mag- 
nanimous action assumed by our sister organization of Ohio ; 
and be it further 

Resolved, That these resolutions be spread upon the records 
of this association and that the secretary. be instructed to 
transmit to the Union Association of Lumber Dealers a 
copy thereof, 

(Signed) A. BARNETT, 

A. F. Sturm, 
A. POWELL, 
Committee. 

On motion the report was received and adopted and 
the committee discharged. 

Mr. Chaffee, referring to Mr. Weir’s paper on the lien 
Jaw, thought that it might be a good idea to have the 
address printed and copies sent to the lumbermen who 
are members of the iegislature, including Messrs. Harri- 
son, of Grand Island; Fries, of Arcadia, and one or two 
others, 

Mr. Krotiter made a motion that Mr. Weir’s address 
be printed and a suflicient number of copies be mailed 
to members of the Nebraska legislature. Some of the 
menubers thought that this motion might be considered 
by the members of the legislature as being in the nature 
of dictation, and therefore the motion did not. prevail. 

Mr. Barnett presented the report of the committee on 

demurrage, which on motion was accepted and adopted. 
It, was as follows: 
_ Your committee on demurrage begs leave to report as 
follows: That the Nebraska Lumber Dealers’ Associa- 
tion does not oppose demurrage, but believes that the 
railroad companies are justified in making charges per 
diem for cars of coal and building material detained 
beyond a reasonable length of time, but seeks to influ- 
ence them to make such changes in their rules as are 
reasonable and just, both to the railroads and shippers. 

First--In cases where lime and finish and other lumber 
that would be greatly damaged by being unloaded in 
rainy weather and cannot be gotten out upon account 
of such weather within the time given by the railroads, 
the time should be extended. 

Second—As we have no redress for cars of coal and 
building material that are detained along the road, but 
are compelled to await the action of the railroads in 
getting shipments through to destination, we feel that if 
they charge demurrage for overtime in unloading, reci- 
procity should be practiced to the extent of allowing the 
shipper credits of time for such delays beyond the time 
necessary for cars to arrive at destination. 

Third—We claim that if the shipper gets a car un- 
loaded sooner than the time given by the railroads, such 
time should be credited to him and he be allowed the 
benefit of it in unloading subsequent shipments. 

Fourth--We also demand that shippers of both lumber 
and coal send bills of lading along with invoices, so that 
in tracing cars, these can be delivered to railroad agents 
as evidence that shipments have been made at the time 
claimed. 

A. BARNETT, 

A. K. LAMMERS, 

i. G. West, 

J, R. KIMr, 

8. D. AYERS, 
Committee. 

G. W. Plattner, of Omaha, was introduced and made a 
short speech, in which he expressed his regret at any- 
thing that had happened to disturb the pleasant 
relations which had existed between his concern and the 
association and offered to make any reparation that was 
within his power, a statement that was cordially received 
by the members. 

Election of Officers. 

The discussion of the new constitution and by-laws had 
been assigned to this session, but had been disposed of at 
the session on Thursday afternoon; and as it was still 
early. Mr, Barnett moved that the convention proceed to 
the election of officers. 

This motion prevailing, J. W. Holmquist. was nom- 


that the western part of the state should receive recogni- 
tion on the directory, and he was also elected. 

Remarks were called for from Platt B. Walker, of Min- 
neapolis, and L. E. Fuller, of Chicago, the two members 
of the press who were present, and who replied briefly. 

There being still a little time before the members 
would be ready for dinner, Mr. Barnett brought up the 
He thought that the associa- 


tion should make an effort to get the railroads to have 
all the coal coming into the state from outside weighed 
at some point in the state, and suggested that the last 
junction point before its destination was reached would 
he the proper place, and that this weight should be 
taken instead of the weight taken at the mines where it 
was loaded. He stated that there was frequently a great 
shrinkage in weight during the three or four weeks 
that coal was on the way and this caused considerable 
loss to dealers. He thought that the coal mine owners 
were going to insist that dealers in coal should buy 
more coal during the summer than they have done be- 
fore, and that probably they would require dealers to 
store something like one-third of the entire coal sales of 
the year during the summer months. Mr. Barnett be- 
lieved that if the railroads required this the dealers 
should have some protection on other points from the 
coal operators, particularly on price. He thought that 
this protection should be accorded to the association, 

J.C. Cleland, of Fremont, ex-secretary of the associa- 
tion, was called upon for a few remarks. Mr. Cleland 
stated that he had been down to a meeting of the state 
firemen’s association at Crete, and made it his pleasure 
to stop over at Lincoln on his way home and again 
meet the members of the association with which he had 
formerly affiliated. He believed that the association was 
new working along lines that would bear good fruit and 
that many obstacles that had heretofore confronted the 
members were being removed. He regretted that he 
was not a lumber dealer so that he could become a 
member of the association, but the members could be 
assured that they would always have his best. wishes 
for their future welfare, 

Secretary Critchfield reported that since the com- 
mencement of the meeting forty-four new memberships 
had been received. 

Mr. Baldwin, referring again to the coal question, be- 
lieved that the united efforts of this association ought 
to have some effect on the coal operators as well as upon 
the railroad companies, and said that it was a subject 
that appealed to each member. He believed that the 
railroads and coal operators should be induced to take 
care of the members of the association during the time 
when cars are plentiful, and on this line asked the adop- 
tion of the following resolution: 

Resolved, That the officers and directors of this associa- 
tion be requested to ask of the railroads a stocking rate 
on coal during the summer morths, and that they also 
request’ the co-operation of neighboring associations in. se- 
curing this concession. 

' The motion was carried unanimously, and no further 
business appearing the convention adjourned sine die. 


FRIDAY EVENING’S ENTERTAINMENT. 


During the entire session the visiting lumbermen were 
well looked after by the lumber dealers of Lincoln, each 
of whom constituted himself a committee of entertain- 
ment, Those who were unable to procure hotel accom- 
modations were provided with rooms at the homes of 
the lumbermen or were otherwise well taken care of, On 
Friday evening the lumbermen of Lincoln invited the 
dealers to witness the performance of “Ole Oleson” at 
the Oliver theater and over 200 participated. At the 
close of the performance all repaired to the rooms of 
the Commercial Club, where they indulged in various 
diversions, including cards, billiards and other games. 
Bountiful refreshments, of both a solid and liquid 
nature, were provided and while there were no set 
speeches nor anything in the way of a regular program, 
wl of the lumber dealers were greatly pleased with their 
evening’s entertainment. 


THOSE WHO KEPT OPEN HOUSE. 
Fr. W. Bird & Son., of East Walpole, Mass., manufac. 


among the Nebraska retailers and was warmly gree 
by his many old friends. 

O. W. Dunn kept open house for the C. N. Dietz Lum: 
ber Company at Room 353 and proved himself a popula! 
caterer, 

C. M. Kineaide, a wholesale dealer in Lincoln, had 
Parlor K on the second floor, and the attractions there 
were numerous and varied. : 

The Hughes-Mackintosh Company, of Minneapolis, was 















































































































/ eee ye so mieatulics inated for president to succeed himself and the secre- — turers of the celebrated Paroid roofing, had an exhibit 
“origi the charges were dismissed and the incident tary was oo to — the ballot of the —— in Parlor C of the Lincoln hotel in éonmection with the 
closed, : tion for his election. This was carried unanimously, Adams & Kelly Company, of Omaha. Walter S. Adams, I 
FRIDAY wagencerirca eimiaiagin tat . but Mr. Holmquist refused to accept the honor. He — who is anaeel heer ‘salesman for the Paroid people, 
The members of the association were rather late d stated that he fully appreciated the motives which with offices at 1434 Monadnock building, Chicago, where F 
gathering on Friday morning, the euanuvive —_—e _ prompted the members to chose him for a second term, the western department of the company is under the b 
y the Hoo-Hoo meeting of the night — having ned but his private business demanded his entire attention management of M. A. Garrett, was in charge of the n 
‘ spired to keep them m4 until . _ “ee sil ig a a it was impossible for him to take the position fur *aroid interests at the meeting. Mr. Adams made many q 
Hi @elock before _ 7 e stip oh i fines the faper pre- another term. — t : ? friends for his concern during the session. tl 
i The first number me . Pook lawr pene it ise, ‘ ace Mr. Holmquist was so evidently sincere in his deelar- The Adams & Kelly Company, of Omaha, had a fine te 
4 pared by A. H. Weir on the ie -" : s# . Sa Mr Weir ation that his resignation was accepted with reluctance — exhibit in Parlor C, in charge of George H. Kelly, man- 
exhaustive and able exposition of the subject. | the and a resolution of thanks for the faithfulness wath ager of the company, and his two capable assistants, 
covered the question from every standpoint nicl t west which he had performed his duties was unanimously Messrs. C. R. Cushman and A. F. Stearns. The com | 
bers listened intently during the er ie —— adopted. pany’s birch veneered doors attracted considerable atten- | 
forty minutes. At its close he was heartily applauded. Mr. Krotter thereupon nominated for president E. 8. — tion and it is said that Mr. Kelly made a number of 
Committee Reports. Clarke, of Gretna, and the secretary was instructed to advantageous sales during the session. : 
Mr. Barnett, chairman of the committee on resolu- cast the vote of the association for Mr. Clarke, which The H. F. Cady Lumber Company, of Omaha, kept i 
tions, presented the report of that committee, which received unanimous approval. open house on the ground floor of the hotel, where ‘ 
was as follows: The president-elect. was called upon for a speech and George W. Plattner, treasurer, and E. C. Chapin, sales- ( 
Whereas, The lumbermen of Lincoln have gone to great Stated that he had not desired the office, but. now that man, treated their guests with true western hospitality. : 
expense and trouble in providing for our entertainment and he was elected she would endeavor to serve the members IK. R. Willard looked after the interests of the Stand- ¢ 
ears, Serene, Nee Citrate die cuidate te = the association to the best. of his ability. He thanked ard Paint Company in Parlor C. The Standard Paint a 
} them for the hospitality and courtesy shown us. 1em for their expression of confidence and hoped that Company is the manufacturer of the celebrated Rube- ; 
j Resolved, That the thanks of the association be extended he would receive the loyal support of the membership. roid roofing and distributed some beautiful souvenirs bra 
to the officers and ncn Phan er SS a ar a _0. O. Snyder, of O’Neill, was unanimously chosen to its friends and customers in the shape of a neatly ‘A 
{ in ce eg ggg Alea Mage ge mee ss Plaga age lh ge i, Ste rsa ewe ae —— —— secre- designed memorandum book, which was much sought uy 
umber taade papers and we hereby extend to them the same tary instructed to cast the ballot for the association. after. 
through this ‘committee y teks * cae ant pooh For directors, Charles F. Iddings, of North Platte, The W. R. Pickering Lumber Company, of Kansas ; 
pom na doing for the retail ass : was nominated to succeed himself, but as this was City, Mo., was ably represented by W. J. Foye, of the y 
Resolved, That this association heartily thanks Elmer Hall against the by-laws, directors not being permitted to Kansas City office, and Joe Woodward, one of the prom My 
for the meritorious paper prepared and read by him upon the serve more than one term, Elmer E. Hall. of Syracuse, jnent members of the selling force, was also in attend: roe 
ieee That aoe haan is under obligations to and Was nominated and elected unanimously. For the other ance. Mr. Foye, who was formerly with George A. La: 
greatly appreciated the address of G. W. Hotchkiss and member Mr, Iddings nominated George T. Field, his Hoagland, at Omaha, has an_ extensive acquaintance rr 
hereby gives him a vote of thanks for the information given competitor at North Platte, stating that he believed 
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well represented at the meeting by that prince of 
hustlers, Joe P. Lansing, of oratorical fame. Mr. Lan- 
sing never fails to make friends for his concern wherever 
he goes. 

The Rice Lake Lumber Company, of Rice Lake, Wis., 
occupied Room 321, where its interests were looked after 
with fidelity by R. L. Andres, 

E. H. Polleys had in charge the forwarding of the ia- 
terests of the Big Blackfoot Milling Company, of Bon- 
ner, Mont., occupying Rooms 323 and 326, 

The Whitebreast Coal & Lumber Company had Par- 
lors E and F on the second floor, where H. Stephenson, 
sales agent of the coal department, and John J. Bone- 
kemper, in charg. of the lumber department of the con- 
cern, made everything pleasant for the visitors. 

J. H. Hatcher, representative of the Chicago Lumber 
& Coal Company, of St. Louis, Mo., had Rooms 323 and 
325. Mr. Hatcher was here, there and everywhere, and 
if he didn’t sell a few cars of yellow pine during the 
convention it was not his fault. 

The Grayson-McLeod Lumber Company had Parlor C 
and A. G. Mucke was its representative. Mr. Mucke is a 
resident of Lincoln and knows everybody and was cor- 
respondingly popular. 

George Rasmussen, the youthful-appearing but withal 
shrewd representative of the Nebraska Bridge Supply 
& Lumber Company, dispensed hospitality from Par- 
lor G. Mr, Rasmussen is a popular salesman in the 
Nebraska district and one of the best posteu gentlemen 
on lumber conditions in the territory. It is said that 
he organized a large army of friends for his concern 
during the meeting. 

M. B. Copeland, secretary and treasurer of M. A. Dis- 
brow & Co., Omaha, Neb., was on hand in the interest 
of his popular concern during the meeting. Mr. Cope- 
land reported an excellent trade for doors and mill work 
throughout the Nebraska, Kansas and Missouri country 
and it is said did a fine business. 


NEBRASKA’S NEW PRESIDENT. 


In the election of Elmer 8. Clarke as president of the 
Nebraska Lumber Dealers’ Association for the ensuing 
year, the members of the vassociation honored them. 
selves as well as the gentleman wao is the subject of 
this sketch. Mr. Clarke is the son of a pioneer of Ne- 
braska, who used to freight across the plains in the 
early days. He was born at Bellevue, Neb., November 
24, 1861. There he lived until he was ten years of age, 
when he removed to San Jose, Cal. His early educa- 
tion was received in the schools at Vaccaville, Cal. In 
1882 he returned to Nebraska and entered his father’s 
wholesale coffee establishment in Omaha. Afterward 
he engaged in real estate and banking and in 1892 he 
started a retail lumber yard at Gretna and has built up 
one of the best yards in the state, doing a thriving busi- 
ness. His yard is equipped in modern style and his 
lumber sheds are the envy of all who see them, being 
regarded by those who are in a position to know as 
among the best arranged of any in the state. Mr. Clarke 
operates a branch yard at Chalco, where he also does 
« good business. He served for two years on the board 
of directors of the Nebraska Lumber Dealers’ Associa- 
tion and last year was elected its vice-president. Pro- 
moting him to the position of president, he does not 
come untried to the office, having been for several years 
an enthusiastic member of the association and a good 
association worker, His experience on the directory and 
as an officer Lave well qualified him for the more im- 
portant responsibility which he now holds. 


NOTES OF THE MEETING. 


_ Ray Wiess, assistant to the general sales agent of the 
Kirby Lumber Company, with headquarters at Houston, 
Texas, was conspicuous at the convention. Mr. Wiess 
18 @ capable representative of this great concern and 
made many friends both for himself and the Kirby 
Lumber Company last week. . 
John _J. Bonekemper, ex-president of the Nebraska 
association, endeared himself greatly to the delegates 
by his unremitting attention in their behalf. A great 
many of the members were unable to obtain rooming 
quarters and Mr. Bonekemper exerted himseif to see 
a many as he could care for were suitably quar- 
ered, 
THOSE PRESENT. 


C. W. Adams, M. Bolton, Ruskin. 
John Adams, Eagle. 
‘ B. Adams, Crowell Lumber & Grain Co., Blair. 
W 8. Adams, Genoa Lumber Co., Genoa. 
- 8. Adams, F. W. Bird & Son, Chicago, Ml. 


k. L. Andres, Rice Lake Lumber Co., Rice Lake, Wis. 
John Anstine, Tamora. 


-_B. Arganbright, S. A. Foster Lumber Co., Cortland 
rs D. Ayres, Central City. ; 
; A. Bailey, Crab Orchard Lumber Co., Crab Orchard. 
4. K. Baker, J. K. Baker, Beemer. 


E. 8S. Bagley Ba i 
. agiey, Bagley & Renard, Bloomfield. 
George W. Baldwin, Crete. 

& Bradford 


L. Barber, Edwards Lumber Co., 
Edwards & Bradford Lumber Co., Ne- 


Brownsville 
E. Bardwell, 
braska City 
- Barnett, Barnett Lumber Co., McCook. 
Meine Barndt, W. O. Barndt Lumber Co., Minneapolis, 
¥ 4 Barrett, A. W. Barrett & Co.. Staplehurst. 

Paul poarstow. Barstow & Koupal, Ord. 

Will Mo ilett. Curtis & Bartlett Co.. Lincoln. 

te he Beebe, Long-Bell Lumber Co., Kansas City. 
a8 Blenkiron, Blenkiron Rros., Randolph. 

4. Bolton, Bolton Bros., Davenport. 


Linestn, Bonekemper, Whitebreast Coal 


& Lumber Co., 


C 

Tales L. Brannen, T. F. Mahoney, Greeley. 
a Sriges, J. T. Briggs, Diller. 

Lv Brown, Chester. 

ee Brown, Brown Lumber Co.. Greeley. 

Ww. Brown, Rrown Lumber Co., Lincoln. 
wie Buck, Gibbon. 

Kp Bullard, Bullard & Hoagland, Omaha. 


apolis, Mey nston, W. O. Barndt Lumber Co., Minne- 
M. 
Amie awell, M. caldwell, 


@ Cameron University Place. 
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W. W. Carmichael, C. N. Dietz Lumber Co., Omaha. 
C. N. Carpenter, York. 
T. L. Carroll, Gothenberg. 
C. L. Chaffee, C. L. Chaffee & Son, Omaha. 
L. E. Chaffee, C. L. Chaffee & Son, Omaha. 
ui; A. Chapell, W. O. Barndt Lumber Co., Minneapolis, 
nn. 
E. F. Chapin, H. F. Cady Lumber Co., Omaha. 
E. 8. Clarke, E. 8. Clarke & Co., Gretna. 
J. C. Cleland, Fremont. 
G. E. Cobb, Sunderland Bros. Co., Omaha. 
W. W. Cochran, P. D. Smith Co., David City. 
H. J. Coffin, Burwell Lbr. & Coal Co., Burwell. 
F. Coltpetzer, Chicago Lumber Co., Omaha. 
C. G. Cone, C. W. Hull Co., Omaha. 
P. R. Cook, M. A. Disbrow & Co., Omaha. 
M. B. Copeland, M. A. Disbrow & Co., Omaha. 
P. D. Corell, Corell Bros., Plainview. 
D. T. Cornell, Holdrege. 
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. Cosner, S. A. Foster Lumber Co., Clarks. 

L. W. Cox, L. W. Cox & Co., Scott’s Bluff. 

John A. Craven, John A. Craven & Bro., Exeter. 

M. Crawford, Crawford Lumber Co., Fairmount. 

. G. Cressy, Orchard Lumber Co., Orchard. 
-,Critchfield, Union Lbr. & Grain Co., Elmwood. 

h Crook, John Gilligan, Falls City. 

- D. Crum, Osceola. 

- Cunningham, Searle & Chapin Lbr. Co., Filley. 
Cushman, Adams & Kelly Co., Omaha. 

. Dalbey, Lew Wentworth, Omaha. 

Davis, F. L. Davis & Co., Utica. 

Day, Day & Frees Lumber Co., Superior. 

. Dewey, Ong. 

- Dickson, Frank Dickson & Co., Weeping Water. 
rank Dickson, Frank Dickson & Co., Weeping Water. 
eter Dierks, Dierks Lumber & Coal Co., Lincoln. 

. W. Dunn, C. N. Dietz Lumber Co., Omaha. 

F. Dunn, M. A. Disbrow & Co., Omaha. 

N. Duncan, Pawnee City. 


M. B. Edleman, Cloquet Lumber Co., Cloquet, Minn. 
G. W. Eggleston, Jr., G. W. Eggleston & Son, Palmyra. 
G. W. Eggleston, Bennett. 

Fred Eithorn, J. H. Vonsteen, Beatrice. 

J. A. Elliott, Consolidated Fuel Co., Fremont. 

John Elm, Elm & Wright, Genoa. 
E. W. Elwell, E. W. Elwell, Sterling. 

John Engelhaupt, Milford. 

H. D. Enslow, Antelope Lbr. & Coal Co.. Lincoln. 
E. J. Erford, A. W. Barrett & Co., Staplehurst. 
J. H. Erford, Curtis & Bartlett Co., Lincoln. 
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W. J. Foye, W. R. Pickering Lumber Co., Kansas 
City, Mo. 

S. A. Foster, 8. A. Foster Lumber Co., Lincoln. 

Frank L. Fox, G. T. Woodsum & Co., Lexington. 


T. H. Francis, Lincoln. 
M. L. Fries, Areadia. 
William Fried, Nye & Schneider Co., Fremont. 
L. EK. Fuller, AMERICAN LUMBERMAN, Chicago, Il. 
John A. Fuesen, Jansen Lumber Co., Jansen. 
H. S. Fuller, Crete. 
W. P. Fulton, E. Hunter & Son, Riverton. 
C. A. Galloway, C. A. Galloway, Holdrege. 
W. E. Grady, Crossett Lumber Co., Crossett, Ark. 
D. E. Green, Searle & Chapin Lbr. Co., Lincoln. 
H. Gray, J. M. Gray, Sutton. 
Geo. W. Green, Bloomington. 
W. H. Greenslit, Surprise. 
F. O. Gulley, Ozark White Lime Co., Fayetteville, Ark. 
Charles Gustenbeyer, Rogers Lumber Co., Henderson. 
V. S. Hall, Bladen. 
H. A. Hall, Long Pine Lbr. & Coal Co., Long Pine. 
E. O. Halstead, Chicago Lumber Co., Omaha. 
A. Hampton, S. J. Whitten, Blue Hill. 
D. Hanna, Hanna Lumber Co., Nelson. 
D. R. Hansen, Hansen Lumber Co., Hastings. 
G. W. Hassett, Hassett Lumber Co., Tecumseh. 
. H. Hatcher, Chicago Lbr. & Coal Co., St. Louis, Mo. 
. D. Heiges, Springview. 
B. J. Hilsabeck, S. A. Foster Lumber Co., Central City. 
nm W. Hotchkiss, Ill. Lbr. Dealers’ Assn., Chicago, 
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Robert Houngworth, Dierks Lbr. & Coal Co., Lincoln. 
E. C. Houston, One Horse Lumber Yard, Tekamah. 
Will E. Howard, C. M. Kincaide, Lincoln. 

H. R. Howe, Howe Lumber Co., Howe. 

H. Hulen, Libbey & Fulton Co., Kansas City. 

H. Hunker, H. Hunker & Bro., West Point. 

R. Hunzeker, Lewiston. 

D. S. Hutchison, T. Wilce Co., Chicago, Ill. 

C. F, Iddings, North Platte. 

H. N. Jewett, Omaha. 

L. C. Johnson, Cross & Johnson, Campbell. 

J. H. Johnson, Johnson & Noorlin, Holdrege. 

H. H. Jones, Clatonia. 

EK. F. Jones, DeWitt. 

H. H. Judd, H. H. Judd & Co., Rising City. 


A. W. Kalermeyer, Farmers’ Gr. & Lbr. Co., Firth. 
F. G. Karrick, Frost-Trigg Lbr. Co., St. Louis, Mo. 
John E. Kaufman, Columbus. 

George H. Kelly, Adams & Kelly Co., Omaha. 

M. D. Kern, Greenwood. 

W. E. Kent, Walrath & Sherwood, Platte Center. 
E. M. Kerns, J. . Kerns, Auburn. 

J. W. Kerns, Auburn. 
J. R. Kime, Unadilla. 

C. M. Kincaide, Lincoln. 

E. F. King, J. H. Yost Lumber Co., Friend. 

B. Koehler, A. Koehler Co., Geneva. 

Frank Koupal, Barstow & Koupal, Ord. 

F. C. Krotter, F. C. Krotter Co., Palisade. 
William Krotter, William Krotter & Co., Stuart. 


H. S. Ladd, C. W. Hull Co., Omaha. 
A. Lammers, Hartington. 
G. H. Lamoureux, H. D. Heiges, Springview. 
M. V. Lane, Horton & Chase, Stanton. 
J. P. Lansing, Hughes-Mackintosh Co., 
Minn. 


H. C. Larsen, S. A. Foster Lumber Co., Havelock. 
Lars Larsen, Lars Larsen & Co., St. Paul. 
Charles R. Lehrach, Farmers’ Lumber Co., Cook. 
J. P. Leininger, Loup City. 

EK. L. Lewis, E. L. Lewis & Co., Fairfield. 

8. W. Lightner, Lynch. 

Fred A. Linn, M. E. Linn & Son, Humbolt. 

xeorge W. Little, Little Lumber Co., Lyons. 

Clyde V. Lum, George Lum & Son, Verdon. 

M. H. Lum, M. H. Lum & Co., Steinauer. 

Cc. M. Lum, M. H. Lum & Co., Humboldt. 

D. E. Lynch. Badger Lumber Co., Lincoln. 

E. H. McKelvy, Hartwell Lumber Co.. Hartwell. 
A. W. McKenney. Ruskin Lbr. & Salt Co., Ruskin. 
R. H. Malloy, John Cook & Son, Julian. 

Cc. W. Malone, Beaver City. 

J. C. Mahan, Malcolm. 

Peter Mangold, Bennington. 

William P. Mangold, Mangold Bros.. Bennington. 
Rodnev Manning. Manning & Merrill, Carroll. 

F. l.. Manning, Dierks Lumber & Coal Co., Merna. 
J. J. Manschel, Adams & Kelly“Co., Omaha. 
Wilber ge Bau A 

rtin, Omaha. 

bore nnn A. L. Maryott & Son. Pender. 

J. H. Melville, J. H. Melville & Co., Sterling. 

M. J. Mitton, Panama. 

EK. TL. a Be bea seg 

. W. Miller, Curleton. 
ial V. Minor, ‘Whitebreast Coal & Lbr. Co.. Lincoln. 
J. L. Molynem, jDierks Lbr. & Coal Co., Broken Bow. 


Minneapolis, 


C. W. Monon, Kingsley Bros., Wilcox. 

8. B. Moffitt, Dorchester. 

H. H. Mohr, Pierce. 

W. E. Montgomery, S. B. & W. E. Montgomery, Edgar. 
J. O. Moore, Palmyra. 

W._C. Moore, Ohiowa. 

S. I. Moore, Moore & Hunsaker, Stromsburg. 

J. C. Morrow, Spencer. 

W. Mort, J. H. Mort Lumber Co., Harvard. 

A. G. Mucke, Grayson-McLeod Lbr. Co., St. Louis, Mo. 
R. S. Murray, Curtis & Bartlett Co., Lincoln. 

John Murtey, Murtey Bros., Brown. 


A. W. Neff, Carr & Neff, Scott's Bluff. 
- C. Newcomb, Whitten & Newcomb, Friend. 
- C. Newman, Newman & Bone, Fairbury. 
K. C. Nonhoun, Nebraska-Iowa Grain Co., Omaha. 
D. D. Norton, Kenesaw Lumber Co., Kenesaw. 
W. F. Norway, George A. Hoagland, Omaha. 
Theo. Ojerudyk, Keystene Lumber Co., Ashton. 
Frank M. Osterhaut, Osterhaut & Becker, David City. 
A. B. Outhouse, Keystone Lumber Co., Loup City. 
W. E. Page, Syracuse. 
N. T. Parker, Mo. Lumber & Land Ex. Co., Kansas 
be Mo. 
W. R. Patrick, Barnett Lumber Co., Elmw 2», 
W. H. Payne, C. M. Kincaide, Lincoln. 
S. H. Pearson, Huttig-Moss Mfg. Co., St. Josepn, Mo. 
E. F. Peck, Farmers Cooperative Assn., Cedar Bluffs. 
W. S. Perrin, Antelope Lumber & Coal Co., Lincoln. 
A. V. Perry, Perry & Bee Co., Cambridge. 
M. A. Phelps, D. R. Phelps, Wahoo. 
J. W. Phillips, Brooks-Scanion Lumber Co., Minne- 
apolis, Minn. 
George W. Platner, H. F. Cady Lumber Co., Omaha. 
E. H. Polleys, Big Blackfoot Milling Co., Bonner, Mont. 
W._S. Pool, W. C. Moore & Co., Angus. 
J. E. Poston, Salina C. P. Co., Lawrence, Kas. 
A. Powell, A. Powell & Co., St. Edward. 
R. 8S. Proudfit, Gurd Rock. 
George Rasmussen, Neb. Bridge Supply & Lumber Co., 
Omaha. 
William Rattan, Essex. 
8S. J. Rice, S. J. Rice & Co., Harvard. 
K. C. Richards, Hansen Lumber Co., Hastings. 
T. B. Rogers, T. B. Rogers Lumber Co., Elm Creek. 
R. E. Rogers, A. M. Fox Co., Lincoln. 
J. M. Ruth, George A. Hoagland, Omaha. 


Ralph Sample, William Buchanan, Kansas City, Mo. 

8S. S. Saunders, D. G. Saunders Lumber Co., Kansas 
City, Mo. 

J. F. Schofield, J. W. Kerns, Hickman. 

J. N. Schneider, O. H. Wertz & Co.. Creighton. 

Alex. Scott, Blue River Lumber Co., Stromsburg. 

8S. S. Sears, Hyannis. 

F. E. Seavey, Bissell & Seavey. Wolbach. 

W. G. Seeley, P. D. Smith & Co., Columbus. 

I. P. Sellers, I. P. Sellers, Narka, Kas. 

George A. Shaw, Edwards & Bradford Lbr. Co., 
mont. 

Ed. R. Shaw, Ed. R. Shaw & Co., Omaha. 

H. W. Shearon, J. V. Switzer, Daykin. , 

James Shearon, J. V. Switzer, Fairbury. 

Archie Shultz, John K. Von Steen, Beatrice. 

J. A. Sire, Edwards & Bradford Lbr. Co., Brock. 

F. M. Spalding, Lincoln. 

H. Smelser, Ashton. 

George L. Smith, Badger Lumber Co., Lincoln. 

H. J. Smith, C. R. Smith, Table Rock. 

J. E. Smith, Smith Bros., Shelby. 

George M. Smith, Smith Bros., Shelby. 

A. L. Snow, Consolidated Fuel Co., Fremont. 

Jesse Snow, Campbell. 

Oo. O. Snyder, O. O. Snyder & Co., O'Neill. 

W. T. Spelts, S. A. Foster Lumber Co., Wood River. 

E. J. Spirk, Wilber. 

A. W. Standing, Grayson-McLeod 
Louis, Mo. 

A. P. Stearns, Adams & Kelly Co., Omaha. 

F. P. Steele, F. M. Spalding, Tobias. 

R. Stevenson, Dierks Lumber & Coal Co., Lincoln. 

Oscar Strand, Aspegren & Strand, Saronville. 

A. E. Stratton. P. D. Smith Co., Lincoln. 

A. F. Sturm, Nehawka. 

J. K. Strum, Chicago, Il. 

E. P. Sweeley, M. A. Disbrow & Co., Omaha. 

G. N. Talbot, Crowell & Talbot, Oxford. 

J. W. Templin, Palmer. 

John P. Thiessen, Jansen Lumber Co., Jansen. 
S. Thurston, Walrath & Sherwood Lbr. Co., Monroe. 
F. Tidball, Tidball-Marsh Lumber Co., Lincoln. 
L. H. Trester, Trester Lumber & Coal Co., Lincoln. 
A. Trumbull, Cross & Johnston, Minden. 
M. Trumbull. Cross & Johnson. Hildreth. 
. J. Tucker, Howe Lumber Co., Howe. 
A. K. Van Anda, Pawnee Lumber Co., Pawnee City. 
L. R. Vakiner, Edwards & Bradford Lbr. Co.. Elmwood. 
Cc. Walker. Walker Bros. & Co., Douglas. 

Platt B. Walker, Jr., Mississippi Valley Lumberman 
Minneapolis, Minn. 
Me H. Wairath, Walrath & Sherwood. Omaha. 

George S. Ward, George S. Ward Lbr. Co.. Clav Center 

J. A. Waters, F. H. Gilcrest Lumber Co.. Boelus. 

A. H. Weir, Badger Lumber Co., Lincoln 

0. H. Wertz. O. H. Wertz & Co., Creighton. 

E. G. West. Gothenberg. 

T. W. Whiffen, DeWitt. 

Ray Wiess. Kirby Lumber Co., Houston, Tex. 

M. J. Wilcox, Central Coal & Coke Co., Kansas City 
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Lumber Co., St. 
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err] 
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Mo. 
K. Wilkinson, Wilkinson & Sharp. Fagle. 
Cc. W. Wood. C. N. Dietz Lumber Co., Omaha. 
W. F. Wood. Anna Wood. Haigler. 
Cc. E. Woodruff. Grand Island. 


Joe Woodward, W. R. Pickering Lumber Co.. Kansas 
ow y Yale. Bradford & Kennedv Co.. Holdrege. 


J. H. Yund. Gravs Harhor Com. Co. Cosmopolis. Wash 
R. H. Zaugg, F. C. Hamann. Yutan. 
PPDBPDBBABPBDBDBDBAPA DI 


LUMBER FROM PAPER. 


The Nonpareil Paper Lumber Company has heen in 
corporated under the laws of New Jersev throngh the 
Pittsburg (Pa.) office of the New Jersev Corporation & 
Guaranty Trust Company. Its eapitalization is $H5, 
000. A temporary organization has heen formed with 
Theodore Hevl president and George S. Harrison see 
retary and treasurer. : 

The idea of the compary is to exploit commercially 
the invention of a woman. Miss Marv S. Lynne. an 
analytical chemist. has perfected a process for the manu- 
facture of artificial wood from paper dust by the nse 
of powdered magnesite rock and a liquid chloride 
binder. The process is said to have been discovered 
about fifty years ago by a French chemist, but the 
formula was never made public and the secret of the 
process died with its discoverer. Miss Lynne has been 
engaged in experiments looking to the discovery of the 
forgotten process for the past six years and has at 
last succeeded. The magnesite rock used in the manu- 
facture of the new artificial lumber is obtained from 
an island in Greeve. 





































































A, A ll Elin it 


etemnere neon 






































AMERICAN LUMBERMAN. 





JANUARY 31, 1903. 





OVERFLOW FROM THE BIG SOUTHERN MEETING. 





Delayed Wisdom that Merits Preservation- A Debate That May Become Historical—Author- 
ities on Economy in Manufacture and Forest Conservation—A Valuable Committee Report 
in Condensed Form— Opinions of Giants in the Southern Lumber Trade. 





Notwithstanding the comprehensive character of the 
report of the annual meeting of the Southern Lumber 
Manufacturers’ Association in the last issue, there were 
many good things said that were crowded out for space 
reasons. Realizing the importance of the many points 
brought out at the meeting in question there are pre 
sented in this issue some details of one of the most re- 
markable debates that ever took place in a convention of 
lumbermen. The facts developed during this war of wit 
and words are applicable not only to the members of the 
Southern Lumber Manufacturers’ Association but apply 
with equal force to the yellow pine industry as a whole. 

The speeches, aside from their importance as a guide 
to the conditions prevailing at present, are valuable as 
they represent the individuality of the various mem-- 
bers. 

A close perusal of the running cross fire in later col- 
umns would enable any one familiar with those who de- 
livered as well as received the blow to assign the vari- 
ous flights of rhetoric to the individuals responsible for 
its utterance. 

Forestry in Southern Pine. 

In introducing Mr. Sherrod to the meeting President 
McLeod referred briefly to the agricultural interests of 
the United States and their relation to the welfare and 
prosperity of the lumbermen. He stated that an invita- 
tion had been extended to Secretary Wilson, of the de- 
partment of agriculture, but that the latter could not 
make arrangements to attend in person, but realizing the 
importance of the meeting had delegated Thomas H. 
Sherrod to represent the department. Mr. Sherrod was 
then introduced and read a paper setting forth what the 
department is doing to encourage conservation of the for- 
ests of the United States, devoting special attention to 
the yellow pine of the south. 

Mr. Sherrod’s paper, practically in full, was as fol- 
lows: 

It is my purpose to describe briefly the work which the 
bureau of forestry. of the department of agriculture. is doing 
in the south. This work is two-fold: First. the bureau is 
making a special study of commercially important trees. 
Thus far in the south four commercial trees, loblolly pine, 
white pine. hemlock and white oak, have been studied to 
determine their rate of growth and to ascertain their special 
qualities for forestry. Similar studies of commercial trees 
have been carried on in other parts of the country ard have 
met with the cordial approval of lumbermen and much as- 
sistance is rendered by them. Through these studies a 
better knowledge of our commercial trees is reached. which 
will certainly help not only to widen the uses for which they 
are employed but to substitute a new species for one, the 
supply of which is exhausted. * * * 

That the end of the timber supply in the south ‘'s plainly 
in sieht. under present methods of lumbering. is well under- 
stood. Mr. Henry Gannett. in the last census report, esti- 
mates an average stand of 3.000 board feet to the acre on 
the 100.000.0000 acres of forest Jand included in the south- 
ern pine belt. This at the present rate of cutting would 
last thirtv-three years. We heard yesterday that it is en- 
tirely unlikely that this underestimates the supply. 

The pressing need of systematic and conservative for- 
est management is constantly urged and as a policy is 
widely indorsed. Yet until very recently there has not so 
far as I know been a single thorough going attempt in the 
south to lumber ary tract of timber in such a way that con- 
tinuous crops could be cut from it. Among the reasons for 
this one very potent reason is that practical methods of con- 
servative cutting are not generally understood. 

It was in order to establish in different localities practical 
examples of conservative forest management that in October, 
1898, Circular No, 21 was issued by the bureau of forestry, 
in which an offer was made to owners of timber land to co- 
operate in the conservative management of their holdings. 
Under the terms of this offer of co-operation a preliminary 
examination of timber lands toward the management of 
which advice is requested is made by a forecaster entirely 
at the cost of the bureau of forestry. The object of this ex- 
amination is to determine whether practical forestry can be 
applied profitably to the lands in question. A report based 
upon this examination is made jointly to the owner and to 
the bureau. If conditions are found to warrant a working 
plan and the owner wishes it, a detailed plan is made by 
the bureau in co-operation with the owner, the owner paying 
the traveling and living expenses of the men engaged in the 
work, while their salaries are borne by the bureau. The 
purpose of this plan is to measure the stand of timber and 
its rate of growth: to determine those modifications of pres- 
ent methods of lumbering which, without encroaching ma- 
terlally upon present profits, will insure the production of a 
second crop from the lumbered area. and to fix by a thor- 
ough expert examination the best business policy for the 
management of the tract, Lumbermen were at first slow to 
take advantage of this offer. More recently, however, many 
applications for preliminary examinations of timber tracts 
have come from lumber firms in the southern states and a 
number of working plans are either completed or are in 
preparation. Working plars have been completed and are in 
operation for a tract of loblolly and shortleaf pine in Ar- 
kansas; for three hardwood tracts in Tennessee and North 
Carolina, and for a tract of longleaf, loblolly and Cuban 
pine in South Carolina. This winter field work necessary 
to the preparation of working plans is being carried on 
‘pon the tract of the Burton Lumber Company, of Charles- 
ton, S. C., and upon the lands of the Kirby Lumber Company 
and Houston Oil Company in southeastern Texas. 

It is comparatively simple to formulate methods of in- 
tensive management for perpetuating the forests of ‘south- 
ern pine and increasing the quantity and improving the 
quality of succeeding crops. A number of systems of in- 
tensive forest management have been devised for pine for- 
ests in European countries, where forestry is a century or 
more old, which theoretically find easy application to the 
forests of southern pine. The ms age is to devise methods 
of careful and conservative cutting which are practical and 
profitable under present conditions, Such measures must be a 
compromise between what it is best to do fdr the good of 
the forest and what it is practical to do from the stand- 


point of competition and securing fair profits from the 
start. No general rules can be laid down as to the charac- 
ter and extent of this compromise between largest possible 
profits at present and chances for getting perpetual profit 
from timber land in the future. This varies too much with 
species, ownership, stumpage and value, logging methods and 
local conditions of market, transportation, labor etc. 

The basis for a second crop is always present in the virgin 
forest and it is practically in the hands of the lumberman 
either to cut off his chances for a second crop by cutting to 
a small diameter and destroying the young timber, or to 
insure a second crop by cutting only mature timber and 
saving as much young growth as possible. In so far as I 
have seen logging of southern pine no trees are cut for tim- 
ber which are less than 12 inches in diameter on the 
stump; more often the diameter limit 1s 14 or 15 inches. 
Trees of the latter size are mature. By matured trees is 
meant in this case trees which have passed the stage of 
rapid growth. Mature trees in a forest are unproductive and 
represent so much idle capital. Their removal is a benefit to 
the forest since it gives light and growing space to small 
trees which are capable of rapid growth and which are held 
back by lack of sufficient light. 

Measurements of longleaf pine recently made on old cut- 
tings on the land of the Kirby Lumber Company show an 
increase of 118 percent in diameter growth since lumbering. 
These lands, cut over 12 to 15 years ago, are estimated to 
run 4,000 or 5,000 feet to the acre. But just as much as 
the removal of matured trees is beneficial in every respect 
the destruction of small trees is fatal to the perpetuation of 
the forest. 

The extent of the sacrifice of present profits which a tim- 
ber owner is justified in making depends primarily upon the 
margin of profit in lumbering. Forestry does not create 
value where no value exists; the higher the returns from 
lumbering the better the opportunity for forestry since the 
surer and the larger is the value of the second crop which 
it is the object of forestry to produce. 

I am exceedingly fortunate in being able to refer to the 
able remarks made yesterday with regard to the increasing 
value of yellow pine stumpage. I have nothing to add to 
Mr. Long’s remarks. While stumpage values in the south 
may not warrant elaborate systems of forestry they are 
already sufficiently high to make practical forestry a sound 
business proposition. 

And now a few words describing the field work now in 
progress on the lands of the Kirby Lumber Company: Since 
the whole probiem on these lands is summed up in the 
question “Can the company afford to hold these lands for a 
second crop?” most careful attention is given to the collec- 
tion of data upon which the conclusions and recommenda- 
tions of the working plan will be based. One of the first 
steps In the preparation of the working plan is to determine 
as accurately as possible the present stand of timber. It is 
not alone the cut of merchantable timber in board feet 
which is required; since future crops of timber are to be 
predicted it is especially important to know the number of 
trees of smaller diameters which will form the basis for 
future crops. On the tract of the Kirby Lumber Company 
the stand of timber is being determined in the following 
manner: Much in the same way as timber is estimated in 
the northern woods, strips are run through the forest on 
compass course. The strip is one chain wide, so that every 
tenth chain makes an acre, On these strips all pines down 
to one inch in diameter are measured with calipers. The 
measurements for each acre are recorded upon separate 
sheets and careful note is made of the number of defective 
or culled trees, and of the silvicultural conditions of the 
forest. These surveys afford an opportunity for the collec- 
tion of much detailed information with regard to lands 
which bears directly upon the working plan and are also the 
basis for the preparation of topographical and soll maps 
ete. 

In order to verify the results of the valuation surveys and 
at the same time to secure valuable data with regard to the 
methods in use, sample areas are laid off at various points 
where the company is lumbering and the actual cut, accord- 
ing to the company’s scale, is determined. At the same 
time accurate figures are obtained with regard to the number 
of small trees used for skids, corduroy, tram ties etc., those 
destroyed by fellings and the stand of small trees left on 
the ground to form the basis for a second crop. 

Six thousand seven hundred felled trees have been scaled 
and complete analyses taken to determine the average mer- 
chantable contents in board feet of trees of different diam- 
eters and to calculate the rate of growth. The results will 
be employed to construct tables of volume and yield in 
board feet and money, and various other tables dealing with 
the form and developments of the longleaf pine. The number 
of these analyses is sufficient to render the results secured 


from them of great accuracy for local use on the tracts of the 
Kirby Lumber Company and other tracts which exhibit no 
marked difference as regards soil, climate or any of the 
factors influencing tree growth. They cannot be expected 
to yield even approximately accurate results for the same 
tree growing under different conditions. 

From the results of the valuation surveys and the stem 
analyses, the one showing the stand of timber and the other 
the rate of growth, it will be possible to compute tables 
ee with yield in timber and money per acre instead of 
per tree. 


After the reading of the paper Mr. Sherrod said in 
explanation that he had expected to give a talk on for- 
estry illustrated with lantern slides, and that in the ab- 
sence of material for this part of his talk he had hastily 
prepared the paper read. He referred to the excellent 
paper read by R, A. Long on the previous day as the , 
best argument for practical forestry. 


Economy in Manufacture. 


The text of the paper on economy in manufacture 
delivered by I. C. Enochs was as follows: 


To submit a paper on economy in manufacture is in effect 
to write a differential criticism upon the methods of the 
yellow pine industry. 

It follows from this conception of the subject that it 
is not my purpose to suggest new lines in which to work 
but simply to review the directions in which yellow pine 
manufacturers are advancing, and to suggest in general 
terms some conclusions arrived at as to the elements enter. 
ing into the problems of economy. It involves methods and 
details of very wide range and variety, hence it must be 
borne in mind that, as there is difference of conditions or 
circumstances, what may be economical for one locality or 
condition would be the reverse in other, perhaps many 
other, situations. 

Mr. Hancock’s characterization of the tariff as a loca! 
issue will apply to the query, what is economy in the manu- 
facture of yellow pine lumber? 

Production on large scale is universally acknowledged 
to be a = condition of cheapness in all lines of in. 
dustry. e reason for this lies in the divisions and spe. 
cialization of labor, whereby supervision is notably reduced, 
and the maximum of efficiency as to men, capital, plants 
apd mechanical energy is assured and sought to be assured. 

The application of this principle of cheapness or low 
level expenditure in yellow pine manufacturing finds the 
best expression in an operation where it is aimed to stand. 
= methods in the production of limited lengths and 
sizes. 

The logging equipment and operation; the mill arrange. 
ment and construction; the market selected; the _ stocks 
manufactured and carried; the labor equipment and policies 
installed, are all designed to carry this idea into practical 
effect. I hardly need to say this product is principally 
taken by retail dealers. 

Today, this is an approved operation and yields under 
efficient administration good economic results, and if sup- 
ported by a large timber holding it answers almost ideally 
our inquiry. 

Yesterday, speaking generically, it was not an ideal opera- 
tion. It was hardly a safe one because the markets we 
can now call our own were then held by other interests, 
and the demand was so largely for special order product, 
and sometimes so barren of all other requirements, that 
no mill without alternating method of operation was assured 
of that market security which is one of the most essential 
features of industrial existence although the last factor in 
the series. 

This yesterday with its initial and oft chance-formed 
methods, its fitful markets, its intricacies and deficiencies 
of expedients, its wastes, its warfare for industrial place 
with the king of woods, is practically past, but some effects 
linger in consequence of the conflict, and must abide to 
the end with some of the manufacturers. 

This assertion is made upon the assumption that fully 
one-half the mill plants now operating have no more than 
ten years of stumpage, which fixes their period of exist- 
ence, and that these plants with their administrations and 
policies are practically limited in the lines adopted in the 
prior period. To these radical transformation would be 
uneconomical because of the ability of the large scale pro- 
duction mills with the partial product which necessarily 
comes from the non-standard mills fully to supply the class 
of trade for which they especially provide; further, be 
cause the change would disarrange the equilibrium desir- 
able to maintain between supply and demand, for we must 
recognize the fact that markets and prices are constantly 
sensitive to conditions of supply and subject to wide range 
of fluctuation. 

Again, diversified and special demand will not decrease; 
it will probably increase as this industrial day advances; 
therefore mills capable of alternating should accept the 
situation as logical and safe, and by intensity of attention 
promote a quickening conception of utility to the end that 
the wastes and errors of the past shall be minimized. 

Then the added cost of specially manufactured product 
should be added or more than added in the sales depart 
ment. The acute and ripened judgment of a wise manu- 
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facturer or capable superintendent may expect without in- 
crease of output for plant, or material change in machines 
or methods, to bring forth a higher percentage of profit 
pearing product working for special demand than for 
standard limited sizes. 

This argument applies especially to that class of opera- 
tors who do not hold a large investment interest in yellow 
pine stumpage, or who sustain a large producing relation to 
their stumpage holdings. 

Just how they shall amend their operations to overcome 
the wastes of the past, to make forest residue yield by- 
products, or provide other industries which shall take the 
place of the industrial life they have initiated are local and 
collateral studies more pertinent from an economic point of 
view than the slight cost reductions they may be able to 
secure in their unused operating period and apply con- 
nected with this subject; for the redemption of plant ap- 
pliances and other features incident to a lumber operation 
are among the most important elements of economic pro- 
vision, and they appeal first to the medium and small oper- 
ator, whose line may have been chance-formed, than to 
the larger manufacturer whose plans later formed and in- 
stalled are more logically wrought out. 

In an article like this covering so wide a range and im- 
portance of subject the examples chosen must not be looked 
upon as an exhaustive list of cases. They should be typical, 
illustrating and emphasizing divisions of operations, for 
division of operation, resulting in diversified products in 
direct ratio to the extent, adequacy and permanency of mar- 
kets, is the prerequisite condition to economic production, 
because they avoid excess supply, which is fatal to main- 
tenance of values on manufactured product. 

The opportunity for general economic results in yellow 
pine has not been and is not what it should be. Among 
the causes contributing to this fact. is the lack of recog- 
nized value in stumpage; hence no appeal of interest to 
promote the saving by-products may make. 

The sparseness of population; the absence of kindred 
industries to take our product as raw material for other 
industrial operations! It appears the period of cure is 
at hand and if the logical expectation of our excellent in- 
dustrial situation is not aborted by some unforseen cause 
we shall now quickly realize market advance and confidence 
in this section and industry, so that higher economy shall 
obtain in preference to the meagre. 

Economy in the manufacture of yellow pine, so far 
as extending the life and period of the forest resource, has 
other claims for interest and attention than the manu- 
facturers and operators immediately listed in the industry 
of this period. 

The practice of operators controlled by necessity rather 
than judgment disregarding waste and enlightened concep- 
tions of utility will under new conditions be of greater 
concern to the community at large, and there will come 
requirement for the best preservation and utilization of 
the timber of this section, not only because of the manu- 
facturers’ immediate interest but for the certain ultimate 
failure of its industrialism and its unlimited contribution to 
the general welfare. 


Report of the Committee on Values. 


R. A. Long, chairman of the committee on values, 
prefaced his report with this suggestion: 

“It was my pleasure yesterday to deal with what I 
believe to be the most important subject pertaining to 
the manufacture of yellow pine lumber. It is my pleas- 
ure today to deal with what I consider the second most 
important subject® I said yesterday that knowledge was 
an asset the result of which was profit. I believe that 
pertains to all departments of the business and I am 
thoroughly satisfied that many times we sell our lumber 
at prices far below what we could get for it were we 
thoroughly informed. It was thoroughly demonstrated 
during the middle of last year that we were selling No. 
2 boards at $1 to $2 below the list when it was shown 
by Secretary Smith that there was an actual shortage. 
As soon as that information was obtained everybody 
asked full list prices for the items. I realize that on 
the second day we have grown somewhat tired, and pos- 
sibly in a measure somewhat lukewarm, so I ask your 
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especial attention to this report on the second most im- 
portant subject.” 


Your committee on values, finding some differences as to 
prices between the Universal Molding Book and the book 
of the association (the differences in the main being against 
us), suggest in order to: avoid many misunderstandings 
that our secretary be instructed to revise our book to 
correspond with the Universal book, and when any changes 
are made in the Universal book that corresponding changes 
be made in our book. 

Using November 5 list as a basis, we recommend an ad- 
vance of 50 cents a thousand on No. 2 dimension, and $1 
on heart face edge grain A and edge grain A; the remainder 
of the list to be the same as November 5, and that all of 
our members be requested to issue such list, as we believe 
it to be to the advantage of the industry to issue a list at 
least as often as every three months, even though no change 
in prices should be thought advisable. 

We also recommend that when an issue is made such 
list be referred to in making our quotations, instead of 
some previous list. 

We would call especial attention to the fact that while 
the stocks of the yellow pine mill manufacturer have in- 
creased some, yet we believe it has not been because of a 
lack of demand but for the reason that cars could not be 
had during the last few months in which to make ship- 
ments. Had it not been for this difficulty a large portion 
of the present surplus would have been consumed and the 
balance have been piled in the yards of the retaiier in- 
stead of at our mills. We in short think and are of the 
opinion that the actual stocks of yellow pine on hand are 
very little or if any greater than one year ago, the only 
difference being as to location. In the former case the 
greater amount in the retail yard, the less amount piled 
at the mills; in the latter the reverse is true. 

We also wish to call your especial attention to the con- 
dition of the white pine stocks, and in order that you may 
know as to how these stocks have been changing during the 
last eight years we give stocks on hand at the end of each 
year since 1894: 


ee 8,944,842,000 1899......... 2,728,271,000 
USSG... cccccce 4,180,860,000 1900......... 2,839,705,000 
| Are 4,053,937,000 1901......... 2,388,256,000 
Sone 8,915,558,000 1902......... 2,112,719,000 
1SOGS. occ sicce 3,494,739,000 


Please note stocks on hand December 31, 1901, were 442.- 
000,000 less than December 31, 1900; December 31, 1902, 
stocks on hand were 275,000,000 less than December 31. 
1901. I am informed by Mr. J. E. Rhodes, secretary of 
the Mississippi Valley Lumbermen’s Association, that the 
cut of the white pine mills will likely be from 150,000,000 
to 250,000,000. less during the next four or five years. So, 
inasmuch as we are to supply a large portion of the deii- 
ciency of the north, it must be expected that our product 
must increase somewhat annually. 

We would also call your attention to the fact that hem- 
lock stocks of the northeast are about 180,000,000 less than 
December 31, 1901. 

For your information I would suggest that the stocks on 
hand December 21, 1900, were 622,312,000; December 31. 
1901, 574,406,000; December 31, 1902, 441,624,000. It will 
be observed that there has been a gradual decrease each 
year. We as well desire to call attention to the fact that 
even through the most strenuous efforts to increase the cut 
of hemlock in 1901 the cut was about 524,000,000 ; in 1902, 
661,000,000, an increase of only about 37,000,000, or about 
7 percent. 

And so while we have apparently a surplus in the south 
yet when we combine the woods that supply the territory 
covered by our product there is actually no increase at the 
mills; if anything, a decrease. 

And again we desire to call your very special attention to 
the financial condition of the country, as so ably set forth 
in the opening address of our president. Considering these 
excellent conditions, which we believe are not stressed be 
yond their merits; considering the value of stumpage, the 
cost to produce lumber, the list which we herewith propose 
we believe is too low, and if our people would only awaken 
to this fact and hold to these prices for a period of thirty 
days we believe within that time we would have more 
orders than we could possibly take care of, and an advance 
in prices which should exist because of the conditions 
named above would inevitably follow. 

We also believe that these conditions will be forced upon 
us before the first day of April regardless of what we may 
do, but the present condition, properly understood and acted 





upon, will bring about the conditions named somewhat 
earlier. 


There is much more that might be said on this subject 
and no doubt will be said when this report is submitted 
to your consideration. R. A. LonG, Chairman. 

After reading the report of the committee on values 
Mr. Long asked that in the observance of the recom- 
mendations of the price list committee and that in 
making quotations members refer to the new list and 
not to the old, stating that while it might cost $100 or 
so to issue the price list the return would be in the 
shape of thousands. 

Before the adoption of the report of the committee the 
president asked for a discussion of the subject. Tifis 
was the discussion of the meeting, developing many 
phases of the question under consideration and bring- 
ing out the real views of the members on this question 
of vital importance. 

Mr. Gardiner opened the ball with a suggestion, ask- 
ing that some means be taken to find out how many of 
those present would agree to stand by the suggestions 
of the committee on values. 

The president put the question, asking the members 
to express their faith in the practicability of the recom- 
mendation by actual works, and asked if it was the sense 
of the meeting that the adoption of the report carry 
with it the substitution of the price list recommended 
by the committee. 

Mr. Gardiner amended his suggestion, asking that an 
earnest effort be made to maintain prices, stating that 
he was thoroughly convinced that the committee was 
right and that the demand for lumber would advance 
prices ultimately and that the action recommended 
would result in an earlier advance. 

J. B. White was then recognized by the chair. While 
Mr. White has no official title it is publicly and pri- 
vately stated that he is the semi-official orator of the 
Southern Lumber Manufacturers’ Association Mr. 
White’s individuality is too well known to need any 
comment. The unique character of his speech at Wednes- 
day’s session, however, came as a matter of surprise to 
his many friends. Should by any turn of the wheel of 
fortune the lumber business fail as a source of income 
to him there is one profession that will always stand 
with open arms ready to receive him into the ranks of 
the true believers, and he will be free to worship at the 
shrine of which all good newspapermen are devoted fol- 
lowers. His “pipe dream” of the future with respect to 
the exhaustion of our forests was worthy of the efforts 
of a Bellamy, and equal to the best endeavors of a spe- 
cial department man on a daily newspaper. No one 
phrase or sentence could give this an appropriate head, 
so for lack of a comprehensive term it might fittingly be 
called 

A Treeless Earth. 

I think there ought to be simething said upon this im- 
portant subject—the question of prices. We have met here 
in January; spring trade is coming to us; we are getting 
iguiries now, and the question is what sort of a price list 
are we going to send out? The yards are being stocked for 
the spring trade. I believe that we should discuss this 
question and get some expression of the conditions as they 
exist. I think the passage of that resolution and allowing 
it to fall flat at a convention like this is unwarranted 
as om been interested in the papers presented at this 
meeting. We have been talking, or talked to, here about 
yellow pine going out of existence in a few years. Yes, in 
a few years we are not going to have any. We are talking 


of the increased demand in France of 20 percent, in England 
of 20 percent and the increase in population in this coun- 
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try and the greater demand; and then we pass a resolution 
regarding the price list and go home without saying what 
we are going to do. . 

I bave just been wondering what our grandchildren 
will say. I fancy some old man sitting before a fire and 
talking to his children, and telling them something about 
torestry. 

“Yes, children, this whole country used to be covered 
with forests, and they used to have a forestry department. 
They had a lumber association in those days; indeed, they 
were great people. Your forefathers were lumbermen. They 
were great people in their day, but they died just ordinary 
millionaires. ‘They could have gotten rich had they asked 
# decent price for their lumber. [Laughter and applause.) 
They were great people to read papers and would get the 
forestry department of the United States to tell them how 
fast the stuff was being cut off. They were a little peculiar, 
however. Now, there was your Grandfather Long. He was 
a well informed man; he was a far-seeing man, and he was 
great on statistics. He would get the members of this 
association I have told you about around him and tell them 
all about it. ‘Those botanical names that you have been 
reading about have become extinct long ago, just as Grand- 
father Long said they would. The old gentleman was very 
truthful, and he was rather stubborn. He insisted that 
things had to go just as he said. And when he said that 
all of the pine timber of the United States would become 
extinct in thirty years be turned right in and ran his mills 
night and day to help make it so. [Laughter and applause. | 

“Yes, they were great people, those lumbermen. ‘There 
was an old crank that used to meet with them of the name 
of Carter—Old Man Carter. He said he was not in favor of 
running his mills night and day, but be was in favor of giv- 
ing the benefit to the people in some other wey. Lle was 
in favor of having only two grades, a number b and better 
grade and No. 1 common and worse, and if there was any 
doubt about it being better then B, put it in No. 1 common, 
| Laughter. J 

“They were good people; they were philosophers and 
philanthropists; they lived for their day and their genera- 
tion. We live here in marble castles, built in the Corin- 
thian, the lonian and other styles of architecture; our 
buildings are finished alabaster aud onyx and trimmed with 
gold and silver, which are suitable to the day in which we 
live, but they built their houses of wood. Now, see that 
old mantel there, that is a relic handed down from our 
tathers’ fathers! It was made out of longleaf yellow pine, 
ponus patustris, President McLeod, of the convention, kept 
that as a relic and handed it down to his children. Weill, 
that old yellow pine mantel would be worth any price now ; 
it is priceless. See that old hat rack? It is a relic of the 
pinus echinata, the shortleaf pines of those olden days. 
hey grew in the old state of Arkansas. It became sub- 
merged and they dug it up and made that hat rack of it. 
Yes, children, the timber is gone; we have only memories 
left. They used to have wood fires, actually burn it in 
the grate. That was a great day and a great people. 

“ithere was Secretary Smith. 1 have heard them tell of 
how they would get together and talk. And he would read 
his reports at the semi-annual meetings and show them how 
stocks were being reduced—prices being reduced to corre- 
spond—aund that is the way things went. He was the head 
aud leading member of the great Smith family and he was a 
thorough gentleman and never got under the table, su he 
was aiways respected by his fellow lumbermen, 

“It is to be regretted that we have nothing now in forestry 
no forests and no forestry department, and the great in- 
dustry of our ancestors has become extinct also.” 

Mr, White continued as follows: 

Gentlemen, we compare the present with the past as 
Brother Long has done, and then we go right home and do 
the things we are told not to do. We clap our hands and 
cheer and resvlute and then go home and do the same old 
thing. * * I do not believe you can put a price on 
No. 2 wheat until you have No. 2 wheat. You cannot sell 
No. 2 corn until you have it, and it is the same in lumber. 
Make your grades definite and then stick to them. ‘There 
is not going to be so much cutting prices if every man 
is making exactly the same grade. We will know then what 
a B grade is and know that somebody else's grade will not 
be preferred to ours. 

Mr. White then devoted his attention to the import- 
ance of established grades, saying that until that ques- 
tion was settled correctly they would always remain 
where they were. He also stated that the inspectors 
should be given hearty support and that the graders and 
the owners should be instructed in regard to the differ- 
ent classifications, and see that they were strictly ob- 
served. The question of grading possessed the only clear 
and substantial solution of the vexed question of prices. 
If grades were standard a customer could not say that 
he could purchase a lower grade at a lower price and 
get all the uppers he wanted out of it. Mr. White 
begged the’ pardon of the convention for his aerial flight, 
which was readily granted, and then reiterated his be- 
lief that the matter should be discussed before the reso- 
lution was passed, 

Mr. Farwell then touched upon the question of pay- 
ing taxes on timber lands and cut over lands, especially, 
which were not a source of revenue but on the contrary 
a dead weight. 

Mr. Farwell—I got started on the subject of prices yes- 
terday and got lost. I have been thinking about Mr. Long’s 
paper yesterday and the subject of prices which came up 
this wy | I want to mention one thing: About a 
month ago saw in an eastern paper the fact that the 
paper mills had purchased practically all the spruce stump- 
age at a figure the saw mills could not touch. It has been 
demonstrated by test that yellow pine refuse can be made 
into a good quality of fiber paper. If this can be put into 
practical operation we can turn our refuse into good, hard 
money. If this can be done yellow pine stumpage will be 
worth many dollars more than it is today. I believe the 
entire argument is in line, and that we should ask some- 
thing adequate for our commodity. 

Mr. Stillwell gave two instances that had come under 
his personal notice. There was an order in the market 
for a large amount of special stuff. It was offered to 
his firm and it placed a price and date on it that the 
buyer could discount very materially. Mr. Stillwell re- 
fused either to lower his price or date of delivery limit, 
and lost the order. The firm that accepted the business 
was unable to fill it according to contract, and in the 
end it was given to his house. The two instances given 
were practically the same and in each case he eventually 
secured the order on his own terms. He pointed out 
that concerted action would greatly benefit the firms 
that made a specialty of special orders and that they 
should demand a price and a time in which to fill the 
bill in conformity with the expense attached to making 
the goods. He stated that the buyer had to have the 
goods, and that in order to make sure of it he would 
pay the price demanded. “Then keep your part of the 
bargain,” he said in conclusion. 


Substantiation from the Lone Star State. 


W. B. Stillwell—There is just one matter that Mr. White 
mentioned that I wish to talk about. While our experience 
has been in line with association work the point that Mr. 
White makes that we should not sell stock until we have it 
is a vital one. I think that in our business it is one of 
the main things that keep prices down. ‘The traveling 
salesmen sell stock the manufacturer has not got, and the 
order is accepted. A time limit is often set and the other 
requirements placed upon the mill make it impossible to 
fill the order. ‘The result is confusion and discontent. 


Shortage and Advanced Prices. 


F. 8S. Carter—Whenever Brother White is at these con- 
ventions it always enthuses me and causes me to speak 
more often than I otherwise would. His talk just now has 
done me a great deal of good. I believe now, since this 
talk has been made by Mr. White, that everybody here is 
fully convinced that he can maintain the list. There is no 
reason why we should not, for the very simple fact that 
the demand is already beginning to develop which is going 
to take in all of the stocks on hand, and later tax the ca- 
pacity of the dry kilns to take care of the increased demand, 
Regarding what our descendants are gping to say about us 
I hardly know, but I am satisfied they will criticize Mr. 
Long and myself for our shortcomings, but they will not 
forget our friend White and will have a good word for him 
and Great Grandfather White, who was a mighty fine gen- 
tleman, a little bit cranky on the subject of grades but at 
the same time his meaning was well on the part of the lum- 
ber industry. He was educated in Pennsylvania and could 
not understand why the people in the west could not get on 
to the proper plane with him on the matter of grades. He 
figured most properly on the matter, but he figured the 
question in a circumlocutionary manner, and neglected to 
consider whether there were other ways or other means of 
reaching the desired end without the necessity of traveling 
so far. In other words, if he wanted to build a tram road 
to a tract of pine timber a half mile from the mill he 
would not build it in a straight line but would circumlocute 
around about and build the road about a mile and a half 
long. Of course Texas people were somewhat old fogies and 
rather crude and slow—they appreciated straight lines—yet 
they reached results, but they are all dead and gone and 
with them their hopes, and we have no lumber left. * * * 

Now, my friends, I think we should all go home and in- 
struct our traveling men on the basis of the list we adopt 
here today. We can do this and then not be able more 
than to take care of our orders when the spring demand 
opens up. I am frank to say that our stocks are badly 
broken. Other stocks in Texas and western Louisiana are 
in the same condition. I do not think that we could fill an 
order for 100 cars of dry stock. Now I think we 
should get an expression from those present as to whether 
or not they will exercise a little firmness in the present 
instance. Of course we never regard a list as iron clad. It 
is against the law in our state to agree to an iron clad list, 
and we have long since discontinued to make that kind of an 
agreement because we are not ready to serve the state as 
yet—not in that way. Instruct our men to hold for it for 
thirty days and we will succeed in getting that list and a 
still higher list in a few weeks or sixty days at the outside. 
I suggest that we get an expression from the members 
present here as to whether or not they are willing to stand 
by the list. 
they will make an effort to upholau the list. 

P. H. Enochs—I would like to ask the basis of the pro- 
posed list. 


The president stated that the list was substantially 
that of November 5, 1902. 


Mr. Enochs—What is the reason for the advance of 50 
cents a thousand on No. 2 stuff? Is it based on informa- 
tion that people are able to get the present list, or is it 
that they hope to be able to get it? 

The chairman of the committee was asked to answer 
the query, and said: 

I will say frankly that I do not believe our people are 
getting the present list, but information gathered shows 
there is a shortage in No. 2 dimension. We found there 
was a shortage in this item and that it was selling below 
the list, and suggested an advance on the stock for this 
reason. 

Mr. Enochs—I think it is a good suggestion, but the ques- 
tion of whether we shall issue a list in advance of our pres- 
ent list before we have been getting the prices for that item 
that the list calls for seems to be an argument in favor of 
the present list. Let us get the list price and then talk of 
an advance. 

Mr. Long—yYou will remember in November, 1901, we were 
all getting anywhere from 50 cents to $1 a thousand less 
than list, and that there was an actual shortage. . We ad- 
vanced the list and it was only’ a short time until we got 
what we asked. We have found upon investigation that 
there is a shortage in the stocks named, and we think the 
best thing to be done is to mark up the price as indicated. 


Mr. Enochs then stated that he was informed one of 
the biggest firms in the country was selling piece stuff 
at 50 cents off the list, and said that he thought it ap- 
plied both to No. 1 and No. 2. One of the biggest com- 
plaints that had come to his notice was from a big 
wholesale firm who complained there was no reliability 
to the yellow pine market, and that no price could be 
depended upon for any length of time. He stated that 
he had no knowledge of any firm that was getting the 
list, and did not see how it could consistently be ad- 
vanced until they could get the prices they had been 
asking for the last three or four months. The fact that 
a list is sent out and immediately followed by a sales- 
man who was allowed to give a lower price was in his 
opinion injurious. In closing he said: 

If we have a list that represents actual facts and stand 
by it I think we will do a whole lot more business. I do 
not think it is for the good of the trade to put out a list in 


advance of what the market is now sustaining, and for that 
reason we would not be willing to give our consent to its 


adoption, 
A Rift Advanced. 


Mr. Marbury—I have listened to and followed closely 
some of the able speeches that have been made. I do not 
eare to have posterity speak of me in the manner indicated 
they will speak of some of those present. I believe that 
if there was an inquiry made by our secretary about our 
A rift flooring he would find about the same condition as 
in regard to boards. I move that we advance our prices 
$1 a thousand on A rift. 

The motion was put to the house and carried, as pre- 
viously reported, and carried with it the advance on “A” 
flooring. 


In Support of the Committee on Values. 


The president temporarily resigned his chair and 
made the following address: 


I believe it my duty to support the recommendation of 
the committee, knowing that the report of the committee 


1 don’t mean an iron clad agreement, but that. 


always reflects the information we receive from members 
of the association. The members of that committee have 
frequently gone into a committee meeting with their ideas 
all made up; they think they would not consent to a certain 
line of action; they hold firm opinions. Then they review 
the reports that we have received, and the action of the 
committee always, without exception, reflects the informa. 
tion you give our secretary. 

Now as to these reports: Mr. Long has spent weeks in 
gathering data as to the value of our raw material. Other 
members of the committee have taken considerable trouble 
to ascertain what the general situation of the country was, 
We had a report yesterday that shows that the industrial 
situation, the prospects for this year and the prosperity to 
be carried into 1904 are as flattering as we could possibly 
desire. Now we are prepared to realize on the asset 
of knowledge which we have on this situation—the fact that 
we are selling our lumber at less than it is worth. We have 
acquired the knowledge that lumber is worth more. Shall 
we continue to sell it at lower prices until a great demand 
for lumber forces us to raise our prices? Do you want 
the advance on the lumber you now have, or do you want 
it on the lumber you are going to cut? I believe we will 
not be acting wisely unless we realize on the asset of 
knowledge which we have acquired at this meeting. 

Mr. Gardiner—lI believe that the price list suggested by 
the committee should be adopted. I believe that always 
the association price list should be in advance of the actual 
selling value as represented by some of the cut prices sent 
out by individual manufacturers. If we wait until we ad- 
vance the association price list, until everybody is getting 
full list prices for his lumber, we will lose a great deal of 
time, prices etc., that we might have gained by earlier action 
on the part of the association. If it is well to have the 
list in advance of a declining market it is also well to 
have the list above an advancing market. If we follow a 
declining market with a list that represents the selling price 
of lumber the list will always be cut on a weak market, 
regardiess of the price put on it by the association. 

Mr. Gardiner further stated that in his opinion the 
association would regret the delay should it adjourn 
without having the matter definitely settled; that the 
situation would be weakened in every way if the associa- 
tion did not get out a list, as a month must necessarily 
elapse before it could be sent out by the manufacturers, 
and the selling price of lumber by the time the list was 
issued would be in conformity with the proposed re- 
vision. 

Surfaced Material Prices. 

Mr. Farwell referred briefly to his recommendation 
during Tuesday’s session with respect to surfacing No. 2 
boards two sides and in addition gave the matter of sur- 
facing flooring two sides his attention. He stated that 
some dealers called for this kind of stock, especially in 
the third clear grade, and after having it dressed on 
both sides used it for partition stuff. He then made a 
motion that the price of surfacing material two sides be 
advanced to $2 and the standard classification be 
changed so as to call for j-inch stuff after being 
dressed, 

Lynch Davidson—-It occurs to me that Mr. Farwell's 
motion is not altogether a good one. I think it would be 
better to get an expression from the manufacturers present 
or get, I might say, a promise from thém that they will 
decline to accept inch common stock orders when dressed 
two sides material is desired. I believe that on inch com 
mon stock we should decline entirely to work both sides. 

J. M. Kennedy reiterated his statement regarding the 
option of the manufacturer in sorting grades to the 
best advantage to himself and not giving the buyer the 
benefit of all the better class of lumber that could by 
any means belong to a higher grade. 

J. B. White—I would like to ask why we should not get 
the present list. Here we are right in January. ‘There 
is not now the demand for lumber that there will be a 
month or two later. Why should we not establish a list 
that we expect and which we have every reason to believe 
will be obtained a month hence? ‘The fact has been stated 
that there are some people getting the list—there are always 
some people getting the list. I believe that stocks are short 
at the mills all over the country; they are also short in 
the yards. The statistics that have been given by our secre 
tary show that there is no reason why we should not expect 
an advance. I think that there is every reason that the 
report of the committee should be adopted and a new list 
issued in conformity thereto. The chairman has given 
ample reasons why the price of No. 2 should be advanced. 

The fact is there is a demand for it and a shortage, and 
notwithstanding there are few that are getting the list | 
do not expect that half the mill men in this room have any 
No. 2 common in their yards. I asked some of them yes- 
terday and they did not have any. I believe there are 
times in the year in which every commodity experiences 
dull times, more or less. We have two brisk seasons—the 
spring and the fall trade—and right here in the middle of 
— we should not get alarmed if prices loosen up 4 

e. 

John L. Kaul, of the Kaul Lumber Company, Bir- 
mingham, Ala., then gave this little summary of the 
lumber business: 

Any man who has been in the lumber business for many 
years knows that there is a constant demand for low grade 
lumber. The dealer is always buying low grades expecting 
to get a better grade out of it. We are buying a great deal 
of No. 2 common in our Birmingham office. We are coD- 
stantly finding certain manufacturers who are making & 
fine grade of No. 2 common. 

In Mr. Kaul’s summary of the price question he 
stated that prices were too low. He paid special atten- 
tion to edge grain flooring, saying that there was never 
a time when the production of this item was in excess of 
the demand, and that it was simply ridiculous to put 
prices down on this item because it is always short. He 
emphasized the necessity of uniformity in grading. In 
his opinion it was better to have uniform grades and 
stick to them than to stuff the lower grades by putting 
better material in them than classifications demanded. 

George T. Lock, of Lock, Moore & Co., Limited. 
Westlake, La., gave a short description of his idea 
of economy in manufacturing. He said that dressing 
No. 1 common boards turned half of it into No. 2. This 
was due to the planer knocking the loose knots out of 
the boards. When the lumber was surfaced on only one 
side the man feeding the machine could exercise a rea 
sonable amount of care and place the boards so that the 
knots would be surfaced on their broad end, thus render 
ing it difficult for the machine to drive them through 
the plank. When both sides were dressed there was 00 
way of getting around the danger and the knots were 
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driven from the board, reducing the quality of the plank 
by at least one grade. He indorsed the idea of charging 
s2 extra for surfacing No. 1 common on two sides. 

‘The president suggested that the matter of surfac- 
ing No. 1 common two sides be referred to the grade 
committee, provided the amendment thereto was with- 
drawn and presented to the committee during recess. 
The matter was allowed to rest in this recommendation. 


Indorsement from Forceful Sources. 

Ss. T. Swinford, sales agent of the Kirby Lumber Com- 
pany, of Houston, Tex., gave a talk to the assembled 
members of the association that was in line with the 
actions of that company since its inception. Probably 
few have realized fully the power reposed in the hands 
of a company that has to find a market in the course 
of twelve months for 300,000,000 to 350,090,000 feet of 
lumber. Mr. Swinford returned to the hall during the 
discussion of the proposed price list as recommended by 
the committee on values. He said: 


As I understand the question, it is either making a new 
list or establishing the one now in effect on a firm basis. I 
want to speak for the Kirby Lumber Company on this mat- 
ter. We will do all in our power to maintain whatever 
list this association makes. ‘There are certain conditions 
that no man and no association can control. The Kirby 
Lumber Company is today devoting its energies to sawing 
pill stuff and is not engaged more than is necessary in the 
production of commercial lumber. At least 90 percent of 
our lumber is going on the cars direct from the saw. We 
are not seeking the trade of Texas dealers. In order to 
show this more fully I will state that the lumber trade of 
Texas consumed approximately 800,000,000 feet of lumber 
in 1902. Last year the Kirby Lumber Company shipped to 
the trade an amount not in excess of 30,000,000 feet. Dur- 
ing November we shipped into sixteen different states and 
territories, Europe and Mexico. We have never had a 
traveling man on the road in Texas. I think I am about 
ay familiar with conditions in our state as any man on the 
floor, and I wish you all to know that the Kirby Lumber 
Company is doing all in its power to keep prices up in our 

ate. 

m There is another question that will be forced upon the 
attention of the manufacturer from time to time, and that 
is the question of labor. I believe that the American peo- 
ple are great and wise enough to control this condition 
when the time shall come. There will be a time when this 
question will assume a legal phase and until it shall assume 
a phase of legality nothing can be accomplished that will 
not be destructive. 

We shall probably make 300,000,000 feet of lumber, but 
at least 70 percent of this lumber will be on to the car 
direct and into bill stuff and not into commercial lumber. 
It is a matter about which I thought this association should 
be informed, and it is a matter that must have its effect 
and will have its effect in this price list. We have endeav- 
ored from the first to exert a moral influence on prices in 
making our quotations on a level with those of the whole- 
salers, and we have had no fear that we will miss trade. 
It is no exaggeration to say that we can control the situa- 
tion if we will it so, and I will go on record here by say- 
ing that, speaking for the Kirby Lumber Company, we will 
endeavor to maintain prices by the exertion of our influence 
in so far as we are able. 

Mr. Wheless—In the matter of prices I am impressed with 
one feature of the situation. ‘That is the considerable in- 
crease in the demand during the last ten days. I believe 
that this part of the situation should not be overlooked. 
This seems to indicate that the spring trade is setting in 
much earlier than usual, and I believe with proper measures 
the market can be materially strengthened. I believe that 
one of the best methods by which the manufacturer can 
take advantage of that condition is to avoid the sale of 
lumber ahead of his capacity. I believe that the demand 
has improved during the past ten days and that it will more 
than supply the mills with all the orders they want, and if 
we will confine our acceptance of orders along that line 
the buyer will become more eager to place his order. If 
the buyer finds that all the mills are pursuing the same 
policy he will begin to realize that conditions are strengthen- 
ing and will become more anxious in regard to the purchase 
of stocks, and this will give us control of the situation. 
Il am positive that if we will follow this policy we will all 
be benefited thereby. Regarding the price list being low 
and lumber being high, I think the price list should lead 
prices instead of following them. 

Mr. Enochs—I want to make an inquiry as to the base 
of that list, for this reason: I believe there is a good de- 
mand for No, 2 piece stuff. There has been a better de- 
mand for that than any other item on the list during the 
entire year. Notwithstanding this good demand and satis- 
factory condition, I have not yet been able to find a man 
who will say he is selling for full iist prices. * * * 
The question at issue is: Will we isue a price list on an 
advance of 50 cents a thousand on No. 2 piece stuff? I say 
ho; we will not issue a list like that until we find somebody 
who is getting the present list. In order that our list may 
ccmmand the respect of our customers somebody should be 
getting what our list calls for. 


Several of the members stated that their firms were 
getting list prices for the items in question. Mr. Long 
and Mr. Enochs had a set-to as to whether or not the 
association had ever had a list according to Mr. Enoch’s 
manner of figuring, which ended in a victory for Mr. 
Long. The president then stated the motion before the 
house, the adoption of the committee report, which car- 
ried with it a promise to stand by the new prices as far 
‘8 practicable. The motion prevailed as stated. 


The National Association. 


The movement toward a national association of lum- 
bermen is gaining ground steadily. There was a special 
committee appointed at the convention of the Southern 
lumber Manufacturers’ Association last week to report 
on the matter. The report as submitted was adopted 
Without a dissenting vote, as reported in last week’s 
issue of the AMERICAN LUMBERMAN. The full text of 
the committee report is presented herewith: 


‘ We, your committee appointed by this body to report upon 
of yeevisability of confirming as an association the action 
in ee directory in fostering the movement which resulted 
vt © organization of the National Lumber Manufacturers’ 
ikon ation, most heartily indorse all the steps you have 
- Ne believe that the organization which has been formed— 
the eae Association of Lumber Manufacturers, and at 
elatio me time a federation of lumber manufacturers’ asso- 
and i solve national problems which are equitable 
Would punently necessary to our prosperity and which it 
be folly for any single association to attempt ; 
out i to foster this national body is only the working 
action the whole country of that community of commercial! 
ourselye eich we have worked so hard to bring about for 


witha nothing less than a national movement can ever cope 
© vital questions of sufficient car supply to market 


our products; the customs and usages in the extension of 
credits; the question of uniform grades and gage; the soon- 
to-be question of the revision of the tariff on lumber; the 
question of just and equitable rates of insurance on lumber 
and lumber manufacturing plants; the establishment of 
laws in all states to compel the common carriers to furnish 
complete equipment for cars offered for the transportation 
of lumber as they have always done for the live stock, coal, 
grain and rock products trades; and for the reformation of 
any other usage or usages which work an injustice to our 
business. 

Believing these things, we recommend that the Southern 
Lumber Manufacturers’ Association confirm such action as 
its directory has already taken in regard to this national 
body, and that it today appoint the fourteen delegates to 
the meeting of that organization to be held in Washington, 
D. C., April 21—that number being the representation to 
which we are entitled, 

Very respectfully submitted, 

W. B. STILLWELL, Georgia. 

P. A. GARDINER, Mississippi. 

J. B. WuHite, Missouri. 

F. H. FARWELL, Texas. 

GreorGe T. Lock, Louisiana. 
Membership Accessions. 

During the progress of the convention the roster of the 
association was increased by the accession of the follow- 
ing lumber manufacturers: 

J. F. Wilder, Epps, Miss. 

Ten Mile Lumber Co., Perkinston, Miss. 

Enon Lumber Co., Ralston, Miss. 

D. C. Bacon Company, Latonia, Miss. 

Gary & Fartheree Lumber Company, McHenry, Miss 

Gulf Coast Lumber Company, Lyman, Miss. 

Elsmore Lumber Company, Saucier, Miss 

Arnold, Espy & Co., Curren, Miss. 

J. J. Haney, Curren, Miss. 

Finkbine Lumber Company, Wiggins, Miss. 

Keith Lumber Company, Beaumont, Tex. 

James Hand, Purvis, Miss. 

Empire Lumber & Mfg. Co., Jackson, Miss. 

Turner & Nabers Lumber Company, Beaumont, ‘Tex. 

Pine Lumber Company, Mish, Miss. 

Sutherland-Innes Company, Ltd., New Orleans, La 

R. W. & A. S. Hinton Company, Lumberton, Miss. 


BBO 


PLANER AND MATCHER FOR THICK STOCK. 


While of late years there have not been many new 
things in the planing mill machinery business, in the 
sense of radical departure from previous practices or of 
revolutionary inventions, there has been a constant 
adaptation of woodworking tools to the new require- 
ments and consequently more complete and perfect lines 
produced by the larger woodworking machinery insti- 
tutions. 

Yor fifty years a leader in invention and improve- 
ment has been the 8. A. Woods Machine Company, of 
South Boston, Mass. It has put on the market record 
breaking machines, it has been the parent of new me- 
chanical ideas and applications, and always has been 
in the forefront of improvements and adaptation of ap- 
proved ideas to modern practices, Consequently in 
recording the progress of the woodworking business it 
has often been necessary, as it has been our pleasure, 
to describe many of the machines put out by this vet- 
eran institution. One of the latest products of its ex- 
perience and skill we illustrate herewith. This is the 
S. A. Woods No. 10 extra heavy planer and matcher. 

There has of late been an extraordinary demand for 
an extra heavy planer and matcher of modern type, 
something between the ordinary fast feed matcher and 
a large timber sizer. Such a machine has been needed 
to dress and match rapidly and perfectly thick factory 
flooring and the like, though its range of use is by no 
means confined to that class of work. 

Prominent among the characteristic features of this 
machine is the patent adjustable wedge platen which 
permits of changing the cut or distributing it between 
the top and bottom cutter heads without either disturb- 
ing the top rolls or altering the finished thickness of 
the lumber. It also allows of instantly adjusting the 
machine for surfacing on one side only, and with it 
scant sawed lumber may be made full dressed thick- 
ness. The adjustment is made from the feeding in end, 
from which point the movable parts may be instantly 
locked in place after they are agijusted. The device re- 
sembles the table of a buzz planer, adjustable on in- 
clines. The platen or bed plate under the top cutter 
head rests on an inclined casting which may be ad- 
justed on wedges simultaneously with the lower feed- 
ing in rolls, thus increasing or diminishing the cut as 
desired. 

The adjustable chain device for driving the carrying 
out rolls obviates the usual long train of gears and the 
stud gears attendant thereto. Patent knife setting 
guides, which are adjustable to give the desired projec- 
tion of the knife over the lip of the cutter head, permit 
the accurate setting of knives without measurements. 


Binding levers take the place of wrenches for locking 
the adjustable parts of the machine. The feed is ar- 
ranged so that it may be operated from another end of 
the machine. Three distinct styles of feed can be fur- 
nished with this machine as preferred: That shown in 
the engraving, or a friction cone feed, or a binder feed 
working in connection with split pulleys. 

The bottom cutter head and its yoke are arranged to 
draw out by a screw, facilitating access to the knives. 
The patent system of applying pressure to the top feed 
rolls from below eliminates overhead weights. The 
pressure bar or platen over the bottom cutter head 
acts as a guide for thickness of the finished stock, and 
may be adjusted in parallel planes, or either end may 
be disconnected from the hoisting mechanism and 
raised or lowered independently. 

Both the top and bottom cutter heads are double 
belted, the upper feeding in rolls are solid, althougli 
sectional rolls and expansion center guides may be ap- 
plied if desired. There are six feed rolls, 94 inches in 
diameter, sectional side chip breakers with shoes 
independently adjustable, covered expansion gearing 
and ample provision for taking away all shavings ete. 
The machine is built to work 18 to 30 inches wide up 
to 12 inches thick. 

\ i ee eed 
BELTING FACTS. 

Under the levelling process of competition one usually 
gets what he pays for, sometimes less. This idea has 
been illustrated over and over again in the leather belt- 
ing business. The highest belt efliciency cannot be se- 
cured without paying the price necessary to produce 
that article, for the simple reason that few people, if 
any, are in business for love or for the fun of it—they 
must make some profit in order to be able to stay in bus- 
iness. There is no gainsaying this proposition; therefore 
when one buys a belt at a price that does not cover 
the cost of the kind of raw material necessary to make 
a high grade belt he may know that he is not getting 
his money’s worth. 

Frequently light weight belt stock is used in combina 
tion with first quality heavy stock in order to reduce the 
cost of production, yet seemingly may make a first qual- 
ity belt. This, however, is always suicidal, and the man 
who pays a little higher price for the mere fact that in 
this belt there is some first quality stock does not get 
his money’s worth. He pays for what he does not re 
ceive, for the simple reason that no belt is better than 
its poorest part; it might nearly as well be all ordinary 
quality stock as to have the combination. 

A wise man will always be willing to investigate, even 
should he now be satisfied, for the world moves and 
progress is never at a standstill; in fact there is no 
such thing as a standstill in business—it is either pro- 
gression or retrogressicn, as will be borne out by the 
conclusions of the intelligent investigator. 

Take for instance a belt made by the Graton & Knight 
Manufacturing Company, of Worcester, Mass. Its 
“Royal Worcester” and “Heart” brands of belts cost 
more per belt than other makes for the reason that 
they are worth more in wearing quality because of 
extra weight, and a little investigation would easily 
demonstrate that this extra weight must necessarily cost 
more per foot. No piece of these brands of belts is cut 
within 18 inches of the portion of the hide that ra 
diates from the center, and not more than 4 feet 4 inches 
long before it is stretched. This method eliminates all 
soft and stretchy parts, such as the belly, flanks and 
neck, and every inch of the leather in these brands is 
tanned by the old fashioned, slow, oak process, thus se 
curing the greatest wear and durability. 

Of course nobody wants to pay a high price for any 
thing unless it is the most economical at the finish. It 
is a mechanical fact that it takes weight to transmif 
power from the power generator to the utilizer of that 
power. No light weight beit can possibly transmit power 
so economically as a heavy weight belt, and no other 
heavy weight belt has a record for transmitting power 
economically better than Graton & Knight’s “Royal 
Worcester” and “Heart” brands belts. They not only 
save in this economy in power but they save the time 
that is always occupied in stretching and adjusting and 
taking off and putting on stretchy belts. They prevent 


accidents caused by slipping and breaking and they 
outweigh any second quality belt at least two to one. 
This is a matter of mechanical history, and it might be 
wise for those interested to send to this concern for a 
belt to test free of cost, and thus in a practical way 
find out the relative economy between good belts and 
poor belts. 
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SOUTHWESTERN RETAILERS IN CONVENTION. 


Its Fifteenth Annual a [Magnificent Success—Large Increase in Membership—fany [atters of Interest Dis- 
cussed—Name Changed from the [lissour], Kansas & Oklahoma Association of Lumber Dealers 


to the 


Southwestern Lumbermen’s Association—Royal 





Hospitality 


Extended by the 


Kansas City Hosts—A Concatenation Held and House of Hoo-Hoo Warmly Supported. 


Kansas City, Mo., 
Jan. 27.—The fifteenth 
annual convention of the 
Missouri, Kansas & Ok- 
lahoma Association of 
Lumber Dealers began 
here at the New Coates 
house today. Never be- 
fore in the history of the 
association has there been 
such a large attendance, 


there having registered 


with the secretary over 
eleven hundred members. 
The meeting was called 
to order in the banquet 
hall of the Coates house 
at 10:30, a large number 
being present. 

The regular order of 
business was followed, 
the first being the read- 
ing by President E. 5S. 
Miner of his annual ad- 


dress as follows: 
The President’s Address. 


The association has made splendid progress since our last 
annual meeting. It has made a net gain in membership of 
140 and the total membership at this time is in round num- 
bers 1,550. ‘Taking into consideration the facts that we 
have added no new territory and the ground was already 
pretty well threshed over, the increase is indeed gratifying. 

Our relations with our wholesale friends have never been 
more cordial than during the past year, and I would strongly 
urge you to give your trade whenever and wherever possible 
to our wholesale members who have been so loyal to our 
cause. With many temptations to make shipments contrary 
to trade ethics, they have considered the rights of our 
members with almost no exceptions, with the result that 
we have been freer from complaints against wholesalers and 
manufacturers than ever before, and the complaints that 
have arisen have with possibly one or two exceptions been 
amicably adjusted. In the classification of wholesalers and 
manufacturers I do not mean to include the small fry who 
operate little mills, whose output is limited and uncertain 
and whose lumber is so poorly manufactured that no well 
regulated dealer would want it in his yard. These fellows 
have no trade with the dealer and don’t know there is such 
a thing as an association, and it would give them too high 
a sense of their own importance if the association should 
try to remonstrate with them. Our members in Okiahoma 
and Indian Territory are bothered to some extent by these 
fellows, who are located principally on the Choctaw, Okla- 
homa & Gulf railroad, and the association has asked the 
officials of this road to remonstrate with their small pro- 
teges and try to get them to see the error of their ways and 
do business on business principles. 

It is not with any feeling of pride that I am obliged to 
confess that during the past year we have had considerably 
more trouble from shipments by retail dealers to consumers 
in outside territory than from shipments by wholesalers to 
consumers. Some of these shipments have been made by 
members of this association who, while asking our protec- 
tion, have failed to accord their neighboring dealers the 
very protection they have sought for themselves, and it has 
been necessary to suspend members in a few instances for 
“poaching.” I know that sometimes the temptation to sell 
lumber into your neighbor’s territory is great and hard to 
resist, but how can you expect to retain the respect of your 
neighbor if you seek his rightful trade and influence his 
customers against him by giving the impression that he is 
robbing them, and that you are the whole thing when it 
comes to making low prices? How can you expect your 
neighbor to refrain from getting good and even when he has 
his innings? And, more important still, how can you demand 
or even ask of the wholesaler that he keep his hands off your 
trade when you are not willing to do as much for your 
brother retailer? Perhaps the strongest reflection against 
the retail associations of lumber dealers is that while the 
dealers are persistent in their demands that the wholesaler 
leave the trade of the consumer to the retailer the retailers 
themselves are not willing to confine their trade to their own 
territory. I am glad to say that this criticism is unfounded 
in the great majority of cases, but for the pride and honor 
of our great association we should be in a position indig- 
nantly to refute the statement that any of our members 
have “poaching” proclivities, and it should be our boast that 
the dealer who is a member of the Missouri, Kansas & Okla- 
homa Association is such in spirit and at heart as well as in 
name, and would scorn to injure any other member by making 
a sale into territory not rightfully his own. 

The association is on the eve of one of the most impor- 
tant events in its history and this meeting will be a mo- 
mentous one. The times have changed, and the sentiment 
of the people and the courts of the land frown upon any 
organization that aims to effect its purposes by coercion. 
We claim that we do not coerce any one and have a lawful 
right to exist. ‘That we as an association may make our 
lawful right to exist so plain and secure that it cannot be 
questioned by any enemy of the legitimate trade we propose 
with your help to enact an entirely new constitution and 
curry out a new plan of action, which we think will afford 
our members even more protection than they have had and 
will make the association so beneficial to the retail lumber 
dealer that no legitimate dealer in the southwest will feel 
it to his interest to refrain from joining. This matter will 
be taken up in detail in executive session this afternoon, 

At the last meeting a committee was appointed to appear 
before the senate and house committees in interstate com- 
merce law of the United States congress and urge those 
committees to report favorably on a bill which would give 
the Interstate Commerce Commission sufficient judicial pow- 
ers to enforce its wy + thereby remedying evils which 
now exist in the way of discriminating and arbitrary freight 
rates. This committee appeared before the house and senate 
committees and presented the case of the association in an 
able manner. It has-since done some work along the same 
lines, and during jthe course of this meeting E. M. 








Adams, tbe chairman, will make a report for said com- 
mittee. 

Since we last assembled a few of our members have passed 
away to that land from which no traveler returns. Two of 
our former directors, who were with us a year ago, are 
missed at this meeting. One is J. N. Cunningham, of Nor- 
bourne, Mo., one of the charter members and the first presi- 
dent of this association, who was for a number of years a 
director and who always had the interest of the association 
at heart and who was ever willing to further its cause. 
The other is Alson A. White, who died while serving his term 
as director. For years he had been one of the ablest coun- 
selers and advisors on the directory. He was chairman of 
the constitution and by-laws committee for several successive 
years as well as a member of the executive committee. 
There was no time when he was not willing to give his time 
and ability to the work of the association, and this organiza- 
tion never had a stronger ally or more loyal friend, Such 
men as J. N. Cunningham and A. A. White have made the 
Missouri, Kansas & Oklahoma Association what it is today 
and we deeply feel their loss. 

While we are gathered together to transact important 
business and discuss matters of interest to every lumberman 
we cannot lose sight of the fact that our convention would 
be a dull affair if we did not experience the pleasure of 
meeting old acquaintances and making new ones, and that 
the entertainment features, while separate and apart from 
the convention proper, go a long way toward making the 
meetings of the old M., K. & O. Association the finest in the 
lend. Because of the entertainment features the ladies are 
induced to come to our meetings, and by their presence lend 
charm and beauty to the occasion. The association has been 
prosperous of late, along with its members, and for the 
past three years has contributed a sum of money to help 
defray the expense. Our Kansas City friends have, however, 
this year as in the past insisted on doing their full share 
to give us a royal good time, and a perusal of the program 
gives us assurance that they will succeed to their fullest ex- 
pectations. For the association I thank the lumbermen of 
Kansas City for their royal hospitality and their untiring 
efforts to make welcome the stranger within their gates. 


Report of the Secretary. 

Mr. Gorsuch’s report was prefaced by reference to the 
exceptional importance of the fifteenth annual conven- 
tion of the association and an outline of a new plan of 
operation, including the adoption of a new constitution, 
indorsement of the Lumber Secretaries’ Bureau of In- 














E. M. ADAMS, OF MOUND CITY, KAN., 
A Warm Supporter of the House of Hoo-Hoo. 


formation and change in the name of the organization to 
the Southwestern Lumbermen’s Association. He con- 
tinued, in part: 

The change in the constitution is made imperative by 
recent decisions of courts of last resort, which in several 
instances have ruled that associations similar to ours are 
illegal. This change will not only relieve the association and 
its members of fear of possible annoying suits brought by 
parties who are antagonistic to our principles, or who have 
a spite to gratify, but will in connection with the work of 
the Lumber Secretaries’ Bureau of Information give our 
members more real protection than they have ever enjoyed 
in the past. The change in the name of the association is 
for convenience, as our organization is now called the 
Southwestern Lumbermen’s Association as often as by its 
official title, and its territory is now so extended that it is 
in fact the lumbermen’s association of the southwest. 

The record of the association for the year 1902 will com- 
pare favorably with that of any previous year in its his- 
tory. One thousand five hundred and forty certificates of 
membership were issued, a net increase in the membership 
of the association of 140. A few of the dealers to whom 
certificates were issued last year have retired from business, 
but this loss has been more than made up by new members 
who have joined the association this month, and today our 
membership in good standing is 1,550. 

During the past year the association has had fewer com- 
plaints against wholesalers and manufacturers than during 
any previous period in its history. We have not had a 
single complaint against any wholesale member where a 
deliberate intent to violate our principles was shown. Some 
shipments were made to consumers through lack of caution 
or misunderstandings as to the standing of the parties to 
whom the shipments were made, and in every case, with 
possibly two exceptions, a satisfactory adjustment was 
made. A number of shipments have been made to con- 
sumers by 8 concerns who have no regular trade with 
the dealers, and there is apparently no way to reach these 


concerns except by showing them that they can secure a 
more steady and profitable trade by selling only to dealers 
and then assisting them to get some business in this way, 
This has been tried with success in several instances, but 
in others it has failed, mainly because the output of the 
ecncerns is so small and uncertain that the regular dealer 
cannot buy from them to any advantage. It can be said, 
however, that the bona fide wholesalers and manufacturers 
who solicit the trade of the retail dealers are almost with- 
out exception in hearty accord with our principles and can 
be depended on to protect the members of this association, 

Shipments by retail dealers to consumers at points where 
they have no yards are giving this and other associations 
much more trouble than are shipments by wholesalers to 
consumers direct. We have the “poacher,” who maintains 
a yard at some central point and demoralizes the territory 
all around him. ‘Then we have the dealer who is not 
regularly in the “poaching’’ business but who will occa- 
sionally sell a bill in the territory of some other dealer. 
Kach class is detrimental to the legitimate retail lumber 
business, and the problem for the various associations to 
solve is how to regulate both the regular poacher and the 
occasional poacher. ‘The latter can in most cases be in- 
duced to play fair with his brethren, through the means 
of strong local or district associations, and the local aggo- 
ciation when given a fair trial has proven so beneficial to 
the trade that your officers and directors earnestly recom- 
mend the organization of local associations in all portions 
of Missouri, Kansas, Oklahoma and Indian Territory where 
they do not already exist. 

1 am glad to say that the territory within the jurisdic. 
tion of this association is remarkably free from the de- 
moralization of the regular “poachers” as compared with 
other territory, and whether it be because of our location 
or because the retail dealers in our larger cities have the 
proper regard for the rights of our members in the smaller 
towns we have cause for congratulation. 

There is considerable complaint on the part of our mem- 
bers because of arbitrary demurrage charges by the railroad 
companies. This matter will be discussed during the course 
of the convention, and at this meeting a committee should 
be appointed with power to act with a view to remedying 
this evil. ‘The Union Association of Lumber Dealers pro- 
poses to briug a test case on demurrage before the United 
States federal courts, and asks our indorsement in this 
matter, <A resolution indorsing the proposed action of the 
Union association will be presented at this meeting. 

The Missouri, Kansas & Oklahoma Association of Lumber 
Dealers has now reached the point where it is strong 
enough in point of numbers to protect its members as well 
as any organization of similar nature in the country. Our 
proposed plan for future action makes it essential for the 
legitimate retail dealer to be of our number if he would at- 
tain the best results from his business. In other words, if we 
huld our present membership—and there is no _ question 
about this—the dealer who is not a member will lose more 
by not joining than the association will by reason of his 
refusal to affiliate. Our yearly receipts are sufficient to 
carry on the work in a businesslike and systematic manner. 
Our members are loyal and, as a rule, enthusiastic for the 
continued success of our association. Our officers and 
directors are experienced and conservative and can be de: 
pended upon to conserve the best interests of the association 
at all times. Therefore it is safe to predict that with your 
co-operation the future of the association will fulfill all 
reasonable expectations. 


The Association’s Strong Box. 


The treasurer’s report showed that he had on hand 
January 1, 1902, $4,227.12; received during the year, 
$7,705.00; expended, $7,007.18; leaving a balance on 
hand January 1, 19038, of $4,924.94. 


Committee Appointments. 


The following committees were then appointed by 
the president: 


Auditing—Paul Klein, Utica, Kan.; J. R. 
Lexington, Mo.; H. B. Bullen, Stillwater, O. T. 
Constitution and by-laws—James Costello, Liberty, Mo.: 
. L. Taylor, Iola, Kan.; L. L. Seibel, Kansas City; E. M 
au. Mound City, Kan.; J. H. Foresman, Oklahoma City 


Resolutions—C. P. Ives, Baldwin, Kan.; BE. C. Robinson. 
St. Louis, Mo.; John Atwell, Chillicothe, Mo.; Mr. Welty. 
Downs, Kan.; R. B. Ash, Milan, Mo.; Mr. McCune, Perry, 
O. T.; A. B. Snow, Chickasaw, I. T. 

Nominations—Milo R. Harris, Ottawa. Kan.; T. H. Rodg: 
ers, Oklahoma City, O. T.; W. W. Major, Sallisaw, I. 7: 
W._W. Wheeler, Sallisaw, I. 'T.; H. Davis, Richmond, Mo. 

Credentials—J. R. Moorehead, Lexington, Mo.; E. 
Burkholder, Hillsboro, Kan. 


The Question of Demurrage. 


FE. R. Darlington, of St. Louis, Mo., was then called 
upon to make an address, taking for his subject the 
question of demurrage. Mr. Darlington spoke in part ® 
follows: 


What a man pays to the railroads has to enter into the 
cost of his goods, whether it is freight or car_ service 
charges, and from a practical standpoint is one and the - 
thing. The courts, or at least those of them who seem © 
agree with the railroads on this question, seem to 100k 
these charges as a sort of —" or fine for not using he 
diligence in unloading freight, and the attorneys for ia 
railroads have very cleverly impressed upon them the = 
that unless they are upheld in these charges the entire ie 
portation interests of the country will be held up and Le 
usiness of the country stopped. To the practical man W 
has had experience with this question and who has he 
empty cars standing day after day on the side tracks of ° 
railroads after he had been compelled to pay car pe 
charges on these same cars this argument sounds rae 
—— Nevertheless it has great weight with the learn 
udges, ‘ 

Again, the theory that a railroad corSany can ‘ake Mt 
own time in delivering cars; can side track them and hea 
them for days and weeks while in transit; can hold joo 
in their yards in the large cities until a large number toy 
mulate and then offer them to be unloaded all within sig ms 
eight hours, without being penalized, while the con oe 
must load them or pay car service, seems to the ave if 
man unfair and naturally arouses his combativenem® i 
the cars are so valuable to the railroad company ® 
time of unloading is not the overtime used by the io 
company in bringing them through equally if not more it 
ble to the owner of the goods? How often are we P 
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serious loss by failure of the railroad to bring through our 
cars promptly, and what redress have we 

This condition has been recognized, partly at least, by the 
State Board of Railroad Commissioners in Alabama, which 
has issued an order to the railroads compelling them to 
switch cars promptly or pay $1 a day for delays after forty- 
eight hours; or, in other words, making the car service rule 
apply to both parties. If this were generally adopted it 
would give some relief to the large cities where so much 
“punching of cars’’ is done. 

But why should courts uphold the car service associa- 
tions? Are they not in direct conflict with the anti-trust 
laws? If the railroads can go into an association for the 
purpose of exacting a car service or storage charge why is it 
considered illegal for them to agree on freight rates or to 

ol their earnings? Or why should we lumber dealers in 
Missouri through our state association not be allowed to 
make certain prices on our lumber which we must sell all 
over the entire state? The principle is the same. They 
combine to make a universal charge for the use of their cars; 
we combine to make a universal charge for our lumber. “Oh!” 
put they say “it is necessary that we do this in order that 
the commerce of the country be not injured.’ We will say 
that it is necessary for us to get one price for our lumber 
for the good of our business and the communities we supply. 
Do you think any of our courts would listen to such a plea 
from us? I think not. Another bad feature which of course 
the courts do not recognize is that the railroads as a rule 
pay little attention to the decisions of our courts or state 
boards when the decisions do not fit in with their purpose. 
As an illustration: A recent case which the writer had up 
before the state board and in which he was defeated the rail- 
road company was very glad to quote as an authority and yet 
when this same court decided against them in another case 
involving reconsignment charges and ordered them to with- 
draw them they calmly ignored the order and now suit has 
been brought against the company by the attorney general, 
asking that their charters be annulled. 

In Illinois, where the supreme court has decided there is 
no law by which they can collect car service charges, they 
maintain their association and in defiance of the highest 
court in the state they levy their charges and collect them. 
They reason, no doubt, that the average business man will 
not care to fight them and will pay rather than have the 
worry and bother of a Jaw suit, and that the chances are he 
knows nothing about the decisions of the supreme court. Is 
it not necessary when conditions are such that our trade 
organizations make it their duty to uphold and, if necessary, 
stand the expense of a fight for the protection of their 
rights? 

fn Missouri the situation is very serious, as the St. Louis 
court of appeals has recently decided that a railroad com- 
pany has a lien for car service charges and can enforce same 
by entering on the property of a consignee and forcibly 
take away the goods on which the charges have accrued. 
That bad weather is no excuse for not unloading cars. That 
there is no excuse of any kind admissable. How satisfac- 
tory it would be if we lumbermen could enforce our liens in 
a like manner and not have to suffer the delays and opera- 
tions and possible defeat of a law suit. 

As to the remedy for the evils outlined, the writer believes 
that the first thing to do is to make a united stand against 
these associations and fight them to the last ditch and thus 
establish what is the law. Let our supreme court pass upon 
the question first and then, even if it is unsatisfactory and 
no relief is given, let us obey the law. If we find the law 
is objectionable then let us take steps toward having it rem- 
edied and a law enacted that will give both parties justice. 

The courts feel the weight of large business interests. One 
lone individual fighting for his rights against a powerful 
corporation is given scant consideration. He is looked upon 
as a “kicker,’”’ as being obstreperous and one who should be 
suppressed. If the evils are so great, they argue, why are 
there not more complaints? Why is there only this one man? 
Again, our associations should urge upon congress to 
strengthen the Interstate Commerce Commission. That body 
is of vast importance to the business interests of the coun- 
try, as it represents today about the only means of relief 
against the combinations of the railroad corporations. But it 
must be given more power and congress will give it if the 
people ask. This commission has decided time and again 
that a car service charge must be reasonable and a reason- 
able time given to unload. 

Your association, gentiemen, has an opportunity to do 
much i? on these lines if you see fit to use it. I hope that 
you will. 


Prospective Outings. 

At the conclusion of Mr. Darlington’s remarks the 
secretary presented an invitation from the Iola Port- 
land Cement Company to the members of the associa- 
tion to take a trip to Iola, Kan., and visit the plant of the 





PB. H. BURKHOLDER, OF HILLSBORO, KAN., 


One of the Association's Varliamentarians. 


‘ompany at that point, the trip to be made on Thurs- 
“ay, January 29, leaving Kansas City in the morning 
and returning the same evening. The invitation was 
heartily accepted and the majority of the members sig- 
nified their intention of participating. 

Secretary Gorsuch then made the announcement. that 
there was considerable talk among a great many of the 
Members as to taking an excursion, not immediately 
after the convention, as had been the rule, heretofore, 
but to wait until the dull season had set in, and it 
had been suggested that June would be a good month, 





and the excursion be made to include a water trip on 
the great lakes, the itinerary to be substantially on the 
following lines: 

From Kansas City to Chicago, spending a day at the 
latter place, then taking one of the lake steamers and goin 
to Duluth, visiting that city; thence by rail to St. Pau 
and Minneapolis, putting in a day or so there; thence back 
to Kansas City. 

This, he said, would occupy about twelve days, and 
the expense would be nominal, not to exceed $50, which 
would cover all ordinary expenditures. 

The matter was received very favorably, and a mo- 
tion was passed that the matter be placed in the hands 
of the directors, with instructions to proceed along the 
lines suggested by the secretary. 


Discussing Demurrage. 


A general discussion on the demurrage question was 
then had, various members relating their experiences 
with delayed handling of cars. Several suggestions 
were made as to a method to combat the railroads on 
this much mooted question, and although several mo- 
tions were offered, none were seconded, it being the con- 
census of opinion that the board of directors had suffi- 
cient power to take the matter up, and the whole mat- 
ter was finally disposed of on a motion to have the 
president appoint a standing committee of three to 
canvass the situation and take whatever action it con- 
sidered necessary. 

During the discussion of the demurrage question the 
following agreement, which is in existence in Michigan, 
was read by the secretary: 


We, the undersigned, hereby agree to accept the conditions 
of and to abide by the following regulations governing the 
average plan of car service of the Michigan Car Service 
Association, and agree to pay all car service properly charged 
in accordance therewith, subject to rules attached. 

An average of two days will be allowed for loading and 
unloading all commodities, except that on coal, coke, lumber 
and logs at Grand Rapids; tan bark. bones, glue stock an|\ 
hide trimmings, which will be allowed three days, and cargo 
and lightered lumber, which will be allowed six days for 
unloading. 

For example, if a car of coal or coke ig unloaded the 
same day it arrives two days’ credit will be allowed con- 
signee. If unloaded the day after arrival, one day's credit 
will be allowed consignee. 

On other commodities. if a car is unloaded the first day 
it arrives there will be a credit to consignee of one day. 

Accounts for average car service are to be settled on the 
first day of each month, and accounts will be closed on the 
last day of each month, and will include all cars released 
during the month, and credits in one month will not offset 
delavs in another month. No credits to be made except for 
a full day. 

On a car arriving or placed before noon of any day that 
day will be charged against consignee. No cars to be held 
over ten days. but in case of such delay a charge of $2 a 
car a day will be made for each day in excess of ten days. 
This to be irrespective of the amount of credit consignee 
may have standing in his favor. 

The average for each road to be handled independently of 
all other roads. 

In the event of any cars being refused by consignee or 
being held waiting bills of lading, or otherwise detained on 
the shipper’s account, such cars will not enter into the 
average plan of car service until final disposition has been 
made by the shipper, and we hereby agree to pay to the 
Michigan Car Service Association for all such detention at 
the regular rates for individual car service. 

We further agree to give and will accept ten days’ notice 
in writing before the expiration of the month should we or 
the Michigan Car Service Association desire to terminate 
this agreement. 


The House of Hoo-Hoo. 


President Miner then called upon E. M. Adams to ex- 
plain to the association the benefits to be derived by be- 
coming a member of the House of Hoo-Hoo. 

Mr. Adams, in a very brief and lucid manner, ex- 
plained just what the House of Hoo-Hoo will be, the 
many benefits to be derived by those becoming members 
of it, and offered the following resolution, which, upon 
motion, was unanimously adopted: 

Whereas, A project has been started bv prominent mem- 
bers and officers of the order of Hoo-Hoo to construct, 
equip and maintain a building at the Louisiana Purchase 
Fixposition. to be held in St. Louis in 1904, to be called the 
House of Hoo-Hoo, and to be designed especially and par- 
ticularly for the comfort and convenience of members and 
their families: therefore be it 

Resolved, That this association does most heartily ap- 
prove and indorse this project as a worthy and commend- 
able enterprise tending to unite and solidify the vast mem- 
bership of the lumber fraternity by bringing them together 
in social intercourse as well as promote the blessings of 
health, happiness and long life, and we unhesitatingly rec- 
ommend to all our members who anticipate visiting the 
exposition that they avail themselves of the opportunity 
to become members of the household of Hoo-Hoo and secure 
the beneficent advantages which it would afford. 

Mr. Adams was followed by W. E. Barns, secretary of 
the House of Hoo-Hoo, who explained in a more detailed 
manner the objects and aims of the project. 

The meeting then took a recess until 2:15 p. m. 


TUESDAY AFTERNOON SESSION. 

The afternoon session, which was executive, was 
called to order at 3 o’clock, and E. S. Clark, of Gretna, 
Neb., president of the Nebraska Retail Lumber Deal- 
ers’ Association, was called upon and made a few brief 
remarks. Following Mr. Clark, Bird Critechfield, see- 
retary of the Nebraska association, said that the other 
associations were profiting by the mistakes made by 
the Nebraska dealers and that the change in the econ- 
stitution now being adopted by the various retail as- 
sociations at their conventions was prompted by the 
experience of his association. 


The Retail Poacher. 

The next on the program was a paper read by Met. 
L. Saley, of the editorial staff of tht Amerrcan Lum- 
BERMAN, the subject of which was “The Retail Poach- 
er.” It follows: 

It is hardly necessary to instruct any member of a re- 
tail association as to the meaning of the word poacher, as 
that member and the dictionary would agree on the defi- 
nition. It has gone into history that Webster was one of 


the great dictionary makers, and he defines the word poach 
as meaning ‘“‘to steal, to plunder by stealth.” I have fol 





lowed the origin of the word a little farther back than 
Webster went to the trouble to do (or at least farther than 
he went to the trouble to explain), and find that its root 
is a French word poche, meaning the pocket, hence the 
poacher is a man who puts his hand in the pocket of an- 
other. You will observe that there is really no practical 
difference between the two definitions. We do not put our 
hand in the pocket of another just for fun, hence when our 
hand is there it is our purpose to take unto ourselves the 
contents of the pocket. 

Is there any man here who objects to this definition? 
All of us have declared time and time again that it is the 
coat that fits the poacher who comes into our territory and 
sells lumber. That is, it fits the acher who lives in 
Minneapolis, Chicago and Winona. We would all vote that 
it fita the wholesale poacher, but how about the retail 
poacher? I ask again, how about the retail poacher? Is 
he entitled to a crown of roses while the other one should 
be crowned with thorns? What is the difference between 
them? I will answer this question by saying that it is 
one of scope and opportunity purely. The wholesale 
poacher, in common language, raises the devil over a large 
territory, while the operations of the retail poacher are 
necessarily more limited. 

Permit me to make a statement that perhaps has not 
been brought to your notice. It is this: That the whole- 
sale dealers of the country, in proportion to their number, 
are today showing more respect for the association prin- 
ciple than are the members of the retail associations. We 
do not have to go far for proof of this. Last week I re- 
ceived the bulletin of a state association, and in the presi- 
dent’s report is this statement: “Our troubles are now 
principally with the retail dealers in many localities 
throughout the state who are not content with the busi- 
ness of their own territory which rightfully belongs to 
them, but who seek to get trade at the sacrifice of al! 
business principles.” 

While the sentence is perfectly clear to our understand- 
ing its construction is faulty, for inasmuch as there are 
good and bad business principles it should have read, “but 





JAMES COSTELLO, OF LIBERTY, MO., 
A New Member of the Executive Committee. 


who seek to get trade at the sacrifice of all decent business 
principles.” 

I have no doubt attended more executive sessions of the 
retail association conventions than any other man, and it 
might surprise you to know in how many of these sessions 
the work has been devoted wholly to whipping retail poach- 
ers into line. I travel rather extensively over the retail 
districts, and everywhere I hear, to a greater or less ex- 
tent, of the retail poacher whose acts are disturbing the 
business peace of the neighborhood and betraying the con- 
fidence which his co-laborers have placed in him. The 
retail poacher who has sworn allegiance to the retail asso- 
ciation! He is the man who is doing this. 

For several reasons, my friends, I regret this. I regret 
it most on account of the dealers who do it, for it is they 
who are the greatest sufferers. They may gain thereby a 
few dollars. but of what account is that? When we go 
wrong, wilfully, deliberately wrong, the punishment for so 
doing attaches to us. It needs no legal authority to read 
the penalty, no officers of the law to inflict the punish- 
ment, for the penalty is declared and the punishment in- 
flicted by a court that is more unerring in its dispensa- 
tion of justice than any tliat was ever established by man. 
The punishment may not come as a thunder clap from a 
clear skvy but we may prepare for its reception, for it will 
come. “Whatsoever a man soweth, that shall he also 
reap” was spoken nearly 1900 years ago, and it is a rule 
without the proverbial exception. It is the law of the uni- 
verse and of humanity. 

I am glad this information concerning the traitorous 
character of so many of our association members is not 
generally known. I am glad the consumers of lumber 
who prate so much about combines to advance prices, and 
foolishly call our associations those combines, are not 
aware that these organizations are things of so much in- 
ternal inconsistency. It must appeal to the good sense 
of all of us to have the organizations for which we labor 
and of which we are members to have a reputation for 
stability. . 

As you know, there are associations which have passed 
through periods of persecution. If I were an attorney and 
prosecuting a case of this kind I should — having in 
my possession the very facts which at this time I am con- 
sidering; I should relish knowing that so many of the 
members of the association against which I was proceed- 
ing were repudiating the cardinal principles of their asso- 
ciation. There might be no point of law gained in pre- 
senting this phase of the auestion, but I would risk the 
appeal as one that, especially with a jury, would carry 
weight. 

“Plunder by stealth!” That is what the dictionary says 
the poacher does, and it is what we all know he does. To 
plunder is to get from others in an underhanded way—in 
a way that is not recognized as fair and equitable to others. 
That is precisely what the retail poacher does. The terri- 
tory has been mapped out but the noacher steps over the 
line, securing a barn bill here and a house bill there; or, in 
ease of a pool, my name beginning with S, he sells a bill to 
me when my trade belongs to my neighbor. We are all sub- 
ject to mistakes and misunderstandings. but I have no- 
ticed that the dealer whose intentions tally with the spirit 
of the association has little to explain. After all, the way 
is clear if only it is our aim to develop it to the utmost. 
I should dislike to ascribe here to any member of the 
Northwestern association so low an order of intellect as to 
imply that in a territory perhaps twelve miles square the 
lines once having been drawn he does not know when he 
is on the right side of them, or does not know a letter 8 
from a letter A. It is preposterous to assume that he does 
not know these things. The horse that tries to keep his 
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feet on the ground never kicks over the traces. Neither 
does the man. 

By “stealth’—that is the word. When we do things by 
stealth we are not prompted by a spirit which inspires us 
to have it known that we did them. If there is a retail 
poacher in this gathering he could not be induced to stand 
up and acknowledge it. It would be his desire that his 
brother dealers have a higher opinion of him than such 
an admission would create. He would not feel proud to 
establish the reputation here in public of subscribing to 
the motives of the association and tnoen outside the hall 
going head to against it. He would not want it known that 
he was paying his money to support the association and 
then pursue a course that would invalidate it. He would 
feel cheap to come here and by every word and action de- 
nounce the wholesaie poacher, and then let it be known that 
he, too, is a poacher, as bad, and even worse, than the 
wholesaler. He would not want to acknowledge that while 


he was availing himself of the protection brought about 





H,. W. DARLING, OF WICHITA, KAN., 
Who Prescribes Cypress and Takes His Own Medicine. 


by the money and labor of his neighbors he would turn 
wolf and prey upon those neighbors. If he were guilty of 
all this, and it were known to all these present, he would 
think he did not belong here and, personally, I should never 
attempt to convince him that in that opinion he was 
wrong. If poaching would not render a_ dealer ineligible 
as .. member of a retail association I don’t know what 
would. 

In my opinion one of the measliest types of man on the 
face of the earth is the hypocrite, and the retail poacher 
who at the same time is a member of a retail association, 
particularly a western association, must be content to be 
so branded. In comparison, the non-member who boldly 
says he owes no allegiance to any organization, who says 
that he regards it as his great American privilege to sell 
whenever and to whomever, he pleases—I say, in com- 
parison, this man is an angel. He is deceiving no one, re- 
pudiating no obligations, betraying no confidences. As a 
type of business man he ranks as high above the associa- 
tion poacher as the out-and-out wholesale poacher stands 
above the wholesale dealer who avows that he is with us, 
but who, every time he sees the chance, will sneak a car 
to one of our customers—and you all know how we love 
that man. 

Beloved, if there is a villain among us let us hope he 
may reform. Let us hope he may stand as a man among 
men, supporting, by practice as well as by theory, his asso- 
ciation upon the health and life of which depends the suc- 
cess of his trade. 


Constitutional and Name Changes. 


The report by the committee on constitution and 
by-laws was read by the chairman, James Costello, and 
after slight changes was adopted. This action caused 
the constitution and by-laws to conform with those re- 
cently adopted by the Northwestern, Union, Nebraska 
and Indiana associations, and changed the name of 
the association from that of the Missouri, Kansas & 
Oklahoma Associations of Lumber Dealers to that of 
the Southwestern Lumbermen’s Association. By vote 
it was decided that the new constitution go into ef- 
fect immediately. 

Lumber at the World’s Fair. 

Dr. Tarleton H. Bean had prepared an article on 
“The Lumber Industries at the World’s Fair at St. 
Louis,” but being unable to be present the paper was 
forwarded to Secretary Gorsuch, and a request was 
made by vote of the meeting that it be published in 
the lumber journals. It was substantially as follows: 


To the members of the Missouri, Kansas & Oklahoma Asso- 
ciation of Lumber Dealers. and especially those among the 
number who are manufacturers of wood products, an un- 
ecualed opportunity will be offered in 1904 for the exploita- 
tion of the great interests with which they are identified. 
St. Louis. the fourth city of the United States in population 
and in the importance of its manufactures, invites you to 
share in a commercial competition with the people of our 
own country and of the great foreign nations of the world. 

The exposition at St. Louis has been planned upon a 
broader scale than any that has preceded it in the history 
of the country. It will have about 240 acres of exhibit 
space under roof, and its approximate cost will be $40,000,- 
000. About twenty-five nations have already officially an- 
nounced their intention to participate in the exposition 
and many of the exhibits are now in process of collection. 
All of the important states and territories will have dis- 
plavs at St. Louis. Twenty-six of our states have already 
made appropriations. some of which are only preliminary 
and will be largely increased in the future, but 
nearly $3,000,000 is already represented in the sums al- 
lotted. * ad 

The industries with which you are associated will receive 
unusual consideration by the exposition authorities. Im- 
pressed with the importance of lumber. they have allotted 
a beautiful site near the Administration building for a 
highly ornamental Forestry Palace, which will front 600 feet 
on one of the exposition’s avenues. with a width of 300 
feet. In that palace forestry will have an importance 
which it has never had before. Realizing that the lumber 
industries are the foremost manufacturing industries of the 
southern half of the Louisiana Purchase Territory, and that 
St. Louis and Kansas City are great lumber centers, nothing 
will be left undone to exploit the greatness of thelr products 


and bring them in a dignified and comprehensive way before 
the business world. 

The subject of the forest and its products is now attract- 
ing the closest popular attention because of the important 
relations of wood to nearly all forms of human activity, and 
especially to construction, fuel supply, water power, agri- 
culture and mining. So far as wood articles are concerned, 
the sources of the utilization of wood will be represented 
both scientifically and practically. Illustrations and models, 
and whenever possible full size specimens, will be intro- 
duced to show lumbering operations, transportation, storing, 
drying and manufacturing. The exhibition will be essen- 
tially one of action, intended to show methods and opera- 
tions along with the finished products. * * * 

The govefnment of the United States will make its for- 
estry exhibit in the exposition Forestry Palace, and many 
of the states and foreign countries have already applied for 
space in that building. All the great lumber associations 
of the country have expressed their intention to make 
worthy displays of the lines of industry with which they 
have to do. All of the lumber newspapers have indorsed 
the forestry department of the exposition and they are 
publishing favorable accounts of the progress of the work 
continually. 

There are many good réasons why the manufacturers of 
lumber and other wood products should be well represented 
at St. Louis in 1904. The space allotted for exhibits will 
be furnished without cost, the buyers of lumber will be 
present in person or by their representatives from all parts 
of the world, therefore it will pay to make good exhibits. 
It always pays to do this. The value of advertising at a 
great international exposition was clearly shown after the 
Paris Exposition of 1900. During 1900 American apples 
were exhibited in the Horticulture Building, where they 
attracted an unusual amount of attention. The export of 
apples during that year amounted to 600,000 barrels. In 
1901 this export was increased by 1,000,000, valued at 
$5,750,000. American canned soups and meats were dis- 
played at Paris in 1900 and were very favorably received. 
At present, according to authentic accounts of Paris, the 
great wholesale stores of that city are well supplied with 
American goods of that description and they are selling 
readily at much higher prices than they command in our 
own country. In the Forestry Annex of the United States 
at Paris there was a collection of several hundred kinds of 
wooden ware sent by a New England manufacturer, That 
collection was examined by thousands of interested people, 
and if an agent had been on hand to explain the exhibit it 
would have brought a large amount of export business, as 
the cheapness of the articles and their wonderful utility at- 
tracted universal and favorable attention. 

At the present time we are enjoying an era of remarkable 
prosperity. Most of you probably feel that you do not need 
foreign markets, but there will come a time of serious de- 
pression in the home markets, and then the manufacturers 
will rediscover the fact that foreign tfade is essential to 
the continuation of our industries. Systematic attempts 
should be made to create foreign trade. The wants of the for- 
eigners should be carefully studied and as carefully regarded. 
It has often been remarked that the foreign buyer is “cranky” 
and it is not worth while to try to please him. This is a 
very great mistake. The foreign customer has his clients 
who know what they want and are willing to pay good 
prices. Their requirements are not unreasonable, and those 
manufacturers who take pains to furnish what they desire 





HARRY A. GORSUCH, OF KANSAS CITY, MO., 
The Versatile Secretary Who Succeeds Himself. 


are enjoying prosperous trade. ‘The only reason why Aus 
trian oak is crowding out American oak in some parts of 
Kurope is that it is better seasoned and more carefully pre 
pared. It is manufactured according to the sizes which the 
market will take. It is made in compliance with the cus 
toms laws in order to secure the advantage of free entry. 

At the exposition at St. Louis such industrial problems 
can be carefully studied and understood. If our manufac- 
turers will avail themselves of this invitation and utilize 
the great opportunity now presented for competition with 
the nations of the world in the world’s markets thev will 
deserve and they will achieve financial success and insure 
our national pre-eminence. 

In three minutes’ talks which followed the old ques- 
tion of the careful handling of price lists coming up it 
was suggested that the wholesale dealers be more ecare- 
ful in the distribution of their lists. Another member 
thought that the yard men who received the lists should 
be more careful, as often they were thrown into the 
waste baskets, the contents of which were scattered to 
the four winds. In these brief talks the subject of 
demurrage came in for discussion, the ground gone 
over being identical with that of the forenoon session. 


WEDNESDAY MORNING’S SESSION. 


The convention was called to order at 11 o’clock and 
the report of the auditing committee was called for. 
That committee reported that it had examined the ac- 
couyts of the secretary and treasurer and had found 
them correct. Upon motion the report was accepted and 
the committee discharged. 

While awaiting the reports of the other committees 
C. E. Greef, president of the Central lowa Re- 
tail Lumber Dealers’ Association, was introduced and 
spoke briefly upon the good accomplished by associa- 
tions. 






Election of Officers. 


At this point the committee on nominations stated 
it was ready to report its findings and presented. the 


following names for the consideration of the convention: 


President—J. E. Evans, Emporia, Kan. 

Vice president—J. R. Moorehead, Lexington, Mo. 

Treasurer—George D. Hope, Kansas City, Mo. 

Directors for one year—L. F. Miller, Joplin, Mo.; E. 
R. Burkholder, Hillsboro, Kan.; Paul Kline, Iola, Kan.; 
Robert Pierce, Topeka, Kan.; F. L. Adams, El Reno, 
O. T.; James Costello, Liberty, Mo. 

Directors for two years—E. S. Miner, Bethany, Mo.; 
E. C.. Robinson, St. Louis, Mo.; L. L. Seibel, Kansas 
City, Mo.; W. C. Alexander, Everett, Kan.; H. H. Welty, 
Downs, Kan.; J. H. Foresman, Oklahoma City, O. T.; 
A. F. Parkinson, Wagner, I. T. 

It was moved and seconded that the vote of the con- 
vention be cast by the secretary for the nominees as 
named, which was done and they were declared duly 
elected. 

Interstate Commerce Law. 

Ek. M. Adams, chairman of the interstate commerce 
law committee which was appointed at the last annual 
meeting, was asked to make his report of the work of 
the committee at Washington at the time of the ex- 
cursion last year. ‘This he did; telling of the meeting 
with the committees of the house and senate and also the 
call upon the president, the latter seeming deeply im- 
pressed with what was told him and said that the mat- 
ter was having his deep and careful consideration, 
which has been borne out by the president’s messages 
to congress. 

At the conclusion of Mr. Adams’ remarks a motion 
was made and carried that the committee be discharged, 
which was done. 





Messrs. Burkholder, Rodgers and Bush were ap- 
pointed a committee of three to escort the new presi 
dent, J. E. Evans, to the chair. Mr. Evans in a brief 
speech of acceptance pledged his earnest support to the 
work of the association, both as a lumberman and as a 
state legislator. He congratulated the association on 
its increase in membership during the past twelve 
months and the work it had done, and with the earnest 
and loyal support of the members he hoped that at the 
next annual as good a showing would be made. 

A committee consisting of Messrs. Lydeck, Harris 
and Seibel was appointed to look after the demurrage 
question and legislation. 

Law Legislation. 

Secretary Gorsuch then read the following letter from 
Kk, P. Bacon, chairman of the executive committee of the 
Interstate Commerce Law Convention: 


MILWAUKEE, WIs., Jan, 26.—I am in receipt of your 
favor of January 23, and note what you say as to referring 
action in relation to the recommendation contained in my 
circular letter of January 20 to the annual meeting of 
your association, which is to be held during the present 
week, No doubt favorable resolutions will be adopted at 
that meeting in relation to the proposed legislation, which 
I trust will have due influence upon the action of members 
of somarase from the three states covered by your organi- 
zation. 

Irom my personal observation while in Washington I was 
impressed with the idea that nothing else is quite so ef- 
fective with members of congress as personal letters from 
their immediate constituents. I would earnestly recom- 
mend that the writing of such letters be specially urged 
upon the members of your organization at its coming 
meeting. If a score of such letters could be addressed im- 
mediately to each of the members of congress from the 
several states covered by your organization it would have 
vastly greater effect than the passage of resolutions, al- 
though the latter is, of course, also desirable. 

With so little time remaining in this session and the 
pressure of other legislation,, it is, of course, doubtful 
whether the bill can be reached. The portion of our Dill 
relating to the prevention of the payment of rebates and 
granting of preferential rates is the subject of the new 
bill introduced in the senate by Senator Elkins on January 
21, by means of which we may secure a part of what we 
are after at this session, if not all. With continued vig 
orous action on our part I am confident we can secure 
the remainder early in the next session of congress. 

Kk, P. Bacon, Chairman 


Resolutions. 
The committee on resolutions then presented the fol- 
lowing resolutions, which were on motion accepted and 
ordered spread upon the records: 


Whereas, Since our last meeting we have been called 
upon to mourn the loss by death of two faithful members. 





GEORGE D. HOPE, OF KANSAS CITY, MO., 
The “Watch Dog of the Treasury.” 


J. N. Cunningham and A, A. White. Mr. Cunningham veal 
the first president of our association and always 2 faithfu 
worker for association principles. A. A. White was know? 
to al] of us as an untiring worker in our association, 2 
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only at the annual meetings but the entire year round. To 
him may be attributed much of the success of the asso- 
ciation, as he was ever ready with counsel, advice and a 
good originator of plans for our working; therefore be it 

Resolved, That we extend to the families of the de- 
ceased our heartfelt sympathies and that a page of our 
records be set aside as a memorial record of these resolu- 
HoWhereas, It has been shown by the expression of many 
members of this convention that they are very much dis- 
satisfied with the manner in which their cars are handled 
by the railroad companies; therefore be it 

Resolved, That it is the sense of this convention that 
the board of directors bring to bear such influence as it 
ean toward alleviating such troubles. 

Whereas, The Union Association of Lumber Dealers pro- 
pose to bring a case before the United States federal court 
to test the legal right of railroad companies to arbitrarily 
collect demurrage or car service charges in the various 
states; and 

Whereas, 
of the Southwestern Lumbermen’s 
be it , S 

Resolved, That this association in convention assembled 
heartily approve and indorse said proposed action. 

Resolved, That we are gratified that the management of 
the World’s Fair in St. Louis in 1904 intend to make the 
greatest lumber display that the world has ever seen, and 
we pledge to them our earnest co-operation. 

We appreciate the invitation of the Iola Portland Cement 
Company to a complimentary excursion on a special train 
to visit its works at Iola, Kan., and in our acceptance of 
this invitation we desire to thank the company and to 
express to Mr. Stapleton, the manager, our thanks for his 
We will go to Iola and visit the greatest 
cement works in the world operated by natural gas. 

The Ashgrove White Lime Company has placed us under 
renewed obligations by its presentation of the beautiful and 
permanent souvenir badges of this, our fifteenth annual 
convention. 

Resolved, That this association extend a vote of thanks 
to the wholesale dealers of Kansas City for their generous 
and kind hospitality and all that has been done to make 
this convention a success. 

Resolved, That this association extend a vote of thanks 
to the ladies of Kansas City for their kindness and un- 
tiring efforts in aiding and assisting us in the entertain- 
ment of our lady visitors. 

Resolved, That this association extend a vote of thanks 
to BN. K. Criley, manager of the Coates house, for his kind 
treatment and the courtesy shown us by opening up the 
banquet hall and dining rooms for our meetings, entertain- 
ment and for the general courtesies extended. 

The daily papers of the city have given us such atten- 
tion that we cannot close this meeting without these reso- 
lutions of thanks expressing to them our belief that they 
have materially aided in making this city the great metropo- 
lis of the southwest. 

Resolved, That the lumber press by their good reports 
and other excellent qualities are deserving of the support 
of all members of this association. — 


BP. C. ROBINSON. 
W. A. McCuUNE. 
JOHN ATWELL. 


Such action will be of benefit to the members 
Association; therefore 


IVES. 


On motion the resolutions committee was instructed 
to draw up a resolution that each member of the asso- 
ciation be requested to write to his congressman and 
senator as well as his state representative, urging upon 
them the passage of an interstate commerce law which 
would do away with the present trouble in demurrage 
and discrimination in freight rates, and that the secre- 
tary be instructed to forward a copy of said resolution 
to every member. 

A motion was also made and carried that the presi- 
dent appoint a committee to look after the interstate 
commerce Jaw commission question. 

There being no further business the meeting was ad- 
journed without a day. 


THE SMOKER. 

The smoker on Tuesday evening was a huge affair. 
There was so much go to it that it would have been easy 
to mistake it for a political convention. The place 
chosen was the main dining room of the Coates, in one 
end of which was a stage, and along one side was a hun- 
dred-foot table on which were spread the eatables. Man- 
ager Criley, of the house, saw to it personally that every 
preparation was complete. His corps of waiters in even- 
ing dress distributed the good things to eat to those 
who were hungry, cigars to the smokers and beer to the 
thirsty. A thousand would be a low estimate of the 
number in the hall, there being a good mixture of ladies 
who saw the sights and nibbled at the sardines and cod- 
fish balls. Specialists in songs, gymnastics and moving 
pictures occupied the stage, the last number on the 
program being a spirited four round set-to between Buck 
Benson, of Kansas City, and Kid Williams, of Denver. 
Perhaps the star number was J. C. Braecklein, an archi- 
tect, who is an artist with the bones. The perform- 
ance lasted two hours. At one time James’ military 
band marched back and forth through the hall, the 
music being accompanied by the cheers of the assem- 
blage, and the finest orchestra of Kansas City helped 
to enliven the occasion. ‘The smoker was given by 
the lumbermen of Kansas City to the Missouri, Kan- 
sas and Oklahoma lumber dealers, the entertainment 
committees being W. S. Atlee, G. S. Foster, Ben Col- 
lins, jr., J. W. Foye, A. H. Connelly—and in great shape 
did they do their work. 


DIRECTORS’ MEETING. 

At 2 o’clock a meeting of the new board of directors 
was held in the club room and the usual routine busi- 
ness transacted. An executive board consisting of J. E. 
Evans, J. R. Moorehead, George D. Hope, L. L. Seibel 
and James Costello was appointed and Harry A. Gor- 
such elected secretary to succeed himself. 


THE THIRD HOUSE. 

Charles H. Keith and I. H. Fetty, general and assist- 
ant sales agents, respectively, of the Central Coal & 
Coke Company, Kansas City, were in attendance upon 
the convention and were making things pleasant for the 
Visiting retailers. 


Be Robert L. Oliver, better known among the trade as 
Bob,” special sales agent of the Roach & Musser Sash 


r Company, of Muscatine, Iowa, was much in evi- 
€nee and his efforts were untiring in seeing that every- 
one got what he was looking for. 


An exhibit of turned columns, porch and house trim- 
mings which called forth particular comment was that 
of Harris & Cole Bros., of Cedar Falls, Iowa, who were 
represented by W. A. Bennett and Elmer W. Harris. 
This firm make a specialty of popular products and the 
samples of the work turned out by them were very artis- 
tic. 

The Arkansas Valley Lumber Company, of Wichita, 
Kas., manufacturers’ agent and wholesale dealer in 
yellow pine, cypress, redwood and red cedar products, 
was represented by an efficient corps in the persons 
of O. H. Johnson, H. W. Darling and Paul L. Noble and 
open house was the order of the day and night with 
them. 

M. A. Garrett, general manager, and Walter Adams, 
representing F, W. Bird & Son, of Chicago, were busily 
engaged during the convention explaining the high 
merit of paroid ready roofing and in seeing that each 
visitor was presented with a memento of the occasion 
in the shape of a pencil with which to make note of 
his orders given for that well known roofing material. 

The “Bear” was fully represented by the Libbey & 
Fulton Company, of Kansas City, manufacturer of 
sash and doors, and C. J. Reynolds, manager of the com- 
pany, had his time fully occupied in taking care of 
the throng of visitors who frequented the company’s ex- 
hibit on the parlor floor of the Coates house. 

One of the neatest and much sought after souvenirs 
was the combination card case and memorandum book 
presented by the Standard Pajnt Company, of Chicago, 
manufacturer of ruberoid roofing, which is considered 
one of the best materials on the market for the pur- 

se. 

E. R. Stapleton, assistant sales manager of the Iola 
Portland Cement Company, of Iola, Kas., with head- 
quarters in the Lincoln Trust building, St. Louis, Mo., 
was kept busy telling the delegates and their friends all 
about his company’s products and plant, the latter of 
which was to be visited by special invitation on Thurs- 
day. This is the only plant of the kind in the world 
that is operated by natural gas. A special train left 





BEN COLLINS, JR., OF KANSAS CITY, MO. 
A Member of the Entertainment Committee. 


Kansas City on Thursday morning via the Missouri, 
Kansas & Texas railway loaded to the guards, and the 
program of entertainment prepared for the visitors 
made the trip one long to be remembered in the way of 
entertainment afforded them at their annuals. 

No convention is complete without the presence of 
George B. Maegly, Kansas City representative of the 
Vaughan Lumber Company, of San Antonio, Tex., and 
between telling his numerous friends how glad he was 
to meet them and looking after the business interests 
of his company George was a very busy individual. 

The Rice Lake Lumber Company, of Rice Lake, Wis., 
manufacturer of white pine, was ably represented by 
R. B. Andres, who took advantage of the occasion to 
combine business with pleasure and his reception room 
was thronged with the visiting lumbermen during the 
entire session of the convention. 

The Hughes-Mackintosh Company, of Minneapolis, 
Minn., dealer in white pine, kept open house and as- 
sisted materially in the entertainment of the visitors. 

The Carrara Paint Agency, of Cincinnati, Ohio, 
through its representative, Charles Harbison, made 
many friends among the retailers who visited the ex- 
hibit of the company and partook of its hospitality in 
the shape of punch and cigars. 

Among the Kansas City hosts who were represented 
at the Coates house was the Clark & Bates Lumber 
Company, of that city, and if one wanted any informa- 
tion as to why, when and where it was cheerfully 
given by its representatives. 

A negro trio under the leadership of Capt. John 
Hoehl, representing the Western Sash & Door Company, 
of Kansas City, kept the two parlors occupied by that 
company filled with visitors and the captain was right 
at home making good the well known hospitality of the 
city by the Kaw. 

A new member of the third house was present in 
the person of Harry G. Foster, eastern representative 
of the St. Paul & Tacoma Lumber Company, with of- 
fices. at Tacoma, Wash., and Minneapolis, Minn, Mr. 
Foster was kept busy explaining the merits of Washing- 
ton fir and red cedar. 


REVIEW OF THE COAL TRADE. 


—eeee 

Were it not that there is an almost insatiable de 
mand for all kinds of fuel in Chicago, from the extreme 
northwest, the market might sag off a trifle. As it is, 
the prospects are that there will be a market for all 
the coal that comes this way, possibly not at the high 
values now and lately prevailing but at a level con- 
siderably above what may be regarded as normal. 
Northern Iowa, Minnesota and other northwestern 
states are now looking to Chicago and to the mines of 
the western states for a large tonnage of fuel to take 
the place of the coal that ordinarily is supplied by 
lake shipments. There is a large movement of coal 
that way. It is mainly Illinois fuel, for there is little 
if any eastern product available, both because all that 
reaches the city is too badly needed in this vicinity 
to permit any to be spared and because the transfer 
of the coal from eastern to western cars is almost a 
physical impossibility, there being inadequate facilities 
and few cars available. Some little coal arrives from 
the east for the northwest, but it comes in the equip- 
ment of the northwestern lines, caught down east by 
some of the coal companies on the way back without 
loads. : 

The market at Chicago is perhaps more insistent than 
anywhere else in the west. The complete absence of dock 
coal at this stage of the winter and the steady call 
for fuel in the northwest place much heavier demands 
upon the receipts of this city than ordinarily. It is 
true that the city is sometimes favored in the receipts 
of coal, through the zeal of its jobbers in going forth 
and buying the output of mines and also through the fa- 
vor which the carriers give to large shipments over small 
ones, especially in these times when every effort has to 
be made to keep the freight moving. Much of the coal 
that now reaches Chicago and other points in the west 
consists of strange products. Thus a considerable ton- 
nage of Monongahela river coal, which is transported 
down the Ohio, is being re-shipped at Louisville and 
other river ports by rail to Chicago, an unusual route, 
and one which is employed only in emergencies like 
the present. Kentucky and Tennessee coal also is com- 
ing this way and much Ohio coal that finds a market 
ordinarily much nearer the mines. 

There is still a vast tonnage of fuel tied up on side 
tracks everywhere between mines and destination. Per- 
haps this tonnage is not increasing at present, for the 
railroads are doing excellent service in moving the coal 
that is freshly mined and perhaps are occasionally 
picking up a load that had been abandoned and thrust 
by the wayside. Soft weather like that which pre- 
vailed early this week has a depressing effect upon the 
numerous speculators who have entered the market. for 
a quick turn or two on their money, and has at the 
same time decreased the demand. The market in fact 
is in a state of uncertain equilibrium, steadily held at 
practically the same prices for many weeks, but at a 
range far above what the producer can hope to main- 
tain under normal conditions. Prices at the beginning: 
of the week were possibly a shade or two firmer than 
a week earlier, but the demand since then has in the 
aggregate proved less strenuous. 

Interest during the next three weeks will center at 
Indianapolis, where the operators and the United Mine 
Workers will try to work out a wage scale for the year 
beginning April 1. If the past is any criterion several 
weeks will intervene before an agreement will be 
reached. There is already heard among some coal men 
the hint that a still greater scarcity and inquiry for 
coal would be developed should the news from Indian- 
apolis prove anything but pacific. It is, however, too 
early to indulge in forebodings. 

About the usual rail tonnage of anthracite is now 
coming west, but it has to do service for the tonnage 
that usually comes in this way and for the dock coal 
which does not exist. In the Chicago territory one ton 
arrives for probably three that are asked for, from 
which statement the complete inadequacy of the supply 
may be judged. Prices are about the same as a week 
ago, $7 asked by the large producing companies, $11 
by the independents. Dealers everywhere are begin- 
ning to inquire about April and May coal and the 
general opinion in the trade is that the year beginning 
next ‘spring will open most auspiciously, for the de- 
mand. for early coal will doubtless arise not only in the 
west but more generally still in the east, so that not 
all the coal that is wanted can be supplied. Prices for 
the opening are of course not yet established and will 
probably not be known until shortly before they take 
effect. 





THE OUTLOOK IN THE SOUTHWEST. 


Kansas City, Mo., Jan. 27.—Operators here are’ re- 
ceiving orders constantly which they cannot accept;. they 
are so far behind on their contracts that it is im ible 
for them to get out new business promptly without side- 
tracking old orders. In all the history of the coal trade 
this season has been the most unsatisfactory to both 
the dealer and the operator, due principally to the ear 
shortage, the main factor in the shortage of coal which 
now exists in nearly every town in the southwest. Since 
the first of the year, however, another cause has arisen— 
the refusal of the miners to work full time. This at- 
titude of the miners and the scarcity of labor in the 
mining districts restrict the output of the mines mate- 
rially and the consumer of coal is the loser thereby. 
Mild weather has relieved the urgent demand somewhat 
and dealers are able to get enough coal for domestic pur- 
poses. Factories, however, are hampered by the Scarcity 
of steam coal, and in some instances are purchasing high 
priced coal that they may not have to shut down, 
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RETAILERS OF THE HAWKEYE STATE. 





The Central Association’s Eighth Annual [Meeting— Progress as Reflected by Official Reports— 
Two Businesslike Sessions Illustrating the Value of the Local Association— 
E. D. Mineah the New President—A Good Percentage of Attendance. 





THE CENTRAL IOWA RETAILERS. 


MARSHALLTOWN, Iowa, Jan. 24.—The eighth annual 
meeting of the Central lowa Retail Lumbermen’s Asso- 
ciation was held here yesterday with headquarters at 
the Pilgrim hotel. It was called to order at 11 a. m. 
by President F. H. Henry, who read a splendid address 
that was listened to with interest by all present. It 
was as follows: 

The President’s Address. 


It is a pleasure to stand before you members of the asso- 
ciation and once more greet you and congratulate you on 
the good work accomplished by the association during the 
past year. It is true in many places we have not accom- 
plished all we would desire but in a general way we have 
made good progress. The work of the local association is 
one peculiar to itself and in a great many instances is not 
appreciated. 

The membership of all the dealers in the territory com- 
prising the association is essential to the complete success 
of the association work, so our progress has been handi- 
capped to a certain extent. It should be the aim of every 
member of this association to make an individual effort dur- 
ing the coming year to enlist all the retail dealers in our 
territory as members of this organization. 

It is my belief that if all the retail lumber dealers within 
our territory were members of this association it would do 
more toward perfecting conditions and righting wrongs than 
any other agency that we could use. I am confident and 
know that if it were not for this association ruinous com- 
petition would be in order where at present harmony and 
perfect confidence prevail. 

To the dealers who are present and not members of our 
association I want to say that to be in harmony with your 
competitor means a great deal. It is possible under these 
conditions to sell on a 12-cent rate hemlock dimension for 
$21, No. 4 boards for $18 and No. 8 shiplap for $22, which 
is more conducive to a good bank account than to sell 
lumber in Marshalltown, where just the reverse conditions 
prevail. debe 
‘ The influence of the local associations has permeated our 
territory and that your neighbor belongs, is the reason, Mr. 
Dealer out of the association, that your trade has not been 
molested and you are getting a fair price for your lumber; 
otherwise you would be scrapping for what you got. 

Now just a few words to the dealers who are not mem- 
bers of the Northwestern association. Have you ever stopped 
to think and consider what state the retail lumber business 
would be in were it not for the Northwestern and similar 
associations? Well, to state it briefly, shipfments would be 
made to the consumer at every point where there was any 
demand for lumber; and do you know that today there are 
manufacturers and wholesalers in Minneapolis, Chicago and 
other points that are held in bounds only by the Northwest- 
ern Lumbermen’s Association? These same firms are In- 
wardly hoping that we may strike some rock that will 
entirely disband us and then they can make sales and ship- 
ments indiscriminately to whom they so desire. 

I tell you, fellow dealers, you can ill afford to go back 
to the old condition of things. It is your duty to give these 
associations your financial and moral support. Today 
would be the proper day to join. The best and safest in- 
surance in the United States given to you at cost will save 
you enough money so that you can pay membership fees and 
dues in both associations. The good fellowship prevailing 
in these associations will make you better citizens and 
better lumbermen. Don’t put off the opportunity to affiliate 
yourself with these associations, and put your shoulder to 
the wheel and help support an institution that protects your 
interests and stands as a silent fort guarding your very 
business existence, without which the retail lumber dealer 
today would be out of business. 

The association needs you and you need the association. 


The reading of the minutes of the previous annual 
meeting followed and they were ordered approved. 


The Secretary’s Report. 


Secretary C. E. Greef then read a rather extended 
report telling of his year’s work and summing up the 
situation and stating the condition of the association at 
present, especially recommending more and harder work 
from each member. In part it was as follows: 


During the year of 1902 quite a spread of the local asso- 
ciation idea has been witnessed and several very healthy 
fledglings have been hatched. At a meeting of the board of 
the Northwestern Lumbermen’s Association last year a small 
sum of money was set aside by that body to be used in 
helping to organize more local associations, and in March 
last Mr. Hollis (their efficient secretary) and myself went 
to northeastern Minnesota and assisted a nice gathering of 
dealers to organize and from all reports they are doing re- 
markable work today. 

I have “uring the past year also assisted in the organiza- 
tion of ora other of the five original districts of our state 
as well at one in Illinois, one in Indiana, one in Colorado 
and one iu Missouri, these latter through the mail and 
talks with representatives. All of which I have done at no 
cost to this association: in fact, generally at no cost to any 
one other than postage and time furnished by myself. There 
is yet much of this kind of work to be done, but the fact 
of the examples already set, when the results are explained, 
makes the problem a less difficult one each time. The 
southwestern part of our state seems behind all other parts 
in this respect and judging from our acquaintance with the 
dealers there we wonder very much at this fact. 

Within the last two years certain large wholesalers have 
by persistent advertisements gotten a number of chances 
to and have shipped considerable lumber into the territory 
of this association. Especially have complaints of this fact 
come to me against several firms in Chicago, firms which 
refuse to show proper respect to any association of our 
class. In order to try to overcome this serious problem of 
how to influence them toward quitting this, to us. damag. 
ing business, I have for this association attended several 
meetings of the Lumber Secretaries’ Association at Chicago 
and in my feeble way have helped to organize an incorpora- 
tion already known as the Lumber Secretaries’ Bureau of 
Information. The idea (when fully adopted by largely all 
of the state and other larger associations. which wiil no 
doubt be accomplished quite soon) is that it is proposed 
through the secretary of that organization to issue a sort 
of a bulletin quite often which is to be mailed to each 
member of the several associations direct, telling them of the 
unbusinesslike actions of certain. wholesalers, leaving the 
member entirely free, however. to take whatever action he 
may choose. What we would reasonably have a right to 
expect should occur I do not care to mention here. 

Before closing on this subject let me say that every 
step so far has been and will hereafter be carefully taken 
toward not making any moves or utterances unlawful. And 
with this thought in mind the services of one of the best 
attorneys in the northwest have been secured, the intention 


being to do nothing that we need fear would endanger our 
several associations either collectively or individually or 
the members thereof. 

Through the aggressive actions of the Northwestern Lum- 
bermen’s Association toward “poachers” I feel warranted in 
saying that if this good work is kept up we will yet see 
the day when that “breed of vipers” will have “hard 
sleddin’”’ at least, and I want to say to each of our mem- 
bers that you should never fail to report the shipping in of 
every car into your territory, to either the secretary of this as- 
sociation or of the Northwestern Lumbermen’s Association, as 
by doing so you will always help them and quite frequently 
you will be yourself “4 financially or otherwise; quite 
likely from shipments that we have heretofore considered 
hopeless. Flease remember this important fact and always 
do it. Don’t forget to give car number, consignor and 
consignee, what used for and any other information that 
could help the association toward the ending of this an- 
noying part of our occupation. 

You ought all of you to remember that where any changes 
of firms in our line, either by sale qr otherwise, occur in 
your towns your secretary should be notified, as you must 
know the almost impossibility of his keeping posted at all 
times in this regard. The past year has been, it seems to 
me, a remarkable one in that respect. I could add that 
some of our members during the past year have placed 
themselves where the penalty prescribed in Article 1 Section 
6 could have been enforced by your secretary. This has 
not been done because of the fact it was not deemed best. 
You should al] remember, however, that our expense account 
must of a necessity be something and it is no more than 
just that we each pay our proportion, and surely the amount 
to be colJected from each of you for annual dues, $3, is 
small enough. 

At our last annual meeting, February 28, 1902, we 
adopted and our records show a resolution authorizing the 
secretary to amend, change or rewrite what was then our 
ecnstitution and by-laws. With the assistance of Mr. 
Hollis I did this and we offered a copy of the work to each 
local association, and I believe that all the newly organized 
associations of 1902 have virtually adopted it as a working 
basis. I have tried to mail to each of our members a copy 
of this, and you are requested if you so desire today to 
present at this meeting your idea of wherein it could be 
bettered or made more efficient, as the ratification of our 
work and adoption of it as presented will be asked of you 
later on at this meeting. 

Our program today includes tals and prog from a num- 
ber of men who stand well at the head of our fraternity, 
and I know they can and will give you some interesting 
matters’ to listen to and probably some thoughts (possibiy 
new thoughts) to carry home and digest at your leisure. 

Our one day sessions can hardly be made entirely satis- 
factory to all on account of the limited time; however, I 
hope and trust you will each of you feel well repaid for this 
day’s attendance here and be benefited—all of you—to a 
greater or less extent. 

We ought not to fail to extend to all our visiting brethren 
the right hand of fellowship, and I feel sure that our com- 
mittee will not fail on their part to recommend for adoption 
proper resoluticns which will be adopted with genuine 
pleasure on the part of all of us. 


Finances, 
This report was followed by the treasurer’s report and 
both were ordered approved. Treasurer Andrew Rath’s 
report showed: 


Balance on hand February 28, 1902...... $182.42 

Received of C. B. Greef, secretary...... se wae 

Paid WerrWat DGG as 6:5:6.0'5.6.5:<'o,0:0,0:2:0h0.6:5's:0 $248.86 
Balance on hand January 23, 19038...... 146.56 


$395.42 $395.42 
Appointment of Committees. 

The president then appointed the following commit- 
tees: 

Credentials—W. A. Sentman, George Voss. 

Auditing—W. B. Strothers, J. H. Marsau. 

Resolutions—B. B. Cliver, F. A. Younkin. 

Nominations—F. L. Howe, O. L. Dunkelberger, A. Brack- 
ney. 

The suggestion was then made that this was the proper 
time to pay annual dues and many availed themselves 
of the oportunity. 

Harry V. Scott addressed the meeting, telling of the 
House of Hoo-Hoo, after which an adjournment was 
ordered until 1:30 p. m. 


THE AFTERNOON SESSION. 


At 2 p. m. the president again called the meeting to 
order and called upon John W. Barry, president of the 
Northwestern Lumbermen’s Association, for an address. 
He cheerfully responded and gave a witty talk, well 
filled with good, hard business sense. He was followed 
by ex-President B. J. Carney, who told in his amusing 
way of may incidents that had occurred in his business 
life, closing by strongly urging the joining of the asso- 
ciation now by any lumberman present and not yet be- 
longing. 

Constitution and Auditing. 

Next followed an explanation of the writing and pub- 
lishing of the association’s new constitution and by-laws 
as adopted by the committee appointed at the meeting 
of February 28, 1902. A motion to adopt this as pre- 
sented to the association was unanimously carried and 
so declared by the chair. 

The committee on auditing the books of the secretary 
and treasurer reported as follows: 

We, your committee appointed to audit the books of the 
secretary and treasurer, beg leave to report that we find 
them correct in every particular as we believe. 


W. B. Stroruers, 
JOHN H. Marsau, 


Committee. 
Election of Officers. 


Then followed the report of the nominating committee 
as follows: 

We recommend the following: 

BP. D. Mineah, of Eagle Grove, for president. 

G. W. Fairchild, of Cedar Rapids, for vice president. 

Andrew Rath, of Ackley, for treasurer. 

Cc. E, Greef, of Eldora, for secretary. 

Director to fill vacancy—F. H. Henry, of Belle Plaine. 

Directors for three years—A. C. Vose, of Jewell: 
Vosberg, of Gilman; Warren Brown, of Waterloo. 


The motion that the rules be suspended and the sec- 
retary ordered to cast the entire ballot of those present 
for the parties as recommended was carried unanimously 
and they were declared by the chair duly elected. 

A committee was then appointed by the chair to con- 
duct the new president, E. D. Mineah, to the chair and 
he accepted the office with a neat little speech. 

Short talks were listened to by all with interest from 
many of the dealers and visitors. The prevailing opin. 
ion seemed to be that local associations are a good thing 
and their continuance and spreading encouraged. 


Resolutions. 
The resolutions committee reported as follows: 


Resolved, That this association renew their allegiance 
to the Northwestern Lumbermen’s Association and also to 
the Retail Lumbermen’s Insurance Association and heartily 
recommend it to every lumberman looking for strictly first 
class insurance at cost. 

Resolved, That this association return their thanks to the 
lumber journals and the local press, which have rendered 
us their hearty support. 

Resolved, That this association extend to D. E. Baker 
their sympathy on account of the serious illness of his two 
children, which prevents his attendance here today. 

Resolved, That this association extend their thanks to 
their president, secretary and treasurer for their untiring 
efforts — the past year, which has been an unusually 
fruitful one for the association. 

We can expect more during the coming year from the gee. 
retary on account of the new assistant secretary. 

Resolved, That this association extend to Mr. A. A, 
Moore their hearty thanks for the elegant two-headed rep. 
resentation sent to defend himself. 

B. B. CLIvErR, 
F. A. YOUNKIN, 
Committee, 


The committee on credentials reported the following 
persons present: 
The Attendance. 


O. L. Dunkelberger, Dunkelberger & King, Nevada. 
Ilobart Follett, Crescent Lumber Co., Eldora. 
W. B. Strothers, Crescent Lumber Co., Eldora. 
Rh. W. Eastman, Waterloo. 
William Thomas, Garwin, 
P. 8. Davis, Davis & Moser, Eldora. 
S. L. Moore, A. A. Moore, Marshalltown. 
John H. Marsau, Marsau & Moeller, Dysart. 
W. O. King, King & Jannssen, Cleves. 
L. S. Hopping, Neel Bros., Woolstock. 
J. W. Doze, J. W. Doze & Co., Gilman. 
George Lammers, Dysart. 
L. L. Hagaman, Iowa Falls. 
If. B. tall, lowa Lumber Co., Iowa Falls. 
Bb. J. Carney, Carney, Brande & Clark, Grinnell. 
W. H. Vosberg, W. H. Vosberg & Co., Gilman. 
FF. A. Youukin, New Sharon. 
. D, Mineah, FE, D. Mineah & Co., Eagle Grove. 
. W. Fairchild, Cedar Rapids. 
David Fuller, The Morgan Co., Chicago. 
Charles Otis, Zimbleman & Otis, Boone. 
W. N. Dickerson, Dickerson & Wallace, Melbourne. 
George W. Voss, Voss Lumber Co., Belle Plaine, 
J. O. French, Searsboro, 
W. H. Scott, W. H. Scott & Bro., Grundy Center. 
A. F. Tatge, Luzerne. 
Harry V. Scott, U. N. Roberts Co., Davenport. 
T. M. French, J. P. French & Son, Earlham. 
L. C. Lingham, Kansas City. 
Andrew Rath, Ackley. 
i. B. Cliver, Blackhawk Lumber Co., Waterloo. 
BE. J. Wood, E. J. Wood & Son, Lawn Hill. 
C. I. Robberts, C. L. Robberts & Co., Newberg. 
D. R. Warburton, D. R. Warburton & Co., Grinnell. 
George H. Comstock, U. N. Roberts Co., Davenport. 
. M. Cromer, Geo, Haven & Co., Waterloo. 
I’. E. Woods, J. H. Woods & Co., Ankeny. 
T. H. Lavender, Gilman. 
T. W. Kenyon, Curtis Sash & Door Co., Sioux City. 
A. Brackney, Clemons, 
Cc. S. Bennett, Smith & Bennett, Dows. 
H. D. Keyser, Wisconsin Lumber Co., Des Moines. 
J. I. Rawson, Wisconsin Lumber Co., Cambridge, 
P. A. Davenport, J. & W. C. Shull, St. Anthony. 
C. A. Burkhart, J. & W. C. Shuil, Zearing. 
W. H. Kirkemall, J. & W. C. Shull, Sac City. 
R — W. Barry, Hawkeye Lumber & Coal Co., Cedar 
apids. 
Edward Bergland, Des Moines. 
Warren Brown, Waterloo Lumber Co., Waterloo. 
M. E. Griffeth, Williams & Hunting Co., Cedar Rapids. 
George F. Smith, Hampton. 
C. M. Goodyear, Interstate Lumber Co., Hampton. 
J, M. Raskoff, M. Rahm & Co., St. Benedict. 
S. E. Stevens, Greef Lumber Co., Steamboat Rock. 
L. W. Lansing, Empire Lumber Co., Iowa Falls. 
M. J. Rohwedder, State Center. 
Will B. Cowan, Carr & Adams Co., Des Moines. 
W. BE. Thomas. Nelson-Tuthill Lumber Co., Minneapolis, 
I. C. Bricker, Des Moines. 
A. L. Murray, Greef Lumber Co., Eldora. 
K. 8. Crull, Major-Crull Lumber Co., Davenport. 
O. Gronen, Cloquet Lumber Co., Cloquet, Minn. 
. D. Babbitt, Gates Lumber Co., Wilmar, Ark. 
M. Hallam, Carr & Adams Co., Des Moines. 
H. Munn, H. L. Munn & Son, Ames. 
. L. Howe, F. L. Howe Lumber Co., Radcliffe. 
. W. Phillips, Huttig Manufacturing Co., Muscatine. 
wan A. Hurd, Farley & Loetcher Manufacturing Co.,. D 
ue. 
W. 


Qe 


mse 


I. Sears, Farley & lLoetcher 
Dubuque. 

W. E. Penfield, Pine Tree Lumber Co., Little Falls, Minn. 

Harry Pierce, Huttig Manufacturing Co., Muscatine. 

I’. H. Henry, Belle Plaine. 

Tra 8S. Wadleigh, Brooks Bros., St. Paul, Minn. 

Ki. L. Erickson, B. L. Erickson & Co., Story City. 

L. R. Maytag, Laurel. 

RB. Jenkins, Grinnell. 

W. A. Sentman, Greef Lumber Co., Union. 

H. Folger, Ames. 

A. C, Voss, Voss Lumber Co., Jewell. 

C. EF. Greef, Greef Lumber Co., Eldora. 

A motion to adjourn then prevailed. 


NAAPAPALRALRAAL 
A COMPREHENSIVE MOLDING CATALOG. 


Embossed and turned moldings of every conceivable 
pattern and description are illustrated in the new cat# 
log of Boynton & Co., 67 West Washington street, Chi- 
cago. This catalog is one of the most extensive and colt 
plete molding catalogs ever issued. It is profusely i 
lustrated with cuts of moldings, spindles, orn 
and automatic turnings. An attractive line of 
grilles manufactured by the firm is illustrated in @ & 
arate catalog which will be sent upon request. “as 

Boynton & Co. are, it is believed, the oldest and p 
sibly the most extensive manufacturers of molding” 
the United States. Their product is shipped to nea 
every country on the globe. 


Manufacturing Co, 
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HO0-HOO DOINGS. 


At Meridian, Miss., January 24. 

On Saturday night, January 24, a great Hoo-Hoo con- 
catenation was held in Armory hall, Meridian, Miss., 
where the Degree of the Playful Kitten was conferred 
upon twenty-one candidates, and an order issued to 
communicate the degree to three other loyal lumbermen, 
who had matriculated and had been forced to absent 
themselves from the initiation. 

Those who were initiated and given all the frills, privi- 
leges, furbelows and delights were as follows: 





J. W. Thompson, Thompson Lumber Co., Toomsuba, Miss. 
Cc, L. Gray, Meeds-Gray Lumber Co., Meridian, Miss. 

Jj. A. Thompson, Smith’s Spur, Miss, 

R. C. Malone, M. R. Grant, Meridian, Miss. 

B. J. Bruester, jr., M. R, Grant, Meridian, Miss. 

H. I. Hichs, Zero, Miss, 

c. C. Brownlee, C. C. Brownlee & Co., Meridian, Miss. 

G. W. Staple, Meridian Sash & Door Co., Meridian, Miss. 
H. P. Dance, Toomey Lumber Co., Ltd., Jacksonville, La. 
W. D. McBride, Central Lumber Co., Meridian, Miss. 

L. J. Swahn, Brookpark Lumber Co., Enterprise, Miss. 

R. J. Berry, R. J. Berry Lumber Co., Meridian, Miss. 
Atho Harpe, Chicago Lumber & Coal Co., Meridian, Miss. 
J. BE. Reed, jr., M. Grant, Meridian, Miss, 

W. L. Bostick, T. J. Bostick & Sons, Meridian, Miss. 

J. E. Tartt, J. BE. Tartt & Co., Lauderdale, Miss. 

A. E. McGee, Chicago Lumber & Coal Co., Meridian, Miss. 
W. A. Giles, Moline Plow Co., Moline, III. 

W. M. Carter, Sandersville, Miss. 

E. S. Bostick, T. J. Bostick & Sons, Meridian, Miss. 

W. S. Carter, R. C. Carter, Orange, Miss. 


The officers of the evening were: J. W. Connell, 
Snark, assisted by Harvey Saws Avery and B. Arthur 
Johnson; Senior Hoo-Hoo, C. C. Broom; Junior Hoo-Hoo, 
B. Arthur Johnson, assisted by E. R. Kimball, H. A. 
Smith, John B. Chipman and Ed J. Martin, sr.; Bojum, 
J. E. Chandler; Serivenoter, F. N. Runnells; Jabberwock, 
Charles Hyde; Custocatian, C. W. Pierson; Arcanoper, 
J. W. Connell; Gurdon, Charles Poythress. 

The local committees were made up of D. C. Gilmer, FE. 
J. Gallagher, E. J. Martin, Sr., Charles W. Poythress, C. 
W. Pierson, C. C. Brown, E. J. Martin, sr., and S. Sut- 
ton. The distinguished feature of the concatenation was 
the earnest. effort made to hew directly to the line of 
the eligibility clause. 

After the concatenation all the Hoo-Hoos, at the invi- 
tation of the local committee repaired to the Grand Ave- 
nue hotel dining-room and partook of an unique ban- 
quet, of which the following was the menu: 


MENU. 
Mobile Plants (Culls Out). ; 
Consomme Calbert in Cups, with Sawdust Dressing. 
Salted Peanuts (Minus the Bark). 
Chow-Chow (with Bark on). Michigan White Pine Celery. 
Spanish Mahogany Olives. 
Rhode Island Turkey, with Jelly and Hemlock Dressing. 
Sugar Cured Beef Tongue (K. C. Inspection). 
Chicken Salad in Mayonnaise 8. 4 8. 
Savannah River Long Leaf Salmon a la Provencale. 
German Potato Salad (all Heart). 
French Rolls (Subject to Inspection). 
Gang Sawed Rye Bread. Quarter Sawn Cream Bread. 
Pine Cone Cheese. 
Cheese without the Cone. California Redwood Oranges. 
English Grapes (Inspected at Destination). 
Green Pipkin Apples (Dimension Stock). 
Black Coffee in Compression Cups. 
Finis—The Timber That Made Milwaukee Famous. 


After the banquet Mr. Runnells, of the Meridian Star, 
took charge of the assembly as toastmaster and talks 
were listened to from Harvey Saws Avery, E. R. Kimball, 
John B. Chipman, J. W. Dement, J. C. Connell, Otho 
Harpe and B. Arthur Johnson. 

Following the speechmaking, a rising vote of thanks 
was given the visitors present for their assistance and 
presence and also to John B. Chitman, of Meridian, 
Miss., who had done so much to make the concatenation 
a success, 

Prior to the concatenation, before the ceremonies had 
begun at Armory hall, there was a parade through the 
streets preceded by an emblematic float, dominated by a 
monster black cat, done by a local artist in honor of the 
order, 





At Denver, Colo., January 13. 


Officers: Snark, M. V. Geagan; Senior Hoo-Hoo, W. C. 
Vochen; Junior Hoo-Hoo, €. E. Bullen; Bojum, J. F. 
Downer; Serivenoter, Reed Hayward; Jabberwock, W. FE. 
McClung; Custocatian, Frank T’. Tickinson; Arcanoper, G. 
C. Hill; Gurdon, C. W. Kirchner. 


Initiates : 

Manfred Warren Ballard, Central City. 
George Rockwell Bennett, Pueblo. 
Charles Arunah Black, Ft. Collins. 
Gerome Byron Carr, Berthoud. 

Frank “Sugar Beet” Corbin, Ft. Collins. 
James Nicholas Counter, Brighton. 
Joseph Weller Danner, Loveland. 

Harry Emerson Dole, Eaton. 


McGinnis; Junior Hoo-Hoo, C. 
Isbell ; 
Guthrie ; 


Adolph Gaston Hammer, Denver. 

Hans “Off” Larson, Rawlins, Wyo. 

Dugold ‘“‘Wooley” McCallum, Wheatland, Wyo. 
Daniel Carl Sindlinger, Buena Vista. 

Henry Arnold Singer, St. Louis, Mo. 

William Charles Sterne, Littleton. 

Arthur Melville Thomas, Longmont. 





At Nashville, Tenn., January 23. 


Snark, Hamilton Love; Senior Hoo-Hoo, W. P. 
H. Sanders; Bojum, J. B. 
Binkley; Jabberwock, F,. C. 
Estes; Arcanoper, John A. 


Officers : 


Scrivenoter, W. A. 
Custocatian, T. H. 


Jackson; Gurdon, George Hare. 


G. 


W. 5. 


Initiates : 

P. Caldwell, Hohenwald. 

Andrew Headley Card, Stevenson, Ala. 
William Josiah Cude, Kimmins. 

James Alexis Dale, Nashville, 

Julius Earl Estes, Nashville. 

Joseph Toy Howell, Jr., Nashville. 
James Henry McFall, Slayden. 

Reuben Thomas Shreve, Andalusia, Ala. 


At Indianapolis, Ind., January 20. 


Officers: Snark, D. 8S. Menasco; Senior Hoo-Hoo, Louis 
Buddenbaum; Junior Hoo-Hoo, John R. Walls; Bojum, 
Dickerson; Scrivenoter, W. P. Hubbard; Jabber- 


wock, L, G. Miller; Custocatian, A. W. Beal; Arcanoper, G. 


WwW 


ev 
of 


. Atwood; Gurdon, P. L. Fusen. 


Initiates : 

John Arthur Blake, Wolcott, Ind. 

John Delpherd Bright, Indianapolis. 
Phillip Chaffell Clark, Columbus, Obio. 
John Linton Coal Cooper, Linten. 

Robert Pine Cronan, Cincinnati, Ohio. 
John Marion Dawson, Kokomo. 

Lewis Hurssell Dodd, Chicago, III. 

Perry Farrin Hatt, Indianapolis. 

Isaac Newton Henry, Wingate. 

Charles Emery Huff, Mellott, 

Octavius “Sashtavious’” Leon, Chicago, III. 
Clarence Murrey Munger, Elwood. 

John Francis Oldham, Warren, Ark. 
Thomas Sawdust Paddock, Smith Valley. 
Robert Corinth Page, Chicago, Il. 

Daniel E. Reagan, Terre Haute, Ind. 

John Joseph Rush, Smith Valley, Ind. 
Theodore Corbett Schneider, Grand Rapids, Mich. 


Concatenation at Lincoln, Neb. 


One of the most successful Hoo-Hoo concatenations 
er held in Nebraska was that occurring on the night 
Thursday, January 22, at Lincoln, under the 


auspices of Vicegerent Snark D. E. Green. Mr. Green, 
who is connected with the Searle & Chapin Lumber 
Company, of Lincoln, is known as an aggressive busi- 
ness man and therefore makes an excellent Vicegerent, 
his hustling qualities being well exemplified by the 


su 
co 


voked the assistance of A. H. 


ecess which attended his efforts in promoting this 
neatenation. In conducting the ceremonies he _ in- 


Weir, ex-Snark of the 


Universe, who filled the office of the chief executive of 


th 


siveness. 


e concatenation with his usual dignity and impres- 
The floor work was in the hands of Joseph 


P. Lansing, of Minneapolis, and a body of well drilled 
officers. The concatenation passed off with great en- 


joyment to all who participated, the candidates in- 
cluded. 


ha 


Those who filled the offices were the following: 


Snark, A. H. Weir. 

Senior Hioo-Hoo, W. M. Beebe. 

Junior Hoo-Hoo, Joseph P. Lansing. 

30ojum, W. C. Bullard. 

Scrivenoter, E. G. Hampton. 

Jabberwock, W. W. Yale. 

Custocatian, G. I. Smith. 

Arcanoper, Paul Bartlett. 

Gurdon, J. H. Erford. 

Those who were initiated were as follows: 

Charles Rosco Cushman, Adams & Kelly Co., Omaha. 
Lewis Henry Trester, Trester Lbr. & Coal Co., Lincoln 
Horatio See More Petty, Searle & Chapin Lbr. Co., Gres 
m. 

William Tecumseh Spelts, 8S. A. Foster Lbr. Co., Lincoln 
Hans Christian Larson, 8. A. Foster Lbr. Co., Havelock. 
Lewis Dale Dean, Dean Mills Company, Lincoln. 

Isaac Preston Sellers, Narka, Kan. 

Charles Garland Roane, Antelope Lbr. & Coal Co., Lincoln. 
Henry Arthur Hall, Long Pine Lbr. & Coal Co., Long Pine. 
John Emerson Dodds, Dodds Lumber Co.,- Omaha. 

Lyne Ezra Chaffee, C. L. Chaffee & Son, Omaha. 

John Charles Morrow, Spencer, Neb. 

Harry Miller McCormack, McGillis & Gibbs Lbr. Co., Mil 


waukee, Wis. 


Mc 


lis. 
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Alvan Foster Stearns, Adams & Kelly Co., Omaha, 

Seth Herbert Pearson, Huttig-Moss Mfg. Co., St. Joseph, 
. 

Will Edward Howard, C. M. Kincaide, Lincoln. 

Harry Lawrence Shearon, J. V. Switzer, Daykin. 

Henry Warren Neff, Carr & Neff, Scott’s Bluff. 

Karl Dewitt Byington, W. O. Barndt Lbr. Co., Minneapo 
Minn. 


Raymond Sherwood Murray, Curtis & Bartlett Co., Lincoln. 
Mike Angelo Brown, Diercks Lumber & Coal Co., Lincoln. 
Frank Louis Fox, S. T. Woodsum & Co., Lexington. 

Touis Gilman Raymond, R. M. Tidball, Lincoln. 

William Franklin Dunn, M. A. Disbrow & Co., 


Omaha. 





At Kansas City, Mo., January 27. 


On Tuesday evening, through the courtesy of the 
Elks’ Club, of Kansas City, its spacious club house 
was thrown open to probably one of the largest gather- 
ings of Hoo-Hoo ever assembled. More than 300 mem- 
bers of Hoo-Hoo were in attendance and a class of fifty- 
two purblind kittens was initiated into the mysteries 
of that mysterious order. 

Immediately following the initiation the newly born 
kittens and the old cats formed a line of march which 
extended over two blocks and, headed by James’ Ladies’ 
Band, of Kansas City, marched to the Coates house, 
where the Hoo-Hoo attended the smoker and vaudeviile 
and lunch which were tendered them there, and until a 
late hour the sound of revelry and good cheer couid be 
heard for blocks. i 

The tollowing officers presided: 

Snark, A. H. Weir; Senior Hoo-Hoo, C. 
Junior Hoo-Hoo, George B. Maegley; Bojum, C. R. Me. 
Grew; Scrivenoter, S. R. Oliver, Jabberwock, F. W. 


Oliver; Custocatian, W. O Creason; A 
pe . ° . $ rceano “ar 4 
Anson ; Gurdon, B. Stephenson. ssenillins Sien 


The initiates were: 
John Atle Sargent, 


W. Myers; 


Kansas P. T. Sandusky, Orrick, Mo. 


City, Mo. Rodney Edwe rne 
George Robert Hurdey, aan Get 

Kansas City, Mo. Oliver Edward Renfro, Kan- 
Harry Bernard McCray, sas City, Mo. ‘ 

Kansas City, Mo. William Harold Hurley 
Arthur William Byrne, Kan- Clinton, Mo. d 


sas City, 
Albert Moth Lamphier, 
Kansas City, Mo. 


Mo. George Reeves Hicks, Kan- 
sas City, Mo. 


Homer Perry Allen, Kansas 


— Lasberman Rheem, City, Mo. 
athe, an. Lewis Claire Boyle, K 
Louis B. McClelland, An- “City, _— 
ony, Kan. Dwight Hardwood 
Robert Joseph Dixon, We- Belvidere, + ga — 
leetka, I. T. McCabe Howe, ~ Kansas 


Edward Grant Swayze, Po- City, Mo. 


_ mona, Kan. Benjamin Blandy Lee, Kan- 
Orion Edgar Coover, Golden sas City, Mo. - 
City, oO. John Newton Sherwood 
—— ane Raupp, Kansas City, Mo. = 
Kansas City, oO. John Frary Bruce, Kansas 
Arthur Corry, Kansas City, City, Mo. : om 
: Mo. Robert Glen Bruce, Armour- 
George Isaac Butler Kab- dale, Kan. 
_ Tick, Windsor, Mo. Frank Glen Austin, Sylvia, 
Cc Boyd Hammond, Catoosa. Kan. 
Patrick Jennison Byrne, 


James William Brown, Cal- 


Kansas City 
houn, Mo. insas City, Mo. 


: \ Samuel Harris Allen, § - 
George’ ‘Theodore Walker, ard, Mon SPI 
Ww ichita, Kan. Theodore Warren Sanborn, 
weg Stapleton, St. Kansas City, Mo. 
Louis, oO. George Edward Steve 
William Wallace McAdams, “St. Louis, Mo. meres 
Bayford, Kan. Clarence Joseph Eck, Alma, 


Fleming Fountain Free- Kan. 

man, Rodgers, Ark. Seymour Nelson Brown, 
James Franklin Goodman, Springfield, Mo. 

_ Kansas City, Mo. Otto Franklin Stokeley, 
Elmer Eugene McClintock, Kansas City, oO. 

. Chicago. Edward Francis McNa- 
Frank Badger Connett mara, Basehor, Kan. 

, Sheffield, Mo. Robert Pinder, Havensville, 
S. H. Allen, Spikard, Mo. Kan. 

Edward Evastu 


Clemans. James Hayden Hunt, Rock 
Island, Ill. 


Notes of the Order. 


Vicegerent Snark George BE. Youle is arranging to hold a 
concatenation in Atlanta, Ga., February 9. 

Vicegerent Snark T. W. Griffiths, jr., will hold a con- 
catenation at Dallas, Tex., February 14, which will be some 
what in the nature of a Valentine affair. Arrangements 
are being made for quite a large class. 

Vicegerent A. C. Ramsey announces a concatenation .at 
St. Louis on February 7. 


Vicegerent Snark J. J. Williams, assisted by Supreme 
Junior Hoo-Hoo Frank N. Snell, will hold a concatenation 
at Milwaukee, Wis., probably on the evening of February 17, 
that being the first day of the annual meeting of the Wis- 
consin Retail Lumber Dealers’ Association. 

The coming concatenation in Chicago will positively be 
held onthe evening of Wednesday, February 11. Vice- 
gerent Snark L. BH. Fuller reports that there are several 
applications for reinstatement and that a large number have 
signified their intention of becoming members of the order. 
‘rom present prospects it is probable that there will be 
from fifteen to twenty candidates, although later efforts may 
swell this number materially. 

Vicegerent Snark Harry V. Scott, of Davenport, Iowa, 
announces that he will hold a concatenation in that city on 
Thursday, February 5. This is the day preceding the meet- 
ing of the Southeastern Iowa Retailers’ Association at 
Davenport. Mr. Scott suggests that any who may wish to 
join will please communicate with him in care of the U. N. 
Roberts Company, Davenport. 


HYMENEAL. 


William R. Nicholson, treasurer of the Haney-White 
Company, a well known sash and door concern of Philadel- 
phia, Pa., was married on Thursday, January 22, to Miss 
Kthel Sutton, a popular young lady of Evanston, IIll., and 
daughter of Mr. and Mrs. Samuel Sutton, of 1411 Maple 
avenue, that city. The ceremony took place at the home 
of the bride's sister, Mrs. W. Elliott, 1534 Hazel avenue, 
Philadelphia. Mr. and Mrs. Nicholson have lately been 
visiting the bride’s parents in Evanston and left this week 
for their home in Germantown, Pa., a suburb of Phila- 
delphia, where they will reside. 


LaCygne, Kan. 
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A Minute of 


Your 
Valuable Time. 


We wish to call your attention 
to a very desirable lot of evenly 
graded lumber consisting of 





Michigan White and Norway Pine. 
Hardwood and Hemlock. 


High Grade Maple Flooring, 
Kiln Dried, End Matched Polished and Bored 


White Cedar and White Pine Shingles. 
Hemlock, White Pine and Norway Lath. 


White Cedar Fence Posts. 


SEND US YOUR ENQUIRIES AND 
ESTIMATES. 





Kelley Lumber 
& Shingle Co. 


TRAVERSE CITY, MICH. 
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Brooks & Ross 
Lumber Company 


Quick Shippers 
of Mail Orders 


MICHIGAN SOFT 
WHITE PINE... 


Mill Office, 
SCHOFIELD, WIS. 


CHICAGO OFFICE, 


406 N. Y. Life Bldg. 
























PHILADELPHIA. 


WISTAR & WHOLESALE ONLY, 
UNDERHILL | HEMLOCK, WHITE PINE, 
Room 816 Real MAPLE FLOORING. 


Estate Trust Bldg. 
Write us often for prices, Weare 
eager to answer inquiries. 
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YOU NEED THE TELECODE; } 
if you use the telegraph. It shortens and simplifies 
poss telegrams. It pays for itself many times over 

n the course of a year. It is indispensable in every q 

lumber office, and should be carried by every. trav- ] 

eling salesman. Descriptive circular and sample 7 


pages free for the asking. 


AMERICAN LUMBERMAN 
315 Dearborn Street, Chicago 
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Pittsburg Pointers. 
A saint couldn’t spell the name of this town in a way 


to please everybody. While it is generally conceded that 
newspaper men know everything, they fall down on the 
spelling of Pittsburg in the headings of their papers, 
some of them using the “h” and others omitting it. We 
fellows who are up to twentieth century methods will 
take the short cut, however, and not wear our fingers 
out writing any extra hs. The old residents had no 
better right to spell it any particular way than we have. 

The air here is so charged with soot and cinders that 
it is necessary when staying in the town to wash one’s 
hands every day. If my best girl had to chase Pittsburg 
dirt out of the house in a year she would not be a foot 
high. I know that the Pittsburg atmosphere would not 
effect my old black cow, and that is the best I can say 
of it. 

This great Pennsylvania iron metropolis is a rattling 
business city. There are men here who have become rich 
simply by the turning of their hands. They know they 
are rich, too. I don’t care how good looking you are, 
if you were stopping at a third class hotel it would be 
a hundred years before one of these millionaires would 
come around and invite you on an automobile ride. 
These moneyed men are so exclusive that at a club there 
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“The heritage of all.” 


is a table that seats a dozen or so, and not a man is 
permitted to sit at it unless he can show his title clear 
to $5,000,000. Sky scrapers arise on every hand. Car- 
negie built one, then his old partner, Frick, to outdo 
him, built one alongside of it that is finished more ele- 
gantly and towers above it. This Frick building is nine- 
teen stories, and farther down the street is going up 
one that is to be twenty-four stories, 

But they are not all rich in Pittsburg. If there are 
not more savings banks to the population than in any 
other American city I don’t know it. It is a great town 
for small savings, and of course the millionaire does not 
patronize the banks which give out cast iron boxes 
without keys provided a dollar is deposited. These sav- 
ings banks pay 4 percent compound interest, which is 
a high rate for a bank these days. If I should move 
to Pittsburg it would be to get this rate of interest on 
the $4 which I aim to lay away at the end of every 
month, 

There are millions and nothing side by side. In the 
vicinity of the great steel works there are workmen’s 
cottages by the mile, the clothes strung on the lines 
alongside of them being of a grade that the poorest in 
the prairie states do not wear. I have said before that 
I believe that Iowa is the greatest state of the Union, for 
the reason that prosperity is more evenly distributed. 
We have no Carnegies and Fricks out there, no million- 
aire club tables, no shanties which, in the steel territory 
of Pennsylvania, would pose as “cottages,” but the 
grunting hog and patch of corn may be the heritage of 
all; there is a feeling of common brotherhood, and we 
smoke as good cigars as they do down here in the home 
of the stogie. 

As a Lumber Point. 


Say, you would fall down when you first became ac- 
quainted with Pittsburg as a lumber market. I should 
say that in Greater Pittsburg there are a thousand 
men who sell lumber. It would also be a mistake to im- 
agine that the gravel in the air blinds them. Owls at 
night are not more wide awake than they are all the 
time. They hustle like so many steam machines. The 
sales last year were a billion and a half feet, and it is 
the nature of the men to say that this year the figures 
will see those of last and go them a few better. The 
signs of the times mean arithmetical progression to these 
men, and you can’t make them believe that anything 


short of a general upheaval of the universe would junt 
them off the track. They say that the steel mills are 
sold ahead for months, and some of them for years, 
Every industry in the territory tributary to the market 
is booming, and why should the sales of lumber lessen? 
That is the question they ask, and then they answer one 
another by saying that the sales will not lessen. I was 
in a great steel works not long ago and was told that 
they were sold ahead seven years. This information was 
not for publication at that time, but now, by keeping the 
name of the works in the dark, it can be told. I doubt 
if the public generally has any accurate idea of the 
amount of orders that is on the books of the steel manu- 
facturers. 

In Wisconsin, Iowa, northern Minnesota, Nebraska the 
yard men are not looking for their trade of this year 
to equal that of last, but down here the reverse holds 
true. I have talked with perhaps a hundred dealers 
from Ohio and Pennsylvania and without an exception 
they have told me that their 1902 business was equal 
to that of the preceding year, and that they look for no 
let down the present season. Every man is an Optimist, 
with a big O, and can hardly restrain himself from 
flapping his wings and crowing every time the subject is 
mentioned to him. It is no wonder the wholesale dealers 
are enthusiastic in their expectations. The fervor of the 
retailer is enough to bring a glow to the surface of a 
snow man. 

Original Hemlock Country. 

I believe that is what it is. The state had an immense 
hemlock timber supply. Too, down here they think they 
have the best hemlock in the world. One of the dealers 
said to me, “It isn’t so shaky as your northern hem- 
lock.” It does no harm to talk like this, as the lumber 
from the two sections does not come in competition. Of 
recent years a little northern stuff has found its way to 
the market, but not enough of it to cut a figure. I ex- 
pect, however, that if these Pennsylvania hemlock men 
keep on talking in this way the coast lumbermen will 
appoint a day of reckoning when the time comes for 
Washington hemlock to make its bow in the east, for 
out there in Washington they think they have the clear 
quill. “Talk about your Michigan, Wisconsin and 
Pennsylvania hemlock! Bah!” was the way one of the 
lumbermen of Washington clinched the argument with 
me on the hemlock question. 

Perhaps it has been estimated by competent authority 
the amount of hemlock that the Pennsylvania forests 
have produced, but if so I plead ignorance of it. Many 
of us well remember the time when the wood was a sort 
of by-product, the bark being considered of the move im- 
portance. I have been told there was a time when the 
timber was cut for the bark only. There is no telling 
how much of the leather from which our shoes have been 
made was tanned with the bark that was peeled from 
Pennsylvania hemlock, 

F. R. Babcock, of the several Babcock concerns, is 
considered authority on hemlock, and I asked him how 
long the supply would probably last. “As long as that 
of any other wood east of the Mississippi,’ said he. 
“There are 7,000,000,000 feet of stumpage owned by 
tanneries, and this timber will be cut no faster than the 
bark is wanted for use. You couldn’t buy the timber of 
them for $10 a thousand. In this way the forests will 
be conserved.” It was also the opinion of Mr. Babcock 














“The fervor of the retailer.” 


that 40 percent of all the lumber that is sold in the 
Greater Pittsburg market is hemlock. On this estimate 
last year there were 600,000,000 feet of hemlock sold in 
the market, and calling that an average year it is plain 
to be seen that the hemlock forests will disappear at @ 
rapid rate. While yet as a nation we shall be young the 
forests east of the Rockies will have gone. We talk 
about the supply of white pine, hemlock and other woods 
holding out 10, 15, 20, 25 years, but at the same time We 
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should bear in mind that our country is yet so young 
that there are thousands who are holding down home- 
stead claims. The first sail on the great national craft 
is not fairly set as yet. Our children’s children will call 
their grandfathers wasteful old fools, and rightfully the 
term will be applied. The curse that our past and 
present methods of lumbering is to the country will be 
known by and by. 
Land of the Planing Mill. 

When traveling in Indiana and Ohio I had occasion to 
observe that planing mills in connection with the retail 
yards were numerous, but as to the percentage of yard 
men who were running these mills I was ignorant. I 
had an interesting talk with A. J. Summerville, of Mans- 
field, Ohio, secretary of the Lumbermen’s Mutual Fire 
Insurance Company, and having ample opportunity to 
observe along this line he estimates that in Pennsylvaiia 
80 percent of the yard men are running planing mills; in 
Ohio 80 percent; and in Indiana 60 percent. These 





“He knows whereof he speaks.” 


figures will astonish the yard men in the western coun- 
try who would not take a planing mill as a gift. The 
difference in the two sections of country illustrates the 
way a subject is considered from a different point of 
view. One of the most successful yard men in the west, 
a man who is prominent in a company that runs a long 
line of yards, recently said to me that he would no more 
think of owning a planing mill than an elephant. “I 
should expect that one would eat its head off as quickly 
as the other,” said he. At the Pittsburg convention one 
of the prominent Ohio dealers remarked that he couldn’t 
think of running a yard except in connection with a 
planing mill. ‘Tell me how this planing mill custom 
originated in this territory,’ I asked. 

“All this section, as you know, was originally wooded,” 
was the reply. “At first the retail lumberman had 
largely to handle native stock, as many of us do to some 
extent at present. The lumber being on the ground it 
was necessary that a portion of it be worked into cas- 
ings, moldings and so on, and what more natural than 
that we put in the machinery with which it could be 
done? And of course it was a case of contagion. If I 
had those facilities and my neighbor did not the trade 
would mostly come to me; hence as a matter of self-pro- 
tection he also added machinery. If in those days there 
had been any co-operation in us we could have fixed the 
matter up in better shape, but it was every man for 
himself. You have said a great deal about the un- 
profitableness of the average planing mill and I have 
agreed with every word you have said, but you know 
how hard it is to teach old dogs new tricks. You 
dealers out in the prairie states started under different 
circumstances. Their lumber came from abroad, and it 
could. be had to better advantage in the shape of milled 
material than the dealers could mill it themselves. | 
know, as you say, there are very few good planing mill 
men, but it is a fix we are in and we do not yet see our 
way clear to get away from it.” 

These remarks are very suggestive of the difference in 
the spirit which pervades the yard men now and that 
which prevailed when so many planing mills were built 
in the three states under consideration. At present were 
it to be done over again it is safe to say there would not 
be one planing mill where now there are ten. As has 
been done in many localities, the yard men would chip 
in together, build a mill at which the work of every yard 
could be done, thereby running one set of machinery and 
one engine instead of a half dozen. Many of us yard 
men in regard to co-operation are pretty raw at present, 
but we can understand from the planing mill condition 
how we have evoluted. Bring together the yard men of 
these three states, ask them if they thought it was for 
their good that 73 percent of them should own planing 
mills and they would shout “No!” in a voice so loud that 
it would scare the natives. 

IT had a chat with Eugene F. Perry, of New York city, 
secretary of the National Wholesale Lumber Dealers’ 
Association, on the planing mill question, and I didn’t 
know before how sensible a man Mr. Perry is, for on 
this question we are a unit. As Secretary Perry has had 
a hand in factory work he knows whereof he speaks. 
He says that the man who can accurately get at the 
cost of doing a piece of mill work is a crackerjack. He 
didn’t use that word, as he is a polished New Yorker, 


but that is what he meant. He says when it comes’ to 
estimating the cost of manufacturing box shooks there 


are ten ways of doing it. That is, ten ways by those 
men whose business it is to turn out shooks. If these 
men can’t agree on the cost of the coarse product of 
box shooks what chance do you think the yard man 
stands when it comes to figuring a job of inside finish? 
His name would be Dennis, just as sure as you were 
at one time born, and his name is Dennis more than a 
thousand times throughout the country every thirty 
days. A concern with which Mr. Perry was connected 
made a contract to furnish several carloads of shooks at 
a price that it was thought wouid make a dollar a 
thousand profit, but the outcome was that the job put 
them a dollar a thousand into the hole. These shooks 
were to be made from a low grade of lumber and the 
opinion was that to figure them was easy, with the re- 
sult as described. 

It was stated by Mr. Perry that he had known yard 
men to add planing mills to their plants without count- 
ing on the outcome. One of these dealers did not even 
know that the mill would raise his rate of insurance 
from 14 percent to 4 percent. Other yard men had plan- 
ing mills and he wanted one. Now I want you to con- 
sider the position of the man who makes this kind of 
talk, He is an authority. He studies the different 
phases of the lumber industry from a profit standpoint. 
As I say, I want you to consider this. When you feel 
an itching to put in a planing mill think what Secretary 
Perry said, what I have said, what other wise men have 
said, and then go slow. If it is a question whether you 
shall tear down the planing mill you already have you 
will probably make no mistake if you hitch your mules 
to the corner, post and order them to snake it. Of the 
two there will be more profit in tearing down a mill 
than in building one. 

Secretary Summerville was the first man to introduce 
red cedar. shingles east of the Mississippi river. That 
was in 1884, and that year he sold three or four cars, 
on approyal in every case, I believe. The buyers could 
use them, and if after a given length of time they 
proved satisfactory they were to be paid for. In 1885 he 
sold sixteen cars and in 1887 600 cars. He says that 
so far as manufacture was concerned the red cedars were 
in those early days a fright. 

Mr. Summerville travels over the territory in which 
his insurance company operates, going from yard to 
yard, and he says that unquestionably stocks are heavier 
than they were last January. His observation would 
lead him to this conclusion and, to substantiate it, more 
insurance has been applied for since the inventories have 
been taken, showing that in numerous cases there is 
greater value in lumber to be protected than there was 
a year ago. 

The insurance given by this company is not confined to 
the members of retail associations as is that of some 
others—as is that of those operating in the territory of 
the Northwestern, and in Wisconsin, for instance. The 
secretary is a good missionary in the field, however, 
many memberships having been placed through him. 


The Time for Gum. 


At the headquarters of the M. B. Farrin Lumber 
Company and the Farrin-Korn Lumber Company was 
an exhibit that would intensely interest me if I were 





“T once told a little gum story.” 


not already well stocked. The last named company is 
making a specialty of gum and had on exhibition that 
wood worked to various forms, siding, ceiling, molding, 
casing and base, that which interested me most being 
beveled siding. If I needed such stock I would put a 
car of this siding in the yard, and if I could not sell it I 
would quit the business. Years ago I talked red "gum 
until certain handlers of other woods said it made them 
tired, but I saw its possibilities, and I am glad to know 
that others are now looking at it in the same light. 
Beloved, there is a profit in gum siding for you. It is 
as pretty siding as you ever saw. It is clear. It has 


no pitch and therefore will take paint well. It will not 
only take paint well but it will take the eye of the 
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Hafner Manufacturing Co. 


Makers of everything in Mill Work in 
any kind of soft or hardwoods from 
the very plainest to the most intricate. 
Estimates furnished direct from plans 








Our factory is especially equip for 
the prompt execution of high class 
special work Veneered Doors, Grilles, 

tair Work, Store Fronts and Fixt- 
ures, Porch, Portico and Trellis Work, 
Sash Doors, Outside and Inside 
Blinds, Mouldings, etc, 


z Dock and Main Sts, ST. LOVIS, MO. 
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Don’t fail to ask us for prices 
on your car load order. 
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All Goods Made of Wisconsin Pine. 
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MUSCATINE 


“SH DOOR 
BLINDS 
MOULDINGS 


IN GAR-LOAD LOTS OR LES 


PRICES 


QUOTATIONS 


AT LOWES] 
WRITE US FOR 


MUSCATINE SASH E DOR 


{AKERS, OF Y THING iN’? 


MUSCATINE. IOWA 








“The Telecode is certainly a good investment 
for any one in the lumber business, and we think 
we can in a very short time save the original 
cost of the twelve copies which we purchased.’ 


From letter of Bliss & Van Auken, Saginaw, 
Mich., April 3, 1902. 
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*“‘Nothing Succeeds Like 
Success.” 





Write for Our Eighth Annual Report. 


Pennsylvania Lumbermen’s Mutual Fire 
Insurance €o. 


916-917 Drexel Bldg., - PHILADELPHIA, PA. 

















Wallace & White 
Lumber Company, 


MINNEAPOLIS, MINN. 


FIR and RED CEDAR 
Lumber, RED CEDAR 
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S314 
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Exchange 


WE ARE 
HEADQUARTERS 
FOR 


We use the Telecode LET US QUOTE YOU 





























The Cypress Lumber Co, **sees°s* 
Cyorsesnccd'binds. | sawed GAUL fumocs. 


mills at APALACHICOLA, FLA. Office and Yards at BOSTON. 














} Manufacturers of 
SPRUCE LUMBER, LATHS, 
CLAPBOARDS, SHINGLES 
| and BOX SHOOKS. 

















THE ROCKWELL MFG, CO, 


MANUFACTURERS OF 


WHITE PINE, SASH, 
DOORS an MILL WORK. 


LUMBER IN CAR LOAD 
AND CARGO LOTS. 


MILWAUKEE, WISCONSIN, 
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WHITE PINE 
LUMBER 


Our Stock is Large and Complete. 
It will pay you to get our Prices. 


® Bradley, Miller & Co. 


q WEST BAY CITY, MICH. 
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LIVE SHINGLES 


MUSKEGON, MICH. 
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builder, which is about as important. I heard a poplar 
man say, “I am afraid of it.” It is a new comer and I 
am going to risk the opinion that it will be a winner. 
If it were I, I should buy it now, before its real worth 
is widely known. By and by you will see the price ad- 
vance, and it will stand alongside of the other sidings. 
James Wilson, jr., of Wapakoneta, one of Ohio’s most 
prominent yard men, says that he is going to try it. He 
also —_ that hemlock for beveled siding is not the 
worst that was ever made. At the headquarters of the 
Ohio Sash & Door Company were samples of gum cas- 
ings made to match birch doors, and if the combination 
is not a handsome one you may call me all sorts of 
names. 

The supply of gum timber is plentiful and as lumber 
users we should be thankful that it is so. The wood 
has been maligned frightfully. A story would be told 
about it and then that story would be circulated just as 
the gossips of our towns may have spread false reports 
about you and me. You know how those things go. Gum 
would warp, it was said. I once told a little gum story 
myself, to the effect that a cradle was made of it, a baby 
placed in it, and while the mother went out to get the 
nursing bottle the cradle warped so that it threw the in- 


: ™\ eos ® 
wg lh 4 N mS . 
- ie OP al 


Lae 








“Away down in the dim distance.” 


fant on the floor. But of course it was sarcasm. Prop- 
erly prepared—as they now know how to prepare it— 
and nailed in place as any wood should be nailed, it 
gives no trouble whatever. I could show you rooms in 
Chicago which have been finished in gum for twenty 
years, and you couldn’t pick a wood that looks better or 
that has stood better. George F. Massmann, who was in 
charge of the Farrin-Korn headquarters, seemed to feel 
his oats when he was showing these specimens of gum to 
the retail dealers, and he had a right to. He says that 
in Indiana, where he was born, gum was used for finish 
a quarter of a century ago, and he knows what it is. 

Before I forget it I want to say that Messrs. Mat- 
thias apd Massman had on tap in their room a barrel 
of fine apples and I think we fellows got away with the 
most of them. And you gentlemen who ate them in 
place of buying a lunch may tip your hats to me if so 
disposed, as the suggestion of providing them was one 
that was gathered from this department. Apples or no 
apples, however, I hope you will dream on this’ gum 
proposition tonight, for it is a “comer.” 


Echoed from the Pittsburg Meeting. 


The Union is the oldest association of them all and 
this year it became of age. 

The last time I saw Charles C. Thornton, who travels 
for the R. H. Jenks Lumber Company and who is sec- 
retary of the Union Association of Traveling Lumber & 
Sash & Door Salesmen, we were in the Ohio state peni- 
tentiary together. 

I sneaked in among the directors to have my photo- 
graph taken and then we all discovered that we were 
occupying the room of the mayor of Baltimore. 

There was some suggesting of bromo seltzer, one to 
another, but it was not common. 

Let the convention prayer be that at our meetings we 
may all be delivered from long windedness. 

One of us green fellows, unused to city ways, hap- 
pened to knock a hole through an eighty-dollar mirror in 
the Hotel Henry, but the Pittsburg wholesale association 
said that was all right; the association would pay for 
it; knock a hole through another looking glass if we 
wanted to. 

Judging by the names of many of the yard men who 
do business in Pennsylvania, my Dutch typewriter must 
have felt that it was among relatives at this convention. 

J. I. Edgerly, Secretary Smith’s assistant, was one 
of the most.accommodating men that ever happened, yet 
he is so modest that he objects to his name appearing 
in print. That, too, after he has been a newspaper 
worker! Such a thing, with one exception, was never 
known before. The good may die young, but if I can 


help it they shall not go down unknown. 

C. F. Eggers, of Belle Vernon, Pa., proved one of the 
most interesting talkers on the floor. 

J. C. Ahrens, of the True & True Company, was en- 
couraging thrift by dispensing pocketbooks in the crowd. 

James Anderson, of Sidney, Ohio, set the ball rolling 


in one of the executive sessions. Mr. Anderson is ag 
alert as a trout, yet he tells me that he eats no break- 
fast. His children take a cold bath in the morning, go 
to school without breakfast and stand at the head of 
their classes. I am going to try it for awhile and see 
what it will do for my brains, 

The hall in which the convention was held was so un- 
gainly that our voices rattled around in it like a barrel 
rolling down hill. How would you like to deliver your- 
self of your great thoughts in a hall as high as a tree, 
with great indented panels in the ceiling and a row of 
immense square columns through the center of it? 
That is acoustic construction for you. Some ladies went 
into the gallery to hear me orate, but they told me they 
couldn’t catch a word. They could only see some sort 
of a jumping-jack away down in the dim distance, and 
left with disgust. 

Not wanting to risk my big diamond in such a crowd, 
I let George L. Cross, of Columbus, wear it during the 
convention. Mr, Cross is the dealer who everlastingly 
sells “Cheaper than ever.” He is one of the best ad- 
vertisers in Ohio. You may remember a description I 
gave of his place when in that town a year and a half 
ago. Everything around the premises was yellow— 
buildings, wagons, delivery horses, stationery. He tells 
me that yellow horses are becoming so common that he 
has switched to yellow mules, and he believes he has the 
only four mules of that color on the face of the earth. 
If he is mistaken and you have one, ask him a fortune 
for it and you will get it, for as an advertising feature 
he is intent on cornering the yellow mule supply. And 
does this freak advertising pay him? is the question that 
I suppose you are propounding right now. Ask any 
lumberman in Ohio how much lumber Cross, of Colum- 
bus, sells and the information will be a satisfactory 
answer to your question. 

It is the policy of the officials of the Union associa- 
tion to take the annual meetings from town to town. 
Thus they go from Toledo to Cincinnati, thence to Pitts- 
burg, from the Iron City to Columbus. This method 
gives the yard men in the different sections of the terri- 
tory a chance, and while the attendance does not ma- 
terially vary from year to year in large part a fresh 
lot of faces is seen. 

President Weybrecht came as near being a born orator 
as you ever saw. His subject matter is scholarly, and to 
see him on the platform one would say he belongs there 
instead of handling boards. He has been a member of 
the state legislature two sessions and has been talked of 
for a higher position. 

George Watson, of the House of Hoo-Hoo, is going 
to be a talker from Talkertown. He presented the case 
in which he is interested at the convention at Indian- 
apolis, caine from the Indiana city to Pittsburg, in the 
latter city appearing as a public speaker for the second 
time in his life. He said that in Indianapolis he thought 
he was going to dissolve. His knee pans played up and 
down six inches, he imagined his hair was turning gray, 
and he wound his legs around the leg of a table to keep 
from falling down. That is the way our greatest ora- 
tors began. I remember how it was myself. By the way, 
the elect are all using the House of Hoo-Hoo stickers on 
every letter we mail. You know these stickers are 





“A talker from Talkertown.” 


black and yellow and make an envelope as conspicuous 
as a sign board. The mail box being closed in a Chicago 
hotel I handed a packet of letters to the clerk. He 
looked at them one after the other, then asked, “What 
kind of a smallpox sign is that?” 

Owing to an hour difference in eastern and central 
time we fellows from the wild and woolly did not know 
when to go to bed or get up. b 

Judging from the demonstrations, the cement with 

















January 31, 1903. 


AMERICAN LUMBERMAN. 


41 





which the wholesale dealers of Pittsburg are attached 
to the yard men of their territory is of the stickiest 
aon a Pennsylvania yard man the meaning of the 
Latin inscriptions on the badge, and he returned that 
time honored answer, “Damfino. I ain’t Latin; I am 
low Dutch,” said he. ; y 

It was noticed that the line yards in this territory are 
not in high favor with all the dealers. It seemed neces- 
sary for Secretary Hollis to announce that in the coun- 
try covered by his association the line yard competitor 
is generally highly regarded; that he is there to make a 
profit instead of flittering away his time for nothing. 

Secretary Smith is popular with his people—there is 
no getting around that. He has both the ability to work 
and a scope of understanding. I did wish, however, 
when attempting to follow him, that a brake could be 
put on his tongue. The average speaker delivers himself 
of about 150 words a minute—Mr. Smith evidently loads 
his into a Gatling gun and fires them. 

Once more I ask, What kind of conventions would we 
have without the traveling boys? 

W. E. Miller, Mount. Gilead, Ohio, reports that the 
farmers are now hauling out stuff for spring building 
for fear it may go higher. The farmers in the vicinity 
draw in native lumber and have it worked at Mr. Miller’s 
mill. The town has 2,000 inhabitantgy, has two banks in 
which are deposited $600,000, and the Miller yard is the 
only one, 

Down here where coal sticks right up out of the 
ground they are as hard up for it as the rest of us. 
id. M. Vietmeier, vice president of the J. M. Hastings 
Lumber Company, says that a coal dealer told him he 
couldn’t sell him a ton of the black stuff for $25. 

Twenty-four years ago Wl J. Clark, of Toledo, when 
traveling east for the Mitchell & Rowland Lumber Com- 
pany, saw the dealers in that section taking proper care 
of their lumber. It was stored and every board marked 
with the number of feet it contained. He told his com- 
pany that was what the western dealers would come to 
in time; and they have been coming to it, though many 
of them mighty slowly. 

After shying around each other for years I met D. D. 
Flanner, of the Rib River Lumber Company, Toledo, for 
the first time at this meeting. How difficult it is to ex- 
plain why some things have not happened, 

A while ago I knocked J. Elam Artz, of the F. A. 
Requarth Company, Dayton, Ohio, out of an afternoon 
lay off, and I was glad to see him again, and especially 
glad to know that his enthusiasm for association work 
has no bounds. If all the association members were like 
a few of them how the pot would boil. 

William J. Dunlap, sales agent for the Valdosta Lum- 
ber Company, Valdosta, Ga., has recently located in 
Pittsburg, his headquarters being in the aristocratic 


Frick building. % 
FE; Blaisdell wore a gay, yellow badge, six inches wide 
by a foot and a half long, calling conspicuous attention 


to the fact that he was a dispensor of Oregon fir. ‘“No- 
hody but a Chicago man would have the nerve to do 
that,’ I heard it remarked, but said “Blais” to me, “It 
is doing the business.” 

H. C. Feath, of Feath & Kerr, Homestead, Pa., sells 
lumber in the vicinity of the famous steel works. In 
these works 7,000 men are employed and there is no end 
to the way lumber is consumed. The first two years of 
the panic the business of the firm was the best in its 
history. 

Have you ever attended a smoker in which a single 
“stunt” cost’ $50? Did you ever see the entire talent of 
a theater removed to a smoker as was that of the Avenue 
theater on this occasion? Did you ever see such an artist 
as Pauline Hall appear in a smoker? I think not, ex- 
cept on this occasion. I am not particularly new to the 
business, but this way of running a smoker was a reve- 
lation to me. If money could have hired Carnegie to 
have shown himself there the little old Scotchman would 
have been on the stage. 

J. M. Hays, of the Lawrence County Lumber Company, 
New Castle, Pa., was one of at least twenty-five who in- 
quired after the health of my old black cow. 

At odd times William H. Matthias, who has recently 
taken charge of the Pittsburg office of the M. B. Farrin 
Lumber Company, writes for the magazines. Here are 
some verses of Mr. Matthias’ which have never before 
appeared in print, entitled: 


In the Park. 


In the dark, in the park, 

On a bench just built for two, 
Sat a maid and a man. 

Hear what they say if you can. 


“Yum, isch, ooh, gurgle soo!" 

Such language is not for me or you, 
Strain your ears, interested too; 

A smack! “Yum, isch, ooh, gurgle soo!” 


In disgust, from the next seat a man arose, 

“Such stuff sickens. Puts me in a doze;” 

The lights came on, he looked; O fright! 

The same girl he was with in the park last night! 


William E. Barrett, he formerly of Grand Rapids, 
Mich., but now of Chicago, was asked why every busi- 
hess card he passed out was enclosed in an envelope, and 
of course he said it was to make people think and talk 
about him. “When they open the envelope they do not 
imagine they are going to get a card, and when they 
see it is only that they may feel provoked, and this very 
fact may cause them to bear me in mind,” said he. So 
far as I know this is a new advertising feature. It is 
original with Mr. Barrett, and he does not know as it 
has been used by others. On the back of the card is a 
calendar, and wanting to trim it down to fit my pocket- 

k I out with my new 50-cent scissors, slashed away 


at it and it proved to be aluminum. Those scissors now 
will not cut a finger nail. That is one reason why I will 
remember Mr. Barrett. 

“Great meeting!” it was said on every hand, and to 
that decision I did not hear one dissenting voice. 

Gillis McGregor, of Wellsville, Ohio, was the oldest 
yard man in attendance, and for the sake of argument 
I will assume that he is the oldest retail dealer in Ohio. 
His age is 75 years and in April he will have been in 
business fifty-three years. I wish that all of us boys 


were as smart as he is. 
7A z 


BPP PPP PI IIIS II 
A VETERAN LUMBERMAN HONORED. 


A memorable event in the annals of the Detroit lum- 
ber trade was the banquet given at the Russell house 
last Saturday evening in honor of the distinguished 
lumberman, H. H. H. Crapo Smith, a gentleman who 
has been prominently associated with the lumber trade 
of Detroit and of Michigan for a period of over forty- 
five years. The banquet was given to commemorate 
the veteran lumberman’s: seventy-fifth birthday,’ which 
occurred on January 9. That a man has been continu- 
ously in one line of business for so long a period as 
has Mr. Smith and retained throughout his entire life 
the respect and esteem of his competitors and asso- 
ciates, voices in a remarkable manner his high charac- 
ter and sterling attributes. 

When the menu had been finished the guest of honor 
addressed his old and young associates, expressing his 
gratification at the hearty reception accorded him 
and giving a terse review of the Detroit lumber trade 
from practically its earliest inception, which was al- 
most coincident with the commencement of his career 
as a lumberman. He told of the prices for lumber pre- 
vailing in 1857 and compared them with the prices of 
today. He referred to the steady growth of the trade, 
and the great changes that had occurred, recalling many 
humorous as well as pathetic reminiscences of the old 
times. 

Those who followed him without exception tinged 
their remarks with eulogistic references to Mr. Smith 
the guest of the evening. Some spoke of the honesty 





H. H. H. CRAPO SMITH, OF DETROIT, MICH. 
Recently Banqueted by Detroit Lumber Dealers. 


and integrity which characterized his business deal- 
ings, others of his activity and aggressiveness, others 
of his character as a man and as a friend, and all re- 
ferred to him in terms of the highest and most unquali- 
fied praise. 

W. A. C. Miller, one of the prominent lumbermen 
of the city, presided as toast master. A pleasing fea- 
ture of the dinner was the presence of Crapo C. Smith, 
son of the veteran lumberman, who spoke in a happy 
vein of his parent and the good friends who had hon- 
ored him. 

The menu was a tastefully printed affair, and was 
adorned on the front page with a portrait of the gen- 
tleman in whose honor the dinner was given. Among 
those who made speeches were Messrs. Kotcher, Thomp- 
son, Restrick, Myles, Sibley, Holmes, Trowbridge, Ross, 
White, Salliotte, Christie, Weber, Bigelow and Scranton. 

Those who participated in the event were the fol- 
lowing: 

W. A. C. Miller. Arthur_L. Holmes. 
F. J. Robinson. D. A. Ross 


Cc. W. Kotcher. George Ross. 
John Stewart. Albert B. Lowrie. 
E 


. L. Thompson. F. C. Trowbridge. 
John J. Cummerford. William M. Dwight. 
Arthur Dennis. M. Salliotte. 


Charles Proud. John Beyster. 
Charles W. Restrick. L. W. Day. 

James Hannon. F. D. Eatherly. 
Edward Starret. H. P. Christie. 
William E. Cattel. Crapo C. Smith. 
August Ternes. George W. Loomer. 
J. H. Schulte. William D. Morton. 
A. K. Hunton. Joseph F. Weber 


Joseph Myles. Frank J. Weber. 
Charles L. Weeks. A. E. Bigelow. 
F. M. Sibley. J. P. Scranton. 


Henry Berger. John F. Holmes. 
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Spccialtics ! 


S333 


14, 1% and 2 inch White 
Pine, Shop Common. 


i and 1% inch log run Rock 
Elm. 


Birch and Oak Thresholds, 
3 and 3% feet. 


vave 
CAN MAKE PROMPT SHIPMENT. 


We use the Telecode. 


North Western 
Lumber Co. 


BAU CLAIRE, WIS: 
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Shipping 
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6-4 No. 3 Shop and Better. 

6-4 C and Better Norway. 

8 inch No, 1 White Pine. 

10 inch No. 2 White Pine, 2v4, 10 ft.; 
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2x6, 10, 12 & 14 ft.; 2x8, 10 ft. 


Everything in the line of Northern Lumber. 
Annual Capacity, over 60,000,000 ft. 


Alexander & Edgar Lor. Co. 


IRON RIVER, WIS. 
Successors to 



































































42 


AMERICAN LUMBERMAN. 


JANUARY 31, 1903, 


























4 
, a 
* e » 
-sasse" All White Pine | 
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4 > 
4 Stock to Offer, on Grade, in Straight > 
> or Mixed Car Lots. g 
4 800.000 feet 4 inch No. 1,2 and 3. 10 to 16 feet. > 
$ 500.000 feet 6 inch No. 1, 2 and 3, 10 to 16 feet. 4 
¢ 200,000 feet 8 inch No. 1,2 and 3, 10 to 16 feet. 2 
$ 200,000 feet 10 inch No. 1,2 and 3, 10 to 16 feet. 2 
$ §00.000 feet 4 inch and wider, 10 to 16 feet, inch Spruce, 2 
$ 200.000 feet Tamarack Piece Stuff. 2 
$ 300.000 feet [-4, 6-4 and 8-4 C and better. Pd 
$ 600.000 fect 5-4, 6.4 and 8-4 Shop. § 
2 Write for Prices. > 
> Our Planing Mill Facilities are Unexcelled and we Ship Promptly. ' 
4 2 
$ THE WATERS-CLARK LUMBER CO. 3 
< 28 Mesaba Block, DULUTH, MINN. ; 
"2 gala is 
$ H EF M L Two well assorted stocks # 
4 BLACK RIVER HEMLOCK. 
a % 
: Extra *A* White Cedar Shingles 
% in car lots. % 
o % 
2 2 
= MCGOLDRICK LUMBER CO. : 
= Lumber Exchange, - MINNEAPOLIS, MINN. # 
& % 
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Crookston 
Lumber 
Company. 


WHITE PINE 
LUMBER, 
LATH and 
SHINGLES. 


General Offices at 


OROOKSTON, MINN. tite. seni, ae 


Mills at) ST, HILAIRE, MINN. 














PINE TREE LUMBER CO., 


LITTLE FALLS, MINN. 


Manufacturers and Dealers in 


LUMBER, LATH 


SHINGLES, PICKETS. 


MANUFACTURING CAPACITY, 100,000,000 FEET, 





PRTER MUSSER, Pres., Muscatine, Iowa. 
M. G, NORTON, Vice-Pres., Winona, Minn. 
DREW MUSSER, Secy. & Treas., Little Falls, Minn. 

C A. WEYERHAEUSER, Gen. I{gr., Little Falls, Minn. 


Write for 


Prices F. 0. B. 
at Your Place. 








>>> >>> @>>a>a> la» lalla lad hdhdtdlartdtdtdtdrtatdtdrtdtenttd 









el a ee et 


Atwood Lumber Co. 


STILLWATER, MINN. 


PILING AND LONG TIMBERS 


Standard Pine Shingles 
And Piece Stuff... 


MILLS AND YARDS AT WILLOW RIVER. 
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White Pine 


We Must MOVE 


2,000,000 ft. 4-inch No. 2 and No. 3 Fencing, 6 to 20 ft. 
500,000 ft. 6-inch No. 2 and No. 3 Fencing, 18 & 20 ft. 


Can ship the stock rough, S1S, or S 2S; D. 
and M. or made to patent sheathing lath. 


You Get the Benefit. 


If you do not want any of the _abvuve let us 
quote you on other stock. 


THE 


Hughes- Mackintosh Co. 


MINNEAPOLIS, MINN. 














ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 27.—Conditions in this 
territory promise a repetition of the experience of 1902, 
when the year began with light stocks and a heavy 
spring trade caught the wholesalers short. Many were 
unable to fill orders properly, and much green lumber 
was shipped, paying a heavy tribute to the railroad 
companies in freight charges on river water and sap. 

The stock sheets soon to be issued to the members of 
the Mississippi Valley Lumbermen’s Association will 
show the stocks on hand January 1 even lighter than a 
year ago, and, as well known the stocks are in a more 
broken condition than they were at that time. The 
reports compiled show stock on hand January 1, 1903, 
in the territory of the Mississippi Valley Lumbermen’s 
Association, of 1,147,946,813 feet. One year previous 
the stock on hand was 1,156,115,758 feet, while January 
1, 1901, there was on hand 1,404,187,200 feet. In the 
Wisconsin valley the first of the present month stocks 
aggregated 315,185,484 feet, as against 328,011,817 a 
year ago and 367,816,407 in 1901. 

This indicates that the decreased trade was caused by 
decreased production, and has not resulted in any em- 
barrassing accumulation of stock. The price situa- 
tion is exceedingly strong, and there is no doubt 
that the available dry stock will all be wanted before 
next spring’s cut will be in proper shape for ship- 
ment. The dimension situation is especially strong, 
in view of the advance made by southern manufac- 
turers in their list, and another attempt to boost the 
list price 50 cents a thousand will be made at the 
time of the annual meeting of the association, Feb- 
ruary 17. 

Spring buying has not begun to any extent, and 
dealers are not expecting it. They are keeping most 
of the traveling men at home for a while longer and ex- 
cept in southern territory retailers are satisfied 
with the outlook, and expect to be able to put their 
spring stock at present prices in March and April. 

Shipments From the Two Valleys. 

The actual decrease in shipments from the Mis- 
sissippi and Wisconsin valleys during 1902 was a lit- 
tle over 8 percent, compared with 1901. This is not 
particularly a cause for grief, however, as the 1902 
figures are 7 percent ahead of the totals for 1900, 
which was considered an excellent year. The De- 
cember shipments of 1901 and 1902 were practically 








the same in both valleys, the comparative figures 
reading as follows: 
1901. 1902. 
Miss. valley.......- 90,119,964 90,169,637 49,673 Inc. 
Wis, valley......... 37,685,000 37,628,000 57,000 Dec. 
Total eves .127,804,964 127,797,637 7,327 Net dec. 


The following shows the total shipments reported 
by the members of both associations for the twelve 
months of the year, as compared with the same 
months of last year and the year before: 


1900. 
144,255,775 


1901. 
160,736,906 


1902. 


SANUBLY ccinecees 160,749,972 
POWTUREY  asoscnes 112,547,768 167,137,995 165,532,769 
MAPOR.  o0000 0900500 139,402,228 212,201,342 207,337,454 
AOE ccseseneh sees 152,979,295 219,379,890 202,948,112 
PERT - Faniaveveses0 3 179,893,200 256,792,844 203,302,887 
GUNS. vesswerss cove 204,149,902 242,731,491 192,347,696 
a eee 188,887,489 248,225,388 212,004,151 
AUSUSt  cccseveces 221,108,827 241,705,012 228,531,479 
September ....... 203,518,423 213,432,58fe 221,832,414 
October 253,440,822! 188,689,484 180,211,124 


November 
December 





184,960,773 
180,113,222 


214,370,465 
127,804,964 


189,270,066 
127,797,637 




















eee °2,135,252,719 2,493,208,972 2,291,865,811 

The year 1902 shows a. decrease over 1901 of 201,343,- 
161 feet, or 8.08 percent less. The year 1902 shows an 
increase over 1900 of 156,613,092 feet, or 7.03 percent 
gain. ‘ 

The following is a statement of the shipments by 
the members of the Wisconsin Valley Lumbermen’s As- 
sociation during the twelve months of 1902, twenty 


firms reporting: 


Decrease. Pct. 


1902. 
41,816,000: 








SARUBTY §s% cic ve v'0s 639,000 1.5 
WOVEGRTY cs cvre'ee 44,022,000 38,423,000 5,599,000 12.7 
are es 47,167,000 43,400,000 3,767,000 8.0 
| ee 48,520,0' 43,339,000 5,181,000 10.7 
BEY bovine 4% Ceipnwe 57,041,000 49,963,000 7,072,000 12.4 
ee Ee oe 54,493,000 43,380,000 11,113,000 20.4 
BUEN) 64.84 8600 +. 60,852,000 46,921,000 13,911,000 22.8 
BUSUSE 6 inc vc ee sale 58,250,000 ‘52,888,000 5,362,000 9.2 
September ..i.. vee 49,328,000 47,410,000 1,918,000 3.9 
OOD OR 6+ '5.020:0 506 51,246,000 47,130,000 4,116,000 8.0 
November ......+.-. 42,085,000 37,160,000 4,925,000 11.7 
December 2. cessor 37,695,000 37,628,000 57,000 1.5 

DOL, is. sicon.een 593,144,000 529,458,000 63,686,000 10.7 


To Establish a Seattle Office. 


The Menz-Hill Lumber Company, of this city, has 
engaged a Pacific coast representative in the person of 
Edward Sutherland and will at once establish a buy- 
ing office in the Lumber Exchange building at Seattle. 
Notice to this effect was received by the company in a 
telegram from R. J. Menz, president of the company, 
who is making a hurried visit to Seattle. Mr. Suther- 
land, who will hereafter be the western representative, 
has for several years been in the employ of Robert S. 
Wilson, the well known Seattle lumber and shingle 
wholesaler. He comes from a Wisconsin lumber family 
and is a young man of marked ability. The Menz-Hill 
Lumber Company is fast making connections that will 
enable it to cater to the trade in all kinds of northern 
and Pacific coast lumber and shingles. 


Railing Logs to Minneapolis. 


The Backus-Brooks Company, of this city, is prepar- 
ing for an early start in sawing the coming spring. It 





is now railing into Minneapolis over the Northern Pa. 
cific railway about 8,000,000 feet of logs from a point 
about thirty miles north of Bemidji, on the Minnesota 
& International railroad. These logs are dumped into 
the river above the company’s mill at Minneapolis and 
it is expected that the mill will be able to start about 
March 15 and will thus have about six weeks’ sawing 
ahead of the mills that depend upon the logs that 
come down the river. 

The Backus-Brooks Company last year cut 50,000,000 
feet of lumber but will probably this year exceed that 
figure some. Some changes are now being made at the 
plant, including the putting in of a large high pressure 
boiler, a log transfer on the log deck, a cut-off saw to 
trim long timbers, a derrick to load heavy timber on 
cars, and the usual general repairing. 

W. F. Brooks, secretary of the company, says that 
its shipments of lumber have continued heavy through 
December and January. A large part of its stock goes 
into eastern markets and there the demand appears to 
be good for this time of the year. 


Minor Mention. 


Perry McDonald, of McDonald & Nafus, the well 
known. retail lumber firm of Burt, Iowa, was in Minne- 
apolis yesterday looking into market conditions. 

H. S. Gilkey, of Pendleton & Gilkey, the well known 
handlers of west coast white cedar products who re- 
cently invaded the Minneapolis field, is in Wisconsin 
this week, inspecting the company’s camps near Moun- 
tain. 

H. F. Partridge, of the T. M. Partridge Lumber 
Company, is on a short trip through northern Towa, 
calling on several good customers among the retail 
trade. 

L. U. Wilkinson, of Appleton, Minn., was in Minne- 
apolis yesterday, calling on representatives of west 
coast concerns with regard to stock for the new lum- 
ber yard of the Macoon Lumber Company, which will 
be opened in the spring at Macoon, Assiniboia. M. I. 
Skillmon, of Appleton, is associated with Mr. Wilkin- 
son in the enterprise. Macoon is in an entirely new 
territory which will be settled and farmed for the first 
time next season, and will be a good field for a retail- 
er. The partners expect to expand into a line yard 
company in the next two or three years. Their stock 
will come from the west coast, most of their rough lum- 
ber from the American side of the line. 

J. A. Hughes, of the Hughes-Mackintosh Company, 
left Sunday evening for Kansas City, to attend the 
annual convention of the Missouri, Kansas & Okla- 
homa association. 

J. P. Lansing, with the Hughes-Mackintosh Company, 
has just returned from Lincoln, Neb., where he at- 
tended the annual convention of the Nebraska Lumber 
Dealers’ Association, January 22 and 25. Mr, 
Lansing formerly traveled in Nebraska territory and 
felt at home among so many old friends. He reports 
the Nebraska association in the most flourishing con- 
dition, with a greatly increased membership. 

S. T. McKnight and John De Laittre, the well 
known Minneapolis lumbermen, have gone on a cruise 
of several weeks’ duration in the West Indies, with a 
party of friends. 

M. J. Seanlon has been looking over the logging 
operations of the Scanlon-Gipson company near Scan- 
lon, Minn., for several days. 

Eugene Villaume, of the Villaume Box & Lumber 
Company, St. Paul, has been on an important  busi- 
ness trip in Wisconsin. 

F. M. Jaynes, of the Hobe-Jaynes Lumber Company, 
is in the Wisconsin valley on business. 

A. §. Nevins has sold his retail yard at Madison, 
8. D., to the Mississippi Lumber & Coal Company, of 
Minneapolis. 


Samuel C. Jackson, of Duluth, of the well known 
Clark-Jackson Lumber Company, has become a part: 
ner with L, C. Nolan and the business will be con- 
ducted under the name of L. C. Nolan & Co. Messrs. 
Nolan and Jackson contemplate erecting a mill near 
their recent large purchase of timber in northern 
Minnesota. i 


Two Minneapolitans are incorporators in the new 
Tolt River Shingle Company, which will erect a mill 
at Everett, Wash. The capital stock is $10,000 and 
the plant will cut 15,000 shingles a day. The incor- 
porators are Alexander Thompson and William V. 
Seymour, of Minneapolis, and J. A. Clumb, of Mar- 
inette, Wis. 


The Cloquet Lumber Company recently held its an- 
nual meeting at Davenport, Iowa. Officers and direc: 
tors were chosen as follows: F. Weyerhaeuser, St. Paul, 
president; A. Shaw, Davenport, Iowa, vice president; 
Uriah Roraback, Minneapolis, secretary; E. A. Lynds, 
Cloquet, treasurer; F. Weyerhaeuser, F. H. Crombie, 
FE. A. Shaw, J. E. Lindsay and Uriah Roraback, direc: 
tors. Mr. Weyerhaeuser was chosen general manager 
of the company and H. C. Hornby of Cloquet his a 
sistant. 


At the annual meeting of the Brooks-Scanlon Lumber 
Company, D. F. Brooks was elected president in place 
of the late L. R. Brooks. The other officers elected were 
as follows: M. J. Scanlon, vice president; Anson §. 
Brooks, treasurer, and Henry E. Gipson, secretary. 
the annual meeting of the Scanlon-Gipson Lumber Com- 
pany, Philip R. Brooks was elected a member of the 
board of directors in place of his father, the late L. R. 
Brooks. 


H. 8. Gilkey of Pendleton & Gilkey, Minneapolis, Te 
turned Wednesday from a week’s visit to Mountain, 
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Wis., the headquarters of the firm’s white cedar opera- L E S ER ~ ” -_ 
Sons AKE SUPERIOR PORTS. | 
THE AKELEY COMPANY RETIRES. AT THE HEAD OF THE LAKES SAWYER GCODMAN COMPANY 
Minwearouis, Minx., Jan, 28—The H.C. Akeley” 2° acu yen ov Nemetintions for the axle | 2 
Lumber Company will retire from the ranks of white one + b a th oe a BR STORS: TOE a PINE. HEMLOCK and HARDWOOD ] 
pine manufacturers February 1. The deal was closed Tt pening ect ee re See ee ee weer , 
yesterday in Chicago for the transfer of the saw mill 08 Soper Lauter Company ic Sguring for north LUMBER. CEDAR POSTS. POLES 
jn this city, with all logs, lumber stocks, lath, shingles shore stock of about 40,000,000 to 45,000,000 feet, and d SHING 
and fuel, to the Itasca Lumber Company. another block of a number of million feet is under and SHINGLES ey soe eee 
The transaction involves a consideration of nearly eS cae inte — ee ong oa ) 
$1,200,000. The actual significance of the deal, how- ee eee a Se ae eee eee eae ee ‘Write for Prices on our Winter Sawed MARINETTE, WIS 
ever, is that it is a step in the retirement of Mr. Akeley — stock on dock, and Peyton, Kimball & Barber | @ BASSWOOD, ELM, BIRCH and MAPLE. ’ 4 
from active business life, which he had been seeking have sold 2,000,000 feet of dry stock. It is reported ) 
to accomplish for the past year. Mr. Akeley is a stock- that W. H. Gilbert has sold all his 1903 north shore | ®nannnnnenrerrs Cae aL 
holder in the purchasing company, but his holdings are stock, not far from 7,500,000 feet. Buyers. have been Pea PPP 
t so large as they are in the company that bears his here in number and are still coming, examining what se 
ne grtoeny C. H. Hackley and Thomas Hume, of Mus- stock there is on dock and estimating the outlook. 
8 Mich. are large stockholders in the Itasca, Lum- be Merrill-Ring Lumber Company has sold 3,000,000 
cr Omapeny Ww T. Joyce of Chicago Ege ope large feet of dry stock besides the cut of the mill in Nos. 4 eT ac ni 0. 
stockholder in both companies oad president of the ee —— next September. Prices are about as of late 
Sienee 1 - and strong. 
mgr caine Ce th. eae toms ate oe Half the capacity of the Nesbitt-Gilbert mill, for- ) 
rb ‘today : ° merly the Murray-Jones, has been taken by the John WHITE PINE ; 
The Itasca Lumber Company has in the past con- . = ape eg mtn Pinay see which a have ee ) 
‘ siiatin « é 4 : va eet sawn there the coming season. tis company has GREEN BAY. ) 
ed coaiiiy ok on ae eae ee been sawing heavily at Ashland but is moving its | { RHINEL ANDER, | WISCONSIN. 
ety Hpi ‘ T vig ere chief scene of operations to this city. It is probable 
pel a cues Tae ae ae or bla that its operations here the coming season will be con-| § Office, Marquette Building, - CHICAGO, }§ 
ditions ait be niaile = a capacity of the leat siderably more than the present contract indicates. 
eg ero ges kad ee : E. S. Bruce, of the bureau of forestry, interior de- 
ae aa ps Hage Ba prong ig = partment, who has been in field charge of the work | aaa at te 
, _o : é ieee oe egutexe ars of the forest reserve under the Morris Indian timber | @& 
a of within Fag ony moangggn gy Fa 7 Akeloy bill, has just returned to Washington from the woods. 4 LU M BER SHINGLES, LATH = 
Cosiher Company will pass out of existence, after four- ee ety ice ob tie Seer sn om tg 4 AND PICKETS. 3 
teen successful years. It was organized in 1889 by “ EE ie ok aes alge Tage Fee ay a a a * 
H. ©. Akeley, Coil Hockley, ‘Thomas Tome, Ray W. Yanced sis possible ab this time, Tefore the forest | §  aberiatate Surlamtecsoae 
Jones and F. 8. Farr. Mr. Ake &y had a to Minne- ¢,. Gifford Pinchot, chief of the bureau. The work of | # chasers of well manufactured lumber. 2 
apolis two years before from Grand Haven, Michigan, ©), .si¢ving lands for the reserve has been under the| # * 
. ng lia er ate ae eee joann immediate supervision of E. lL. Warren, and it is Mr. 4 JOS. DESSERT LUMBER C0., Mosinee, Wis. 
; of the De Soto Lumber Company, enlarged its capacity oo a eee pegs gees bs a : 13 Miles South of Wausau, Wis, +4 
y and brought it to the front as a lumber producing prop- 9 A: cage er etl Mo oe bill $e a 
t erty, cutting an average of 100,000,000 feet annually. ‘ia i pene. p “e gets age _ aw Orvis Dill Will | (P00 000000 ORO SORo Oooo Sooo oe Oe ee 
: Mr. Akeley will be a comparatively busy man still, with Ty “John M ; Rew neg lad y Co — - oe : . 
1 his large property interests and his connection with the 000 he ‘ he F 4 ss i hin MeAlvin, A —_ oe, 
k firm of Walker & Akeley, but the change is practically 1147 , WB ‘le ag » Ai om rc: PMc Al — i . “#1 Write Me for Prices. 
\ his retirement from the lumber business, and he an- a Pong aged he Tale a a 
nounces that he is going to rest. ught recently by the Millen interests. It is being W P S i 
. W. T. Joyce will continue as president, and F. C. Ger- — gl grid large here ad — be Age pow HITE INE SHINGLES AND TH 
e hard, of Minneapolis, as treasurer and superintendent ~1° “wC:\ipine timber 1s wo be sawn of the Ot. Lows 
: . mill in this city. at Duluth. Can ship either by Rail or Water. 
\- of the Itasca Lumber Company, which will take over Wie Meek: dekahen tep in the cancellation of timber 
the wholesale business of the H. C. Akeley company after, Aen rang Mag age Pe Slog eo “a L. C. NOLAN 
February 1. Necessarily, most of the employees of the and stone entries in this district as the result of in- ’ 
: old company will be retained by the new, but there are vestigations made by special government agents has 708 Pioneer Press Bidg. ST. PAUL, Mint. 
i. aden thet ante diame in tie snbeanmal oll tein been taken in the withdrawing of twenty-three entries 
" ee ae Pen ane —_ . in T. 65, R. 11, this county. These entries will be 
4 — suspended until a hearing and examination can be had. a. La, Li, Lo, Me, Ml Mn, Ml, Ml, Ml, Mt, Ml, Mt, Mi, Mt, Mt, M.D 
‘m If found regular they will be allowed; if not or if the 
ts THE BLACK RIVER DISTRICT. parties do not appear they will be canceled and the 
. La Crosse, Wis., Jan. 27.—Mild weather has pre- ands will be reopened. It is claimed by the special i ONG | | MBER 
vailed for several days past, and the snow has disap- agent that all these entries were made for the benefit of a 
Il peared, leaving a good foundation, and a few inches of Swallow & Hopkins, a local firm with mill at Winton, .«- AND.... 
se snow would male sleighing unusually good. In the who already owned most of the timber in 65-11; that 
a woods, when there was plenty of snow, the thaw was the claimants borrowed from R. L. Mahon, an attorney 
an advantage, as it has reduced it, and loggers will be for the firm, the money with which to take the lands, 
ng able to get around in better shape. The outlook now is and gave him mortgages thereon. Swallow & Hopkins 
n- favorable for a good cut of logs in the northwest this S@Y their purchases of these lands were made without 
winter, previous agreement with the entrymen. The fact that * 
ar Horace McKinley, a timber dealer from Portland, ® mortgage was given for the purchase money is not 
si. Ore., is in La Crosse on business. He has disposed of 2"Y evidence of bad faith, but the entrymen are obliged 
several large tracts of timber here in the past week to swear that they take the lands for their own exclu- 
- seach the efforts of Frank FP. Hixon who was the Sive use and benefit, which, under the law’s construc- 
” chief “promoter ; ‘ it : ~ tion of that phase, they seldom do. Of course it is 
There will be erected here a 120 room hotel to cost really for their own benefit if they sell the lands, as 
a $150,000 All the stock was taken by local capi- no individual can do anything with these lands but to 4 
talists. They have selected the site, and will begin PSS them along to some large holder. YAWKEY LUMBER Co 
the erection of a modern, up-to-date building as soon as - > 
wn the frost shall be out of the ground. It is not probable 
rt- that it will be completed for fifteen or eighteen months. MICHIGAN. : Hazelhurst, 
= It is something this town has long needed, and much Wis 
mer credit is due Frank P. Hixon for taking the initiative ° 
oa and bringing the matter to a close. “ EAST MICHIGAN NEWS. : Telecode , 
¢ Levi Withee, accompanied by F. G. Tiffany, who Bay City AND SAGINAW, MicuH., Jan. 27.—In order 
represents the estate of Abner Gile, has gone to Lake to close out the business of Eddy Bros. & Co., of Bay CVVVVVVVVVVVVVVVVT Ve 
ew City, Fla., to attend the annual meeting of the East City, rendered necessary by the death of J. Frank a 
nil Coast Lumber Company, to be held this week. Eddy a year ago, a corporation known as Eddy Bros. 
and 8. Y. Hyde has gone to Oregon to spend the winter. & Co., Limited, has just been organized to take over hin ~\ rN Fe a an e 
sor He is interested in the Wind River Lumber Company the affairs of the first named firm in its Canadian Py; Nf LULL 
Vv. at Cascade Locks, Ore. lumbering business. The business will be managed by tae’ (G7 oa JERE Ye 
[ar- L. C. Colman is in Chicago this week on a business a board of managers composed of Selwyn Eddy, Charles Mi 
trip, A. Eddy, Charles F. Eddy, Robert B. Eddy, and Edin iL Ha 
an ——oorrr" M. Eddy. The following are officers: Chairman, Sel- DW b ya WA i 
ee: wyn Eddy; secretary, C. F. Eddy; treasurer, C. A. PLY hl emp Ly | 
we HEMLOCK MEN TO MEET. Eddy. The capital stock is $1,000,000, all held by the i , iq SSS fo) 
nt; MERRIAM PARK, MINN., Jan. 28.—To Hemlock Manu- five managers named. The offices of the firm will be in Lied MD Wy, ad OSD 
nds, rere and Wholesalers: Bay City and Blind River, Ont., and it will operate AGL EP LINES Vo 
bie, le annual meeting of the Northwestern Hemlock mills and lumbering business owned and controlled by a> Fr) NV. LY OYA 
wor Manufacturers’ Association will be held at the Hotel the firm in Canada. The closing up of the affairs of FIiOlORLG @G: 
uger Pfister Club rooms, Milwaukee, Wis., Tuesday, February the old firm will likely take another year at least. The a Me mille, 
‘as 10. The meeting will be called to order at 10 o’clock Eddys are heavily interested in other business ventures ita coe 2 
harp. here and in Saginaw, and also own a large amount of 
em _This meeting is one of much importance, as associa- vessel property. ea, 
n yd tion work, election of officers, and the price list will Lumber capital is also concerned in the organization 
vac be matters to be acted upon. of the Smalley Motor Company, Limited, with a capi- 
~ We feel that all that are interested in the welfare of — talization of $50,000. The officers are: President, N. 
“” hemlock should attend this meeting. You are earnestly A. Eddy; treasurer and general manager, J. B. Smal- 
Pac requested to meet with us and bring with you others ley; secretary, Charles A. Eddy; superintendent, Je 
ae that may not be known to us as being in the hemlock Pierce. The company will carry on a machine shop and 
SR trade, foundry business. ; 
sind _Do not forget the date and place. Lumber dealers and operators of planing mills and 
NORTHWESTERN HEMLOCK MANUFACTURERS’ ASSOCIA- factories are up against a serious problem. They have 
3, Te ; TION, received notice from the Michigan Central, Grand 
tain, F. W. Shepard, Secretary. Trunk, Pennsylvania and Baltimore & Ohio railroad 
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We Manufacture for the Trade 








A NICE STOCK OF 


WISCONSIN VALLEY PINE LUMBER, 


Hemlock Lumber Also. 


H. W. Wright Lumber Co. 
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ZY Wisconsin Cork Pine 


CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO., Drummond, Wis. 


MANUFACTURERS ano WHOLESALERS. 
Mixed Car Lots to Retail Trade. We carry alarge stock & complete assortment. 
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WISCONSIN 
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F Geo, E, Wood Lumber Co. | 


FAILLS AT WOODBORO, WIS. 
WISCONSIN PINE 
LUMBER. 








Chicago. 


Main Office 
Room 1214, 135 Acams St. 
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Lumber, 
Shingles > 
Lath. 


We have every facility for shipping your 
orders immediately on receipt, 


C. A. Paltzer Lumber Co. 


Office and Yard, Archer Ave, & Quarry St, CHICAGO. 


Bo Bo Li hi ha A Mi Mi Mi Mi Mi Mn Mi Mi Mi Mi Mi Mi Mi Min hi hi Ma Mi Me Mi hi Mi a a i i i 








WE USE THE TELECODE. L 








Send us Your 


Rush 
Orders for 


be bp Jp bn bp bn bn be bo be de be LB he he i i a i 
vwevuwvwreveererrrrrervrvevrvervrewe 
VyvVvvvvvVvVTVVUVVUVvVUVvVVvVUYWYV 


rw~wewereweFrwn#wweerererere'vwv+wte¢+tf£-TT* 











Pe EV VV VV Vw VVVVVVVVvVvVVUWwuevuVWTe 








companies that the roads will receive and deliver no 
freight until the blockade which exists on those lines 
is lifted. W. B. Mershon said on Saturday: “The 
requirements of our firm are sixteen to twenty cars a 
day; we have had two cars in two days, and unless we 
can get cars we shall shortly be forced to shut down, 
and other manufacturers and dealers will be forced to 
do the same.” Superintendent Trump, of the Pere 
Marquette, says he has never been confronted with such 
conditions; that the Pere Marquette is clear and in 
shape to deliver and receive freight, but owing to the 
embargo the Pere Marquette had 1,000 cars of freight 
Saturday to deliver to connections which could not re- 
ceive a car, and no empties are being received by the 
Pere Marquette from the lines named. 

L. C. Slade is getting in stock in-his yard by rail. 
He has bought enough to carry him through until July 
next, and says business is fairly good. 

George H. Boyd, of Booth & Boyd, said yesterday that 
the lumber trade with his firm is very good for the sea- 
son, the freight blockade being the only drawback, 
and it is hoped this will be only temporary. Booth & 
Boyd have been very busy all the season and they have 
a fine stock of choice pine lumber in their yards. 

N, N. Wright, of N. N. Wright & Co., operating at 
Cutler, Ont., was in Saginaw last week. He has been 
a little under the weather and has been at Hot Springs 
a short time recuperating. 

Ralph Loveland has been for some days over in Can- 
ada looking after the lumber interests of the firm with 
which he is connected. 

Yesterday Hon, Thomas W. Palmer, of Detroit, mem- 
ber of the lumber firm of C. Merrill & Co., Saginaw, cel- 
ebrated the seventy-third anniversary of his birth. He 
is still in the enjoyment of excellent health and was in 
Saginaw a week ago visiting his business associates, 
J. A. and J. B. Whittier. 

The Worcester Lumber Company, of Chassell, has 
bought 12,080 acres of timber in the Sturgeon River 
valley in Houghton county, from D, -M. Alston, of 
Pittsburg, the consideration being reported at about 
$27,000. This purchase gives the company 35,000 acres 
of timber land. The company will put in three new 
shingle machines and a new battery of steel boilers, 
6 feet shell and 16 feet long each. <A foree of men 
is engaged in overhauling the mill, putting in steam 
feed and making other changes for bettering the plant. 
The company is getting 3,000,000 feet of logs by rail 
and is buying logs from seventy jobbers. At the 
Chassell mill it is calculated to cut 25,000,000 feet of 
lumber, several million cedar shingles and 10,000,000 
pieces of lath next season. 

A report emanating from Detroit. yesterday stated 
that Eddy Bros., of Bay City, had bought an entire 
township in the state of Washington, including saw 
mills, logging railroad ete., and would engage in lum- 
bering there on a large scale. Selwyn Eddy says there 
is no foundation for the report in so far as it concerns 
Eddy Bros. It is also reported that N. B. Bradley 
& Sons, of Bay City, have made a large purchase of 
timber land in Washington and will engage in lumber- 
ing extensively, having invested half a million dollars 
there. 

W. W. Mitchell, the well known Cadillae lumberman, 
was last week elected member of the executive commit- 
tee of the American Handle Company. 

The W. H. Doyle & Son Cedar Company has been 
incorporated with $25,000 capital... The headquarters 
of the firm will be in Detroit, but the concern will 
operate in the northern part of the lower peninsula. 





UPPER MICHIGAN NEWS. 

CaLtumetr, Micu., Jan. 26.—The Chicago, Milwaukee 
& St. Paul railway will handle about 1,000,000,000 feet 
of logs this winter. There are about eighteen log trains 
in service on the Superior division of the road and more 
are being added as flat cars can be obtained. The 
year 1903 will be the biggest in the history of the road. 
It is handling about 110 carloads of logs daily out of 
Sidnaw. Its shipments of logs come from Sidnaw on 
the north and intermediate points and are consigned to 
Menominee, Mich., and Marinette, Green Bay and Ocon- 
to, Wis. 

The Houghton Lumber Company is having consid- 
erable hemlock and other timber banked upon the 
Fire Steel and Flint Steel rivers, in Ontonagon county. 
In the spring the logs will be driven to the lake and 
towed to the mill at Houghton. 

The saw mill of the I, Stephenson company at Wells 
has gone into commission. With the old mill it will 
be kept operating the greater part of the winter and 
the season’s cut of logs will amount to about 60,000,000 
feet. The company has been hauling logs for a few 
days now and will be receiving eighty or more carloads 
daily within a short time. It employs 200 men in 
the woods. 

Joseph Hickey, of South Lake Linden, will cut 1,000,- 
000 feet of logs which will be sawed at Skanee. 

Reports from the woods indicate that the output of 
cedar, pine, hardwoods and hemlock will be large this 
winter instead of small, as was expected early in the 
season. The continued fairly cold: weather, with lots of 
snow, has made logging conditions favorable and opera- 
tions are progressing rapidly. Basswood seems to be 
in great demand and in some cases as high as $25 a 
thousand has been offered. 

Neidhart & Connelly have sold 1,500,000 feet of 
standing pine near Marquette to John R. Gordon and 
Charles Taylor, of Negaunee. It will be cut this win- 
ter. 

The Pittsburg & Lake Superior Iron Company has es- 
tablished a pole yard at Escanaba. It will be used as 
an assembly point and large shipments of cedar products 
will arrive from the various camps. 


LAKE MICHIGAN PORTS. 


CREAM CITY TRADE NOTES. 


MILWAUKEE, WIS., Jan. 24.—William Landeck, of the 
Page & Landeck Lumber Company, returned to Mil- 
waukee last Saturday from Crandon. Just before leay- 
ing there his company finished negotiations for the 
sale of its entire cut of basswood for this year, 
amounting to 5,000,000 feet, to the Wolverine Cedar & 
Lumber Company, of Menominee, Mich. The cut is said 
to be particularly fine, and the terms on which con- 
tracts are made are $19, f. o. b., log run, at Crandon, 
Mr. Landeck says that 3,000,000 feet of the standing 
timber has already been hewn, and that the-mills have 
cut thus far 300,000 feet of lumber. Gus Landeck is 
in the south this week visiting various points in Ken- 
tucky and Ohio. 

George Waters, of the Waters-Clark Lumber Com- 
pany, of Duluth, was a visitor to Milwaukee last Mon- 
day. 
S. M. Yale, vice president of the Curtis & Yale Com- 
pany, with headquarters at Minneapolis, was a visitor 
to the Milwaukee office last week. A. L. Annes, man- 
ager of the Curtis & Yale Company will go to Detroit 
next week to attend the convention of the Michigan Re- 
tail Lumber Dealers’ Association February 3 and 4, 
His company will be well represented at the conven- 
tion, and will have a display of doors and other prod- 
ucts of its mills. Mr. Annes says that the company’s 
Factory No. 1 at Wausau will reopen for business on 
Monday, February 2. 

Gabriel Ringenoldus, former county clerk, has re- 
turned from a trip to Louisiana in the interest of the 
Southern Land & Lumber Company, a Milwaukee cor- 
poration, in which he is extensively interested. He 
closed up several deals by which the company acquires 
a saw mill and 40,000 acres of pine and hardwood tim- 
ber land. The land is held partly by title and partly by 
option. The general offices of the company will be in 
Milwaukee, and he expects to begin operations at once. 
Mr. Ringenoldus says that the company expects to sell 
its entire product in the south. 

Joseph Farr, of Phillips, Wis., government timber 
inspector, was a visitor here early this week, going 
from Milwaukee to Madison. 

The will of the Jate William H. Bradley will come up 
in the county court for a hearing on Tuesday, February 
3, and letters testamentary will probably be issued to 
Kdward and James W. Bradley, who are named in the 
instrument as administrators of the estate. 

The total cost of buildings erected in Milwaukee 
during the past year was $5,655,423, which is thus far 
the largest amount expended in one year, as reported 
by the building inspector. 

Walter S. Johnson, manager of the South Arm Lum- 
ber Company, this city, states that it has sold all of its 
timber holdings, millsite buildings, village property ete. 
at. East Jordan, Mich., to the East Jordan Lumber Com- 
pany, of that place. The sale included 2,500 acres of 
good hardwood timber lands and the consideration was 
$75,000. The saw mill of the South Arm Lumber Com- 
pany at that point burned early last year and the com- 
pany was contemplating rebuilding had not it disposed 
of its stumpage. The South Arm Lumber Company is 
now confining itself to its saw mill at Marquette, Mich., 
which is running on a three year contract for A. S. Kib- 
bee & Son, of Albany, N. Y., and also to buying and sell- 
ing hardwood lumber. Mr. Johnson speaks very well of 
hardwood lumber conditions and says that business is 
starting out well in the new year. 

John J. Johnson, of the lumber company that bears 
his name in this city, who went south a couple weeks 
ago for his health, is now at Rockledge, Fla., accom- 
panied by Mrs, Johnson. He writes to his son, George, 
who is looking after the business during his father’s-ab- 
sence, that he is feeling much better and expects to 
spend several weeks more in Florida, and will also’ visit 
Cuba before returning. 

W. FE. Allen, who for several years has represented 
Radford Bros. & Co., of Oshkosh, on the road in north- 
ern Wisconsin, is this year with the Rockwell Manu- 
facturing Company, of Milwaukee. He will continue 
to make his home in Oshkosh and cover the same terri- 
tory as heretofore. 

S. M. Yale, manager of the Minneapolis house of the 
Curtis & Yale Company, spent Tuesday in Milwaukee 
visiting with A, L. Annes, manager of the Milwaukee 
house of that company. Mr. Yale had been attending 
the sash and door meeting in Chicago Monday and left 
here Tuesday night for his home in Minneapolis. 

Louis A. Rousseau, manager of the Rib Lake Lumber 
Company, Rib Lake, Wls., was in Milwaukee a few 
days the first of this week. He came down for the pur- 
pose of getting horses for logging operations and stayed 
until he had several carloads corralled and shipped to 
the north. He says that the mill of the Rib Lake Lum- 
ber Company is running steadily and everything points 
to a busy year’s operations. Legging conditions are 
satisfactory and the demand for hemlock lumber 15 
very good. Mr. Rousseau was a member of Rousseau & 
Shepard Company at Chelsea, Wis., until it sold out to 
the Westboro Lumber Company. In November Mr. 
Rousseau took the management of the Rib Lake Lumber 
Company. 

G. J. Landeck. of the Page & Landeck Lumber Com- 
pany, this city, left Tuesday for a business trip through 
the south. His company, besides manufacturing hard- 
wood, pine and hemlock lumber at its mill at Crandon, 
Wis., wholesales a great deal of southern hardwood 
lumber and it is in connection with making purchases of 
hardwood stock that Mr. Landeck goes south. He says 
that the northern hardwood lumber trade is much better. 
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Oak, of course, is in very strong demand and ash, elm 
and maple are much firmer and called for more often 
than formerly. The strength of basswood he attributes 
to some extent to the scarcity of pine lumber and in Mr. 
Landeck’s opinion this may also be partly the cause of 
the improvement in other northern hardwoods. 

Fred W. Rockwell, of the Rockwell Manufacturing 
Company, is absent in the east on business. He is ex- 
pected home in about ten days. 





ON THE MENOMINEE. 

Marinette, Wis., Jan. 28.—Several transactions of 
unusual size have taken place here during the past 
week, involving in the aggregate several million dol- 
lars. Perley Lowe & Co., Chicago, have bought the en- 
tire interest of Isaac Stephenson, of Marinette, in the 
Peshtigo Lumber Company, of Peshtigo, and now own 
five-ninths of the stock, Charles Ray, and the Wells 
estate, of Milwaukee, having each a two-ninths interest. 
The consideration was not made public. Perley Lowe 
has had control of the company for two years and han- 
dles all the lumber cut through his Chicago offices. 

That Isaac Stephenson and his business associates 
have no intention of retiring from the lumber busi- 
ness, however, is evident from a deal closed this week 
by Mr. Stephenson, J. W. Wells, of Menominee and 
H. A. Upham of Milwaukee, whereby they become en- 
tire owners of the plant and property of the Ford River 
Lumber Company, of Ford River, Mich., and of the 
town site, houses and stores and two vessels. About 
$750,000 is said to have been paid for the property. 
The new owners purpose to continue the name of Ford 
River Lumber Company and will feed the mill by logs 
carried over the Escanaba & Lake Superior railway, 
which is owned largely by the same men. ‘The Ford 
River Lumber Company had about exhausted its timber 
and it is believed by timber and mill experts that the 
purchasers made an excellent bargain, especially as 
they own large tracts of standing timber in northern 
Michigan, much of which can be made to contribute to 
the Ford River mill. R. Knox, who has been superin- 
tendent of the company, remains with the new men and 
work will be continued without interruption. The gen- 
tlemen interested stated today that it was proposed to 
saw only the hemlock, spruce and cedar at Ford River, 
the hardwoods being taken to Wells, Mich., to the 
mills of the I. Stephenson Lumber Company. ‘The 
transfer included 110,000 acres of land in the upper 
peninsula. The officers of the reorganized company 
are Isaac Stephenson, president; J. Wells, vice presi- 
dent and general manager, and H. A. Upham, secre- 
tary and treasurer. 

The Menominee (Mich.) property of the Girard Lum- 
ber Company was bought on Saturday by Hon. J. W. 
Wells, who has long held a large interest. The change 
is made by the purchase of the Culbertson interest. 
The Menominee plant will be operated under the name 
of the J. W. Wells Company; president, J. W. Wells; 
vice president, Artemus Wells; secretary, G. P. Eis- 
man; treasurer, Daniel Wells. The transfer does not 
affect the property of the Girard Lumber Company at 
Dunbar, which will be continued as heretofore. 

The expected sale of the 1903 cut of the H. Witbeck 
Company’s mill here to the Edward Hines Lumber 
Company, of Chicago, was made this week. It is said 
the purchase of the cut of the two mills of the N. 
Ludington Company will not. be made until late in 
February, Mr. Hines wishing to see the quality of the 
logs before renewing the contract of last year. 

The announcement made last year that this would 
be the last season for the Marinette Lumber Company 
has been disputed by Francis A. Brown, vice president, 
he stating this week that the company has bought con- 
siderable timber land and expects to cut lumber here 
for many years to come. “We will be able to saw lum- 
ber here, from present appearances,” Mr. Brown said, 
as long as we want to keep at work, and perhaps 
longer.” 

The Marinette Lumber» Company has an extensive 
planing mill plant in connection with its local mill 
and finishes a large part of its product for interior 
furnishings. The Sawyer-Goodman Lumber Company 
purposes to follow the same course and recently bought 
a plant in Menominee which it will move here in the 
spring. 








ON MICHIGAN’S WEST SHORE. 

Muskecon, Micu., Jan. 27.—The Muskegon postofiice 
will be made a first class office July 1. In four years 
the business of the office annually has increased from 
$27,000 to $42,000. , 

Representative Lincoln Rodgers, of Muskegon, the 
former Tomahawk (Wis.) lumberman, has introduced a 
bill in the Michigan legislature to place more liability on 
railroads for damages by fires caused by their engines. 
The law is intended particularly for the benefit of own- 
ers of lumber yards and factory property. Under - the 
present statute railroad companies when putting in 
switches and sidings to accommodate such persons exact 
4 signed agreement releasing the railroad from liability 
for fire. In spite of such agreement the Rodgers bill 
would not exempt a railroad company if the fire were 
the result of carelessness on the part of the company or 
its employees. The bill is the outgrowth of the suit of 
Mann, Watson & Co. vs. the Pere Marquette Railroad 
Company, in which the lumber company secured a ver- 
diet and judgment in circuit court for the destruction 
of its West Side yard by fire. The railroad company 
has appealed the case to the supreme court. Repre- 
sentative Wachter, of Bay county, has introduced a bill 
to compel fire insurance companies to pay the full face 
Value of any policy on any building utterly destroyed, 
thereby depriving them of the privilege of claiming that 
the property was overvalued. 


George J. Tillotson is ill at his home at 12 Toronto 
street, 

The Michigan legislature at its present session will be 
asked to provide by legislation a clearance sale of lands 
delinquent for taxes in Muskegon county. Many of these 
are lands from which the timber has been cut. At pres- 
ent there are hundreds of descriptions in this county 
delinquent for taxes which are practically exempt be- 
cause the accrued taxes due exceed the value of the land. 
Speculators will not bid them in at a tax sale when ad- 
vertised nor will the owners pay the delinquent taxes. 
It is proposed to provide a clearance sale which will per- 
mit these lands to be cleared of the delinquency and at 
the same time rid the books of a mass of descriptions of 
this character. Under the terms of the proposed law 
the lands will be deeded by the auditor general of the 
state to any person who will pay the full state taxes 
thereon and 25 percent of the local taxes. The owner 
will have the usual privilege of redemption. It is likely 
that other counties will follow the lead of Muskegon 
county in thus getting stripped timber lands back upon 
the tax rolls. 

Charles H. Hackley has delivered to the board of edu- 
cation 400 shares of Michigan Trust Company building 
stock of a total par value of $10,000 toward the endow- 
ment of the Hackley manual training school, making the 
total endowment fund of the school provided by Mr. 
Hackley to date $360,000. 

W. R. MeMillan and family, of Bruce, Wis.. formerly 
of this city, are moving to Eureka, Cal., where Mr. Me- 
Millan will be identified with the Hammond Lumber Com- 
pany. 

Oramel B. Fuller, the former Muskegon lumberman, 
now located at Ford River, enjoyed an unique honor a 
few days ago. Senator Fuller is president pro tem of 
the Michigan senate and during the absence of Governor 
Bliss and Lieutenant Governor Maitland from the state 
was acting governor. It was his privilege to declare 
Russell A. Alger elected United States senator from 
Michigan. 





WISCONSIN. 


WISCONSIN VALLEY NOTES. 


Merritt, Wis., Jan. 27.—A couple of soft days so 
far this week have made lumbermen a little appre- 
hensive lest the crop of logs coming to the mills from 
the farmers may be cut short, but it is probably a lit- 
tle too early to expect anything like a breakup, al- 
though the weather in this country is not so reliable 
as it once was. 

EK. J. Brent, who resigned the position of superin- 
tendent of the Anson-Hixon factory, is now at Menomi- 
nee, Mich., temporarily, until he shall decide upon his 
future action. Mr. Brent is a thorough man in his 
line, and some one will be fortunate in securing his 
services. 

The Wisconsin Veneer Company, of Rhinelander, is 
making many changes in its plant, among which is the 
installing of new and additional machinery, which will 
double its present capacity and increase the number of 
employees to nearly 100. 

The D. K. Jeffris Company, of Jeffris, has disposed 
of all of its timber holdings in Lincoln and Langlade 
counties, including the village of Jeffris with its saw 
mill, planing mill, store, boarding house, residences, 
and all other property there, to the Worden Lumber 
Company of Grand Rapids, Mich. The Jeffris com- 
pany, however, retains the real estate, except that 
upon which the mills and village are situated. The 
consideration is given as $85,000. The Worden com- 
pany is composed of Mr. Worden, a leading lumberman 
of Grand Rapids, and another gentleman, a_ leading 
furniture manufacturer of that city. They are now 
stocking the mill, which will be operated in a_ few 
months. The lumber purchased will keep the mill in 
operation from seven to nine years. The Jeffris com- 
pany has extensive interests at Janesville to which it 
will now devote its whole attention. 

Mr. and Mrs. A. H. Stange will shortly depart for 
West Baden, for a short season of recreation and re 
cuperation. 








IN AND AROUND WAUSAU. 


Wausau, WIs., Jan. 27.—H. C. Stewart, of Barker 
& Stewart, departed’ last week for the south, 
where he will spend a few weeks, after which he will 
go to Phoenix, Ariz. Later he will travel through 
California and Oregen, and expects to be gone until 


next June. The trip is taken principally for his health. 


Mr. and Mrs. Walter Alexander left for California 
Monday evening on a business and pleasure trip. Their 
first objective point is Los Angeles. From a short visit 
there with friends they will go to San Francisco and 
other points in that state where Mr. Alexander is 
connected with land and lumber interests which he will 
inspect during his absence. 

J. B. Dunnigan and Charles Weinfeld have returned 


home from their visit to Oregon, where they hold op- 


tions on timber lands. 

J. M. Smith, accompanied by his wife and son-in- 
law, C. J. Winton. both gentlemen extensive land and 
timber dealers, left for southern points last week on 
a health seeking and prospecting tour. Mr. Winton be- 
ing now extensively engaged in the lumber manufac- 
turing business in Arkansas. 

C. C. Barker, of Saginaw, Mich, of Barker & Stewart, 
this city, was a recent visitor here, looking after his 
valuable interests. 

A sale of timber and mineral lands in Minnesota 
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WHITE CEDAR POSTS a vznr 
AND SHINGLES. LARGE STOCK. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles. Write us for anything herein mentioned, 


SHINGLE MILLS AT Sault Ste. Marie, Spalding and Rex, Mich. 
CEDAR YARDS AT Cardigan Junction, near Minneapolis, Spald- 
ing, Mich., Sault Ste. Marie, Mich, 


We use the Telecode. 


Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


Ay A a> > las lalallala lalla tolidlvllttorlltashctds testes tdslds ladles 
bh bh hhh hh hh hh hh hh hh 




















rwwvvvvvvvVVTVTYTrVrVTVY. 
a 

Ay 4 by yy > Gy > la lls lll 
hh hh hb el 














C. H. Worcester Co. 


Try Our 


POSTS, POLES 
and SHINGLES. 








Cedar 
Products. 


Marinette, Wis. 
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WE HANDLE 
lst. All kinds and grades of WISCONSIN HARDWOODS 
and BASSWOOD. Write for prices. 
2nd. HEMLOCK and CEDAR SHINGLES. Let us quote 
you on whatever you are in the market for. 


3rd. All kinds of PACIFIC COAST LUMBER PRODUCTS. 
Will name delivered price on: 


FIR Floorin~ and Finishing Lumber, 
RED CEDAR Shingles, 


} CEDAR 8iding and Finish, 
CALIFORNIA PINE Uppers. 
} REDWOOD Shingles, Siding, Etc. 


G. W. JONES LUMBER CO., Appleton, Wis. 


ys 











£u ervlhing ta 


Chile Cedar 


DeliveredAnywhere. 
CCB Palmer Chicago 
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POLES—WHITE CEDAR 


We have them 25,000 strong, 20 to 60 
feetlong. Big stock 7 foot Fence Posts. 
Shed Poles and Shingles in 3 grades. 
Specialty, mixed cars. Write for prices. 





TELECODE USED. 


PERRIZO & SONS, Daggett, Mich. 
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Rsoscwre GHOIGE WHITE CEDAR SHINGLES 


Write for delivered prices on 200,000 feet of 
4-4 COMMON BASSWOOD. 
All Kinds of Northern Hardwood Lumber. 


WOLVERINE CEDAR & LUMBER CO., Menominee, Mich. 


C E DA SHINGLES 


POSTS 


3 Cars i in Short C & Better White Pine. 
1 Car 4 & Ginch--6 & 8 ft.C & Btr W. P. Siding. 
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GOOD STOCK, DRY. WRITE FOR PRICES. 


ROPER LUMBER-CEDAR CO., Menominee, Mich. 





AMERICAN LUMBERMAN. 





JANUARY 31, 1903, 








PITTSBURG. 


Yellow Pine 


Flooring. 
67,000 1x4 “C” Rift 


75,000 1x3 “C” Rift. 
145,000 1x4 “B” Flat. 


“OUR OWN MAKE.” 


EV. Babcock & Co. 


Pittsburg, 
Penna. 


WE USE THE 
TELECODE 
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White and Yellow Pine 


NORWAY, HEMLOCK, POPLAR, CYPRESS, 
MAPLE FLOORING AND HARDWOODS. 











Red Cedar Shingles, Pennsylvania Hemlock 
for Quick Shipment. 


J. M. Hastings Lumber Co. 


Office, Sixth & Wood Sts., Bank of Commerce Bldg., 


Write for Prices. 
$ We use the Telecode, 


PITTSBURG, PA. 
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} North Carolina Pine } 
3 AND 2 
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3 HEMLOCK SHINGLES. } 
$ We have a very Fine Stock and can 4 
$ Give Prompt Service. 2 
3 WILLSON BROTHERS, Pittsburg, Pa. } 
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HEMLOCK. 


WHOLESALE ONLY. 


WM. H. SCHUETTE CO., 


— 
eS 






= 
eS 


Pittsburg. 
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White and ronan 

Fa . AND OTHER 
Yellow Pine HARDWOODS 


WE WANT TO MOVE 


No. 4 Boards, all widths, White Pine. 
Oak Flooring and No. 2 Mixed Lath. 





We ue2 the Telecode. 


ENOS, TURNER & HENRY, 
% 510 & SII Ferguson Bldg., PITTSBURG, PA. # 
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Write for Prices. 
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2 Our Specialty: The Empire é 
: WHITE PINE Lumber a 
: STRIPS tes 
S AND WHOLESALERS, *% 
& BOARDS. Pittsburg, 
: tant me Toledo, $ 
* We use the Telecode. Menominee. 
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owned by Wausau parties was completed last week, 
the sum of $875,000 being involved in the deal, the 
sale being made to Duluth parties represented by Wert 
H. Cook of that city. During the summer. of 1889 a 
number of Wausau parties—Alexander Stewart, Wal- 
ter Alexander, R. E. Parcher, Fowler P. Stone, Charles 
Edgar, Jacob Mortenson and the law firm of Hurley, 
Ryan & Jones—formed a syndicate and made large 
timber land purchases in St. Louis and Itasca coun- 
ties, Minnesota. The following spring a portion of 
the land was sold to the Tower Lumber Company for 
$200,000, which, with the sale just made, makes a 
total of $1,075,000 received for the holdings. The 
Wausau people still retain a one-half interest in the 
mineral rights of these lands. 

Basswood seems to be in great demand at present, 
and in some cases as high as $25 a thousand has been 
offered for it. 


LOGGING NOTES. 


IN THE SAGINAW VALLEY. 


Sacinaw, Micu., Jan. 27.—The January thaw the 
last two days has played havoe with the snow in this 
district, but it is now growing colder in the north and 
as there has been a heavier snow fall there it is not 
believed logging conditions have been impaired. 

The, woods are full of operators, the larger number 
of which are either small jobbers or farmers who own 
timber and are getting it in. Saginaw valley buyers 
are picking up every log available and logs are high, 
maple bringing $7 to $8.50 at shipping points. 

* Cummer, Diggins & Co., of Cadillac, received a steam 
log loader last Wednesday for their logging operations 
near Boon. 

The Mackinae division is hauling large quantities of 
logs to the Saginaw river and to mills on the line of 
that road, There is but a limited quantity of pine to be 
handled but there will be a lot of hemlock and hard- 
woods as well as cedar. 











UPPER PENINSULA NOTES. 


Catumet, Micu., Jan, 26.—The Menominee River 
Shingle Company’s mill at Menominee will start up for 
the winter run as soon as enough logs can be obtained to 
convey logs to its plant. It will cut 40,000,000 shingles 
this winter. 

C. J. Meubel & Co., of Menominee, have bought 30,- 
000 cedar poles and 90,000 posts from Davis & Stitt, 
of Marinette. This includes all the posts and poles the 
Marinette concern will get out this winter, 

A factory for the manufacture of nail kegs will be 
erected at Gladstone this winter. Enough jack pine 
and tamarack has been secured to last for twenty-five 
years. 

" The mill of the Northwestern Cooperage & Lumber 
Company has started up, as logs are arriving again. 

The Worcester Lumber Company, in which Chicago 
capitalists are interested, closed a deal last week for the 
purchase of 12,080 acres of timber land from D. M. 
Alston of Pittsburg, Pa., for $27,000. The land is in 
Houghton and adjoining counties, the greater portion 
on the Sturgeon and Otter rivers. 

A controlling interest in the Big Bay Lumber Com- 
pany has been acquired by George L. Burtis and W. B. 
Ransom of Munising, and the corporation will be re- 
organized with a capital of $500,000 or $1,000,000.* The 
company owns land in the Big Bay district estimated 
to contain 100,000,000 feet of timber, as well as a large 
saw mill and other important property. Lumbering 
will start on the company’s land at Lake Independence 
at once and the shingle mill and saw mill, consuming 
birch, maple and other hardwoods, will be started up. 
A saw mill will also be erected at Munising. 

Five thousand acres of land in Cedarville and In- 
gallston townships, Menominee county, have been pur- 
chased by the Menominee Abstract & Land Company 
from W. F. Horn, of Chicago, and Burns & Hicks, lum- 
bermen of Menominee. The lands are principally tracts 
from which the hardwood has been cut. 

A tract of 500 acres of hardwood land in Spaulding 
township Menominee county, has been purchased for 
$7,000 by the Soo road from the Menominee River TLum- 
ber Company. 





NORTHERN MINNESOTA OPERATIONS. 


DuLutH, MINN., Jan. 27.—The deep snow has made 
the cost of skidding heavy and has possibly delayed it 
some, but logs are going in fast and the aggregate crop 
is probably pretty well up to average. It looks as 
though the present is to be the banner winter for this 
district in the amount of timber to be cut and that 
head-of-the-lake mills the coming year will break their 
record, 

Bolin & Wood, loggers for the Brooks Timber Com- 
pany, are this winter logging on their own account in 
timber they bought a while ago. They will make a 
larger cut during the winter, including Brooks logs, than 
ever in their history. 

The supply of men is about the same as usual, with 
wages unchanged. There is less trouble between lumber 
jacks and employment agencies than usual on account 
of the close and strict supervision of the police, and 
employment swindlers are pretty well rooted out of 
this neck of the woods. There is some smallpox in 
the woods west of Duluth, several cases being reported 
from camps of the upper Mississippi country and one 
or two from camps down the north shore, but there is 
far less of the disease than last year and still less 









than two years ago and little or no apprehension jg 
felt. 

The Duluth, Virginia & Rainy Lake road has receive 
sixty new logging cars and is pushing its delivery of 
logs for mills at Virginia and in Iowa. Steel is being 
laid on the main line and 400 men are employed along 
the line, grading, tracklaying and ballasting. * 

Mining timber is being taken into Hibbing at the rate 
of thirty cars a day, and to other points on the Mesaba 
and Vermillion ranges as rapidly. The Duluth, Mis. 
sabe & Northern road is hauling to Duluth this winter 
about 50,000,000 feets of logs as well as an immense 
amount of pulpwood, cordwood and ties. This is q 
larger business than it has had in any past year. Not 
many large contractors are at work along the road, as 
is the case with the Duluth & Iron Range, but the logs 
are mostly by small jobbers who sell here to the mills 
or larger jobbers. 





NORTHERN-CENTRAL WISCONSIN NOTES. 

Wausau, Wis., Jan. 27.—The late thaw is playing 
the mischief with the logging roads and loggers have 
been forced to suspend hauling to a certain extent un- 
til another cold snap and more snow shall be given 
them. 

Mill owners throughout the county report a decided 
shortage of skilled workmen and for this reason a num- 
ber of mills which otherwise would run night and day 
have to be satisfied with a single shift. Hundreds of 
men have been imported from adjacent sections, but 
there is still a great scarcity, and the demand for 
hands, experienced or not, apparently is increasing. 
Wages are being offered of about $25 to $30 a month 
and board to “green” hands, while the older woodsmen 
are getting $35 and $45 and even more if they demand 
it. As it is, the best of food and accommodations must 
be provided or the men will not stay at the camps, 
and with the increased wages in vogue and the scarcity 
of help the logging operator has reasons for worry, 
However, the present indications are that the cut of 
the country mills of this county will this year exceed 
that of last year by fully 25 percent. 

Almost the entire crew of the Wausau Lumber Com- 
pany’s mill at Edgar signed a petition the first of last 
week for ten hours a day in place of eleven, as they 
had been working. The manager refused the demand 
and on Thursday the crew struck, refusing to work 
more than ten hours. As a result they were all given 
their time and paid off and the mill shut down. The 
foreman left that day for other points to look for men. 
The crew of the Quaw Lumber Company, at the same 
place, were invited to join the strikers, but up to the 
present time are staying by their employers. 





IN THE WISCONSIN VALLEY. 


Merritt. WIs., Jan. 27.—The ery still goes up from 
the logging camps for more men and the demand con- 
tinues unfilled. Many woodsmen have come in from 
other sections but yet loggers are daily “looking for 
more men.” Green hands are commanding from $25 to 
$30 a month, while experienced men get from $35 to 
$45, and sometimes more if reliable. Along with the 
high wages must go the best of “grub” and accommo: 
dations, or else they will move on to the next camp. 
where they are usually welcome. As an example of 
this a contractor said the other day that his cook quit 
because the contractor would not furnish cut loaf 
sugar for him to cook with. It is a fact that in many 
of the camps the food has come to a point that excels 
the medium class of boarding houses and hotels, in 
quality, quantity and preparation. 

Morgan & Pattenson started sawing last Monday at 
the Seline mill in the town of Berlin, which they have 
been stocking. They will manufacture about 1,000,000 
feet of pine and hardwood lumber. 

Robert Posey, of this city, is putting in 1,500,000 
feet. of pine at his camp at Wright’s spur. 

William Doering & Sons, of Doering, are now busy 
stocking their mill, which they will begin to operate 
about March 1. 





IN FAR NORTHEASTERN WOODS. 

BANGorR, ME., Jan. 26.—Ten thousand men who have 
been swinging axes in the forest along the Penobscot 
and on the shores of Moosehead lake for three months 
will soon leave the woods and descend upon Bangor to 
collect their pay and have a good time with the money. 

The work of the choppers is about over, but the men 
engaged in hauling logs from the yards to the landings 
on the banks of the streams will be busy for two months 
yet, or so long as the snow may hold out to make good 
“ooing.” From all accounts operations have been very 
successful on the Penobscot, as well in most other parts 
of Maine this winter, and a good driving season is all 
that will be needed to bring a big crop of logs to the 
mills for the sawing and grinding of 1903, Estimates 
of cuts in the various districts have been made as fol- 
lows: 

The cut on the West branch this winter is estimated at 
about 85,000,000 feet, of which 35,000,000 feet is for the 
Great Northern Paper Company, which concern will als? 
buy large quantities of logs from independent operators 
‘The Twin Lake Lumber Company will get about 7.000,00 
feet, and other operations include the following: John E. 
Kelley, 5,000,000; Wentworth Maxfield, 6,000,000 ; John 
Largay & Son, 3,500,000; George Smith, 2.000.000; E. C 
Joy, 2,000,000; Marsh & Ayer, 4,000,000 ; John Ross, 4,000,- 
000; M. B. Wadleigh, 1,500,000; James Rice & Son, 5,000, 
000; James M. McNulty, 5,000,000. t 

On the East branch the cut will be about 60,000,000 feet, 
the principal —s being conducted by the following: 
H. W. Marsh Co., 10,000,000: Ira D. Carpenter, 7,000, 
000; Cornelius Murphy & Son, 3,500,000; T. H. & P. Law 
ler, 5,000,000; B. W. Howe & Co., 5,000,000; George Finch, 
1,500,000; M. . D. Leen, 1,000,000; same. 1,000,000; 
Katahdin Pulp & Paper Company, two operations 4 wi 
gating 7,500,000; R. G. Noyes & Co., 1,250,000; Soucie 
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Landry, 1,350,000; Hugh Cunningham & Sons, 2,800,000 ; 
faer Bros., 2,300,000; BH. B. Brown, 3,000,000; J. W: 
Cunningham & Son, 2,500,000 ; E. S. Rogers, 1,000,000; Buz- 
aa ros., 3,000,000. . : ; 

: rhe Mattawamkeag cut will be about 30,000,000, while 
the Piscataquis will send down 18,000,000, the Passadum- 
keag 12,000,000 and various other brooks and streams will 
contribute enough to bring the total cut up to 210,000,000 
or 220,000,000 feet. h 4 : . d 4 

The log cut on the St. John river this winter is esti- 
mated at 134,000,000 feeet, compared with 151,500,000 
jast winter. ‘The operators are as follow: 

W. J. Noble, 6,000,000; H, A. Atkinson, 5,000,000; John 
Kilburn, 7,000,000; J. A. Morrison, 8,000,000; Flavien & 
Chionard, 2,000,000; John Sweeney, 3,000,000; Clair & 
Leveque, 4,000,000; Charles Jones, 2,000,000 ; Neil McLean, 
1,500,000; Thomas Clair, 5,000,000; Oliver Studdy, 1,000,- 
000; John R. MeConnell, 7,500,000; Holmes Morrison, 6,- 
000,000; W. H. Cuncliffe’s Sons, 9,000,000; J. McAllister & 
3r0s., 3,000,000 ; John Stevens, 2,000,000; S. Dickey, 3,000,- 
000; Douchette Landry, 1,000,000; R. A. Estey, 8,000,000; 
Oliver Gavette, 1,000,000; James Lynch, 1,000,000 Purvis 
& Murchie, 2,000,000; Randolph & Baker, 4,000,000; Pat- 
terson company, 4,000,000; Hilliard Bros., 10,000,000 ; 
Yobique Manufacturing Company and D. Fraser & Sons, 
10,000,000 ; George T. Baird, 1,000,000; Price & Scott, 5,- 
000,000 various small operations on main river below Grand 
Falls, hemlock, spruce and hardwoods, 10,000,000; St. John 
River Lumber Company, 7,500,000. 





NEW BRUNSWICK’S PROSPECTIVE CUT. 


Sr, Joun, N. B., Jan. 26—An estimate has been 
made of the probable log cut on St. John waters this 
winter, and if it is within the mark the cut will be near- 
ly as large as last year’s and much larger than was 
predicted in the autumn. Last year 141,000,000 feet 
were rafted at the Fredericton booms, and 10,500,000 
feet farther down. It is now figured out that thirty- 
three operators will cut about 117,000,000 feet, to which 
a lot of smaller operators will together add 17,000,000 
feet, or about 134,000,000 feet altogether. This, of 
course, is only an approximation, and the long spring 
drive has to be reckoned with before the logs get to the 
mills. It is stated that while last year most of the 
logs were cut in Maine there will this year be a larger 
proportion of province logs. : i 

It is estimated that the cut of logs on Miramichi 
waters this season will be about 117,000,000 feet. This 
is nearly as many as were cut last year. Of about 
a score of operators: the published estimates credit the 
J, B. Snowball Company with 23,000,000 feet on that 
river; William Richards Company, 16,000,000 feet; 
three others, 10,000,000 feet, and the rest from 2,000,000 
to 8,000,000 feet each. 





NOTES FROM NEW BRUNSWICK. 


Sr. Joun, N. B., Jan. 26.—The George Moffat Lum- 
ber property at Dalhousie, bought for $200,000 by a 
St. John company formed with a capital of $300,000, 
includes two steam saw mills, one for long lumber and 
the other for shingles, with wharf, steamboat and some 
other property at Dalhousie, besides extensive timber 
limits in Restigouche county and Quebec province, 
located on three different streams and easy of access. 
The lumber mill has a capacity of 85,000 feet a day 
and the shingle mill 15,000 to 20,000 a day per 
machine, both mills being in good condition. Large 
steamers can load at the mill wharf. The company is 
believed to have made a profitable deal. 

The estate of the late James Miller, lumber operator 
in Nova Scotia, but whose home was in St. John, has 
been entered in the probate court at $176,000. 

Reference has been made in recent letters to large 
purchases of timber properties in the island of New- 
foundland by three different companies, one American 
and two Nova Scotian. A fourth deal is now an- 
nounced, Evan Thompson, J. T. Billman and John A. 
Gillis, the latter manager for A. Dickey, and all of 
them Halifax men, have just returned from New- 
foundland, where they took options on. fourteen blocks, 
aggregating about 6,000 square miles of territory. 
About 1,000 miles is on the Labrador coast and the 
yearly rental of the whole property will be about $12,- 
000. The properties will be cruised at once and if the 
reports be favorable mills and gangs will be sent on 
the lands. ‘There appears to be a remarkable demand 
for good timber lands at present. 

A steamer cleared from St. John last week for Bar- 
celona, Spain, with 1,650,000 feet of deals. Another 
cleared for Belfast, Ireland, with 2,350,000 feet. The 
regular line steamers for Great Britain took some deals 
and other lumber, but none at all went forward to the 
American market. 

The Nova Scotia Lumbermen’s Association held a 
conference last week with. General Traffic Manager 
Tiffin, of the Intercolonial railway, asking a lower rate 
on lumber. They pay 43 cents a hundred pounds for a 
haul of from 90 to 100 miles, less weight of car as 
stamped and 4,000 pounds rebate on spruce, hemlock 
and hardwoods. They ask that the rebate be on 8,000 
pounds, as it was last year. The matter is not yet 
settled. The lumbermen claim that with increased 
stumpage cost and greater operating expenses they 
must have a low rate of freight. Alfred Dickie, of 
Lower Stewiacke, is president of the. associatione 
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A Mill Work Firm Bankrupt. 


New York, Jan. 26.—A petition in involuntary bank- 
tuptey has been filed against the Standard Frame & Sash 
Com any, of 47 East 125th street, by the following named 
creditors: Charles Olsen, $800; S. F. Minter, $500, and 
James H. Brown, $175. It was alleged that it is insolvent 
end that it hag transferred an account of $600 to a Miss 
atacle, suffered four judgments, aggregating $1,227, to be 
taken against it on December 3. and allowed a receiver to be 
{ppointed in dissolution proceedings in the supreme court. 
t © receiver has asked the court for leave to sell the assets 
hod $1,200. The liabilities are $6,861. The company has been 
Nexistence about a year. 


THE KEYSTONE STATE. 
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QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Jan. 26.—The closing days of 
January are marked by better conditions in the whole- 
sale lines, there being a perceptible increase in orders 
and inquiries. Wholesalers are trying to impress upon 
their customers the advisability of placing their orders 
for new stock at as early a date as possible, giving as 
their reason that transportation difficulties will prob- 
ably continue and that delays at the mills are going to 
be more serious than ever. The car shortage has again 
reached an acute stage. The worst sufferers are those 
who have interests in West Virginia and the Carolinas. 
They are practically getting no cars at all to ship the 
comparatively few orders that are being gotten out at 
this season. A heavy fall of snow has interfered with 
the business of the yard people and again halted outside 
building operations. 

Building experts and insurance men have agreed to 
a bill shortly to be introduced into the legislature to 
improve the building laws of this city. Under the pro- 
visions of the proposed law no building not absolutely 
fireproof can be erected to a greater hight than seventy 
feet, and the limit to skyscrapers is placed at 125 feet. 
Other provisions of the bill are aimed to safeguard more 
properly the lives of those employed in manufacturing 
and mercantile establishments. 

The figures for the consumption of lumber in this city 
during December show that 2,000,000 feet above the 
average for December for the last eleven years was used. 
There .were 1,640 cars received, nearly 200 cars ahead 
of those received in the preceding month, and 22 ecar- 
goes came into port, making a total of 33,010,000 feet 
which reached here. The cargoes were eight less in 
number than those of the same period of 1901. The 
total for the month was larger by 6,712,000 feet than 
those of December of 1901. The receipts by months 
since April have been as follows: 


Cars. Cargoes. Total feet. 
PIE is tie vwewesias 1830 25 30,040,000 
| Serene 39 37,465,000 
SN Wins eceveeees 1786 45 41,218,000 
Pl a 37 41,034,000 
pre rre 1716 35 39,740,000 
September ........ 1437 25 31,555,000 
Oo 1597 24 5,000 
November ......... 1479 36 36,585,000 
eee 1640 22 33,010,000 


The annual meeting of the stockholders of William 
Whitmer & Sons, Incorporated, was held on January 22, 
and the report of the officers showed the company to 
have had a successful year. William F. Whitmer was 
re-elected president; R. F. Lane secretary, and Alfred 
S. Elliott, John Hatboro and Martin Lane directors. 

The Rumbarger Lumber Company is numbered among 
the sufferers from the car shortage. Only three cars 
were delivered to its Coketon mill, on the West Virginia 
Central, in one week, which were not sufficient to make 
the pulp shipments. 

R. E. Wood, of Welsh, W. Va., was a recent visitor 
here, having stopped off on his way home from Wil- 
liamsport, where he was looking up old friends. 

The Sinnickson-Smith Lumber Company has been 
chartered in New Jersey; capital, $50,000. 





SMOKY CITY TRADE NOTES. 


Pirrspura, Pa., Jan. 27.—No one reports any activ- 
ity nor is any looked for before the weather shall mod- 
erate. Building is inactive, but architects claim many 
plans for new structures now on their boards. All 
prices show a firmness which augurs well for an ad- 
vance later. The embargo issued by the Pennsylvania 
railroad is now being felt and shipments are being 
made over other lines—so far as it is possible to do so. 
Lumbermen, both wholesale and retail, are about recover 
ing from last week’s entertaining and both host and 
guest pronounced the convention one of the most 
smoothly conducted in many years. 

The Mead & Speer Company has been incorporated un- 
der the laws of West Virginia, the authorized capital 
being $50,000, all subseribed, with $25,000 paid in. J. 
J. Mead is president of the new company; A. A. Speer 
vice president and treasurer, and I. F. Balsley secre 
tary, all three being connected with the prominent lum- 
ber firm of Mead & Speer, of the Park building. The 
Mead & Speer Company is a separate organization and 
has bought the Mahan & Patton planing mill at Cat- 
lettsburg, Ky., which is now in operation, working 
oak and poplar siding, flooring, ceiling and both rough 
and dressed poplar. 

Uniontown is to have a valuable addition to its 
numerous industries in the shape of a $25,000 planing 
mill. David N. and William J. Carroll, comprising the 
firm of Carroll Bros., the well known lumber firm of 
Scottsdale, will be the dctive men in the enterprise. 
This company will be known as the Carroll Lumber 
Company. The site was bought a few days ago for 
$7,000. 

Fred R. Babcock and Mrs. Babcock have gone to 
Babcock, Ga., to remain several weeks. 

F. F. Nicola and Mrs. Nicola sailed recently for Ku- 
rope to be absent for a long time. 

Benjamin R. Clayton, a dealer in locust, chestnut and 
whitewood, of Jamaica, N. Y., was in the city today. 

Morey W. Teufel, of the J. M. Hastings Lumber Com- 
pany, is in the extreme south looking up stocks and 
visiting the Nicholson (Miss.) plant. 
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Pennsylvania is known as a hemlock state, and yet 
from the incomplete returns received by the AMERICAN 
LUMBERMAN it cut 218,000,000 feet of hardwoods last 
year. 
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, We are now operating our own mills 
at Oneida, Tenn., and Whitley, Ky., ‘ 
and can furnish White Pine, Yellow 
Pine and Poplar in mixed cars,rough § 
ordressed. Satisfaction guaranteed. 

PITTSBURG, 

} The INTERIOR LUMBER 60, """>: 

$O000000000000000000 00000000 09000008 
$ WE FIGURE FROM PLANS, 3 
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¢ Kirk Lumber & Millwork Co. 3 
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Good Will 


The first seven months of the exis- 
tence of The Advance Lumber Com- 
pany has just been passed, and if 
there is any one thing above another 
this company desires it is the good 
will of its customers, and it shall ever 
be the study of the ‘management to 
see that all parties are treated with 
due respect, and all correspondence 
connected with this office shall be 
done in a courteous manner; that all 
shipments shall be made with great 
promptness as is possible, and all 
grades and inspections shall be satis- 
factory. Wishing you a Happy New 
Year, and if possible an increased 
business over 1902, we remain, 


Yours truly, 


THe ADVANCE LUMBER CO. 


Cleveland, Qhio. 


P. S.—Watch this space for our adver- 
tisement next week. 
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THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 

New York, Jan. 26.—We are having old fashioned 
winter weather and the lumber trade is having just the 
kind of a time it usually has when roads are impassi- 
ble, freight cars, when there are any, blocked in snow 
drifts, building at a standstill, and nothing doing gen- 
erally. The individual members of the trade, how- 
ever, have nothing to complain of, for there is just 
enough lumber moving to keep the market in good 
shape and prices are altogether satisfactory, even if 
there is no decided upward tendency just at this mo- 
ment. 

Building transactions in prospect are fair in number. 
For the past week in Manhattan and the Bronx there 
were filed transcripts for 26 new buildings, to cost 
$790,650, while alterations will amount to $89,245. In 
Brooklyn 36 new buildings are planned, to cost $250,800, 
while alterations will amount to $9,595. 

William A. Parke, secretary and treasurer of the 
Yellow Pine Company, No. 16 Beaver street, has been 
kept busy today denying a long circumstantial account 
in one of yesterday’s big blanket sheets, to the effect 
that it was the intention of the Fort George Coal & 
Lumber Company, controlled by interests in the Yellow 
Pine Company, to establish a huge docking system along 
the western bank of the Harlem river. It was also said 
that the company was after ten full block fronts along 
the Harlem river water front. When seen today by an 
AMERICAN LUMBERMAN representative, Mr. Parke said: 

The story is made out of the whole cloth. There is not 
a word of truth in it. Instead of being after yards in 
Harlem or elsewhere we relinquish one of our Harlem 
yards on May 1. 

A number of newly incorporated concerns are to be 
reported. They are: The Marston Lumber Company, 
New York; capital, $10,000; directors, H. E. Marston, 
©. S. Marston and James McAvoy, New York. The 
Bayside Sash & Door Company, Brooklyn; capital, 
$5,000; directors, Walter J. Thurber and Frederick W. 
and Russell 'T. Starr, Brooklyn. F. W. Starr already 
has a retail lumber yard in Brooklyn, The last of the 
incorporations is that of G. H. Gerard, Son & Co., 
Brooklyn (building materials); capital, $10,000, and 
directors, George HI, and Ernest D. Gerard and Jacob 
Bayer, Brooklyn. 

Larger and more commodious offices being absolutely 
necessary, Harry 8. Dewey has moved from the third 
to the seventh floor of No. 18 Broadway. The new of- 
fices are a vast improvement ‘on the old metropolitan 
quarters of Bliss & Van Auken, of Saginaw, Mich. 

John F. Cronin, who for the past eleven years has 
been connected with the Dunbar Box & Lumber Com- 
pany, Eleventh avenue and 'Twenty-ninth street, has re- 
tired from their employ and leased property at 120th 
street and Park avenue, this city, where he will carry on 
a retail lumber business on his own account. 

Guy Buell, the well known and popular salesman of 
this city, has entered the firm of H. M. Poole & Co., 
Buffalo, and will hereafter be active in the conduct of 
that house. He will also, however, continue to represent 
in the metropolitan district Montgomery Bros. & Co., 
Buffalo. 

Recent visitors to the city included George D. Burgess 
and W, H. Russe, of Russe & Burgess, Memphis; FE. ©. 
Fosbureh, of the Fosburgh Lumber Company, Norfolk; 
A. B. Cramer, Suffolk, Va.; H. M. Poole, of H. M. 
Poole & Co., Buffalo; Pendennis White, North Tona- 
wanda; Vernon Hull, president of the Traphagen & 
Hull Manufacturing Company, Kingston, N. Y.; R. C. 
Lippincott, Philadelphia; C. H. Bond, of Rathbun & Co., 
Oswego, N. Y.; W. Hl. Mace, of the American Lumber 
& Manufacturing Company, Pittsburg; Lewis Slade, Sag- 
inaw, Mich.; J. A. Cheyne, secretary of the Pennsylvania 
Door & Sash Company, Pittsburg; J: W. Trounce, of 
the Goodyear Lumber Company, Buffalo. 

The regular meeting of the executive committee of 
the National Wholesale Lumber Dealers’ Association 
will take place on Wednesday at the offices, No. 66 
Broadway. Secretary KE. F. Perry is back from the con- 
vention of the Union Association of Lumber Dealers at 
Pittsburg. On Friday last the party of sixty or more 
who will take the trip to Cuba arrived here and took 
passage for Havana, They are expected to be back in 
Pittsburg about February 5. 

S. E. Kellar, No. 18 Broadway, returned on Friday 
last from a western and northern trip, which included 
Chicago, Michigan points and Ontario, 








NEW YORK CHARTERS. 

New York, Jan. 24.—A steady and fair inquiry con- 
tinues for timber tonnage from the gulf to the continent, 
with the previous range of 80s. to 82s. 6d. maintained, 
The attention paid to tonnage upon time contract is still 
of an unimportant charaeter, forward indications not 
being considered sufficiently encouraging to warrant 
operations. The market, however, is quoted firm at 
3s. to 3s. 44d. for good modern earriers, 

There is a moderate request for lumber tonnage to the 
River Plate from gulf ports, but as there are few avail- 
able vessels in position at the $10 limit to Buenos Ayres, 
which shippers appear to have decided upon, the busi- 
ness is limited. New orders are offering from eastern 
points, but the market there appears steady, with ton- 
nage from Boston and Portland quoted at $7 and $7.50, 
and from provincial ports $8. Rates are generally firm 
and demand is fair for tonnage for the West India trade, 
with a number of orders for lumber from the south. 

An easier tendency has develeped in coasting lumber 
freights lately, due to a material increase in tonnage 


offerings. I'rom Brunswick, Fernandina, Savannah and 
Charleston to New York $5.75 has been accepted, a rate 
now regarded as the full market. 

The following are some of the fixtures for the week; 

Steamer Leersum, Pensacola to Gijon, timber, 88s 94, 
lebruary-March. 

Steamer Alpha, Pensacola to the continent and Uniteq 


Kingdom, timber, 82s 6d one, and 85s if two ports. Febry. 
ary. 
Steamer Irene, gulf to Holland, timber, 81s 3d; option 


United Kingdom, 82s 6d. March-April. 

Steamer Beta, gulf to Lubec, timber, 80s. March. 

Bark Servia, Pensacola to South Africa, lumber, 115s, 

— Oddera, Pensacola to east coast England, timber, 
83s 9d. 

Bark Professor Johnson, Sapelo to United Kingdom 0, 
continent, timber, 75s. 
Ship Norge, Ship Island to Barrow, timber, 85s. March, 
Steamer Neva, Jacksonville to Cayenne, lumber, $9. 
Bark Freia, Pensacola to Buenos Ayres, lumber, $10. 
Bark Landskrona, Portland to Buenos Ayres, lumber, at 
* about $7. 
Ship Stephan, gulf to Buenos Ayres, lumber, $9.50. 
Bark Levuka, Boston to Buenos Ayres, lumber, $7. 
Schooner Mary J. Russell, Jacksonville to Santiago, lum. 
ber, at or about $6.50. 

_ Bark Essex, Brunswick to Santiago, lumber, at or about 


do. 

Bark Calcium, south side of Cuba to New York, cedar and 
mahogany, $9. 

Schooner Mary Lee Patton, Fernandina to Baltimore, 
lumber, $5.50. 
$ Schooner Edgar C. Ross, Charleston to New York, lumber, 
$5.5 


ro, 

Schooner John W. Linnell, Charleston to New York, lum 
ber, $6. 

Schooner Ezra J. Pendleton, St. 
lumber, $5.75. 

Schooner Thelma, Brunswick to New London, lumber, 
$6.25. 

Schooner Marion N. Cobb, Charleston to Boston, lumber, 
6.50, 


Simons to New York, 


“ae Anna Pendleton, Fernandina to New York, lun- 
yer, $5.75. 

eel D. D. Haskell, Brunswick to New York, lumber, 
po.do. 

ora Helen Montague, Charleston to New York, lum- 
yer, $5.75. 





FROM WESTERN NEW YORK. 


BurraLo, N. Y., Jan. 27.—The Lumber Exchange at 
its last meeting took up the question of credits and 
voted as a body to do all it can to enforce the 14 percent 
basis. 

Alfred Haines has gone with a delegation of Mer- 
chants’ Exchange members to attend the hearing at Al- 
bany of the new canal enlargement bill. It looks as 
though it will pass without much difficulty. 

George EK. Jackson & Co., representing Schultz Bros., 
of Chicago, are still delivering large quantities of oak 
and norway piles to the steel plant, mainly for the foun- 
dations of buildings, as the bottom is soft. The con- 
tracts call for business in this line all winter. 

The new DeLaplante & McBurney Lumber Company 
is announced. The members are A. J. DeLaplante, late 
of the R. Laidlaw Company, and A. J. McBurney, a 
well known lumberman of Buffalo and Tonawanda. Mr. 
McBurney has a yard in Tonawanda and it is possible 
that the new firm will establish its principal office there. 
He has an office in Buffalo also at present and the new 
firm has opened an office in Toronto besides. As the 
Laidlaw company has made money right along the new 
firm ought to be pretty well fixed for the venture. 

Lumber carriers are home from the vessel meetings in 
Detroit with small hopes of being able to control the 
situation next season, as there is prospect of a fleet too 
large for the needs of the traffic, and this means low 
freights. There is no talk of rates yet, but they are 
not likely to be higher than they were last. season, 
though the running expenses of the fleet will be larger. 

There is much complaint of lack of cars to move lun- 
ber with and especially of short motive power. Cars 
often stand a long time after they are loaded. The de- 
lay is especially bad southward. 

Building permits were 25 for the week, all of them in 
the line of house building. Their aggregate expenditure 
will be $30,500. 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 


Boston, MAss., Jan. 26.—The yard trade continues 
satisfactory and wholesalers still report good orders, 
mostly for mixed ears to fill breaches in the regular as- 
sortment. Everyone expects a fine spring trade and the 
commercial horizon seems without a cloud. There is no 
oversupply at the mills or at distributing points, and 
consequently no breaks in prices are likely. Retailers are 
evidently preparing in advance for their wants, having 
learned wisdom from the car shortages and the inability 
of the mills last year to fill orders promptly. ; 

This is the season when the wholesalers make thel! 
visits to the mills in various sections, and among the 
absentees Morris Hall, of Wellman, Hall & Co., and F. 
B. Cutler, of Stetson, Cutler & Co., are looking over the 
spruce situation in Maine. Frank Lawrence is still pick: 
ing up bargains in hardwoods and others are preparing 
to follow his example. 

The unusually severe winter is causing a great deal 
of sickness. G. A. Parker, of Parker & Page, has jus 
recovered from an attack of pneumonia, following bron: 
chitis; and the illness of members of their families pr 
vented several of the speakers at the recent dinner ° 
the wholesalers from making the remarks that they 
tended, some even being called away from the dinner # 
the last moment. : 

Providence dealers have evidently made money during 
‘the last year and are enjoying themselves accordingly: 
Mr. Kenyon, of Burrows & Kenyon, returned recently 
from a trip through New York state, and H. A. Grill 
wood has started on the same errand. Lively times 
expected at the next meeting of the Rhode Island as 
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ciation, on February 11, when a delegation of the car- 
penters will endeavor to persuade the yard men to give 
them special trade discounts. 





THE PULP MEN-LUMBERMEN CONTROVERSY. 


Bancor, ME., Jan. 26.—The hearing on the bill to in- 
corporate the West Branch Driving & Reservoir Dam 
Company, better known as the Great Northern bill, has 
been assigned in the Maine legislature for hearing before 
the committee on interior waters on February 19. The 
advocates of the bill wanted an earlier hearing, but the 
saw mill interests triumphed in this first skirmish and 
had the bearing set for February 19 in order that they 
might have time to bring witnesses from the logging 
woods. 

In the Maine senate last week a new phase of the 
Penobscot river fight was presented, a bill being intro- 
duced to incorporate the East Branch Improvement Com- 
pany. The incorporators named are Nathaniel M. Jones, 
Fred W. Ayer, Albert T. Bradley, Herbert W. Marsh, 
James W. Sewall and George H. Hamlin, and the capital 
stock is placed at $1,000,000, in shares of $100 each. 

The company is authorized to merge the Telos Canal 
Company, the Grand Lake Land Company and the East 
Branch Land Company, all of which were chartered by 
special act of the legislature. In adition to the rights 
and powers which the new company will secure by ab- 
sorbing these three old corporations, the act provides 
that “The said East Branch Improvement Company, for 
the purpose of facilitating the driving of logs and other 
lumber, shall have the power to build additional dams, 
with proper gates and sluiceways, and channels and 
canals, and to remove obstructions in the East Branch 
of the Penobscot river between Grand lake dam and 
Telos lake, so-called, and the tributaries thereof, and to 
erect necessary piers and other works, to repair or to re- 
build any dams or other works which it may acquire, in- 
creasing the hight of any such dams if it sees fit to do 
so” ete. 

The passage of this bill would prevent the pulp con- 
cerns from getting control of the East branch, as they 
are now striving to do on the West branch. 





THE PENOBSCOT RIVER DISTRICT. 

Banoor, Mr., Jan. 26.—A pulp mill 260 feet long and 
100 feet wide is to be built at Brunswick by the Andro- 
scoggin Pulp Company. The mill will have eight grind- 
ers and a daily capacity of fifty tons, employing, when 
in full operation, 200 men. 

N. H. & R. J. Grover have leased for a term of years 
the Chick brook mill privilege in Amherst and will erect 
there a steam mill 40x60 feet, to be equipped with a 
rotary, a planer and a shingle machine. Later they will 
add a lath machine and machinery for sawing white 
birch spool bars. 

The verdict in the Ames-Holway referee case has been 
opened by the court now in session in Machias, and the 
results made public. By this verdict Mr. Holway is re- 
quired to pay to the Ames estate $5,268.65, and also to 
pay the costs of the trial. Both parties are well known 
in the eastern part of the state and the suit has caused 
much interest. When Mr. Ames died in the spring of 
1901 a suit to recover $45,000 was entered against Mr. 
Holway. It was agreed to try the case before three 
referees, and the court appointed Hon. F. A. Powers, of 
Houlton; Hon. Herbert M. Heath, of Augusta, and Hon. 
William M. Nash, of Cherryfield, to hear it. The verdict 
was finally reached and was sealed to await the conven- 
ing of the January term of the supreme court. This 
suit arose from various lumbering operations in which 
Ames and Holway were engaged jointly. When Ames died 
affairs were left in a complicated condition, and the 
executors of the Ames estate claimed that Holway owed 
the estate $45,000, while Holway claimed that tne es- 
tate was indebted to him. 


LAKE ERIE PORTS. 


THE TWO TONAWANDAS. 


Norru Tonawanpa, N. Y., Jan, 26.—Several dealers 
have made extensive purchases of white pine in the west 
lately and others are negotiating for stock. Every effort 
will be made to get the lumber contracted for forwarded 
to local yards as early as possible next season. White 
pine dealers are not only the ones who are hunting for 
stock; all who would do extensive business this year are 
reaching out for lumber with which to replenish stocks 
which are bound to be considerably broken before the 
expiration of many months. Among those who are re- 
ported to have made purchases in the west lately are 
Robinson Bros. and Smith, Fassett & Co. 

Although it will be several months before navigation 
will open, prospective rates on lumber are receiving con- 
siderable attention by the shipper as well as the carrier. 
From those who have looked over the situation comes the 
opinion that the rate may be placed as low as $2 from 
the head of the lakes next season, 50 cents less than the 
figures which prevailed last year. The great increase in 
Teceipts by rail last year over previous years is believed 
to be only the beginning of the proportionately heavier 
lumber tonnage by railroads, and for this reason own- 
ers of lumber carying vessels are apparently willing to 
adopt a lower rate to prevent further competition from 
that source. Some vessel owners are fearful that such a 
movement would not prove paying. 

The American Cabinet Company has organized the EI- 
merton Water & Supply Company for the accommoda- 
tion of residents of its industrial village. The company 
Will be incorporated at once. 

Theodore 8. Fassett, of Smith, Fassett & Co., will be 











one of a committee which will attend the canal confer- 
ence at Albany tomorrow. 

The local board of trade, of which Charles Hill, of the 
W. H. Sawyer Lumber Company, is president, met on 
Wednesday and adopted resolutions protesting against the 
provisions of the Mather bridge bill, which has been re- 
ferred to the committee on interstate and foreign com- 
merce at Washington. The measure provides for the 
construction of an experimental electrical power bridge 
span in the Niagara river above the Tonawandas, and 
in the event of the experiment bemg successful a bridge 
would be constructed across the stream. Such a strue- 
ture the local trade organization and other important 
bodies interested in navigation on the lakes believe 
would prove a detriment to shipping interests. A copy 
of the resolution has been forwarded to Washington. 

It appears that the Middleport (N. Y.) sash, door 
and blind factory is about fo be put in operation again 
after a lengthy period of idleness. A stock company is 
being formed and the people of Middleport have raised 
$2,000 which D. A. Gaylord, of New York, requires be- 
fore he will take up the project and invest $20,000 to 
start the factory. 

H. J. Hoadley, of the H. J. Hoadley Lumber Company, 
buried his infant son on Tuesday. 

Frank I. Alliger has returned from a business trip 
to New York. 

Charles G. Butts, of Charles G. Butts & Co., is in 
the east on business. 

L. A. Kelsey has returned from an eastern business 
trip. 
Edward E. Easton, of Midland, Ont., was in the Tona- 
wandas recently looking after lumber interests. 





FROM THE FOREST CITY. 

CLEVELAND, O., Jan. 26.—Last week much time was 
devoted to conventions and association work by all 
Cleveland’s lumbermen, and only a little time was 
given to actual business. Notwithstanding this a very 
satisfactory number of orders was booked. There is 
an unusual amount of figuring being done and many 
orders placed for building lumber which will be called 
for as soon as weather will permit of out-door work. 

Prices remain very firm at the list of December 31 
and on some things many dealers are inclined to hold 
at a slight advance. Little southern lumber is com- 
ing in, on account of the congested condition of rail- 
roads. This same condition is to a large extent hinder- 
ing shipment to out-of-town points and much dissatis- 
faction is heard from both seller and buyer. 

Several dealers are out of the city either on busi- 
ness or for pleasure. Robert H. Jenks is in New Or- 
leans; EK. KE. Fisher and Eugene Carleton in Florida; 
Will Martin is in New York to meet his partner, who is 
expected; Mr. Barriss and family have been in Europe 
for the past several months. 





TRADE AT TOLEDO. 


ToLEpO, Onto, Jan. 26.—Another quiet week has just 
elapsed, with thoroughly winter weather, yet market 
conditions are very satisfactory and the outlook is en- 
couraging. Locai trade under weather conditions has been 
quiet, but new work is beginning to be offered for ftig- 
ures, and one fairly large contract was let this week, a 
new store building. 

BOBO ODD ID It 


RECENT PATENTS OF INTEREST. 


The following patents of interest to the lumber indus- 
try have recently been issued: 


715,840. Log loader. John R. MeGiffert, Duluth, Minn. 


715,864. Mortising machine. William B. Reasoner, Glen- 
wood, Iowa. 

715,939. Log raft. John Ayres, Portland, Ore., assignor 
to Oregon Rafting Company, Portland, Ore. 


715,963. John W. 
Tenn. 
716,169. Band saw mill. Reuben F. Barker, Marinette, 
Wis., assignor of one-half to Michael Corry, Marinette, Wis. 
3,288. Lumber gluing press. Peter Schneider, Os- 
Y 


Logging railway. Boyd, Nashville, 






.835. Saw clamp. Maschil D. Converse, New York, 
, asignor to John J. Tower, Montclair, N. J. 

716,763. Guide for band saws. Charles Ryan, Glasgow, 
Scotland. 

716,785. Shipping case for saws. 
Sterling, Ark. 

716,968. Saw tooth holder. Henry A. Tracy, Waterbury, 
Vt., assignor of one-half to Luke J. Wright, Waterbury, Vt. 

717,116. Band saw shingle machine. Henry A. Park, 
Stackhouse, N. C 


Edward H. Taylor, 


717,363. Crosscut saw. Charles W. Eccleston, Centralia, 
Wash. 

717,454. Woodworking machine John N. Rosen, Chi- 
cago, Ill 

717,522. Saw set. Carl O. Anderson, Wellington, New 
Zealand. 

717,561. Snow plow and road icer. Michal Ferguson, 
Munising, Mich. 


717,946. Gang saw. Edwin R. Thomas, St. Paul, Minn., 


assignor of one-half to Union Iron Works, Minneapolis, 
Minn. 

717,981. ‘Device for side filing saw teeth. Francis D. 
Foggin, Neame, La. ; 

718,201. Sawing machine. Richard C. Gossett, Moscow, 
Idaho. 


BAP III 


The M. Garland Company, of Bay City, Mich., re- 
cently received quite an order for machinery from Brit- 
ish Columbia. It was placed by A. F. Dudgeon, of Ash- 
land, Wis., on behalf of the Fred Robinson Lumber Com- 
pany, of Revelstoke, British Columbia. The order in- 
cludes a Garland steam nigger, Kline patented log 
loader, two slashers, a combined gang and edger, a twin 
engine steam feed and lumber sorter, transfers, carriers 
ete. The M. Garland Company is shipping another car- 
load of machinery, including an 8-foot band mill and a 
24-foot slab slasher, to Mack Dickinson & Co., Tower, 
Mich., and has another band mill and two edgers about 
ready to ship. 








We are “right in it” on 


Yellow Pine Lumber 


both in price and quality, 


Send us your inquiries and orders, They will 
teceive our prompt attention, 


TRY US. 











4AND5 
PANEL. 


YELLOW PINE DOORS 


The largest stock of Yellow Pine Doors 
in this part of the Country. Please let 
us have your orders. 


THE OHIO SASH & DOOR CO. 


CLEVELAND, O. 
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We have the largest and best stock of 


GOOD WHITE PINE 


in this section of the country. Send 
for Stock List. We use the Telecode. 


THE FISHER & WILSON CO. 
CLEVELAND, OHIO. 
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Full Line 


or 
WHITE 
YELLOW 


zoey PINE 


Lath and 
Shingles. 


THE 


Mills- 


Gray-Carleton 
Company, 
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Wholesale Lumber 


We want orders for MICHIGAN 


WHITE CEDAR SHINGLES, 


Extra *A* 8-inch Clear and Better, 
all clearsin. *A*, or 5-inch Clear 
Butt. Sound Butt. 


The Owen T. Jenks Co. 


CLEVELAND, OHIO. 
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Guy & Ralph Gray Co. 


CLEVELAND, OHIO. 


LUMBER DEALERS. 
SPECIALTIES: 
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“Royal Worcester” and 
“Heart” Brands Belts 


cost more per foot than any 
other power belts because 
worth more—don’t cost any 
more per pound — simply 
weigh more to the foot. 


Choice selection of hides 


tanned old-fashioned, pure oak proc- 


ess, cut not over 18 inches from 
centre, nor more than 54 inches long 
—that’s what makes them worth more 
and yet the most economical to use. 
Guaranteed not to sag or slip, and 
have minimum amount of stretch. 


Send for a sample belt to test, in your 
own way, ani to be returned free of ex- 
pense to you if not entirely satisfactory 


GRATON & KNIGHT MFG. CO 
Oak Leather Belt Makers, Worcester, Mass. 


\\- PACIFIC COAST. “aa 


WEVORRRUUM 


Fir, Cedar and 
Spruce Lumber, 
Red Cedar Shingles. 
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STORAGE HOUSES: 


[inneapolis, linn. 
Winona, [linn. 


MMuLLS AT 


Ballard, Machias and é 
Sumas, Wash. 


Address Ali Correspondence, 


H. C. Bolcom Lbr. Co. 


MILLERS AND SHIPPERS. 


/ 


WINONA, MINNESOTA. 
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If You Want 


DE REAL 


FIR 


‘*KEEP YOUR 
EYE ON 
ENUMCLAW.” 









JUST GLANCE 
OVER THE 
FOLLOWING: 


Flooring 1x4 and 114 x4, Nice Soft Yellow Fir Finish, 
Ceiling and Drop Siding, Wind Mill Tower Stock, 
Porch Flooring and Decking, | Tank Stock. 


QUICK SHIPMENTS. 


White River Lumber Co. 


ENUMCLAW, WASH. 


We use the Teleoode. 
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SOUTH ATLANTIC COAST. 


THE MONUMENTAL CITY. 


BALTIMORE, Mp., Jan. 27.—The Seaboard Lumber 
Company, which was recently organized by Rowland 
Harvey, Rowland Clapp, Frank W. Clapp, Luther H. 
Gwaltney, Samuel C, Rowland and William T. Shackle- 
ford, will deal in Georgia and longleaf pine exclusively 
and will not in any way conflict with the interests of 
the American and Rowland lumber companies, al- 
though Mr. Rowland is connected with both of these 
corporations, while Mr. Gwaltney also has an interest 
in one of them. The new company will have offices in 
the Merchants’ National Bank building, South and Wa- 
ter streets, and is empowered to engage in the develop- 
ment of timber lands. 

The Hardwood Exporters’ Association held its semi- 
monthly meeting at headquarters, in the Lumber Ex- 
change rooms, yesterday and disposed of considerable 
routine business, besides discussing other matters. The 
committee on inspection rules submitted a further re- 
port, which was regarded as very satisfactory. Asso- 
ciation inspection, though at first somewhat antagonis- 
tically received, is said to be meeting with much suc- 
cess. Competent men are out in the field and in addi- 
tion shipments are looked over carefully at the sea- 





‘board, so that no room for differences of opinion can 


exist. The members present at yesterday’s meeting were 
Price & Heald, Price & Co., E. E. Price, W. S. Price, 
Cameron & Co., John I. Aleock & Co. and the Sterling- 
West Company. 

The hardwood exporting firm of P. A. Coniff & Co., 
11 South Gay street, has been carried on since Mr. 
Coniff’s death, some weeks ago, by Frank Christopher, 
a young man who had been with the deceased for some 
years and has displayed pronounced ability. Mr. Chris- 
topher is managing affairs for the widow and opera- 
tions are to be continued. 





OLD DOMINION NOTES. 


Norroik, VA., Jan. 26.—Several carloads of machin- 
ery consigned to Berkley, Va., for the Atlantic Shook 
& Lumber Company have been received, and the work 
of installing it is progressing rapidly. The engine to 
be used in this plant is conceded to be one of the larg- 
est in this vicinity. The buildings for the machinery, 
constructed of birch and as near fireproof as possible, 
are practically completed. The entire plant will con- 
sist of a two-story building with basement for machin- 
ery for the manufacture of lumber; a building for the 
boiler, engine and fuel house; another for assorting 
lumber, and the dry kilns. All the work in connection 
with the big plant will be completed by March 1 and 
active operations will then begin. 

The greater part of the W. H. Sykes saw mill plant 
near Currie’s mill, ten miles from Fayetteville, N. C., 
and half a million feet of lumber were destroyed by 
fire on January 23. Nothing was saved but some of 
the saw mill machinery. Planing mill, dry kilns and 
all other buildings were consumed, entailing a loss of 
about $30,000, with little or no insurance. 

It is probable that the annual meeting of the North 
Carolina Pine Association will be postponed from March 
5 to March 10 or 12, so as not to conflict with tne an- 
nual meeting of the National Wholesale Lumber Deal- 
ers’ Association, which will be held in Washington, 
D. C., on March 4 and 5. 

KE. C. Fosburgh, vice president and general manager 
of the Fosburgh Lumber Company, is in New England 
on, an extensive business trip. 

J. H. T. Cockey, of the wholesale lumber concern of 
J. H. T. Cockey & Co., is making a tour of the North 
Carolina pine belt through North Carolina. 

L. Methudy, a hardwood lumber dealer of St. Louis, 
Mo., has been on a visit to the Norfolk lumber markets 
recently. 





IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Jan. 27.—The close of the month 
finds lumber conditions not only prosperous but with 
prospects for a heavy lumber business for the year, 
greater than ever known in the history of the state. 
Lumber shipments, from all indications, will exceed 
those of January, 1902, by about 25 percent. 

Interest is now centered in the work of completion 
of two immense saw mills, one the mill for the Drew 
Lumber Company, now being erected at Mayo, in Lafay- 
ette county, to be operated by electricity, which it is 
expected will be getting out lumber by March 1; the 
other is of immense proportions and will be, when com- 
pleted within the next thirty days, the largest saw 
mill plant in the south. It is being erected at Florala, 
Ala. The owner is the Jackson Lumber Company, and 
it purposes to turn out over 400,000 feet of lumber a day. 
W. G. Harland, well known in the lumber trade, has 
been made manager and is having machinery rushed 
through Pensacola by the carload. The company has 
magnificent financial backing and among the tracts of 
land to be operated are 150,000 acres, of recent purchase, 
of fine virgin timber lands in this state and Alabama, 

Following closely upon these announcements comes 
the news from Tallahassee of the granting of a charter 
to the United States Naval Stores Company. The char- 
ter, granted on January 20, shows that in addition to 
operating an enormous naval stores business the com- 
pany will deal extensively in timber lands and in lum- 
ber. The capital stock of the corporation is to be $10,- 
000,000 and the incorporators are J. M. Bans, of this 
city; J. M. Scott and J. Taylor Scott, of Alabama, and 
William S. Harvey. 

The Cypress Lumber Company, Apalachicola, is mak- 


ing extensive improvements in its large plant and the 
Wilson Cypress Company, of Palatka, with its new and 
improved plant, will get out a large amount of cypress 
lumber during the coming year. 

Shipments of lumber from Pensacola are unusually 
heavy and are mostly to foreign ports. Fernandina ex- 
porting is brisk and at Apalachicola many vessels are 
ready to take on cargoes of lumber. 

Application for the charter of the Brinkley & Drys- 
dale Lumber Company has been made by C. Brinkley, of 
Jacksonville; A. F. Bains, of Cyril, Fla., and R. D, 
Drysdale, of Jacksonville. The company is to be capi- 
talized at $2,500 and is to have its headquarters in this 
city. 

The Southern Timber & Naval Stores Company, of 
Jacksonville, capital $400,000, has been granted letters 
patent. The incorporators are Pembroke H. Jones, Hall 
G. Wade, Perry M. Colson and D. N. McArthur. 

The large saw mill, crate and box factory of E. L. Kel- 
ley & Son on Newman’s lake, near Gainesville, was to- 
tally destroyed by fire on January 16. Loss estimated 
at $33,000, partially covered by insurance. 

The German-American company, at Millville, near 
Pensacola, will double its present capacity by the big 
addition being made to its already immense plant. 

Letters patent were granted during the middle of the 
month to the Florida Cross Tie Company, of Jackson- 
ville. This company is to have a capital of $50,000. 
The incorporators are Benjamin F. Watkins, of Rye, 
N.Y., and Walter F. Coachman, W. W. Frazier, Samuel 
B. Hubbard and John G. Christopher, of this city, where 
the headquarters of the company will be located. 

Ferdinand Dursellen, of Antwerp, Belgium, is on a 
visit to Florida to inspect timber lands and view the 
large saw mills. Mr. Dursellen is a large importer of 
yellow pine lumber. 

Timber brokers at Pensacola report a firm and steady 
market which will cover the present conditions in the 
timber business. The market is quoted at 17 cents 
for 30-foot length and it has remained at this price 
for several weeks. The inland trade is reported as con- 
suming a considerable amount of the cut of a number 
of the mills in that section, especially the lower Alabama 


GEORGIA. 


SOUTHERN GEORGIA NOTES. 

Mouttrig, GA., Jan. 26.—C. P. Brown,, general man- 
ager of the Union-Pinopolis Saw Mill Company and 
the Tifton, Thomasville & Gulf Railway Company, has 
tendered his resignation to both companies to take 
effect as soon as he can be relieved. Under his able 
management the affairs of both companies are in better 
shape than ever, a handsome profit having been made 
in 1902. Both companies part with him very reluct- 
antly. Mr. Brown will probably engage in the saw mill 
business in Oregon. He has valuable timber holdings 
in that state and it is generally understood that he will 
give his personal attention to their development. South 














MARTIN AMOROUS, OF MOULTRIE, GA., 
General Manager Union-Pinopolis Saw Mill Company. 


Georgia gives Mr. Brown up very reluctantly. He 1s 
very popular with the people of this section and espe- 
cially with the lumbermen, with whom he has _ been 
closely associated for the past two years. His friends 
wish him much success in his new home. 

Martin Amorous, a saw mill man of long experience, 
has been elected to succeed Mr. Brown as manager of 
the Union-Pinopolis Saw Mill Company. Mr. Amorous 
was the general manager of the Pinopolis Saw Mill 
Company before it was absorbed by the Union Lumber 
Company. After the sale he moved to Atlanta and 
it was reported that he had quit the saw mill busi 
ness, but it will be seen from the above that he has 
returned to his first love. His friends are glad to wel- 
come him back in the business. It has been rumored 
that Mr. Amorous would move the accounting depart- 
ment to Atlanta. It is not generally believed, however, 
that there is any foundation for these rumors. The 
company has recently erected a very handsome office 
building in Moultrie. 

Mr. Arkwright, of Atlanta, was elected general man- 
ager of the Tifton, Thomasville & Gulf Railway Com- 
pany to succeed Mr. Brown. 

The Colquitt Lumber Company has moved its gem 
eral offices to Moultrie and is now comfortably quar. 
tered in the Hotel Colquitt building. The officers of 








— «es pee-oee on ee ee ee eek ee ~ eae eee 


-_- > ~~ — ee 


oun? ome 


2 6eGOooa + 





on 
1s 


e, 
of 
us 
ill 
er 
nd 
si- 
as 


‘ed 
rt- 
er, 
he 
fice 


an- 











Janvary 31, 19038. 


AMERICAN LUMBERMAN. 


51 





the company are: W. C. Aycock, president; W. E. 
Aycock, vice president and general manager, and T. J. 
Aycock, secretary and treasurer. The company makes 
a specialty of dressed stock and in addition to the mill 
it operates will do a general lumber brokerage business. 
v. J. Aycock, “Tom,” or “The man with the laugh,” as 
he is familiarly known, is one of the most popular 
jumbermen in this section. He is an enthusiastic Hoo- 
Hoo and was one of the jolliest members of the famous 
“Hoo-Hoo-Home” family of Cordele. . , 

J. R. Timmons is now traveling this territory for 
J. S. Schofields’ Sons Company, of Macon, and S. B. 
Reid is soliciting orders for the Bailey-Libbey Company, 
of Charleston, S. C. Both these gentlemen were in 
town last week. te : 

Vicegerent Snark A. M. Ramsey, of Bainbridge, is 
figuring on holding a concatenation in Cordele at an 
early date. There are quite a number of purblind kit- 
tens to be initiated into the mysteries of the realm of 
the great Black Cat. ; 

J. H. Heinkle & Sons are erecting a saw and plan- 
ing mill at Colquitt, Ga. ; 

The Kirby Lumber Company is building a planing 
mill at Thomasville, Ga. C. H. Kirby is manager. 

The American Car & Foundry Company is putting 
up a planing mill at Thomasville, with P. B. Blain as 
manager. 


SOUTHEASTERN 
SAVANNAH, GaA., Jan. 
weeks the prospects now 





COASTWISE NOTES. 


26.—For the first time in 
are that a fleet of schooners 
will soon be here to load lumber. Aside from the fact 
that vessel owners have continued backward about 
chartering around present rates, the weather has helped 
to retard vessels bound here and has delayed them 
greatly. Some have been out an unusually long time, 
while others have been blown away out of their courses, 
one in particular, bound for this port from the north, 
first striking land at Jacksonville. The schooner Van- 
lear Black, bound for Savannah with coal, is a little 
overdue. 

With a more abundant supply of tonnage the tension 
of the local feeling will be greatly relieved, for stocks 
have been accumulating at a rapid rate and now stand 
high on the wharves. Prices have remained uniformly 
unchanged, with the scale of the Georgia Saw Mill 
Association being paid. 

Cars are being supplied equal to the demand in the 
interior, so that mill men are getting the product to 
the coast without delay. No radical change has been 
reported in the market the past week. The demand has 
continued uniform, with no unusually large transactions 
reported. 





THE MIDDLE GEORGIA COAST. 

BRUNSWICK, GA., Jan, 26.—While there is a large 
lumber movement from the interior to the coast, there 
has not been the same outward movement activity from 
the port, although shipments are heavier than for 
the same period in 1902. This is due to non-arrival of 
chartered tonnage, and which has also caused a large 
centering of steck upon the water front. Both lines 
of coastwise steamships to New York and Boston have 
been overcrowded with tenders of cargoes and are mov- 
ing shipments as rapidly as possible. |The cross tie 
feature shows up stronger than ever before, stocks on 
hand at all the docks amounting to nearly 1,000,000 
pieces and the outward movement steadily increasing. 
Prices in all directions show a stiffening and in some 
dimensions a decided increase. Demand is strong and 
as steady as possible. 

The foreign movement so far for the month shows 
shipments to Spain, Cuba, Canary islands, Madeira 
islands and Cape Verde isiand, amounting in all to 
2,734,000 superficial feet, consisting of sawn timber, 
boards,’ planks and scantling. Nine vessels are in port 
loading for foreign delivery and six en route here. 

Freight rates to the east and quoted from Brunswick 
as south Atlantic basis show $5.75 on lumber and 18 
cents on ties. Recent charters are: 

_Rehooner Martha E. Wallace, ties to New York, private 
J s. 

Schooner D. D. Haskell, lumber to New York, $5.75. 

Schooner Thelma, lumber to New London, $6.25. 

Schooner Eliza J. Pendleton, lumber to New York, $5.75. 

Steamer Coca, cross ties to Philadelphia, private 
terms. 

Only one foreign charter is reported, the bark Essex 
with lumber to Santiago at $6. 





SOUTHWESTERN GEORGIA NEWS. 

CorveLe, GA., Jan. 27.—The market in this section 
continues steady, sufficient orders being placed to avoid 
any decline in present prices. 

A number of small mills, both portable and station- 
ary, are being erected in this section, which will add 
1,000,000 to 1,500,000 feet a month to the general out- 
put from southwestern Georgia. 

he car question is still a serious problem to ship- 
pers, the cessation of the holiday rush not having eased 
the situation in the slightest degree as is usually the 
case. Blockades on the railroads generally are now 
the most frequent excuse given for failure to furnish 
equipment, and the roads north of the Ohio river abso- 
lutely refuse to regard any routing placed on shipments 
and have ceased as far as possible to allow any of their 
‘quipment to come south. The majority of the ship- 
ments from the south are transferred at the gateways 

northern line equipment. 

W. D. Gill, of W. D. Gill & Son, Baltimore, stopped 
over in Cordele several days last week en route home 
from a visit at the coastwise mills of Florida, which he 
Teports being full up on orders. 

J. L. McElreath has opened a lumber commission 
Office in Cordele, and being a young man of sterling 





business ability will no doubt be a satisfactory me- 
dium in the purchase of Georgia pine lumber in this 
section. 

John W. Hyde, of the Wilson-Hyde Lumber Company, 
recently organized in this city, has returned from a 
trip to the northeastern markets. Mr. Hyde, familiarly 
known as “Jack,” is well known in the lumber world, 
and his name at the head of his company, coupled with 
his exceptional ability and business integrity, will as- 
sure it all the business it can handle. 





CYPRESS MEN IN ANNUAL MEETING. 


NEw ORLEANS, La., Jan. 27.—The Southern Cypress 
Lumber Selling Company held its annual meeting last 
week in the rooms of the organization, electing officers 
to serve for the ensuing year and hearing the reports of 
the various officials. There were present at the meet- 
ing: Fred A. Wilbert, of A. Wilbert Sons, Placque- 
mine, La.; Capt. John Dibert, of Lutcher & Moore and 
Dibert, Stark & Brown; Hon. F. B. Williams, of Patter- 
son, La.; H. B. Hewes, of the Jeanerette Lumber & 
Shingle Company, Jeanerette; W. H. Mount, of the 
Gibson Cypress Lumber Company, and L. C. Talbot, of 
the same company; C. R. Brownell, of the Brownell- 
Drews Lumber Company; St. Paul Bourgeois, of the 
Planters Lumber Company, and F. A. Keep, of the 
Louisiana Cypress Lumber Company. 

The old officers were all re-elected to serve for the 
year 1903—Fred A. Wilbert, president; Capt. John 
Dibert, vice president; Col. Joseph Rathborne, treas- 
urer, and Charles McDowell, secretary. 

The report of Secretary McDowell was most grati- 
fying. Business for 1902 was 17 percent larger in 
volume than in 1901, and the prices realized were much 
better. All told the improvement over 1901 amounted 
to about 25 percent, figuring in the increased volume 
and higher prices, and 1901 had been the banner year 
in the cypress industry. Two mills came into the asso- 
ciation during the year, the Kyle Lumber Company, 
Limited, of Franklin, La., and the Lake Arthur Lum- 
ber Company, of Lake Arthur, La. 

All of the mills reported that while their stocks were 
not heavy they were well assorted. Some of the mills 
have 15,000,000 to 17,000,000 feet of air dried stock 
ready to ship, but stocks of that size are not accounted 
large when the trade is calling for air dried stock and 
the time consumed in drying stock is considered. In 
the stocks on hand there is lumber of all thicknesses 
and of all grades, in good condition. 


PAAAPAAAAAA MS 


THE NATIONAL EXPORTERS’ ANNUAL. 

WASHINGTON, D. C., Jan. 26.—On several occasions 
in the past the national capital has been honored by the 
presence of various lumber organizations which have 
come either on pleasure bent or for the transaction of 
important business. By all of these organizations the 
representative of the AMERICAN LUMBERMAN has here- 
tofore been treated with utmost courtesy and has been 
extended every facility for the purpose of making re- 
ports full, complete and correct. In juxtaposition to 
this must be placed the action of the National Lumber 
Export Association, whose third annual meeting was held 
at the New Willard last week. 

No star chamber ever held more secret session than 
the four meetings held during Wednesday and Thurs- 
day, behind closed doors, without any report other than 
one to be made by Secretary Elliott after his return to 
Memphis, and from which each member emerged sworn 
to secrecy. 

In view of recent transactions on the part of the 
association with reference to the London dock bill, and 
of the letter to the public subsequently issued by the 
president of the association in which he asked for a 
suspension of judgment until the Washington meeting 
of the association, it was reasonable to suppose that it 
would have been good policy for the association to make 
some effort to clear itself of the suspicion that rests 
upon it by making public at least some portion of its 
proceedings. On the contrary, however, when ques- 
tioned on this point Secretary Lang stated that, “That 
is ancient history so far as we are concerned. You 
people are the only ones’ who are paying any further 
attention to the matter.” 

It will readily be seen that such a reply fails to 
place the association in any better light before the 
public than. it has occupied since its backdown from 
its understanding with the millers’ and kindred indus- 
tries at the critical moment when the passage of the 
bill was imminent. 

Not more than twelve or fourteen members of the 
association were present, and a list of these was re- 
fused by Secretary Lang; in fact, the only items of in- 
formation vouchsafed were that the old officers and 
board of directors were unanimously re-elected, and that 
the next annual meeting would be held in St. Louis on 
January 20, 1904. 





The list of officers elected or appointed at the last 
annual meeting and now according to the above, re- 
elected, is as follows: 


President—Ernest M. Price, New York, N. Y. 
First vice president—H. N. Saxton, jr., Knoxville, 
Tenn. 


Second vice president—John L. Alcock, Baltimore, Md. 
Treasurer—Richard W. Price, Baltimore, Md. 
General counsel—John J. McKelvey, New York, N. Y. 
sees and traffic manager—Elliot Lang, Memphis, 
enn. 

Transportation committee—W. H. Russe, Memphis, 
enn. 

Arbitration and complaint committee—L. Methudy, St. 
Louis, Mo 


Directors for three years—A. Lendrum, Kansas City, 


Mo.; George M. Spiegel, Philadelphia, Pa.; Thomas 
Powell, New Orleans, La.; Ferd Brenner, Chattanooga, 
Tenn. 
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FiRand CEDAR LUMBER | 


FIR SIDING, FIR CEILING. 
RED CEDAR SHINGLES. 


We make 500,000 Red Cedar Shingles daily Always havea 
good stock for prompt delivery. Let us quote you prices. 


WE USE THE TELECODE. 


PARKER BROS. @ HIATT CO. 


PILCHUCK, WASH. 








“HIGH GRADE” 
Soft Yellow Fir Lumber. 
Red Cedar Lumber and Shingles. 


WE ARE MANUFACTURERS. 


LARSON LUMBER CO 


- WHATCOM, WASH. 








Worth 
Considering 


Excels 
All other 
Woods 


For Exterior and Interior Covering and 
Finish for all classes of Buildings on 
account of its resistance to Fire and 
Insects, Non-Swelling, Non-Shrinking, 
and Lasting Qualities. 


A FULL STOCK OF REDWOOD 


Shingles, Clapboards, Bevel Siding, 
Sqvares, Partition and Rough 
Boards and Plank. Also dealers in 
Pacific Coast Lumber, such as 
California Sugar Pine and White 
Pine, Oregon Pine Flooring, Deck- 
ing, Vessel Timber and Spars. 














We deal direct with the Whole- 
saler, and to the Dealer we furnish 
a List Price, from which we allow 
no deviation, thereby furnishing 
an absolute protection to our cus- 
tomers. For further information 
and prices, address 


Bartlett Lumber Company, 


53 State St. BOSTON, MASS. 
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Y RED 
// CEDAR SHINGLES 


HIGH CLASS 





DAILY CAPACITY 2,250,000 
DRY KILN CAPACITY . 18,500,000 


Send us your enquiries and orders 


Hastings Shingle Mfg.Co. 


Mills—-Shingle 
Whatcom, Wash ; Sumas, Wash,; Carroll Siding; 
Wash.; Nooksack. Wash ; No. 1, Vancouver, B. C.; 
No. 2, Vancouver, B. C. 
Saw Mili—Vancouver, B. C. 
Planing Mill Vancouver, B. C. 

















Fir Timbers 


LONG—HEAVY 


anything up to 120 feet long, 
40 inches square. = 


Our Specialties 


RAILROAD AND 
DOCK TIMBERS, 


and ship building 
marerial, 


TIMBER LANDS 
FOR SALE 


in tracts 
ranging from 
eighty to 
50,000 acres, 





BILL STUFF, 


Long Orders, in Short Order. 


LEWIS & CRANE, 


Seattle, Wash. 


TELECODE. 
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OREGON FIR 


DAILY CAPACITY: 


OEE oe. 450,000 
Planers ..... jie eas -...+.150,000 
4, <r ene 150,000 


‘We can saw up to 120 feet long, 
and surface 32x32 inch. 


SPECIALTY— 


VERTICAL GRAIN STOCK, 
BOAT TIMBERS, 
SHIP PLANK and DECKING. 


Can furnish SPRUCE as wellas FIR. This is 
especially true in SHOP COMMON. 


Eastern & Western Lumber Co. 


Principal Office and Mills: 
PORTLAND, OREGON. 


Chieago Office: 314 Chamber of Commerce, 
E. BLAISDELL, REPrEsentArive, 
Telephone, Main 2538. 





We use American Lumberman Telecode, Western Union 
Code. Pacific Coast, Liebers’, A 1 and Southard. 
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THE PACIFIC NORTHWEST. 


PUGET SOUND NOTES. 


SEATTLE, WASH., Jan. 23.—A letter received in this 
city from Henry Carstens, of the local firm of Carstens 
& KEarles, relates that he is enjoying immensely his 
Kuropean trip. He has visited London, Paris, Berlin 
and other European capitals and is just at present in 
Italy. He is accompanied by Mrs. Carstens. He writes 
that he will be home some time in May. 

The Schwager & Nettleton shingle mill at Oso is 
again running full capacity after a shut down during 
which the plant was. thoroughly repaired and _ over- 
hauled. The firm reports a very marked demand for 
clears with prices stiff. 

R. J. Menz, of the Menz-Hill Lumber Company, Min- 
neapolis, is in Seattle making connections for business. 
The concern is a new one, but Mr. Menz is well known 
in this country from his former connection with the H. 
B. Waite Lumber Company. 

James Wallace, of the Wallace & White Lumber Com- 
pany, Minneapolis, is in Seattle. 





Views of a Coast Pioneer Shipper. 


Speaking of the trade situation in general and the 
business of Lewis & Crane, of Seattle, in particular, E. 
H. Lewis, of this concern, stated to THe AMERICAN LuM- 
BERMAN : 


The lumber business on the Pacific coast certainly is not 
te be discounted. Some people say that we are going to 
suffer a relapse, but we do not see how anybody who is at 
ali familiar with the facts can figure a decline in business 
for the lumbermen of this coast. Our markets are extend- 
ing too rapidly to permit of any such happening. There is 
hardly a day that there isn’t a lumberman out here from 
some portion of the east making his initial trip, looking for 
his first purchase of Washington fir, and there is hardly a 
day that we do not receive inquiries from people who 
have never use@d our material and are forced to come to 
us, and in many instances pay more for material than they 
have been paying, in order to get quality. 

It won’t be long before we will be shipping finishing 
lumber in large quantities into the far eastern states. We 
are in a position to judge of this because our business is 
largely in the far east. We have always been in the front 
rank and with the advanced guard, pushing the products 
of this state into new markets, and are still doing it today. 

We had an inquiry only this week for Washington fir 
timber from Jacksonville, Fla., the remotest part of the 
United States from the state of Washington. 

Our business last year was larger than ever before and 
it promises to be greater this year. The loss of our Mr. 
Crane was a severe one to the firm, but our facilities are 
even better than ever before for handling large orders. 
We are now doing a cargo as well as a rail business, so be- 
tween the two branches are kept pretty busy. 


Lewis & Crane are probably the largest specialists of 
heavy fir timbers on the coast, catering particularly to 
the ship building trade of the Atlantic coast, and to 
railroad bridge and dock building work all over the 
country. 





WESTERN WASHINGTON NEWS. 

Tacoma, Wasu., Jan, 24.—KE. R. Wheeler, president 
of the Far West Lumber Company, has returned from 
a six weeks’ visit to St. Paul, Chicago, Detroit and 
his old home at Manistee, Mich. Mr. Wheeler thinks 
that the coming season is going to be a banner one 
for the lumbermen of Washington agd says that the 
outlook was never brighter. Said he: 

I noticed considerable caution being manifested in the 
east, particularly among the wholesalers and retailers of 
Chicago. They seem to think that there is going to be a 
drop in prices later on in the season. They don’t know 
why they think this, except perhaps because there has 
always been a slump about every so often and they think 
one must be about due. Lumber is high in the east and this 
fact is directing more attention to the Pacific coast. I do 
not think there will be any decline in prices out here, for 
the demand is very heavy. Flooring is particularly stiff, 
as also is car siding. We have none in stock and both com- 
mand better than list. Timbers are also very strong and 
inquiries and orders are abundant, this being the only sec- 
tion of the country that can furnish timbers of any size. 
Logs are stiff and are scarce. We are getting about fifteen 
carloads a day from our own camps, which is about half 
of our supply. Shingles are quiet and there is not much 
buying, but prices are holding up well and are reasonably 
firm now. This may be attributed to the price of shingle 
logs and of labor, When it comes to selling shingles at a 
dead loss a man is going to quit making them and prices can 
go no lower and let the manufacturer out even on his 
shingles. We have been giving our mill a thorough over- 
hauling, added some new machinery, and shall start run- 
ning days and may run nights also, as we have a good 
many big timber orders in view. We are especially equipped 
for getting out timbers owing to our having our own camps 
in operation. We look for a very busy season. 

E. G. Morgan, of the Morgan Lumber Company, of 
Lester, Wash., was in Tacoma during the week on 
business and reports an abundance of business necessi- 
tating a grand hustle to keep pace with the orders 
coming in. 

A deed was filed for record this week in which the 
Northern Pacific Railway Company transferred to the 
Weyerhaeuser Timber Company 3,294.40 acres of tim- 
ber land for $19,766.40, the average price being $6 an 
acre. . 

The Cascade Timber Company has bought 1,280 acres 
of state timber in township 18, range 4, east, paying 
therefor $12,800. 

The Foster Lumber Company’s new mill in the thriv- 
ing suburb of Bismarck is now in full operation and 
the company is shipping lumber as fast as it can be 
turned out. 

At the regular annual meeting of Carlson Bros. & 
Co. held recently in this city the following officers were 
elected: A. C. Young, president; Andrew Johnson, 
vice president; David Carlson, secretary, and O. Carl- 
son treasurer. The officers of the company are all ac- 
tive workers, own the entire stock in the company and 
are well pleased with the inventory of last year’s 
business. ‘They recently completed a new saw mill of 
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100,000 feet capacity and are now building a dock to 
deep water to enter the cargo trade, having alread 
disposed of a cargo of 1,000,000 feet to W. R. Grace 
& Co., of San Francisco, for March-April delivery, to 
be shipped to South Africa. 

Much attention is being attracted to the new plant 
now being constructed by Wheeler, Osgood & Co., in 
this city. The builders and architects have spared 
neither pains nor expense in making it a model plant 
in every respect. The whole arrangement of the build- 
ings is designed for ample room, with fire protection, 
No main building is within 10 feet of any other build. 
ing or any lumber piles. Beginning at the north, the 
warehouse is to be 100 feet from the factory, connected 
by a heavy platform. South of the mill are the big 
dry kilns and beyond them the lumber racks. All lie 
on the same grade and all are joined by extensive plat- 
forms, making the trucking of lumber an easy matter, 
Work on the plant is progressing rapidly. “The ma- 
chinery is of the latest and most modern class, so that 
when completed this will be the finest sash and door 
factory in the whole Pacific northwest. 

The Liverpool-Tacoma liner Moyune sailed this week 
for Liverpool via the Orient and Suez canal, carry. 
ing 1,495,655 feet of lumber from the St. Paul & Ta- 
coma Lumber Company’s miils for Manila for the 
United States quartermaster’s department, the balance 
of her cargo being general freight. The schooner Wil- 
liam H. Smith sailed from the Tacoma Mill Company’s 
mill this week with 750,000 feet for San Pedro. The 
German bark Edith has sailed from the Port Ludlow 
mills with 990,846 feet for Port Pirie. Half a dozen 
vessels are en route to this city to load cargoes for 
foreign ports. 

Arthur L. Card, of this city, successor to Card & 
Son, shingle mill operators at Sherlock, Wash., has 
gone to San Francisco for a few weeks’ visit. 

H. E. Gipson, of the Scanlon & Gipson Lumber Com-- 
pany, Minneapolis, accompanied by Mrs. Gipson and 
their son, was in Tacoma this week en route to south- 
ern California, where they will spend several weeks. 





TACOMA SHIPMENTS FOR A YEAR. 


TacoMA, WAsH., Jan. 24.—There was an average 
increase last year in rail shipments from the state of 
Washington of over 1,000 cars a month. The North- 
ern Pacific railway this week completed its statistics 
of lumber shipments for the year from the state, show- 
ing a total for the year of 28,187 cars of lumber and 
17,709 cars of shingles, as against 19,792 cars of lum- 
ber and 14,853 cars of shingles shipped during 1901. 
This is an increase of 8,395 cars of lumber and 2,850 
cars of shingles. The Great Northern during 1902 
shipped from this state 8,544 cars of lumber and 13,- 
872 cars of shingles, as against 4,431 cars of lumber 
and 12,443 cars of shingles in 1901. This is an in- 
crease for the Great Northern of 4,113 cars of lumber 
and 1,429 cars of shingles, making a total gain for 
the state for the year of 12,508 cars of lumber and 
4,285 cars of shingles. The Canadian Pacific statistics 
are not obtainable at this time but will show a gain 
of about 200 cars of lumber in that road’s business 
and a decrease of about 200 cars of shingles. 

Statistics made public during the week show con- 
clusively that Tacoma is the lumber producing metrop- 
olis of Washington. ‘The output of this city during 
1902 is nearly double that of any other city in the 
state. Tacoma’s output for the year amounted to 278, 
654,557 feet. Next to this city ranks Aberdeen, with a 
year’s production of 143,418,000 feet, followed by Ev- 
erett with 111,321,000 feet. Port Blakely ranks fourth, 
with 104,867,000 feet, and Seattle fifth, with 102,154,000 
feet, all other points being below 100,000,000 feet. 





NORTHERN WASHINGTON NOTES. 


Everert, Wasu., Jan. 24.—J. F. Lohr, of Seattle, will 
undertake the construction of a big milling plant at 
Cicero, on the Darrington branch of the Northern Pa: 
cifie near this city, in a short time. The plant will 
consist of modern equipped saw, planing and _ shingle 
mills. The daily capacity of the saw mill will be from 
75,000 to 100,000 feet, and the shingle mill about 150,- 
000 daily. Mr. Lohr recently bought large bodies of 
timber in the Darrington district. He was in here yes 
terday and bought a bill of lumber from Pendleton 
& Gilkey to be used in the construction of the mill. 
Work on the plant will begin at once. 

H. D. Campbell and Eugene O’Neil, of the Thomas Ir- 
vine Lumber Company, Stillwater, Minn., and G. } 
Welshons and B. E. and M. A. Torinus, of the St. Croix 
Lumber Company, left Tuesday night for the east, after 
spending several days investigating the timber situation 
on the sound. Accompanied by J. E. Gowan, of the 
Thomas Irvine Lumber Company, of this city, the party 
made an extended trip through the Cherry Valley sec 
tion where the Thomas Irvine people have extensive 
logging interests. 

The car shortage situation appears to be easing UP 
gradually, especially in the case of box cars, but the 
railroads are finding it somewhat difficult to distribute 
cars on account of the numerous wrecks, washouts an 
slides that have occurred recently. 

J. Lock, of the Bryant Lumber Company, at Bryant, 
was a business visitor here this week. 

The Sauk Lumber Company, of Darrington, was 
granted permission by the board of county commissioners 
to build, operate and maintain a branch railroad along 
Cascade street in the town of Darrington for a pe 
riod of ten years. This is in connection with the com- 
pany’s new saw mill at Darrington. 

John A. Kennedy, formerly a merchant of Marys- 
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ville, is preparing to construct a double block shingle 
mill at Stimson’s Crossing. He has sufficient timber in 
the vicinity for a five or six years’ run. 

Ferguson & Brown have ordered machinery and are 
preparing to open up a new logging camp on Camano 
jsland. 

The bark Quickstep arrived this week to take a cargo 
of telephone poles to San Pedro. 

According to recently compiled statistics, Everett 
ranks third as a lumber center in the state, her output 
for last year having been 111,320,981 feet, a gain of 
4,000,000 feet over the previous year. 

Of the 142 lumber companies incorporated in the state 
of Washington within the past year. fifteen were in- 
corporated in Snohomish county. Following is the list 
with the capital stock: 


Clear Lake Shingle Company............ $25,000 
Campbell & Williamson Lumber Company. 15,000 
H. ©. Bleert Company. :....065 cevccccies 30,000 
Getchell Lumber Company............... 5,000 
TRGGE EMIT COMBOS oc kcciccccncevees 10,000 
Eee Lumber COmpeny...« ccccccccccunscs 10,000 
Meunh Shingle Company................ 7,500 
Summer Lake Lumber Company......... 70,000 
Silver Lake Shingle & Lumber Company... 10,000 
Sultan Logging Company............... 10,000 
Sauk: TAP COMMA. «occ secececsss 50,000 
Tatham-Nelson Lumber Company........ 21,000 
Wheelihan-Weidauer Company .......... 5,000 
Wing & Parker Lumber Company........ 10,000 


Two or three of these are mentioned for their increase 
in capital stock. 

The lumbermen of the state have drafted the follow- 
ing bill to be presented to the legislature: 


Section 1. It shall be unlawful for any railroad com- 
pany operating as common carrier to discriminate in this 
state for or against non-perishable commodities in the dis- 
tribution of cars for the handling of products not perisha- 
ble, and upon adjudication of such discrimination such 
company shall pay as penalty $20 for each and every car 
distributed pursuant to such discrimination. 

See. 2. Action to collect such penalty may be brought by 
any party aggrieved in the superior court of any county 
where there is any agent of such railroad company who 
may be served with process. 

See. 3. All penalties collected under this act shall be 
paid into the county treasury. 





IN EASTERN WASHINGTON. 


SPOKANE, WASH., Jan. 24.—Articles of incorporation 
of the Washington Pine Lumber Company were filed 
here last week, with J. C. Barline, J. W. Cook, G. M. 
Barline and others as the incorporators; capital, $60,- 
000. The company owns and operates a plant here for 
the manufacture of sash and door material for the 
eastern market. It was only last month that the fae- 
tory was completed and it has been known as a branch 
of the Washington Mill Company, although they were 
operated separately. The two plants are now entirely 
distinct except that some of the stockholders are own- 
ers in both of the establishments. The company is 
now shipping its entire output of 15,000 feet of finished 
material to Chicago. The company has chosen the 
name of the Washington Pine Lumber Company that 
this variety of Washington lumber may become known 
in the east. Idaho pine has been extensively advertised 
of late. 

A deed was filed last week in Shoshone county, Idaho, 
for a large timber transfer. The deal involved two sepa- 
rate tracts of white and yellow pine timber land which 
were purchased by the Northland Pine Company from 
Mr. and Mrs. Eben P. Clapp. One tract, of 600 acres, 
sold for $1,275.62, and the other, 3,240 acres, for $23,- 
993.25. The lands are located in the Clearwater dis- 
trict, near the boundary of Shoshone and Latah coun- 
ties, Idaho, and are in one of the best timber sections in 
Idaho. 

A bill has been introduced in the Idaho legislature, 

now in session at Boise City, amending the present 
law, whereby the state land board has power to grant 
franchises for improving the rivers and streams of the 
state for the purpose of floating down timber and other 
material. The first section of the bill provides for the 
repeal of all previous laws on the same subject. The 
new bill transfers the power to grant franchises from 
the state land board to the county commissioners, the 
latter having jurisdiction only in their respective coun- 
ties. The second section gives the county commission- 
ers power to investigate into the rights of any com- 
pany already holding a franchise. The expenses for 
such investigations will be borne by the state. If upon 
Investigation it is found that these franchises have 
been obtained without strict” compliance with the law 
the franchises will be declared forfeited. Should the 
boards of county commissioners find that franchises 
have been earned in aecordance with the law the board 
shall have full authority to fix, regulate and control the 
rate of tolls to be charged for the use of improvements 
made on the streams by the owners of the franchises. 
. The maximum toll must not exceed 25 cents a thou- 
sand feet, board measure, for any distance not exceed- 
ing 50 miles; 50 cents for any distance not exceeding 100 
miles and 75 cents for any distance ir excess of 100 
miles. There is an emergency clause stating that the 
bill shall become a law immediately upon its passage. 

Ex-Governor Edward Schofield, of Wisconsin, was in 
Boise, Ida., last week. He is considering the erection 
of a saw mill and box factory at Boise which would 
employ several hundred men. His plans are contingent 
upon his securing good title to timber lands on the 
upper Boise river that he has filed upon with scrip. 
He now holds an option on the Goodwin saw mill and 
canal which will expire February 1. 

William Musser, of Iowa City, Iowa, was here last 
week, as was W. L. Roach, of Roach & Musser Sash & 
Door Company, Muscatine. 

Gus Luellwitz, manager of the McClain Lumber Com- 
pany, has returned from an eastern trip. 





ON BELLINGHAM BAY. 

Wuatcom, Wasu., Jan. 24.—The ship J. B. Thomas 
is berthed at the Bellingham Bay Improvement Com- 
pany’s mill wharf and will load 1,400,000 feet of fir 
lumber for Delagoa bay, South Africa. The ship John 
Currier will carry a like cargo to the same port. The 
total carrying capacity of vessels loading lumber at the 
KE. K. Wood and Bellingham Bay Improvement Company 
mills for foreign ports is 6,000,000 feet. 

It was thought some time ago that the present 
price of logs on Puget sound would decline on account 
of competition of logs from the Columbia river and 
Grays harbor, but that belief is now subsiding. Logs 
from those districts have recently advanced 30 percent 
in price and another increase is likely to occur in the 
mear future. This is caused by the destruction of an 
immense lot of timber by the recent forest fires in 
that section of the country. Local lumbermen do not 
think that the price of logs will increase to any great 
extent. 

The total cut of lumber and shingles of Fairhaven 
and Whatcom, twin cities of Bellingham bay, for 1902 
was: Lumber, 146,105,211 feet; shingles, 614,862,000. 

It is generally believed by lumbermen that 1903 will 
be an exceptionally busy year for the saw mills of 
Puget sound. E. K. Wood, one of the leading lumber- 
men on the Pacific coast, with headquarters in San 
Francisco, who is now here on a _ business visit, in 
speaking upon this subject said: 

The possibilities of a good trade in lumber in 1903 look 
better now than they have for some time, especially the 
foreign trade. There is now nearly as much booked for 
this trade for the next six months as there has been 
shipped during the last six months. We have as much on 
our books now for the foreign trade as we shipped during 
the whole of last year. I have an idea, however, that 
during the latter part of this year a slump in prices will 
occur. There are so many mills being built now that it 
will very probably cause a decrease in prices. I have been 
told that there are now being built thirty-one mills in 
Washington. Suppose each mill shall cut on the average 
50,000 feet a day; that would make a total of 1,500,000 
feet daily. I think too many mills are being built and 
this may, as far as the present mills are concerned, prove 
a detriment to the lumber trade. Some of the new ones, 
however, may prove profitable, but I do not believe all of 
them wili, nor will any of the present ones prove so 
profitable as a result of the additional building. We have 
cargoes booked for Australia, China, South America, Fiji 
islands and Mexico. Two of these cargoes will be loaded 
at our Hoquiam mills, the other three at our plant here. 

The Whatcom Commercial Club is vigorously pro- 
testing against the proposed extension of the forest 
reserve in this county. , The department of the inter- 
lor proposes to make an extension to the present forest 
reserve in Whatcom county of ninety-one square miles. 
The proposed annex contains 1,800,000,000 feet of tim- 
ber. If the additional reserve shall be made the line 
of the reserve will be withir fifteen miles of the limits 
of the city of Whateom and thus would be left available 
for settlement only about 600 square miles—less than 
one-third the total area of the county. 





FROM THE WEBFOOT STATE. 


PoRTLAND, OrE., Jan, 24.—Walker Bros., of Walker, 
Ore., have bought the saw mill and logging outfit of 
Henry Mooney, near Anlauf, and are repairing and re- 
fitting the mill preparatory to putting it into opera- 
tion on a larger scale. 

H. D. Wagnon, of Natron, Ore., has abandoned his 
mill site at that place, having lost his log dams and 
other improvements by the recent high water, and has 
begun the erection of a saw mill at Lyons, Ore. The 
new mill will have a capacity of about 30,000 feet daily. 

George W. Brower, of Portland, has just completed 
the building of his electric saw mill, to be installed 
at St. Johns. In this mill the saws travel and the 
logs remain stationary on the carriage. 

President. Kennedy, of the Robertson Raft’ Company, 
San Francisco, was here recently looking after mat- 
ters pertaining to the rafting business. 

). H. Bibb, of the California Milling & Lumber Com 
pany, San Francisco, was in Portland last week. 

Wickes Wheatley, of the Charles Nelson Company, 
San Francisco, was among the San Francisco people in 
Portland recently. 

Clarence H. Hayes, Jacksonville, Ore., is contemplat 
ing the erection of a saw mill. 

Habighorst & Co., of Portland, have moved their shin- 
gle mill, located at Ostrander, Wash., about a quar 
ter of a mile from its old location, and have installed 
a new dry kiln with capacity of about 1,000,000 feet. 

W. G. Hume, of the Tongue Point Lumber Company, 
Astoria, accompanied by James Winter, the well known 
millwright, has been on the sound on a business trip 
in connection with purchasing new machinery. 

George EK. Johnson, of the Johnson Lumber Company, 
Dallas, Ore., returned on January 17 from Minneapolis, 
where he conveyed the remains of his father. 

F. Boutin, jr., of Bayfield, Wis., is on the coast. Mr. 
Joutin owns a-nice body of timber in Coos county. 

E. O'Neal and H, D. Campbell, of Stillwater, Minn., 
are in Oregon. Mr. O’Neal will probably superintend 
the logging of the Thomas Irvine and Weyerhaeuser 
companies’ burnt timber in Clarke county, Washington. 
The proposition is to build about eight miles of rail- 
road into the burnt timber, connecting with the Port- 
land, Vancouver & Yakima railroad between Yakolt 
prairie and the tunnel. It is intended to log about 
100,000,000 feet annually. 

M. A. Torinus and Gordon Welshon, of the St. Croix 
Lumber Company, St. Croix, Wis., have been on the 
coast looking over some sugar pine propositions. 

The Benson hogging & Lumbering Company, of Port- 
land, is doing some preliminary work with a view to 
the construction of its road up the Clatskanie this 
season. 

C. H. Jones, president of the Northwestern Lumber 
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Company, Hoquiam, returned recently from an extended 
eastern trip. 

Byron Layton, vice president of the West Oregan 
Lumber Company, Clatskanie, has disposed of his 
interest in the company to his partner, E. D. Kingsley. 
Mr. Layton will return to Iowa. 

The Simpson Lumber Company, which recently bought 
the old Porter mill at North Bend, Ore., has overhauled 
the plant and now has the mill running regularly. 

The Spaulding Logging Company, of Newberg, has 
over 600 men at work cutting logs in the Willamette 
valley. This company furnishes the Willamette Paper 
Mills at Oregon City with logs and also owns a saw 
mill at Newberg, Ore. 

The Siuslaw & San Francisco Lumber Company con- 
templates increasing the capacity of its mill at Acme, 
Ore., by putting in a large engine, gang saw and other 
machinery to cut 100,000 feet of lumber a day. 

The Kopp-Bain Lumber Company, of Astoria, Ore., has 
been incorporated with capital stock of $100,000 by 
John Kopp, N. D. Bain, John Kopp, jr., and Carl Boent- 
gen. The company will erect a band mill with a daily 
capacity of 85,000 feet, which it expects to have in 
operation in about six months. Mr. Bain was formerly 
connected with the Necanicum Spruce Lumber Company, 
of Seaside. 

The rail shipments from Portland for 1902 aggregated 
15,347 cars of lumber and 760 cars of shingles as com- 
pared with 12,689 cars of lumber and 828 of shingles 
in 1901 and 11,553 cars of lumber and 646 of shingles 
in 1900. 

Charles Hill, secretary of the W. H. Sawyer Lumber 
Company, Tonawanda, N. Y., has been on the coast for 
the past month and will leave tonight from Portland 
for San Francisco on his way home. 





OREGON’S LUMBER SHIPMENTS FOR A YEAR. 

PoRTLAND, OrE., Jan 24.—When it is remembered 
that the foreign shipments of Washington decreased 
over 57,500,000 feet, British Columbia over 11,000,000 
feet, and even the California redwood shipments show 
a falling off of 7,250,00 feet, it must be conceded that 
Oregon did well to hold her own in 1902. The cargo 
trade of the Columbia river shows another remarka- 
ble gain for the year. The following are the total ship- 
ments for the past three years: 


Feet. 
IED 55.354. diia Glen ele Giese Se Re ek a 45,621,465 
BUPEEAL. catute piv ib ts a/o 8 isle a he ed aS wl OE 75,756,478 
SR ere OT ee er er rn 134,656,789 


The increase of the last twelve months has been 
entirely in the coastwise shipments, off-shore cargoes 
being 346,467 feet less than last year. 

The foreign cargoes were distributed as follows: 





DESTINATION, Feet. 
EP OPC eee reer eee ere er 24,254,347 
TS Se ee ee ee 5,074,774 
ER MERON. 6s 5 556 Sd pale ensos eae 4,885,400 
ee en re ne ,512,633 
CT reer ee ce er er 3,910,439 
Or nT eer ny 3,294,087 
NNR SS sola: or rl ais Gok aa hee Ae ews we 2,851,660 
I PPI Ee ee re ee 2,614,517 
EE a sek kins wb Sew S She oe eae RS 290,977 
Er Nn ee ee 284,377 

BEY ce awoa Sek ea ieee es ole 51,973,220 


Oregon found a new market for her lumber in San 
Pedro and Redondo, Cal., which took 24,565,296 feet of 
lumber from the Columbia, over 1,000,000 feet more 
than the total coastwise shipments of the previous 
year, while San Francisco received more than twice as. 
much as in 1901. The lack of cars caused the lumber 
in a great measure tg seek the water route. 

Of the lumber shipped from the Columbia river 87,- 
403,769 feet were from Portland and 47,253,020 feet 
were from other Columbia river points. 

The cargo shipments from Oregon coast points for 
the past year were as follows: 


ee ee ee er eT 34,963,506 
ee TT eee Te eT ees 12,731,240 
RE ee re ce. 13,447,044 
NE vivn 6606 44 Rabe Cae OS eRe Oe eh 5,393,000 
EINE helo as 5's each a Sie Ora ela Sie 8 ae 19,929,396 
| Sra re eer rare ero ee 15,781,168 

| Cr Keene rere erer sr. 102,245,354 


All of this was domestic except three cargoes 
from Coos bay to South Africa, containing 2,172,352 
feet. 

The total shipments from the state of Oregon for 
1902 aggregated 236,902,143 feet, as compared with 
169,715,624 feet in 1901, giving a total gain for the 
year of 67,186,519 feet, or almost 40 percent. 

PAPO 

THE LUMBERMEN’S CLUB OF LOUISVILLE. 

LOUISVILLE, Ky., Jan. 27.—At a banquet at Seel- 
bach’s hotel, January 22, the Lumberman’s Club of 
Louisville was organized with the following individuals 
and firms as charter members: 

E. H. Defebaugh. Lortz & Frey Planing Mill 


H. S. Fullenlove. Company. 

George W. Schmitt. Frank B. Alford & Co. 

Samuel W. Callaway. C. _C. Mengel, jr, & Bro. 
M. Cunningham. Company. 


Dean Tie Company. 
R, M. Cunningham. 
8. P. Graham. Edward L. Davis. 

Cc. H. Callahan, George H. Wehmhoff. 
Whitesides Lumber Company. J. N. Struck & Bro. 

A. BE. Norman. George Terrell. 

George B. Wilcox. James S, Callaway. 

Gernert Bros. Lumber Com- William C, Ballard. 

pany. 

This organization is composed of both wholesale and 
retail dealers and the following were elected officers: 
A. N. Struck, president; J. F. Frey, vice president; 
E. L. Davis, second vice president; Henry Koehler, 
treasurer; William C. Ballard, secretary. 

It is purposed to give a dinner or some other form 
of entertainment once a month. 


Anderson Bros. 
Henry Koehler & Co. 


ee, 


CALIFORNIA. 


FROM THE GOLDEN GATE. 
San FRANCISCO, CAL., Jan. 24.—Export trade from San 
Francisco for the year 1903 fell far short of that for 
1902. The following are details: 











Feet. Value. 
Great Britain and Ireland... 4,997,821 $ 91,156 
RET a ach e-¥ 56. 0s bie oles 4,648,003 166,591 
NN a israipch st Fi6 o:ms eos oeiere 3,053,607 63,654 
Central AMericn.. oo ois o's:e00% 2,050,370 52,056 
| rere 1,376,199 34,680 
BeMoan IGIANGE «0s scccces'e 738,786 10,306 
BE eh hle ara hered tone acb/e 8 ee Mohs 404,520 9,508 
MII sudan ss 5050-4. 0° 0 lore e"dlare's 398,759 6,797 
Te Ee ear 386,751 9,844 
Ro ter ee 244,000 3,660 
Friendly itelands .....ccse0s 196,415 3,280 
OG: TIO. oa es acorekerere e 00'0 160,732 3,920 
rer cre reer 151,892 2,278 
Fanning islands ............ 153,000 4,688 
IED sig sie. 800-09 5 ween new 133,629 3,720 
Caroline IWIBMAS «0. 60:6 00:6.5.0% 115,152 3,243 
BE, PRE. 8.00.0 0 0.080 5:4 93,600 1,895 
Marshall islands .......... 65,926 1,535 
A | ee cre 65,831 1,05¢ 
pO rr 56,548 1,660 
ABIRTIC TROGIR. 06 e600 00.0% 47,490 1,032 
| PCr Crore ie 47,000 1,125 
Eres ere 20,000 450 
re I oss: erp er 6ce eae oe 23,000 250 
i RE ere 22,965 755 
Galapagos islands .......... 20,000 317 
Marquesas islands .......... 20,000 400 
ES er ee 10,133 240 
EL Gi tior isis. eee veces ee 5,570 300 
CSIIDOPE AIRED: a:0i0's 0060500006 2,420 5 
Ce ee ee eee 19,730,069 $479,950 
Hawalian island (from 
SY bs 0 5s a.bb-6. 0b 508-98 5,487,918 105,728 
ON COE 86h eevee ee eS «cae 16,321 760 
I er een 5,504,239 $106,488 
Grand total) ..0..0.65s 25,234,308 $586,438 


As the exports of 1901 were 39,354,801 feet it is seen 
that there has been a falling off in round numbers of over 
14,000,000 feet. The cause of this has not been a falling 
off in the foreign demand but the excess of home and east- 
ern demand, which left so much less for foreign and off 
shore shipment. As the shipments to Australia in 1901 
were 12,218,764 feet, the decrease was 7,570,761 feet. The 
shipments to Great Britain and Ireland include 3,069,733 
feet of dunnage; those to Australia, 319,000 feet; to 
Peru, 19,000 feet, while those to Belgium, China, South 
Africa and St. Vincent consisted of dunnage altogether. 
There was a great falling off to the Hawaiian islands, 
nearly one-half of last year’s. Here there are not com- 
plete statistics, as the shipments from San Francisco 
prior to May 22 were not obliged to be entered at the 
custom house and during 1901 not at all, so for the sake 
of uniformity they are left out altogether. They would 
not in any event exceed 1,250,000 feet. As to Australia, 
the demand for redwood simply could not be supplied, 
and sugar and white pine were affected by the business 
stringency resulting from the Australian drouth, but 
the Australians could not have been supplied in any 
event. Exporters will probably be able to do better dur- 
ing the coming year, as, not to speak of other mills, 
Mr. McCormick, manager of the Hammond Lumber 
Company, gives the cut of the Vance mill at figures 
which would allow it to load a large number of cargoes 
in the course of a year. 

Hiram C. Smith, manager of the Pacific Lumber Com- 
pany, left on Thursday for the east to attend a meeting 
of the stockholders. Mr. Smith bought out all the local 
stockholders. He will be absent about two weeks. Mr. 
Long, secretary of the company, says that since the 
sale of its retail yard it has been going ahead with 
its dry kilns and other improvements. The company 
intends to market a large share of its product in the 
east during 1903. 

The West York sailed this week with 448,000 feet of 
redwood for Australia, loaded at the Vance company’s 
mill. 

The bark Yosemite has been loaded at Eureka for the 
Charles Nelson Company with 657,168 feet of redwood 
for Manila. The grade was common clear, the third 
cargo of this grade sent in the past two years. Red- 
wood manufacturers expect a good market in Manila. 
One thing desirable is that it takes the common clear as 
well as the higher grades, whereas Europe and the 
United Kingdom call for all clear. 

The Pacific Lumber Company will extend its railroad 
property twenty miles up Eel river during the coming 
spring. Papers of incorporation have been filed in Hum- 
boldt county. The capital of the company is $2,000,000. 

A. C. Dutton, of Springfield, Mass., is on the coast 
with a view of making large purchases of redwood and 
sugar pine. He is in Humboldt county looking over 
the redwood mills. , 

The big steamer Meteor, that carried a cargo of rail- 
road ties for Topolobampo, is held there in quarantine 
and will be delayed some time. 

William Carson, of Dolbeer & Carson, who had been 
in southern California, went up to Eureka on January 
22. 

The Casper Lumber Company expects to complete its 
tunnel in the Coast range by June 1. 

The number of contracts recorded for the week was 
26 and the value of these and improvements, additions 
ete. was $144,834. 





The late Spanish-American war seems to have im- 
pressed upon the engineers of the Spanish government 
the need of adopting the most modern methods in the 
manufacture of munitions of war. It is installing West- 
inghouse motors in its gun shops at Trubia, and the 
arsenal at Ferrol is also shortly to be equipped with a 
number of motors and other electrical machinery. 
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CENTRAL SOUTH. 


CRESCENT CITY NEWS. 


New ORLEANS, La., Jan. 27.—The convention of the 
Southern Lumber Manufacturers’ Association, held in 
this city last week, is still being talked of here, and 
every lumberman who speaks of it says that it was one 
of the most important ever held. Before leaving for 
St. Louis Secretary George K. Smith stated that the 
attendance at the New Orleans convention was about 
twice as large as the average attendance had been at 
past conventions. The lumbermen of this section all 
feel very much elated over the fact that alternate 
meetings of the committee on values are to be held 
in St. Louis and New Orleans, and believe that the 
plan outlined in the recognition of New Orleans will 
mean large accessions to the ranks of the association 
from the “yellow pine manufacturers of the south and 
southwest. 

A great deal of interest is being taken in the Lyon 
Cypress Lumber Company, recently organized with 
$2,000,000 paid up capital. Just now the company is 
going over its titles to the tracts of cypress purchased 
by it. When this very important feature shall be fin- 
ished a decision, will be reached as to the location of 
the mill the company has determined to put up. This 
mill will include all that is modern. It will be a dou- 
ble band, with everything new in saw mill and plan- 
ing mill machinery. The chances are that the mill will 
be built on either the Illinois Central or the Yazoo & 
Mississippi Valley railroad within forty miles of New 
Orleans. 


NEW ORLEANS SECURES MR. GRISWOLD. 


' The Progressive Union of New Orleans, La., may not 
have blazoned the fact forth in the public prints of that 
city so much as if his coming had been the advent of a 
new cotton mill or the certainty of a complete union 











A. F. GRISWOLD, OF MACHINERY FAME. 


however, the fact remains that 
Griswold to New Orleans means 


of railway terminals; 
the coming of A. F. 
much to that city. 

A. F. Griswold, of Erie, Pa., has become identified 
with the well known saw mill supply house of C. T. 
Patterson Company, Limited. This to the lumber world 
is a most notable event, for while he is just now in the 
prime of life Mr. Griswold has been connected with the 
saw mill producing world both north and south for over 
a quarter of a century, and in his connection with saw 
mill machinery affairs he has visited just about every 
known portion of the American saw mill world. Mr. 
Griswold’s place in the manufacture and distribution of 
saw mill machinery became fixed before the World’s Co- 
lumbian Exposition came to the western world, but the 
advent of the White City at Chicago crystallized all 
Mr. Griswold’s efforts and helped to make him a definite 
fact in saw mill history never to be wiped out. 

It was Mr. Griswold who took charge of the operating 
saw mill for his then principals, the Stearns Manufac. 
turing Company, of Erie, Pa., at the Chicago fair. It 
may be asserted, without asking, that Mr. Griswold con- 
siders the year 1893 one of the brightest and best of 
his eareer, for any day in which he can meet many 
friends is always to him one of sunshine, and the World’s 
Fair at Chicago was for him a half year of that kind 
of brightness. 

Mr. Griswold comes to the C. T. Patterson Company, 
Limited, to broaden that altogether remarkably success- 
ful business in the direction of engine, boiler and ma- 
chinery lines. The writer and the camera found him 
one day last week in that commodious back office at 404 
Carondolet street busily engaged in inaugurating a new 
catalog system for the more careful handling of- the 
documents with which the Patterson concern ‘has such 
varied interests. 

Mr. Griswold considers that the work he has now 
taken up will engage his attention through life. 





MATTERS AT MOBILE. 


Mosie, ALA., Jan. 26.—All of the mills on the gulf 
are running full time, while some of them are running 
day and night. The output is large and the demand equal 
to the cut. There is strong feeling among manufacturers 
to maintain values. Demand is good and every foot of 
the output is absorbed. Most of the cut for ninety days 
is contracted. From the standpoint of the exporter, 
business is in a chaotic condition. Values at home and 


those abroad show a large discrepancy. 
Interior trade is showing decided signs of activity. 


Orders are more numerous and prices firmer than thirty 
days ago, but with the increased demand the mills are 
in a deplorable condition, owing to the scarcity of cars. 
The Yellow Pine Lumber Company, Yellow Pine, Ala., 
has been forced to shut down its planer. With crowded 
sheds and no cars to move stocks no other course was 
open to it. Several other mills are in a like predica- 
ment. The output is equal to the demand if the stocks 
could be moved. Railroads and car factories are buying 
heavily for immediate needs. Other heavy orders are 
being placed for future delivery. 

The market for timber thirty cubic feet and up is de- 
cidedly strong, while small averages are weak. When 
present stocks shall be depleted the market must ad- 
vance, even though the advance be slight; there is no 
possibility of a decline. The outward movement this 
week is small, but the number of vessels due at the vari- 
ous gulf ports for timber is large and all indications are 
that the spring months will show a heavy movement. 
The demand for lumber is so urgent that the mills are 
not making their usual amount of timber. 

Demand for kiln dried saps is urgent and prices firm. 
While that from the north and west is exceptionally 
heavy and the trade more desirable than export, owing 
to the lack of cars much of this cut is going export. 

The River Plate market is active and the outward 
movement is enormous. The market for prime continues 
to broaden and every foot is bought up. The demand 
from Cuba continues to increase. Outward movement is 
large but prices are weak. 

Few orders are being placed from Mexico just now, 
but tenders are out for 6,000,000 feet. 

Robert’ H. Jenks, of Cleveland, Ohio, visited Mobile 
during the past week. Mr. Jenks has large milling in- 
terests on the gulf and is investigating the export trade 
with a view to sending some of his output foreign. 


THE SOUTHWEST. 


IN THE CALCASIEU DISTRICT. 


LAKE CHARLES, La., Jan. 26.—A run of about 30,000 
logs was brought into Watermelon bay last week. These 
are part of the Whisky Chitto run and the scalers are 
out at work now sorting, measuring, booming and other- 
wise preparing them for the mills. They will be brought 
down in about two weeks. A large run was brought 
down from Houston river this week also, 

Cypress men report a rise in the river and think they 
will have several thousand logs down in a few weeks. 
The log situation was the most absorbing feature of 
last week, and all the lumbermen are enthusiastic over 
the outlook for supply. 

The convention of 








the Southern Lumber Manu 
facturers’ Association, New Orleans, this week, was 
well attended by the lumbermen from this section. 
Among the Caleasieu men present were: D. M. Fos- 
ter, of the Caleasieu Lumber Company, Lake Charles; 
J. M. and Sam Park, of the Industrial mills at Vinton 
and Oakdale; B. H. Smith, King-Ryder Lumber Com- 
pany, Bonami; J. G. Powell, Powell Mills, Lake 
Charles; George T. Lock, Lock, Moore & Co., Lock- 
port; Rudolph Krause, Perkins & Miller Company, 
Westlake; Charles 8. Ramsay, Bradley-Ramsay Lum- 
ber Company, Lake Charles; D. J. Williams, Pawnee 
Lumber Company, and John W. Prentiss, of Lake 
Charles. They have all returned and speak glowingly 
of the convention and its work. 

John W. Prentiss, the extensive timber land holder, 
this week sent out about 800 circulars on his holdings. 
Already over 150 replies have been received. seeking 
further information. Some of the inquiries are from 
the world’s largest lumber concerns. This is only an- 
other indication of the regard for Louisiana longleaf 
yellow pine and shows how interested the lumber world 
is in this section. 

The Perkins & Miller saw mill had a breakdown on 
Monday and was stopped until yesterday morning, 
when operations were resumed. 

The Juanita Lumber Company will take on the Fer- 
guson-Fouts mill on the Kansas City Southern, which 
has already built a flourishing little community in the 
heart of the piny woods. The directors and officers 
are L. Fouts, president; W. 8. Ferguson, vice presi- 
dent, and W. J. Edwards, secretary-treasurer. The 
company is authorized to continue for fifty years and 
to transact all sorts of business in lumber and timber, 
to build and operate tram roads and to buy and sell 
general merchandise at wholesale and retail. The cap- 
ital stock of the company is fixed at $50,000, of which 
half is subscribed. 

F. E. Howard Newcomb, the local exporter, 
several million feet last week and was out of town 
most of the week. While in Houston he bought from 
the Kirby people 2,500,000 feet. of sawn timber, to be de- 
livered in sixty days. In Beaumont he bought a half 
million of kiln dry saps, which he will ship to Rot- 
terdam on the steamer Oofmarsum. due to arrive at 
Port Arthur February 20. He, this week, provided 
for a shipment of half a million crown prime to be 
shipped to Antwerp by way of New Orleans, on the 
Finnland, early in February. This sale was effected 
after the arrival in Europe of a small sample of the 
grade, furnished by a Westlake mill. 

He closed a deal with the Bel Lumber Company for 
one-half to three-quarters of a million feet of primes 
to be shipped about April 15. He also contracted with 
the Bradley-Ramsay Company for nearly a_ million 
primes for early shipment, and with the same company 
for the heart rift flooring cut of about eight months. 

The Framfield sailed from Port Arthur on January 
14 with 1,600,000 feet of lumber and timber for Rotter- 
dam, shipped by Mr, Newcomb. The Russ is loading at 
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315 Dearborn St., 


American 
Lumberman 
Publications. 





“Realm of the Retailer.” 


Compiled from the best of Mr. Met L. Saley’s 
writings. Replete with practical information. 
Of interest to the retail lumbermen every- 
where. 

Contains practical hints on retail yard man- 
agement, plans and descriptions of lumber 
sheds, appliances for handling and storing 
lumber, bookkeeping methods, collections ete. 
ete. 

Any one of the hundred chapters worth the 
price of the book if read and acted upon. 


Iilustrated, 390 pages. 
Price $1.50 a copy postpaid. 


Climax Tally Book. 


A practical tally book designed by a practical 
lumberman. Insures watchfulness and accu- 
racy. A permanent record of shipments. Con- 
venient to handle and always ready. 

The “Climax” tally book is substantially 
bound in sheep, with stiff covers and round 





corners. Hand straps are of heavy leather, 
riveted on. Size of book, closed, 44x8} inches; 
150 pages, 


PRICE: 
One copy, « »« « + $0.75 
Six copies, « « « « 4.00 
Twelve coples, - - 7.50 





“Law for Lumbermen” 


Contains digest of decisions of courts of last 
resort. Decisions on every imaginable sub- 
ect connected with lumber business. No Lum- 
rman’s Office is complete without it. 
TABLE OF CONTENTS. 


Part I—Contracts Pertaining to Lumber, Logs, 
Timber, Saw Mill etc. 
Part II—Delivery, Transportation, Passing of 


Title, Right.of Stoppage in Transit etc. 
Part 111——Accounts, Bill and Notes ete. 
Part 1V—Agency, Partnership etc. 
Part V—-Combinations. 
Part VI—Timber Cutting, Trespass, Damages etc. 
Part ViII—Booming, Logging, Driving, Riparian 
Rights etc. 
Part VIII—-Liens on Lumber, Logs etc. 
Part IX—Liability for Personal Injuries etc. 
Part X—Miscellaneous. Alphabetical Index. ~ 


Bound in Law Sheep, 280 Pages. 
Price, postage paid, $3.50. 





American Lumberman Telecode. 


A Simple, Labor and Money Saving Tele- 
graphic Code Book. Contains 61,427 code 
words. One word represents each business 
phrase or sentence. One word represents each 
size of each length of each grade of each article 
of lumber manufactured. 
The Telecode is used by Lumbermen in every 
quarter of the United States. 
Bound in full leather, with flexible cover, aou 
ble cut-in index. 

Send for Prospectus and list of users. 


PRICE POSTPAID: 
Onecopy, - - + = $5.00 
Twocopies, > - + «+ 9.00 
Three Copies, - - + 12.75 





Published and for Sale by the 


AMERICAN LVMBERMAN, 


CHICAGO, 


aa 


p~wwwe 


ad 


nd 


~~ewwwue. 


_~ewwwwe. 


i ed 











56 





AMERICAN LUMBERMAN. 


JANUARY 31, 1903, 











"- HARDWOODS. “Bil 














MA XX 

W. ‘A [: NU; : We are exclusive 

AA a by Walnut Manufacturers 
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J and Exporters. Ample stocks, 


high class lumber. Always in 


the market for good Walnut Logs. 


WE USE THE TELECODE, 


Lesh, Prouty @ Abbott Co. 


EAST CHICAGO, INDIANA. 














Annual 
Black 7,000,000 Feet. 
Walaut Exoart Trade 





Always on the 
Market 





Lumber 





for Good 
tye Walnut Logs. 
Ample Stock 3-8 mS PS” Se —- 
to 16-4 in. in all SPECIALTY Write for 


Grades. 


< :- iP Prices. 
Penrod Walnut Corporation, 


KANSAS CITY, MISSOURI. 
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It Has No Equal !—What? 


CUMBERLAND RIVER 
YELLOW POPLAR LUMBER 


We have it Rough and Dressed—SIDING, 
CEILING, FLOORING and MOULDINGS, 
EXPORT STOCK IN ANY THICKNESS. 


T. J. ASHER & SONS, 


Re Tetere. WASIOTO, KENTUCKY. ; 
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POPLAR, OAK, ASH, CHESTNUT 


and other Hard Woods in the ROUGH 
NOW READY FOR SHIPMENT 
AT OUR EDGEFIELD, TENN., MILL 


Send for List and Prices 


Also RED CEDAR POST, POLES and PILING 
Nebraska Bridge Supply and Lumber Co. 
300 Bee Building, Omaha, Neb. 
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OAK, ASH Bive Laxe Luween Co. 
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MANUFACTURERS, 


CYPRESS 
LUMBER LITTLE ROCK, ARK. 


and 
CYPRESS SHINGLES. 





MILLS IN MISSISSIPPI. 
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Port Arthur, for Holland. She will carry about 2,- 
000,000 feet of sawn timber and will clear about 
February 6. 

The local Jumbermen vitally interested in the build- 
ing of the ship canal in Caleasieu lake this week re- 
ceived word from John Short, the St. Louis jetty con- 
tractor who has the contract for the jetty work on the 
canal, offering to transfer $5,000 of his contract to the 
dredging work. This would leave $60,000 for the jetty 
work, and the extra $5,000 will make the canal 15,000 
feet long. Lake Charles lumbermen have been trying for 
a long time to get Mr. Short to transfer $10,000 of the 
contract and his decision of this week, while not en- 
tirely satisfactory, is eagerly accepted. 

W. H. Managan, of Perkins & Miller, left for Ar- 
kansas points Friday morning. 

C. A. Miller, representing the Zelnicker company, 
of St. Louis, called on local and Westlake mills this 
week, 

C. H. Moore, of Galveston, vice president of Lock, 
Moore & Co., has been in Lake Charles for several days 
this week. 

Frank Dearborn, of the Oakdale Lumber Company, 
was in Lake Charles Friday. 

C. B. Wilcox, chief inspector for F. E. Howard New- 
combe, and F, H. Wilson, are in Beaumont inspecting 
timber at the Kirby Lumber Company’s mill. 

A. distinguished party visited at the J. A. Bel mill 
Saturday evening. They were under the chaperonage 
of Col: S. F. B. Morse, of the Southern Pacific. The 
personnel of the party included: 

Dr. F. W. Reitz, ex-president of the Orange Free State 
and secretary of state of the South African republic, and 
Mrs. Reitz; Dr. C. W. Van der Hoogt, Washington, D. C., 
representative of the Boers of America during the war; 
General Samuel Pearson, quartermaster general of the 
Boer republic; Rev. J. A. Van Blerk, of South Africa, who 
spent fifteen months with the Boer prisoners in Bermuda; 
I. A. Dalm, editor and proprietor of the Holland American, 
Kalamazoo, Mich.; Col. 8. EF. B. Morse, Southern Pacific, 
Ifouston ; John Davis Newman, of New York, general east- 
ern land and immigration agent of the Southern Pacific 
Company at whose instance the party are visiting Louisiana 
and Texas; Hl. lL, Brintnall, Saginaw, Mich., a guest of 
Colonel Morse; Anderson Chenault, secretary to Colonel 
Morse, Houston, 


IN SOUTHWESTERN ARKANSAS. 

TEXARKANA, ARK., Jan. 26.—Texarkana wholesalers 
report steadily increasing volume of business and the 
opinion in general is that spring trade will be all that 
could be desired. There is a tendency on the part of the 
manufacturers to stiffen prices and, with the demand 
steady, this result will be accomplished. The New Or- 
leans meeting will doubtless make the manufacturers 
stronger in the faith on account of the papers that were 
read, particularly that on “Stumpage Values,” by R. A. 
Long, of Kansas City. 

Mr. Fisher, of the Chicago Lumber & Coal Company, 
was in Texarkana last week in the interest of his com- 
pany. 

Joseph Friedlander, yellow pine and cypress operator 
at Blume, La., stopped over here on his way to St. Louis 
a few days since. 





THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Jan. 26.—Conditions are good for this 
season of the year; some dealers even express themselves 
as surprised at the manner in which trade has improved 
and is holding up. Stocks which were accumulated dur- 
ing the holiday season are again showing the effect of 
the heavy demand that has been made on them and the 
market is almost, bare on some lines. At certain mills 
it is said that flooring, ceiling and some grades of in- 
side finish are lower than they have been in years, and 
it is all that the mill people can do to fill orders as they 
come to hand. 

Retail dealers over Texas have made more liberal or- 
ders than many thought they would, in view of the fact 
that crops generally were short last. year. Then the call 
from the northwest has been very encouraging. A heavy 
run has been made on dimension, and on Nos. 1 and 2 
the demand has been especially good. 

Archibald R. MacDonald has made another deal in 
Nacogdoches county, and while it was not so large as 
the last one recently made there it is important. It em- 
braced a tract of 10,000 to 11,000 acres of good tim- 
ber land, and it is understood that it brought $65,000. 
The purchaser was J. F. Keith, of the Keith Lumber 
Company, and the timber will be cut off and sawed by 
that company. 

W. H. Norris has returned from a ten-day trip at El 
Paso. 

Guy H. Mallam, of Kansas City, Mo., was in Houston 
calling on his friends of the lumber fraternity. 








THE MISSOURI-KANSAS DISTRICT. 

KANSAS Crry, Mo., Jan. 27.—This week 600 or more 
dealers will be here attending the fifteenth annual con- 
vention of the Missouri, Kansas & Oklahoma Association 
of Lumber Dealers. Most of them have come to attend 
the meeting and participate in the liberal entertainment 
that has been provided by the Kansas City lumbermen, 
but there are those who have come on business as well 
as pleasure and who intend to buy lumber for spring 
stock before they leave the city. Generally speaking, the 
dealers who are here are satisfied with the prospects for 
spring trade. In a few localities they do not look for 
much business, but in most cases dealers say that the 
volumé of spring business will be normal at least, and 
many from Missouri and from Nebraska look for a bet- 
ter call for good lumber than they have had for many 
years. 
“ Wholesale demand at Kansas City for January will 
possibly break all previous records. The early buying 
movement this year is general and the trade is coming 
in from all parts of the country. In fact, the demand 
from the north and east set in before it was noticed 





from the southwest, but during the last week or ten 
days there has been a very satisfactory number of orders 
from this section and jobbers here expect to book a nice 
lot of business from dealers who are now in the city. 

Price conditions have changed very little during the 
month. There is a feeling of firmness in wholesale cir- 
cles, however, and lumbermen here do not look for any- 
thing like a declining market in the near future. 

The car situation is still bad. In the south both the 
hardwood men and yellow pine manufacturers are hay- 
ing trouble in getting cars, and are not being given as 
many as they could load to advantage. There is also 
considerable complaint because of the slow movement of 
cars from the mills to destination. The railroad officials 
admit that they are having more business than they can 
take care of, and January 24 the Burlington road issued 
an order not to receive any freight for shipment to points 
off of its own line, or to reconsign any freight at Kan- 
sas City until further notice. 
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Jesse R. Embree. 


The death on Sunday, January 25, of Jesse R. Em- 
bree, president of the South Side Lumber Company, 
Ashland avenue and Twenty-second street, this city, 
came as a grievous shock to the lumbermen of Chicago 
and the northwest, many of whom had seen him but a 
few days previous in the very flower of his health and 
strength. Mr. Embree had returned about three weeks 
ago from a visit of a week or two in the east. On Sun- 
day, January 18, he was apparently in the best of 
health and spirits, save a slight cold, and as late as 
Sunday evening, when he retired, he felt no particular 
inconvenience. Early Monday morning he was awak- 
ened by a pain in his side, a symptom of pneumonia, 
but visited his office during the day, although not feel- 
ing at all well and going home early. His complaint 
grew worse rapidly and in spite of the best medical 
skill he expired on Sunday morning last at 6 o’ctock 

At the time of his death, John J. Nichols, his part- 
ner in the South Side Lumber Company, was in Cali- 
fornia, where he had gone for a two months’ visit only 
a week or two previously. Mr. Nichols was telegraphed 





THE LATE JESSE R. EMBREB, OF CHICAGO. 


the sad news and started at once for Chicago, reaching 
here on Wednesday last, unfortunately too late for the 
funeral services. 

Mr. Embree was born at McConnellsville, Ohio, 
March 14, 1855. His father was a native of Maryland 
and settled on a farm near McConnellsville in 1832. 
The youth received his early education in the public 
schools of Morgan county, and desiring to follow a 
business career attended the Bryant & Stratton college 
at Meadville, Pa:, from which he graduated in 1877. He 
came west in the same year, locating at Grinnell, Iowa. 
where for a time he engaged in the business of building and 
contracting and during the ensuing winter taught school. 
In the spring of 1878 he began his active connection with 
the lumber trade as bookkeeper for the retail firm of Lang- 
ley & Goss, at Grinnell. He liked the lumber business from 
the start and after serving fifteen months in the Grinnell 
yard he came to Chicago, where he became associated as 
bill and shipping clerk with T. R. Lyon, Agent, then |lo- 
eated at the Throop street bridge. In February, 1881, he 
joined with C. B. Flinn as junior partner under the firm 
name of C. B. Flinn & Co., and started a yard at Griswold, 
Iowa, where Mr. Embree went for a year as manager, In 
1882 he returned to Chicago and started a yard at Thirty- 
ninth and Halsted streets. the firm name remaining un- 
changed. In 1883 he bought the interest of Mr. Flinn and 
for a year conducted the business alone. During the next 
year, 1884, he associated himself with Moses F. Ritten- 
house, under the firm name of Rittenhouse & Embree and 
Iccated a yard at Thirty-fifth and Ullman streets, now 
Center avenue. A few years later thev started a yard at 
Sixty-third and Wallace streets. In 1891 Mr. Embree be- 
came associated with John J. Nichols, who acquired an in- 
terest in the Sixty-third street yard and also had a yard 
and docks in South Chicago. In 1892 the Rittenhouse & 
Embree Company was incorporated, with a capital of 
$100,000 and with M. F. Rittenhouse as president, Jesse R. 
IXmbree as vice president and J. Will Embree as secretary. 
Deceased retired from the R'ttenhouse & Embree Company 
in 1895 and the South Side Lumber Company located at 
Ashland avenue and Twenty-second street. where it erected 
a fine hardwood flooring and planing mill plant and also 
established an extensive yard business, which is being suc 
cessfully conducted at the present time. 

In 1890 Mr. Embree, in connection with J. J. Nichols, 
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M. F. Rittenhouse and others, organized the First National 


pank of Englewood, of which institution he was elected its 
first president, a position which he occupied up to the 
time of his death. This bank is regarded as one of the 
most substantial of the city’s financial institutions outside 
of the down town district. Mr. Embree, who made his home 
in Evanston, was a member of the Bankers Club, the Evans- 
ton Club and the Evanston Country Club. He recently 
began the erection of a handsome summer cottage at Lake 
Geneva, Wis., where with his family he had contemplated 
spending his summers. He is survived by his widow, for- 
merly Miss Mary Clayton, of Atlantic, Iowa, and_ four 
children, Clayton J., Mamie H., Rachel C. and James R. 
Funeral services were held from the family residence, 
1637 Judson avenue, Evanston, on Tuesday at 2 o'clock 
and were attended by a large concourse of friends and 
neighbors and men prominent in business circles who knew 
him and admired him for his many sterling qualities. <A 
handsome floral piece among a profusion of tributes was 
contributed by the employees of his company, by all of 
whom he was greatly esteemed. Rey. Dr. Patton, of the 
First Methodist Church, of Evanston, conducted the services 
and was assisted by Rev. Dr. C. B. McAfee and Rev. Dr. 
Stuart. Mrs. Estelle Barr sang several solos. The pall 
bearers were H. H. C. Miller, John C. Shaffer, O. M. Zeis, 
Homer E. Tinsman, William T. Eaton and H. C. Staver. 
The remains were placed in a vault in Rose Hill cemetery. 





W. H. H. Day. 


MINNEAPOLIS, MINN., Jan. 27.—W. Hl. H. Day, one of 
the older generation of Minneapolis lumbermen, was a 
victim of the Chicago Great Western wreck at South 
Freeport, Ill., the night of January 22. He was badly 
sealded and inhaled hot steam, but insisted on walking 
with the rest to Freeport, dying about three hours after 
the wreck as a result of his injuries and the exposure. 
Mr. Day was born in Washington county, Maine,- in 
1839, and came to Minneapolis in 1854 with his father, 
Leonard Day. J. W. Day, another son, had come out 





THE LATE W. H. H. DAY, OF MINNEAPOLIS, MINN. 


the previous year, entering the lumber business. They 
formed the firm of J. W. Day & Co., which engaged 
in logging and sawing until about eight years ago, when 
they gave up their manufacturing interests and devoted 
themselves to retail trade. Three years ago W. H. H. 
Day sold out his interest in the business, which is now 
managed by Eugene H. Day, a nephew. He leaves 
three children and a widow. 





Albert Russell. 

Albert Russell, formerly a well known retail lumber- 
man in this city, died on Monday, January 26, at Colo- 
rado Springs, Colo., where he had gone for his health. 
He was a native of Littleton, N. H., where he was born 
in 1850, and came to Chicago in 1881. 

Mr. Russell was first established in the city retail 
trade on Lincoln avenue, near Fullerton, where he located 
in 1886. A year or two later he removed to Clybourn 
avenue and Chester street, selling out two years later 
to the Edwin S. Hartwell Lumber Company. In 1889 he 
bought the yard of Thomas Foster at Canal and Fulton 
streets, and later for several years had a yard at Hal- 
sted and Kinzie streets. In 1897 he leased the yard at 
40 West Chicago avenue, which on account of ill health 
he sold out to the John E. Burns Lumber Company in 
November, 1899. 

Deceased was regarded as an unusually well posted, 
practical lumberman, and educated many of the younger 
generation of the Chicago trade in the rudiments of 
the business. He was the originator of the quick de- 
livery system now so greatly in vogue, buying the first 
spring wagon for use in expediting orders. He was also 
& pioneer in the construction of modern lumber sheds 
of large capacity and was instrumental in the introduc- 
tion of white cedar shingles into this market, making a 
Specialty of that variety. 

Mr. Russell was prominent as a member of the Engle- 
wood Baptist church and some years ago organized the 
Young Men’s Christian Association in that section of 
the city. A widow and three children are left to mourn 
his loss. Funeral services were held at the Englewood 
Baptist church on Thursday afternoon at 2 o’clock, and 
were largely attended. The interment was at Oakwoods. 





Maj. James B. Wood. 


Boston, MASs., Jan. 26.—James B. Wood, of the J. B. 
Wood & Son Company, who died January 17 of an attack of 
laryngitis, was prominent in Concord, Mass., for many years. 
le was born in that town in 1824, started a lumber and 
coal yard in 1865, and was for many years the only dealer 
in town. His son, Richard F. Wood, continues the busi- 
hess. His daughter married Herbert Blanchard, of the 
Blanchard Lumber Company. Mr. Wood served as select- 
man, captain and major in the militia, and as water com- 
missioner. He was a member of Corinthian Lodge, A. F. 
and A. M., and of Walden Chapter, R. A. M. 





Henry Gilson. 


Mitrorp, N. H., Jan. 15.—Henry Gilson. one of Milford’s 
most prominent business men, died in this city January 
15, after an illness of a few days’ duration of pneumonia. 
He employed a large number of men and was one of the 
most well known lumbermen of southern New Hampshire. 
€ was also heavily interested in real estate. He leaves 
& widow and two sons. 








William S. Tomkins. . 


New York, Jan. 26.—William 8S, Tomkins, aged 63, a re- 
tired lumber dealer, died on January 23, at his home in 
Montclair, N. J., after a long illness. 


DOORS AND MILL WORK. 
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General trade in doors and mill work has been increas- 
ing slowly in the past week and distributers in some 
sections of the country are disappointed at the small 
volume of business coming to hand. Orders in the west 
and more particularly the southwest are scarce and 
while some of the door men are doing a fair business, 
it is considerably below what they had expected. In 
the eastern territory there is a much better showing, 
demand appearing to be about as heavy as could well 
be looked for. Weather conditions have not been at 
all propitious to a good business in many parts of the 
country, but the door men are hopeful and believe they 
have reason to expect better things next month. 

a co ae 

In the Chicago district there is a moderately good 
demand and several of the local distributers say they 
are really quite busy, with considerable old business 
still requiring attention and new business coming in 
at a rate that makes them feel comfortable regarding 
the outlook for spring. Chicago territory is undoubt- 
edly making a better showing just now than any other 
section of the country, as building is going forward 
regardless of season or weather and indications for re 
newed activity in the spring are in the highest degree 
favorable. Some of the local door men say they are 
still having a fair demand for carloads, but others re- 
port very little doing in this line and the supposition 
is that carload business is about over with for the 
season. Quite a number of estimates for odd work are 
coming in, which is a token of spring business and this 
may be expected to steadily increase through the coming 
two months. There is still a goodly number of calls 
for small lots of stock goods and the aggregate of cur 
rent business in ‘this immediate section is not far from 
normal. 

ce at * 

Prices are again inclined to be irregular in two or 
three sections of the country, but in the main are well 
held. On carloads there is little disposition to do any 
shading. The situation in this respect is materially 
improved over what it was in the fall and early win 
ter. What little trouble there is involves only local 
shipments, but it is expected that a meeting of door 
men will be held within a few days, at which it is 
likely that a remedy will be found that will prevent any 
serious demoralization. Doors are holding generally 
firm, their pronounced scarcity having proved to be too 
strong a factor for the price cutters to ignore and in 
some instances dealers have advanced prices above the 
regular list. 

Stock of window glass in the hands of manufactur- 
ers and jobbers are said to be of only moderate size. 
Some friction is being caused between glass manufac- 
turers and jobbers over the fact that a number of the 
latter have not as yet taken all of the allotment made 
them last month and it is said that as a result prices 
have shown some uneasiness, although the trouble has 
thus far been limited to two or three jobbers. The 
manufacturers are holding firmly to prices and it is 
believed will be able to control the market with fully 
as strong a hand as when the trouble occurred several 
months ago, on which occasion they made the jobbers 
fill many of their low priced orders with high priced 
glass. It is not likely that the latter element will again 
make the effort to influence prices on window glass in 
first hands by cutting their prices to the small jobbers 
and sash and door men, having acquired wisdom by their 
experience. 

* * * 

The Kansas City, Mo., sash and door men report an 
especially good demand for odd sizes. The estimators 
have been busy since the first of the year. A number of 
good contracts have been placed this month and there 
is a heavy business in prospect. The most of this de- 
mand is local, as there is considerable activity in build 
ing circles, but there is a nice line of mill work trade 
coming in from other points. The call for local shi 
ments of regular sizes has hardly become active, al 
though some orders are coming in and there is an in 
creasing inquiry. The carload business has been quite 
good this month, but the competition has been strong 
and the prices received have not been satisfactory. The 
market is reported fairly firm on. local shipments. 

* * a 


Sash and door operators at North Tonawanda, N. Y., 
state that as this is the dullest season of the year they 
are not dissatisfied with the small amount of new work 
being booked. They do not expect much revival of trade 
before about March 1. Prices and stocks are reported 
practically the same as for several weeks. 

a we * 

The woodworking mills at Buffalo, N. Y., report some 
slackness in the demand for doors and there is a pros- 
pect of somewhat less business for the rest of the 
winter. The cold weather has almost entirely shut off 
out door building, though it will begin again as soon as 
there is promise of spring, as there are numerous sim- 
ilar large building enterprises in sight. Mill men say 
that prices must be 10 percent higher next season than 
they were last or there will be no money in the busi 
ness. 

a 7 % 

The seasonable dullness in doors and sash does not 

seem to worry any one particularly in the New York 





Blue Ridge us. 
White Pine 


Dressed, 
We Are Headquarters for 


WEST VIRGINIA YELLOW POPLAR, 





(Surplus 40 Cars 1s and 2s,) also 


Plain and Quarter Sawed White Oak. 
Basswood, Ash and Hemlock. 


ALL BAND SAWED, 
ROUGH OR DRESSED. 


W. M. Ritter Lumber Co, 


General Office, COLUMBUS, OHIO. 


MICHIGAN HARDWO0 


THE WHITE MILL PRODUCT. 


MAPLE, ELM, BEECH, 
BASSWOOD, BIRCH, ETC. 
HEMLOCK LUMBER. 
ANNUAL CAPACITY 
80,000,000 FEET. 
CEDAR SHINGLES. 


Prompt shipments direct from our mills by rail 
or water, or from our yards by rail or canal, 


CARGOES A SPECIALTY. 


Ww. H.WHITE & Co. 


Wholesale Forwarding Yards: MILLS: 
NORTH TONAWANDA, N. Y. BOYNE CITY, MICH. 


JAS. A. WHITE, Manager at Tonawanda. 












































































12,000,000 feet of well 
selected Rough Poplar 
on hand. 


BEVEL SIDING, 





ALE AND BEER, 


DROP SIDING, STAVES AND 
CEILING, BASE, HEADING, 
CASING, SHELVING, } DOOR JAMBS, 
CORNER BOARDS. WINDOW JAMBS. 


SWANN-DAY LUMBER CO. 


CLAY CITY, 
KY. 


~errwrweT'*'*'**'''''''''''''''"vTv"T"T""7,7" 
fe be bp bp bb bb bb bb bb be bb bi hh hh he hi hh he he hh 


Redwood Shingles 


The best shingles made. We have 
them in our yard at Ludington, Mich- 
igan, and can ship promptly,— part 
cars if desired, along with Hemlock, 
White Pine, Lath, Cedar Shingles, or 
Maple Flooring. It’s the celebrated 
brand of “Elk” flooring, too,—none 
better, few as good. 

If you don’t want to tie your money 
up in full cars, and want the best, send 
us your orders. 


THE STEARNS COMPANY 


Grand Rapids, Mich. 
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: Federal Trust & Savings Bank : 


CHICAGO. > 
La Salle Street, Northeast Corner Adams, 


4 
Capital, $2,000,000. Surplus, $500,000. } 
BANKING, TRUST AND SAVINGS DEPARTMENTS. 


We solicit the accounts of banks, corporations, firms and 
individuals, with the assurance of courteous treatment. 
OFFICERS: } 
E. H. GARY, Chairman of Board. 
THOMAS P. PHILLIPS, President. 
NATHAN G. MOORE, Vice President. 
CHARLES 8S. CASTLE, Cashier. 
F. J. SCHEIDENHELM, Asst. Cashier. ( 
EDWIN L. WAGNER, Asst. Cashier. = ¢ 
IRVING J. SHUART, Secretary. 
BOARD OF DIRECTORS: 
E. H. Gary, Chairman of Board, U. 8. Steel Corporation. 


4 
Norman B. Ream, Capitalist. q 
W. J. Chalmers, Treasurer Allis-Chalmers Company. 
4 
4 


Charles Deering, Deering Harvester Company. 
P. Phillips, President. 
B. Shedd, Knickerbocker Ice Company. 


=. Nusbaum, Capitalist. 

G. Moore, Wilson, Moore & Mcllivaine, Lawyers. 4 
N. Vance, Prest. National Exch. Bank, Wheeling, W. Va. ¢ 
D. W. Burrows, D. W. Burrows & Co., Insurance. 

W. E. Phillips, Treasurer Dolese & Shepard Company. 

E. J. Buffington, President Illinois Steel Company. 
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THE INTERSTATE TRUST 
AND BANKING COMPANY, 
OF NEW ORLEANS, LA., 
WITH A PAID UP CAPITAL 
AND SURPLUS OF TWO 
MILLION DOLLARS, HAS 
EXCEPTIONAL FACILITIES 
FOR HANDLING THE AC- 


COUNTS OF LUMBERMEN. 






























































Do You Ship in Car Lots 


If so you should have the 


RED B00 The Recognized Author- 

g ity on Lumber Credits. 

It Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Uperating Mill), Wood Box Manufacturers, 
Hardware Dealers, carrying stock of sash, dors and blinds. 

MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 
kind. Published in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 
lection departmentin connection. Claims collected any- 
where. Try us. 


Lumbermen’s Credit Association, 
Established 1876, CHIC AGO. 


Mention this Paper. 


EORGIA LONGLEAF =ocn CQ. 
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The Ensign Lumber bompany 








One failure has just been reported, but the 
Shop 
lumber shows no sign of weakening in price, and when 
sales are made list figures are usually obtained. 


market. 
concern had not been in existence very long. 


* * * 


At Baltimore, Md., the sash, door and blind trade is 
satisfactory for this season of the year. Considerable 
work is being contracted for and the outlook for 
spring is favorable. Building activity, though naturally 
restricted at the present time, gives every promise of 
attaining liberal proportions and the manufacturers 
are looking forward to a prosperous year. 


* * * 


Door manufacturers of Minneapolis and St. Paul, 
Minn., put their advanced list for sash in effect last 
Monday, it being based on the advance in glass, but 
actual selling prices are unchanged by this action. Buy- 
ing for the spring trade has not commenced in any 
quantity, and dealers do not feel able to advance sell- 
ing prices under such conditions, though they are doing 
business on a margin which warrants a considerable in- 
crease. 

* A * 

Advices from Everett, Wash., state that the recently 
organized association of sash and door manufacturers 
in that section expects to induce a reform in checking 
the manufacture of 14-inch stock. The association 
includes all of the sash and door factories in Everett, 
as well as a majority of those in Seattle, Tacoma and 
Portland, and has recently put into effect a slight ad- 
vance in the price list. The Everett factories are all 
running full time and with plenty of orders ahead. 





FINANCE AND TRADE. 


BADD L LI I 


The record of bank clearings indicates a satisfactory 
and normal condition of the money market and of busi- 
ness. There is no great gain over the figures of a year 
ago which would indicate an undue expansion of specula- 
tion, neither 1s there a loss which might indicate slug- 
gish business. The clearings for the entire country for 
the week ending January 22 were $2,396,267,462, a gain 
of 7.6 per cent as compared with the corresponding week 
of 1902. The increase in New York city was 5.9 per- 


eent and in the country outside of New York 10.5 per- | 


eent. The increase in clearings is well distributed over 
the country, the only exceptions among the larger cities 
being St. Louis, Baltimore, Detroit and Denver. Gains 
of over 10 percent were recorded in Boston, San Fran- 
cisco, Cincinnati, Cleveland, New Orleans, Louisville and 
Milwaukee, among others, such a distribution indicating 
the general business activity. 
* * * 

This is the harvest season in Australia and it is now 
stated to be beyond doubt that the harvest will be « 
failure and must be followed by heavy importations 
from other countries. According to the state depart- 
ment it is estimated that fully 200,000 tons of bread 
stuffs must be imported. Australia is usually an ex- 
porter, but this year the only member of the common- 
wealth which will have anything for export is South 
Australia. The necessary supplies will, for the most 
part at any rate, be drawn from the United States. Al- 
ready 15,000 tons are reported afloat for New South 
Wales, most of it shipped from California, 

* * * 


A dispatch from Washington on Monday of this week 
stated that the finance committee of the senate has for- 
mally considered the bankruptcy bill as it came from 
the house of representatives and amended it. Pressure 
from the attorneys and others who were interested in 
the legislation has been so great upon members of the 
senate from the middle west that they have in the past 
few days consulted with the members of the steering 
committee of the senate and made a canvass of the re- 
publican senators. They have reached the conclusion 
that the bill will be passed without further amendment 
if the time can be secured for its consideration and the 
statehood bill does not block the way. 


* * * 


The Kirby Lumber Company, of Texas, has adopted 
the plan of warehousing its stock and realizing on ware- 
house receipts, thus making much capital available that 
otherwise would be tied up in stock at its various mills 
or piled in yards and sheds awaiting shipment. This 
method, long prevalent in cotton and grain, is compara- 
tively a new departure in the lumber business. The 
Kirby company carries in stock at its various plants ap- 
proximately 60,000,000 feet of lumber, representing a 
large amount of capital. The warehousing of the lum- 
ber will free the capital so that it can be utilized in ecar- 
rying on the business of the big concern. This practically 
puts upon a cash basis a large percentage of the Kirby 
company’s trade, particularly with regard to that por- 
tion of its cut intended for export, and it is also true 
of much of its bill stuff material cut for domestic use 
and which has been “held up” for some time on account 
of car shortage. 

* * * 

A development of the early future will doubtless be 
the systematic handling, by trust tompanies and large 
financial corporations, of timber properties. The bond- 
ing of timber lands or stumpage is a comparatively new 
development, but it has been investigated by several 
financial concerns that are giving it their approval, and 
others will doubtless follow as soon as they may receive 
some substantial evidence of the approval of those al- 
ready taking hold of this class of securities, Several 





transactions have been entered upon looking toward the 
bonding or mortgaging of such properties to the extent 
of $1 a thousand feet, or on an acre of land containing 
10,000 feet of lumber an advance of $10 against a mort. 
gage covering a stumpage value of $3, or, more prob. 
ably, from $2.50 to $3.50. 


* * * 


Notable among the railroad transactions of the week 
was the incorporation at San Francisco, Cal., of the Chi. 
cago, Rock Island & Choctaw company to build a rai}. 
road from Amarillo, Tex., to Tumicari, Guadaloupe 
county, that state, connecting the Choctaw and Rock 
Island systems and giving a short line to the Memphis 
& Little Rock to El Paso. The line is to be built this 
summer and is capitalized at $1,500,000. ‘The head. 
quarters will be in this city and at Alamagordo, Tex, 

* * * 


Advices apparently confirming the transfer of thp 
Chicago Great Western road to the St. Paul were ye. 
ceived from New York city this week, said to be the con. 
summation of a deal entered into early last year when 
the St. Paul went so far as to take an option on the 
Great Western property at prices of par for the pre. 
ferred “A” stock, 75 for the preferred “B” stock and 50 
for the common stock, the intention being to divide the 
Great Western with the Chicago & North Western, giy- 
ing the latter the Kansas City branch. When it seemed 
probable the option would be exercised the differences 
between the Hill and the Harriman interests developed 
and unsettled public belief in the good faith of the much 
talked about community of interest arrangements be- 
tween western roads, 





PITTSBURG AND A PITTSBURGER. 
(Continued from Front Page.) 


Personally, Fred Raymond Babcock is a man of intel- 
ligently boyish features but of stalwart proportions. He 
is eminently domestic in his tastes, but is an indefatig- 
able worker. It is rarely that a call can be made at 
his splendid offices, 911-914 Frick building, that Mr. Bab- 
cock cannot be found at his desk, with a welcome smile 
and cordial grasp of the hand for every visitor. His 
manner is invariably the personification of frankness and 
cordiality and, perhaps, to these attributes more than 
any other particulars may be traced his popularity and 
success in life, , 

Mr. Babcock is ex-president of the Pittsburg Whole- 
sale Lumber Dealers’ Association, not elected by his own 
volition but because his confreres were unanimous in his 
selection. In that position he reflected credit and dig- 
nity on the organization, and he added new laurels to it 
last week, when, as chairman of the committee having 
in charge the entertainment of the Union Association 
of Lumber Dealers at its meeting in Pittsburg, he dis- 
played the qualities of host par.excellence. 

It is hard to pay a tribute,to a man of the inherent 
modesty of Mr. Babeock without offending his sensibili- 
ties, and the AMERICAN LUMBERMAN will only add that 
it takes pleasure in joining with Mr. Babcock’s confreres 
at Pittsburg in expressing its utmost admiration for 
him, as a high class lumberman of strict integrity, as 
a loyal friend and a royal good fellow. 


APA OIOOIII™™ 


CASUALTIES. 





Colorado, 

Denver—The Denver Box Company’s plant was totally 
destroyed by fire on January 23; loss $15,000, with $2,000 
insurance, 

Connecticut. 

Meriden—The stair building shop belonging to Hermon 
Fk. Hubbard was destroyed by fire on January 20; loss $10, 
000, loss covered With insurance. 

Illinois. 

Colfax—The planing mill and lumber yard of KE. Hine- 

line were destroyed by fire on January 28, loss $10,000. 


’ Maine. 


‘Turner (near)—Burden’s barrel factory was totally de- 
stroyed by fire on January 19; loss $4,000, with $500 in- 
surance, 


Massachusetts, 
Brocton—The mill of C. C. Crocker was destroyed by fire 
on January 24.——-The planing and molding works of 


«. E, Jennings were destroyed by fire on January 24; loss 
$3,000, covered with $2,000 insurance. 
Caryville—E. B. Metcalf suffered a $5,000 loss by fire 
last week. ; 
Waverhill—The lumber yard of Taylor, Goodwin _& Co. 
was damaged to the extent of $40,000 on January 27. 


Michigan. 


Maple Rapids—The saw mill belonging to EB. Jones was 

destroyed by fire last week. 
Mississippi. 

Laurel—A boiler explosion totally destroyed the mill be- 
longing to J. W. Neesom and killed his three sons. Loss 
$1,000. ; ! 

North Carolina. 

Fayette—W. H. Sykes’s saw mill and one-half a, million 
feet of lumber were destroyed by fire on January 23. Loss 
$30,000, no insurance. 

Oregon. 

Albany—The plant of the Sugar Pine Mill & Fixture 
Company was totally destroyed by fire on January 13, loss 
Tennessee. 

Simonton—A saw mill and $1,000 worth of poplar lumber 
belonging to C. H. Starnes were destroyed by fire on Jan 

uary 19, no insurance. 
Texas. ‘ 

Falls City—The plant of the Alamo Lumber Compan = 
damaged by fire to the extent of $3,500 on January 20, 10 
partially covered by insurance, 

Wisconsin. 

*Wautoma—The saw and planing mill belonging to Charles 

Clark was destroyed by fire on January 21. 
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HARDWOOD DEPARTMENT. 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 27.—A number of Nashville 
lumbermen are in Cincinnati today attending the first 
annual meeting of the Hardwood Manufacturers’ Asso 
ciation. Almost every firm in the city is represented. 

The Columbia Hardwood Lumber: Company. 2 new con- 
cern, has opened offices at_ 410 Wilcox building. S. W. 
Benbow is in charge. It is a Chicago institution 
which has done a general business in hardwoods for the 
past ten or twelve years. Mr. Benbow has been with 
the concern several years. He wants to buy anything 
in the way of hardwood stocks, either green or dry. 

John H. Baskette, of the Prewitt-Spurr Manufactur- 
ing Company, is of the opinion that it is going to take 
more work to get out hardwood lumber from now on 
than ever before, and that it is going to cost more to 
manufacture it into shape for market uses; and that 
therefore it will demand higher prices. Mr. Baskette is 
a great believer in the meeting of manufacturers and 
the exchange of interviews. He thinks these frequent 
meetings have had much to do with the prosperity 
among lumbermen during the past year. 

The Indian Creek Lumber Company is building its 
tram road to Nolachucky, near Erwin, Tenn. It will soon 
be to Love’s station, where it will load its lumber for 
shipment on the South & Western railway, The company 
already has several million feet of fine lumber in its 
mill yard. 

An announcement has been issued by C. B. Carter, sec 
retary of the Southern Supply & Machinery Dealers’ 
Association, for the second annual convention of the 
association to meet April 8, 9 and 10 at the St. Charles 
hotel, New Orleans. 








AMONG THE MEMPHIS TRADE. 


MrempPuis, TENN., Jan. 27.—The situation here is one 
of increasing strength under the influence of the excel 
lent demand coming from all quarters. More mills 
are running in this territory than has been the case 
for some weeks, but while this will have its bearing 
on the future prices of hardwood lumber it does not 
serve to increase the present stocks of dry lumber, 
which are down to the lowest point reached in a num- 
ber of years. At the same: time the demand is well 
maintained and the whole situation easily favors the 
buyer. 

“T never saw trade better,’ said George D. Burgess, 
of Russe & Burgess, “and the indications are that it 
will continue so. I do not look for any change, par- 
ticularly in the direction of lower prices. The mar- 
ket will hold its own until there will be an accumu- 
lation of stocks sufficient to break it. This will hardly 
oceur for a number of months and there is nothing to 
it but maintenance of prices around the present or a 
higher level.’ This about expresses the sentiment of 
the trade at this point on the question of prices. 

The past week was slightly more favorable for pro- 
duction, but the bottoms are so wet that long hauls are 
impossible and many of the interior mills are not able 
to run anything like on full time because of an inade- 
quate timber supply. 

There is an active demand for timber lands in this 
section and several deals have been closed recently. 
R. J. Darnell has returned from Leland, Miss., where 
he has bought the timber on 4,000 acres of land which 
he will cut up into marketable shape as rapidly as 
possible. He has already established a saw mill on the 
tract with capacity of 40,000 feet a day. This mill 
was started this week. I. M. Darnell & Son report 
the purchase of 2,500 acres in two tracts on the IIli- 
nois Central a few miles below Memphis. This will 
be developed as rapidly as weather and labor conditions 
will admit. The same firm is conducting negotiations 
for the purchase of another large tract, containing 
about 10,000 acres, and expects to close the deal in a 
few days. Several other large timber deals are pend- 
ing. The timber lands available are being taken up 
rapidly and the lumbermen here, who have come to 
the conelusion that they must own their own timber 
lands if they are to have a full supply of timber, real- 
ize that they must act quickly. 

C. B. Edwards, representing the Edwards Hardwood 
Lumber Company, Tonawanda, N. Y., is due to arrive 
in Memphis in a few days for the purpose of consider- 
ing the opening of a branch of his company in this 
city. The concern contemplates the purchase of a large 
tract of timber land in the Memphis district and the 
establishment. of a mill in the vicinity of Memphis. 
The office to be opened here is to be for wholesale only. 

The Marked Tree Lumber Company, capitalized at 
$750,000 and chartered under the laws of New Jersey, 
has made application for incorporation under the laws 
of Arkansas. The company owns extensive lumber in- 
terests in Poinsett county, Arkansas, a short distance 
from Memphis on the ’Frisco road, and purposes to 
use one-sixth of its capital stock in the development 
of this property. Charles F. Weidman, of Chicago, is 
the principal stockholder in the company. 

A prominent Boston buyer who was here during the 
Week reported the most pronounced scarcity of quar- 
tered white oak he had ever known. He said that he 
had been all over the south and that he had not been 
able to pick up any lots of importance and that he 
found Memphis much barer than he had expected. 

George D. Burgess, who attended the third annual 
convention of the National Lumber Exporters’ Asso- 
‘lation at Washington on January 21, returned Sun- 
‘ay from New York, where he went on leaving Wash- 
ington. His trip was strictly a business one. Mr. Bur- 
Sess said that the business of the convention concerned 


only the interests represented therein. Secretary El- 
liott Lang, the only other Memphian who attended the 
convention, has not yet returned. He went to Balti- 
more and Norfolk on leaving Washington and thence 
to Louisville and several other places. He is expected 
home Friday. 

F, E. Stonebraker, western manager of the L. H. 
Gage Lumber Company, with headquarters here, has 
gone to Earle, Ark., to look after the mill interests of 
his firm. J. L. Allen, jr., of the J. W. Thompson Lum- 
ber Company, is at Portland, Ark., on a similar mis- 
sion. 

C. E. Lloyd, of the New River Lumber Company, 
Philadelphia, who has been south of here looking after 
his mill interests, stopped off here several days on his 
return. 

Arthur Forchheimer, of Hugo Forchheimer, New Or- 
leans and Frankfort-on-Main, Germany, was here dur- 
ing the week looking after lumber for export. 

F. M. Possell, of Gage & Possell, Cincinnati, is here 
on business. 

Frank P. Woollen, of Chicago, is in Memphis. It is 
reported that he is down here with a view to purchas- 
ing timber lands in this district. 

Thomas McFarland, of Chicago, was among the visi- 
tors here during the week. 

F. D. Bodman, of the Bodman Lumber Company, has 
recovered sufficiently to be able to attend to business 
again. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, Onto, Jan. 27.—J. N. & N. L. Pierson’s 
extensive lumber yard at Cooper and Cherry streets 
was damaged to the extent of $25,000 by fire Sunday 
night. The loss is covered by insurance. 

M. B. Farrin, J. Watt Graham, Ed L. Swain, Frank 
Wiborg, C. N. Korn and others have returned from 
the annual meeting of the Retail Lumber Dealers’ Asso- 
ciation of Indiana at Indianapolis, where they were 
well entertained. 

The fact that the Louisville & Nashville and the Cin- 
cinnati Southern railroads have secured or are about to 
secure better terminal facilities has aroused the lumber- 
men, who want better car service. “We can sell lumber, 
but we can’t get the cars to deliver it’ is the general 
cry. Some firms have been months getting stocks here 
from the south. 

President F. M. Possell, of the Lumbermen’s Club, 
has returned from a second extended visit south. 

The yellow pine people report a fair demand and no 
great change in prices. ‘ 

A convention small as to numbers but large in jollity 
was the meeting of the traveling salesmen connected 
with the firm of Harry R. Browne, wholesale yellow 
pine and cypress dealer of Cincinnati. Business was 
a secondary consideration with this little crowd, who 
enjoyed the hospitality of Mr. Browne for two days of 
the past week, but both sides will profit by the ex- 
change of ideas which were sandwiched between excur- 
sions and theater parties. The meeting was fittingly 
closed with an informal dinner at the Stag hotel. Those 
present were James F. Butcher, of Owosso, Mich.; R. M. 
Boyd, Saginaw, Mich.; Rowland Cobb, Pittsburg, Pa.; 
Walter Sliger, Huntington, W. Va.; M. R. Moran, Indi- 
anapolis, Ind.; C. R. Wise and Harry R. Browne, Cin- 
cinnati. 





ON THE ALABAMA COAST. 


MosiLe, ALA., Jan. 26.—The mills continue to turn 
out their usual quota of stuff, but their output falls far 
short of the demand. Every foot of hardwood is bought 
up far in advance. The market is firm. The Mobile 
Lumber Company is cutting out 90,000 feet of mahogany 
boards for shipment to New York, via the Mallory Line. 
The arrivals at Mobile were 100 pieces of oak and 100 
pieces of poplar. The sales were 200 pieces of oak, for 
future delivery, 70 cubic feet average, at 22 cents. The 
demand is active for good stock. Staves are beginning 
to come in. About 100,000 arrived at Mobile the past 
week. There is a large movement out of New Orleans 
and Pensacola, while Mobile’s exports are confined to 
the receipts. 





THE MICHIGAN FURNITURE CENTER. 


GRAND Rapips, Micu., Jan. 26.—Arthur Rushforth, 
the well known mahogany merchant of Liverpool, Eng- 
land, was here during the past week. He is well pleased 
with the Grand Rapids market and the volume of busi- 
ness done here. He recently shipped to this market 
about 175 fine mahogany logs which will yield approxi 
mately 100,000 feet of lumber, together with a nice as- 
sortment of old vermillion wood and English brown oak. 
Mrs. C. S. Morley is his selling agent here and she has a 
very large clientage among the furniture manufacturers. 
Mr. Rushforth has a number of queer specimens of ma- 
hogany with him, one of them being almost white. 

The Bangor Box & Basket Company held its annual 
meeting January 21 at Bangor and the report of Man 
ager Robbins showed that 1902 was a prosperous year. 
J. E. Sebring, Levi De Haven and A. L. Robbins were 
re-elected directors. 

The annual meeting of the Foster-Winchester Lumber 
Company resulted in re-election of the following officers 
and directors: President, Henry Idema; vice president, 
John, J. Foster; secretary, treasurer and manager, Wal- 
ter C. Winchester; directors, W. C. Winchester, John J. 
Foster, Henry Idema, C. W. Johnson and Fred C. Miller. 

J. Grebel, acting secretary of the Van der Meer-Tim- 
mer Lumber Company, of Zeeland, has sold his interests 
in the company to Lambertus Schiper. 

Smith & Staples, of Cadillac, have contracted with 
Williams Bros. to have 5,000,000 feet of logs sawed at 
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WHITE AND 
YELLOW PINE, } 
CYPRESS, 
) SPRUCE AND 


HEMLOCK. 


Facilities for working all kinds of Poplar, Bass , 
and Chestnut Trim and Mouldings, also Poplar 
Ceiling, Flooring and Bevel Siding. 

IMPORTANT: Our stock is in pile at our mills, ’ 
located cn the W. Va. Central R, R. and Baltimore 


& Ohio R. R., W, Va., which makes it very conven- 
ient for shipment anda saving in freight expenses. 


WM. WHITMER & SONS, 


INCORPORATED. , 
Manufacturers and Wholesale Dealers, PHILADELPHIA, PA. ? 
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WM. H. FRITZ & COMPANY, 
WHOLESALE WHITE PINE. 


Room 30! Crozier Bidg., 1420 Chestnut St., 


We pay cash. Send us your list of what PHILADELPHIA. 


you have to offer m White Pine. 
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- A. THOMPSON, 
Spruce and Hemlock Lumber 


BILL TIMBER A SPECIALTY. 
SPRUCE.AND HEMLOCK BOX SHOOKS: 


915: Betz: Building, 








PROVIDENT LUMBER CO., fittssunc: va. 
Office and Yard, Buffalo, N. ¥., WHOLESALE 
Genesee St. and Erie Canal. 


White Pine, Yellow Pine, 
Hemiock and Oak. 


PHILADELPHIA, PA. 


New York Representative, 
Frank W. Weed, 108 W. 84th 8t. 


Rooms 910-11-12 Penn Square Bldg., 
1416-18 So. Penn Square, 
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YELLOW PINE **rrc'"* FLOORING 


North Carolina Pine, Cypress, 
White Pine and Hardwoods... 


Fli B. Hallowell & Co, ““pattscecerna. 
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¢ J. Randall Williams & Co. 
é YELLOW PINE, 
& WHITE PINE... 
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PACIFIC COAST 
PRODUCTS and 








HARDWOODS. 
515-5'6 ARCADE BUILDING, 


FIFTEENTH AND MARKET 6TS Philadelphia. 
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Importer and 
Manufacturer 


GEO. D. EMERY CO. 


Mahogany Lumber, 
Wholesale Only 


spanish Cedar.... 


Cigar Box Lumber 


and Veneers. 
Office, Mill, Yard, Salesroom, 


Nos. { to 41 Broadway, CHELSEA, MASS. 





Veneer Department. 
M ho: n ’ 
Figured Wainut, 
Bird’s-Eye-Maple, 
Rosewood 


urly Birch, 
Man uetrie Woods, 


itinw . 
Hungarian Ash 
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SAMUEL H. SHEARER & SON 


Manufacturer and Wholesaler 


: White Pine, Yellow Pine and Hardwoods 
; 1101 Crozer Building, PHILADELPHIA. 








60 


AMERICAN LUMBERMAN. 


JANUARY 31, 1903. 














[= _HaRDWoops. ‘| 


Pe Ce CCC CSC COCO VCO VV VVVVVVVYWVWTN 
pe & 4b & pp bp bp tp bp be bby bp by bbe by be bh by he bp be bb hn 


DENNIS BROS. 


Manufacturers and 
Wholesale Dealers in 


Hardwood Lumber. 


We are in the market for OAK, ASH, 
HICKORY and other Hardwood Lumber 
for which we pay cash. Prompt Shipments 
Direct from our Mills by Rail or Water. 


GRAND RAPIDS, MICH. 
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CORRESPONDENCE SOLICITED, 
LONG DISTANCE TELEPHONE. 
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John Arpin Lumber Co. 


GRAND RAPIDS, WISCONSIN. 
Mills and Yards at Bruce, Wis., on the “Soo’’ Line 
Aso at Arpin, on the C M & St. P. Ry., C&N 
W. Ry., and Wisconsin Central Ry. 


General Assortment of Hardwood, 
ALSO HEMLOGK AND PINE. 


Make a specialty of High Grade Flooring. Basswood 
Ceiling, Siding and Moulding, at our Bruce plant. 


ASSORTED 
MICHIGAN 
HARDWOODS 


ON It ed te 





























J, F. Quigley Lumber Go. 


921 MICHIGAN TBUST BLDG, 
GRAND RAPIDS, MICH. 


ODS NS 


Fred W. Upham Lor. Go, 


WHOLESALE 


WISCONSIN and SOUTHERN 


HARDWOODS 


Old Colony Bldg., 



























CHICAGO. 


EE-TAENZER 860. 
HARDWOODS ~C 





THIN BAND SAWED STOCK 


MEMPHIS, TENN. 











We carry at 
all times 


WHITE CANE ASH Siz. 
fourths to one million feet, all thicknesses and thoroughly dry. 
PLAIN RED OAK, pPorrar, cypress, cor- 


TON WOOD, and ail kinds of SOUTHERN HARDWOODS. 


J. W. THOMPSON -LUMBER CO, 


Manufacturers and Wholesalers. MEMPHIS, TENN. 























VENEERS= 


ANDERSON-TULLY CO. Memputs, Tenn. 
GOODLANDER-ROBERTSON LUMBER CO, 


HARDWOOD LUMBER 








Mixed Care of Lumber 
Specialty. 


Memphis, Tenn. 


runing entieiyon BASSWOOD, 


MIXED CARS MOLDINGS, SIDING AND 
FINISHING BOARDS, 


SANFORD & TREADWAY, Menominee, Mich 








the latter’s new band mill. The timber is now coming in. 

The Ocker & Ford Manufacturing Company re-elected 
officers at the annual meeting held this week and de- 
clared an 8 percent cash dividend. 

The Worden Lumber Company, of this city, organized 
about a year ago with capital of $100,000, has bought 
the lumber settlement of Jeffries, Wis., with 11,000 acres 
of surrounding timber lands. The transfer includes sev- 
eral houses, a store and mill with daily cutting capacity 
of 50,000 feet, also nine miles of logging road equipped 
for business. The company has been operating a small 
mill at Fife Lake, Mich., but will soon cut out there, 
when operations will be centered at Jeffries. Officers of 
the company are as follows: President, J. H. Worden; 
secretary, J. D. Case; treasurer, Charles R. Sligh. Mr. 
Worden is now at Jeffries and will be in charge of oper- 
ations there. Messrs. Sligh and Case are at the head of 
the Sligh Furniture Company here. 

The Wisconsin Chair Company expects to cut about 
4,000,000 feet of lumber at its mill near Harbor Springs 
this season. 

The Michigan Barrel Company has declared a dividend 
of 6 percent, and elected the following officers: Presi- 
dent, H. J. Hollister; vice president, Edward Fitzgerald; 
secretary and treasurer, A. B. Porter; directors, H. J. 
Hollister, J. M. Barnett, P. C. Fuller, Edward Fitzgerald, 
J. C. Holt, F. A. Gorham and A. B. Porter. 

At the annual meeting of the Wisconsin Lumber & 
Bark Company these officers were elected: President, W. 
A. Phelps; vice president, C. H. Hackley, Muskegon; 
treasurer, John H. Bonnell; secretary, Charles A. 
Phelps; directors, William A. Phelps, Charles H. Hack- 
ley, Muskegon; J. H. Bonnell, C. A. Phelps, Henry Ideima, 
C. A. Felger, D. C. Oakes, Grand Haven. 

The plant of the Barker Cedar Company at Barker’s 
Siding, near Levering, is now the property of the Lake- 
wood Lumber Company, of which H. W. Carey, of Man- 
istee, is president. The Barker company has been in the 
hands of Messrs. Gillette and McKey, of Benton Harbor, 
as receivers for several years. O. J. Smith, of Manistee, 
is the new superintendent and the property will be 
greatly improved in the spring. The company has large 
timber holdings and will buy more, having options al- 
ready on 1,800 acres in that vicinity. 

New corporations filing articles this week at Lansing 
are as follows: W. H. Doyle & Son Cedar Company, De- 
troit, $25,000; McDonald Lumber Company, Benton Har- 
bor, $30,000; Lakewood Lumber Company, Grand Rapids, 
$100,000. 





SAGINAW VALLEY NOTES. 


Bay City AND Sacinaw, Micu., Jan. 27.—The price 
of maple logs is reported to have advanced on the 
Mackinaw division of the Michigan Central, as high 
as $8.50 having been paid last week. 

S. L. Eastman reports the maple flooring business 
active, with a good demand. His plant will be fully 
stocked for the next season. 

The Boyne City Lumber Company has recently pur- 
chased forty forties of fine hardwood timber lands in 
Montmorency county southeast of Atlanta and _ the 
company will lumber the tract. 





WESTERN NEW YORK TRADE. 


Burrato, N. Y., Jan. 27.—Some of the yards are 
still well stocked with plain oak but short of quartered, 
which means that there is little choosing between the 
cuts. 

The American Cabinet Company is beginning this 
week to get down to business at the new mill on the 
northern border of the city. It will make oak tables 
as well as chiffoniers. 

Secatcherd & Son are finding a little more activity to 
the Memphis log trains, but are able to run the second 
mill only a part of the time. The product mostly goes 
elsewhere. a large part of it for export. 

H. T. Kerr, manager of the Janes-Keeney Lumber 
Company. will return from the mills in Mississippi 
next week. The office reports that the mills are run- 
ning every day. The lumber, oak, cypress and gum for 
the most part, is largely sold south. It is expected 
that the name of the company will be changed to the 
Keeney Lumber Company before long. 

Traffic Manager Hurlbut, of the National Hardwood 
Lumber Association, was down from Chicago last week 
and met the dealers for a discussion of freight rates. 
Quite an amount was raised to carry the “war” on, 
pine dealers joining with the hardwood men to see that 
Buffalo was not made to pay too much for what she 
geta out of the roads. ; 

C. H. Stanton will go this week to look up the Na- 
tional hardwood inspection situation in Michigan, ex- 
pecting to meet all the national inspectors in the state 
before returning. 

H. 8S. Janes is now the secretary of the Empire Lum- 
ber Company in place of W. S. Hollister. who has held 
the position since the retirement of O. FE. Yeager. Mr. 
Janes was with the company several years ago and now 
returns as a stockholder. This appears to be the prin- 
cipal change made at the annual meeting of the com- 
pany last week. 

PAPPPPPP LPP 


NORTHWESTERN TRAVELERS TO MEET. 


Secretary Robert Blackburn. of the Northwestern Lum- 
ber and Sash and Door Traveling Salesmen’s Association. 
has issued from his affice in Milwaukee the following 
notice: 


The sixth annual meeting of the Northwestern Lumber 
& Sash & Door Traveling Salesmen's Association will be 
held at the Hotel Pfister. Milwaukee. Wis.. at 9:30 a. m.. 
Wednesday. February 18. 


Questions of nnusnal importance are said to be slated 








for the coming annual meeting of the Northwestery 
traveling men’s organization. Aside from the social at. 
tractions inseparable from the gatherings of this wel] 
known association, the questions of vital interest which 
are discussed at its annual meetings should and doubt. 
less will insure the attendance of practically all its mem. 
bers. 


LOCAL AND PERSONAL. 


——erormm 





W. H. Waltz, manager of the Baltimore Sash & Door 
“Company, of Baltimore, Md., was a Chicago visitor this 
week. 


Eugene Shaw, of the Daniel Shaw Lumber Company, 
Eau Claire, Wis., was in the city on Monday last, 
accompanied by Mrs. Shaw. 


A new factor in the wholesale trade in southern lum- 
ber in Boston is Frederick S. Ramsay, who has opened 
an office at No. 147 Milk street, where he will make a 
specialty of kiln dried North Carolina pine and Georgia 
longleaf pine. 


M. F. Rittenhouse, president of the Rittenhouse & 
Embree Company, of this city and also extensively in- 
terested in the Wisconsin Oak Lumber Company, of 
Frederick and Luck, in Polk county, Wis., is visiting 
the latter company’s scene of operations. 


The W. W. Herron Lumber Company, of Mobile, Ala., 
has been sending out to its customers, present and 
prospective, a box of excellent lead pencils made by 
the Dixon Crucible Company, of Jersey City, N. J. The 
pencils are of the highest grade and will prove a popu- 
lar trade getter for this hustling Mobile concern. 


W. B. Jones, for several years in the employ of John 
A. Gauger & Co., at Twenty-second and Laflin streets, 
this city, has recently affiliated himself with the Lock- 
wood & Strickland Company, a well-known sash and 
door manufacturing concern at Forty-ninth and Hal- 
sted streets. Mr. Jones will look after the country de- 
partment of this concern. 


Walter Alexander, of the Alexander-Stewart Lumber 
Company, Wausau, Wis., was in Chicago this week, ac- 
companied by his wife, on the way to California. It is 
their intention to sojourn in Los Angeles and vicinity the 
coming two months. It is more than possible, also, that 
Mr. Alexander will look after timber interests on the 
coast during his stay there. 


J. H. Amundson, president and secretary of the 
Mason City Wholesale Lumber Company, of Mason 
City, Iowa, was a visitor in Chicago last week. He 
does a general wholesale and commission business in 
carload lots. Mr. Amundson was on his way east 
and says that 1902 in his section was a very pros- 
perous year and that 1903 will hardly be able to equal 
it, although a larger amount of good lumber may be 
used in building operations. 


On Friday D. M. Rose of D. M. Rose & Co., Knox- 
ville, Tenn., saw mill and planing mill operators, chiefly 
in poplar, escorted by Fred D. Jones of the Berlin 
Machine Works, paid a visit to Chicago. Mr. Rose 
attended the Hardwood Manufacturers’ convention in 
Cincinnati and left on- Wednesday evening for the 
north. Not long ago Mr. Rose built a saw mill equipped 
with telescopic band and evidently is now in search of 
new planing mill equipments 


The Kelley Shingle Company, of Traverse City, Mich., 
announces a change in its name to the Kelley Lum- 
ber & Shingle Company, the management remaining the 
same. The concern is one of the most prosperous lum- 
ber institutions in the lower peninsula and has greatly 
inereased its business during the past year or two. The 
company has of late been making a specialty of cork 
pine lumber and has built up a considerable trade, de 
voting more of its attention to lumber than to shingles, 
which for a time was its chief line. 


Perley Lowe & Co., of this city, have bought from 
Isaac Stephenson, of Menominee, Mich., his two-ninths 
interest in the Peshtigo Company, of Peshtigo, Wis. 
Perley Lowe & Co. have for several years past been 
the owners of a one-third interest in the company, and 
Mr. Lowe is its president. By this recent purchase 
the firm becomes the owner of five-ninths of the capital 
stock of the company. It is expected that they will 
buy the interest of the Wells estate also, although this 
transaction had not been concluded at latest accounts. 


H. B. Leavitt, general manager of the Arkansas Lum- 
ber Company, Warren, Ark., was in the city on a busl- 
ness visit this week. Mr. Leavitt reports a consider: 
ably improved trade for yellow pine and a steady bet- 
terment of prices, his company selling all its No, 2 
boards and No. 1 and No. 2 dimension at the full list. 
There is still some shading on finish, he says, but the 
market is gradually improving. Cars have been much 
more plentiful since the first week in January and 
most of the Arkansas lumbermen are now enabled to 
make reasonably prompt shipments. 


A. Winklebleck, of 4013 Ellis avenue, this city, has 
recently purchased the plant of the T. L. Wright Lum 
ber Company, at Kingbee, Ripley county, Mo., together 
with its timberland, which embraces about 10,000 acres. 
Mr. Winklebleck has been a dealer in hardwood lumber 
in the Chicago market for a number of years past and 
has generally made a specialty of railroad material. 
The plant is said to be one of the best in its section 
of Missouri and will be operated by Mr. Winklebleck 
under the style of the A. Winklebleck Lumber Com 
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pany. The Chicago business will be continued unde: 
his individual name, as _ heretofore. 


The T. D. Kellogg Lumber & Manufacturing 
Company, of Antigo, Wis., which recently  sus- 
tained the loss of its president, T. D. Kel- 
logg, by death, will, it is stated, continue its 


pusiness on the same lines as have heretofore been 
followed. H. B. Kellogg, son of the deceased, will be- 
come the head of the concern and look after its outside 
operations and Miss Tracie Censky will continue in 
charge of the office and in her position as secretary 
and treasurer as before. Logging operations are being 
carried on actively by the company and it will have 
abovt 7,000,000 feet of logs on hand by spring. The 
bulk of the product of these logs is already sold to 
the E. Sondheimer Company, of Chicago, and the Curtis 
& Yale Company, of Wausau, Wis. 





HYMENEAL. 





Pierce-Severson. 

The coming marriage is announced of Anson 8. Pierce, 
of IKkhinelander, Wis., and Miss Clara B. Severson, «f 
Denver, Col. The ceremony is to oceur on February 4 
at the home of Mr. Pierce’s brother in Chicago. ‘The 
groom is a member of the well known firm of Silver 
thorne & Co., Tonawanda, N. Y., and has the manage- 
ment of its western interests, with headquarters at 
Rhinelander. He is also president of the Oneida Mining 
Company, a corporation operating gold mines in Colorado. 
While on a trip of inspection to the mining properties 
of his company last summer he met the future Mrs. 
Pierce and an attachment sprang up which resulted in 
the announcement of their engagement. Mr. Pierce and 
his bride-to-be will make their home in Rhinelander, 
where they will go after taking a short wedding tour. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


The convention season is at its height and both buyer 
and seller are making the most of their opportunities. 
These occasions are utilized to establish a fraternal 
feeling between the two parties to the lumber trade 
more than to push sales or to purchase stocks, although 
neither party is blind to the opportunities offered. 
The retail dealer is interested in the various displays 
of woodwork set forth for his inspection, and the sales- 
man is engaged in the task of cementing his acquaint- 
ance with the retailer and educating him along lines 
of improvement in manufacture. The occasions are 
utilized by the retail dealer in adding to his stock of 
information regarding the various sources from which 
he can secure supplies. While it is natural, therefore, 
that business should slacken somewhat during this pe- 
riod of general relaxation, the sentiment of the trade 
is that business during this month has been exceptional 
ly good. This includes every branch of the lumber in- 
dustry and also the sash and door men who have shared 
in the general prosperity. There has been no change in 
prevailing conditions in any part of the country. There 
seems, however, to be a colorable strengthening in prices 
on all commodities, which is due in a great measure to 
the increasing demand at a time when orders are nor- 
mally scarce, so that the outlook is now better than 
for the same period in other years. 

~ * * 








The position of yellow pine continues to improve. In 
individual cases the list is being shaded in order to 
secure desirable trade or to move surplus items, but 
as a general proposition the market is much more steady 
with an advancing tendency. Orders are coming prin- 
cipally from the central and southern states where spring 
weather will begin in the course of a few weeks. A few 
of the markets of the north that have been invaded by 
southern pine are not heavy customers at this time, 
owing to the suspension of practically all classes of 
building. Stocks are badly disorganized. There is still 
an abundance of uppers in the hands of manufacturer 
and wholesaler, but this stock is moving with more free 
dom than formerly. The lower grades of stock are still 
being called for in large quantities, and it is getting to 
be a difficult matter to secure assortments to supply 
the demand. Export business continues fair and read 
ily absorbs the stock offered. The demand has been 
for both yard stock and railroad material for construc 
tion and repair purposes. 

* 7 + 

Hardwoods continue their uninterrupted climb up 
ward, The prices recommended at the Cincinnati con 
vention show the faith of the men who produce this 
lumber in the stability of present conditions. The prices 
for oak and poplar adopted at the meeting in question 
are perhaps a little above the average selling values at 
the present time, but are justified by many individual 
sales at prices fully as high. In many items the diffi- 
culty lies in securing stock at any price. The buyer 
1s confronted with a double-barreled proposition which 
1s difficult to overcome. Under present conditions there 
1s a big inducement to manufacturers to hold their 
stock, and many are doing so and thus withholding sup- 
plies from the market. While this is due to the con- 
stantly increasing value of the goods, it tends to in- 
crease that value and to hasten the enhancement of 
quotations so that there is the operation of a sort of 
endless chain which, until some radical change in the 
situation is encountered or the limit of the consumer’s 
ability to pay is reached, will continue to boost prices. 
Practically all woods are showing the same conditions 
as the leaders, which unquestionably are quartered oak, 
poplar, cottonwood and basswood. Cottonwood shows 
some of the most remarkable figures in comparison with 
old time prices, while basswood is pretty nearly out of 
the market, with fancy prices being paid for what busi- 
ness is being transacted. 


Spruce is firm, with a demand sufficient to absorb all 
offerings. The pulp men’s heavy purchase of spruce tim- 
ber lands has had a tendency to give strength to this 
item. While trading has not been in any manner ex- 
ceptionally heavy, the demand is about equal to the 
stock offered. 

Combined export and eastern consumption puts the 
Pacific coast woods in excellent condition. There has 
been some apprehension of a decline in the demand for 
this stock compared with the supply, but there is noth- 
ing in the present market to substantiate the predic- 
tion. One reason for the continued good trade is to be 
attributed to the widespread demand these woods have 
enjoyed during the past year, and it is to be taken into 
account that this demand is still growing. Naturally 
the fact that the demand comes from a variety of sources 
tends to give a stability to the market that would not 
obtain were the demand of a local character. Rough 
weather during the past few days has caused shipments 
in the west to be somewhat delayed. Redwood as an 
export article is in even greater favor in the Orient, 
Australia and Europe. Consumption in eastern states is 
increasing steadily and it promises to become one of 
the most popular woods on the list of building and fin- 
ishing materials. 

* * * 

Northern pine is quiet and prices nominally the same. 
In some markets there has been a fairly good inquiry, 
but the tendency of the trade is to quietness, with a 
tinge of dullness at some points. The attention of 
the retailer is taken up with convention work or at- 
tendance, and there is not enough desire on the part 
of the wholesale man to part with his stock to induce 
any special effort looking toward the sale of lumber. 
It is still a question for the future to decide whether 
or not the stock on hand will prove sufficient to last 
until the new stock is available. As a matter of fact, 
however, the demand for white pine is being to an in- 
creasing extent met by the substitutes offered, 
as there is hardly a purpose to which this wood 
is put to which some other wood is not being adapted 
more or less successfully. All this does not lower the 
prices of white pine, but merely prevents a lumber 
famine. 

Cypress promises some interesting developments in 
the near future. Stocks at distributing points are low 
and assortments are broken, necessitating direct trade 
with the mills. The trade in this item in the central 
states is on a limited basis. Other markets report a 
better demand, with but slightly better facilities for sup- 
plying it. Prices have recently been advanced and are 
by no means stagnant at the present level. 

Sash and door trading is on a fairly active basis, 
there being a special inquiry for odd lots and sizes. On 
the basis of existing prices the retail trade in some 
parts of the country is contracting for future supplies, 
though the character of this business is not very at- 
tractive to either party. 

. 7 a 

The relative position of the remaining items on the 
market show but little change, nor is there expected to 
be any alteration in them until spring trade has finally 
begun, unless caused by association proceedings. 





Northern Pine. 


Chieago. While improving rather sluggishly, trade 
from the yards is steadily increasing and the inquiry 
from both city and country has livened up consider- 
ably during the past week so that a good volume of 
business for early spring delivery may be expected. 
There is quite a large amount of shipping countryward, 
as retailers are lately showing more of a disposition to 
fill out their assortments and get ready for the spring 
activity. Some have been rather timid about buying 
in measurable quantites, but have seemed to gain con- 
dence in the stability of prices of late and their hesi- 
tation is gradually disappearing. Trade in the city 
is also good and the amount of local work in prospect 
to be begun within the next two or three months be- 
tokens at least a normal activity in lumber circles the 
coming season, and it may be something more. 

While prices have shown material advances on some 
items at northern shipping points, retail prices thus 
far have remained stationary, but are exceedingly firm 
on the entire list. Members of the Chicago trade be- 
lieve that while they. would be justified in asking con- 
siderably better prices than they are now getting, they 
are inclined to doubt the wisdom of making a higher 
list right now and will trust to luck to replace their lumber 
at something like the figures for which it is now selling. 
Whether they will be able to do this or not within the 





next few months is problematical, for while tic cui- 


of lumber the coming season will be large, there is a 
big void in stocks to be filled up before there will be 
any surplus to urge upon the market. At the same 
time it is conceded that along toward midsummer there 
is usually an opportunity given to buy back the lumber 
the dealers sell during the winter and spring at some- 
what more favorable prices than those prevailing at the 
opening of the spring trade. 

Few sales have as yet been made of lumber on north- 
ern docks and thus far prices have been strongly main- 
tained and in some instances advanced. Wholesale 
dealers are picking up small lots here and there, but 
the big buying has been postponed fully a month later 
than usual. The probabilities are that cargo lumber 
will not remain dormant much longer. 


Hmos Kent Lu 


LONG LEAF 


YELLOW PINE. 


eee 


Se ee ee 


=: PLANING MILL CAPACITY. 36 KENTWOOD LA 











North Carolina Pine 


Rough and Dressed. 
Bill Stuff, Virginia, North and South Carolina Pine 


and Georgia Pine shipped promptly. 
Correspondence solicited. 


Ryland & Brooks Lumber Co. 


PTalecode, 21 S. Gay St., BALTIMORE, MD. 








ong Leaf Yellow Pine 


Dimension Sizes 


Rough or Dressed 


Long Lengths a Specialty 


Dry Kilns and Planing Mill. 


North Carolina and Long Leaf Pine Telecode 


D.W. ALDERMAN 
-& SONS COMPANY 


‘ALCOLU. S.C: 
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Just a Hint. 


We aretrying to pull 
things our way, and 








would like to figure 
with YOU 





Our Speciality, 


Car Material=Odd Sizes 


SPECIAL BILLS QUICKLY FILLED. 


Telegraph, Telecode or Telephone. 


W.W. Herron Lumber Company 


MOBILE, ALABAMA. : 
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You Want the Best 


TRY OUR 


SOFT 
YELLOW 
PINE 


WE USE THE TELECODE. 


ARKANSAS LUMBER COMPANY, 


General Sales Office, Suite 613 Fullerton Bidg., 


St. Louis, Mo. 


H. B. LEAVITT, Gen'l. Manager. 
C. J. MANSFIELD, Gen'!. Sales Agt. 
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ENOCHS BROTHERS 


FERNWOOD. MISS. 
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LONG LEAF YELLOW PINE. 
HEAVY TIMBERS FLOORING | 
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CAIRO, ILL. 


MILLS: ARKANSAS AND MISSOURI. 


F. FE. Creelman Lumber Co. 
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C. J. Carter Lumber Co. 


MANUFACTURERS OF 


SHORT LEAF YELLOW PINE 
LUMBER. 


Kansas City, Mo. 
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CuamPion LvMBER COMPANY, 
Manufacturers of 

Long Leaf Yellow 

wh. - Pine Timbers.\e.< 
Mixed Carloads a Specialty. 

ORVISBURG, = ° MISSISSIPPI. 
We use the Telecode. 
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Building permits issued by the Chicago building de- 
partment during the week ending January 28 were as 
follows: 





Class. Value 
I, Be cee acre $ 5,500 
$1,000 and under $ 5,000 73,100 

5,000 and under 10,000 87,400 
10,000 and under 25,000 127,000 
25,000 and under 50,000 50,000 
50,000 and under 100,000 200,000 

| RS reer rere errr 66 $543,000 
| Se ee ee re ne 62 533,950 
Total corresponding week 1902........... 47 2,476,450 


Total from January 1 to January 28, 1903.185 1,382,300 
Total for corresponding period 1902......212 3,487,450 
Chicago Receipts and Shipments 


Reported by George F. Stone. secretary of the Chicago Board 
of Trade. 


RECEIPTS FOR THE WEEK ENDING JAN. 24. 
LUMBER. SHINGLES 




















SB i ven cnidcun.cc00 eeescuee eeveudenenvsaent 19,555,000 6,479,000 
1902... 30,004,000 4,403,000 
Increase 2,076,000 
D@CTEASE «0-6 200s cree ceee cove eee es 010,449,000 
RECEIPTS FROM JAN. 1 TO JAN. 24, INCLUSIVE. 
LUMBER. SHINGLES 
SPP rer rr er tT Tre er re 67,930,000 22,474,000 
FRB oon 0 8000. 5.000. 6000 00004500.6500.00080000s000300 Te? anor 
Increase.....- - ‘ FS 1,119,000 
ED cnvcdin Fence s¥as ives ohare’ 33,520,000 
SHIPMENTS FOR THE WEEK ENDING JAN. 24. 
LUMBER. SHINGLES. 
MR 0-420cNanseb cece shen Gb avaesrdestkes ocoeeres 11,#89,00 9,540,000 
ESE te rT Eee reer erence re 18,295,00 4,471,000 
SEO OTC OTC OCT OT 5,069,00 
SE = pos0ae0soce uh beaheabe sks 6,406,000 
SHIPMENTS FROM JAN. 1 TO JAN. 24, INCLUSIVE. 
LUMBER. SHINGLES 
Pica ou.kic'sa Giese anewe seuewsue<siciedauecea¥ a0e% 59,123,000 20,805,000 
I, s nnnwssthensbadeues seuss 14,979,000 
Decrease:......++ oncese SURNON e000 21,195,000 


Minneapolis, Minn. The market continues quiet, with 
trading at a low ebb. Retailers are not taking any 
great active interest as yet in supplies of spring stock, 
and seem generally to have deferred buying until a later 
date. Salesmen are invading the Iowa territory, but 
Minnesota and the Dakotas are almost let alone at 
present. Prices are maintained close to list, especially 
for dimension, and there is vigorous demand for an 
increase of 50 cents on the longer dimension at the 
February annual meeting of the Mississippi Valley As- 








sociation. Receipts and shipments of lumber for the 
week ending January 26 were as follows: 
Receipts. Shipments. 
NE och Teach Gs avale aaa as oes 288,600 448,000 
ere ee ee 288,000 816,000 
Thursday ...... babe aoe cae eas 352,000 432,000 
NS uk sinks a's ch ciers 98S OA ewan 208,000 784,000 
OS Re er ey err 528,000 832,000 
| ESSA ARSE 7 oem r ys ae Sr 800,000 592,000 
2,464,000 3,904,000 
SI EER Oh doa. ngs. aiatomlerraie auieaene 3,008,000 4,256,000 
SNS Ga Sa Sth Guts ee aaa es 544,000 252,000 


Saginaw Valley, Trade would be good if the stock 
could be moved. That is seasonably good. Local deal- 
ers in pine are fairly well stocked and hold prices 
strong. The freight embargo has held up business this 
week to some extent. In the yards a fair amount of 
business is booked and orders are coming along freely. 
There is nothing in sight except the scarcity of cars to 
hinder a large business the remainder of the winter. 





North Tonawanda, N. Y. A healthy volume of trade 
is reported. Factory trade is good and while some re- 
tailers are holding back until they have assurances 
that what stock is secured can be disposed of at a profit 
orders are being received in satisfactory volume from 
a large number who are firm in the belief that lumber 
bought at prevailing prices will net a better profit than 
that contracted for later. Wholesalers are beginning 
to transact business with western manufacturers. Sev- 
eral large purchases of stock have been made lately and 
other deals for lumber to be forwarded by lake this 
year are pending. 





Buffalo, N. Y. ‘There seems to be little effort to sell 
white pine lumber just now. Among other reasons, 
there is a feeling that pine lumber is good stuff and 
worth holding. Reports from the pineries are as strong 
as ever. Prices are sure to go higher next season and 
if they do the more stock left unsold the more there 
will be in it, especially as nobody is losing standing .in 
the trade by letting it take its course during the cold 
weather. Twelve-inch box is practically gone, having 
been used largely in place of No. 3 barn. There is an 
increased shortage of cuts and better, some stock show- 
ing a great lack of them. No. 3 barn is selling for 
$23 and there is a prospective advance of 10-inch box 
on the other side of the gap. As inventories are com- 
pleted the exchange of stock lists are going to show 
much more breaking of stocks than was known of be- 
fore. Every prospect is of good business in the spring. 





; Spruce. 


New York City. Strong conditions still prevail in 
this market, and while supplies continue to come in 
they are rapidly being taken up, so there is not much 
stock on hand. 





Boston, Mass. Spruce is steady, as the yards are ab. 
sorbing about all that is offered. The list for frames is 
unchanged at $19, while random varies frem $16.50 te 


$18.50. 





White Cedar. 


Chicago. ‘The cedar trade is in excellent shape and 
inquiries for spring delivery are steadily increasing, 
There is good demand for white cedar railroad ties 
and several large orders are afloat, but stocks at dis- 
tributing points are still light. Prices on ties are 
holding firm. Posts are likewise in good request and 
prices are steady. There is such a shortage in the re- 
serve supply of posts that it is doubtful whether even 
the very large cut which is being made this winter will] 
result in any marked weakness when the shipping season 
resumes. Cedar operators are not expecting much from 
the pole market, which is inclined to be quiet, with good 
stocks carried over from last year, and this is likely 
to cause continued low values. 





BOPP 


Minneapolis, Minn. Practically all the firms hand- 
ling post and pole stock here are now working on the 
new advanced list, which is closely adhered to. Sev- 
eral are not on the market with posts, which are diffi- 
cult to get. The principal white cedar activity now is 
pushing shingles, which command $2.70 at the mills, or 
within 5 cents of the list. 





Hardwoods. 





Chicago. No important changes have taken place in 
the condition of the hardwood market during the week, 
Prices have been firmly maintained and show a con- 
stantly hardening tendency under the desperate ef- 
forts of buyers to secure stocks. Occasional sales of 
good sized blocks are reported, but the offerings are 
restricted as never before and at the present time it is 
probable that there is less lumber that can be put on 
the market in February and March than has been the 
case in the history of the trade. Buyers who have 
lately visited the south have invariably returned with 
the conviction that stocks of dry lumber were prac- 
tically unobtainable and that their search has_ been 
simply a waste of time and money. This has had 
much to do in bracing up the market, for it has made 
dealers more careful in conserving their stocks and 
keeping them for their regular customers, and _ in- 
quiries that come to them for something that they may 
have in comfortable supply are either ignored or re- 
fused on this account. More often, however, they find 
it easier to say that they have no lumber for sale. Not 
only are stocks at the mills and in the hands of dealers 
reduced to most unusually small proportions, but con- 
sumers, even some of the largest, are beginning to show 
anxiety as to the source of their supplies for immediate 
as well as future necessities. To an unusual extent 
also hardwood manufacturers in the south, as well as 
in the north, have contracted for the disposition of 
their cuts in advance of its manufacture, and a large 
proportion of the negotiations that are being carried 
on between dealers and manufacturers is on this basis. 

Production in some sections of the south has been 
greatly retarded owing to unfavorable weather, which 
has not only hindered the cutting and getting of logs 
to the mill, but has in many instances prevented their 
manufacture. Conditions in the producing districts 
were perhaps never quite so bullish from a price stand- 
point as at present and the best posted men in the in- 
dustry are now well grounded in the belief that even 
if prices were not to show a decided advance within 
the next: few months, there is little prospect for any 
lower quotations than those now ruling. 

Those who want to buy quarter sawed white oak are 
having a hard time of it. They are able to find but 
little stock in first hands, hence their only resource is 
what they can find in the hands of their competitors, 
who naturally ask a price that is often regarded as 
being the next thing to prohibitive. Still what was re- 
garded as a prohibitive price three months ago is a 
low price now and it may be that two months hence 
present prices may look ridiculously cheap by com- 
parison. There is no fixed price on quarter sawed white 
oak, and the quotation of $65 frequently heard of for 
Chicago delivery does not look nearly as high as it did 
at the opening of the year. Common quartered white 
oak is in the best of request and stocks have become 
depleted almost to the zero point. Quartered red oak 
has steadily grown scarcer and prices correspondingly 
firmer. Plain white and red oak are steady and in 
good demand, but practically unchanged as to price. 

Cottonwood shows an even greater scarcity, if that 
were possible, than existed at the opening of the month. 
There is so little stock being sold or available for pur- 
chase that a reliable market quotation could not well 
be named. Gum has grown to be one of the most de 
sired of the southern woods and is eagerly taken up 
whenever any stock is offered. Ash is held in strong 
hands and has developed an independent scarcity of 
its own which has resulted in slightly improved quota 
tions. 

It is said that the Michigan maple manufacturers 
have no dry stock whatever to dispose of and are not 
disposed to quote on their cut of the coming season. 
The prices that have ruled for the past several months 
have not been advanced, but they have nothing to offer. 
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Memphis, Tenn. Demand during the past week has 
shown no cessation whatever, having increased rather 
than otherwise. The result is that dry stocks are 
scarcer now than they have been heretofore and prices 
are more firmly held throughout the list. Some slight 
advances have been noted but have not been general. 
Demand for inch quartered white oak is active and 
prices are well maintained at $60 a thousand. The 
association controlling the price of cypress has made 
another advance and prices here are higher on this 


wood at $32 to $38 a thousand, basis 1 and 2-inch 
stock. Cottonwood shows a_ further advancing ten- 


dency, selling at $15 to $16 a thousand for common 
and cull and $23 to $25 for firsts and seconds, with 
box boards as high as $30 to $32. Offerings in the 
lower grades are particularly scarce. Nothing in the 
outlook indicates a lower range of prices for some 
time, despite the slight increase in production, and 
the trade here are of the opinion that the present level 
will be maintained without difficulty. One of the fea- 
tures of the past few days has been the increased de- 
mand from the east, the direct result of a scarcity of 
hardwood lumber so pronounced that many of those 
who have never bought in this center are being forced 
to come here to cover their requirements. 


eee 


Norfolk, Va. The week has shown a little more 
activity than usual, There seems to be a good inquiry 
from out-of-town buyers, and the demand in the home 
market is strengthening. The outlook for cypress is 
fairly good, poplar is in good request, oak continues to 
move freely, and prices all along the line are firm 
and hardening. The foreign situation shows little im- 
provement, but general conditions have improved mate- 
rially since the last report. 





New Orleans, La. The hardwood market is much 
stronger this year than last, at a corresponding period. 
There is a larger demand from the other side and 
prices are better. Some large shipments have been 
made since the new year began and the outlook for a 
good trade is encouraging. There has been tonnage in 
plenty all winter and the rates to the other side have 
heen surprisingly low. 

OOOO eee 

Minneapolis, Minn. Wholesalers here report an in- 
creased demand for elm and a steady call for white 
oak, red oak and basswood. ‘They predict that dry 
stocks will be cleaned up in all these woods before the 
spring cut will become available. In face of the seare- 
ity prices are firm up to the list on everything. 

PAPAL 

New York City. Poplar and quartered oak are likely 
to continue to be searce for some time. They are still 
so and prices are correspondingly firm. Export demand 
is looking up. 





North Tonawanda, N. Y. Most satisfactory 
tions continue to manifest themselves among hard- 
wood dealers. A leading dealer reports that sales and 
inquiries were never more numerous at this time of 
the year. Not since the holidays have any of the 
items shown a weakening tendency, those that did 
previously being almost as strong as before, among 
them being maple. Basswood is in good supply with 
most dealers and moving freely. There appears to be 
no material change in poplar, the price being firm and 
dry stock a little short. Quartered oak is on top and 
seems destined to stay there for some time. 

PAPAL AIS 


condi- 


Buffalo, N. Y. The same firmness prevails, with 
holders of oak looking for more money in it. There 
seems to be a considerable difference of opinion as to its 
market value, some being content with $68 for inch 
quartered white oak and others declaring that they 
could get $70 for it all and are looking for still more. 
Stock appears to be coming in from the south in fair 
quantity, with prospect of more right along, but it sells 
so readily that there is no chance of getting ahead with 
it. Yards are now talking of $45 for inch common 
quartered white oak and lower grades accordingly. 
tirch is so good a seller that nobody can keep it on 
hand long and basswood remains one of the practically 
exhausted woods. Elm and black ash must take its 
place where cottonwood will not. There is a stir in 
cottonwood on account of its being put in for poplar. 


——eeorn—rn* 


_ Boston, Mass. The strength of hardwoods of all kinds 
1s surprising to those who have not realized the shortage 
of the supply. Quartered oak of course leads the list 
at from $72 to $75, with plain white at $43 to $46. Some 
sales of red oak have been made at much lower figures, 
for some reason not generally known. Brown ash has 
risen to $40, with white at about the same figures as 
oak. Rough maple is stiffer at $23 to $36 according to 
thickness, with a special demand for 3 and 4-inch in 14 
and 16-foot lengths. The maple flooring market contin- 


list most unsatisfactory and few sales are noted at the 
ist. 





Baltimore, Md. ‘The strong feeling which became 
perceptible during the latter part of 1902 in the hard- 
woods seems to be emphasized more decisively at pres- 
ent, _ While the volume of movement is restricted by 
conditions which apply to business generally, the in- 
herent possibilities of the hardwood trade seem to be 
gtatifyingly large and expansive, and values are either 
™ or advancing. Quartered and plain sawed oak is 
still moving up slightly, while ash and chestnut are 
ikewise very firm or somewhat higher. The situation 
abroad appears to be mending by degrees and better 
results are being realized. 


. as well as for inch. 


Hemlock. 





Chicago. Retail dealers are showing more _in- 
terest in hemlock as the spring trade approaches and 
quite a number of orders are coming in for piece stuff 
Stocks of hemlock, while reason- 
ably full in the city, are not in the best of shape at 
-mill points. Prices are being maintained with firm- 
ness and there is no reason to expect otherwise than a 
stiff market for some time to come. 

—eerererorr 

Saginaw Valley. Hemlock is firm and prices are 
hardening a little. The demand is active and dealers 
are fully satisfied with trade conditions. It is esti- 
mated that fully 150,000,000 feet of hemlock will be 
manufactured and handled in this market this year. 


PABA 
New York City There is a. good demand at regular 
prices, but no talk of prices either toning up or weak- 
ening. 





Buffalo, N. Y. Shippers expect an advance of 
freight rates by March 1 and that it will have to be 
stood by the consumer, as thev are not going to cut 
down their profits. It is likely that the advance on 
the lumber will be more than the freight will be put 
up. Some say that with on advance of 25 cents on 
the freight the lumber will go up a dollar. This means 
that there is a strong demand for hemlock and such is 
the general report. Dealers are getting mail orders 
for all thicknesses and are well pleased with the amount 
they are disposing of. 


a a 


Boston, Mass. The announced increase in freight rates 
will probably raise the prices of Pennsylvania hemlock 
from the present base of $17.50. Northern stock varies 
from $14.50 to $15.50, according to quality. 


LRA AAR 


Philadelphia, Pa. The demand is nothing out of the 
usual but it is large enough to indicate that some buy 
ing other than for immediate needs is going on. Prices 
are steady and without any sign of weakness 





Poplar. 





Chicago. Dealers say that there is no trouble in 
disposing of ali the poplar they can get hold of and 
that the best of prices are being paid. Arrivals of 
stock are not even now more than enough to supply the 
current demand, which naturally is lighter at this season 
of the year than it was a month ago or will be within 
another month. For firsts and seconds the prices are 
exceedingly stiff, ranging from $42 to $44 for inch and 
only limited quantities being available at that. The 
situation in the poplar district is not encouraging for a 
full supply of lumber the coming spring and therefore 
it is not likely that there will be any lowering of 
values; on the contrary prices are apt to be better than 
those now ruling. 


rn oer" 
Boston, Mass. Yellow poplar is rising from the $46 
mark toward $48, with saps and squares mostly called 
for. The demand is light but more than covers the visible 


supply. 


Baltimore, Md. As far as can be learned, all the 
poplar mills are filled with orders, and experience more 
or less difficulty in meeting the demands made upon 
them. In addition, the distribution is uncertain on 
account of the freight embargo on the railroads, and 
this serves to augment the demand, with the result 
that the market is very firm or slightly higher. Stocks 
are in good, almost urgent request, and the conditions 
here are emphasized by a slight improvement abroad. 


PAPA 





Pacific Coast Woods. 


San Francisco, Cal. A storm now prevailing on the 
coast, principally north of San Francisco, will interfere 
with the movement of shipping and the consequent de- 
liveries of redwood and fir at this and ports in south- 
ern California. Arrivals have been very light for the 
past couple of days, particularly from Oregon and Wash- 
ington ports, and will continue to be hght for a couple 
of days more even with good weather. The storm will, 
however, work out eventually to the benefit of the lum- 
ber trade, as crops in sections of this state were suffer- 
ing for want of rain and if relief had not come consump: 
tion would have been cut down in those parts of the 
Sacramento and San Joaquin valleys that receive their 
lumber suplies through this port. This would have les 
sened the consumption of sugar and white pine in the 
eastern and northern sections of these valleys, too. Rain 
in these valleys invariably starts improvement and the 
consumption of lumber, whereas a dry year almost in- 
variably stops it. 

Redwood deliveries for January to date have, however, 
been up to the average of last January and no doubt is 
entertained that they will be fully as large for this 
month as for January of 1902. Demand is very good for 
the season and in fact is ahead of other years. Usually, 
and previous to 1900, buyers did not seek sellers at this 
season. This has not been altogether departed from and 
it is having less influence on the market year by year, 
and this year less than ever. But as a consequence of 
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DAILY CAPACITY, 
175,000 FEET....... 
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FOSDUrG LUMDGP 60. 


NORFOLK, VIRGINIA. 


MANUFACTURERS 


NORTH GAROLINA PINE 


Rough and Dressed, 
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CAR AND CARGO SHIPMENTS. 





EASTERN SALES OFFICES: 
18 Broadway, Exohange Bidg., 
NEW YORK CITY. BOSTON. 
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OH! YES, 
IT WAS 


Goldsboro 


N. C. Pine 


that my contractor insisted on having. 


HE SAID: “It is the best lumber, for 
all purposes, in the market today.” 

We have fairly large stocks and com- 
plete assortments, and can fill orders with 
reasonable promptness. Write us. 


We Use the Telecode 


Johnson & Wimsatt 


Washington, D, C. 
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| Louisiana 
Red Cypress 
Lumber. 


OUR STOCKS ARE COMPLETE, AND WE 
CAN SHIP YOU PROMPTLY EITHER 
MIXED YARD ORDERS OR STRAIGHT 
CARS FOR FACTORY WORK. : : : ; 


TELECODE. 


D. G. Saunders Lumber Co. 


425 Keith & Perry Bluilding, 
KANSAS CITY, MO. 




















LONG LEAF YELLOW. 
PINE : 
AND CYPRESS 
LUMBER, SHINGLES. 
—) LATH. 


RAILWAY TIES A SPECIALTY. 


“PINE MILLS AT CARMONA, 
ROCKLAND,. SARON, NONA. 


ANNUAL CAPACITY 
150,000,000: FEET. 


WM. CAMERON 
oO 


INCORPORATED. 


~ WACO. TEXAS. 


SEND-ALL INQUIRIES TO-WACO: TEX. 
WE’ USE THE TELECODE. 
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EDWIN HALLAM, President. 
W. E. MCCAW, Vice-Pres’t. 
WM. CRICHTON, Sec. & Treas. 


‘We use the Telecode. 
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- The Red Cypress 
Lumber Co. 


MACON, GA. 


























the old method orders are not looked for to any great 
extent in the first month of the year and sellers are not 
seeking for orders at this season and now less than ever. 
In fact they have on their books orders sufficient to 
carry them on for a good while—indeed for months—and 
while they take all orders that come along they cannot 
insure delivery in most cases for a considerable period. 


This does not apply to every redwood manufacturer but - 


it does to the majority. Meanwhile large orders for 
eastern and off shore trade continue to be_ received. 
Freights are firm to redwood ports and for off shore 
business and there is no chance of their being reduced. 
Prices are growing firmer every day and although the old 
lists are still retained they serve merely as a guide to 
seller and buyer as a point below which it is not possible 
to go. Some manufacturers would increase them and 
get out a new list but in this matter the conservatives 
continue to prevail. The present condition will probably 
last for another month. Quotations for clear redwood 
for eastern delivery, however, do not change. 

Fir deliveries have fallen off during the past week and 
will probably be light for the coming one, as the storm 
has been particularly severe in Oregon and Washington 
and most of the lumber comes here by sailing vessels 
from their ports. The heavy receipts for a couple of 
weeks have all been disposed of and nothing but the ordi- 
nary stock, considerably depleted of late, can be found 
at the yards in the northern part of the state. In prices 
there may be quoted an increasing firmness with every 
prospect of higher figures in the near future for the bet- 
ter descriptions. 

Deliveries of lumber at this port for the past week 
have been fair. For the week ending Wednesday, Jan- 
uary 21, inclusive, they were: Fir, 5,765,000 feet; red- 
wood—Del Norte, 221,000 feet; Humboldt bay, 1,754,000 
feet; Mendocino ports, 1,478,000 feet; grand total, 9,- 
218,000 feet. 

PPP PLDI II 

Tacoma, Wash. Inquiries continue coming in 
very freely and there is plenty of business to be had. 
Cars are somewhat short, flats particularly. Since 
the recent floods which washed out many sections of 
track the railroads say that over 2,000 cars of freight 
—lumber, grain and general merchandise—bound both 
east and west, have been tied up between Tacoma and 
Ellensburg. They now report the last of this moved 
and say that within a few days there will be cars for 
all who wish them. Timber orders are numerous, one 
inquiry being noted this week from Colorado for sev- 
eral million feet for railroad construction purposes, 
coupled with another from the government for about 
100,000 feet for wharfage purposes at Manila. Floor- 
ing is as stiff as ever and there is none in stock here. 
Inquiries for car siding are abundant and it is selling 
at from $20 to $26, according to grade. Fir logs are 
a trifle scarce and prices are firm. Cedar lumber is 
in active demand and logs command $12 and $13. The 
foreign market is healthy and the demand for vessels 
is active and steady rates. The number of inquiries 
and orders which the mills here are receiving from 
practically all parts of the United States indicate that 
there is hardly a possibility of lower prices for some 
time. 

PADD LD IIS 

Everett, Wash. The log market continues firm, and 
the demand if anything increasing. Loggers say that 
the supply at this time is hardly adequate to their 
orders. In fir $10 for flooring, $8.50 for merchantable 
and $5.50 for No. 2’s, the association prices, prevail. 
Cedar is strong at $13 in log runs. Selected cedar com- 
mands as high as $15. Speaking of the market, a 
conceded authority says: 

The supply is scarcely adequate to-the demand and log- 
ging camps experience no difficulty whatever in placing their 
entire output. The coming season promises increased activ 
ity in all the sound logging camps and good prices. 

ee ee ee 


Kansas City, Mo. There is a strong inquiry for all 
kinds of Pacific coast lumber. Demand is more active 
than ever before in January. Prospects are for a heavier 
consumption of coast lumber in the southwest this spring 
than during any previous season, and jobbers here are 
afraid tha” they will not be able to accept all the orders 
that will be offered to them this spring. The mills are 
having a good trade from all parts of the country and 


“as a rule they are already much oversold, according to 


reports that come to the jobbers here from their coast 
connections. Prices are firm and some manufacturers 
have made advances on a few items of uppers during the 
past ten days. Wholesalers say that if the trade shall 
continue as it has set in higher prices may be expected 
later on. 





Southern Pine. 


Chicago. Mill representatives here are reporting a 
much better demand lately for almost everything on 
the list. They are having an especially good inquiry 
for yard stock from the surrounding territory and 
traveling salesmen who have lately called on the retail 
trade say that the country dealers are awakening to 
the possible exigencies of the spring demand and are 
buying with a great deal more liberality. Many are 
buying for stock and as they find that they are now 
able to get delivery within a reasonably prompt period, 
have concluded that it is the part of wisdom to replen- 
ish their assortment when opportunity offers rather 
than repeat their experience of last fall in buying at 
low prices and finding themselves unable to secure de- 
livery on account of car shortage. Quite a number of 
bills for timbers are constantly in evidence and these 
are being figured at round quotations, showing a uni- 





form strength. Car sills and everything in the shape oj 
car material is steadily in request and at practically 
the same quotations that have ruled throughout the gj} 
and winter. 

Prices are not displaying much of a tendency to boom 
but there is an evident hardening going on which may 
result in an advance later. The general report of deal. 
ers here is that they are not able to buy as favorably 
as they could have done about the holidays, though on 
some items there is not a great amount of change, 4 
rush of orders for spring delivery is expected shortly 
as a result of which prices may show an early advance 

Kansas City, Mo. For the past three weeks there has 
been a steady increase in the demand for yellow pine and 
orders are now coming in freely. This demand is not 
entirely for yard stock; a marked percentage of the busi. 
ness calls for railroad and car material, factory stock 
and heavy timbers for large buildings. This business js 
coming largely from the north and east, and in additioy 
there is a big inquiry for prices on large lots to be bought 
in the near future. Wholesalers here say the demand 
for yellow pine is better than usual for January, and 
they are getting in orders as fast as their mills are ship. 
ping, which relieves them of any apprehension of a de. 
clining market, and the opinion here is that from this on 
prices will show increased firmness. Cars are still scarce 
on all lines and the mills are not shipping out their or. 
ders as fast as they had expected. From this time on 
the mills are likely to get further behind on their orders, 
as there is a heavy volume of business in prospect for 
February and the railroad companies do not promise 
any improvement in the car situation during the next 
thirty days. 





New York City.The inquiry that was so noticeable 
a week or so ago has died down and things are rather 
sluggish in the yellow pine market. Freights show a 
weakening tendency. Prices for stock, while evidencing 
no advance, are still firm. 

PPPPPPIPLPE 

Boston, Mass. Rift is still weak and some items are 
being shaded still more, but clear heart continues grati- 
fyingly firm and the lower grades are in good request. 





Philadelphia, Pa. Orders are coming in slowly and 
there is some indication of an active market soon. The 
inquiry is large and warrants the belief that a big de 
mand will be felt early. 





North Carolina Pine. 


Norfolk, Va. The most attractive feature of the 
conditions of this market is the numerous inquiries for 
all classes of material, indicating that the demand pre: 
vails with the usual activity, and lumber continues to 
move freely and sells readily at prices fully in accord 
with the present list. Shipments are reaching the 
high water mark, and while a scarcity of vessels pre- 
vails, restricting cargo business, domestic movement 
by car and the extensive foreign forwardings distribute 
a considerable volume of lumber. Saw and _ planing 
mills have resumed active operations and are well 
stocked with orders. In spite of the advanced prices 
of box grades, the demand for this material continues 
far in excess of the supply, and manufacturers are 
offered as much of this business as they can possibly 
take care of. A brisk trade is progressing among all 
woodworking concerns, which are running full time in 
view of a pressure of orders. Local dealers report 
considerable activity in the demand for lumber fo! 
building purposes and improvements in this vicinity. 





—_—eeoeee 
Baltimore, Md. Receipts have been very small of 
late. Last week there was some improvement, mild 
weather having served to raise in part the ice blockade, 
but with the exception of a brief interval vessels found 
it very difficult to go up or down the bay, and arrivals 
of stocks were reduced accordingly, and there has been 
almost a general advance in the range of prices. Both 
kiln dried and air dried stocks have gone up, box 
being now quoted at $11.50 to $12, and other grades in 
proportion. The trade shows gratifying absorptive 
pacity and manufacturers feel much encouraged. 
—er 
New York City. There is nothing the matter in either 
demand or figures with North Carolina pine, especially 
as regards the lower grades, and trade is of fair vol- 
ume. 





Boston, Mass. Wide boards for finish and stepping 4!¢ 
selling more freely than partition, but the drop which 
some expected has not materialized and it is likely that 
prices will remain as they are for the present. 





Cypress. 


St. Louls, Me. “Satisfactory” denominates the com 
dition of the cypress market in St. Louis. The amount 
of business to be done is simply limited by the quam 
tity of stock on hand and not by the business to 
secured. Inch and 2-inch first and second clear are Very 
scarce, particularly in 14 and 16-foot lengths and als0 
in all stock sizes such as 6, 8, 10 and 12 inches. Siding 
is also a scarce article, especially in A and B. 
and 24-inch tank has been selling rapidly, one firm here 
usually carrying large quantities of this stock and ! 
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length up to 36 feet has recently sold its entire dry 
stock of that thickness. Demand for flooring, panel 
stock and box boards has been very heavy, but even com- 
mon and cull are now rapidly absorbed by box makers 
and others. Shingles were in excellent demand up to 
January 1, but since then have been slow. There is a 
large trade in lath and pickets at list prices, demand 
for g-inch lath being only partially supplied, as the mills 
are not partial to making them, preferring to produce 
g-inch. All well manufactured and up to grade, fairly 
dry cypress sells rapidly at list prices, which were ad- 
vanced last week, the new lists now being mailed. Al- 
together there is a fair stock of seasoned cypress in 
St. Louis, which will be augmented by heavy barge re- 
ceipts this spring or as soon as the river shall be in 
shape, one firm here having contracted to bring to this 
market 13,000,000 feet, all of which lumber is now in 
pile at mills in Louisiana and in fairly good shape as 
to dryness. Three and a half million feet of the above 
are now being loaded. 





Kansas City, Mo. Demand has improved still further 
during the past week and orders are coming from all 
parts of the southwest, with a liberal number from 
lowa, Nebraska and other northern states. There is also 
quite a call for cypress from eastern territory and job- 
bers here say they will do business over a more extensive 
territory this year than they have in the past. There 
is no complaint as to slow shipment, as the mills are 
having no trouble to speak of in getting cars and their 
stocks are well assorted and fairly heavy just now. There 
is a good inquiry for factory stock, coming from all por- 
tions of the country, and the outlook is for a heavy 
spring demand for thick finish for factory purposes. 
Prices are very firm and wholesalers here have been 
looking for an advance for the past two or three weeks. 





New Orleans, La. Demand is excellent, as heavy as 
could be desired, and the mills are getting all the orders 
they want. Orders are being handled in very satisfac- 
tory shape. Some of the buyers are anticipating their 
wants and placing orders ahead, for the car shortage 
is still being felt, and these buyers know that when 
they will need cypress they will need it badiy. Pros- 
pects were never better for spring trade and some of 
the mills are preparing to run night and day to meet 
the demands they anticipate. The demand for lath 
is beginning to pick up, spring orders having already 
begun to come in. 

PBPAPAPAAI SI 

Chicago. The demand from the Chicago retail yards 
for small lots of cypress is picking up visibly and 
a good local trade is promised. Dealers are buy- 
ing from the southern mills quite freely and there 
is also a good trade coming from the factories. Tank 
stock is in fine request, with none too plentiful a 
supply. Prices are being rigidly maintained and the 
outlook is good for renewed firmness, if not an ad- 
vance if the pressure increases. 

—_——e—ern—rrr 

New York City. While conditions here do not change, 
it is believed that the advancing of prices by the 
Southern Cypress Lumber Selling Company, at New 
Orleans, will tend to make figures firm here. 

APPA ILLF 

Buffalo, N. Y. There is an advance of $2 on tank 
stock and $1 on firsts and seconds. but none on selects 
or lower grades, so this is regarded as merely an accom- 
modation change to enable the yards to get rid of low 
grades. With this third rise inside of a year some 
dealers are now rejoicing over their slow receipts, as 
an old order filled now means an advance to begin with. 
Cypress is uniformly popular with the trade and any 
one putting it in sticks to it. , 

Boston, Mass. There is but little air dried cypress at 
any of the mills, and as orders are being filled from lum- 
ber kiln dried as required there is no possibility of an 
oversupply in car shipments. This wood leads the mar 
ket today and its use is continually on the increase. 
—s could be more encouraging than present pros- 
pects, 





Baltimore, Md. In common with other woods, cy- 
press remains high and relatively scarce, while the re- 
quirements of the market are large for this time of the 
year, All the indications point to a good local demand 
for an indefinite period, and a continuance of remunera- 
tive values seems to be assured. Arrivals are not heavy, 
and should the inquiry increase, a further stiffening in 
the quotations may be expected to follow. The stocks 
brought here are in the main for local needs. 


Shingles ‘and ‘Lath. 


Minneapolis, Minn. News of panicky prices in red 
cedar shingles has arrived from the west coast, but 
has not produced an immediate advance here. Dealers 
continue to dispose of transit stock at $2.45 for Stars 
and $2.85 for Cedars, but one firm has already sent out 
a list effective February 1, advancing Stars to $2.55 and 
Clears to $3. The general feeling is that the 10 cent 
advance on the coast, of which news was received yes- 

rday, will have to be followed here when wholesalers 

gin buving transit stock on the coast at the higher 
Prices. There is very little call for shingles at present, 
and the light market makes some dealers skeptical of 
‘nm advance at present, though all agree it is bound to 
‘ome as soon as retailers shall begin to buy in earnest 
and clean up local stocks. 











San Francisco, Cal. Receipts for the week, 10,621,000, 
were increased during the week by the arrival of the 
[aqua from Humboldt bay with 7,817,000. These went 
to Los Medanos for eventual shipment east. The Iaqua 
will first go north and then return to Humboldt bay for 
another load of shingles. 





Seattle, Wash. The price of shingles is rising and 
the market is still strong, with every indication that 
prices will be still higher. The active demand from 
the east and the inability of the mills to keep up with 
accumulating orders account for the prevailing condi- 
tion. A well known local broker is responsible for the 
statement that on January 15 became effective an agree- 
ment between western and eastern wholesalers and job- 
bers involving advances on red cedar shingles and west 
coast products in the timber line. According to this 
story, hereafter wholesalers and jobbers will advance 
but 90 percent instead of 100 percent on shingles. 

PA PIPPI SE 

Tacoma, Wash. The red cedar shingle market 
is quiet and not a great deal of buying is reported 
here. Prices remain steady, however, for both Stars 
and Clears. Compared to this time last year the 
shingle situation is materially better and prices tend 
upward rather than down. Shingle logs are none too 
plentiful and are firm at the prices which have pre 
vailed here for some weeks. 

—erereesaoea 

Everett, Wash. The market continues somewhat 
weak, though there is every indication that the situa- 
tion will change for the better within a very short 
time. Inquiries are becoming more numerous and the 
probabilities are that the spring trade will open up 
with increased demand from eastern buyers. The mar- 
ket is a little better for Clears than for Stars; Stars 
are especially weak. Quotations are $1.55 for Stars, 
$1.85 for Clears. A majority of the shingle mills in 
the county are closed down. 

rerwrerrer—erw 

Kansas City, Mo. There is a good inquiry and some 
buying being done. A few transit cars are coming this 
way and are being taken up in a satisfactory manner. 
Jobbers look for a strong demand next month, as prices 
show increased firmness, and dealers who are wanting 
shingles cannot expect to gain anything by holding off 
their orders any longer. 





New Orleans, La. The situation of the shingle mar- 
ket is quite satisfactory. There is no surplus of shin- 
gles, and shingles are not accumulating at the mills, 
for the reason that the output has been reduced to 
keep step with the call. When the demand shall open 
up again the output will be increased. Prices are being 
firmly maintained; 5 and 6-inch primes are selling at 
$2.75 on a 22-cent rate! Best, $3.25, with 4-inch shin- 
gles 10 cents less. 





Buffalo, N. Y. Sales continue slow, as shingles can- 
not be used in this latitude again till the weather shall 
moderate. The indication from the producing end of the 
trade is of a firm condition of the trade next season, for 
Seattle refuses to quote any prices now for spring de- 
livery. It looks also as though the freight rates will be 
higher also. all of which must add to the cost to the 
consumer, for the profit is not large in shingles any- 
how. The good stock of them here will hold, though it 
is not enough to create any weakness. 





Cooperage. 


Chicago. Dealers in cooperage in this market say 
there has been no demand worth mentioning for lard 
tierces since the price fell off a month or two ago. The 
few sales that are being made are at from $1.10 to 
$1.124, but it is doubtful whether any considerable quan- 
tity could be sold at these prices or anything approxi- 
mating them. The coopers estimate that with the pres- 
ent prices of tierce staves, which are quoted at from 
$22 to $23 at the mill, to which is added a $6 freight, 
they are not able to make any profit on tierces unless 
they can be sold for more than $1.15, and hence there is 
no more anxiety among coopers to contract for tierces 
on the present market than there is on the part of the 
packers to buy them. Pork barrels are quoted at from 
923 to 95 cents and are slightly firmer. Oil staves are 
quoted at $25 at the mill and are not at all plentiful. 
even at the good prices offered for them. Hoops are not 
offered freely and buyers are not able to pay over $11 
to $12 for tierce hoops and $7 or $8 for pork hoops. 
There is a slightly firmer feeling in slack barrel staves. 
284 and 30-inch being quoted at $7.50 to $8 a thousand 
delivered here. The demand, however, is not as yet 
assuming more than ordinary proportions. 








Minneapolis, Minn. The market is showing unde- 
niable strength in staves and heading, but shops con- 
tinue to buy in small quantities, seeking to tide over 
until the new crop will come on, when they hope for 
a drop. Dealers do not look for any downward tendency 
in prices, whieh are on the steady up grade. Michigan 
elm staves command $8.50 easily, and Wisconsin elm 
cannot be had for $8, being quoted as high as $8.35, 
while oak staves are quoted at a flat $8. Heading has 
entirely left the 44-cent mark, and 5 cents is now the 
minimum price, with as high as 5} cents being asked. 
Patent hoops coming in from the south are keeping 
prices down to $10.25 and $10.50, at which quotation 
dealers in Michigan and Ohio hoops prefer to dispose 
of their product in the east 











SHINGLES AND LATH, 
MOULDINGS AND 
FLOORING, 

CEILING AND SIDING, 
TIMBERS AND TIES, 
SASH, DOORS AND 
BLINDS, 

TURNED WORK, 
COLUMNS, 

SPECIAL JOB WORK. 


Abundant Dry Kiln and Planing Mill Capactty. 


ANNUAL CAPACITY: 


_Lumber over 100,000,000 feet. 
Shingles over 500,000,000. § | 


OPERATING THE FOLLOWING 
MILLS: 
Bowie Lumber Co., Ltd., Bowle, La. 
Jeanerette Lbr. & Shingle Co., Lid , Jeanerette, La. 


Iberia, Cypress Co., Ltd., New Iberia, La. 
Des Allemands Lumber Co., Ltd., Allemands, La. 


Largely interested in and draws from White- 
castie Lumber & Shingle Co., Lid., Whitecastle La. 


Also controls the output of the Creole Cypress 
Co., Des Aliemands, La., and the Opdenweyer 
Cypress Co., Lid., New Orleans, La. 


Send Orders to New Orleans Office 
or mills direct. 


We use the Telecode. 

















AMERICAN LUMBERMAN. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, - 7 - 25 cents a line. 
For two weeks, - ° - - 46 cents a line. 
For three weeks, - . . 60 cents a line. 
For four weeks, - . - - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


| Wanted-Cmployees 


WANTED QUICK. 








An asst. estimator and bill order clerk. Must be able to 
read plans and take items from same and bill into factory. 
Also should know something about construction. 

Address HYDE-MURPHY CoO., Ridgway, Pa. 


WANTED SAW FILER. 
One who has had experience in filing cylinder stave saws 
and heading saws. Steady position year round; young or 
middle aged married man preferred. None but No. 1 steady 
men need apply. WESTERN COOPERAGE CO., 
Aberdeen, Wash. 





WANTED-—A CITY SALESMAN 
For lumber and packing boxes familiar and experienced in 
this line and who is somewhat acquainted with the Chicago 
trade. Address, giving age, reference and salary expected. 
Address “F. G. 34,” care of AMERICAN LUMBERMAN. 


WANTED-— A MAN TO TAKE CHARGE 
Of the woods and logging operations for a yellow pine mill 
eutting one and a quarter million per month. A liberal 
salary will be paid to the right man. Address 
“LOUISIANA,” care of AMERICAN LUMBERMAN. 








WANTED—RETAIL YARD MANAGERS. 
2 or 8 good men to take charge of yards in central Illi 
nois. Address SAMUEL 8S. STAPLETON, Peoria, III. 


WANTED- BOOKKEEPER. 
Experienced yellow pine bookkeeper in mill, thirty miles 
from Mobile, furnishing recommendations and bond. 
Address “FR. G. 5,” care of AMERICAN LUMBERMAN, 
WANTED—-COMMISSION SALESMEN 
For veneered doors in western and southwestern cities. 
THE D. M. NESBIT CO., 132 Nassau St., New York City. 


WANTED-—BAND FILERS 
To use my double Patch. Four sample patches and full in- 
structions, $1. References, Covel. Rich and Paepcke-Leicht 
Lumber Co. FRANK I. GAUSDEN, 
851 WB. Superior St., Chicago, Ill. 











WANTED-—MAN FOR GENERAL YARD WORK 
and Shipping Clerk; must understand the business and be 
willing to work. Also man to run rip-saw and cut-off. Steady 
positions for good planing mill hands and bench carpenters. 
Address J. W. LOGAN & SONS, Parnassus, Pa, 


WANTED—YELLOW PINE INSPECTOR. 
Must be competent, have good references. Location Ala- 
bama. THE COLONIAL LUMBER CO., Cleveland, Ohio. 


WANTED-FIRST CLASS STENOGRAPHER 
Who has had experience in yellow pine lumber office. 
None other need apply. 

AMERICAN LUMBER & EXPORT CO.. 
Jacksonville, Fla. 








WANTED-—A FOREMAN 

Who understands billing out from drawings and details 

on general house and office work. Address 
JOHNSON-McLEAN CO., Omaha, Neb. 


WANTED—YOUNG MAN STENOGRAPHER 
With a general knowledge of work in a yellow pine office. 
Apply to the MARBURY LUMBER CO., Marbury, Ala. 

WANTED--YARD MANAGERS. 
A few competent and thoroughly experienced managers 
for good sized country yards. 
Address “F. G. 33,” care of AMERICAN LUMBERMAN. 
WANTED—FOREMAN FOR RETAIL LUMBER 
Yard in St. Louis. State experience and salary expected. 
Address “F. G. 30,”" care of AMprRICAN LUMBERMAN. 
BRIGHT, ENERGETIC, SOBER MAN 
Who understands river work and capable of logging bv 
steam, to take charge of extensive cypress and hardwood 
logging operations. Address P. 0. BOX 216, Savannah, Ga. 


WANTED-BOX FACTORY FOREMAN. 
State age, experience and salary. 
GRANDBP RONDE LBR. CO., Perry, Ore. 


PLANER FOREMAN, ALSO SHIPPING CLERK 
Wanted, good, competent. experienced men. Mill capacity 
50,000: 4 machines In planer, State wages expected and 
where been employed. 

Address “TEXAS,” care of AMERICAN LUMBEPRMAN. 


WANTED -A COMPETENT MAN 
As foreman in special mill; must thoroughly understand 
plans and handling men; state experience, wages expected 
and references from last employer. 
*D..” Room 36, 421 Olive St., St. Louls, Mo. 


WANTED-—CLERK 
Familiar with weights southern pine and soft pine lumber, 
capable of handling claims in large railroad auditor's of- 
fice, coming well recommended. State experience, salary 
and references. Address 
“RF. G. 2.” care of AMERICAN TA’MBERMAN 

















WANTED-—SAW MILL MANAGER. 
Want a good man for hardwood mill in Mississippi. 
Address “E?.*G. 24,” care of AMERICAN LUMBERMAN. 


WANTED-—SALESMAN. 
Al, for Chicago and nearby territory; thoroughly posted on 
yellow pine and acquainted with the planing mill and yard 
trade. Address “IF. G, 14,” care of AMERICAN LUMBERMAN, 


WANTED—HARDWOOD LUMBER INSPECTOR 
To work in Kentucky and Tennessee. State experience and 
salary expected; also references. 

Address “FR. G. 16,” care of AMERICAN LUMBERMAN. 











WANTED-EXCELSIOR MAN 
Who thoroughly understands running machines, care of 
knives etc. CHICAGO VENEER CO., Burnside, Ky. 


WANTED-—ASSISTANT ESTIMATOR 
By Chicago wholesale sash and door house. Must possess 
good judgment and be familiar with plans and details. 
Address “FR. G, 18,” care of AMERICAN LUMBERMAN. 


WANTED-PRACTICAL PLANING MILL MAN 
In Alabama, to take charge of first class planing mill; 
must be an Al man; none others need apply; give refer- 
ences: state salary expected. 

Address “RK. G. 19,” care of AMERICAN LUMBERMAN. 








WANTED-COMMISSION SALESMEN 
To send their orders to me; good connections with mills 
north, south and on the coast; want representatives. 

H. W. CLARK, 5207 Morgan St., St. Louis, Mo. 


-WANTED-ALL AROUND MILL MAN. 


Must understand setting up moulding machine etc. Steady ” 


job; fair wages; small mill. Address 
“F. G, 21,” care of AMERICAN LUMBERMAN. 





WANTED—AT ONCE, AN EXPERIENCED MAN 
to run moulding machine in a sash and door factory. 
ddress STEPHEN C. BLACK, 
222 N. Church St., W. Chester, Pa. 


WANTED—WOOD TURNER. 
Man for wood turner and bench work. Steady work. 
MONROE PLANING MILL CO., Monroe, Wis. 


WANTED—A GOOD BOOKKEEPER AND 
Office man familiar with lumber manufacturing office work 
and lumber sales, for a white pine plant. 
Address “C. D. 5,” care of AMERICAN LUMBERMAN. 











WANTED—SAW MILL MANAGER. 
Company would engage at consistent salary the services 
of a good all around, successful and experienced saw mill 
manager, who could invest $10.000 or more in good propo- 
sition. Yellow pine plant in Texas, now in operation and 
making money. Address 
“Cc. D. 6,” care of AMPRICAN LUMBERMAN. 
WANTED 
In every city in the United States of 20,000 or over. 
A good bright man who 1s familiar with the sash and door 
trade to handle veneered doors on commission. <A good 
opportunity for the right parties. Correspondence solicited. 
Address “Cc. D. 3,” care of AMERICAN LUMBERMAN. 


WANTED STENOGRAPHER. 
Young man with experience in lumber office, for northern 
city. Send reference; state salary. 
Address “Cc. D. 4,” care of AMPRICAN LUMBERMAN. 


WANTED—EXPERIENCED MACHINIST 
At once: on engines and steam vehicles. Address 
STEPHEN C. BLACK, 222 N. Church St., W. Chester, Pa. 


WANTED—GOOD BOOKKEEPER 
Who its familiar with retail lumber business and competent 
to take charge of vard. Address 
THE COLLINS CO., Pennsboro, W. Va. 
WANTED—GENERAL SUPERINTENDENT 
For lumber yard and mill employing 150 men. One who 
understands all branches and has knowledge of, and expe- 
rience in getting out doors, sash, general house trim etc. 
State experience, salarv ete. 
Address “C. D. 25,” care of AMPRICAN LUMBERMAN. 
WANTED-—ESTIMATOR 
Thoroughly competent to figure from plans and details and 
issue factory orders from same. Good opportunity for the 
right party. 
Address 

















“A. B. 17,” care of AMERICAN LUMBERMAN. 
WANTED—ESTIMATOR 


To figure country bills and assist on plan and special work. 
Good opportunity for advancement. 
Adress “A. B. 15,’ care of AMPRICAN LUMBERMAN. 


WANTED—A YOUNG AND ACTIVE 
Experienced lumberman with executive ability to act as as- 
sistant In management of manufacturing department of a 
large hardwood concern which operates mills in the south. 

Address “A. B. 5,” care of AMPRICAN LUMBERMAN,. 


WANTED—COMPETENT YARD FOREMAN. 
One capable of handling negro labor. Address, with refer- 


ences, 
“YELLOW PINE YARD,” care of AMERICAN LUMBERMAN. 
WANTED-—TRAVELING LUMBER SALESMAN 


Acquainted with retail lumber dealers in Ohio and Indiana. 
State age, exnerience and salary wanted. 
Address “TRAVELER,” care of AMERICAN LUMBERMAN. 


WANTED—A GOOD BOOKKEEPER AND 
Stenographer to work in lumber and box shook office in 
northern Wisconsin. Prefer a man. acquainted with the 
lumber and box business. No use of answering this unless 
you are a man of strictly good and moral habits. If reliable 
and capable you can eventually earn a good salary. Give 
references, state experience, salary expected etc. 

Address “A. B. 1,” care of AMERICAN LUMBERMAN. 


WANTED-—ESTIMATOR 
For sash and door house. State age, experience and salary 
expected. Give references. 
Address “Ww. 3,” care of AMERICAN LUMBERMAN. 


WANTED-—BY ST. LOUIS SASH & DOOR HOUSE. 
A salesman to travel in central and southern Texas; one 
who is capable of making estimates on special work and 
ean take items off plans; will pay a good salary to the right 
kind of a man. 
Address 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains 
over 400 pages and 61.427 code words. Every user of the 
telegraph needs it. Write for descriptive circular and 
sample pages. Price $5.00 per copy, postpaid. 
AMERICAN TATMBERMAN. 315 Dearborn St.. Chicago 


























“A, B. 25,” care of AMERICAN LUMBERMAN. 














27 INCH FEED CUT IN FROZEN TIMBER. 
Saw was hammered to my gauge. You can cut frozen tim. 
ber as easily as any other; that’s what users of my outfit 
say. I sell saws, they are hammered to my gauge, which 
is sent free with saw to keep it up by. If it’s not the best 
running saw you ever saw, don’t Loy? it. 

. H. MINER, Lumberton, Migs, 


SALESMEN WANTED 
To handle Pacific coast lumber on commission. Large line 
dress “T. L. C.,” care of AMERICAN LUMBERMAN, _ 








WANTED-—BUYER AND INSPECTOR. 

A bright, active young man to locate and buy poplar ang 
hardwoods for a large concern. Must be thoroughly ae. 
quainted with producers of poplar and oak lumber. 

WM. H. BARKER, care of AMERICAN LUMBERMAN, 


WANTED-—SAW MILL FOREMAN. 
First class, for a double band yellow pine mill. None but 
a competent, temperate man, who is familiar with Allis 
machinery, need apply, stating the companies with whom 
formerly employed. Address 
“W. 1,” care of AMERICAN LUMBERMAN, 


WANTED—A SUPERINTENDENT 
For the outside operations of a iarge hardwocd timber 
proposition, where land is stripped of all timber valueg, 
Must be thoroughly experienced and a _ hustler. Addregg 
with references, and state experience and salary wanted, 
“BLACK,” care of AMERICAN LUMEFERMAN, 


SCRIBNER’S LUMBER AND LOG BOOK 
Gives measurements of all kinds of Lumber, Logs, Planks. 
Timber, Hints to Lumber Dealers; Wood measure; Speed 
of Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measures; Wages, Rent 
Board, Interest ; Stave and Heading Bolts ete. ; 

Price, 25 cents per copy. 
AMERICAN LUMBERMAN, Chicago, 


WANTED-—CHICAGO CITY SALESMAN 
For jobbing house in glass, sash, doors, blinds. Give expe- 
rience and reference. Address 
“S$. 3,’ care of AMERICAN LUMBERMAN, 

















ee WANTED—ESTIMATOR we 

22nd St., Chicago, sash and door house. Country figuri 

No plan work. Address . 
“S. 4,” care of AMERICAN LUMBPRMAN, 


WANTED-—SALESMAN 
Sash, doors, blinds, glass. Chicago house. 
and references. Address 
“S. 5,” care of AMERICAN LUMBERMAN, 


Give experience 


COMPETENT ESTIMATOR WANTED 
By wholesale sash and door house in Chicago. State expe- 
rience. Address “R. 1,” care of AMERICAN LUMBERMAN. 


WANTED—A COMPETENT OPERATOR 
For a Barnhardt log loader, b. 
CROSSETT LUMBER CO., Crossett, Ark. 


[_Wanted:Cmployment  ] 


WANTED-POSITION AS BAND SAW FILER 


Or saw mill manager. Address BOX 48, Sycamore, Ga. 


REDDING EMPLOYMENT OFFICE 
And General Information Bureau. We furnish help for all 
mines and mills. Address P. O. REDDING, California. 


FIRST CLASS OFFICE MAN. 
Wanted, position by young man as stenographer or book 
keeper, with four years’ experience in southern lumber office, 
Address ‘A HOO-HOO,” care of AMERICAN LUMBERMAN. 


WANTED--POSITION AS BOOKKEEPER 
By young man with three years’ experience in lumber office 
Am also a stenographer. - Best references. 

Address BOX 45, Leeper, Mo. 























WANTED-POSITION AS BAND FILER. 
Satisfaction guaranteed or no pay. 
Address “FR. G. 15,” care of AMERICAN LUMBERMAN. 


WANTED--POSITION AS Ai BAND SAWYER 
Can furnish Al reference. Address 
“FR. R. A.,” care of AMERICAN LUMBERMAN, 








WANTED-—POSITION AS SAWYER OR 
Manager; five years’ experience; with best reference. 
Address STEPHEN K. GEYER, Freestone, Pa. 


WANTED-—POSITION AS SUPERINTENDENT 
Or foreman in an interior and exterior finish shop; reliable, 
eareful, a thorough business man. 

Address “I. G. 27,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION 
By practical saw mill engineer. Good reference. 
Address “F. G. 26,” care of AMERICAN LUMBERMAN. 


MILL MAN WANTS POSITION 
To take full charge of saw mill, expert filer and sawyel, 
with first class company where quality and quantity are de- 











sired. Very highest references. 
Address “I. G. 32,’’ care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ESTIMATOR 
or superintendent ; one with long experience in the manufac 
turing of sash, doors and: interior finish ; understand plans, 
details and values. The best of references. 

Address “IF. G. 31,” care of AMERICAN LUMBERMAN. 


POSITION AS INSPECTOR OR BUYER 
Young man well acquainted with all kinds of hardwood 
lumber wants position south; shipping or taking up. Ref- 
erences. Address “I. G. 29,” care of AMERICAN LUMBPRMAN. 











WANTED-TO MAKE CONNECTION 
With first class house on expiration of present contract. 
Have established trade in Connecticut and western Mass@ 
chusetts. Prefer house with mixed line of pine, spruce, 
southern woods and shingles. E 
Address “W. H.,” Box 270, care of AMERICAN LUMBERMAN. 


WANTED—MANAGEMENT OF YARD. 

Young man, thirty-six years old, thoroughly competent 
and experienced in running retail yards successfully. Have 
operated in country towns and cities in state of Colorado. 
Have worked for only one firm during this time. 
been able to meet the hardest of competition successfully, 
do my firm’s share of the business and get the money. \ 
present employed. Object of change, to get into lower alth 
tude. South preferred. Terms, moderate salary and per 
centage of profits. Address 

“CD 80." care of AMPRICAN LUMBERMAN. 








JANUARY 31, 1903, 
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